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RETIREMENT OF A VETERAN. 


Until the annexation of Hawaii Texas had the 
unique distinction of being the only part of the terri- 
tory of the United States which became such of its 
own volition from a state of independence. In 1836 the 
independence of the republic of Texas was recognized 
and in 1845 it became one of the United States. But, 
unlike Hawaii, it became a part of the United States as 
a full fledged, sovereign state. It had no intermediate 
territorial status. 

Those who were born in Texas during its independ- 
ence and who have been residents of it since then are 
especially proud of their birthplace. There are men in 
Texas worthy of any position to which a citi- 
zen of the United States may aspire, but they 
have so much to do in the development of their 
own great state, there are such opportunities 
in its great area, that we seldom find the 
Texan crossing its borders for residence else 
where; and though some notable characters 
in our recent national history have come from 
the Lone Star state they are first and last 
Texans, no matter how loyal they may be to 
the nation. 

The history of Texas has been a remark- 
able one. Its freedom from Mexican rule was 
won by almost superhuman struggle and it 
boasts a long list of notable characters in its 
early days before being fostered by men who 
had made their mark in the United States 
before Texas so gladly surrendered its inde- 
pendence. It has had a wonderful growth. 
Far from the early course of development, as 
assisted by early settlement and by natural 
channels of communication, it is now in pop- 
ulation the sixth state in the Union, New 
York, Pennsylvania, Illinois, Ohio and Mis- 
souri being the only ones which exceed it, the 
last named by a very narrow margin. 

One of the most respected men of Texas and 
one who, without changing his place of resi- 
dence, has been a citizen of two republics is 
the subject of this sketch. His career is in- 
teresting also as illustrative of the develop- 
ment of the lumber industry in Texas, for 
he was a pioneer in that respect and has seen 
the industry grow from one which merely 
supplied the local requirements to one which 
has reached out across state and international 
boundaries and has constantly changed in 
magnitude and form. When at the end of the 
last day of 1901 he retired from the lumber 
business he put a close to a business career 
marked by honorable success but most notable 
perhaps in its identity with the development 
of one of the most important and resource- 
ful lumber sections of the United States, 

This man is Capt. William Wiess, who un 
til this year had been President of the Reliance Lumber 
Company, of Beaumont, Tex., whose business on the first 
day of January was taken over by the Kirby Lumber 
Company, in connection with the properties and good 
will of a number of the leading lumber institutions of 
east Texas, and Captain Wiess retired to the enjoyment 
of a well earned competence. He purposes to enjoy, 
while yet hardly past the prime of life, the varied mod- 
est pleasures which the activities of business life would 
not permit. Still it would not be strange if the hum 
of the saws and the smell of the pines should yet draw 
him back to the pursuits which he has followed so long. 

A little bit of family history will not be inappropri- 
ate. The parents of William Wiess—Simon Wiess and 
Margaret Sturrock—were married in Louisiana in Jan- 
vary, 1836, the year of Texan independence, and during 
that year moved to Nacagdoches, where Simon Wiess 
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was made collector of customs under President Sam 
Houston, holding that office for several years. Later 
the family moved to Sabine Pass and then up the 
Neches river to Jefferson county and then to Beaumont, 
and finally, in 1842, to Wiess’ Bluff, where Simon Wiess 
bought a large tract of land and permanently located. 
It was there, in October, 1842, that William Wiess was 
born. At this point also were born his brothers, Na- 
poleon, Massena, Valentine and Mark. There was also 
a sister, Pauline, and all of them are living today ex- 
zept Napoleon. There have been born to William Wiess’ 
parents twenty-eight grandchildren, all of whom but 
three are living. 


William Wiess, therefore, has always lived within 





CAPT. WILLIAM WIESS, 
of Beaumont, Tex. 


twelve or fifteen miles of Beaumont. At the age of 18 
the war broke-out and William and his brother Mark 
enlisted in the confederate army and served with dis 
tinction throughout the war. At its close they returned 
home and soon bought property in Beaumont and en- 
gaged in mercantile business. This Captain Wiess con 
tinued for many years, though more or less interested 
in the lumber trade, but~in 1880 he sold out all his mer 
cantile interests and invested what money he could 
raise in the Reliance Lumber Company and took charge 
as business manager. The company at that time was 
in an almost bankrupt condition, but by close attention 
to business and by the exercise of his splendid business 
ability Captain Wiess soon worked it out of debt and 
built up one of the largday hakakeriga istit lions 


in the yellow pine territory, one @pppejpgo through- 
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An experience of twenty-one years in lumber manu 
facture is not a long one, in the minds of many people. 
There are some institutions in as young a state as Wis- 
consin that have celebrated their semi-centennial, but 
1880 was pioneer time in the east Texas lumber busi- 
ness, and so Captain Wiess may properly be called a 
pioneer. r 

Captain Wiess’ career has been identified with the 
large development of the longleaf yellow pine of east 
Texas and he has lived to see the industry to which he 
pinned his faith and devoted his indomitable energy sor 
over twenty years grow into one of the most important 
commercial factors of the Lone Star state. 

Like all the Texans who embarked in lumbering along 
the banks of the Neches and the Sabine rivers, 
he started in a small way and saw the demand 
for longleaf yellow pine expand like the open 
ing petals of the magnolia. He has watched 
this development much as a parent watches the 
growth of his offspring, and as fondly; for 
Captain Wiess has ever been a devoted and en 
thusiastic believer in the ultimate value of this 
southern lumber. 

When the subject of this sketch started his 
career as a lumberman the town of Beaumont, 
Tex., was but an insignificant village. Its 
Its streets 
were narrow and tortuous, badly lighted, badly 


chief industry was saw milling. 


paved, or unpaved, and the entire town was 
rough and uncouth. Today the same town has 
grown into a city with handsome business 
blocks, fine residences, well paved and well 
lighted streets, and the most cosmopolitan city 
in Texas. Oil and lumber have made this pos 
sible, and city real estate, which old settlers 
like Captain Wiess and others could have 
bought for $10 an acre in the ’80s, now sells 
for $500 a front foot, while the water fronts 
along the Neches river will be worth almost 
fabulous prices a few years hence for shipping 
purposes. Captain Wiess has always been a 
consistent believer in the future of the city of 
his adoption, and the great boom which struck 
Beaumont with the discovery of fuel oil in Jan 
uary, 1901, has justified this belief so often ex 
pressed by him during the past decade. He, 
with others having like faith, naturally prof 
ited handsomely by all these enhanced values 

A pleasant fact regarding Captain Wiess is 
that although he has accumulated a handsome 
fortune not one expression of envy has been 
made by his fellow townsmen over his success. 
Captain Wiess has always been a just employer 
and a public spirited citizen. He has been a 
free giver to meritorious charity and has 
worked tirelessly for the good of the commun 
ity in which he lived. He has been a model 
home man, a broad minded manufacturer and a 
hard and consistent worker. 

His personal magnetism attracts everybody to him. 
in his little private office in the old building where the 
Reliance Lumber Company's managers, bookkeepers and 
clerks have sold and invoiced millions of dollars’ worth 
of longleaf yellow pine for over twenty years, he was 
never too busy to stop his work and invite the caller 
into his sanctum for a few minutes’ chat. He made no 
distinction between the rich or the poor—all alike were 
welcome. A box of choice cigars was always forthcom- 
ing, and the host, looking out of the little open window 
overlooking the Neches river fifty yards away, would 
disctiss Beaumont and lumber in most entertaining style 
until the interview was ended. 

His manner is never studied. Geniality. and true 
Texan courtesy abound in his character. He despises ser- 
vility and takes every man at his true worth; yet a 
(Continued on Page 48.) 
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COMING ASSOCIATION MEETINGS. 

February 4—Southeastern Iowa Retail Lumbermen’s Asso- 
clation, Muscatine, lowa, 

February 4-5—Michigan Retail Lumber Dealers’ Associa- 
tion, Russell house, troit, Mich. Opens Tuesday, Feb- 
ruary 4, at 10 a. m. 

February 5—Northwestern Hemlock Manufacturers’ Asso- 
ciation. St. Charles hotel, Milwaukee, Wis. 

February 8—Rhode Island Lumber Dealers’ Association. 
Providence, R. I. 

February 12—Lumber Dealers’ Association of Connecticut. 
New Haven, Conn. 

February 12-13—Illinois Lumber Dealers’ Association. 
ygand hotel, Chicago. Opens Tuesday, February 12, at 

a. m. 

spenery 12-13—Nebraska Retail Lumber Dealers’ Asso- 
ciation. Jotel Lindell, Lincoln, Neb. Opens Thursday, 
February 13, at 10 a. m. Excursion to Galveston, Tex. 

February 18—Wisconsin Hardwood Lumbermen’s Associa- 
tion. Wausau, Wis. 

February 18-19—Wisconsin Retail Lumber Dealers’ Asso- 
ciation. Plankinton house, Milwaukee, Wis. Excursion to 
Florida and Washington, D. C. 

February 19—Massachusetts Retail Lumber Dealers’ Asso- 
ciation, Worcester, Mass. 

February 28—Central Iowa Retail 
clation. Marshalltown, Iowa. 

March 5-6—National Wholesale Lumber Dealers’ Associa- 
tion. Chicago. 

March 18—New York Lumber Trade Association banquet. 
New York city. 


MODERATE PRICES ON LOW GRADES. 


The retiring president of the Southern Lumber Manu- 
facturers’ Association in his annual address before that 
body at Memphis made use of these pregnant words: 
“As a business proposition for manufacturers, I would 
suggest a higher price for upper grades and a com- 
paratively low price for the common material. This 
will yield a satisfactory average and materially stim- 
ulate consumption, something that must not be over- 
looked by the manufacturers of any staple commodity.” 

e speaker evidently had in mind this peculiar fact, 
that the average builder pays more attention to the 
price of his framing lumber than he does to that of his 
finishing, even though the average cost of the latter may 
exceed that of the former. If joist and scantling are 
high in price there will be many people who will con- 
clude to postpone their projected improvement, whereas 
if the prices on this class of material strike them as 
reasonable they will make little objection to whatever 
prices may be charged for doors, sash and mill work. 

e decline in demand of 1900 was largely due to 
the excessive prices of low grade stock, brought about 
by the abnormal condition at the close of 1899. Build- 
ing plans were abandoned or postponed and finally 
prices declined, making the trade of 1900 rather unsat- 
istactory. 

But there is another reason, which doubtless the 
Speaker had in mind, why it is well to maintain prices 
of low grade products at a comparatively low point. 
t is because the product of these grades is not only 
thal, much larger than that of the upper grades but 

eir proportion to the whole is constantly increasing. 

18 1s so in the older producing districts because the 
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better timber has been cut away and a great deal of 
recutting and clearing up of the ground is going on. 
Elsewhere cutting is much closer than it used to be, 
practically everything that can be called merchantable 
or that will pay the expense of logging and putting 
through the mill being taken from the ground. This 
applies to practically every kind of timber, even hard- 
woods being often so treated. . 

Then again, the competition from Canada is most 
acute in the lower grades and only to be feared in these 
grades. ‘Take it year after year and for at least a 
generation the saw mills of the United States will prob- 
ably produce all the low grade lumber needed in this 
country. lf a reasonably profitable price is not main- 
tained there will be a waste of material by timber that 
should be cut being left in the woods and by the general 
loss to the industry, which in turn will be reflected in 
the common prosperity of the country. But on the 
other hand too high prices will also bring about sub- 
stantially the same evils. They will mean a diminu- 
tion of consumption and market demoralization. The 
wise policy seems to be as suggested at Memphis, the 


. steady maintenance of moderate though profitable prices 


in low grade lumber products. 


WANTED—A MAN. 


On Tuesday of this week the United States senate 
passed in an amended form Senator Nelson’s bill creat- 
ing a department of manufactures and commerce. The 
title of the department was changed to read “The Depart- 
ment of Commerce and Labor.” The bill provides for a 
secretary, who is to be a member of the cabinet, an 
assistant and the other officials and clerks necessary. 
There will be within the department a bureau of manu- 
factures and many bureaus now included in other depart- 
ments are transferred to the new department, including 
the life saving service, the lighthouse service, the marine 
hospital service, the steamboat inspection service and the 
bureaus of navigation, of shipping and of immigration, 
the control of the fisheries and the Chinese exclusion 
question, all now within the jurisdiction of the treasury 
department, the fish commission and the census bureau. 
The department also is given jurisdiction over the con- 
sular service as far as it pertains to commerce. 

This new department, which will probably soon be 
instituted, is one which has long been demanded by the 
business interests of the United States and it has had 
the hearty approval of organized labor. The establish- 
ment of this department will bring under one executive 
head the bureaus and various departments of the public 
service which should work together but which now are 
often widely separated. It will be for the orderly and 
economical administration of government. 

But the success of this department depends much upon 
the man who will be placed at its head and upon the 
methods adopted in organizing the department and fill- 
ing the various positions under it. The ideal man for 
such a position is probably one who is in active business 
life, who is conducting a large and successful business 
in manufacture or trade, or both, and who has thus 
demonstrated his business insight and executive abili- 
ties. 

There is nothing in the compensation of cabinet officials 
to attract men of this sort. The pay of a member of the 
cabinet is $8,000 a year, while any man who would be 
selected by public consent as especially fitted for the 
place is probably making today at the rate of anywhere 
from $25,000 to $1,000,000 or more a year. If the selec- 
tion be made on the grounds of fitness therefor it will 
involve a heavy personal sacrifice on the part of the 
individual. Yet it is to be hoped that, if fitness only is 
considered, the man chosen will prove enough of a patriot 
to sacrifice his personal interests for three years. That 
will be enough of a sacrifice to ask. : 

It is of especial importance at the time of organiza- 
tion that the right man should be chosen, for tradition 
and custom have much to do with any grand division of 
the executive branch of the government. The new 
department must be organized on right lines and by the 
right man. ; 

This right man must be no politician with business 
leanings. There will be a plenty of candidates of that 
sort—men who have found time to dabble in politics 
but not time enough to make their own business an 
unqualified success. The man must be of broad intelli- 
gence and information. He must be honest in a sense 
beyond a merely pecuniary one. He must have an eye 
solely to the interests of the country. He must not 
subject to entangling alliances with any particular 
department of manufacture or commerce, or be an ally 
of either capital or labor as against the other. He must 
be one of the biggest men in the United States. Will 
he be found? 

We have no doubt that the president will do his best 





properly to fill this important position, but he must 
turn a dull ear to the demands of the politicians and 
look only for fitness as demonstrated by experience. 


STATUS OF MICHIGAN HEMLOCK. 


A gentleman interested in the Michigan hemlock busi- 
ness has been to the pains of separating from the sta- 
tistics of that industry published by the AMERICAN 
LUMBERMAN those relating to the lower peninsula of 
Michigan. Under the LUMBERMAN’s arrangement state 
lines are not closely observed and so it is necessary to 
go over the individual reports in some of the districts in 
order to make the separation. The result is an inter- 
esting one. He summarizes his conclusions as follows: 

Total cut of 1900, f $ 
561,787,000 feet ; increase, 24,507,000 feet | “Ut OF 1901, 

Stock on hand December 1, 1900, 303,845,006 feet ; stock 


on hand December 1, 1901, 234,872,000 feet; d 
stocks on hand, 68,973,000 feet. 5. A 


This means an increase in shipments during 1901 
over 1900 of 93,570,000 feet and a total consumption 
for 1901 of 630,760,000 feet. The above all relates to 
the lower peninsula of Michigan. 

Taking the total hemlock country of Michigan and 
Wisconsin, there is an increase in output of 98,655,000 
and a decrease of stocks on hand of 47,906,000 feet, 
making an increase in consumption of 146,561,000 feet, 
or a total consumption of 1,312,849,000 feet. 

In commenting on these figures he said that they 
make the situation to the hemlock producers the strong- 
est that it ever has been and that if the consumption 
for 1902 shall be as great as it was last year, with no 
heavier product, there will be barely 150,000,000 feet in 
pile next December. This of course is set forth as an 
argument to the producers for a firm maintenance of 
prices, and not only that but higher prices than they are 
now obtaining. 

Certainly the northern hemlock situation is a strong 
one, re-enforced by the price condition in Pennsylvania. 
As to whether prices should be much advanced or not 
is a matter of judgment. The spread between hemlock 
and white pine is altogether too large, but there is the 
competition of low grade yellow pine to be taken into 
consideration. Certainly present prices should be main- 
tained and it looks as though moderate advances might 
be made. The only point to guard against is such a 
radical price making as will discourage consumption. 
This is to be avoided if it can be done without sacrific- 
ing values. 
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CLEAN BILL OF LADING LEGISLATION. 


The United States senate committee on commerce, on 
February 6, at 10 a. m., will give hearings to all par. 
ties interested in senate bills 1791 and 1792, at the 
rooms of the committee. These bills are those introduced 
by exporters and especially promoted by the National 
Lumber Exporters’ Association to remedy the abuses 
under which the export business or some branches of it 
are suffering because of inadequate bills of lading issued 
by fhe regular line steamship companies, and to do away 
with the obnoxious charges on the other side contained 
in the London clause and otherwise put upon export 
merchandise, these charges in effect at London, Liver- 
pool and Hamburg being the most noteworthy and objec- 
tionable. 

There will undoubtedly be a strong fight made by the 
vessel interests against these bills, and not only those 
directly interested in the export business but those indi- 
rectly concerned and who wish fair play and fair meth- 
ods of doing business should use any influence they may 
possess with their senators to secure a favorable report 
from the committee. 

It is suspected that the present visit of a number of 
prominent vessel owners and managers to this country 
is not so much in connection with the alleged purchase 
of transatlantic lines by American capitalists as it is to 
work against these particular bills. It has been a little 
difficult to understand, by the accounts given in the daily 
papers, why these gentlemen are here. The explana- 
tions set forth, though plausible, have been somewhat un- 
substantial. This proposed legislation, however, is a 
thing which touches them directly and is a sufficient as 
well as plausible reason for their visit. 

Probably it will be set up by the vessel interests that 
these foreign charges are not a burden upon our export 
trade, for it will be contended that if they did not take 
the form they do the amounts realized by.them would 
have to be added to the freight rate. Let this be as it 
will, our exporters prefer to have a definite charge 
which is in their control as one of the contracting par- 
ties rather than an arbitrary, indefinite charge which 
they must assent to in advance without any means of 
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Change of Base 


PETOSKEY TO DETROIT- 
hy HH 


TO OUR FRIENDS AND CUSTOMERS: 

On July 18th, our entire plant, located at Petoskey, Michigan 
was destroyed by fire, and we now take pleasure in announcing that we 
have secured in Detroit, Michigan, an extremely desirable piece of land for 
manufacturing purposes. It has several hundred feet of river frontage 
and most excellent rail facilities, which will enable us to meet, promptly, 
any demand either by rail or water. 

The new plant will have the most modern machinery, and we will, as 
in the past, turn out a very high grade of Maple and Oak Flooring and other 
Building Material. 

Will soon be ready to take care of all orders. 

Very truly, 


The Thos. Forman Co., Ltd., 


DETROIT, MICHIGAN. 
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Yellow Pine 













Our new mill is completed and our 
annual output is now 24,000,000 
feet. Gang-sawed lumber is true 
lumber. That’s what we 

are making with our new 

gang. We manufacture 

everything for the 

yard trade..... 


We can ship 
mixed cars if 

you want them. 

We have dry shed 

room for 5,000,000 ft., 

new mill equipment, and 

every new “wrinkle” for 

making absolutely perfect 
lumber. We are manufactur- 
ers. We sell direct to the retail 
trade. Orders and inquiries solicited. 


Finish 


@ specialty. 
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DISTRIBUTING HOUSES AT MILWAUKEE, WIS., AND MINNEAPOLIS, MINN. 



































Impossible to Beat 
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MANUFACTURERS-— 
CLINTON 
\OW & 





SIOUX CITY, IOWA 
Curtis Sash & Door Co. 


LINCOLN, NEB. 
Curtis & Bartlett Co. 
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CONVENTION ECHO— 


Did You See Us There? 


We were strongly in evidence, and having returned, 
are in excellent shape for supplying our trade with 
the finest line of 














DOORS, SASH, 


MILL WORK. 





OUR TRADE MARKS stand for Quality, Style, 
Finish and construction. Write any of our houses. 


WILLIAMSON & LIBBEY LUMBER CO., Oshkosh Wis. 


(THE BADGER) 


FULTON & LIBBEY COMPANY, Minneapolis, Minn. 


(THE GOPHER) 


LIBBEY & FULTON COMPANY. Kansas City, Mo. 


(THE BEAR) 
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THE UNIVERSAL WOOD. 


CHAPTER X. 


We claim that the best cypress that grows is the red 
cypress of Louisiana. 

It is said to be a Kentucky precept that “all whiskies are 
good but some are better than others.” 

Cypress is much the same way, and on the average the 
Louisiana is the best. 

There is something in soil, climate, altitude and exposure 
that especially fits certain localities for the most perfect 
growth of any given timber. 

Why was it that certain sections of the lower peninsula 
of Michigan produced the best white pine that ever grew? 
Why do certain sections of the same state produce the finest 
rock maple? Why was Indiana poplar preferred to all 
others? Why do certain southern localities produce the 
best longleaf yellow pine? Why does redwood grow only 
on a certain part of the California coast? 

The answer to these questions lies in soil, climate, alti- 
tude, exposure. These sections are simply best suited to 
the particular timber in question. 

That is the way with the. low lands of Louisiana in re- 
spect to cypress. 

Cypress is a lowland and southern timber. 
development it requires abundant moisture, 
soil and absence of severe cold. 

A prima facie case in favor of Louisiana cypress is found 
in the very matter of quantity. In no other section are the 
cypress brakes so extensive and heavily timbered. 

Good cypress is found elsewhere, and cypress of all 
grades from good to very poor. It grows as far north as 
Missouri and I[ilinois and there is a market for all that is 
manufactured everywhere. 

But the favored home of this magnificent tree is Louisi- 
ana. There it finds everything most congenial. There is 
no zero weather to freeze it to the core and produce shake; 
heavy winds to twist it and make it gnarly are seldom expe- 
rienced. It grows straight, tall and stalwart. 

And the lumber and timber and shingles cut from it par- 
take of the characteristics of the growing tree. In texture 
and figure and color they are the standard of excellence in 
cypress, 

“Just as good as 
that manufacturers 


For its best 
rich alluvial 


Louisiana stock” is the highest claim 
elsewhere can make for their product. 


For prices on Loulsiana Red Cypress address the Agent 
having charge of the territory in which you are located. 
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Southern Cypress 
Lumber Selling 
Company, Limited, 


General Sales Agency representing the 
following Manufacturers of Louisiana 
Red Cypress Lumber and Shingles: 


LOUISIANA CYPRESS LUMBER CO., LTD., Harvey, La. 
LUTCHER & MOORE CYPRESS LUMBER CO., LTD., Lutcher, La. 
A. WILBERTS SONS LUMBER & SHINGLE CO., Plaquemine, La. 

F. B. WILLIAMS, Patterson, La. 

JEANERETTE LUMBER & SHINGLE CO., Jeanerette, La. 
BROWNELL-DREWS LUMBER CO., LTD., Morgan City, La. 
ALBERT HANSON LUMBER CO., LTD., Franklin, La. 
TRELLUE CYPRESS CO., LTD., Patterson, La. 

GIBSON CYPRESS LUMBER CO., LTD., Gibson, La. 
DIBERT, STARK & BROWN CYPRESS CO., LTD., Donner, La. 
PLANTERS’ LUMBER CO., LTD., Jeanerette, La. 
BERWICK LUMBER CO., LTD., New Orleans, La. 


These firms produce 85 per cent of the entire cypress product. 


a—eeesspern—r——or 


TERRITORIAL AGENTS: 


Geo. H. Wehmhoff, Headquarters, Louisville, Ky. 
Kentucky. 


F. H. Ray, Headquarters, Houston, Tex. 


H. W. Darlin petquerte. Wichita, ye 
Kansas, Missouri, Indian Territory, Oki: ahoma Territo 


F. B. MoFarian, Headquarters, Cincinnati, ente. (No. 3 Esplanade Bldg.) 
F. i“ Hanley, Headquarters, Decatur, IlIl. Territory: Southern Illinois. 


c. Cross, Headquarters, Chicago, Ili. (910 Monadnock Building). 
Teretory: Northern Tllinois, Northern Indiana, lowa, Wisconsin, Minnesota. 


Territory, State of 


Territory : Nebraska, 


W. A. Durham, Headquarters, Watsontown, Pa. Territory: Pennsylvania 
and Maryland. 
Del E. oe Davis, Headquarters, Trenton, N. J. Territory: New Jersey and 
— 


dS. Morse, Roadquarters, Springfield, Mass. Territory: New England 
Stetes = New York Sta 


Robert H. Jenks ~ Co., Headquarters, Cleveland, O. 
and Michigan. 


G. W. Eichholtz, Headquarters, Indianapolis, Ind. Territory: State of Ind. 
Q@. S. Briggs & Co.. Norfolk, Va., Territory State of Virginia. 
American Lumber & Mfg. Co , Pittsburg, Pa. 


Lothman Gyerees Co., Headquarters, St. Louis, Mo. 
and East St. Loui 


Territory: Ohio 


Territory: St. Louis 





407 CARONDELET 
STREET, 


New Orleans, Ea. 
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[| WINNERS 


With Step so Light and Pose so Grand, 
Dancing to Music by ATKINS ‘‘BAND;’’ 
This Darktown Pair is Proud Because 
They Look so ‘‘swell’’ on ATKINS SAWS; 
Their Grace is all you could surmise— 
They’re sure to win the Cake Walk Prize. 
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Are Humming away all over the land; 
“Opis si Aq MBS PURPY ING sAeyoL 
SPlid UUM POTS S.9Yy ‘JOJUSdIeSD SUL 


The Filers and Sawyers, they all agree. 
j pes] AoyL—..PeReuV SABMIY SUIMIYV,, 


—3PsdU09 [JV Ady} £00} ‘USLUSPOO A SUL 


ATKINS Silver Steel Circulars and Band, 
They work aseasy as A. B.C. 




















ATKINS SAWS are WINNERS! 


Winners of Two Gold Medals at the Paris Exposition in 1900! 
Winners of Two Gold Medals at the Pan-American Exposition in 1901! 
Winners of Golden Words of Praise from all over the World ! 


CYLINDER SAWS RE-STEELED A SPECIALTY. 


MACHINE KNIVES OF EVERY DESCRIPTION. 


Headquarters for Mill Supplies, Logging Tools, Etc. 





OUR SAWYERS HAND-BOOK—SENT FREE FOR THE ASKING. 





NOTE: Send for one of our PUZZLE CALENDARS--A new ae gee _ muneoent, ye. 
Will mail it free of charge if you mention this Journal. 2 3 


ame. C. ATKINS & CO.—: 


i, Feoge}-j]-fe]-7: ya or 


Branca A New Yorn Gity” 
snes’ INDIANAPOLIS "Heras toi. ripnearcus” Ring. 






































(BEAVER ENG.CO./NPPLS 











Fesrvary 1, 1902. 


AMERICAN LUMBERMAN. 





—_ 


TrvE @ TRvE Co, Cnicaco. 


Makers of “THE GOOD DOORS.” 


20TH CENTURY FRONT DOORS. GLOSS FINISH GRAINED DOORS. 
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Yes Doc—carpentering is changin’ same as medsun is— I usto make all the doors I used but now my boy Sim—he’s 
a arkiteck——jist orders so many o’ these here new fangled TRUE & TRUE doors in his specifications an’ dont bother 
no more ’bout it cause he says they’re better’n he c’d make hisself— ’n he’s good too.”’ 


In Stock for immediate shipment—a very large assortment of 
YELLOW PINE MOULDINGS and WHITE PINE MOULDINGS. 


SEND IN YOUR ORDERS. 
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Keeping Step with 
the Demand— 


When the Product is right, profit is assured, 
can you afford to handle any other than 


Pearl River Pine? 


It is the finest in the south. We manufac- 
ture 150,000 daily. Special Bills quickly 
filled. We want you to know more about 
it. Don’t delay—write today. 

















ATCH FOR NEXT SCENE. 


oan River Launtes Co. 


fF ESSTRBEE psc con mer BROOKHAVEN, MISS. 
























Long-Bell Lumber Co. 








LONG AND : RED 


SHORT LEAF 
CEDAR 
YELLOW Shipments Last Year SHINGLES. 


225,000,000 Feet... 


PINE OAK and 
LUMBER. CYPRESS. 


























Dill in Ackeness ond Leulsiens. Kansas City, M O. 
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The Parkersburg Mill Co. | (42 sqm, 
MANUFACTURERS AND DEALERS IN i KNAPP SICUT &@O. 


POPLAR 4» OAK i >, COMmaNe 
LUMBER. ee 








Manufacturers and Wholesale 
Dealers in 


WHITE 4 YELLOW 
PINE LUMBER. 


The stocks of short leaf yellow 
pine at our mills are ampleand 
as good as the best. On ac- 
count of the soft qualities of 
our Yellow Pine, it is especially 
well adapted for finishing and 
factory purposes. Prices con- 


WHITE OAK TIMBERS Then, too, we Manufacture | Y)/ 4 sistent with market conditions. 
i Wp , UNIFORM GRADES. 
For all purposes, our Specialty. POP LAR. ra PROMPT SHIPMENTS. 




















; , ’ F yf} Be FRANK D. Stout, Pres. TT. B. witson, Sec. 
We cut kiln dried Oak Dimensions for Chairs, Louis S. TAINTER, V-Pres. H.E. KNAPP, Asst. Sec. 
Furniture, Table Tops, etc. Send us your orders, , * PETER E. WILSON, Treas. 





We are making a specialty of % GREEN STREET, 


inch Oak Flooring for factory and 


wa-ehouse floors and solicit cor- = —= == = ——_—_. ——a 
respondence. Parkersburg, W. Va. IS, MO? 4 
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WDYOUN 
& CO. 


MANUFACTURERS 


WESTB 
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General Office. 
22nd and Loomis Streets. 




















and Loomis Streets, 


CHICAGO 
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_PHILLIPS, WIS. 
ae BASSWOOD, HARDWOODS, Mixed Cars. 


John n Pe 2. Davis Lumber Co.. 


mn Embossed Mouldings, 
| Ralsed Carvings, 
> 4| | Grilles, Rosettes, 





Retail Office—Throop St., near 22nd. 


YARDS—22nd St., between Throop 





Base, Head and Corner 
Blocks. 


Write for Katalog. 


LIDELL & WILLIAMS 


695 Austin Ave, 
CHICAGO. 
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MANUFACTURER 
AND DEALER... 






















































CHICAGO. 


White Pine, Norway, Hemlock. 


Corner Laflin and 22nd Sts. 
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“RED AND WHITE 
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Basswood. 
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@ For Saw Mill Men, dene Contractors, 
C H A P i N Ss Architects, Furcbasing Agents and any one 
—T oe to do with lumber, Dimen- 





ROCK MAPLE FLOORING, 
BIRCH FLOORING, 

SEC. RED BIRCH FLOORING, 
CHERRY FLOORING, 
BIRDSEYE MAPLE FLOORING, 
BASSWOOD PRODUCTIONS. 


IXL 


SPECIALTIES. 


WISCONSIN LAND & LUMBER Co.. 


HERMANSVILLE, MICH. 





Thick White Cedar Shingles, Cedar Posts, Poles, Pine and Hemlock. 


SD wkd 


Dry White Fine, 


White Pine Dressed 
Dimension 
SHINGLES, 


Norway Pine,~< } White and Red Cedar 
Hemlock. Ng NY NG SHINGLES. << LATH. 


It will pay you to secure our prices before 
placing orders elsewhere. 


Epwin S. Hartwett Lvmper Company, 
Long Distance ‘Phone, West, 637.\¢ Se ‘€ 1524 Elston Ave., CHICAGO. 


Gilbert Wood Split Pulleys 
SAGINAW MANUFACTURING CO, 


SAGINAW, MICH, U.S. A. 


CHICAGO BRANCH, | NEW YORK BRANCH, 
35 SO. CANAL ST. 44 DEY STREET. 
Cable address, ENGRAVE. ABCandLieber’sCodes. | 


SALE AGENCIES IN ALL THE PRINCIPAL CITIES. 


pong bee —— antling, Timberand Logs reduced } 





LUMBER 


measure. The tables reduce to 

oa ene all the fractional ae of 

lumber. Reliability guaranteed. Bound in 

morocco, lap and ket, srt a, 
$2.00. Postpaid. r sale by th 
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THE TIMBERMAN 









ESTABLISHED 1886. 
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COMING ASSOCIATION MEETINGS. 

February 4—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Muscatine, Iowa, 

February 4-5—Michigan Retail Lumber Dealers’ Associa- 
Russell house, troit, Mich. Opens Tuesday, Feb- 
ruary 4, at 10 a. m. 

February 5—Northwestern Hemlock Manufacturers’ Asso- 
ciation. St. Charles hotel, Milwaukee, Wis. 

February 8—Rhode Island Lumber Dealers’ Association. 
Providence, R. I. 

February 12—Lumber Dealers’ Association of Connecticut. 
New Haven, Conn. 

February 12-13—Illinois Lumber Dealers’ Association. 
Leland hotel, Chicago. Opens Tuesday, February 12, at 


10 a. m. 

February 12-18—Nebraska Retail Lumber Dealers’ Asso- 
ciation. Hotel Lindell, Lincoln, Neb. Opens Thursday, 
February 13, at 10 a. m. Excursion to Galveston, Tex. 

February 13—Wisconsin Hardwood Lumbermen’s Associa- 











tion. Wausau, Wis. 
February 18-19—Wisconsin Retail Lumber Dealers’ Asso- 
ciation. Plankinton house, Milwaukee, Wis. Excursion to 


Florida and Washington, D. C. 

February 1 Massachusetts Retail Lumber Dealers’ Asso- 
ciation, Worcester, Mass. 

February 28—Central Iowa Retail 
ciation. Marshalltown, Iowa. 

March 5-6—National Wholesale Lumber Dealers’ Associa- 
tion. Chicago. 
March 18—New York Lumber Trade Association banquet. 
New York city. 


MODERATE PRICES ON LOW GRADES. 


The retiring president of the Southern Lumber Manu- 
facturers’ Association in his annual address before that 
body at Memphis made use of these pregnant words: 
“As a business proposition for manufacturers, I would 
suggest a higher price for upper grades and a com- 
paratively low price for the common material. This 
will yield a satisfactory average and materially stim- 
ulate consumption, something that must not be over- 
looked by the manufacturers of any staple commodity.” 

The speaker evidently had in mind this peculiar fact, 
that the average builder pays more attention to the 
price of his framing lumber than he does to that of his 
finishing, even though the average cost of the latter may 
exceed that of the former. If joist and scantling are 
high in price there will be many people who will con- 
clude to postpone their projected improvement, whereas 
if the prices on this class of material strike them as 
reasonable they will make little objection to whatever 
prices may be charged for doors, sash and mill work. 

The decline in demand of 1900 was largely due to 
the excessive prices of low grade stock, brought about 
by the abnormal condition at the close of 1899. Build- 
ing plans were abandoned or postponed and finally 
prices declined, making the trade of 1900 rather unsat- 
isfactory. : 

But there is another reason, which doubtless the 
speaker had in mind, why it is well to maintain prices 
of low grade products at a comparatively low point. 
It is because the product of these grades is not only 
very much larger than that of the upper grades but 
their proportion to the whole is constantly increasing. 
This is so in the older producing districts because the 


Lumbermen’s Asso- 








better timber has been cut away and a great deal of 
recutting and clearing up of the ground is going on. 
Elsewhere cutting is much closer than it used to be, 
practically everything that can be called merchantable 
or that will pay the expense of logging and putting 
through the mill being taken from the ground. This 
applies to practically every kind of timber, even hard- 
woods being often so treated. 

Then again, the competition from Canada is most 
acute in the lower grades and only to be feared in these 
grades. Take it year after year and for at least a 
generation the saw mills of the United States will prob- 
ably produce all the low grade lumber needed in this 
country. lf a reasonably profitable price is not main- 
tained there will be a waste of material by timber that 
should be cut being left in the woods and by the general 
loss to the industry, which in turn will be reflected in 
the common prosperity of the country. But on the 
other hand too high prices will also bring about sub- 
stantially the same evils. They will mean a diminu- 
tion of consumption and market demoralization. The 
wise policy seems to be as suggested at Memphis, the 
steady maintenance of moderate though profitable prices 
in low grade lumber products. 


WANTED—A MAN. 


On Tuesday of this week the United States senate 
passed in an amended form Senator Nelson’s bill creat- 
ing a department of manufactures and commerce. The 
title of the department was changed to read “The Depart- 
ment of Commerce and Labor.” The bill provides for a 
secretary, who is to be a member of the cabinet, an 
assistant and the other officials and clerks necessary. 
There will be within the department a bureau of manu- 
factures and many bureaus now included in other depart- 
ments are transferred to the new department, including 
the life saving service, the lighthouse service, the marine 
hospital service, the steamboat inspection service and the 
bureaus of navigation, of shipping and of immigration, 
the control of the fisheries and the Chinese exclusion 
question, all now within the jurisdiction of the treasury 
department, the fish commission and the census bureau. 
The department also is given jurisdiction over the con- 
sular service as far as it pertains to commerce. 

This new department, which will probably soon be 
instituted, is one which has long been demanded by the 
business interests of the United States and it has had 
the hearty approval of organized labor. The establish- 
ment of this department will bring under one executive 
head the bureaus and various departments of the public 
service which should work together but which now are 
often widely separated. It will be for the orderly and 
economical administration of government. 

But the success of this department depends much upon 
the man who will be placed at its head and upon the 
methods adopted in organizing the department and fill- 
ing the various positions under it. The ideal man for 
such a position is probably one who is in active business 
life, who is conducting a large and successful business 
in manufacture or trade, or both, and who has thus 
demonstrated his business insight and executive abili- 
ties. 

There is nothing in the compensation of cabinet officials 
to attract men of this sort. The pay of a member of the 
cabinet is $8,000 a year, while any man who would be 
selected by public consent as especially fitted for the 
place is probably making today at the rate of anywhere 
from $25,000 to $1,000,000 or more a year. If the selec- 
tion be made on the grounds of fitness therefor it will 
involve a heavy personal sacrifice on the part of the 
individual. Yet it is to be hoped that, if fitness only is 
considered, the man chosen will prove enough of a patriot 
to sacrifice his personal interests for three years. That 
will be enough of a sacrifice to ask. 

It is of especial importance at the time of organiza- 
tion that the right man should be chosen, for tradition 
and custom have much to do with any grand division of 
the executive branch of the government. The new 
department must be organized on right lines and by the 
right man. 

This right man must be no politician with business 
leanings. There will be a plenty of candidates of that 
sort—men who have found time to dabble in politics 
but not time enough to make their own business an 
unqualified success. The man must be of broad intelli- 
gence and information. He must be honest in a sense 
beyond a merely pecuniary one. He must have an eye 
solely to the interests of the country. He must not be 
subject to entangling alliances with any particular 
department of manufacture or commerce, or be an ally 
of either capital or labor as against-the other. He must 
be one of the biggest men in the United States. Will 
he be found? 

We have no doubt that the president will do his best 








properly to fill this important position, but he must 
turn a dull ear to the demands of the politicians and 
look only for fitness as demonstrated by experience. 


STATUS OF MICHIGAN HEMLOCK. 


A gentleman interested in the Michigan hemlock busi- 
ness has been to the pains of separating from the sta- 
tistics of that industry published by the AMERICAN 
LUMBERMAN those relating to the lower peninsula of 
Michigan. Under the LuMBERMAN’s arrangement state 
lines are not closely observed and so it is necessary to 
go over the individual reports in some of the districts in 
order to make the separation. The result is an inter- 
esting one. He summarizes his conclusions as follows: 

Total cut of 1900, 537,190,000 feet; total cut of 1901, 
561,787,000 feet ; increase, 24,597,000 feet. 

Stock on hand December 1, 1900, 303,845,000 feet ; stock 


on hand December 1, 1901,’ 234,872,000 feet; di 
stocks on hand, 68,973,000 feet. mat; Cocmenee i 


This means an increase in shipments during 1901 
over 1900 of 93,570,000 feet and a total consumption 
for 1901 of 630,760,000 feet. The above all relates to 
the lower peninsula of Michigan. 

Taking the total hemlock country of Michigan and 
Wisconsin, there is an increase in output of 98,655,000 
and a decrease of stocks on hand of 47,906,000 feet, 
making an increase in consumption of 146,561,000 feet, 
or a total consumption of 1,312,849,000 feet. 

In commenting on these figures he said that they 
make the situation to the hemlock producers the strong- 
est that it ever has been and that if the consumption 
for 1902 shall be as great as it was last year, with no 
heavier product, there will be barely 150,000,000 feet in 
pile next December. This of course is set forth as an 
argument to the producers for a firm maintenance of 
prices, and not only that but higher prices than they are 
now obtaining. 

Certainly the northern hemlock situation is a strong 
one, re-enforced by the price condition in Pennsylvania. 
As to whether prices should be much advanced or not 
is a matter of judgment. The spread between hemlock 
and white pine is altogether too large, but there is the 
competition of low grade yellow pine to be taken into 
consideration. Certainly present prices should be main- 
tained and it looks as though moderate advances might 
be made. The only point to guard against is such a 
radical price making as will discourage consumption. 
This is to be avoided if it can be done without sacrific- 
ing values. 
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CLEAN BILL OF LADING LEGISLATION. 


The United States senate committee on commerce, on 
February 6, at 10 a. m., will give hearings to all par 
ties interested in senate bills 1791 and 1792, at the 
rooms of the committee. These bills are those introduced 
by exporters and especially promoted by the National 
Lumber Exporters’ Association to remedy the abuses 
under which the export business or some branches of it 
are suffering because of inadequate bills of lading issued 
by the regular line steamship companies, and to do away 
with the obnoxious charges on the other side contained 
in the London clause and otherwise put upon export 
merchandise, these charges in effect at London, Liver- 
pool and Hamburg being the most noteworthy and objec- 
tionable. 

There will undoubtedly be a strong fight made by the 
vessel interests against these bills, and not only those 
directly interested in the export business but those indi- 
rectly concerned and who wish fair play and fair meth- 
ods of doing business should use any influence they may 
possess with their senators to secure a favorable report 
from the committee. 

It is suspected that the present visit of a number of 
prominent vessel owners and managers to this country 
is not so much in connection with the alleged purchase 
of transatlantic lines by American capitalists as it is to 
work against these particular bills. It has been a little 
difficult to understand, by the accounts given in the daily 
papers, why these gentlemen are here. The explana- 
tions set forth, though plausible, have been somewhat un- 
substantial. This proposed legislation, however, is a 
thing which touches them directly and is a sufficient as 
well as plausible reason for their visit. 

Probably it will be set up by the vessel interests that 
these foreign charges are not a burden upon our export 
trade, for it will be contended that if they.did not take 
the form they do the amounts realized by them would 
have to be added to the freight. rate. Let this be as it 
will, our exporters prefer to have a definite charge 
which is in their control as one of the contracting par- 
ties rather than an arbitrary, indefinite charge which. 
they must assent to in advance without any means of 
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knowing exactly what it will be and over which they 
have no control. They simply demand fair play and an 
explicit contract. They should have every assistance 
possible from business men who have influence with the 
powers that be at Washington. 


EFFECT OF THE TARIFF. 


There are a lot of Michigan papers which are fond 
of saying in a spiteful sort of way that the lumber in- 
dustry of Michigan has been ruined and that the Ding- 
ley bill did it because the enactment of that measure 
led to the prohibition of the export of logs from Can- 
ada. Such papers ought to look up the records of the 
business of their own state. The prohibition of log 
export has much lessened the pine production of the 
state and lessened the total production of the Lake Huron 
districts, perhaps from 20 to 25 percent, but it is far 
from having ruined it. 

In 1897 the total pine and hemlock product of the 
lower peninsula, not counting the mills along the Lake 
Michigan shore, was 1,119,000 000 feet, made up of 975,- 
000,000 feet of pine and 144,000,000 feet of hemlock. In 
1901 the product was 381,000,000 feet of pine and 407,- 
000,000 feet of hemlock, or a total of 788,000,000 feet, 
to which must be added the hardwood product of over 
250,000,000 feet, making a grand total of 1,038,000,000 
feet. What the hardwood product was in 1897 we do 
not know, but it was very much lighter than last year. 

The effect of the Dingley bill has been greatly to in- 
crease the product of hemlock and hardwoods as well 
as other forest resources such as cedar, the manufacture 
of which adds much more to the wealth of the com- 
munity at large than does the manufacture of an equal 
amount of pine under the old methods, inasmuch as it 
serves very largely for the development of general manu- 
facturing interests of the state. ‘he effect of the pro- 
hibition of log export from Canada and of the lumber 
duty has therefore been not entirely adverse to the inter- 
ests of Michigan, while it has been extremely beneficial to 
the lumber business practically everywhere else through- 
out the country. 

There is this further to be said, that whereas the 
pine business distributed comparatively little money 
among the small land owners the hardwood business 
draws its timber very largely from the small owners who 
are securing the highest prices for their logs ever known 
and therefore the hardwood logging business is dis- 
tributing money among the people of the state. 

While the decline of lumber manufacture on the 
Huron shore of Michigan was hastened by the prohibi- 
tion of log exports, some decline was inevitable, as shown 
by the figures prior to the prohibition. In 1894, 301,- 
000,000 feet were brought in; in 1895, 279,000,000; in 
1896, 274,000,000; in 1897, 252,000,000; in 1898, 238,- 
000,000. The logs brought over in the last named year 
were not subject to the prohibitory order, the effect of 
which was seen in 1899, when they dropped to 45,000,000 
feet. 

It will be seen, therefore, that the effect of the prohi- 
bition has been felt to the extent of only about 200,- 
000,000 feet—a large amount, but still less than 20 per- 
cent of the present production. Those who have located 
their mills at Sarnia and other points between Lake 
Huron and Lake Erie believe that that location is pref- 
erable to the Saginaw valley, though doubtless but for 
. the Ontario requirements they or some of them would 
have built on the American side of the line. 


ACTUAL REPORTS VS. GUESSWORK. 


A contemporary criticizes the report published two 
weeks ago by the AMERICAN LUMBERMAN on the cut and 
stock on hand of the Pacific coast mills as being incom- 
plete in regard to Washington, and refers to its own 
report on that state as somewhat of a model of excel- 
lence. In fact, it closes its review by saying, “Our sys- 
tem of getting the figures has been improved upon each 
year and is now about perfect.” 

The paper in question published tables headed in large 
black type “Pacific Coast Lumber and Shingles,” but 
instead of being for the Pacific coast they are only for 
the state of Washington, and instead of covering all the 
woods of that state are confined to fir, spruce and cedar, 
together with the shingle product. 

That one report is somewhat more complete than that 
of the AMERICAN LUMBERMAN. It contains the names 
of 176 mills producing lumber, while the AMERICAN LuM- 
BERMAN had reports from only 172. 

The paper criticizes the AMERICAN LUMBERMAN on 
the ground that while the latter reported a total cut of 
fir and spruce of 1,200,829,000 feet, its own figures were 
1,563,335,000, and that the AMERICAN LUMBERMAN found 
only 126,546,000 feet of cedar while it found 148,870,000 
feet. The AMERICAN LUMBERMAN stated the fact, and 
reiterated it, that its figures were not complete and that 
it knew them to be incomplete, but it preferred to be 
entirely frank with its readers and give the reports as 
they were received from the mills—all that were received 
and no more—making no estimates and indulging in no 
guesswork for the sake of completeness, to the incidental 
deception of its readers. 

The LUMBERMAN’S critic, however, did not even get its 
own figures but hired a man on the coast to do it. Some 
of the figures he got from the mills themselves, some he 
probably got by interviewing those who were supposed to 
have more or less knowledge of the facts and others were 
apparently pure guesswork, as we will show. The special 
point made by our critic is that the AMERICAN LUMBER- 
MAN’S figures of stock on hand showed a much larger 
stock, with a smaller number of reports, than its own did. 
This point of stock on hand in comparison to production 
is a very important one. Though the statistics be not 
complete this comparison is correctly shown by such 








reports as are received, but guesswork bungles the whole 
thing and makes everything unreliable and useless. 

The AMERICAN LUMBERMAN showed the lumber cut of 
172 mills, with many known to be omitted, some of them 
important mills. They were omitted simply because the 
owners of these mills did not choose to make a report. 
Our critic has what it claims to be a nearly perfect list, 
as it must be if the method were perfect, and it reports 
the lumber production of only 176 mills, and yet it finds 
stocks on hand December 1, last, in fir and spruce of 
only 80,081,000 feet, whereas the AMERICAN LUMBERMAN 
had reported to it by the mill men themselves stocks of 
fir and spruce aggregating 102,455,000 feet in the state 
of Washington. We prefer the statements of the owners 
of the stock to anybody’s guesswork. on 

The following are a few instances of the unreliability 
of guesswork figures: 

PRODUCT OF FIR LUMBER. 
Reports by As Guessed 


Owners to the at by the Mis- 
AMERICAN sissippi Valley 


LUMBERMAN. Lumberman. 
Bryden & Leitch Lbr. Co., Aberdeen. 2,412,000 12,000,000 
Northwestern Lbr. Co., Hoquiam. .11,514,000 30,000,000 


18,000,000 


Page Lumber Co., Buckley ....... 13,725,000 
00,000 


Kent Lumber Co., Barneston...... 10,090,000 8,0 


Hawkins Bros., Napavine ........ 1,500,000 4,000,000 
AB P; Perry, WARING: so. 6:65 6 0:6)s:s'0-0% 10,000,000 6,000,000 
Jast Side Lumber Co., Olympia... 7,000,000 4,650,000 
Byerly, Collins & Byerly, Ostrander. None 5,000,000 
Kleeb Lumber Co., South Bend.... 7,000,000 15,000,000 
Stimson Mill Co., Ballard........ 35,000,000 45,000,000 
Shrewsbury McLane, Sedro- 

ES oe ee ins peveiiss a pelea 0,000,000 15,000,000 
The Eclipse Lumber Co., Everett.. 9,000,000 4,000,000 
Rice Lumber Co., Everett......... ,366,000 12,500,000 
E. K. Wood Lumber Co., Fairhaven.16,000,000 30,000,000 
Island Mfg. Co., Coupeville....... 600,000 5,000,000 
Sullivan Bros., Granite Falls...... None 3,000,000 
Far West Lumber -Co., Tacoma... .12,500,000 6,000,000 
St. Paul & Tacoma Lbr. Co., Tacoma.81,351,000 87,000,000 
Sutherland Mill Co., Seattle...... 6,500,000 2,500,000 


A comparison of the stock reports is equally con- 
vincing as to the uncertainty of telepathic knowledge. 
We give the following examples of stocks: 


STOCKS OF FIR LUMBER. 
Reportsby As Guessed 
Owners to the at by the Mis- 
AMERICAN sissippi Valley 


LUMBERMAN. Lumberman. 
Kleeb Lumber Co., South Bend.... 1,500,000 None 
Shrewsbury & McLane,  Sedro- 

WHOS sip essen ceeds cd ees vene ,000,000 None 
E. K. Wood Lumber Co., Fairhaven. 1,500,000 None 
Wallace Lumber & Mfg. Co., Startup 1,000,000 None 
Far West Lumber Co., Tacoma.... 750,000 None 
Tacoma Mill Company............ 6,500,000 5,000,000 


There is also a long series of blanks under the head- 
ing of stocks in our contemporary’s report which are 
filled in with stocks of various sizes in the reports made 
to the LUMBERMAN. The result is that while the guess- 
work figures show that stocks on hand December 1 last 
were only 5.1 percent of the guessed-at production the 
actual reports as far as received show that they were 9 
percent of the reported production. That is to say, the 
proportion of stock to cut was nearly twice as large as 
our contemporary estimates it. 

Neither report is anything to be especially proud of. 
The shingle association of Washington has a list of nearly 
400 shingle mills in that state while our contemporary 
reports only 239 and, as shown, does a prodigious amount 
of guesswork which, in lumber at any rate, on the whole 
exaggerated the production and underestimated the stocks 
on hand. On the other hand, the tables presented by the 
AMERICAN LUMBERMAN, covering the entire coast and 
not. Washington alone, are accurate as far as they go, 
and will serve as the basis for what it is to be hoped will 
be more complete reports in ensuing years. 


TEXAS AND COMBINATIONS. 


Texas has become famous, or at least notorious, for 
its often unreasoning opposition to capital. In that 
state is found the extreme of a view which is held to 
a greater or less extent everywhere in the country; but 
the legislators of Texas have seemed unable clearly 
to define in their own minds the difference between legiti- 
mate and illegitimate combinations or business organiza- 
tions. Fortunately the courts for the most part are 
fair minded and give substantial justice. THe LUMBER- 
MAN a few days ago received a special from Houston, 
Tex., reading as follows: 





The case of the state versus the Shippers Compress Com- 
pany came up for trial today and was decided in favor of 
the Compress company. This virtually means that all sim- 
ilar cases will be thrown out of court. There was more 
attention attracted by this suit than any brought in Texas 
for years. It is regarded as a most opportune decision and 
comes at a time when it will be most effective in quieting 
the antagonism stirred up by some of the dissatisfied. This 
is of peculiar interest to lumber people, as similar suits 
have been filed against some big lumber organizations. 

The suits against lumber organizations referred to 
are understood to be chiefly those against the Kirby 
Lumber Company. It is difficult to understand, how- 
ever, how any legal obstacle can be thrown in the way 
of such a corporation. Most people are willing to admit 
that there may be a combination inimical to the public 
welfare, but any business project must not only be 
wrong in purpose or injurious in effect but illegal in 
method before it can come under the ban of the law. 

In this country the right to buy that which is legally 
held and can be legally transferred will never be denied, 
and so when an organization like the Kirby Lumber 
Company goes into the market and with its own money 
buys a saw mill there can be no legal objection. If it 
can buy one mill it can buy two or twenty if it have 
the money. No one would object if a private individual 
were to buy a single mill and would not think of object- 
ing if he should buy more than one. A corporation is 
a legal person and has a right to purchase any property 
and do any business permitted by its charter. That it 


be possessed of large resources and capable of doing 
business in a large way reflects credit on its propo- 
nents and in no wise invalidates its acts. 

There seems to be a confusion in the public minds 
or in the minds of many people between purchase out- 
right and combination. If fifteen or twenty saw mill 
institutions of Texas had formed an organization for 
the purpose of combining all their interests in one 
doubtless the outcome would have been in contraven. 
tion of the statutes, but where an outside corporation 
simply buys the properties for cash what legal objection 
can be made? 

This distinction is well set out in the census bulletin 
regarding combinations. From the introduction to this 
census report we quote the following: ‘Some miscon- 
ception exists as to what constitutes an ‘industrial com- 
bination. * * * For the purpose of the census the 
rule has been adopted to consider no aggregation of 
mills an industrial combination unless it consists of a 
number of formerly independent mills which have been 
brought together into one company under a charter ob- 
tained for that purpose.” 

The fact is also referred to that there are corpora- 
tions commonly considered such combinations merely 
because they represent enormous aggregations of cap- 
ital or control a large number of plants. But these are 
not because of their size to be regarded differently from 
any other corporation designed for the purpose of en- 
gaging in manufacture. 


RBBB 


SUGAR PINE FOR PATTERNS. 


One of the problems of iron founders of late has been 
to secure desirable lumber for pattern making. White 
pine is the ancient and accepted wood for this purpose, 
but the grades and quality of grain necessary are not 
easily obtained. We have hitherto mentioned some of 
the fabulous prices paid for this class of material. 
Clear lumber is not needed but the knots must either be 
far apart or be very fine pin knots. The requisites for 
pattern purposes are that the lumber shall be straight 
grained and absolutely sound. 

A man who for thirty years has been in charge of a 
pattern shop in one of the large machine shops of the 
country said recently, when asked what was the best 
pattern lumber, “Michigan white pine.” In reply to 
the question if he had tested anything else he said he 
had tried a number of woods, most of which were not 
on the whole satisfactory. The trouble with some of 
them was that they did not work easily enough and 
with others that they did not hold their shape. 

Then he was asked if he had tried sugar pine and he 
said, “Oh, yes; that is a good wood. There is a pile of 
it over there.’ And sure enough there was several 
thousand feet of wide, thick sugar pine absolutely clear. 
The foreman still insisted that Michigan white pine 
was the standard of excellence in pattern lumber, but 
admitted that the sugar pine was good and corroborated 
his opinion by the fact that he was using it. The qual- 
ities that make it adapted to pattern shop use will com- 
mend it to other purposes. 





LUMBER AROUND THE HORN. 


Attention has been attracted of late to the project 
of joining the lumber producing sections of the Pacific 
coast and the lumber consuming districts of the Atlantic 
seaboard by ocean freight lines. It is an interesting sub- 
ject, partly because, in view of the enormous distance 
around Cape Horn, even taking advantage of the shorter 
route by the Straits of Magellan, it seems an audacious 
proposition. It is 17,000 miles against a little more 
than 3,000. It is seventy days by steamship against 
what should not be more than twenty-five days by rail, 
and yet the adoption of that route for a certain portion 
of the lumber shipments to the east is seriously con- 
sidered and the first experiment has been made. 

Lumbermen of Puget sound and vessel interests have 
been interviewed on this subject, with a result favorable 
thus far to the project. At first the lumbermen of 
Puget sound looked askance at this idea. Redwood 
lumber has been shipped around the Horn from San 
Francisco to New York, but the distance is 1,500 miles 
less and that route has been long established in general 
merchandise lines. It seems natural enough, therefore, 
that lumber should be shipped from San Francisco, but 
to adopt that route from Tacoma, Seattle or Portland 
seemed a different proposition. 

The first shipment from Puget sound by steamship 
to New York via the Straits of Magellan left Seattle 
December 8. It consisted of 500,000 feet of cedar siding 
and was consigned to New York by J. C. Caskey. It was 
made via the American-Hawaiian line steamship Ameri- 
can, of 3,690 tons register. The rate paid was about 60 
cents and seventy days was estimated to be required 
for the steamer to reach New York. The present rail 
rate on cedar from Puget sound points to New York is 
85 cents and lumbermen say that in most instances 
nearly or quite sixty days elapse between shipment and 
delivery. 

The American will not reach its destination for two or 
three weeks yet, but assuming that the estimated time 
for the passage shall be realized we have the situation 
presented in contrast—a saving of 25 cents a hundred 
by the water route and a loss of time of from ten to 
fifty days, for it is admitted that rail shipments should 
go through in little more than twenty days. Probably, 
however, to the 60-cent steamship rate is to be added 
insurance, though we are not informed as to that point. 
Also, unless the shipping mills are at water side, there 
will be an extra cost for putting on dock and presumably 
there will be an additional cost at the other end, whereas 
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jumber shipped in cars can in most cases be delivered 
at actual point of consumption. 

The above rate applies to cedar. It is understood that 
the same rate of 60 cents a hundred will apply to fir, 
the rail rate on which from Puget sound to New York 
is 75 cents on single carloads and 85 cents on double 
carloads. The railroads in any event must carry long 
timbers, for the steamships will not accept timbers over 
forty feet in length. ; 

The chief problem which is concerning prospective 
shippers by the water route is as to whether they will 
be able to secure vessels. Sailing vessels are not con- 
sidered, as five months or more is required for the 
voyage around the Horn. Tramp steamers are not 
favored inasmuch as they require special charters and 
cannot be depended on. What is wanted is a regular line 
with regular and frequent dates of sailing. So far the 
only candidate for this business seems to be the Ameri- 
can-Hawaiian line. A representative of the line states 
that ultimately it will have sailings every thirty days 
from Puget sound to New York. The company now has 
four steamers in commission and five in course of con- 
struction. It has been operating from New York to 
San Francisco, thence to Honolulu. The American, re- 
ferred to above, from Honolulu went to Puget sound 
and loaded for New York direct and is to be followed by 
another vessel in April, for which San Francisco will 
be a port of call. The representative of the company 
states that it now purposes to follow this route, increas- 
ing the frequency of its sailings as its steamers go into 
commission. It will have nine in all similar in capacity 
and speed to the American and Californian, and these 
will ply regularly on the route indicated above. 

The Puget sound agent of the company states that he 
found the lumbermen slightly chary to the proposition 
to ship to New York by sea when he first approached 
them, but he now believes that he can obtain all the 
lumber freight he wants at a rate of about 60 cents. 

With sailings every thirty days, with the time in 
transit of seventy days and a rate of 60 cents, it would 
seem that the new route is a feasible one, especially at 
seasons when the railroads are loaded up with business 
and are unable to move stock with reasonable prompt- 
ness. If a large receiving and storage yard were estab- 
lished on New York harbor there is no apparent reason 
why occasional shipments of west coast lumber might 
not be made by sailing vessels which would go at a still 
lower rate, but as it stands only steamship service is 
considered. 

After all, however, the amount of business that can 
profitably be done in this way is not very large. With 
the net margin in rate which will remain after paying 
the insurance and extra handling charges, it is not prob- 
able that the lumber could be shipped very far from 
New York into the interior in any direction. While, 
therefore, this new facility, if it develop as it is expected 
to, will be a relief to some of the shippers, it will not 
appreciably decrease the tonnage moved by the railroads 
which must necessarily serve the greater part of the 
country and by their quicker service will be favored 
even at somewhat higher cost. 
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STRENGTHENING THE COMMISSION. 


The Corliss bill for the amendment of the interstate 
commerce act has attracted widespread attention and on 
the whole very favorable comment, except on the part 
of those who are opposed to any legislative restrictions 
on the railroads. 

This bill seems to be a conservative one that is fair to 
both shippers and carriers. It lacks some of the fea- 
tures of the Cullom bill so strenuously opposed by car- 
riers, but embraces all the essential points. It aims 
to restore to the Interstate Commerce Commission the 
powers that body was supposed to possess and which it 
exercised for some years after its erection. It makes 
the ruling of the commission effective until reversed by 
the courts. It confers no rate making power but does 
authorize the commission to correct a rate which has 
been found to be unjust or discriminative. 

Section 1 of the bill amends section 10 of the act so 
that the transportation of or offer to transport traffic 
at any other rate or upon any other terms or conditions 
than those stated in the published tariffs, or the payment 
of any rebate or departure, by any device, from pub- 
lished rates, or the transportation of traffic without 
first having published a tariff applicable to the same, 
shall be deemed a misdemeanor, punishable by a 
fine of not less than $5,000 nor more than $20,000. That 
the making of any false representation as to weight or 
description of property by a shipper shall be punishable 
by a fine of from $1,000 to $5,000. All imprisonment 
penalties prescribed by. the existing act are eliminated. 

Section 2 relates to the duty of the commission and 
the scope of its authority. Section 3 limits the per- 
manency of the commission acts and provides penalties 
for refusing to obey the orders of the commission. 

PAAR OOO 


HOW FASHIONS CHANGE. 


Those whose recollection of northern woods work 
extends back twenty-five years cam readily recall the 
gay apparel of the Michigan woodsmen. The river men 
wore long legged, high heeled and thick soled leather 
boots of fancy though substantial make, thickly filled 
with spikes on the bottoms, which cost from $12 to 
$20 a pair. When they came to town their paths were 
plainly marked along board walks and saloon floors by 
continuous indentations that soon wore out floors and 
Sidewalks. Each man who was anybody on the river 
Was begirdled with a red silk sash whose dangling tas- 
sels reached the knee. These sashes cost fully $20 each. 

€ woodsmen were given to fancy habiliments, and the 





red and blue Mackinaw jacket and trousers and fancy 
tasseled cap distinguished the man from the lumber 
camp wherever he was seen. 

Alas, the day of highly colored north woods garb 
is over. During the past few years the brilliant red 
Mackinaw jacket and the thick blue trousers have given 
way to similar cut upper garments in plaids of red, 
blue and yellow, and sombre hued trousers, and for the 
last season or two even the somewhat bizarre jackets 
have in turn been supplanted by heavy plaids of browns 
and grays with modest yellow stripes. The fancy head 
gear has disappeared and sensible woolen caps and soft 
felt hats have taken its place. In foot wear the pre- 
vailing fashion with the man of the ax, saw and cant 
hook is a heavy rubber boot, to which is attached a 
calfskin leg, having a folding solid tongue which laces 
up tight to strengthen the ankle. It is a most com- 
fortable and sensible foot covering. 


LOUISIANA’S LUMBER INTERESTS. 


In the series of articles based upon the census reports 
of the manufacturing interests of the various states we 
come to the first southern state in which lumber is not 
predominant. This is Louisiana. Of a total value of 
manufactured products of $121,181,683, sugar and mo- 
lasses and refining them account for $47,891,691. But 
forest products are easily second. 

The following table relates to the saw mills, the 
shingle mills, the stave and heading mills, independent 
logging operations and everything in which logs or 
bolts are the raw materials: 


Timber and Saw Mill Products. 





Percent 

1890. 1900. increase. 

Number of establishments. 127 432 240.2 
| ee ee ree $5,714,313 $20,093,044 251.6 
Av. number wage earners. 3,3 10,171 237.4 
Total wages paid......... $1,160,528 $3,337,020 187.5 
Miscellaneous expenses.... 228,247 505,025 121.4 
Cost of materials used..... 3,089,179 9,449,678 205.8 
Value of products......... 5,745,194 17,408,513 203.0 


Included in the above are planing mills operated as 
essential parts of saw mill business, but planing mills 
operated indepenaently and sash and door factories and 
interior finish shops are treated in the following table: 


Planing [ill Products. 


Percent 

1890. 1900. increase. 

Number of establishments. . 27 28 3.7 
CO res ds co cewccaccce% $ 947,837 $1,040,035 9.7 
Av. number wage earners.. 64 ssi 37.0 
Total wages paid......... $ 349,854 $ 323,446 *7.6 
Miscellaneous expenses.... 51,198 45,109 *11.9 
Cost of materials used.... 716,967 55,165 19.3 
Value of products......... 1,405,576 1,573,481 11.9 


*Decrease. 

The comparisons in the above table between 1890 and 
1900 are open to grave question. 
eral use of laber saving machinery in southern planing 
mills and factories has perhaps reduced the average 
wage, because more of it is common labor than formerly, 
it is absurd to suppose that total wages paid have de- 
creased more than 74 percent while the number of work- 
men has increased 37 percent. The improvement in ma- 
chinery also makes it improbable that as against an 
increase of 37 percent in the number of wage earners the 
value of the product should have increased less than 12 
percent. But then, it is admitted that the census of 
1890 was very faulty in this matter of labor and its com- 
pensation, and especially so as to lumber. 

In order to show the relation of forest products to 
the total manufactured products of Louisiana we have 
combined the saw mill, planing mill and wooden packing 
box figures for 1900 and compared them with those for 
all the manufactures of the state in the following table: 


Relation of Forest Products to all Manufacturers. 


Totals, Totals, for- Percent 
all industries. est products. of whole. 


Number of establishments 4,350 466 10.7 
CRM duceunscutess $113,084.294 $21,225,785 18.7 
Av. number wage earners -210 11,159 26.4 
Total wages paid....... $ 15,385,715 $ 3,694,746 23.4 
Miscellaneous expenses. . 7,999,870 565,336 yA. 
Cost of materials used... 82,299,893 10,425,927 12.7 
Value of products....... 121,181,683 19,212,294 15.7 


While forest products amount in value to less than 
one-sixth of the whole, they employ more than a quarter 
of the wage earners and pay nearly one-quarter of the 
wages. The lumber industry is one that should be fos- 
tered by the people of Louisiana, particularly as it is 
capable of great further development. 


FOREST PRODUCTS OF OREGON. 


The census report on the manufactures of Oregon is 
somehow unsatisfactory as far as it relates to the lum- 
ber business. Perhaps it is because so much larger 
totals and so much larger a growth had been looked 
for in that great timber state; and yet it is to be re- 
membered that the statistics cover the year 1899, since 
when a marvelous growth has been seen and all depart- 
ments of the timber and lumber business have wonder- 
fully expanded. We give in the following tables the 
totals under the different principal headings for the 
saw mill industry of the state, comparatively for 1890 
and 1900: 





Increase. 

1890. 1900. Percent. 

Number of establishments. 350 436 24.6 
GN. Cacekeccuienerees $8,103,000 $8,167,433 0.8 
Average number employes. 4,214 lS *3.0 
y: Eh RRR Agee $1,680,618 $2,023,914 20.4 
Miscellaneous expenses .... 400,059 261,917 *34.5 
Cost of materials used..... 3,061,439 5,727,720 87.1 
Value of products ........ 6,530,757 10,352,167 58.5 


*Decrease. 
The above includes all industries dependent upon logs 
or bolts as the raw material and includes independent 
logging enterprises. The less than 1 percent of increase 


in capital is not explained by anything in the figures. 
It lies either in a different basis of estimate in the two 
census years or in some omission in the census of 1900. 
The comparison is in any event valueless. The reduc- 
tion in the average number of employees is open to 
question and yet, granting that it be a fact, it can be 
explained in part by the revolution in saw mill methods 
which took place on the Pacific coast in the decade 
prior to 1900. The leading mills of the state during 
that decade were largely rebuilt and improved so as 
greatly to decrease the number of men required to do 
the work. In addition there was a general installation 
of steam logging appliances. The. cost of materials used 
includes the value of logs. 

According to the census figures the planing mill in- 
dustry, which includes sash, doors and blinds but ex- 
cludes planing mills operated as a part of the saw mill 
business, is comparatively insignificant. There were 
forty-one such establishments with a reported capital 
of $508,997, employing 335 people on day’s wages to 
whom were paid $175,964, involving a miscellaneous ex- 
pense of $16,337, using material to the value of $312,684 
and producing a product valued at $651,574. 

The lumber industry is easily the first in importance 
in the state. The following table gives in the first 
column the grand totals for all industries, the second 
column gives the combined totals of wood boxes and 
saw mill and planing mill products and the third fhe 
proportion of the latter to the whole. Forest products 
therefore constitute about one-quarter of the output of 
the manufacturing establishments or Oregon: 


Total Forest Percentage 





Manufacturers. Products. to whole. 
Number of establishments. 3,0 483 15.6 
| are 33,422,393 $8,861,207 26.5 
Average number employes 17,2 4,609 26.7 
Total wages .......-..+- 8,333,433 $2,246,878 26.9 
Miscellaneous expenses .. 2,242.7 298,886 12.9 
Cost of materials used.. 26,099,855 6,133,824 23.5 
Value of products ...... ,000,587 11,175,784 24.3 

SHORT LENGTHS. 
_—e—_eleleorO 


It is a poor week when some new expansion of the 
market for Pacific coast woods is not chronicled. Fitch- 
burg, Mass., is now buying clapboard stock in Oregon. 

It is becoming more evident that it takes money lo 
run a retail lumber dealers’ association and, other 
things being equal, those that have the most money 
are the most successful. 

It is getting to be a question with some associations 
whether the annual meeting or the annual excursion 
is the main attraction. In some cases the meeting seems 
to be a sort of necessary formality preliminary to the 
excursion. 


While the more gens * Retailers who have a good lumber trade almost invari- 


ably have good stocks on hand—or is it that retailers 
who have good stocks of lumber are able to command 
trade? 

A healthy and effective combination among producers 
and wholesalers has the dubious advantage of relieving 
the retailers from responsibility for price. This is what 
the retail coal dealers have found out. 


The usual doings took place at the annual meeting 
of the Missouri, Kansas & Oklahoma association at Kan- 
sas City this week. There were a theater party, a mat- 
inee party for the ladies, a banquet and a Hoo-Hoo 
concatenation, and then the excursion to Washington 
and return. It is understood that incidentally some 
business was transacted. 


It is only three or four years since the pine of the 
Sierra Nevadas in California and of the corresponding 
ranges in Oregon and Idaho began to be called white 
pine, but the name stuck and has become practically 
universal and so must have been appropriate. 

Some of its producers insist in calling Douglas fir 
“Oregon pine.” That term is an honored one, and yet 
would it not be better to use a more descriptive name? 
It is a good deal like the old title of “Georgia pine” as 
applied to longleaf yellow pine or pitch pine. That 
expression has been almost abandoned and “Oregon pine” 
should be. 


It looks as though “Series B” of the Retail Lumber- 
men’s Insurance Association, of Minneapolis, would by 
the end of the year have double the patronage that 
“Series A” had during its first year. 


Charles L. Pack, the lumberman of Cleveland and 
president of the Chamber of Commerce of that city, 
believes that the colleges of the middle west should 
introduce commercial courses. He says: 

At present the young man who leaves college and goes 
into the world of business is compelled to rely more upon 
chance and his acquaintance among business men for his 
berth than upon the abilities and training he has received. 
In these days of the growing importance of commerce there 
S a need of thoroughly equipping men whose minds have 
been directed along the special lines they hope to follow. 

Owners of lumber carriers of the great lakes are look- 
ing for an exceedingly active business this year. Some 
of them believe that there will be more lumber brought 
down from Lake Superior and Lake Huron ports than 
for many years, inasmuch as there is considerable lum- 
ber carried over, which was purchased but could not 
be moved before the close of navigation, added to which 
there will be a cut as large as can be made. 

There is a great deal of interest in timber lands in 
the southern Appalachian country. Wonder if some peo- 
ple are trying to have something to sell to the National 
Appalachian Park and Forest Reserve! 

Many of the dealers report old line insurance com- 
panies raising the rates, some of the rates going back 
to points even higher than before the retail lumbermen’s 
mutual insurance associations came into the field. All 
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of this indicates that there is to be no further concerted 
movement to drive the lumber mutuals out and the lat- 
ter may confidently look to some increased business in 
the near future. 

Let it not be understood that the social features ac- 
companying association meetings are deprecated. Social 
acquaintance is one of the most valuable factors in pro- 
moting the co-operative objects of the associations; 
and then it is better that a lukewarm member should 
be drawn to the meeting by the prospect of a free din- 
ner than that he should not come at all. 

The record of bank clearings for 1901-has been com- 
piled and comparisons between that and the previous 
year are available. The clearings for the United States 
during 1901 amounted to $117,992,741,570, against 
$85,749,993,483 in 1900, an increase of 37.6 percent. 
New York led with nearly three-quarters of the total 
and an increase of 50.9 percent, while Chicago was sec- 
ond, with Boston, Philadelphia, St. Louis, Baltimore 
and San Francisco fcllowing in the order named. Alto- 
gether ninety-seven cities are embraced in these reports. 

In gold, silver, iron, steel, copper, coal and mineral 
oil the products of the United States in 1901 exceeded 
those of any other country. The gold product was val- 
ued at $80,218,800, the silver output was 59,653,788 
ounces, the pig iron product was 15,800,060 long tons, 
the coal product 267,850,000 long tons, petroleum prod- 
uct was 66,000,000 barrels and the copper product 595,- 
000,000 pounds. The copper was the only item which 
did not exceed its record of the previous year. 

It has come to the knowledge of the AMERICAN LuM- 
BERMAN that Mitchell Bros., of Cadillac, Mich., actually 
had on hand on December 1 last 10,000,000 feet more 
of hardwood lumber than was credited to them in the 
hardwood statistics of January 18, the correct amount 
being 23,000,000 feet. 

The hemlock lumber product of Michigan and Wis 
consin in 1901 was 1,265,000,000 feet, or nearly 5,000,- 
000 feet more than the total lumber product of Wash- 
ington as reported in our last issue, although the Wash- 
ington figures were doubtless not complete. When will 
the time come that the magnificent hemlock of the Pa- 
cifie coast, so different in its quality from that of the 
east, will assume a similar prominence? 

President McGrath, of the Illinois Lumber Dealers’ 
Association, made a hit in the convention of the North- 
western Lumbermen’s Association at Minneapolis last 
week by suggesting that at future meetings the members 
should bring their wives and daughters and let them 
come to the business sessions of the meeting. The 
proposition met with enthusiastic indorsement from 
many of the dealers and it is safe to predict that next 
year will see many of the ladies present at the meeting 
and Secretary Hollis is likely to be obliged to secure 
larger quarters for the accommodation of the members 
and their lady guests. 


Letters to the Editor. 


Location for a Bark Extract Plant. 


Cu1caGo, Jan. 27.—Editor AMERICAN LUMBERMAN: Owing 
to the nearly total destruction of our plant by fire we are 
considering whether we could better ourselves by rebuilding 
elsewhere. Our plant produces tanning extracts and requires 
abundant supplies of chestnut wood, chestnut oak bark, hem- 
lock bark and, last but not least, it must have lots of water 
and plenty of cheap fuel. It must also have good railroad 
facilities for the receipt of raw material and the shipment of 
the product. GEORGE OBERNE & Co. 

[The plant of this firm was located at Knoxville, 
Tenn. It manufactured chestnut oak bark extract, oak 
and chestnut wood extracts, hemlock bark extract and 
ground chestnut oak bark. That combination does not 
seem to be found anywhere else than in the Allegheny 
mountains south of New York state, and hemlock bark 
is not readily obtained nowadays in Pennsylvania, where 
most of it is controlled by the leather interests. There 
is abundance of hemlock bark in Michigan and Wis- 
consin, but those states lack the oak on cheap enough 
terms and in quantity. It looks as though Knoxville 
met about all the required conditions, though possibly 
there are other points further north more available to 
the raw material, for the Knoxville territory has been 
logged for a long time. Perhaps some ambitious town 
of West Virginia, Tennessee, Kentucky or North Caro- 
lina may be able to meet the requirements. Anything 
bearing on this subject will be welcome in this depart- 
ment.—EpDITor. ] 











A Problem for Practical Men. 


ONTARIO, CANADA, Jan. 25.—Editor AMERICAN LUMBER- 
MAN: We have operated for a number of years a retail 
lumber yard and planing mill, but the results have never 
been as satisfactory as we think they should be, and we 
write you with the object of securing expert opinion on the 
subject, in the hope that it may help us in obtaining bet- 
ter results. 

Last year the entire volume of business of our planing 
mill and yard was $44,300. We will classify this business 
under three headings: (1) Five thousand dollars’ worth of 
business which we will designate as first class shop work, 
work of the very highest quality and excellence in finish 
ete.; (2) $19,600 of what we will designate ordinary fac- 
tory work, that is, work of an ordinary character, sash, 
doors etc., and work on the commoner and cheaper class of 
jobs; (3) $19,700 of yard business, and 75 percent of this 
latter item would pass through the ground floor of the mill 
oe receive such attention as sizing, planing one side, match- 
ng etc, 

The total expense of operating the business was $13,650 
or, say, 32 percent of the business, and we would like to 
know if this is a high, low or reasonable percentage of 
expense as against the business done, and what in your 
opinion would be a fair amount of profit to expect on this 
amount of retail business. We pay carpenters here $2 a day 


and yard men $1.50 to $1.75. 
We have never kept separate track of our yard and fac- 
tory business; it has always been lumped together. 


As you 


will observe, in our business nearly everything passed 
through the mill in some form or other. Is it the practice 
or custom, do you know, among retail men to departmental- 
ize these and keep record of the receipts and expenditures of 
each with the object of knowing better just what each is 
doing ? 

If you can offer any suggestions in the way of systematiz- 
ing a business of this kind, or supply us with any pointers 
that might be useful in producing better results, we would 
be greatly obliged. | . INQUIRER. 

[Some of the bright readers of the AMERICAN LUMBER- 
MAN who have made a study of the planing mill business 
in connection with retail yards are invited to answer the 
above inquiries. It certainly is the practice to divide a 
business of the sort under discussion into departments, 
charging and crediting each according to the business 
done, and thus being able to locate any leakage and to 
introduce economies understandingly. What is a proper 
ratio of expense must be determined from each instance 
but it will be of some value perhaps to know what 
is the customary or average expense. We should like 
to have our readers give us the benefit of their ex- 
perience.—EDITOR. } 





Criticism of Log Rules. 


PENSACOLA, FLA., Jan, 23.—Editor AMERICAN LUMBERMAN : 
In the measurement of logs I am using Doyle’s rule as pub- 
lished in Seribner’s book, scaling every log at the small end 
as it goes to the saw. Loggers claim that this scale does not 
give full contents of the log. Please advise me if this scale 
1s not as universally used and as just as any other. 

McK. 

[The loggers are right as a mathematical proposi- 
tion, but practically they are wrong. No log rule gives 
the full contents of the Jog. All of them are made 
with provision for saw kerf, waste ete. The Doyle 
rule is probably more extensively used in this country 
than any other. It however gives smaller contents 
for logs under 27 inches than the Scribner and larger 
contents on logs over 27 inches in diameter. It is as 
a practical matter impossible to scale a log accurately— 
that is, to state just how much lumber the log will 
produce. Any rule must be an approximation. But 
if a rule be generally used and uniformly applied the 
results will be so uniform that the price of the logs 
may be made to correspond and no one is injured. If 
one rule should give the contents of a log at fifteen 
feet and another the contents of the same log at thirty 
feet, and this difference were understood by both buyer 
and seller, it is evident that the price of timber would 
be twice as great by the first rule as it would by the 
second. Still the LumMBeRMAN has always _ insisted 
that it is desirable that the log scales in use should 
give as far as possible the actual average results, and 
therefore no rule in use is not subject to criticism. 
It is of more importance, however, that the rules should 
be thoroughly understood.—EpITor. ] 


Modern Fables—XXIV. 


The Fakir and the Live Wire. 


A City Man, hailing from Jerusalem, who had failed 
in Business twice, burned out half a dozen times and 
Accumulated a Competence, decided after a few Years’ 
Retirement and the death of several of his old Creditors 
to re-embark in Trade. So he looked around and hit 
upon the Idea of buying up some cheap Patents and 








mor 


AW: 


a 








= y 
ee 


al 





“Could make Black look White.” 


manufacturing them for the retail Lumber Dealers, as 
Specialties. 

He started out with the Brilliant Idea that there was 
a New Sucker Born Every Minute. He consulted the 
lumber Commercial Agency Books and found out that 
there were 20,000 retail Lumber Dealers in the Country 
and new Yards springing up every Day. So he put up 
10 Cents Worth of Truck accompanied by 50 Cents 
Worth of Flashy Advertising Cards and announced to 
the Trade that his Specialties were sure Trade Getters 
and that only one Dealer in each Town could get them 
at $25 a Throw for the first Order. The Cost to the 
City Man was 80 Cents but his Nerve did not forsake 
him for his Advertising Matter was prepared by a pro- 
fessional Ad Writer who could make Black look White. 





For a year he Toiled along trying to get Sample Or. 


ders. But the Retailer of Lumber was too Foxy, He 
had been up against similar Grafts all his Life, ang 
while he absorbed the Gold Watch Souvenirs at the An. 
nual Conventions he didn’t swallow the Bait whole but 
shied off at the Critical Moment and said he would 
think over carrying a small Line and let him know next 


year. 

So the City Man began to send out Salesmen, who 
succeeded the next Year in paying Expenses by taking 
Small Orders and telling the Main Guy to Double and 
Treble them when shipped. Most of these Tourists were 
of the class that sell Hot Springs Mud from a buggy on 
the Street Corner in the Glare of a Gasoline Lamp, and 
they never returned to the same Town after the First 
Visit. They were onto their job in this respect, for in 
most cases the Goods went C. O. D. and the Confiding 
Retailer stacked them in his Shed and went around with 
a double barreled Shot Gun for months looking for the 
Foxy Salesman who had made them look like Thirty 
Cents. 

Now the average Retail Lumberman may be Easy, but 
he is a Live Wire when he Turns Loose. He can do ag 
much damage as a Bull in a China Shop when he is 
charged with about 1,500 Volts. So one fine Morning a 
New Salesman blew in on a retail Yard Man who had 
made a Purchase eighteen months before and, being ig- 
norant of the fact, he tried to Talk his Graft. The Live 
Wire broke loose, took the Salesman by the Collar, 
pulled him out to the Shed and made him pitch the 
Whole Mess he had bought from his predecessor into the 
Ash Barrel. Then he expressed some Forcible Thoughts, 
kicked the Salesman out of the Yard and went across 
the street and took five fingers to Purify Himself. 

Moral: When Faking look out for Live Wires. 


Tales of the Trade. 


Entertaining an Angel Unawares. 


Wagstaff, of Oshkosh, Wis., sometimes called “Deacon” 
Wagstaff, probably because of his resemblance in ap- 
pearance and habits to David Harum, was recently the 
innocent cause of a most excellent joke on H. S. Gilkey, 
the Janesville (Wis.) post man. Wagstaff, besides his 
fondness for good horses and hemlock lumber, is some- 
what of a practical joker, and arriving at Janesville 
one afternoon recently he bethought him of his old friend 
Gilkey and called him up by telephone, not telling him 
who he was. He “joshed” Gilkey over the ’phone for a 
while, and the latter, “tumbling” to the fact that it was 
Wagstaff who was talking to him, roasted him roundly 
and hung up the ’phone. 

It seems that there was some ministerial meeting 
of the Methodist persuasion in the city at that time and 
among the visiting clergymen was an old gentleman, a 
presiding elder, who was a great friend of Mr. Gilkey’s 
father and knew the son when he was a little boy. 
Knowing that Mr. Gilkey lived in Janesville, the old 
gentleman, over 80 years of age, called him up by ’phone 
the morning after the Wagstaff incident. Mr. Gilkey 
answered, and thinking that it was Wagstaff at the other 
end. he started and roasted the old clergyman very se- 
verely, calling him a “bald headed old reprobate” and a 
few other choice expressions that by strained construc- 
tion might fit Wagstaff but were entirely out of place 
when applied to an old gentleman of the cloth. The 
minister at the other end of the telephone protested and 
tried to explain to Mr. Gilkey who he was, but Gilkey 
would listen to no explanations and after giving vent 
to all of the mean things he could think of hung up the 
‘phone and went back to his desk. 

A few minutes later in walked the old clergyman and 
seriously demanded an explanation from Mr. Gilkey of 
his conduct over the ’phone. It is needless to say that 
Mr. Gilkey wilted and hereafter he will be very careful 
in talking over the telephone even when Wagstaff is 
in Janesville. 











Spook Oscillations of Sky Scrapers. 


The offices of the Stewart & Alexander Lumber Com- 
pany, manufacturer of Arkansas yellow pine, are in the 
Chemical building, St. Louis, Mo. They are, moreover, 
on the topmost floor of that sky scraper, which is the 
tallest building in the city. A. Strauss, secretary and 
treasurer of the company and one of the pioneers in 
yellow pine lumbering operations, has the walls of his 
private room of the company’s offices adorned with nu- 
merous pictures, including the mills of the concern. 
The other day while a representative of the AMERICAN 
LUMBERMAN was interviewing Mr. Strauss the latter 
remarked: “See that picture?” pointing to a large 
framed photograph of the Gifford (Ark.) milling plant. 
“Just watch it a minute and explain why it swings,” 
The representative did so and to his astonishment it 
swung to and fro with the regularity of a pendulum. 
Mr. Strauss laughed. “Looks spooky, doesn’t it? But 
it’s caused by the oscillation of the building. We are 
up probably 160 feet from the ground and all sky scrap- 
ers oscillate more or less, although I never noticed the 
fact until I happened to see that picture swing one day. 
Since then I’ve noticed the same peculiar movement in 
other ways; for instance, my chair would sometimes 
tremble without apparent cause. I studied out the 
proposition and it comes from the swinging of the 
building.” 

Curtis M. Jennings, of the wholesale lumber firm of 
Berthold & Jennings, two floors below in the same 
building, corroborated the oscillatory motion in his 
own offices, stating that he frequently noticed objects 
move slightly while sitting at his desk. He had not 
studied out the problem as had Mr. Strauss and could 
give no other explanation of it. 
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Indiana Hardwood. 

It would not surprise me if, unchallenged, Indiana 
could nail the broom to the peak of state as having been 
the banner hardwood state of the Union. Ohio might 
kick a little, but I guess that when the votes were polled 
the Buckeye state would have te go away back and sit 
down. There are those who think that the state is pretty 
thoroughly denuded of its hardwoods, but he who thinks 
so is not a Hoosier unless he is talking that way to bull 
the market. He knows of course that the hardwood tim- 
ber is going all the time, but he does not pretend to say 
how much of it there is left. .There are men who think 
they have made a reputation by informing the world how 
much pine there is in Michigan, Wisconsin and Minne- 


sota, how much yellow pine there is in the south, and~ 


they have even gone so far as to estimate the standing 
timber on the Pacific coast, but we fellows who for years 
have pegged along making history of the lumber industry 
without getting swelled heads know that not a man liv-- 
ing can give figures pertaining to this subject which 
are worth a tinker’s soldering iron. 

With this phase of the subject of standing timber in 
mind it pleases me to record the wisdom of the average 
Hoosier. I have not found one of them who would pre- 
tend to tell how much oak there is still standing in the 
state, and to bring it down to a finer point they have 
no opinion how much walnut, or even cherry, there is 
standing. Some.of those riproaring estimators who 
have sat in their offices and told us regarding the exact 
status of the timber supply of the northwest, the south 
and the west, were their attention called to it, would no 
doubt, like the seminary girl, dash off at a breath the 
figuring covering Indiana timber, but the Hoosiers who 
were born among this timber, have lived among it, sawed 
and marketed it, are not so smart, and they have reason 
to congratulate themselves. Thére come sober moments 
when we respect ourselves for not having been artifi- 
cially smart. It is all right to run lumber through dry 
kilns, but it is a detriment to men to run them through 
such an apparatus. Unless, I may add, it may be in a 
Hoo-hoo concatenation. 

A man who is blessed with more than the average 
amount of brains and who came in to attend the con- 
vention gave his personal experience in connection with 
the timber supply. He has a saw mill, planing mill and 
retail yard. When in Indianapolis he was negotiating 
with an eastern insurance company for a piece of land, 
the bargain, in fact, being completed unless some big 
mogul in the home office should see fit to repudiate the 
judgment of the state agent. The saw mill man said 
that although the land is only three miles from him, and 
that he had ridden over it, it was only of late he was 
aware there was enough timber on it worth thinking 
about, but when it came to looking for timber on the 
land he found it in sufficient quantity to warrant the 
purchase. This man has 350,000 feet of hardwood lum- 
ber on stick which will be ready for this season’s trade, 
and considering the firm white and yellow pine markets 
the fact that he has so much hardwood in. stock ap- 
peared to please him. He says he can turn out, say, oak 
casing for as little money as he can buy the same item 
in white or yellow pine, and in his opinion that is good 
enough for him. 

There is no telling how much hardwood there is con- 
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“In a Hoo-Hoo concatenation.” 


sumed in the building trade in Indiana, nor how much 
is shipped out of the state. Now, don’t quote me as say- 
ing that the hardwood timber supply of Indiana is in- 
exhaustible, but we will keep an eye on the day and 
date and see if when we are-many a year older hardwood 
lumber will not be produced in quantities to astonish 
everybody but the natives. 


A Congregation of Salesmen. 

The lobby of the Grand during the state convention 
had all the appearance of a lumber exchange. Of course 
the boys didn’t stick up one finger, two fingers or a 
thumb, as the Chicago board of trade men do in the 
wheat pit, but they were as lively as crickets both so- 
cially and in a business way. I heard no lower estimate 
of the number of salesmen on the floor than forty, and 





from that up to 100. White pine, yellow pine, poplar, 
Pacific coast product, were all represented. There were 
so many salesmen they did not all know one another. 
And what a bunch of talent there was! When I tell you 
that promenading through the lobby were Enochs Bros. 
Wolflin, Fuller & Rice Lumber Manufacturing Company 
Meyers, R. J. & B. F. Camp Walls, Mann, Watson & Co. 
Atwood, J. S. Walker Company Waterfield, Chicago Lum- 
ber & Coal Company Troy, True & True Company Dodd, 
Anson-Hixon Sash & Door Company Hubbard, Central 
Coal & Coke Company Griffin, M. B. Farrin Lumber 
Company Matthias, Alexander & Edgar Lumber Company 
Hart, and hosts of others of the same stripe, you will 
understand what kind of thoroughbreds were gathered 
there. I have attended conventions and conventions but 
the layout of salesmen in Indianapolis beat anything i 
ever saw. And when these fellows get together do you 
think there is a dull convention? Not on your life. We 
just kept the old lobby and several other things hot. We 
gave the gentlemen of color in the dining room so many 
quarters to induce them to pick up their heels that the 
second day they felt so opulent they came near striking. 
Eliminate the salesman element from the Indiana state 
convention and the pot would not boil so furiously. Let 
us be thankful, however, it is not to be eliminated. It 
is no new thing, the salesmen coming here in such num- 
bers. As a steady diet they come year after year and 
have helped to make a convention that for sociability 
has made a record. 

You know it is difference in opinion that has made 
the world what it is. I have been at conventions when 





“To induce them to pick up their heels.” 


some of the yard men would complain if the salesmen 
present drummed for trade, yet no doubt if those very 
yard men got a snap they took it in. There is no com- 
plaining at the Indianapolis meeting. To sell or to buy 
is legitimate—openly so. While the salesmen as a rule 
do not neglect the social features for business, they see 
a customer when he comes their way. They don’t pre- 
tend to be blind on such occasions. Then there are yard 
men who come on purpose to buy. They talk with one 
salesman and then with another, and thus get “onto” the 
condition of the market. I saw some good orders which 
had been booked. And, by the way, there are some 
Hoosier yard men who are alive to the situation. They 
think that the spine of the market is like a crowbar. 
They were told time and time again that on certain 
stock not a cent could be knocked from the list. One 
man said he wished he had laid in his spring stock 
last fall. Yes, beloved, there are a thousand dealers 
who are wishing that. By and by the retail lumbermen 
of the country will learn that a low price is not the 
normal price for lumber. Heretofore we have thought 
that if the price advanced, we would hold off a while 
before buying and it would settle back. Even if we 
had no more brains than a catfish our last two years’ 
experience in lumber ought to teach us a lesson. 


Pertaining to the Association. 


There was no talk ever more favorably received than 
was that of Secretary Hollis, of the Northwestern, and 
Secretary Hotchkiss, of the Illinois, in the Wednesday 
meeting of the Indiana. Mr. Hollis dwelt on some of the 
methods which have helped to make the Northwestern a 
model association, and it appeared to be just the kind of 
talk that the yard men present were hungry for. One 
old gentleman kept continually nodding his head as much 
as to say, “That is the stuff!” But rather more aggres- 
sive management, it seems to me, would have put move 
than 35 percent of the yard men of the state into the 
association before this time; it would have established 
executive sessions before this late day, and it would have 
provided badges of some kind. I do not know how an 
association can be at its best when no action is taken 
behind closed doors. The business of a retail association, 
the object of which is protection from the poacher, cannot 


in its entirety be known to the world. That is, if the 
association is highly successful it cannot. 

There were yard men who took part in the discussions 
who seemed to think that an association can be steered 
clear of breakers for a little money. Beloved, you are 
mistaken. As it takes money to make the mare go so 
it takes money to make an association go. I will admit 
that the need is so plain and pressing that every man 
who sells lumber at retail should come in without solici- 
tation or urging, but he won’t. We stand out in this 
matter as we do in many others. It takes coaxing, urg- 
ing, even threatening to induce some of us to do those 
things which we ought to do. 

I am glad so many members of the association are 
conscious they are not on the right track and that they 





“Waved handkerchiefs and hands.” 


show a desire to get there. If they ever do get there, 
however, it will be after they are alive to the fact that 
their business to them means a living for their fam- 
ilies, an education for their children, and that it is worth 
more than a paltry $3 a year to have that business pro- 
tected. On the floor complaint was made that Chicago 
poachers had raised the Old Harry in some of the towns, 
and from the way these dealers talked they expected to 
keep these poachers out by paying the low annual dues 
required by the organization. The wonder to me is that 
the members of every association do not demand that 
the dues be raised four fold, and then demand that the 
interests of their associations be furthered in propor- 
tion to the increase. 

From this on, beloved, let us know what we are pulling 
for, and then pull. Let us get out of the rut and smash 
the head of the man who stands in the way. The Indiana 
state association can be made a bloomin’ success if the 
dealers of the state will it, and then do it—and doubtless 
they will. 

No More Excursions. 

Not for a while at least. Henry Coburn said that the 
association was being run as a tail of excursions, which 
was drawing it too strong. President Winnie said openly 
in meeting that no one who had to do with the excursion 
of this year would ever have to do with another. Then 
John Montano, in his decided, vigorous style, made a - 
similar assertion. Nothing is clearer than that just now 
the association is down on excursion business. “The 
trouble is,” remarked a member, “that we have come to 
think that an excursion is an essential. I believe we 
should let up on them for a while; not cut them out 
entirely as some of the members propose to do, but take 
a rest and in two or three years, maybe, go somewhere 
again. A change of diet is productive of health.” 

“We call it a lumberman’s excursion,” said another 
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“Induce us to do those things we ought to do.” 


dealer, “and how much of a lumberman’s excursion is 
it? Perhaps twenty-five lumbermen are going. The 
rest are Tom, Dick and Harry who may be good fellows 
just the same, but they are not exactly in our class. 
Could they all be retail men we could become acquainted, 
talk shop and better enjoy ourselves.” 

So we will take it for granted that the Indiana asso- 
ciation will run no more excursions in the near future, 
a decision that will not prove a hardship to many yard 
men, judging from the small number that went this 
time. I hope if there shall be another it will not be 
considered by the railroad people a sub rosa affair as 
was this one, however. It took argument, and an appeal 
to Secretary Willman, to lead them to think that the 
list of excursionists was a legitimate piece of news to 
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publish. They said there were some Indianapolis people 
going along who did not want it to be known they were 
out of town, hence the proper way was to keep their 
names out of print. We lumbermen don’t want any 
such business as that. If these Indianapolis men don’t 
want it known they are out of town let them stay at 
home, 

The yard men who did go had high expectations. They 
thought they would eat strawberries down in Cuba and 
see nigger children who wear no clothes. They were all 
looking forward to a most enjoyable trip, and we will 
all hope they will have. As they rolled out of the union 
station the crowd that had gathered to see them off 
waved our handkerchiefs and hands and then tramped 
back to the hotel. Every train which left during the 
night took lumbermen to their homes, and the next morn- 
ing when with my alligator case anl typewriter I wended 
my way down the marble steps to the street I glanced 
back and the great lobby of the Grand looked like a 
dreary waste. A town generally does look like a dreary 
waste after several hundred lumbermen have skipped it. 


The Banquet. 

It was said that some of the salesmen took their cus- 
tomers to other entertainments and thus reduced the 
attendance at the banquet. Perhaps they did, and if so 
I hope they had as good entertainment as we had in the 
dining room of the Grand, particularly those of us who 
had been wise enough to skip the regular evening meal 
and await the daintier and more elaborate repast that 
followed. And what appetites we had with the long 
waiting and our anticipations, born of previous experi- 
ence, of what was before us—or would be before us in 
the little while that did not seem so very little in the 
waiting. Perhaps it was by contrast or perhaps by 
resemblance—you who had the pleasure of sitting at the 
hospitable board of the Indiana association can decide 
for yourselves—but this banquet reminded me of one 
that I attended away out in Iowa, where they do so 
many things well. That banquet was given to the mem- 
bers of the Southeastern Iowa association by the manu- 
facturers and wholesale dealers of Davenport. There 
were men there who sometimes talk, but they took the 
bit in their teeth and absolutely refused to say a word. 
A great man a talker is who will do this. On that 
occasion I was one of ’em. The trouble is the tempta- 
tion is so great to the man who can shoot off his mouth 
that it pleases him to be everlastingly at it. He doesn’t 
consider how many arms he is talking off. There was 
Mr. Roach, who is a polished talker, and he wouldn’t 
say a word. The banquet was made up of eating and 
vaudeville performances—consequently it was really a 
banquet-theater, and in that section of the country they 
have been talking about it ever since. 


Caught in the Lobby and Elsewhere. 

The attendance was larger this year than last, Presi- 
dent Winnie said. 

There was a stiff poker game going on—altogether too 
stiff for the three-dollar a day expense young man to 
mix with. 

George Palmer wore the biggest diamond. 

Occasionally a Hoosier called the syrup molasses, and 
one of them tried to blow out an electric light, but 








“To blow out an electric light.’ 


what of it? At some period of our lives there is not 
one of us but would have done the same thing—and for 
one I wish I had never done worse. 

Speaking of Mr. Pine it may be well to remark that 
his name is Pine. “What is the name of that blond, 
athletic looking fellow who is reporting for the Lum- 
BERMAN?” I was asked. “Pine—Sam Pine,” I answered. 
“OQ, come off! Why don’t you call him Hardwood?” was 
the rejoinder. But if people will not believe that Mr. 
Pine’s name is Pine I can’t help it. To the best of my 
knowledge and belief that is what he was born. 

In order to correct the chairman who did not cor- 
rectly pronounce it, H. C. Scearce said in introducing 
his paper on Credits and Collections that his name is 
pronounced as if written plain scarce—but set it down 
that he was not scarce when he began to deliver himself 
of lumber lore. No one but a one-horse man ever 
attempted a pun. First Billy Barns spoke of the excel- 


lency of the paper, and following him I said it was one 
of the best of the hundreds of papers which I had heard 
read in lumber conventions. And you know what a 
paper must be when both Mr. Barns and I praisé its 
literary merits and sound business sense.. It settles ‘the 
question. 

Sitting on an easy couch and chatting with A. J. Nei- 
meyer, who ran over from St. Louis to see how the 
convention behaved itself, recalled that not many months 
ago Mr. Neimeyer and I met in the Grand and enjoyed 
ourselves watching the men in the lobby who had gath- 
ered in Indianapolis to attend a socialists’ convention. 
Many of them looked as though they were machine made 
and that the patterns had been thrown away to avoid 
duplicates. Some of them were odd creatures and at 
first sight would pass for cranks anywhere. This is not 
meant as a reflection on socialism, for to a certain extent 
we are all socialists, but as one more illustration that 
it seems to be a universal law for cranks to rally 
around an ism, no matter what may be the nature of 
it. And a huge joke of it is they don’t know they are 
cranks. 

Billy Barns and I did the soaring for the lumber 
press, and I was conscious that he out orated me at 
every point. But then he ought to. He is taller than 
Iam. He had on a suit of clothes which he had never 
worn before and which was ordered for the occasion, and 
a necktie that you could see across the room. A man 
casts a spell over an audience when he appears before 
them in that shape. I will confess I was off in looks 
at this meeting. I was asked at least half a hundred 
times where my diamond was, and had to say to them 
that for such information they would be obliged to apply 
to uncle Moses Scooperheimer, for blamed if I knew 
just then where it was. Down in the cellar the boys 





“Talking high prices.” 


took up a contribution to buy me another one, the sum 
amounting to 94 cents, a drop of which was gratefully 
received. The amount had to spread over a big crowd. 
I hope some time to meet Mr. Barns on common ground. 

In his paper Mr. Layne spread the fame of my 
old black cow. 

To see them together you couldn’t tell George Springer 
from ex-Governor Lee of Missouri. 

One salesman said it was the first menu order he 
had ever taken. At the table he dotted down an order 
on the back of the bill of fare for five carloads. 

The vegetable and fruit canners of the state met 
in convention and made their headquarters at the 
Grand. Some of the lumbermen belong to the asso- 
ciation. 

L. L. Barth, of the Edward Hines Lumber Company, 
was among them, as he has been for seventeen years 
with a single exception. He was making no particular 
effort to sell lumber, but was talking high prices. Away 
back I used to know Mr. Barth and it does me good 
to say that he is the same kind of fellow that he yvas 
before he became a member of one of the gigantic lum- 
ber companies of the world. I warm to the men who 
can stand prosperily and wear the same size hat right 
along. 

J. P. Frazee was one of the happiest men in the 
lobby. When he became a member of the association 
eleven years ago he stepped into the convention hall, 
and although he has attended the place of meeting 
every year since he has never been present at a session. 
“And why not?” I asked. “It was like this,” said he. 
“When I went in to pay my first dues Bill Pulse was 
talking, and I rushed the secretary up with his work 
<o I could get out. 1 haven’t been in since, ’fraid I 
would hear Bill talking again.” 

It is singular how many more Americans are sell- 
ing lumber down here than there are in the northwest. 
With the exception of a few Germans we are all Ameri- 
cans down here. I did not meet Ole Olson once. 

It was remarked by a yard man that while lumber 
might be mighty scarce the salesmen appeared to be 
mighty anxious to sell it. 

It did my heart good to see Charley Benedict here 
and to see him alive. For awhile he lingered on the 
divide and hardly knew which way to go. 

They told me at the Atkins saw works that week 
before last was a record breaker, that last week was 
another record breaker, and what kind of a thing this 
week will be they didn’t know, but that business was 
booming like an old Fourth of July cannon. Mr. Glad- 
ding had gone to St. Louis for a little rest, and the 
young man who took me in charge steered me into the 
advertising department thinking I was one of those 
who go around bothering business men during working 
hours. I wish, gentlemen, when I visit your works you 


would keep me out of the business departments, for I 
IT should suppose you 


know nothing about business. 





. regular ticket.” 
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could see that my nose was whittled sharp especially 
for news. 

C. L. Barnett, manager of the Indianapolis Angon. 
Hixon branch, says that trade is phenomenal. Some of 
the planing mill men told me they had never before 
seen such a winter. Henry Coburn says that ordinarily 
he shuts down about Christmas to clean up and get 
ready to take another start, but that the rush of busi- 
ness had prevented shutting down yet. He doesn’t know 
but his machines will wear out by continuous running. 

Is it not a little singular that Indianapolis has not 
been more of a wholesale town? 

John A. Gaugher was the only lumberman beside my- 
self on the Pullman from Chicago to Indianapolis and, 
by the way, the car was so full that the legs of some 
of us must have stuck out the windows. It lacked 
little of the next day when the hard worked porter 
got us all tucked up in our little beds. Mr. Gauger, 
too, says that he never saw such a winter to sell goods, 

O, but some of the yard men have become rich down 
in this country. When I was speeding away toward 
St. Louis I had the pleasure of Mr. Layne’s company 
as far as Greencastle. “There,” said he, on presenting 
his ticket to the conductor, “I was entitled to go home 
on a third fare but forgot all about it and bought a 
What do you think of a man who has 
got so much money that he drops into a lapse of that 
kind? 

Those yard men who are doing business around on 
the edges talk that in association matters it is Indi- 
anapolis against the state, but for this I throw up my 
hat for the Indianapolis dealers—they belong to the 
association. Oftener than otherwise the dealers in a 
large town are so mixed up with bickerings and throat 
cutting that they do not join an association. I am in- 
clined to think this strife is more talk than anything 
else, for if the other 200 members are unable to vote 


..down the Indianapolis leaders they must be poor voters. 


Wherever we go there is no one hotel large enough 
to hold us all. This can be said in favor of Mr. Dag- 
getts’ house, however: We slept, ate, drank, and held 
the sessions of the convention all under one roof. 

I tell you there are some good looking men who are 
selling lumber in Indiana. I told them in my little 
talk that on first coming to the state I expected to 
see every Hoosier about seven feet tall, fat as a match, 
with long chin whiskers and pants that bagged at the 
knee, but that every man I saw was nearly as good 
looking as myself. Then they cheered. It is nothing 
to get along with men when you appeal to their pride. 

There are dealers whom it would please to pitch the 
meeting elsewhere next year. They mustn’t forget, how- 
ever, that Indianapolis is one of the railroad centers 
that the world talks about. If it took us four days to 
get to and from a town maybe some of us would stay 
away. 

Mr. Willman leaves the secretaryship with the good 
wishes of all. No doubt he could have retained it had 
he been more centrally located. 

It appears to me that the thing for every member 
of the association to do is to do something for the 
association. 

When you strike an Indiana man there is no telling 
how he may be mixed up with the lumber business. He 
may simply run a retail yard; then again in connec- 
tion with the yard he may be proprietor of half a dozen 
hardwood saw mills. 

As steady going as we all are in our habits, one of 
us got pinched of a watch and a pocketbook. 

In an envelope of the same color the M. B. Farrin 
Lumber Company distributed a circular on paper of a 
delicate blue. I immediately mailed one to my best 
girl and undoubtedly before opening it she thought she 
had received a love letter. 

At any rate it was one of the most enjoyable times 


that ever happened to me. 
, ature x 
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FORESTRY AT THE LOUISIANA PURCHASE ExX- 
POSITION. 


An advance copy of the classification book for the 
Louisiana Purchase Exposition at St. Louis in 1903 
has been received. In it is given the enumeration 
of the groups and classes of exhibits, which are divided 
into fifteen departments, giving a total of 144 groups 
and 807 classes. The department of forestry has re- 
ceived considerable attention and promises to be one 
of importance at the exposition.. The department is 
divided into three groups. The first will cover ap- 
pliances and processes used in forestry, such as col- 
lections of seeds and plants; special implements for 
gathering, preparing and testing and preserving the 
seeds; dry houses, equipment for tree culture and man- 
agement of forests.“ There are also to be exhibits of 
forest works; manipulation of lumber; keepers’ houses, 
saw mills, sanitation, geographical distribution, to- 
gether with maps and statistics. In the second group, 
that of the products of the cultivation of forests and 
forest industries, will be included specimens of logs, 
cross and transverse sections; all kinds and classes of 
woods used in the various trades and other purposes, 
textile barks etc. The third group calls for an ex- 
hibit of appliances for gathering wild crops and the 
products obtained; mushrooms, truffles and edible wild 
fruits; India rubber, gutta percha, gums and resins, 
and products used in the manufacture of paper, oils or 
for other purposes, 

Any one who may be interested in the various ex- 
hibits will be furnished a copy of the classification book 
upon application to the director of exhibits, World’s 
Fair, St. Louis, Mo. 














f 


a LS 


aie Ek vat 


co 


eo 


w = OD 


chR Y OU TS ee 


coer ON 6 = 


me OVE «+ 


Oo VS ee Oe OO OY O&O =e 


~~ SO DR 


Qo - 


OS 


~~ 


QO rer 


a he 








FEBRUARY k, 1902. 





AMERICAN LUMBERMAN. 


18 A 





~ BRITISH NORTH AMERICA. 


CANADIAN SAW MILLS. 


Methods of saw mill construction and management 
customary in Canada do not differ materially from 
those in the United States except as they are modified 
by differences in the kind of business done. The mills 
of Ontario and Quebec so generally manufacture deals 
that the gang is more generally used than it is in the 
United States. Furthermore, American lumbermen, fa- 
miliar only with the modern mills of the west and 
south, will find many features in Canadian machinery 
and methods which are unfamiliar to them, but which 
could be duplicated many times over in the eastern part 
of the United States. ; 

While there are many mills in the provinces built on 
the American plan, with all the latest devices for econ- 
omy of sawing and handling, there still remain many 
of the old fashioned mills equipped with slabbing and 
stock gangs. Assuming that there are many readers of 
the LUMBERMAN who do not know what these terms 
mean, even though they are in use in a number of the 
states, an explanation may be in order. 





Gangs of Various Sorts. 


A slabbing gang is an ordinary reciprocating frame 
with saws simply at the outer sides of it. Two or 
three saws at each side are used, which slab the logs. 
Then the cant thus made is sent to the stock gang, 
which is an ordinary gang with saws adjusted accord- 
ing to the thickness of the stock to be turned out. 
This term “stock gang” calls to mind the expression 
used in regard to mahogany or other fine cabinet woods 
and sometimes as to any wood. A “stock” in the fancy 
wood trade is the entire product of a log kept together 
in the order in which it existed in the log, thus secur- 
ing uniformity of figure and color. ; 

The slabbing and stock gang arrangement is some- 
times found in Maine, New Hampshire, Vermont, New 
York and Pennsylvania, and only a few years ago in 
one of the largest mills in Wisconsin, but it is getting 
comparatively rare in the states. This system of man- 
ufacture is well adapted to logs of deal size. The stand- 
ard deal is a square faced and edged piece 24 or 3 inches 
thick and 11 inches wide. Deals, therefore, are most 
economically made from comparatively uniform sized 
logs, in cutting which gangs are at home. 

A variation of the slabbing and stock gang- idea, 
which is to be found in a number of mills in Canada 
and ten years ago was to be seen in this country, is 
what is known as the “Yankee” gang. It consists of a 
very wide frame, on one side of which is a slabbing 
gang arrangement and on the other side a stock gang 
arrangement. The teeth of the saws on the two sides 
of the gang face in opposite directions. The log is put 
through the slabbing side and then put back in the op- 
posite direction through the stock side of the frame. 
As the cant comes back a fresh log is put through the 
slabbing side, so the same frame does double work. The 
twisting strain on the frame and columns of such a 
gang can well be imagined, and it is about as unme- 
chanical a contrivance as was ever invented. Of course, 
in this arrangement the frame must slide directly up 
and down without oscillation, and so the feed of the 
log and cant cannot be continuous but must accord 
with the stroke of the gang, the carriage being fed to 
the frame by a rack and pawl attachment. Even where 
the Yankee gang is not used, in many cases the frames 
are of the same straight line type. On the other hand, 
some of the largest and finest reciprocating and oscil- 
lating gangs ever built are to be found in Canada. 


Two Big Ottawa Mills. 


Perhaps a brief description of what is considered 
the largest mill under one roof in the world may be of 
interest. It is the mill of John R. Booth, of Ottawa, 
though it is not nearly as large as the one which was 
destroyed in the great Hull and Ottawa fire of 1899. 
In this mill there are five primary cutting machines, 
four bands, two of which are Allis and two Prescott, 
and one twin circular machine for siabbing. 

This twin circular is a machine that we do not re- 
member to have seen in the United States. It consists 
of two large circular saws running like edger saws on 
the same arbor and mutually adjustable to and from 
the center of the log. The carriage is a narrow one 
passing between the saws and with dogs at either end 
for holding the logs securely in place. These are driven 
by friction or shot gun feed, in the Booth mill by the 
former method. They have tremendous capacity and 
are worth at least two ordinary bands for slabbing, 
with a much lighter expenditure of power and labor. 

Back of this row of five machines Mr. Booth has two 
62-inch Wickes gangs. These we believe to be the larg- 
est gangs in use. The bands do part of the slabbing for 
these gangs but turn out also a large board product. 
The slabs go to the resawing mill, in which are five re- 
saws, one of them a band. The mill is driven by water 
power and the criticism saw mill men would make is 
that there is no steam feed arrangement, so that the 
Sigging back on the bands is slow. The power for this 
mill is derived from the famous Chaudiere falls of the 
Ottawa river. 

The other iarge mill at Ottawa is that of W. C. Ed- 
wards & Co., Limited. This is equipped with two bands, 
a twin circular for slabbing and a large gang. It is 
also a water power mill, driven by Rideau falls, but has 
an especial steam plant to furnish power for the feeds, 
and the mill cuts much faster in proportion to its ma- 
chinery than the Booth mill. The output of the Booth 
mill is said by other people to be about 350,000 feet 
m ten hours, but Mr. Booth says that with the two 





turns of ten hours each the mill will cut 1,000,000 feet 
a day, and he ought to know. 

The Edwards company has a mill at Rockland, On- 
tario, down the Ottawa river, of which it is very 
proud. This is a fine mill. It has four bands cutting 
deals and is a very fast, up to date plant. It has an- 
other mill at Rockland equipped with a twin circular 
and a gang. 

All through Canada are found modern band mill 
equipments. There are two of them at Three Rivers, on 
the St. Lawrence, between Quebec and Montreal. One 
is the mill of Fred F. Farmer and the other that of the 
St. Maurice Lumber Company, an American concern 
of which R. F. Grant is manager. Mr. Farmer is of 
American ancestry, although he has lived in Three 
Rivers for forty years, much of which time he has been 
American consul, which position his father filled before 
him. His mill is remarkably well built and equipped 
with two bands. A unique feature of this mill is the 
pulp wood department. Cutoff saws crosscut the logs 
into pulp wood lengths and then ingenious machines, 
each operated by one man, take off the bark and turn 
them down at the rate of about fifteen a minute into 
the most desirable and salable form. 


Pulp Wood and Water Power. 


Mr. Farmer is a thoroughly well posted man, with 
some ideas of his own on general timber and lumber 
subjects. He says that there is a good deal of white pine 
on the St. Maurice that looks to be large and of good 
quality in the tree but is much of it past its maturity 
and turns out a rather poor average product. The 
wealth of that country Mr. Farmer believes to rest in 
its spruce and its water power. The spruce grows rap- 
idly and will furnish a much larger output than now 
for all time to come if any care shall be used in the 
treatment of the forests. Most of the country is unfit- 
ted for agriculture and the province of Quebec should 
supply the world with wood pulp. It is particularly 
favored in its water power. The prediction is made that 
within ten years every town on the St. Lawrence from 
Montreal to below the mouth of the Saguenay, a dis- 
tance of 300 or so miles, will be lighted by electricity, 
their street cars will be driven by electricity and per- 
haps their houses heated thereby instead of by coal, 
and all generated by the power of this wonderful series 
of falls. 

There are few sections of the world where so much 
water power is found in a comparatively limited area as 
along the Ottawa and St. Lawrence rivers, particularly 


the latter. There are dozens of falls or rapids from © 


50 to 250 feet in hight on or not far back from the 
river. Such hights’ are not unusual and are much ex- 
ceeded in some mountainous sections, but the water 
powers of Quebec have the advantage of volume, in many 
cases quite good sized rivers supplying the water for 
them. The development of this water power is going 
on rapidly, millions of dollars having been invested by 
hydraulic engineers. So far the power has been utilized 
for public purposes and for pulp mills, chemical works 
ete. 

The Georgian bay district of Ontario resembles in its 
mill construction and equipment the adjacent American 
districts. A stranger in any of these mills would hardly 
know that he was not in a mill of the Saginaw valley or 
on the Menominee river, except for the difference in 
the product. These mills all cut quite largely for the 
American markets but add thereto the production of 
pine deals. There is a large number of excellent mills 
in the Georgian bay district, some of the latest of them 
having been put up by American lumbermen who have 
removed their operations to the Canadian side. At an- 
other time something more may be said as to the par- 
ticular mill plants and the methods of operation, both 
in the mill and in the forests, in the Georgian bay dis- 
trict. 





FOREIGN DEPARTMENT. 


LATE LONDON ADVICES. 
(From our own correspondent.) 


Lonpon, ENGLAND, Jan. 18.—The following statistics 
show the quantity of wood goods imported into the 
United Kingdom during 1901 and their values: 





HEWN. 
From— Loads. Value. 
PEE caddis ndimauneen 535,315 $4,909, 125 
DONE <0 oviccee causes 493,309 3,450, 200 
NR cacvasivwecnaee 301,155 2,202,425 
GQOUTREEY 5 dccccceccts 255, 231 3,493,115 
U. S. of America... 163,457 3,999,945 
British East Indies. 39,053 2,375,405 
COMING Scccs cicccscus 90,042 2,489,720 
Other countries...... 895,348 4,337,365 
ND i sednucac 2,772,910 $27, 257,300 
SAWN. 
TRU ea sssckdtudinca 1,828,249 $22, 120,860 
BWOGOM S.ccsccccsccs 1,685,362 20,178,355 
ek Re ree 468,525 6,572,475 
U. S. of America... 617,415 9,935, 715 
CHAE. cc ccccccccseue 1,517,194 20,146,010 
Other countries..... 164,215 2,640,730 
"ROGRM ce dencdus 6,280,960 81,595,145 
Staves of all kinds. 140,064 $3,652,605 
MAROGERE .cecccccces 74,183 3,206, 655 
Other. furn. woods. 240,801 7,982,605 
TOs ccccccce 455,048 13,941,865 
Grand totals......... 9,508,918 $122,791,310 


When these figures are compared with those of the 
last few years it will be seen that the import during 
1901 was smaller than in the preceding years, with the 
exception of 1898, when the arrivals were about 450,000 
loads less, while it is about 700,000 loads below the 


record import year—1897. A different condition will 
be noted in the accompanying figures denoting values, 
which show that with the exception of 1900 the import 
of last year was the most costly known—a commentary 
on the high figures which ruled during the early months 
of the year. 

The most noticeable feature in comparing the import 
of 1901 with that of the five previous years is the 
steady growth of the output of sawn goods from Russia 
and the corresponding shortage in that from Sweden, 
and this year, for the first time in the history of the 
trade, the former country occupies the premier posi- 
tion, a condition which doubtless would have occurred 
earlier had it not been for the great growth of the 
Swedish flooring trade. Canada sent us rather less 
than usual, the import being the smallest since 1896, 
but the difference is not such as to call for special com- 
ment. Pitch pine, hardwoods etc. from United States 
ports, although not up to the import of 1900, were 
over the usual figure. The arrivals of mahogany were 
hardly up to the average, but the import of “other” 
furniture woods was the largest on record. Had there 
not been such a disastrous fall in the prices of all 
kinds of building timber in the summer, 1901 would 
easily have created a record in the matter of import, 
as is evidenced if the arrivals of the last six months 
are taken into consideration. There are no signs at 
present to warrant an inflated import during 1902, and 
to judge from the experience of the past it will prob- 
ably be even a smaller one than during its predecessor. 





London Consumption of Stock. 


The year 1901 created a fresh record as regards con- 
sumption. Stock deliveries of deals, battens and boards 
aggregated about 376,000 standards as compared with 
331,000 standards during 1900 and 372,000 standards 
in 1899, which had previously held the record. This 
included deliveries from ship side which were less by 
6,000 standards than those of 1900, doubtless due to 
the greater attention which the dock authorities were 
able to bestow upon the arrivals. This big import 
would naturally lead to the supposition that the year 
was a good one for trade, but as a matter of fact it 
was just the reverse. While a very large trade was 
done it was at prices which left little or no profit to 
the importer. The general business of the country dur- 
ing 1901, owing largely to the war, was anything but 
good and the inference is that the big consumption was 
due entirely to the low prices ruling in the latter 
half of the year. 

The new year opened with a total stock on docks of 
23,000,000 pieces as against 25,000,000 pieces at the 
beginning of 1901 and 20,000,000 pieces at the same 
period of 1900. The holding has once again worked 
down to a manageable level consequent upon a reduced 
import of the second half of the year. Baltic deals, 
battens and boards are much reduced, although Canadian 
pine and spruce as well as pitch pine are above the 
average of the past few years. The outlook for im- 
porters and shippers is much better than was expected 
a few months ago and if 1902 fulfill expectations a 
satisfactory year’s business should be the result. 


Pitch Pine. 


Although 1901 was a peculiarly fluctuating year for 
pitch pine market operators they have not suffered as 
much as many of their confreres. At the beginning of 
the year prices ruled high, but at once began to drop. 
This fall continued until about midsummer, when the 
greatly improved demand in the States resulted in a 
distinct improvement in f. o. b. value of the wood. 
During the second half of the year this upward move- 
ment was sustained and the market, although not in 
such a satisfactory position as was the case a year ago, 
has not much to complain of. The importations of 
sawn timber during the year—96,000 pieces—was a 
large one, but the demand throughout the year was 
a good one and importers had no difficulty in disposing 
of cargoes at a profit even if at times it was only a 
small one. Trade in deals and lumber generally was 
not satisfactory. The importation was a small one— 
441,000 pieces—as compared with just double that quan- 
tity in 1899. But there is still a big stock in hand— 
160,000 pieces—with little or no chance of an improved 
demand in the near future. Of the various sizes prob- 
ably 3x12s have suffered the most. 

Generally speaking the outlook for shippers of pitch 
pine is improving. Contrary to custom, little business 
has yet been arranged for spring shipment, on account 
of the indisposition of buyers and sellers to come to 
terms. The market price of 35-foot average cube is 
58s and business has been done at that figure, although 
many of the chief operators are still holding off. They 
will soon, however, be obliged to come into the market 
and pay the price shippers are asking, the latter being 
very firm in their values. ; 


Canadian Goods. 


All descriptions of wood goods imported from the 
dominion have done better than Baltic stuff, particu- 
larly pine, the arrivals of which have never been ade- 
quate to meet the demand. The year started with a 
high level of prices which was fairly maintained all 
through and in few if any branches of the trade were 
there so few fluctuations. The import of pine deals— 
1,993,000 pieces—during the year, although about half 
a million feet in excess of 1900, was a small one and 
the rather large stock—1,484,000 pieces—carried over is 
principally due to the heavier shipments from Miramichi 
and St. John, Ottawa goods having been scarce through- 
out the year. The new system of culling at Ottawa 
was not at all relished by the trade on this side, owing 
chiefly to the uncertainty which existed as to how the 
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principle was worked out, but this state of things 

will doubtless be altered during the ensuing year. 
[he spruce market has been in a less satisfactory 

position. Arrivals from the St. Lawrence and New 


Brunswick were over 1,000,000 pieces less than in 1900, 
but except at low figures buyers have never shown any 


great wish to operate. Spruce values are largely ruled 
by the price of Baltic goods and this fact rather than 
a poor demand or a large supply has kept prices down 
to a low level. The trade in Canadian hardwoods— 


oak, elm, birch ete.—seems to be gradually dying out, 
the import having been about a third that of the pre- 
vious year. An exception to some extent, however, must 
be made in the case of birch, which has been rather 
more freely dealt in. The outlook generally is hopeful 
and the year closed with a firm market. 





Association Nev’. 


NATIONAL WHOLESALERS’ ANNUAL MEETING. 

In May last the editor of the AMERICAN LUMBERMAN 
on behalf of ninety of the leading lumber institutions 
of the west presented to the officers of the National 
Wholesale Lumber Dealers’ invitation 
to Chicago as the place for the next annual meeting of 
that body, and offered suitable courtesies if the invi- 
After some delay, owing to 





Association an 


tation should be accepted. 
the difficulty of getting the board of trustees together, 
the following telegraphic acceptance came to hand as 


we went to press: 


New York, Jan, 30, 1902. 
J. E. DereBauGH, 315 Dearborn street, Chicago, 

Trustees have decided to accept invitation for annual meet- 
ing March 5 and 6 at Chicago. See letter of formal accept- 
ance. R. C. Lipprncort, President. 

In accordance with the above the preliminary an- 
nouncement may be made that the annual meeting of 
the National Wholesale Lumber Dealers’ Association 
will be held at the Auditorium hotel, Chicago, March 


5 and 6 next. Full details will be given later. 





PREPARING FOR THE ILLINOIS ANNUAL. 

Secretary George W. Hotchkiss, of the Illinois Lum- 
ber Dealers’ Association, has issued to members and 
“lumbermen generally” a circular in anticipation of 
the twelfth annual meeting of that organization, in 
which he gives the dates as February 12 and 13 and 
the site as the Leland hotel, Chicago, where rates have 
been arranged for delegates at $2.50 to $3.50 a day on 
the American plan and $1.50 to $2.50 a day on the 
European plan, in one of the well equipped and mod- 
ernly conducted hotels in Chicago. In addition to the 
routine business of the convention, addresses are prom- 
ised from Elmer H. Adams, the expert on mechanics’ 
lien law, from Met L. Saley, of the AMERICAN LUMBER- 
MAN staff, Harry A. Gorsuch, secretary of the Missouri, 
Kansas & Oklahoma association, and others, and every 
lumberman in Illinois is invited to attend the meeting 
and the banquet. 

The banquet will be given at the Leland hotel on the 
evening of February 12 and will be under the joint 
auspices of the Illinois association and the Central 
Association of Traveling Lumber & Sash & Door Sales- 
men. Ladies are expected to participate, and all who 
intend to take part in this entertainment are urgently 
requested to notify the secretary to that effect at once, 
in order that proper provision may be made for them. 
The price per plate is announced as $1.50. 

Cards of admission must be obtained from the secre- 
tary in order to attend an executive session to be held 
at a date to be announced later. A fare of one and 
one-third, on the certificate plan, contingent on a mini- 
mum of 100 certificates, has been secured in Western 
and Central Passenger Association territory. Purchas- 
ers of tickets to Chicago will secure certificates from 
their ticket agents and the usual methods of obtaining 
the low return rate will be observed. Secretary Hotch- 
kiss’ circular cleses with the following: 

A general invitation is extended to all lumbermen to attend 
the open sessions of the convention and to learn of the advan- 
tages to both wholesale and retail dealer to be obtained 
through the work of this association and its connection_with 
the sixteen state associations, now represented by the Secre- 
taries’ association. 

Every retail lumber dealer in Illinois will find it greatly to 
his interest to become a member of this association. 

Wholesale and commission lumber dealers who confine their 
sales exclusively to the retail dealers’ trade will find it greatly 
to their advantage to become honorary members of the asso- 
ciation. 

The Illinois Lumber Dealers’ Association banquet will 
be attended by the ladies—an unusual feature of such 
gatherings. The delegates are therefore invited to bring 
their ladies along, not simply to visit with them at 
such times as they are not engaged in the conven- 
tion, but to be participants and guests at the banquet 
to be given by the retail dealers’ association in cennec- 
tion with the members of the Central Association of 
Traveling Lumber and Sash and Door Salesmen. 

The following, subject to change as circumstances 
may demand, has been prepared as the list of toasts 
and music at the banquet, under the auspices of a com- 
mittee of arrangements consisting of J. T. McGrath, G. 
W. Hotchkiss, H. Wheeler, H. D. Osgood and C. S. 
Corse, the toastmasters being J. T. McGrath and Henry 
Wheeler: 

1. V. F. Mashek—'‘Wholesalers in Relation to Retailers and 

Traveling Men.” 

W. E. Terry—‘‘Retailers in Relation to Wholesalers and 

Traveling Men.” 

Joy Quartette (Darkey). 
J. R. Laing—‘‘Where Are We At?” 
J. L. Peck—‘Reminiscences of a Traveling Man.” 





to 


Ot Co 


6. Joy Quartette. 

7. The Press—(a) 
Cebb. 

8. Joy Quartette. 

9. John Christy—Declamation, ‘“‘How Ruby Played.” 

10. G. W. Hotchkiss—(if time permits). 

11. Joy Quartette. 


NORTHWESTERN HEMLOCK MANUFACTURERS. 

A call dated at Chelsea, Wis., January 29, has been 
issued by Secretary F. W. Shepard for the regular an- 
nual meeting of the Northwestern Hemlock Manufac- 
turers’ Association, to be held at the St. Charles hotel 
club rooms, Milwaukee, Wis., Wednesday, February 5, 
at 9:30 a.m. The following is included in the call: 


This meeting will be one of importance, and every manu- 
facturer and wholesaler interested in hemlock should not 
fail to attend. The revision of the “Official List,” election 
of officers to serve you for the ensuing year, discussion on 
the tan bark situation, uniform grading, railroad weights 
and claims for overcharges are subjects to be acted upon, 
and are of great importance to the hemlock industry. 

Arrangements have been made to have Mr. H. S. Childs, 
chief inspector of the bureau of uniform grades, present, 
also a representative of the Western Railway Weighing 
Association. Many shippers are complaining of abuses re- 
ceived by reason of excessive weights, and should make 
actual test weights and come prepared to enter into the 
discussion with fresh facts to lay before the weighing asso- 
ciation. 

Statistics will also be taken concerning stocks on hand 
and the coming cut. All of the matters to come before the 
meeting are very important and it is desired to give each 
subject full attention, and if all cannot be disposed of satis- 
factorily on the above date the meeting will continue until 
the work is finished. As the Wisconsin Retail Lumber Deal- 
ers’ Association will be in session in Milwaukee it will be 
well to make arrangements for hotel accommodations. The 
St. Charles hotel has made a special rate of $2 a day. 


“American Lumberman;” (b) B. F. 








ANNUAL OF THE MICHIGAN RETAILERS. 


Detroit, Micu., Jan. 28.—At the meeting in Feb- 
ruary 4 and 5, of the Michigan Retail Lumber Dealers’ 
Association, in this city, forestry will be one of the 
two principal topics discussed, much to the encourage- 
ment of the forestry enthusiasts. There is said.to be 
a strong feeling among members of the association in 
favor of reforesting the barren wastes of the state and 
Charles W. Garfield, of Grand Rapids, has received a 
letter from the secretary, Arthur L. Holmes, asking him 
to address the meeting. The topics of “Reforestation” 
and “Good Roads” will have the right of way. 

It is intended that the banquet scheduled for Wednes- 
day shall close at 12:30 a. m. Those who intend to par- 
ticipate in the excursion will enter sleeping cars at the 
Union station at 2 a. m., Thursday, and will arrive at 
Bay City at 7 a. m. for breakfast; thence north via 
the Michigan Central road to Grayling, where the hosts 
will be Salling, Hanson & Co., whose plant will be 
inspected during the afternoon, with entertainment in 
the evening. The party will leave the next morning for 
Lewiston, where they will be the guests of Michelson & 
Hanson Lumber Company, whose plant will be visited 
and a turn will be given on the logging trains through 
the pines, followed by an old fashioned camp dinner of 
pork and beans ete., the party returning in time to reach 
Detroit in time for business or pleasure on Saturday 
morning. 

There will be a meeting of the board of directors of 
the Michigan Retail Lumber Dealers’ Association at the 
Russell house, Detroit, Mich., on Monday, February 3. 
Succeeding it, on February 4 and 5, will be held the 
fourteenth annual convention of the association, of 
which Secretary-Treasurer Arthur L. Holmes has made 
the following announcement: 


Convention Program. 


Tuesday, 10 a. m., convention will be called to order. 

Welcoming of the members as the guests of the city of 
Detroit by his honor William C. Maybury, mayor. 

Reply on behalf of the association by S. B. Gorham, our 
president. 

Annual address of the president to the association. 

Report of the secretary-treasurer on the work of the past 


ar. 
Appointment of the regular committees. 
Recess. 

Executive session in the afternoon of the 4th, to which no 
one but active members in good standing will be admitted. 
Admission will be by ticket only, which the secretary will 
issue to those qualified to receive them from the secretary’s 
office in the hotel. 

Matters of great importance will be up for consideration at 
this session, so it is hoped that you will not fail to be on 
— and under no circumstances overlook your admission 
card. 

Tuesday evening the Vicegerent Snark of Michigan will 
have a concatenation for the initiation of a class into the 
realms of Hoo-Hoo. Don’t miss it. 

Wednesday, 10 a. m., reports of the several committees. 

Paper on ‘Mutual Fire Insurance.” 

Address on ‘‘Forestry.” 

Recess. 

Election of officers. 

Miscellaneous business. 

Banquet. 

Evening—Annual banquet. Banquet tickets will be issued 
1 — paying their annual dues. For each extra ticket, 

1.25. 


The 
with a stirring appeal which, from present indications, 
will be entirely effective for a large attendance, and 
closes with the announcement that while there will be 
no excursion to the south there will be one embracin 
Michigan points of interest, particulars of which will be 
published at or before the convention. 





WISCONSIN ANNUAL DATE CHANGED. 

Secretary Paul Lachmund, of the Wisconsin Retail 
Lumber Dealers’ Association, advises the LUMBERMAN 
under date of January 28 that the annual convention of 
that organization, to be held at the Plankinton house, 
Milwaukee, Wis., has been postponed from February 4 
and 5 to Tuesday and Wednesday, February 18 and 19. 
No other changes in the program are spoken of. The 
postponement is due to an effort being made to perfect 
the plans of the association for the excursion to Florida 
and Washington to follow the convention. 


secretary-treasurer follows the announcement’ 





WISCONSIN HARDWOOD MEN TO MEET. 

The LUMBERMAN is advised by M. J. Colby, secretary 
of the Wisconsin Hardwood Lumbermen’s Association 
that its annual meeting will be held on Thursday after. 
noon, Feb. 13, at Wausau, Wis. Mr. Colby adds: “This 
meeting is of considerable importance, as the question of 
assimilating our inspection rules and those of the Na. 
tional association, which has been in the hands of g 
special committee, will be presented for consideration 
and action.” 





THE COLORADO, NEW MEXICO & WYOMING 
MEETING. 


CoLorapo Sprines, Coxo., Jan. 25.—The tenth annual 
meeting of the Colorado, New Mexico & Wyoming Lum. 
ber Dealers’ Association was held here in accordance 
with the call, the proceedings occupying Tuesday and 
Wednesday of this week. The convention proper was 
devoted almost entirely to routine business, included in 
which was a discussion of conditions in the teiritory of 
the jurisdiction of the association. A change made in 
the matter of election was the selection of ten 
directors. An executive committee of three was also 
chosen, this committee to include the secretary. The 
election of officers resulted in the choice of the fol- 
lowing: 

President—D. C. Donavan, Longmont, Col. 

Vice president—C. B. Goddard, Sterling, Col. 

Secretary—H. H. Hemenway (re-election), 
Springs, Col. 

Executive committee—V. C. Davenport, Salida; J. T, Me- 
Alister, Boulder; H. H. Hemenway, Colorado Springs. 

Directors—R. W. English, Denver; J. T. McAllister, Boul- 
der; Charles A. Black, Fort Collins; C. E. Gibson, Leadville; 
W. E. McClung, Colorado Springs; Frank Gibson, Victor; 
W. C. Clayton, Greeley; V. C, Davenport, Salida. 

Resolutions were adopted touching the Dingley tariff 
on Cuban sugar and asking financial encouragement of 
beet sugar raising and adequate legislation on reclaiming 
arid lands. No site was chosen for the next annual; 
the choice seems to lie between Pueblo and Colorado 
Springs. 

An elegant banquet was served at the Alamo hotel 
and a theater party enlivened the occasion. The at- 
tendance included a trifle over half the membership of 
the association. A “rapid transit” ride, involving a 
glorious view of Colorado’s magnificent mountain scen- 
ery, Was perhaps the most enjoyable feature of the 
convention. Fully half of the delegates extended their 
ride to Cripple Creek over the short line, and indorsed 
its claim to being the finest scenic forty-five miles of 
railway travel in the United States, 

Altogether the convention was a great success in 
point of attendance, the legislation accomplished and 
its entertainment features, 

The following is the latest list issued of the member- 
ship of the association: 

Colorado. 


Colorado 


Alma—W. P. Stanley. 

Alamosa—C. Wallrich. 

Akron—H. A. Gibson, L. M. Butts. 

Aspen—Koch lumber yard. 

Berthoud—Fairbairn & Parrish. 

Black Hawk—2J. M. Quigley & Co. 

Boulder—McAllister Lumber & Supply Company. 

Brighton—S. M. Stauffer & Co. 

Buena Vista—Sindlinger & Niles. 

Castle Rock—Holcomb & Whitney. 

Central City—J. M. Quigley & Co. 

Canon City—Campbell Lumber Company, Biggs Lumber 
Company, Gibson Lumber Company. 

Crestone—Atkinson Lumber Company. 

Creede—Creede Lumber Company, William C, Sloan. 

Colorado Springs—Newton Lumber Company, E! Paso Lum- 
ber Company, Crissey-Fowler Lumber Company, Houston 
Lumber Company, Gibson Lumber Company. 

Cripple Creek—Larry Maroney, Newton Lumber Company, 
Teller Lumber Company. 

Delta—W. R. Gale. 

Durango—Stubbs & Jakway. 

Evans—John H. Behrens. 

Florence—R. W. English Lumber Company, J. S. Thickens, 
Gibson Lumber Company. 

Fort Lupton—G., G. Phillips. 

Fort Collins—R. R. McGregor, Corbin-Black & Wilson Lum- 
ber Company. 

Fort Morgan—R. M. Handy, E. L. Dennis & Co. 

Glenwood Springs—William Dougan. 

Greeley—W, L. Clayton, Neill & Bros. & Ward, William 
Mayher. 

Grand Junction—Ramey-Perce Lumber Company, P. A. 
Rice, Mayo & Endner. 

Gunnison—William H. Endner. 

Georgetown—Horace Bullock. 

Hooper—Wallace Mercantile Company. 

Holyoke—H. Sutherland. 

Idaho Springs—Moscript & Hassell, D. E, Wykoff. 

Lamar—J. W. Snodgrass, D. C. Marker. 

Leadville—Williams Lumber Company, 8S. L. Smith, Rob- 
erts Lumber Company. 

Longmont—D. C. Donovan & Co., Longmont Lumber Com- 
payn, H. Riddeford & Co. 

Las Animas—Tom J. Gardner. , 

La Junta—James McNeen. 

Lafayette—McAllister Lumber & Shingle Company. 

Louisville—McAllister Lumber & Shingle Company. 

Loveland——-McKeown & Phillips. 

Meeker—David Smith & Co. 

Moffat—Crestone Lumber Company. 

Monte Vista—O. A. Cramer, M. F. Powell. 

Mosca—N. C. Patton. 

New Windsor—George E. Osterhaut. 

Ouray—John F. Rice, E. H. Taylor. 

Palisades—Palisades Mercantile Company. 

Pueblo—Newton Lumber Company, Pueblo Lumber & Man- 
ufacturing Company, Hughes Bros. 

Rocky Ford—Gibson Lumber Company. 

Rifle—J. W. Hugus & Co. 

Salida—Salida Lumber Company, Jackson Lumber Com- 


ny. 
Silverton—Ernest Grill & Co. 

Sterling—Goddard & Henderson. 

Telluride—A. W. McMahon. 

Victor—Victor Lumber Company, J. B. Cunningham. 
Walsenburg—J. J. Pritchard. 


New [lexico. 
Raton—Raton Lumber Company. 
Santa Fe—C. W. Dudrow. 
Wyoming. 
Cheyenne—Morrison, Merrill & Co. 


Evanston—J. L. Atkinson. 
Rawlins—Dailey & Dow, H. Larsen. 
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Wisconsin Pine Manufacturers. 


Annual [leeting of the Wisconsin Valley Lum- 
men’s Association---Report of a Successful 
Year---Election of Officers__Notes. 


Wausau, WIs., Jan. 29.—The annual meeting of the 
Wisconsin Valley Lumbermen’s Association was held in 
the parlor of the Bellis house, in this city, this after- 
noon, having adjourned from January 17. There was 
not a large attendance, probably due more than any- 
thing else to the severe weather, as temperature from 
30 to 37 degrees below zero is not conducive even to 
northern lumbermen traveling about on the steam cars, 
which for several days have been running several hours 
behind schedule. Those present made up in interest for 
lack of numbers. 





The Day’s Proceedings. 


The meeting was called to order by Vice President 
Walter Alexander, in the absence of President W. E. 
Brown, who is in Washington representing the ninth 
district of Wisconsin in congress. : 

Secretary R. C. Schulz read several letters, one from 
the Nebagamon Lumber Company, Lake Nebagemain, 
Wis., calling attention to the difference in prices be- 
tween the Mississippi Valley and Wisconsin Valley 
lumbermen’s associations. As this company ships in 
the territory of both associations it very much de- 
sired to see prices made uniform. 

The matter was discussed at some length. C. A. 
Goodyear stated that he was able to get more than the 
official list in southern Wisconsin for piece stuff. 
Others related similar experiences. No action was 
taken, however. 

This discussion being somewhat informal, the secre- 
tary then read the minutes of the last annual meeting. 

There were present the following: 

Those Present: 
Walter Alexander, Alexander Stewart Lumber Co., Wausau. 
F. P. Stone, Mortenson & Stcne, Wausau. 
A. H. Stange, A. H. Stange Company, Merrill. , 
A. H. Wright, H. W. Wright Lumber Company, Merrill. 
B. Flynn, C. P. Miller & Co., Merrill. 
-C. Schulz, H. W. Wright Lumber Company, Merrill. 
.L. Osborne, Montreal River Lumber Company, Gile. 
.0. W. Danielson, John Godkin, Rhinelander. 
_ A. Goodyear, Tomah. f 
is Dessert, Joseph Dessert Lumber Company, Mosinee. 
Yawkey, Yawkey Lumber Company, Hazelhurst. 
{. Werden, Brooks & Ross Lumber Company, Schofield. 
The Secretary’s Report. 

Secretary Schulz read his report for the past year, 
showing detailed receipts and expenditures in both the 
inspection bureau and general expense fund, the re- 
ceipts in the inspection fund being paid over to the 
secretary of the Mississippi Valley Lumbermen’s As- 
sociation in payment of this association’s share of the 
expense of conducting that bureau. There was a bal- 
ance in this fund on hand at present of $972.90. The 
total receipts in the general expense fund were $2,035.64, 
expenditures $1,219.32, leaving a balance on hand of 
$816.32. 

The report was accepted and placed on file, and an 
auditing committee of three was appointed, consisting 
of Messrs. Stange, Flynn and Wright. 

A letter was read from Secretary J. E. Rhodes, of the 
Mississippi Valley Lumbermen’s Association, request- 
ing a settlement for the inspection fund at an early 
date that his books might be closed for the year, be- 
fore their annual meeting in February. 

On motion a rebate to members was authorized, to 
be made from the balance on hand in this fund, to be 
credited to them in the coming year’s assessment. 


New Membership and Hemlock Inspection. 


An application for membership in the grading bureau 
received from the Heidrick & Matson Lumber Company, 
Westboro, Wis., was read, and the concern elected to 
membership in that department only. 

The Hollister-Amos Lumber Company, Oshkosh, was 
admitted to membership in both branches of the asso- 
ciation work. 

Some discussion of the matter of having hemlock 
lumber inspected by the regular pine bureau followed 
and it was stated that there was an old understanding 
with the Northwestern Hemlock Manufacturers’ Asso- 
ciation to the effect that this work could be done for 
hemlock manufacturers by the latter paying the same 
assessment as the pine people. 

In order that those who participated in the inspection 
department only might bear some of the general ex- 
pense of the association work, it was voted that the 
secretary’s salary for the past year and hereafter be 
charged one-half to each of the funds. This was deemed 
just because much of his time and attention are required 
by the inspection department. 

Election of Directors. 


A committee of three, consisting of A. L. Osborne, 
C. A. Goodyear and C. C. Yawkey, to nominate directors 
for the ensuing year, was appointed, and a brief regess 
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was taken while the committee was out. The commit- ° 


tee recommended the following directors: 


B. O. Brown, Rhinelander. 

Walter Alexander, Wausau. 

L. N. Anson, Merrill. 

Cc. C. Yawkey, Hazelhurst. 

C. A. Goodyear, Tomah. 

L. K. Baker, Odanah. 

W. H. Bissell, Arbor Vitae. 

These directors were declared elected. 
As the by-laws of the association did not state spe- 
Cifically the method of electing the officers, on motion of 
A. L. Osborn the by-laws were amended to provide for 
the directors electing the officers, the president and 


vice president to be elected from the members of the 
board of directors. 


Uniform Dressing of Piece Stuff. 


A letter from the Brown Bros. Lumber Company, 
addressed to the secretary and dated at Rhinelander, 
January 16, as follows, was referred to the grading 
committee and the secretary, with instructions to the 
secretary to get information from all the members of 
the association as to their views in the matter: 


The writer bad expected until today to be present at the 
meeting of the association, but finds that it will not be con- 
venient to leave home at the present time. We had expected, 
if present, to urge the adoption by the association of uni- 
form rules in regard to the dressing of 2-inch piece stuff. 
We have been sawing this stock full 1% inches and dressing 
it slightly scant of 1% inches in thickness. We dress 2x4s 
to 3% inches in width and dress off % inch from 2x6 and 
wider, leaving this stock 5% inches, 7% inches etc. in width. 
This applies to all stock shipped to southern Wisconsin and 
northern Illinois. Of course it is well known that 2-inch 
piece stuff can be dressed thinner than stated above when 
shipped to points west of the Mississippi river. We under- 
stand the Chicago market requires that 2-inch piece stuff 
shall be dressed with only % inch off in width, making 2x6 
5% inches in width, 2x8 7% inches ete. We have no com- 
plaints from Wisconsin and Illinois in regard to the above 
method of dressing and think that it could be adopted gen- 
erally without question if the members of the association 
think it advisable. * * * 


Election of Officers. 

After discussing some minor matters, the meeting ad- 
journed. 

The board of directors then met and the following of- 
ficers were elected: 

President—Walter Alcxander, Wausau. 

Vice president—C. C. Yawkey, Hazelhurst. 

Secretary and treasurer—R. C. Schulz, Merrill. 

The directors also appointed the following standing 
committees for the ensuing year: 

Price list—A. L. Osborne, chairman; C. C. Yawkey, L. K. 
Baker, L. N. Anson, W. H. Bissell, A. S. Goodyear, T. C. 
Reimers. 

Freight—C. A. Goodyear, L. N. Anson, W. E. Brown, A. H. 
Stange, H. M. Thompson. 

Grading—C. H. Werden, C. C. Yawkey, Charles Edgar, E. 
O. Brown, A. H. Wright. 

This completed the work of the directors and they 
then adjourned. 





Notes. 

C. A. Goodyear came up from Chicago to “endeavor 
to represent” his concern, as he expressed it. His son, 
A. Stewart Goodyear, manager of the business at 
Tomah, was absent in Milwaukee attending a reunion 
of the commissioned officers of the Spanish-American 
war, and so his father took his chances of contracting 
pneumonia on the cold Pullman sleeper and made the 
journey. The older lumbermen were glad to see Mr. 
Goodyear present, as it has been seldom in the last few 
years that he has attended these meetings. 

Walter Alexander makes an ideal president of the 
association, and there is no man in northern Wisconsin 
more worthy of the honor. He has been an association 
worker for years, and although he endeavored to de- 
cline the honor, as he did recently refuse the candi- 
dacy for governor of Wisconsin, the board of directors 
would not listen to his protests and insisted that he 
serve at least one year. 

Ex-Congressman Alexander Stewart and Walter 
Alexander, of the Alexander Stewart Lumber Company, 
returned on Tuesday, from Malvern, Ark., whither they 
went ten days previous, accompanied by Harry H. 
Foster, the president and manager of the new Wisconsin 
& Arkansas Lumber Company, in which they and other 
valley lumbermen are heavily interested. Mr. Foster 
remained at Malvern to look after the building of tke 
mill and getting things in shape for manufacturing. 
They say he was just a little homesick when he bade 
them farewell as they left for the north. 

A. H. Stange, the Merrill sash and door manufac- 
turer as well as lumberman, seldom misses an associa- 
tion meeting. Of late years Mr. Stange’s sash and 
door interests have attained such a magnitude that in 
a measure they overshadow his lumber operations, yet 
he remains loyal to the association. 

Congressman Webster E. Brown, president of the as- 
sociation the last few years, and H. H. Foster, a former 
president and earnest worker, were both missed. It has 
been many years since they have been absent, if they 
ever were. 

The parliamentarian of the meeting was developed 
to be A. L. Osborne, the energetic manager of the Mon- 
treal River Lumber Company, Gile, Wis. Mr. Osborne 
believes in doing things right. He got a copy of the 
constitution of the association and read it thoroughly 
before the meeting, saying he wished to have the honor 
of being probably the only member who had ever read 
it. 

Chet Werden drove up from Schofield, arriving just in 
time to hear his $15.74 expense statement for a trip to 
Milwaukee read by the treasurer. The treasurer fol- 
lowed with an item of $15 for a similar trip for A. L. 
Osborne, which caused some one to ask Chet how he 
had spent the extra 74 cents. He made a plausible ex- 
planation, but when a little later Harry Foster’s bill of 
$9.35 for the same trip was read by the treasurer the 
laugh was had at the expense of both Messrs. Osborne 
and Werden. 

The Joseph Dessert Lumber Company, of Mosinee, 
so Louis Dessert says, has two years more of sawing 
on pine, and that will finish nearly sixty years of active 
pine sawing. The company will still have hemlock and 
hardwood left. It is now running its big mill at Mos- 
inee night and day on pine, and its small mill seven 
miles out on hardwoods. The venerable Joseph Des- 
sert, now over 83 years of age, is enjoying good health, 
with the exception of a slight cold. 

F. P. Stone, although a hemlock manufacturer, min- 
gled with his old friends among the pine manufacturers 
at the meeting. 


The Coal Trade. 


This is another interesting week in the western coal 
trade. The Illinois operators have gone to Indianapolis, 
there to confer with their fellow coal producers of Indi- 
ana, Ohio and Pennsylvania, and, more important still, 
with the miners of these four states, who it is expected 
will by the latter part of this week have finished their 
own deliberations separately. From the press reports 
there are indications that claims will be made by the 
men that may result later in differences. In reference 
to wage scales, it is thought that in the bituminous 
regions an amicable arrangement will be reached, close 
if not entirely upon the lines of the present agreement. 
It is not thought, however, that this conclusion will be 
gained before the end of next week, if so soon as that. 

One important negotiation which for the present is 
temporarily retired from prominence is the proposed 
consolidation of Indiana and Illinois mining properties 
into one or two large consolidated companies. The 
promoters have issued notices to the mine owners from 
whom they obtained options expiring February 1, in- 
forming them that the options were thereby returned, 
saying in effect that there had been delays in securing 





- Many of the options, which were all expected to have 


been in months ago. Moreover, some of the producers 
fixed a price upon their properties so high that they were 
considered prohibitory. The return of the options of 
course ends for the present the plan to amalgamate the 
properties in these two states. It is said that the 
proposition will be taken up later, the promoters be- 
lieving in the feasibility of the plan. 

A dash of cold weather early this week gave to the 
coal trade in general a cheerful tone. From present 
indications the severe weather has not occasioned any 
great hardship. -There was a certain preparedness for 
the occasion in the more liberal supplies of coal on 
hand when the low temperature was inaugurated last 
Sunday which proved practically equal to the increased 
needs. The conditions may be described as admirable, 
not through deliberate intention but through the natural 
workings of previous conditions. There was a fair sup- 
ply of coal in sight and the mines were in excellent con- 
dition to produce a maximum tonnage. This improve- 
ment came chiefly in the full restoration of car facili- 
ties. The famine has disappeared as a factor in the 
situation, at least temporarily. When the western op- 
erators ask for an increased number of empties they 
are promptly forwarded. Hence, though the demand 
for coal waxed strong early this week, the better stocks 
in sight, the more liberal supplies already in the pos- 
session of the users, the greater facilities of producers 
to respond promptly to demands, all assisted in breaking 
the force of the inquiry and in restraining prices from 
an upward flight like that of December. It would have 
been interesting to note the effects of weather so pro- 
longed and severe as was that in December, but had it 
come the belief seems to be that most of the bulge in 
values would have been avoided. There has been some 
increase in prices this week, especially among the west- 
ern fuels, but they are of a more or less irregular char- 
acter, dependent upon special instances of shortage, and 
the general level is not much above what it was a 
week ago, though the stocks have been again eliminated. 

Looking at the features of the coal market for sev- 
eral months past, it can readily be perceived that the 
car famine was at the bottom of most of the trouble 
in the matter of short coal supply. That difficulty 
being over apparently, the ease of movement in coal 
for the coming weeks is a thing from present light 
to be anticipated. Sharp rises might come with 
snow storms with attendant blockades, and a rupture 
with the miners might also prove highly disastrous. 
The car supply also will bear close watching, but these 
are all problematic conditions and the one salient fact 
is the present betterment of car supply. This is well 
illustrated in the heavier arrivals of eastern coals. 
Not since the winter began—which means not since 
the car shortage became a stubborn fact in the trade— 
have the receipts of eastern bituminous coal been so 
large and satisfactory as now. But this gain has not 
been sufficient in any way to soften prices. In fact 
the receipts are all wanted to take care of existing 
contracts. The buyers on contract are not yet assured 
that they are out of the woods and are still disposed 
to accumulate coal, which they may not require imme- 
diately. It is better, think they, to have a surplus in 
yards than to be dependent upon the fickle facilities 
of the carriers, as this fickleness has lately been demon- 
strated. And so for a month there will probably be a 
good demand for eastern coals. It seems certain also 
that no possible tendency toward a lower level would 
be precipitated by any weakening of the lake coals. The 
upper lake dock owners are all of a mind, at this writ- 
ing, to maintain present quotations indefinitely, and 
they are doubtless encouraged in that attitude by the 
fact that next year the dock owners will be few in 
number and strong of purpose, when it comes to the 
question of conserving revenues. It looks as if eastern 
coals will maintain indefinitely a good, bold front to 
seekers for concessions and that the latter will find 
=— success with some of the western producers of 
coal. 

Anthracite coal was stirred slightly by the cold 
weather but in lake territory the response came quick 
and fully, for there are still generous stocks on dock 
and the car supply for lake shipments is adequate. But 
in all-rail territory there is the same old complaint of 
searcity of chestnut size. With demand scant, dealers 
cannot be prevailed upon to take a larger size, but when 
the call pinches a little stove size not uncommonly is 
thrust forward as a substitute, : 
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The second annual meeting of the National Lumber Ex- 
porters’ Association, which was held at Cincinnati, Ohio, 
on January 22 and 23, was partially reported in last 
week’s issue of the AMERICAN LUMBERMAN. Some of 
the papers read and the discussions had, however, were 
unavoidably delayed until this week’s issue. 

The attendance was as follows: 

Ernest M. Price, Price & Hart, New York, president. 


H. H. Saxton, jr., Saxton & Co., Ltd., Knoxville, Tenn. 

Cc. F. Ellis, Ellis & Ellis, Baltimore, Md. 

G. A. Farber, Price & Heald, Baltimore, Md. 

E. Stringer Boggess. Clarksburg, W. Va. 

George M. Spiegle, George M. Spiegie & Co., Philadelphia, 
Pa. 

Fred Arn, J. M. Card Lumber Co., Chattanooga, Tenn. 

L. Methudy, St. Louis, Mo. 


W. H. Russe, Russe & Burgess, Memphis, Tenn. 


Edward Barber, Illingworth, Ingham & Co., Ltd., Cin- 
cinnati. Me d 

Max Kosse, K. & P. Lumber Co., Cincinnati. — . 

A. Lendrum, the Penrod Walnut Corporation, Kansas 


City, Mo. ; 
Robert Wilson, H. S. Wilson & Son, Parkersburg, W. Va. 
L. G. Banning, Ferd, Brenner Lumber Co., Chattanooga, 

Tenn. 

The president’s address, which embodied many of the 
suggestions discussed, and was as far as possible car- 
ried out by the convention, was in part as follows: 

Since our meeting a year ago the dullness then existing 
has not been bettered to any noticeable extent, except in 
a few exceptional items. It has been many years since the 
European markets have been in such bad shape. 

It was my pleasure and privilege to be received in Lon- 
don at the annual meeting of the Chamber of Commerce of 
the Timber Trades Federation of the United Kingdom. At 
their request they were told of the aims of our organiza- 
tion and of our determination to do away with the present 
unfair and oppressive treatment of our shipments by the 
ocean carriers. Much interest and sympathy were expressed 
by this body, and we are promised their active co-operation 
in all our work whenever they can be of service to us. 

A special meeting was called at the Antwerp bourse, at 
which there were present about eighteen of the largest im- 


porters and brokers, to hear a statement of the objects 
and work of our association and to formulate some plan 
by which they could co-operate with us in our active 
efforts to improve the present unsatisfactory way of 


handling our shipments at the port of Antwerp, to save us 
unfair charges and losses due to carriers’ neglect and dis- 
crimination against lumber, as well as to suggest a way of 
improving our form of bill of lading. After hearing a de- 
tailed account of the irresponsible way in which lumber 
was treated at this port it was unanimously resolved to 
appoint a general counsel and to establish a common fund 
to sue on all cases where questions of consignees’ rights 
were involved. 

It was conceded, however, by this meeting, as well as by 

the London and other British merchants and receivers, and 
even by those ship brokers who were disposed to treat us 
fairly that no permanent results could be expected without 
clean documents being behind the shipments in the first 
place. 
The exorbitant charges and contemptuous treatment of 
lumber shipments at the port of Antwerp were fully and ad- 
mirably set forth by the report of the secretary of the 
above mentioned meeting, a translation of which was sent 
to all of our members. 

As soon as we shall have secured the establishment of our 
rights to a clean bill of lading I recommend that our asso- 
ciation place itself in closer relations with these British 
and continental associations who stand ready to help us, 
to secure the proper delivery and care of our shipments at 
their ports and to do away with the present excessive 
terminal charges. 

It is only through the active co-operation of these kindred 
bodies that this association may hope to carry out its plans 
for the improvement of existing conditions. 

Errors in Ocean Lading Weights. 

The correction of this abuse is the most important matter 
we will have to consider after the settlement of the clean 
bill of lading question. The subject will be presented for 
thorough discussion at this meeting. 

London Clause. 

Our efforts in this direction (thoroughly described in our 
secretary’s report) are being closely watched by the Timber 
Trades Federation of London and by foreign friends gen- 
erally. The fact that this charge of 2s 6d on every ton we 
ship is only made on goods from the United States (even 
Canadian shipments being exempt) makes it especially in- 
tolerable, but at the same time makes the duty of congress 
to pass our bill all the clearer and more imperative. 

Commercial Reports. 

The association should discuss at this meeting whether 
or not they wish to amplify or contract this feature of the 
secretary's work. He has already been able to furnish to 
our members some very valuable information, chiefly with 
reference to firms it is alleged have swindled our members. 
Nevertheless to give out general information as to the 
credit and standing of foreign firms (such as is in vogue 
in this country with the National Wholesale Lumber Deal- 
ers’ Association) might be to furnish information which 
(having been acquired only at the expense of time and 
money by our members) would cause dissatisfaction and 
defeat the ideas and principles with which the association 
was started. It is for you to decide how far you wish 
to go in this matter and to define the secretary’s work 
accordingly. 

“Minnehaha” Suit. 

The members have been kept thoroughly advised of the 
history and ‘progress of this suit. We are daily expecting a 
verdict of the court and as no doubt the case will be thor- 
oughly discussed at this meeting it is unnecessary to 
advert to it further. 

Secretary’s Report. 


Secretary Elliott Lang’s report was in part as follows: 


The association in the second year of its existence has 
made history as well as progress, and while perhaps it has 
not been able to accomplish all that some of the more san- 
guine predicted, yet the record of the past year should be 
a source of pride and congratulation: since but two short 
years ago the shipper received, from the transportation lines 
little or no recognition for his complaints, and many of the 
carriers laughed at the newly organized body and ab- 
solutely declined to recognize it in any way. Today the 
exporters. even those who, for reasons best known to them- 
selves. are not affiliated with this association, are accorded 
a patient hearing and are at times granted an adjustment 
of their grievances in a manner that often gives rise to 
bewilderment. 


Relations with Carriers. 
The conciliatory policy toward the transportation inter- 
ests adopted from the formation of the association has been 


closely followed with very satisfactory results, to both 
the shipping and carrying interests, as will appear from 


the following statement: 


Number of carriers issuing clean bills 


of lading when the association was_ 
OPRIEACU 4-6 nwa sree anne seine ee eeeeead one 
Number of railroad lines issuing clean 


bills of lading at the end of the first 
year of the association’s existence.... 13 
Number of steamship lines isuing clean 





bills of lading at the end of the first 
year of the association's existence..... 9 
| aE eae oe ae PN eRe eT A 22 
Number of steamship lines now issuing 
clean DIG OF TAGING «.50:6.6.60. evinces cae 
Number of railroad lines now issuing 
COA NM  DIlis OE TREE oa si0:6:c ws 5os a0 00's 2 


Total 
Gain, 8 railroads and 7 steamship lines. 

A year ago we were able to secure clean ship’s bills of 
lading at only four ports; today we are enabled to secure 
these documents from ten ports, while there are a number 
of steamship lines. members of the Transatlantic Freight 
Conference, operating from north Atlantic ports, which 
have agreed to and are tallying lumber and issuing clean 


bills of lading for same. to shippers, although owing to 
their agreements with the other members of the freight 


conference they have as yet declined to have this 1:ade 
a matter of record by authorizing your secretary to issue 
a circular notifying the members of their present policy 
in this respect. 

Test Case Under the “Harter Act.” 

At the meeting of the board of directors held directly 
after the annual meeting had adjourned the following reso- 
lution was adopted by a unanimous vote: 

“Resolved, That the line of policy outlined by the sec- 
retary in his correspondence with the general counsel is 
hereby approved of, and the secretary is now instructed to 
lose no time in bringing to a close the negotiations now 
pending between ,the association and the steamship lines 
at New York, and unless an agreement satisfactory to this 
association is speedily arrived at he shall carry the matter 
into court without delay.’’ The next morning the following 
telegram was received from general counsel: New York, 
Jan. 31.—‘‘Conference authorized advisory board arrange 
meeting with representative National Lumber Exporters’ 
Association to determine satisfactory bill of lading. Name 
representatives, time, place meeting.”” Signed JoHN Jay 
McKELVEY; to which, after a conference with the first and 
second vice presidents and such other directors who were 
still in the city, the following reply was telegraphed: 
“MEMPHIS, Feb. 1.—In reply to your telegram of 3lst, 
when and where will meeting take place? Board of di- 
rectors National Lumber Exporters’ Association have given 
directions for me to attend.’ Signed, ELtiorr LANG.” 

Accordingly a meeting was arranged for and held in 
the freight conference office on February 13 last; the as- 
sociation being represented by its general counsel and 
secretary. 

At this meeting Mr. P. A. S. Franklin, general manager 
of the Atlantic Transport Company as chairman of the 
steamship interests, requested your representatives to sub- 
mit a statement or proposition of what the shippers wanted. 
This, however, we avoided doing, for the reason that the 
desires of the shippers were a matter of common knowledge 
to the steamship interests, and as the association had made 
sO many propositions with a view of adjusting matters 
amicably it was only proper that the steamship repre- 
sentatives should now state what they were willing to do, 
especially as the conference was being held at their sug- 
gestion. Thereupon Mr. Franklin stated that his commit- 
tee had no authority to bind the lines composing the 
Transatlantic Freight Conference, but was prepared to 
recommend to them that a tally should be made and 
clean bills of lading isued without extra cost for the quan- 
tity thus ascertained on the following classification : 


(1) All plank 3 inches and up thick by 6 
inches and up wide. 

(2) All plank 2 inches and up thick by 8 
inches and up wide. 

(8) All bundled lumber, provided the bundles 
were secured with wire or hoop iron. 

(4) All other lumber down to 1 inch in 

thickness to pay an additional charge to the 

freight rate of 2s 6d per ton if clean bills of 

lading were desired. 


To this reply was made that the shippers would scarcely 
consent to the proposition as made and a counter proposition 
was offered on behalf of the association for acceptance by 
the Freight Conference. This proposition read as follows, 
viz.: “In regard to the application of the National Lumber 
Exporters’ Association for clean bills of lading on shipments 
of export lumber it is suggested that an advance in the pres- 
ent basis of rates be made to cover the additional expenses 
involved in making a tally of shipments. All this stock to 
be put in bundles, such bundles to be securely fastened by 
wire or hoop iron.’’ The secretary of the Freight Conference 
promised to mail the association proposition to the members 
promptly and advise the result at the earliest moment possi- 
ble. He indicated that an answer would be returned about 
February 20, as the. conference would hold a meeting on that 
date. Instead, however, of giving a reply on that date they 
kept postponing matters for over two weeks longer, when, 
despairing of being able to secure any satisfaction, it was 
decided not to delay matters longer but to file our bill and 
get the matter into court as quickly as possible. 

In explanation of the proposition offered on behalf of the 
shipper it is well to state that the steamship proposition was 
so unfair that it was not acceptable from any standpoint, 
especially as an agreement on the lines thus mapped out could 
only result in a fixed arbitrary charge which might develop 
into a custom as the London clause has, and it is not advis- 
able to give the carrier any excuse, however plausible, for 
adding fresh clauses and conditions to his bill of lading, while 
on the other hand he already has it in his power to, and 
actually does, charge for his services every cent the traffic 
will stand and competition will admit of. Therefore our 
proposition did not agree to give the carrier any power to 
advance the rates or charges for carriage that he did not 
already possess; yet it did show a willingness on the part of 
the shipper to reimburse the carrier for any additional 
expense involved by agreeing to an advance in rates. It is 
needless to say that when the case was brought to trial this 
a was dwelt upon and used with no little effect on the 
judge. 

Owing to the delays met with in securing proper authority 
from the national authorities and in waiting, after this 
authority had been passed, for the vessel to put in a reap- 
pearance in one of our ports, suit was not actually filed until 
May 29, 1901, when a libel was placed on the Minnehaha in 


the port of New York. The case came to trial on October 25 
and for further information relative thereto I would refer 
you to the report of our general counsel, J. J. McKelvey, who 
has had charge of all the proceedings therein. 

At the time this report was written it was thought that q 
decision might be handed down any day, and it is barely 
possible that this may take place before the report is placed 
in your possession. 

In discussing this matter with the members located in 
different cities I find that they are all fixed in the opinion 
that no matter what may be the result in the lower court 
the case must be fought through the court of last resort if 
necessary. 

Marine Insurance. 

In accordance with the resolution adopted at your last 
meeting an open policy has been arranged for with one of the 
largest and strongest marine insurance companies doing busi- 
ness in this country. This policy covers all shipments to 
Europe made by members of the National Lumber Exporters’ 
Association or others in their behalf. Each member has been 
furnished with a copy of the conditions and a schedule of 
rates applying under this policy, which are more favorable in 
every respect than any terms previously granted to the 
insured. The majority of the members have thought so 
favorably of the policy as to avail themselves of its terms by 
taking out a book of certificates and placing their insurance 
thereunder, thus making quite a saving in the expense of 
placing their shipments, while I understand that where any 
losses have arisen prompt and satisfactory adjustment has 
been made. It has developed that some members who have 
not availed themselves of the policy are under the impres- 
sion that to do so would involve a disclosure to the secretary 
of a greater insight into the details of their business than 
they feel to be desirable. This, however, is erroneous, as, 
while all information of any nature furnished to the secre- 
tary is of course treated in the strictest confidence, yet no 
reports whatever relative to the insurance feature are made 
to him; on the contrary, all settlements and reports are 
made to the association’s insurance brokers, who deal direct 
with the company. 

It is urged that members who are not now a party to this 
contract should become so at once, as by making a com- 
munity of interest in this matter it is believed that a busi- 
ness of sufficient volume can be developed to enable the asso- 
ciation to obtain still further concession from the under- 
writers. 

Relations With Foreign Trade Associations. 

Close relations reported a year ago as existing with the 
Timber Trade Association of the United Kingdom and the 
Irederated Merchant Traders’ Association still continue. 
Your secretary desires to acknowledge the many obligations 
he is under to Kenric B. Murray, secretary of the Timber 
Trade Association, and various members of his committee for 
valuable information furnished, as well as for the painstak- 
ing trouble they have been to in order to reply to various 
inquiries addressed them, and in furnishing the necessary 
data called for thereunder. 

With regard to the federation formed at Antwerp while 
our president was in that city, as per his report mailed to 
you directly after his return, I am sorry to be forced to 
report that owing to some trouble of a local character the 
federation has not accomplished any of the objects for which 
it was formed. Recent advices, however, indicate that there 
are prospects of its reorganization, and at an early date it 
will be prepared to begin active and aggressive operation. 

London Clause. 

During the past year no little work has been done in the 
way of securing data under which steps could be taken for 
the elimination from. bills of lading of the London clause and 
all other clauses under which the ocean carriers have made 
certain charges in addition to the freight rate for the pur- 
pose of covering the cost of landing, weighing, lifting and 
sorting of cargo as well as for the performance of other 
services necessary to making a proper delivery, and thus 
enable consignees to secure not only the goods belonging to 
them but also knowing that they were getting the goods 
shipped as well as the quantity called for in the shipping 
documents. Sufficient progress has been made in this par- 
ticular to justify the conclusion that the only remedy lay in 
the passage of a law by congress and the association to that 
end had prepared and introduced in congress a measure 
which is now known as senate bill No. 1791, H. R. 4424. 
Such senators and congressmen as have been approached in 
regard to the proposed measure at once recognized the jus- 
tice of the contention made by the shipper and agreed not 
only to vote in favor of the bill but to advocate its passage 
as a measure of vital importance to the entire business inter- 
ests of the country, as the charges under these clauses are 
applied on every article exported from the United States by 
vessels using bills of lading with these clauses inserted. 
Reports indicate that the shippers of grain and grain prod- 
ucts have aggressively taken up the fight started by the asso- 
ciation, and there is reason to believe that other large inter- 
ests will soon give us the benefit of their influence in no 
half-hearted way. The beneficial effects of the passage of 
this act will be such as to justify the statement that even 
if the association does not accomplish any further good for 
its members in any other direction the successful termination 
of this one move will in itself be a sufficient excuse for its 
formation and continued existence, and will entitle it to the 
financial as well as moral support of every exporter. The 
man who sells his goods f. o. b. or c. i. f., as the case may be, 
is to an extent as much a beneficiary of its operations as 
those now on its roll of membership. 

Claims. 

During the first year of its existence the claim department 
of the association was used to only a very limited extent, 
only 12 claims, representing a total of $301.13, were filed, 
while during the past year 33 claims, amounting to $1,762.77, 
have been presented for collection. Of these 45 claims four, 
representing $121.42, have been withdrawn, one for $19.33 
declined, while on six claims, amounting to $148.28, collec- 
tions amounting to $123.35 have been made, with $16.52 of 
the uncollected still under adjustment. At the present time 
there are on file and in course of adjustment 35 claims rep- 
resenting a total of $1,807.97. Of this amount 25 claims, 
amounting to $1,077.42, have been filed within the last 
ninety days, while of the remaining 11 claims, representing 
$730.35, I am advised that two claims for $107.14 will be 
paid shortly, as vouchers for same have been authorized. 

Bundling and Marking of Lumber. 

There is now a greater uniformity of practice on the part 
of the members in marking and bundling. The mark cannot 
be made too legible, while all admit the marking material 
should be as nearly indelible as possible in order to reduce 
the possibilities of wrong delivery. ‘The material used for 
securing bundles cannot be too strong. As it is, with even 
the best of wire or iron fastenings it not infrequently hap- 
pens that bundles are broken apart on account of the unrea- 
sonably rough handling met with at the hands of the car- 
riers’ employees. This, it is recognized, is one fruitful source 
of shortages. 

Weights and Measures. 

At the first meeting the secretary was instructed to take 
up the subject of measurements. While an effort has been 
made in this direction, as yet no satisfactory result has been 
obtained, and, in fact, but little progress has been made. 
It is believed that the bill which it is proposed to bring 
before congress will tend in a measure to correct the weight 
problem, but the matter of measurements will undoubtedly 
still require no little correspondence and some carefully con- 
ducted negotiations before it can be satisfactorily adjusted. 

Foreign Inspection. 

Last year a resolution was adopted recommending and 
urging members of this association to notify their agents 
abroad that a clause must be inserted in all contracts to the 
effect that all goods which it is claimed are not up to con 
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tract must be laid aside in a separate and distinct pile for 
inspection at the time they are received, and that the goods 
thus laid aside shall be the only basis for the settlement of 
claims. Several members advise that they are using this 
clause With extremely satisfactory results. You will be 
called on at this meeting to consider a form of contract 
which, it is believed, will work to the equal advantage of 
all concerned. 
Docket of Subjects: 

At this meeting the practice has been inaugurated of plac- 
ing in the hands of each member present a docket of the new 
subjects suggested to the secretary by the several members 
for discussion. This method has proven not only a success 
but has been extremely satisfactory in other deliberative 
podies and no doubt will prove so in this instance. 5 

In closing this report it would not only be unbecoming but 
extremely ungrateful in me should I do so without acknowl- 
edging the many obligations I am under for valuable assist- 
ance rendered by the officers and members with whom I have 
come in contact, both personally and by letter, during the 
past year, and it is this courteous attention thus accorded, 
with the cheerful assistance rendered, which has tended to 
make the year now closed one of the most pleasant in my 
whole business career. 

Treasurer’s Report. 

The report of the treasurer for the past fiscal year 
was then read by the secretary. On motion it was 
received and ordered to be referred to Mr. John L. 
Aleock,-as an auditing committee of one. 

Constitutional Changes. 

The next proposition considered was Mr. Russe’s 
resolution to change Section 1 of Art. III of the con- 
stitution and by-laws, which read as follows: 

Only exporters of forest products shall be eligible to mem- 
bership ; provided, however, that the exporters of other com- 
modities may be admitted to membership for the purpose of 
forming auxiliary sections. Each such section shall represent 
some particular line of trade or business with its co-ordinate 
branches and be entitled to a representative on the board of 
directors and transportation committee, with power to 
appoint from its own members such committees as may be 
found necessary to meet the commercial requirements of the 
peculiar branches of trade represented by such section. 

Mr. Russe offered a few remarks explaining the in- 
tent of his resolution and the various causes which led 
up to its presentation. He was followed by Messrs. 
Saxton, Price, Lendrum, Farber, Spiegle and Methudy. 
After a thorough discussion of the subject, the follow- 
ing motion was offered: ; 

“Moved, That a committee of five be appointed to 
consider the measure and to suggest such interests that, 
the association will decide to invite to membership. 
Carried. ; ; 

The chair appointed on this committee Messrs. Russe, 
Lendrum, Farber, Arn and Barber. 

The second subject on the docket, “Form of contract 
covering sale of lumber,’ was then taken up and after 
careful consideration a motion was passed to refer 
the subject to a committee of three, who should con- 
sider what clauses should be incorporated in contracts 
for the further protection of all interests. Messrs. 
Spiegle, Farber and Alcock were appointed. 

Consideration was given to the third subject on the 
docket, viz.: 

Limitations of guaranty or so-called Del Crede by 
agents or broker. (a) How far beyond the mere pay- 
ment of the final amount due may this guaranty be 
understood to extend. (b) Is not the agent or broker 
responsible for any deductions due to his error and 
also for any losses resulting through the unfair or lax 
methods of his customer? Submitted by Messrs. E. P. 
Burton & Co. In presenting this question the secre- 
tary read an opinion from the attorney of one of the 
members. 

The secretary was instructed to investigate the sub- 
ject further. 

Adjourned. 

THE AFTERNOON SESSION. 

The afternoon session was given over to the discus- 
sion of topics embraced in the president’s and secre- 
tary’s reports and presented to the meeting by other 
members. 

Foreign Associations: What are the best methods by 
which we can strengthen our influence and enlarge our scope 
of co-operation with them ? 

The president addressed the meeting at some length 
and with details relative to this subject, when without 
any special instructions being given it was taken as 
the sense of the meeting that the officers continue their 
operations in this connection along the same lines as in 
the past. The secretary was instructed to convey to 

ne mm . _— re , 
the Timber Trades Federation of the United Kingdom 
the appreciation of this association of the many cour- 
tesies extended and valuable assistance rendered in the 
past. The meeting then passed to the consideration of 
the fifth subject on docket. 

Shortages in foreign measurements: 

(a) Is not our present system of measurement fair and 
liberal, as shown by results in sales to domestic customers? 

(b) Is it possible by co-operation to bring about better 
returns on our shipments abroad? 

(c) If so, what steps shall we take to bring this about? 

After a discussion as to the practices in vogue with 
shippers as well as in the several foreign markets a 
motion was passed that the subject of shortages and 
foreign measurement be referred to the committee on 
form of contract. 

Ocean lading overweight : 

_Is it not possible for us to correct the abuses in this direc- 
tion? What are the best methods to apply on overweight 
with the steamship companies and, in some instances, with 
the railroads on this side? 

_ After an extended discussion on the various points 
involved it was decided that no action should be taken 
in the matter for the present, but that the subject 
should be held open for future consideration at a later 
date, 

_ Subject 7. Credit Report—Iow far does the association 
Wish to go in this direction ? 

Shall the association confine itself to giving information 
only regarding firms notorious for dishonest practices? 

On Section “A” the following motion was offered: 
neat the secretary be instructed to advise the members of 

8 association of those who, from evidence submitted, 


should be classed as tricky or unsafe to sell to and their 
methods of doing business. The members, in their judgment, 
will advise the secretary as to the people on the other side 
whom they think it would be unsafe to sell to, leaving it to 
the secretary to decide whether or not he shall spread the 
information among us. 

The motion was carried. 

Subject 9: 

Policy to be adopted in cases where carriers decline to 
adjust claims which are filed through the association, where 
all the evidence and circumstances show that the claim is a 
proper one and should be paid. 

On motion duly seconded the secretary was instructed 
in such eases to place the claiming member in full 
possession of the facts and notify him that the subject, 
according to Article X of the constitution, should. be 
submitted to the board of directors, who shall decide 
under which section they shall bring suit. So ordered. 

Adjourned. 

WEDNESDAY NIGHT SESSION. 

Report of committee on revision of Section 1, Article 
III, of constitution: 

Your committee recommends that Section 1, Article III, 
be changed to read as follows: 

“Exporters of products of the forest, grain products, cot- 
tonseed and linseed and their products, dairy and packing 
house products shall be eligible to membership.” 

Your committee further recommends that the board of 
directors be increased to the extent of one representative 
each from the different trade sections named. 

On motion by Mr. Lendrum, seconded by Mr. Bog- 
gess, the report of the committee was ordered to be 
received. The question then being on the adoption of 
the report, Mr. Lendrum moved that the report be 


adopted, seconded by Mr. Boggess. On the motion be- 
ing put to the house it was carried unanimously. Ad- 


journed. 
THURSDAY MORNING SESSION. 


On Thursday morning the convention convened a 
9:45, the president in the chair. 

The secretary was instructed to prepare a brief state 
ment of the progress of the association and what it } 
accomplished since its organization and to place a copy 
thereof in the hands of each of the members. He wa; 
further instructed to investigate and report on the 
rights of the shipper to a clean bill of lading, under 
the Canadian law. 


Election of Officers. 
The next order of business was the election of officers, 
as follows: 


President—Ernest M. Price, 18 Broadway, New York. 

First vice president—H. N. Saxton, jr., Knoxville, Tenn. 

Second vice president—John L. Alcock, Baltimore, Md. 

Treasurer—Richard W. Price, Baltimore, Md. 
+ Maia counsel—John J. McKelvey, 66 Broadway, New 
ork, 

Traffic manager and secretary—Elliott Lang, 27 Southern 
Express building, Memphis, Tenn. 

Directors and committees were named as follows: 

BOARD OF DIRECTORS. 

Chairman, Ernest M. Price, of Price & Hart, New York, 
term expiring 1903. 

Cc. R. Mengel, of C. C. Mengel, jr., & Bro. Co., Louisville, Ky. 

W. H. Russe, of Russe & Burgess, Memphis, Tenn. 

Richard A. Price, of Price & Heald, Baltimore, Md. 
P a Stringet Boggess, Clarksburg, W. Va., term expiring 
904. 

H. N. Saxton, of Saxton & Co., Ltd., Knoxville, Tenn. 

Edward Barber, of Illingworth, Ingham & Co., Ltd., Cin- 
cinnati, Ohio. 

John L. Alcock, of John L. Alcock & Co., Baltimore, Md. 

E. C. Fosburg, of the Cummer Co., Norfolk, Va., term expir- 
ing 1905. 

Ferd Brenner, of the Ferd Brenner Lumber Co., Chatta- 
nooga, Tenn. : 

W. A. Powell, of Reeves-Powell Co., Ltd., New Orleans, La. 

xeorge M. Spiegle, of George M. Spiegle & Co., Philadel- 
phia, Pa. 

Alex Lendrum, 


of Penrod Walnut Corporation, 
City, Mo. 


Kansas 


TRANSPORTATION COMMITTEE. 

Chairman, W. H. Russe, Memphis, Tenn. 

J. W. Thompson, of J. W. Thompson Lumber Co., Memphis, 
Tenn. 

John L. Alcock, of J.-L. Alcock & Co., Baltimore, Md. 

John N. Penrod, of Penrod Walnut Corporation, Kansas 
City, Mo. 

Hl. N. Saxton, jr., of Saxton & Co., Ltd., Knoxville, Tenn. 

Richard W. Price, of Price & Heald, Baltimore, Md. 

Hf. A. Mengel, of C. C. Mengel, jr., & Bro. Co., Louisville, 
Ky 


Edward Barber, of Illingworth, Ingham & Co., Ltd., Cin- 

cinnati, Ohio. 
ARBITRATION AND COMPLAINTS COMMITTEE. 

Chairman, L. Methudy, St. Louis, Mo. 

E. E. Taenzer, of E. E. Taenzer & Co., Memphis. Tenn. 

John B. Lauer, of Simon, Bache & Co., New York. 

FE. C. Fosburg, of the Cummer Co., Norfolk, Va. 

Cc. F. Ellis, of Ellis & Ellis, Baltimore, Md. 

Ferd Arn, of the J. M. Card Co., Chattanooga, Tenn. 

William B. Roper, of John L. Roper Lumber Co., Norfolk, 
Va. 





Obituary. 


P. W. Thayer. 

P. W. Thayer, formerly of Sauk Rapids, Minn., died a 
few days ago in California, where he has lived for the 
past few years on account of failing health. Mr. Thayer 
was a member of the firm of Thayer & Neils, lumber manu- 
facturers, operating from a timber tract near Spencer, Wis. 
Mr. Thayer was born in 1835 and married in 1856 Elizabeth 
Parker, who survives him. 








Thomas H. Ross. 

Thomas H. Ross, of Thomas H. Ross & Co., Morris, III., 
died in a Chicago hospital, whither he had gone for treat- 
ment, on January 1, of this year, having been in poor health 
for some time. Mr. Ross was born in Stark county, Ohio, 
in 1845, and at the age of 20 enlisted in the Ohio national 
guards and, after four months’ service in Kentucky remained 
in the field until the close of the war with the Ohio vol- 
unteer infantry. In 1878 he went to Morris, where he 
became interested in the mining business. In 1885 he estab- 
lished the business of Thomas H. Ross Co., which was 
incorporated in 1901, and on December 15 sold his interest 
therein to I. N. R. Beatty and George Colthurst, who wil} 
continue it under the style of the Ross Lumber Company. 
Mr. Ross married in 1875 Miss Belle Peacock and had two 
daughters, one of whom died some years ago. The deceased 
was a member of the Illinois Lumber Dealers’ Association, 
the Illinois River Valley Retail Lumber Dealers’ Association 
ae was also a Hoo-Hoo, a G. A. R., a Knight Templar and a 
Shriner. 


David R. Ewing. 

It is with a sense of personal loss that we record the death 
on Sunday, January 26, of David R. Ewing, of Des Moines, 
Iowa. He was one of the best men and his was one of the 
most charming personalities in the retail lumber trade of 
the west. He had been ill for some weeks but though his 
health for years had not been strong it had been hoped that 
he would recover. But he has passed away and what seems 
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almost an irreparable loss has been sustained by his friends 
and by the retail lumber interests of which he was so prom- 


inent an exponent and in whose behalf he had been so 
faithful a worker. 

We are unable at this writing to state his age but he 
was somewhat advanced in life, though a!ways looking 


younger than his years. Mr. Ewing was born in Delaware 
county, Pennsylvania, and his early life was spent as a con- 
tractor and builder. In 1879 Mr. Ewing went into the 
retail lumber business and the firm with which he had been 
identified, Ewing & Jewett, of Des Moines, is one of the 
largest in Iowa. Ever since the organization of the North- 
western Lumbermen’s Association Mr. Ewing has been one 
of its most prominent and useful members, having served 
as president and in various other responsible capacities. He 
was one of the originators of the Retail Lumbermen’s Insur- 
ance Association and has been its president since its organiza- 
tion. 

David R. Ewing was a man of slight stature but of much 
personal dignity. Nevertheless he was a born humorist, his 
wit being of the dry sort which is reflected in smiles rather 
than laughter. He had the rare quality of enjoying a joke 
on himself as well as on any one else. He was familiarly 
known as “Deacon” Ewing, apparently owing to the gravity 
of his appearance, but was also often referred to as “Farmer” 
Ewing, for of late years he had taken much interest and 
pleasure in his place outside Des Moines. Last year he be- 
came interested in a mining company in Nova Scotia and one 
of the last times his name was mentioned in these columns 


was to give a brief account of that company and of the 
bright future which Mr. Ewing felt was awaiting it. He is 


believed to have left a considerable fortune. As a business 
man he was energetic, far seeing and reliable, and his busi- 
ness qualifications were shown not only in the conduct of his 
own affairs but in the work he did on behalf of the retail 
interests generally. 

There are many able men in the Northwestern Lumber- 
men’s Association but none whose demise would be more 
regretted nor which would leave a larger vacancy in the per- 
sonnel and the work of that and its sister insurance organiza- 
tion. 





Richard H. Vidmer. 

MOBILE, ALA., Jan. 27.—Richard H. Vidmer, former Vice- 
gerent of Hoo-Hoo, was killed by falling walls at a fire in the 
business district of Mobile on the early morning of January 
25. At the time of the fire Mr. Vidmer was returning to his 
hotel from a delightful social affair and went immediately 
into the thick of the work of assistance. Without warning 
a wall fell, crushing Mr. Vidmer, who died in a few moments 
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after being extricated from the debris. Physicians say that 
the end was painless, as the death wound was at the back of 
his head. We cannot get over the notion that had the brave 
fellow been consulted he would have chosen just this manner 
of leaving us. The remains were buried on Sunday last. 
“Fle was a man and nothing human was far from him,” 
and as we looked for the last time on the poor, bruised face 
these words would come: 
Sleep, no more the dupe of hopes and schemes. 
Soon thou liest where the thistles blow! 
Curious anticlimax to thy dreams 
Of twenty years ago. 
The Mobile Daily Register says editorially : 
Few of the younger men of Mobile have had 
a stronger hold than had Richard H. Vidmer 
upon the affections of his friends. ‘There was 
much of the altruistic in his character. He 
was most happy when doing for others; he was 
one of those who make the world better to live 
in and he reaped a reward in the affection of 
all who knew him. His death came in the 
midst of an effort to serve others. He took 
desperate chances, prompted by a_ generous 
heart. We sorrow not for him alone but for 
his friends, who loved him well and have suf- 
fered a grievous loss. 
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THE GREAT SOUTHWESTERN ASSOCIATION. 





Fourteenth Annual of the Missouri, Kansas, Oklahoma and Indian Territory Organization— 
The Papers Read and the Legislation Enacted —Vigorous Discussions of Live 
Interests— An Enjoyable Banquet—Off for Washington. 





Kansas Ciry, Mo., Jan. 29.—The fourteenth annual 
meeting of the big southwestern organization began here 
yesterday morning. In the features of attendance, the 
interest shown, importance of legislation transacted and 
enjoyable entertainment it was conceded by the major- 
ity to excel all its predecessors. The proceedings in 
detail follow: 

TUESDAY MORNING’S SESSION. 

fhe meeting was called to order at 11 a. m, by Presi- 
dent Robert Vierce, The first order of business was the 
reading of 

The President’s Address. 


I take great pleasure in welcoming you to this our four- 
teenth annual, and am especially gratified to see such a large 
representation present, as it indicates to me that you are 
interested in the work of the association ; and this interest is 
also an indication that the labor put forth by the officers and 
members of the association has not been in vain. Do you 
know that today we are the greatest organization of its kind 
in the United States as regards numbers, influence and 
respectability ? ‘The latter really goes without saying amouy 
lumbermen, as there is no class of business men, | believe, 
who stand higher in the community in which they live and 
transact business than the average dealers in lumber. W e 
have made a most remarkable gain in the past year and in 
every Way you can sce the marks of prosperity attached to 
our association. We now have over 1,400 members in good 
standing, and still we have not arrived at our full stature 
but wili continue to grow until every reputable dealer in 
boards in Missouri, Kansas, Oklahoma and Indian Territory 
will be enrolied upon our lists. 

With the generous and hearty co-operation of the wholesale 
dealers in tftansxs City there has been prepared for your 
entertainment a prcgram that I am sure you will appreciate 
and enjoy, and let me urge upon you to attend all the meet- 
ines that are to be held. Matters will be discussed that will 
aflect you personally : papers will be read that will be inter- 
esting and instructive: and this very interest manifested by 
you in attending these meetings is the secret of our success 
as a working body, and without it we fail to attain the best 
results. 

The complaints against bona fide wholesalers and manu- 
facturers were fewer in 1901 than during any previous year, 
in spite of the increased membership and, with an occasional 
exception, these claims have been adjusted in a manner satis- 
factory to both the shipper and the complainant. This shows 
that the wholesalers and manufacturers are in accord with 
the principles of the association and are on friendly terms 
with the administration of the directory, co-operating with 
the same for the interests of the lumber trade in general and, 
when making mistakes, willing to rectify them to the satis- 
faction of the complaining member when complaint is made 
through the regular channels of the association. : 

Claims hardest to adjust and which give the most annoy- 
ance come from shipments of small mill men impossible to 
reach through the ordinary channels or because of the tend- 
ency of a few dealers who are not members to encroach on 
the territory of neighboring dealers. ‘These complaints give 
the more trouble for the reason that in some cases the mem- 
bers who present them have an idea that the association is 
infallible and can correct every evil and absolutely prevent 
any and every one from doing anything contrary to the rules 
as laid down in the constitution and by-laws. Most of our 
members realize that the association, while doing excellent 
work for the retail trade, cannot always prevent such ship- 
ments or collect penalties when they are made. All dealers 
should make allowances for these failures, as it is absolutely 
impossible to control the small mill men who have no estab- 
lished trade with the retailer, and the only way that the 
retail poacher can be brought to time is to convert him—a 
hard proposition in some cases. A comparison with the trade 
in this territory and that in the east, where the dealer in a 
small town is practically unknown, will show that this asso- 
ciation is of inestimable value to our members, and on its 
perpetuation depends the retail yard in the small town. 

The scope of association work is now much greater than 
when we were first organized. Originally the sole purpose 
was to try to prevent shipments by wholesalers to consumers 
direct in towns where there were members of the association. 
At this time the association, in addition to carrying out the 
object for which it was originally. organized, takes up all 
matters wherein the lumbermen of the southwest are inter- 
ested and which they cannot attend to individually with any 
hope of success; for example, watching the state legislatures 
to guard against unjust legislation detrimental to the lumber 
dealers, preserving the present effective lien laws on the 
statute books of the several states, taking up various matters 
with the railroad companies where the lumber interests are 
treated unfairly. In fact, this association is now the busi- 
ness head or channel whereby the lumbermen of this terri- 
tory are cared for in all matters where individual action can- 
not accomplish results. This being the case, and it is admit- 
ted, every dealer in the territory is receiving an indirect if 
not a direct benefit. It is not right and fair to the dealers 
who are members that some should receive these benefits and 
still refuse to support the work. _As a matter of principle, 
right and justice every legitimate dealer in Missouri, Kansas 
Oklahoma and Indian Territory should deem it a privilege as 
well as a duty to join this organization and assist in 
strengthening it thereby. 

The present minimum quantity of stock required for eligi- 
bility to membership is 75,000 feet. This is a small stock for 
the ordinary community, as a good bill would wipe out the 
entire assortment, and I would recommend that the limit be 
150,000 feet. Dealers who carry the smallest stocks are 
sometimes the most arbitrary in insisting on their alleged 
protection rights. A dealer should not ask for protection on 
an ordinary bill where he is not in shape to take care of it 
satisfactorily. 

It is meant in the exemption clause to allow shipments 
direct by the wholesalers in cases where the nature of the 
bill or the character of the firm renders it difficult for the 
local dealer to handle the business. Therefore packing houses, 
railroads, smelters, line elevators and some others are ex- 
empt. In all cases it is not possible to make a printed exemp- 
tion. There ought to be a clause in the exemption section pro- 
viding for a standing committee of two or three retail mem- 
bers or directors in this association and two or three manu- 
facturers, this committee to have power to decide cases where 
any controversy may arise between wholesaler and retailer as 
to whether or not any bill should be exempt. These rulings 
should be final and serve as a guide for future*cases of a 
similar nature which may come up. A committee of this kind 
would undoubtedly be satisfactory to both branches of the 
business and would show that the association is willing to 
meet them half way and treat the wholesalers fairly on this 
proposition, thereby strengthening the ties that bind the 
wholesale and retail interests together. 

The constantly increasing number of yards in this section 


is cutting down the territory of each dealer and the competi- 
tion is increasing. ‘The members of this association, in order 
to make a legitimate profit, must be on friendly terms with 
théir neighbors. ‘They should do everything possible to pro- 
mote the spirit of harmony and avoid controversies which 
teud to lead to local wars. This association, while refraining 
at any time from dictating how a dealer shall run his busi- 
ness or as to what prices he shall make, is always ready to 
assist in the settlement of local differences. 

The lumbermen in Many towns are at times put to annoy- 
ance and loss because of the prevailing arbitrary demurrage 
rules as promulgated by the car service associations at Kan- 
sas City and St. Louis. All junction points are under the 
jurisdiction of these associations; local points are under the 
control, in the demurrage matter, of the local lines, and usu- 
ally the iocal agents use their discretion and accommodate 
the dealers when it is impossible to unload the cars in forty- 
eight hours. The car service associations are very strict in 
their rules and no extra time is allowed in case of the bunch- 
ing of cars except in the event that all the cars start from 
points on the same line. In cases where dealers may order 
several cars from different parts of the country and ac differ- 
ent times and these cars arrive at his place at one time the 
dealer is compelled to unload all of them within forty-eight 
hours or pay demurrage, notwithstanding the fact that he is 
in no way to blame for the bunching of the cars. On October 
¥, 1901, a committee composed of several directors of this 
association and several Kansas City retail dealers appeared 
before the Missouri Valley Car Service Association at Kansas 
City and petitioned that the free time be extended from 
forty-eight to seventy-two hours. The request was refused 
on the ground that if the lumbermen were granted the exten- 
sion all other lines of business would make the same demand, 
with the result that cars would be kept out of service too 
long and the tendency to a shortage of cars increased. Some 
action should be taken at this meeting at least to secure 
more liberal demurrage rules, so that where it is shown that 
the delay in unloading cars arises through no fault or neglect 
of the dealer he should not be asked or compelled to pay any 
demurrage charges, and that should he refuse to pay same in 
cases where he is not at fault this action should not subject 
him to any annoyance or discrimination by the railroad com- 
panies. 

The prosaic business of the lumber dealer furnishes but 

little of that divine afllatus that moves an audience, often 
to tears and oftener out of the room. It is a happy thought 
that comes to me on the inspiration of the moment, after 
revolving it in my mind ever since I came to understand 
that I would be compelled to address you at this time, that 
other occupations, like undertakers, butchers and monument 
dealers, are likewise nonplussed as to what to say and 
in how short a time it could be said and leave the speaker 
an opportunity to escape, and I hope it is a redeeming 
feature of our business that we take less to human jaw, 
less to unctuous utterances than others, unless it be an 
assembly of the deaf and dumb or the taciturn and reticent 
souls immured in a public reformatory. High art does not 
reside in hair and lime; there is no brilliant perspective 
in culls, yellow pine boards, fence posts or lath; if there 
is anything to develop the imagination of a Dante I have 
failed to discover it in a material man’s lien or ten-penny 
nails, if, peradventure, you carry any of these in stock. 
I can only say that as God has shorn me so has He tempered 
the wind to you. We are in the same boat; each, blessed, 
along the road we trudge with but little vociferous ap- 
plause, but we sell good goods, full measure, and at prices 
that ought to satisfy the most exacting kicker. ‘The national 
census has disclosed a condition of things of which we may 
well be proud. ‘The lumber dealer has no representative or 
substitute in ‘the penitentiary ; all of us can read and write; 
none are short lived or afflicted with apoplexy, parsimony, 
John Bright’s disease or pleuro-pneumonia; we have no 
breach-of--promise suits to defend, we have no distrustful 
internecine feuds as they have in the navy; we pursue no 
Aguinaldos and have lost no Boers. 
_ I feel in closing like a governor does of a good crop year 
in his Thanksgiving proclamation—minimize cyclone, se- 
quester drouths, discuss no grasshopper, dwell long on our 
birth rate, congratulate each other on the visible supply 
of hog and hominy, then spread the great seal of state 
and quit—as I do now. 





President Pierce’s eloquent and witty report was often 
interrupted by the laughter and applause which it de- 
served as a literary effort somewhat above the sober 
realism of the usual official document. Secretary Gor- 
such then presented a summary of the secretarial work 
oi the year, as follows: 

The Secretary’s Report. 


At each, of the five annual conventions preceding this 
one it has been my privilege to report to you that this 
association has made a gratifying increase in membership 
and substantial progress all along the line of association 
work. At this, the fourteenth annual convention of the 
Missouri, Kansas & Oklahoma Association of Lumber Deal- 
ers, it is my very pleasant duty to inform you that the 
record of this association during the past twelve months 
has never been surpassed in the history of this organization, 
nor can any other association of similar character show a 
better record. The association has not only made a gain in 
membership beyond the expectations of its officers and direc- 
tors but it has been able to protect its members to a greater 
extent than ever before in its history. It has had to 
present less claims for violations of rules, and has amicably 
adjusted a greater percentage of claims presented, than 
during any previous twelve months in the history of this 
organization. 

As your president in his very interesting address has 
presented for your consideration about everything requiring 
the action of this convention I shall refrain from tiring you 
with a lengthy report, and only mention briefly such 
matters as it is necessary to present in this report. 

During the year from January 1, 1901, to January 1, 
1902, this association made a net gain of 200 members, 
making the total 1,400 on the first day of this year. A 
number of dealers have joined since January 1 and today 
this association has 1,435 active members in good standing, 
not counting twenty-eight honorary members composed of 
secretaries of sister associations and the lumber trade jour- 
nals. This active membership is divided as follows: Retail— 
Missouri, 386; Kansas, 579; Oklahoma, 184; Indian Terri- 
tory, 80; Nebraska, 8. Wholesale members, 198. This is 
fully 75 percent of all the dealers in this territory eligible 
to membership in this association under its rules. 

In June, 1901, in accordance with a resolution passed 
at the thirteenth annual, the directors voted to accept 
memberships from dealers in the Indian Territory, with the 
result that fully half of the regular retail yards in Indian 
Territory are in this association. 

Oklahoma has increased its membership in the association 
from 140 to 184 members, and asks for an additional 
director. Indian Territory also feels that it should be 
represented on the board. It would be inadvisable to in- 
crease the total number of directors, but Oklahoma and 
Indian Territory together are really entitled to an addi- 





LL 
tional director, and doubtless it would be entirely satis7a.. 
tory to the members directly interested to make some provi- 
sion for the election of an additional director, creditin 
him to both Oklahoma and Indian Territory, and elect come 
suitable member and enthusiastic association worker who 
has interests in both of these territories. I feel satistieg 
that were this done the membership in both Oklahoma and 
Indian Territory would be greatly increased during the 
next few months. 

Out of a total of 60 claims presented and passed upon 
during the past year 53 were amicably adjusted, and reports 
were made to members on 7 where the shippers refused to 
adjust the complaints. Out of these 60 claims only 25 
were against wholesalers of lumber or sash and doors who 
have any considerable trade in this territory, and of these 
25 complaints it was necessary to report the shippers in 
only three instances. There are about ten complaints to 
be taken up and passed upon by the board of directors at 
this meeting, and in most of these cases an amicable and 
satisfactory adjustment will be reached. Yith the excep- 
tion of twenty-five, the sixty claims presented as above 
mentioned were made either against small backwoods mill 
men who have no established trade with dealers and gq 
small and uncertain output, against lime or plaster manu- 
facturers, or against retail dealers for infringing on the 
territory of their neighbors. In the case of the small mill 
man no method has yet been devised to regulate him. In 
the case of lime and plaster shipments these can never be 
more than partially controlled and many of the lumber 
associations make no attempt to protect on lime, plaster 
and other side lines. In the case of infringments by retail] 
dealers there is ‘only one method to pursue and that is to 
educate the dealer to the fact that his own interests can 
best be served by affording his neighbors the same meed of 
protection and consideration as he himself would ask. This 
the association is doing to the best of its ability. 

This convention is the largest assemblage of lumbermen 
and lumberwomen in the history of this or any other 
lumber association, and in the parlance of the political 
platform we can “point with pride” to the obvious fact that 
the members of this association take more interest in their 
annual meetings and get more genuine enjoyment out of 
them than those of any other organization of similar char- 
acter, whether lumbermen or merchants in other lines of 
business. Every man who has studied the association 
problem carefully is a stanch advocate of the annual meetin 
as an institution for the promotion of harmony and goo 
feeling between competitors and the propagation of the true 
association principle. This association had demonstrated 
that the annual meeting, by bringing the members together 
in a social as well as a business way and enabling them 
to renew old acquaintances and develop new ones, as well 
as to discuss matters in which they are interested, hag 
been and will continue to be one of the strongest adjuncts 
and aids in broadening and perpetuating the work of this 
organization. And right here I will divulge a state secret: 
Our conventions, conceded to be the best ever, would be 
dull and prosaic affairs were the delegates confined to men 
only. It is the presence of the wives and daughters of our 
members that lends life, grace and beauty to our meetings, 
and your, various committees on convention matters in 
making their plans for successful meetings show the wisdom 
of Solomon in insisting that the members bring their ladies 
when they come to meeting. 

Each year since the inception of this organization some 
timid soul of pessimistic mind who is happy when he is 
miserable, or who has not the interests of the association 
at heart, has croaked out like Poe’s raven that the associa- 
tion has reached the limit of its usefulness and will go 
backwards. Each year has his prediction proven fallacious 
and each year our croakers grow fewer. Six years ago this 
association had 439 members; today it has 1,435, an in- 
crease of 1,000. As the result of a broad and liberal policy 
in its dealings with the wholesale branch of the business, 
asking only fair and liberal treatment and refraining from 
even seemingly arbitrary action, this association has gained 
the esteem and respect of all representative wholesalers and 
manufacturers and today stands in closer touch and harmony 
with the wholesaler and manufacturer than ever before in 
its history. The high position this association holds in 
the ranks of the business organizations of the country is due 
to the fact that not only the officers and directors but the 
members, with very few exceptions, have the welfare of 
the association at heart. They have assisted in every possi- 
ble way in the up-building of the association and increasing 
its membership. The members generally have taken a 
decided interest in all work of the association and have 
upheld and aided the directors whom you have elected from 
year to year in every proposition they have advanced for 
the welfare of the legitimate lumber trade of the southwest, 
and have shown their strong appreciation of the work 
that has been accomplished. So long as the members of 
this association take the interest in the work they do now 
the Missouri, Kansas & Oklahoma Association of Lumber 
Dealers cannot retrograde and will continue to be the prop 
and mainstay of the lumber dealer of the southwest. Its 
limit of membership may be reached in the next year or 
two by the accession of every available dealer in the 
territory. Its limit of usefulness will never be reached 
so long as there are lumber yards in the smaller towns 
and cities of the great southwest. 

The report of the treasurer shows all ‘bills paitsand 
a handsome working balance in the treasury, anc 
later duly approved by the auditing committee, E. } 
Miner, Bethany, Mo.; E. C. Robinson, St. Louis, M 
and Paul Klein, Utica, Kan, < 

E. M. Adams, upon behalf of the committee on re 
tions, requested that resclutions be handed in at an early 
date in order to facilitate the work of the committee. 
He also offered the following resolution for the informa- 
tion of the convention: 

Resolved, That the president appoint a committee to con- 
fer with the interstate commerce committees of both houses 
of congress, for the purpose of securing such legislation as 


— best promote the interests of lumbermen in our terri- 
ory. 








Committee Appointments. 


The chair then announced the following committees: 

Constitution and by-laws—A. A. White, Kansas City, Mo.; 

E. Evans, Emporia, Kan.; E. M. Adams, Mound City, 
Kan.; J. E. Waddill, Kirksville, Mo.; E. R. Burkholder, 
Hillsboro, Kan.; John Atwell, Chillicothe, Mo. 

Resolutions—Milo R. Harris, Ottawa, Kan.; H. D. White, 
Enid, Okla.; H. H. Weltry, Downs, Kan.; J. R. Morehead, 
Lexington, Mo.; R. B, Ash, Milan, Mo. 

Auditing—E. S. Miner, Bethany, Mo.; Paul Klein, Utica, 
Kan.; E. C. Robinson, St. Louis, Mo. 

‘ntertainment—James Costello, Liberty, Mo.; A. A. White, 
Kansas City, Mo.; J. E. Evans, Emporia, Kan.; H. B. Bul- 
len. Stillwater, Okla. 

Nominating—James Costello, Liberty, Mo.; C. P._ Ives, 
Baldwin, Kan.; W. D. Mackey, Kiowa, Kan.; R. B. Ragon, 
Oklahoma City, Okla. 

Met L. Saley’s Paper. 

The chair then announced Met L. Saley of the AMER- 
ICAN LUMBERMAN, to read a paper, saying: 

You have all read his articles in the AMBRICAN LUMBER- 
MAN. He is always interesting, and I am sure you will be 
glad to hear from him at this time. 

_Mr. Saley appeared upon the platform and prefaced 
his paper with a few introductory remarks, as follows: 

There is no telling what a man will be coaxed into until 
it is tried. When the officials of this association asked me 
to present a paper I said: “Yes. In the past year I have 
visited, by actual count, 640-odd yards, and I feel competent 
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to do it. I will give you a paper that is dense, pro- 
foundly wise, heavy.” They telegraphed back, “No, no. Kit- 
tredge will give us papers of that kind. You give us some- 
thing light, that will act as a relief.” [Laughter.] 

Well, {| am not in the habit, as you know, of writing in a 
light vein upon the lumber business; but I thought I would 
do the best I could, so I oiled up my Blickensderfer, put 
on a fresh ink pad, and the giddy little thing dashed off 
the following. The typewriter called it 


The Funny Side of the Lumber Business. 


Ordinarily the lumber business is as dry as Kansas. 
There is now and then a touch of the odd, even the humor- 
ous, that relieves the soberness, and I wish there was more 
of it. ‘The serious and the tragic come to all of us in doses 
which nauseate, while too often their opposite keeps in the 
background for the reasen it is not ‘nvited to come to the 
front. ‘The more merry the world is the better it is. 
would want no man who did not court the ludicrous and 
mirthful to court a daughter of mine. You know how void 
of the desire to acknowledge the humorous the Puritans 
were. ‘They were so serious and so good—too good even to 
kiss their wives on Sunday. But of course they were hypo- 
crites. ‘The shades of night, if they could speak, would tell 
that. And a hypocrite is what your excessively good man 
is, ten times in ten. 

The examples cited herein are neither brilliant nor ex- 
cessively funny. I don’t know that the lumber trade fur- 
nishes the extremes. ‘These examples are simply a little dif- 
ferent from those incidents which make up the yard man’s 
business life from day to day. 

I have recorded in the paper I represent how a yard man 
was floored by a seminary girl who drove up in front of his 
place and ordered a bushel of cem-ent, the lumberman not 
knowing that plain cement would bear that pronunciation. 
In a city in New York state I was standing in front of the 
office with the proprietor when a young lady (another semi- 
nary girl no doubt) ordered a piece of woven wire fence on 
which to trail her vines. ‘By the way,” said she, “had you 
heard that we have an au-tom-obile?”’ 

“A what?’ asked the yard man. 

“An au-tom-obile. an au-tom-obile,”’ the lady repeated. 

“Don't believe I know what it is,’ said the yard man 
shaking his head. 

“Why, don’t you know an au-tom-obile, ordinarily called 
au-to-mobile ?”’ 

The yard man was evidently disgusted. After the lady 
had driven on he muttered, ‘“Au-tom-obile, au-tem-obile; I 
thought she was springirg some cat story on me.” 

I was in an Illinois yard when a committee of three came 
in to buy material for a church. It transpired there had 
been a division in a country church and the seceders were 
going to have a church of their own—in size about like that 
of the common school house. They had no plan, so the lum- 
berman sketched one which was highly satisfactory. In 
fact about all there was to do was to locate the door, win- 
dows. seats, pulpit and stove. ‘‘Now, how about the steeple?’ 
asked the yard man. “I will figure on that. How high do 
you want it?’ 

“How tall is the old one, John?’ asked one man of another 
in a drawling tone. 

“About twenty-five feet, I think,’’ was the reply. 

“W-a-l-l,”’ said the first speaker, “call ’er thirty then, fer 
we want to go a leetle above ’em.” 

No doubt the spirit of the Lord would come at first call in 
a church where a feeling of that kind dominated. 

A yard man told me that when he was selling material 
for a house to a lady who was recently widowed and was 
exhibiting his front doors she asked if he had one with a 
mourning scene on it. say a woman in weeds, or a weeping 
willow. “If I could have accommodated her I could have 
sold her two front doors instead of one,’ the retail man 
explained. ‘‘for in less than fifteen months she took a bride- 
groom into her house, and no doubt then she would have 
bought a door with orange blossoms etched on it.” 

The funniest lumber incident I have ever witnessed was 
in a little Iowa town, in the spring of the year when the mud 
was fathomless. <A sturdy German boy who had not been in 
our country long had been sent for a load of lumber by one 
of the prosperous German farmers of the neighborhood, and 
when the load had reached the street it stuck in a slight 
depression. I don’t know how they use a whip on horses 
in Germany, but this boy struck one of the horses around 
the hind legs. It was an American horse and wouldn't 
stand it. He kicked and plunged, and the boy shouted to 
him in German to behave himself. The horse did not mind 
and the boy became scared. He sprang from the load and in 
an attempt to get the horses by the bits in some way became 
wound up with them, and horses and boy went down in the 
mud together. They were helped out of the dilemma, and 
when thoroughly covered with mud the boy drove away he 
was still vigorously talking in German. ‘‘What is he say- 
ing?’ I asked the yard man who also was a German. 

“Why, tam him.’ was the reply, “he vos swearing like a 
pirate.’ Ordinarily a combination of misfortune and pro- 
fanity is not amusing, but it was this time in spite of my- 
self. 

The salesmen do much toward relieving the monotony in 
the lumber offices. There are those who carry their grips full 
of stories, and a few wno depend upon inspiration to make 
things lively. Among the latter is Bobby Menz, who hails 
from Minneapolis. He dropped into an office at the noon 
hour and found it alone. The ’phone jingled and Bobby an- 
swered it. He knew that the bookkeeper in the office was 
a young lady, and he would risk the experiment that it was 
she who was wanted. “Y-e-s,”” he said, in as sweet a 
feminine voice as he could command. 

“Is that you, Gracie? O Gracie!’ came from the other 
end of the wire. “Charley asked me to go to the party with 
him tonight and I am j-u-s-t delighted. I am going to wear 
my black skirt and red waist. What will you wear, 
yracie?”’ 

“Patent leathers and a shirt waist.’ squeaked Bobby, and 
then he heard the receiver hung with a slam on the hook 
that holds it. 

An Ohio dealer said that before he had a yard of his own 
and was working in the center of the state a lady accom- 
panied him to the sash and door wareroom to look at a fancy 
door. We know what kind of a wareroom it was, for the 
most of us have that kind. We could take a piece of chalk 
and draw it. Eight-tenths of the yard men of the country 
have them. Picture it as small, minus sufficient light, plus 
dirt, litter and confusion, and the likeness is complete. The 
man was explaining the beauties of a particular door when 
& mouse ran from a pile of sash under his feet. He at- 
tempted to step on it but failing to do so it made a break 
in the direction of the woman. who stood about five feet 
away. “She let out a scream that could be heard a block,” 
said the yard man. ‘The wareroom was next to the office 
and the old man came running in, and following him was a 
farmer with a pitchfork who was having a load of hay 
weighed.” 

“What’s up?’ the old man yelled. 

“By George.” said the yard man, “I felt as though I was 
in a box. I didn’t open my mouth, for who would believe a 
man at such a time’ The lady saw the fix I was in and came 
3 my relief. ‘O, sir, it was nothing but a mouse,’ said 
she.” 


From the IIlinois Association. 


The chair then announced that Samuel McFeeley, of 
Illinois, vice president of the Illinois Lumber Dealers’ 
Association, was present, and requested him to say a few 
words. Mr. McFeeley came to the platform and re- 
sponded in part as follows: 


I come bringing to you the greeting and the good fellow- 
ship and the friendliness of the Illinois association. Al- 


though in looking at your faces I see hardly one which is 
familiar to me, yet in spite of it all I feel at home with you, 
because we have the same unity of interests. Whatever 
interests you interests me and all of the Illinois association. 
Whatever you have to contend with we have to contend 
with, and I assure you that it is a great pleasure to appear 
before you. * * * Jam sure from the addresses of your 
president and secretary we have something to learn of you, 
even in the old Illinois association. I feel that no matter 
how long I live, or in what community, I have something 
yet to learn, and I do have something to learn in seeing how 
you are conducting this association. It seems to me that all 
the difficulties of the retail dealers could be overcome if all 
the associations would go to work with the same vim that 
your association has, where a very large proportion of the 
dealers have come into the association and are working for 
its interests. 

I think you very much for having called upon me, and 
now I would like to have you call upon Mr. Hunter of our 
association, whom many of you have heard and whom I feel 
sure you will be glad to listen to now. 


W. H. Hunter, of La Salle, Ill., was accordingly called 
to the platform, where he responded in his usual happy 
and yet serious vein, as follows: 


_Mr. President, and Brother Lumbermen from Missouri, 
Kansas, Oklahoma and Indian Territory, as well as the 
ladies from the same states and territories: It is with a 
great deal of pleasure that I meet you this morning—and 
it is of a personal kind. I have not come to you in an 
official capacity at all, as our vice president represents the 
official board of the state of Illinois, but I came to you merely 
as a very humble lumberman who has worked some in the 
rear ranks of association work for some years. I come to 
enjoy the fellowship of meeting with lumbermen, because 
I think they are the best class of fellows in the world 
to meet with. I kind of like the man who works in wood 
and handles splinters. When I come up with those fellows 
and know they have all had hemlock splinters under their 
best finger nails at some time or other, it brings a fellow 
feeling and a bond of fraternity. I know he can sympathize 
with me in my trials. All he has to do is to think of those 
splinters. [Laughter.] 

But I want to bring to you this morning my congratu- 
lations, gentlemen, for the excellent work this grand asso- 


* ciation has done in the past and is doing today. I want to 


congratulate you upon the grand showing that has been 
made from the reports of your president and secretary. I 
want to congratulate you also, gentlemen, on the fact that 
your association was formed at the right time. Fourteen 
years ago was the proper time to begin association work 
in this territory. You were not hampered then in Missouri 
and Kansas and Oklahoma as we were hampered in Illinois 
when we undertook to launch the ship of association work. 
You didn’t wait until that time when there were twenty- 
five or thirty gentlemen in the city of Chicago, and some 
others scattered up and down the Mississippi river, who 
thought that the best part of the business was in selling 
lumber to the contractor and to the farmer. I am sure 
that all of you gentlemen have heard of the village by the 
lake, the little city of Chicago, from which Kittredge hails 
now, and Cobb; but I want to tell you that we have had 
troubles in Illinois and the association of 600 members we 
have founded up there has come up through trials and 
tribulations. We have had more devil to the square yard 
to contend with in securing association members and in 
fighting off the fellow that is trying to kill the association 
work than you ever heard tell of west of the Mississippi 
river, 

Some of your official board have made us visits occasion- 
ally over in Illinois and they have some idea of the diffi- 
culties that have surrounded us. We are not through with 
all of our trouble yet, I am sorry to say, but want to 
say this: Whereas a few years ago there were twenty or 
thirty prominent poachers in the state who were anxiously 
cultivating the farmer’s trade by price lists and in every 
other way, they are narrowed down now to a very few, and 
I think the fingers of one hand would cover all who are 
actively engaged in it today. : 

But we have not beaten those fellows by any antagonism. 
The only way we have beaten them at all has been through 
the suggestion that was contained in your president’s ex- 
cellent paper this morning, of trying to educate the fellow 
who won’t work with you. Get him to see that it is to his 
best interest to do his business at home, instead of trying 
to do it in your town. 

Mr. President, I feel that the man I would like to talk 
to today is the man who isn’t here—the dealer who, if a 
member of the association, never has time to come to the 
conventions, or the dealer who sits year after year, knowing 
and acknowledging all the while the good work the asso- 
ciations are doing, but who hangs on to his $5. He has 
been a knot on the log, an obstruction, and always will be. 
Ilow we are going to reach that man I don’t know; and if 
ever you find out a way to bring into camp the fellow who 
will acknowledge the benefits of association work but asked 
into membership says: “I will wait awhile’—if you find 
any lever that will move that fellow, I want you to give 
me the recipe at once. There are about 600 fellows in the 
state of Illinois that I want to apply it to. 

I don’t know what further I can say to you today. I 
am very glad to meet with you. It always does me good 
to look into the faces of lumbermen, and especially earnest 
men, men who have time to leave home and come to the 
conventions ; because I know a man of that kind is interested 
not only in his own business but also in the welfare of 
every dealer around him. That _is the only way in which 
a lumber dealer can prosper. You have as much interest, 
almost, in the welfare of dealers around you as you have in 
your own. I put this forth as a general proposition. No 
man’s lumber business will come up to its highest and best 
success until that time when every neighboring dealer whom 
he touches is working in harmony. And if any one of you 
has a single neighbor dealer not in perfect unison with you, 
upon perfectly amicable terms, willing to live and let live, 
to give and take, meeting each other upon proper terms as 
honest citizens, go home and have a talk with him and make 
him a proposition that will enable you and him to get 
along together as brothers, even as we meet together here. 
[ Applause. ] 

George May, of Osage, Kan., was called upon. He had 
prepared a paper, but it was at the hotel, and so he 
was let off for the time being with a few choice Arkansas 
character sketches. 

E. R. Burkholder was then called upon and read a 
paper of unusual interest, the publication of which the 
limitations of space compel to be deferred until the 
LUMBERMAN’S next issue. ¢ 

Several announcements of only temporary importance 
were read, together with a telegram from the Union 
Lumber & Manufacturing Company, Brookhaven, Miss., 
announcing that it had forwarded its application for 
membership and inviting members to visit its mills when 
in the vicinity. The meeting then took a recess, -shortly 
after 12 o’clock, to meet again at 2 p. m. 


TUESDAY AFTERNOON’S SESSION. 


The report of the auditing committee was the first 
matter presented, approving the treasurer’s report, as 
already stated. 

B. F. Cobb then read a paper whose telling points 
were greeted with applause. 

The chair then said: 

It is gratifying to us as an association to know that sister 


associations take enough interest in us and account us of 
enough importance to send representatives to our meetings. 
There is only one association that we feel is in the same 
class with us in this part of the country and that is the 
Northwestern Lumbermen’s Association. ‘We have with us 
today Mr. Ross, the newly elected president of that asso- 
ciation, and we want him to come up here and tell us some- 
thing about that association up there. 


From the Northwestern Association. 


_ Mr. Ross—Gentlemen: When about ten days ago Mr. Hol- 
lis came to me and said, “If you want to meet some of the 
nicest people on the face of the earth you want to go with 
me to Kansas City and attend the meeting of the Missouri, 
Kansas & Oklahoma Association of Lumber Dealers,” 
agreed to go with him—but I did not agree to get up here 
and try to make a speech. 5 ay: 

It is, however, a pleasure to me, gentlemen, to see the 
feeling that exists between the two associations. We are 
pulling together, we are hitched in the same harness, and 
it Is very gratifying to us all to know that this feeling 
exists. It is a pleasure to be with you, and Mr. Hollis and 
myself have looked forward to this for the last ten days or 
two weeks. We also look forward to having Mr. Adams. 
and Mr. Whaley, and Mr. Saley, and probably others at 
our next annual meeting. They are among the best friends 
we have, and we are only sorry that we are not closer to you 
so we can have you all with us at our annual meeting. I 
thank you, gentlemen. [Applause.] 


The chair then announced that C. H. Beurgan, of Mo- 
line, Kan., had been asked to prepare a paper, which he 
had sent, though unable himself to be present. It was 
read by Secretary Gorsuch, as follows: 


A Pointer for the “One-Hoss” Lumberman. 

Now, who is this “one-hoss”’ brother? 

We who are usually found at a one-yard point and who 
are trying hard to make an honest living on a capital of 
$5,000 to $10,000. Two of the worst foes we have to con- 
tend with in our business affairs are our fears and our 
hatreds. These we must conquer if we hope to be even 
reasonably successful, because fear frequently holds us 
back from doing what we know is right and proper for 
the protection of our business, while hatred pushes us into 
mean, despicable ways of “getting even,” and entirely pre- 
vents us from enjoying the advantages to be gained by the 
exercise of friendship and good business judgment. 

With this much preface, we proceed to the point. 

For educational purposes one actual experience is worth 
tons of theory. We have the experience which it is our 
purpose in this paper to place before you, hoping it may be 
of benefit to others who may be in the toils of alleged con- 
tractors and shippers-in. We use the word “alleged” ad- 
visedly, for in nearly all cases we found these parties any- 
thing but contractors; men without means, without a 
knowledge of the business, in some cases without honor, 
who by their schemes and duplicity continually caused 
trouble between us and our customers and promoted the 
sh’pping in of hundreds of dollars’ worth of material, much 
of which was of poor quality, at a high valuation. 

Ordinarily, lumbermen both fear and hate these pests— 
and there is where we are wrong. Finally our firm rose 
above our fears and went into the contracting business, ask- 
ing of our patrons a portion only of their business, which 
as we were perfectly responsible was not hard to get and 
keep. We could not meet our opponents on their own 
ground. Those stuffed bills were no longer a terror to us, 
and some of our patrons were wonderfully surprised when 
they saw how smoothly they had been worked into buying 
poor stock and paying largely over what we would have 
charged them. 

Having laid aside our fears we also laid aside all enmity, 
and informed our contractor (7?) friends that we did not 
wish in the least to antagonize them, but were fully de- 
termined to sell all the lumber in our territory, even though 
we had to take every job that was offered. 

We believed we were right in this proposition: we had 
our capital invested, we paid taxes. We were a benefit to 
the public inasmuch as we would do better by them than 
our opponents possibly could who had no capital, paid no 
taxes, and made their gains very largely by working upon 
the credulity and prejudice of their dupes. 

Since then but one car has been shipped in, and—what 
is fully as much to our benefit—we are on business terms 
with the few of our former opponents who still remain, 
whom we treat with consideration and cordiality. 

We have now had an experience of two seasons, and it 
has been successful from the start. We handle a small 
stock of builders’ hardware, which with our paints and 
oil has been quite a factor in the business.. We pay our 
men 12 to 15 percent more than the average wage when 
the contractors were fighting us and each other, and always 
pay every Saturday night. 

All is now peace and harmony where formerly discord 
and dissatisfaction reigned. 

Now, brethren, if this, the experience of our firm, will be 
of the least benefit to any of you I shall feel amply repaid 
for my “five minute paper.” 


R. H. Kittredge was introduced as a man who used 
to run a lumber yard in Kansas when the prairie dogs 
were plentiful. 


The Relations Between Wholesaler and Retailer. 

Mr. Kittredge,.acknowledging that he had a time worn 
subject to discuss and saying that he should handle it 
from a practical standpoint rather than from an ideal 
one, spoke in part as follows: 


In the consideration of this subject it may be well for 
the time being to drop the terms wholesaler and retailer, 
and instead use those of buyer and seller. This will bring 
their relations more directly to our thoughts and give us 
clearer cut ideas of what they are. The seller being one 
who sells and the buyer being one who buys, it would 
naturally seem as though their interests were diametrically 
opposite, because of the position which each holds. The 
seller wishes to get all he can for his product and the 
buyer to purchase it for as little as possible. Yet, with 
all of these opposing motives, there is a certain bond of 
mutual interest between them, and it is the fact that 
each is essential to the other. Like capital and labor, they 
rise or fall together. * But when one goes out 
of his way and interferes with the other’s prerogatives 
there are discord and friction, and their interests are out 
of balance with what is just and right. This leads us to 
ask, “Does the element of obligation enter into the relations 
between buyer and seller, or are they of such intermittent 
nature as to preclude the idea of such a connection?’ It 
may be said that when a purchase has been made and 
paid for all relationship between them has closed and they 
are as though they had never met. In a certain sense 
this is true, but as a matter of feeling we all know there is 
a constraining influence in our own consciousness which 
moves us to favor again the one with whom we have favor- 
ably dealt. This, too, is aside from the principle of selfish- 
ness, and I believe that as a rule this feeling is reciprocal 
between the two interests. 

The term wholesaler, as applied to the lumber trade, has 
changed materially in its meaning during the past twenty 
years, and although it still applies to the one who handles 
lumber in large quantities yet in its broader sense it has 
come to include the producer as well. I do not know but 
that it might be said with some degree of truth that it 
seemingly aspires to take in the retail part in the trade 
besides, through its system of reaching the consumer by the 
medium of a line of yards. So that while the retailer re- 
mains practically the same in his relation to the wholesale 
interests as he was at the beginning of the business the 
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latter has been gradually encroaching on his domain, and 
it has come to pass that, go where you will, in almost 
every section of the country the retailer is forced, perhaps 


indirectly, into competition with the wholesaler for the 
trade of the consumer. * * Asa matter of fact, there 
is more lumber being distributed to the consumers through 
this indirect method of the wholesale part of the trade 
than could possibly be done in any other manner. Yet 
from a business point of view it cannot reasonably be sa‘d 
that it is not legitimate. There are many parts of the 
country where the wholesalers, by this system of line 
yards, control the retail trade, and those single yard men 
who are within the zone of their influences simply exist 
through their sufferance. It would be suicidal to antago 
nize the large concerns; therefore the small dealers are 
arbitrarily foreed to be content with a minimum share of 
the trade. Such relations as these can hardly be held as 
being normal, and yet perhaps there are cases of this nature 
where more money is made by both parties than would 
be under a regime of more equal competition. 

This development in the relation of the producing whole 
saler to the retail trade is steadily growing, and especially 
is it so here in the southwest. ‘This city in which we are 
assembled is rapidly becoming the center of a great sys 
tem for distributing the manufactured product of the 
southern forests direct from the mills to the consumer, 
thus following the tendency of modern business law to 
confine the profits as much as possible to one pocket. There 
can be no doubt that the producer has a legal right to sell 
his product tu any one who will buy it, and this right ex- 
tends so far as to permit him to sell one or more carloads to 
a consumer who is the regular customer of the retail dealer, 
who perhaps is one of his patrons. This is morally wrong 
because it is a violation of that higher rule of conduct 
which enjoins upon us to regulate our conduct to others 
as we would have them do unto us. There is not a whole- 
saler who avails himself of this legal right to sell to whom 
he chooses but who knows very well that when he makes 


a direct shipment to a consumer he is injuring just that 
much the interests of some retailer. Else why does he 
usually seek to cover up his connection with the trans- 


action? The very fact of his doing this is evidence that he 
recognizes that the retailer has certain well defined busi- 
ness rights which the wholesaler at large believes he is 
entitled to. It does, therefore, show a lack of moral tone 
in one who will knowingly infringe on the rights of another 
in the trade. 

From the foregoing remarks I do not wish to be under- 
stood as believing that the development of this present rela- 
tion of the producer with the retailer will go so far as 
wholly to eliminate the individual retailer as a factor in 
the trade. On the contrary, I believe that so long as 
lumber is sold he will be an important element, and such 


heing a practical fact he has certain well defined rights 
which the producing element are, in justice, bound to re- 
spect. In his relations with the wholesale part of the 


business, circumscribed 
business with the 
stock from him, 


trade he is, from the nature of his 
to the extent of their operations. His 
wholesaler begins with his purchase of 
and ends with the paying for it. It is therefore the details 
of this transaction which constitute the makeup of th's 
connection, and the methods employed go to make _ it 
amicable or otherwise. 

The natural qualities of lumber are so many and varied 


in their extent that considerable latitude must be given 
in determining the line which separates one grade from 


another. In almost every line of merchandise the various 
qualities are more distinctly detined and therefore are more 
easily specified. This peculiarity in the lumber’ business 
is the primary cause of the larger share of all the disputes 
and misunderstandings which arise in the course of buying 
and selling, whether it be between the wholesaler and re 
tailer or the retailer and consumer. The wholesaler is 
supposed to be governed by a set of arbitrary rules of grad 
ing which the retailer in a majority of cases knows but 
little about. Where it happens that he does not, and he is 
so disposed, he can cause the shipper a considerable deal 
of trouble. So the wholesaler is, so to speak, at the merey 
of the judgment of one who, either from ignorance or dis 
position, chooses to take advantage of his position as having 
the goods in his possession and exact what he thinks he 
ought to have to make good the difference in dispute. he 
himself being the judge and jury in considering the equities 
of the case, * * * 

There is a certain class of men in every line of business 


who are eternally striving to overreach for that which 
is not strictly their due. * * ‘F This is a disturbing 
element in every business and not confined wholly to one 


part of it. It probably will never be wholly eliminated from 
the dealings of men with each other, whether individually 
ov collectively. The principle of selfishness in our common 
human nature is one that requires more constant governing 
than any other, and instead of cultivating it by our actions 
in the business relations with our fellow men we should let 
justice dominate our course in every instance. This may 
be bordering on the ideal: but those of us who have grown 
gray in the walks of business life know for a surety that 
the only way to carry on a busipvess is the right way. be- 
cause it is the most practical. the most direct and the only 
course to insure a permanence and stability of growth in 
our trade, 
A Manufacturer’s View. 


The Chair—I would like now to hear from some locality 
in the south. I understand J. ’. Freeman, of Millville, 
Ark., is here and we would like to hear him. 

Mr. Freeman—I don’t know that there is anything I can 
say that is likely to be of especial interest to the meeting 
at this time. There is one word I want to say. I listened 
with especial interest to the paper just read: and while 
I am not here representing any especial body of people or 
any especial sentiment, yet I want to take issue with the 
gentleman on one presentation of the subject that he gave 


to us. That is in reference to the tendency of the manufac- 
turing or wholesale trade to invade the realm of the re- 
tailer through line yards. While this may be true in the 


north, where the gentleman is acquainted. in the yellow pine 


industry exactly the reverse is true. The line yard con- 
cerns that have grown up from retail yards are invading 


our field and have to a large extent taken possession of it. 
I believe it a sufficient example to call upon you to witness 
the tendency in Kansas City. I think there are a number 
of very extensive and very reputable concerns whose head- 
quarters are in Kansas City who have grown up from a 
little retail yard to a big retail yard, to a line yard, and 
‘finally are dwarfing all of us in the manufacture of yellow 
pine lumber. We are-not making any complaint and we 
are glad to welcome them; and if any more of you feel 
like coming down there and investing in saw mills, perhaps 
some of us might be induced to sell out to you and get rid 
of them. [Laughter.] 

I have as a manufacturer no interest whatever in the 
question which always seems to be so near to your hearts— 
that of the manufacturers’ intrenching upon your rights. 
I have been engaged as a manufacturer of yellow and white 
pine nearly twenty-five years and I think I could hold up my 
hand and say conscientiously that I never knowingly sold 
a car of lumber to other than a regular retail dealer, [Ap- 
plause.]| And if I know myself at all I have no purpose 
of ever doing so. Therein I think our interests are identi- 
cal. 

This is a large subject that has been sprung, and I had 
not intended when I arose to address myself to it. There 
are a great many things that might be said on both sides 
of the question. When we manufacturers get together in 
our little meetings—-we recently did down in Memphis— 
we talk very wisely and earnestly to each other about some 
of the great evils that we are permitting you folks to impose 
upon us. Turn about is fair play, and I suppose we should 
sit here and listen to your complaints of some of the ter- 
rible things that we are intending to do. I think if we 
could get acquainted with each other and use a little 


patience, and conclude that it is possible that either of us 
might be mistaken at times, we will have little difficulty in 
finally adjusting all our differences; and nothing pleases me 
more than to see the great fraternity of interest growing up 
between your business and ours. Your prosperity is the 
solid basis upon which we must depend for the prosperity 
of our plants, and we cannot afford to follow any line of 
policy or to adopt any theory that will not be to your best 
advantage, and I believe that the wisest and broadest and 
the best of you recognize that the successful mill operator 
is the best man in the world for you to deal with. [Ap- 
plause. ] 
An Executive Session. 


The meeting then went into executive session and oc- 
cupied itself behind closed doors with a communication 
upon inter-association lines from Secretary George W. 
Hotchkiss, of the Retail Secretaries’ Association, read 
in that gentleman’s absence (he being at another retail- 
ers’ meeting in Cincinnati) by Secretary W. G. Hollis 
of the Northwestern Lumbermen’s Association, who com- 
mented upon it at some length, and also made an interest- 
ing general talk. 

There was also some discussion over poor freight serv- 
ice, but it is not understood that the members decided 
to adopt Brother Beurgari’s remedy for this difficulty 
by building their own railroads. The statement was 
made, however, that the average mileage service per car 
on western roads was only eighteen to twenty, or about 
equal to the speed of an able bodied ox team. 

One feature of the executive session which, however, 
deserves to have a wider promulgation was a very orig- 
inal and clever through perhaps a trifle exaggerated 
paper by George Mays, of Osage, Kan., after the reading 
of which and a recovery from the convulsions of Jaugh- 
ter it caused the convention disbanded to meet at 9 
o'clock the following (Wednesday) morning. 


An Evening’s Entertainment. 


In the evening the entire lower floor of the Grand 
Opera louse was filled with lumbermen and their ladies, 
who thoroughly enjoyed an ably presented play of the 
“Old Homestead” order, entitled “In Old York State.” 
The character acting was thoroughly appreciated and 
the good taste of the entertainment committee in their 
selection of this play, as well as their liberality with 
the tickets, was much complimented. 

At the same time, at the magnificent Elks’ hall, a 
half block away, a distinguished body of officers were 
initiating a class of forty-five into Hoo-Hoo. 


WEDNESDAY MORNING’S SESSION. 


At 11:40 President Pierce called the meeting to order 
and called for the report of the committee on resolu- 
tions, which was presented by J. B. Morehead, as fol- 
lows: 

Your committee on resolutions submit the 
your consideration : 

Resolved, (1) That we hereby reiterate our former declara 
tion in reference to the time limit of forty-eight hours for 
unloading cars. We demand that this time limit be extended 
in proportion to the present increased capacity of cars, and 
that at least three days be granted for such unloading. We 
hold that the railroads are justly held accountable for fail- 
ure to furnish an adequate supply of cars to accommodate the 
requirements of shippers, which is greatly to the detriment 
of trade of both wholesalers and retailers of lumber, as well 
as all other departments of business. Whether the difficulty 
is caused by insufficiency of cars, lack of motive power or 
from a lack of ability to manage the present supply with 
such businesslike methods and economy as to produce the 
best results we will not undertake to decide; but in either 
case the responsibility and blame rest with the management 
of the road, and we insist that prompt measures be taken to 
correct this unsatisfactory condition of affairs. 

We hold that because of the unperishable nature of lumber 
we should not be discriminated against in the matter of 
prompt delivery. We hold that if demurrage is a just and 
equitable charge it is equally just that railroads should re- 
imburse shippers for unreasonable delays in making delivery. 

We call upon our board of directors to take action looking 
to proper redress for loss and injury sustained by such delay. 

Resolved, (2) We hereby invoke the aid of our senators 
and representatives in congress in securing the passage of 
laws enlarging the powers cf the Interstate Commerce Com- 
mission so as to give that body judicial powers. 

Resolved, (3) That we extend our hearty thanks to the 
wholesale dealers of Kansas City for their hospitality and 
entertainment to members and visiting friends to this the 
fourteenth annual meeting of this association. 

Resolved, (4) That we hereby express our thanks to the 
Ashgrove White Lime Association for the beautiful badges 
which they have presented to us—*the best on earth.” 

Resolved, (5) That the thanks of this association are due 
to E. K. Criley, manger of the Coates house, for the generous 
liberality and courtesy with which he has treated us in 
reducing rates, providing us with a place of meeting and 
banquet hall. Mino R. Harris, 

H. DD. WHITE. 
H. H. WELTY. 
R. B. ASH. 

J. R. MOREHEAD. 


following for 





C. P. Ives, of Baldwin, Kan., suggested that the 
resolutions ought also to emphasize a contention which 
had already been made, that when cars were unloaded 
within time limit a corresponding credit be given on 
other cars. 

The report of the committee was unanimously adopted 
and Milo R. Harris also offered the following additional 
resolution: 


Whereas, The Missouri, Kansas, Oklahoma & Indian Ter- 
ritory Association of Lumber Dealers is a voluntary asso- 
ciation organized for the purpose of preserving the interests 
of all those engaged in dealing in lumber and similar inter- 
ests, and for the purpose of facilitating its business has 
constituted a board of directors; and 

Whereas, The members of said board retiring at this date 
are H. Taylor, Lyons, Kan.;: G. D. Hope, A. A. White, H. 
A. Gorsuch and R. J. Hurley, all of Kansas City, Mo.; and 

Whereas, During their term of service as members of 
such board an action for damages was brought against 
them in the circuit court of Saline county, Missouri, by 
Dulany Bros., which suit was tried in said court and decided 
in favor of the members of said board as defendants; and 

Whereas, The said Dulany Bros. have appealed said suit 
to the supreme court of the state of Missouri, and the same 
is still pending in said court, and the determination thereof 
is uncertain; and 

Whereas, the cause of action, if any, which said Dulany 
Gros. are prosecuting against said members of said board 


arose out of the proper performance of their duties as mem- 


——— 


bers of said board in pursuance of the objects of this aggo- 
ciation ; now, therefore, be it r 

Resolved, That this association will hold said memberg of 
said board harmless and indemnify them promptly against 
any loss or damage that may be suffered by them by reason 
of any judgment that may be rendered in said suit; and that 
a certified copy of this resolution, duly attested by the see. 
retary of this association, be delivered to said members of 
said board. 


The resolutions were adopted. 

E. M. Adams then moved the adoption of his resoly- 
tion read at the first session, providing for a commit- 
tee of three to confer with interstate commerce eom- 
mittees of both houses of congress. Seconded by E, 3s, 
Miner, of Bethany, Mo., and adopted. 

The committee was afterward appointed, consisting 
of E. M. Adams, Mound City, Kan.; E. S. Miner, Beth. 
any, Mo., and E. R. Burkholder, Hillsboro, Kan. 


Constitutional Changes. 


The committee on constitution and by-laws then 
offered the following report, which was read by A, A, 
White and adopted section by section: 


We, your committee on constitution and by-laws, beg leave 
to submit the following report: 

We recommend that Section 1 of Article I of the constitu. 
tion be changed so that the minimum limit of stock be jn- 
increased to read ‘150,000 feet’ instead of “75,000 feet,” as 
a requisite amount of lumber for small towns. 

hat the words “sewer pipe’’ be eliminated from Section 
1 (a) of Article I. 

That in Section 8, Article If, Time Limit. the word 
“thirty” be inserted in the place of “sixty’’ days after the 
receipt of shipments ete. 

In Section 5, Article II, Exemptions, the following be 
added: “All cases of bills not clearly defined in this section 
shall be referred to the executive committee for determina- 
tion, but if a solution satisfactory to the contestants cannot 
be readily obtained the whole question shall be referred at 
once to a committee consisting of six, composed of three re- 
tail members of this association, appointed by its president, 
and three manufacturers, appointed by the president of the 
manufacturers’ association interested, the decision of this 
committee to be final. In case of a tie the said committee as 
a whole is to select a disinterested person to act as an addi- 
tional member of the committee in said case.”’ 

To Article III add Section 4, as follows: 

“The foregoing sections of Articles II and III governing 
“complaints” and “territory” shall be held to be somewhat 
flexible, and in their application to any particular case shall 
be so construed by the board as to secure the greatest degree 
of justice to each of the contending parties.” 

To Article III add Section 5, as follows: 

“This association will not undertake to afford full protee- 
tion in any town of three or more dealers in which a major- 
ity of the dealers are not members, nor will we extend any 
protection to localities where we have no membership.” 

Section 1, Official Bulletin, strike out entire section and 
substitute the following: ‘The secretary shall prepare and 
issue under the direction of the board of directors what shall 
be known as the ‘Official Bulletin.’ This Official Bulletin 
shall contain such matter and information as the board of 
directors may instruct the secretary to publish.” 

Section 5, Penalty for Violation—-Strike out the entire 
section and substitute the following: “It is not considered 
fair or just for any wholesale or retail dealer in lumber or 
any manufacturer of lumber to ship or sell to consumers in 
the territory of any member of this association, and any 
dealer or manufacturer so shipping into the territory of any 
member of this association shall be requested to pay to the 
treasurer of this association the sum of 10 percent of the 








delivered invoice value of each car or less than a ear so 
shipped. For shipments of sash, dvors, blinds ete.. lime, 


cement, plaster or building paper, the party selling shall be 
requested to pay the treasurer of this association 10 percent 
of the gross amount of the shipment. Varties designated as 
‘poachers’ under the provisions of Section 3, Article III, of . 
the constitution, shall be considered as consumers. If the 
dealer or manufacturer making shipments such as above 
designated shall, when requested, make payment to the treas- 
urer of the association as above stated, said amount shall 
be paid to the aggrieved member. If any dealer or manu- 
facturer shall, when requested, refuse to make payment for 
shipments above described the fact shall be reported to the 
board of directors of this association for such action as they 
may deem proper in the premises.” 

Section 5 (a), in the sixth line, following the word “asso- 
ciation,” change the wording to read as follows “The fact 
shall be reported to the board of directors of this association 
for such action as they may deem proper in the premises.” 

Section 7, Powers of Executive Committee—Change first 
sentence to read as follows: ‘The president shall appoint 
from the board of directors three members, who, together 
with the president and secretary, shall constitute the execu- 
tive committee of this association.” 

Respectfully submitted. 
A, A. WHITE, Chairman, 
E. R. BURKHOLDER, 
I. M. ADAMS. 


Mr. White then offered for adoption the following 
resolution having reference to the constitution and 
by-laws, which was also adopted, its purpose being to 
readjust the geographical distribution of the directorate: 


Whereas, The constitution of this association provides 
that six directors shall be elected each year; and 

Whereas, By reason of resignations at various times the 
terms of nine directors expire at this meeting; 

Resolved, That at this meeting two directors from Kan- 
sas and one from Oklahoma be elected for one year, thereby 
causing the election of six directors for the regular term of 
two years at each future convention, im accordance with the 
provisions of the constitution. 





The recently adopted terms of sale of the Southern 
Lumber Manufacturers’ Association were submitted by 
that organization, as follows: 


Resolved, That the terms of sale for all yellow pine be 
strictly sixty days, 2 percent discount in ten days, 1 percent 
discount in thirty days on net amount after deducting 
freight. 

That ‘‘stickers” printed in red ink be furnished by the asso- 
ciation for use of members and attached to all invoices, as 
follows: 

“To secure the discount on this bill according to terms of 
invoice, deduct...... ates tors as estimated freight from same, 
and remit draft for balance, on account. 

“After receipt of expense bill, balance may be discounted at 
terms of first settlement. Prepayment will not be held as 
acceptance of the shipment, and right to make a correction 
or complaint will not be forfeited thereby. 

“In making delivered prices we simply guarantee the cost 
of the goods at your place, but are in no way responsible for 
delay or their safe delivery. 

Remittance to be made in New York, Chicago or St. Louis 
exchange.” 


Adjustment of Disputed Grades. 


The following resolution was also offered to the com- 
mittee, having been -presented to it in person by Sec- 
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retary George K. Smith, of the Southern Lumber Man- 
ufacturers’ Association: 

Whereas, The Southern Lumber Manufacturers’ Associa- 
tion has established certain grades of lumber known as 


standard classification, grading and dressing rules for yellow 
pine lumber, and employed a staff of skilled inspectors to pass 


upon said grades; and 

Whereas, It is the purpose of the Missouri, Kansas & 
Oklahoma Association of Lumber Dealers to co-operate with 
the manufacturers of lumber (members of the association 
named), to the end that reciprocity and good feeling shall 
prevail between retailers and manufacturers. Therefore be it 

Resolved, ‘That in the event of any dispute arising which 
shall be due to a difference of opinion as to the grade of 
lumber received by members of this association it is hereby 
agreed that the members of this association, if such a dif- 
ference of opinion cannot otherwise be adjusted, will ask that 
the lumber the grade of which is in dispute shall be inspected 
by one of the regular inspectors of the Southern Lumber 
Manufacturers’ Association, his decision to be final. , 

When such decision is made all the necessary traveling 
expenses, hotel bills etc. of said inspector shall be paid by 
the party at fault, and if both parties are at fault the ex- 
pense shall be borne pro rata, according as the error shall 
appear and be reported by the inspectors. 

We, your committee, recommend the adoption of this reso- 
lution by this association, and that the same be printed in 
pamphlet form with the revised constitution and by-laws 
which have been adopted at this meeting. 

Upon a motion to adopt the resolution R. L. Whaley, 
of Albany, Mo., moved as an amendment that the retail 
party to a dispute have the right to appoint some one 
to act with the inspector, and that in case of their dis- 
agreement a third person be jointly selected by them. 
He said: “I do not think it fair to leave the inspec- 
tion and everything else on the adjustment of these 
claims to an inspector who receives his wages from the 
wholesale firm and none of it from the retailer.” 

W. C. Alexander, of Everett, Kan., seconded Mr. 
Whaley’s amendment. 

A. A. White explained that the action upon the part 
of the Southern Manufacturers’ association originated 
in some very unfair claims which, however, were not 
from members of the Missouri, Kansas, Oklahoma & 
Indian Territory Association of Lumber Dealers, and 
this was intended merely to handle such claims, as all 
ordinary claims would be adjusted in the same amicable 
way they had been. 

Mr. Whaley reiterated and amplified his former argu- 
ment of a natural bias upon the part of inspectors em- 
ployed by the wholesale association toward the whole- 
sale side of a dispute. He added: 

The retail lumbermen are just as fair as the wholesalers 
are, but if you and I had a dispute would you be willing to 
have me select all three of the arbitrators? 

J. A. Freeman—I think perhaps that a dispassionate 
statement of the whole situation from the manufacturers’ 
standpoint might not be amiss. We sell our lumber to per- 
haps 400 or 500 different customers. Those different minds 
have 400 or 500 conceptions of what constitutes a grade of 
lumber. One of the greatest difficulties we have had is in the 
adjustment of these little difficulties. The big ones we can run 
down. With the greatest care that we can exercise we have 
found it impossible to get the grades always just right. 
With the system we now have of inspection by official in- 
spectors it is still impossible always to be right and often 
a small claim comes in. The purpose of the last speaker 
would seem to be to arbitrate every one of these claims. 
The misunderstanding comes in right here. The inspector 
is not to adjust the claim. His sole duty is to report 
upon the grade and just what pieces are below grade, with 
a description of them. Now I maintain that a manufac- 
turers’ association that would tolerate the employment 
of an inspector who could be swayed either one way or the 
other would be a set of fellows beneath contempt. Not for 
one minute could we afford anything of the kind. 

Mr. Freeman went on to say that 75 percent at least 
of shipments were above the official grade, and that 
because of this claims were often made upon stock well 
up to grade but not up to some other shipment. If the 
retail association, he said, wanted to employ a compe- 
tent inspector of its own to co-operate with the official 
inspectors in the adjustment of these claims that would 
place the matter on an equitable footing, as it would 
not be if some man were to be appointed ‘who might 
or might not be an authority. It was an art in itself, 
he contended. 

I have been in the lumber business for twenty-five years 
and think I know the grades, but I guarantee you today 
that if I should go to the foot of a planer and try to sort 
the stock there would be an awful kick on it, either from 
» man shipping the lumber or from the man that received 
t. 


Mr. Freeman said that the entire object of the in- 
spection bureau was to employ expert and thoroughly 
impartial men; it was true their wages came from the 
manufacturers’ association, but if the retailers wished to 
come in and share the expenses of the bureau there 
would be no objection whatever. He said he had never 
found more than half a dozen claims where there was 
not some real basis for a complaint; but on the other 
hand he had not found more than that where the diffi- 
culty was not somewhat exaggerated. 

A. A. White called for Secretary Hollis, of the North- 
western Lumbermen’s Association, who said he under- 
stood the Southern Lumber Manufacturers’ Associa- 
tion to be following the Mississippi Valley Manufac- 
turers’ Association in this matter. His association some 
time ago had a practically identical resolution before it, 
with the same arguments used against it. The only 
way it worked against the retailer was when he made 
the mistake of making too big a complaint. Finding 
some bad boards in the top courses of a car he would 
make a claim on the entire car. The inspector might 
find 20 percent below grade, in which case 80 percent 
of the cost of the inspection would fall against the re- 
tailer. If he had unloaded the car, sorting out the 
boards he considered bad, the inspectors’ report might 
agree with his and he have none of the cost to pay. It 
tended to greater care in making claims and this seemed 
to be the object sought to be attained. It had worked to 
the entire satisfaction of his association. 

E. M. Adams stated that the committee had given two 
hours or more to a discussion of the matter, and had 
Picked as many flaws in it as possible. He believed the 





wholesalers should be given exactly what they had asked, 
in which case they must assume also the responsibility 
for its success or failure. He referred to a previous oeca- 
sion when a contention of the retailers was accepted by a 
wholesaler’s committee with J. A. Freeman as chairman, 
and tabled after a warm discussion at the wholesalers’ 
convention. Later, however, the point was won and 
was the basis principle of association work. 

Mr. Adams here referred to the old dispute as to who 
had the right to detine what constituted a retailer. Mr. 
Adams upon this and other grounds favored adoption 
without amendment. 

J. E. Evans, of the committee, spoke in a somewhat 
doubtful vein, chiefly because of the difference between 
actual shipping grades and the official grades. 

E. R. Burkholder also claimed official grades were un- 
reasonably liberal in admittance of defects. 

Mr. Whaley said that in Missouri the unloading of a 
car was held to constitute an acceptance and it was 
therefore impossible accurately to limit a claim’ He 
also said that many small claims would be abandoned 
hy the retailer rather than run the risk of paying part 
of an inspection cost of $15 or $20. 

Mr. Freeman pointed out that the manufacturers were 
every day allowing such claims rather than go to the 
expense of reinspection. He also stated his belief that 
the Southern Lumber Manufacturers’ Association would 
welcome any suggestion for amendments in grading rules, 
which had cost them much time and trouble. He asked 
how many men present had ever been visited by an 
inspector in the adjustment of a claim. John Halloren, 
of Ottawa, Kan., arose. 

Mr. Freeman—Was his work satisfactory? 

Mr. Ilalloren—-His work was satisfactory, but the rules 
were not. [Applause.] 

Mr. Freeman also said that the greatest difficulty 
seemed to be over No. 1 common flooring, which must 
be so graded that it could be manufactured from common 
boards; but a large part. of it really consisted of pieces 
thrown down from B and Star grades, and yet choicer 
than the grade No. 1 common. He had favored the 
establishment of a grade of common select, but it had 
met with opposition from other manufacturers. 

E. Waddill—I was a_member of that committee and I 
would like to ask Mr. Freeman a question: In case of a 
dispute on No. 1 common flooring, for instance, is it fair 
to bring the grades down to the rules, or is it fair to 
pi ae it to be equal to the grades I have been getting for 

Mr. White in substance replied that while he would 
not agree to admit claims based upon grades shipped by 
others he was always ready to consider a claim that it 
was not up to grades he himself usually shipped. 

There was further discussion revealing that there had 
been no real difficulty over these points, Mr. Whaley 
himself saying that he had no trouble with wholesalers 
for ten years, and did not think he had ever made a 
claim which had not been properly and fairly adjusted. 
All he wanted was that the retailer should have a little 
bit of say in the matter should a dispute arise. He 
withdrew his amendment and the original motion pre- 
vailed by a practically unanimous vote. 

Incidentally the matter of frequent changes was criti- 
cised during the discussion. 


Election of Officers. 


The committee on nominations then offered the fol- 
lowing list of candidates, who were thereupon unani- 
mously elected: 


President—-E. S. Miner, Bethany, Mo. 

Vice president—J. E. Evans, Emporia, Kan. 

Treasurer—George D. Hope, Kansas City, Mo. 

Directors: For Missouri—James Costello, Liberty; A. A. 
White, Kansas City: E. C. Robinson. St. Louis: L. F. Mil- 
ler, Joplin (two years); J. R. Morehead, Lexington (two 
years). For Kansas—Robert Pierce, Topeka (two years) ; 
I. R. Burkholder, Hillsboro (two years) ; Paul Kline, Utica 
(one year); J. R. Laswell, Mayette (one year); A. L. Tay- 
lor, Iola (two years). For Oklahoma—H. B. Bullen, Still- 
water (one year); F. L. Adams, El Reno (two years). 

President-elect E. S. Miner, of Bethany, Mo., was es- 
corted to the chair and made the following brief and 
practical remarks: 

Gentlemen of the convention: We are all tired, the hour 
is late and we want to go home. Peace and harmony have 
prevailed during the past year, and I think everything is 
going along nicely for the year to come. We have passed 
through all the hard times we ever will, I hope. About 
all that remains for us to do is to adjourn. 


Accordingly the convention adjourned sine die. 


Additional Membership. 
The following is a list of new members secured by the 
association during the course of the convention: 


Shawnee Lumber Co., Shawnee, Okla. 
W. B. Throckmorton Lumber Co. (wholesale), Wichita, 








Kan. 
Antrim-Todd Lumber Co.. Thomas, Okla. 
Oklahoma Lumber & Fuel Co. (wholesale), Oklahoma City. 
P. S. White, Parsons, Kan. 
W. T. Rogers Lumber Co., Vermilion, Kan. 
B. B. Berry & Co., Osborne, Kan. 
M. M. Vandenburg. Eldora, Kan. 
Missouri Lumber Co., Anadarko, Okla. 
Silvins Bros., Turney. Mo. 
Elmore Lumber Co., Hoisington, Kan. 
James O'Malley & Sons, Stillwater, Okla. 
Philpot & Tanner, Humboldt, Neb. 
Goodson & Bentley. Ravenwood. Mo. 
Farmers’ Lumber & Coal Co., Hill City, Kan. 
A. H. Kerns Lumber & Coal Co.. Hill City. Kan. 
Crescent White Lime Works (wholesale), Johnson, Ark. 
W. D. Mackey, Excelsior Springs, Mo. , 
Arcadia Lumber Co., Arcadia, Kan. 





THE BANQUET. 

In the large dining room on the fifth floor of the 
Midland hotel, which has witnessed the festive gather- 
ings of lumbermen upon other and now historic ocea- 
sions, 656 guests gathered and feasted, toasting in pure 
water the success of the retailers in the four great 
southwestern commonwealths for the year to come. 
There is much of a sameness about lumber banquets, 


but this one set an example which others might well 
follow. The ladies, who had accompanied their husbands, 
fathers or brothers in large numbers (so that many a 
name upon the register bore such distinguished and or- 
namental addenda as “and wife and daughter,” “and 
three ladies” ete) were welcomed to the table and bright- 
ened the occasion more than any amount of floral decora- 
tions could do—and floral decorations were by no means 
lacking. The electric globes were screened in smilax, 
draped also from the ceiling and from large Japanese 
umbrellas, which gave the scene much the aspect of an 
outdoor garden party. 

After an invocation by the Rev. George C. Coombs, 
pastor of the Christian chureh, the banqueters were 
seated and course by course absorbed the following menu, 
to the accompaniment of much instrumental and vocal 
musie supplied by Zimmerscherl’s orchestra and George 
W. Curtis’ quartet, and of much laughter and conversa- 
tion supplied by the guests themselves: 

Cream of oysters, New Orleans. 
California olives. Celery hearts. 
Steamed filet of sole, Hollandaise. 
Potatoes Parisienne. 

Filet of beef larded, Reforme. 
Maryland peas. 

Imperial punch. 

Sugar wafers. 

Roast English plover, sur canape. 

Currant jelly. Watercress. — 
Boston head lettuce, Chile dressing. 
Neapolitan ice cream. 
Assorted cakes. 
Roquefort cheese. Toasted crackers. 
Coffee. 


Willis C. Allen, a local real estate man, had been 


selected as toastmaster of the evening. He introduced © 


himself as not being a lumberman or related to anyone 
who was, but he was once an actor, he said, and asso- 
ciated with one who is now a lumberman but who used 
to play villain parts in those days. 

Those of you who are familiar with the benign countenance 
and the melliffluent voice and the cultured courtesy and mod- 
est demeanor of Milo R. Harris, of Ottawa, Kan., will 
searcely credit the statement that in his early days he was 
a most accomplished viliain—a most accommodating villain, 
too, ready to play the part in “Ten Nights in a Barroom” or 
Legree in “Uncle Tom's Cabin,” and (if I must say it after 
so many years) playing all these parts with such uniform 
ability that you could hardly distinguish one from another. 
[| Laughter. ] 

He said that he understood a go-as-you-please bragging 
match had been arranged for between Kansas and Mis- 
souri and announced William H. Wallace, a Kansas City 
lawyer, to speak to the toast “Missouri.” 

Mr. Wallace was very eloquent in a tribute to the 
state he had been chosen to defend, relating many amus- 
ing anecdotes with a local coloring. 

Thomas A. MeNeil, of the Topeka Mail and Breeze, 
then responded to the toast “Kansas.” Mr. MeNeil de- 
voted so much time to roasting Missouri that he did 
not say much about Kansas. In the way of statistics 
he said that if all the cattle of Kansas were rolled intc 
a single cow she could drink out of the Missouri river—- 
if she would—and brush the snow off the Rocky moun- 
tains with her tail. Similar graphic illustrations were 
used for other products, though the speaker depreciat- 
ingly remarked that he did not wish to be boastful. This 
closed the program. 

BPP PP LPI III ISIS 


WITH THE DONORS’ COMPLIMENTS. 


Among belated calendars and other reminders of the 
season received at the LUMBERMAN office were the fol- 
lowing: 

Big Creek Lumber Company. Limited, exclusively longleaf 
yellow pine manufacturer, Pollock, La.—Neat, leather-bound 
memorandum book with side pocket, containing weather 
bureau signals, postage tables, census and other data. 

Oval Wood Dish Company, Welta. Ohio—Calendar with 
eloquently descriptive advertising matter, the main feature 
a well executed wash drawing. : 

National Lumber Company, Raltimore, Md.—Clever sim- 
ulation of wooden background, with the design “Carnations,” 
previously described. , 

M. L. Siver & Co.. wholesale, Sidney, N. ¥Y.—The design 
“Carnations.” with fancy gilt border. 

J. W. Thompson Lumber Company. Memphis, Tenn.— 
Handsome little desk calendar, with typical southern sketch 
of darkies eating watermelon. 

Hale & Crenshaw Company, manufacturer of and dealer in 
southern hardwoods, Memphis, Tenn.—Retouched photograph 
of children dancing, an older one playing a harp. 

Drake Lumber Company. wholesaler, Austin, Tex. 
“Autumn,” bas-relief effected by the chemigraph process; one 
of the handsomest issues of the season. 

George B. Carpenter & Co., general mill supplies, Chicago 
Desk or wall calendar with adjustable index hand; decided 
convenience. 

Fresno Flume & Irrigation Company, Clovis, Cal.-Col 
ored photograph of a section of the company's great flume, 
near Shaver, Cal. 

Ridgway Manufacturing Company, general founder and 
machinist. sole manufacturer of the Murphy moist a‘r con- 
densing dry kiln and equipment. Ridgway. Pa.—‘Solid Com- 
fort’: study in colors of elderly violincello player taking a 
restful smoke. 

Paepcke-Leicht Lumber Company, Chicago. wholesalers— 
Handsome photograph of female head and bust, exactly rep 
resentative of “An American Beauty.” 

John Arpin Lumber Company, Arpin. Wis.: Arpin Hard- 
wood Lumber Company, Bruce and Kennan, Wis.—‘A Spring 
Day in New England,” dainty landscape in colors. 

E. C. Atkins & Co.. Incorporated, Indianapolis, Ind., saw 
manufacturer—Six floral designs representing the most 
artistic achievement in typographical color work. 

Roanoke Railroad & Lumber Company, extensive North 
Carolina specialists, Norfolk, Va.. and Bayside and Plym- 
outh, N. C.—Birdseye view of one of the company’s exten- 
sive plants, at Money Point. 

Yellow Poplar Lumber Company, Coal Grove, Ohio.— 
A big wall calendar on appropriately yellow background. 
with additional conveniences in calendrie advice that will 
be much appreciated. 

Robert C. Lippincott, wholesaler, specialist in Michigan 
white pine, Philadelphia, Pa.—Handsome and exceptionally 
distinct wall calendar with moon’s phases. 

Simonds Manufacturing Company, world-famous manufac- 
turer of saws and machine knives, Fitchburg, Mass., New 
York city, Chicago ete.—Photograph in the huge timber near 
Chehalis. Wash. depicting the “McKinley tree’ and the Si- 
monds saw which cut it to procure a stump from which the 
late president was to have made an address at Chehalis, 
May 23, 1901 
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Twentieth Annual Meeting Convenes with a Large Attendance —A Prosperous Year Shown 
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Alliance, Chosen President --- Queen City Lumbermen Entertain Visitors Royally 


--- Theater Parties, Lunches, Smokers and Receptions are Tendered. 
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THE UNION ASSOCIATION MEETING. 

CINCINNATI, Onto, Jan. 30.—What was considered 
the most successful meeting in the history of the Union 
Association of Lumber Dealers was its twentieth annual, 
held here on January 28, 29 and 30. The place of 
meeting was in the Grand hotel club hall, the seating 
capacity of which was filled at each session. The weather 
was all that could be desired and was in a measure 
responsible for the large gathering of lumbermen and 
their friends. 

There was also in evidence a large contingent from 
the wholesale ranks, and they in conjunction with the 
Pine Lumber Dealers’ Association and the Lumbermen’s 
Club of Cincinnati spared no effort to make the enter- 
tainment feature one Jong to be remembered. They had 
provided anexcellent program of entertainment and 
every moment of time was occupied, and when the visit- 
ing retailers left for their respective homes the senti- 
ment was unanimous that they had had an enjoyabble 
time, and they were loud in their praise of the hosts. 

TUESDAY MORNING’S SESSION. 

The meeting was called to order at 10:30 by President 

Wilson, who made his annual address as follows: 
The President’s Address. 


It is with a great deal of pride and gratitude that I am 
permitted to appear before you again and call this associa- 
tion to order for its twentieth annual meeting. Secretary 
Smith has me down on the program for an annual address, 
but I do not purpose to take up much of your time on this 
occasion. 

The year just closed has been a happy and prosperous 
one to me and I hope and trust it has been equally so with 
all of you. When prosperity is floating through the very 
atmosphere the lumber business is sure to absorb a goodly 
portion of it. I am especially pleased to be able to report 
to you that our association is again upon its feet and in 
good running order. This has been brought about largely 
by the members themselves in giving their loyal support to 
the organization, together with the untiring efforts of our 
able and efficient secretary. And right here I wish to con- 
gratulate the association on the wisdom of the change 
adopted last year at Toledo, in placing in the hands of the 
board of directors the power to fix the salary of the secre- 
tary. By this change the board was enabled to secure the 
services of Mr. F. M. Smith, of Newark, Ohio. He has 
devoted his entire time to and handled the business of 
the association to the entire satisfaction of the board, and 
in my opinion has earned twice the salary he has received. 
You will have the pleasure of listening to his report shortly, 
which will fully cover all points of interest to the mem- 
bership of this association. 

There are a few matters that I might dwell upon, but 
as they will be brought to your notice later in the form 
of committee reports I will pass them for the present. 

Acting on the suggestion of the auditing committee of 
last’ year, I have appointed that committee in advance of 
this meeting and they will be able to make their report as 
soon as called upon. 

Your board of directors have thought it wise and for the 
best interest of the active members of this association to 
have an executive session. This plan has been adopted by 
other associations with good results. I hope every member 
present will attend this session. 5 

You that were in attendance at the annual meeting two 
years ago at Cleveland will remember the large attendance 
at that time and the magnificent manner in which the 
dealers of the metropolis of the state entertained us. When 
Toledo was chosen for the annual meeting last year, I will 
admit I had my “suspicions” about the meeting being a suc- 
cess: but it was the best meeting we have had in years, 
and although Toledo is not quite as large a town as Cleve- 
land she proved equal to the occasion and the entertainment 
and courtesies extended to us by the Toledo dealers will 
always be a pleasant memory. When Cincinnati was chosen 
as the meeting place for this year Director Townley assured 
us that we were coming to the real metropolis of the state; 
although Cleveland was arbitrarily so called by a technical 
ruling of the census bureau, yet Cincinnati had the larger 
population Mr. Townley also guaranteed that we should 
have a good time and from the elaborate program mapped out 
I have no doubt we will all return -to our homes feeling 
that it was good for us to have been here. 


N. L. Pierson, of J. L. & N. L. Pierson, of Cincinnati, 
was introduced and spoke as follows: 


Mr. Chairman and Gentlemen: On behalf of the various 
umber interests of Cincinnati we expected our mayor to wel- 
come you to our city this morning. He has, however, been 
called away unexpectedly and cannot be here to greet you. 
In his stead we have gone into the very heart of our business 
interests and asked one of our active business men to wel- 
come you, and I have the pleasure of introducing to you 
George Puchta. the president of the Queen City Supply Com- 
pany, of this city. 

Mr. Puchta spoke in part as follows: 


Mr. Chairman and gentlemen: Before I say anything 
further I want to thank Mr. Pierson for his introduction. 
On behalf of the Business Men’s Club of Cincinnati I desire 
to extend to you the courtesies of our club rooms. In fact 
all we have is yours. I also want to say that I am author 
ized by the president of the Chamber of Commerce to extend 
the same courtesies there. 

It has been my pleasure in many instances to meet the 
saw mill men, lumber manufacturers and wholesalers, and 
as a rule there are no more wholesouled or better business 
men and their friendship is invaluable. Judging from the 
representatives of your organization whom I have met I am 
more than convinced that they are fully up to the standard 
and it is my misfortune that I have not had the pleasure 
of meeting you sooner * * * We extend to you a most 
cordial welcome to our city. The lumber interests are an 
important factor. Immense quantities of lumber are con- 
sumed in the various lines of manufacture and we are the 
largest consumers of hardwoods in the world. 

We trust that your stay here will be pleasant and your 
deliberations agreeable and profitable, and when you return 
to your respective homes please remember that a warm 
welcome always awaits you whenever you come to Cin- 
cinnati. 

FE. S. Nail. of Mansfield, on behalf of the association. 
responded, accepting the hospitalities offered and hoped 
the delegates’ stay would be of mutual benefit. 

The Secretary’s Report. 

The secretary read the minutes of the last meeting, 

which were ordered placed upon the records as rendered. 








The Secretary-Treasurer’s Report. 

Secretary and Treasurer F. M. Smith’s report was 
an exhaustive one. After referring to the diligent 
work of the officers of the association during the year 
he stated that its membership numbered 452, an increase 
during the year of 170; 90 names were dropped from 
the rolls and 15 had been reinstated. Fifteen active 
members and five honorary were lost through retirement 
from, business. The outlook for additional enrollment 
during the coming fiscal year was regarded as most 
encouraging. 

During the year 105 complaints had been filed, of 
which 65 had been adjusted satisfactorily and 40 were 
still pending, the majority of which, it was expected, 
would be disposed of before the close of the convention. 

Advices had been requested of all members of the 
names of all from whom they purchased lumber, and 
this information had been instrumental in aiding the 
enforcement of claims. The secretary asked prompt 
and thorough observance of the request for this informa- 
tion. 

At a conference with Chicago yard dealers in March 
the association was represented by the secretary and 
Director Gleason and an agreement was arrived at in 
substance as follows: 


That the Chicago dealers should organize themselves into 
a Retail Lumber Dealers’ Association of Cook County, along 
similar lines as govern other retail associations; that when 
at least 80 percent of the total number of yards in their 
jurisdiction, both large and small, had subscribed to the 
constitution and by-laws the secretary of the Secretaries’ 
association, G. W. Hotchkiss, should then be notified of such 
action, he in turn notifying the various retail associations 
for the purpose of ratification and indorsement. 


The secretary was advised that final action would be 
taken on this recommendation possibly as early as 
March next. 

The secretary’s report continued substantially as fol- 
lows: 


Lien Litigat o1. 

As directed by the Toledo convention of last January, the 
special lien law committee have faithfully carried out your 
instructions, by presenting at this meeting the proposed new 
legislation. As per the synopsis of the committees recom- 
inendations, mailed you last March, to the board of directors, 
the board at a meeting held at Cleveland, Ohio, July 18 last, 
indorsed the committee’s recommendations and authorized 
the committee to proceed along the lines indicated in the cir- 
cular referred to. * * * ‘The committee carried out the 
provisions of ‘the recommendations and printed copies of 
the proposed act in detail will be distributed at this meet- 
ing. Thursday morning session, January 30, will be devoted 
to consideration of this measure, and I would urge that all 
members be on hand at the appointed time at that session. 
In this connection I will state that the Ohio Hardware 
Dealers’ Association will co-operate with us to secure the 
enactment of the measure by the legislature, and also that 
their special lien law committee will be in Cincinnati at this 
meeting for the purpose of conferring with our committee 
as to the best means to be employed to bring about the 
necessary legislative enactment. 


Constitutional Changes. 


At the last meeting of the board of directors, held at 
Columbus, Ohio, November 7-8, the following recommenda- 
tions were unanimously submitted to your consideration at 
this meeting : 

That this association participate with other retail 
associations whose secretaries are members of the 
Secretaries association, in a prorata assessment on 
each member in good standing in this association, 
same to be paid out of the general fund, providing 
for the fixing of a proper and adequate salary for 
the secretary, George W. Hotchkiss. and the expenses 
of said official in the discharge of his duties as such 
officiat. 

That the by-laws of this association be changed 
so as to provide for the election of three additional 
directors of this association, and the secretary to 
be ex-officio a member thereof. 

That the territorial limits of this association be 
extended so as to provide for the admission of any 
retail lumber dealer to membership within the states 
of Kentucky and West Virginia. 

That a by-law be adopted providing for an execu- 
tive session at each annual meeting hereafter. 


Finances 
In presenting the financial report for the fiscal year, I 
have for many reasons (these reasons and detailed report 
will be made known at the executive session) concluded to 
submit at this time the statement of receipts and expenditures 
as follows: 
Receipts from all sources .......... $2,653.74 
Disbursements by vouchers paid..... 2,513.28 


Balance in hands of treasurer Decem- 
ee. errr ter $ 140.46 

As other matters relating to the welfare of the association 
will be brought up from time to time during our sessions, 
I will conclude this report, ee ye however, my thanks 
to the officers and members for their support and kindly 
consideration shown me during the past year. If I have 
been in a measure successful in the conduct of the affairs 
of the association during the year 1901 it is because of the 
loyal, earnest and unswerving support accorded my by 
you all and your directors, for whom I bespeak and antici- 
pate your full indorsement. 


Upon motion a unanimous rising vote of thanks was 
tendered Secretary Smith for his detailed and exhaustive 
report. 

The Treasurer’s Report. 


The following is a summary of Treasurer F. D. Tor- 
rence’s report: 


Balance on hand January 22, 1901........$ 314.34 
Receipts from secretary to date........... 2,339.40 

| ee ee ee ee Stiles wine eset $2,653.74 
Disbursements as per vouchers........... 2,513.28 


Balance on hand........ ib pe se 140.46 





Appointment of Committees. 

The next order of business was the appointment of 
committees by the chair as follows: 

Auditing—-J. H. Doppes, J. W. Meyers, E. E. Ferris, Cin. 
cinnati, Ohio, : 

Credentials—W. D. Flouet, Somerset, Ohio; C. ©, Coyle. 
Galion, Ohio; V. N. Estry, Celina, Ohio; J. R. Wishart’ 
Sharon, Pa. : 

Resolutions—E. Beach, Plain City, Ohio; J. E. Artz, Day. 
ton, Ohio; S. K. Holland, Lima, Ohio; M. O. Sherer, Louis. 
ville, Ohio. 4 

Constitution and By-laws—C. L. Wood, Warren, Ohio; A. 
M. Stearns, Lockland, Ohio; J. A. Meek, East Palestine 
Ohio; A, C. Davis, Newark, Ohio; W. S. Parker, Windlay’ 
ag L. Heller, Youngstown, Ohio; C. E. Meyers, Frank: 
lin, Pa. . 

Nominations—P. J. Brenower, Canton, Ohio; M. Law- 
rence, Marion, Ohio; O. E. Henry, Greenfield, Ohio; T, ¥ 
Dundon, Columbus, Ohio; W. Forgie, Washington, Pa. 

A letter was also read from the Southern Lumber 
Manufacturers’ Association advising of the action rela- 
tive to terms as adopted by that body at its annual 
meeting in Memphis, asking that it be made a part of 
the records of the association. The resolution in ques- 
tion was as follows: 

Resolved, That the terms of sale of all yellow pine be 
strictly sixty days, 2 percent ten days, 1 percent thirty days, 
on net amount after deducting freight. That “stickers” ‘jn 
red ink be furnished by the association for the use of mem- 
bers and to attach to invoices, as follows: 

“To secure the discount on this bill according to the terms 
of invoice, deduct...... as estimated freight from same and 
remit draft for balance, on account. After receipt of expense 
bill, balance may be discounted at terms of first settlement, 

“Prepayment will not be held as acceptance of the ship- 
ment, and right to make correction or complaint will not be 
forfeited thereby. , . 

“Remittance to be made in New York, Chicago or St. Louis 
exchange.” 

Communications were also presented from the secre- 
taries of the Retail Lumbermen’s Association of Phila- 
delphia, Pa..; the Missouri, Kansas & Oklahoma Asso- 
ciation of Retail Lumber Dealers; the Northwestern 
Lumbermen’s Association and the Michigan Retail Lum- 
ber Dealers’ Association, all of which were referred to 
the committee on resolutions. On motion the meeting 
took a recess until 10 o’clock Wednesday morning. 


TUESDAY EVENING’S ENTERTAINMENT. 

Through the courtesy of the Pine Lumber Dealers’ 
Association of Cincinnati the members and their friends 
attended the Columbia theater in a body where they 
witnessed an excellent vaudeville performance. During 
the performance several allusions were made by those 
on the stage to the convention and some of its well 
known members, which were received with loud applause 
and much guying of the persons at whom the remarks 
were applied. 

At the conclusion of the performance an adjournment 
was had to the spacious rooms of the Business Men’ 
Club where a bountiful and tasty luncheon had been 
prepared and for an hour there was a general exchange 
of good fellowship and promotion of acquaintance with ° 
the hospitable business men of Cincinnati. During the 
reception and lunch a string orchestra played all the 
popular airs. An address of weleome was made by J. 
L. Pierson, president of the Pine Lumber Dealers’ Asso- 
ciation, on behalf of the Business Men’s Club. He told 
the visiting lumbermen that the city was theirs, and 
while the keys of the city had not been presented as 
yet, they could be obtained on short notice. 

Mr. Pierson was followed by President Wilson, of the 
Union association, who referred to the kindly and hos- 
pitable manner in which they had been received, and 
while he had heard of the open hearted and generous 
policy of Cincinnati’s business men the reception they 
had received was far ahead of anything that had been 
‘expected. 

Frank B. McFarlan, speaking for the resident agents 
of Cincinnati, also welcomed the delegates in a very 
neat speech. The three floors of the club were well but 
not uncomfortably crowded by the visitors. Long tables 
laden with toothsome eatables and refreshing drinkables 
were strung the entire length of the big rooms on each 
floor. The occasion was entirely informal but was heart- 
ily enjoyed by all who participated. 


WEDNESDAY MORNING'S SESSION. 


The meeting was convened at 10:30 and open with 
the reading of a paper by E. S. Nail, of Mansfield, Ohio, 
president of the Lumbermen’s Mutual Insurance Com- 
pany, on “Mutual Insurance and Its Results,” as fol- 
lows: 

Mutual Insurance and its Results, or What Has it 
Done For the Lumber Trade. 


Gentlemen: It would be taking too much of your valuable 
time to tell all that the lumber mutuals have done for the 
lumber trade, and I shall refer to those only that have been 
of the greatest benefit. It has been but a few years since 
companies insuring but one class or kind of property were 
unknown. The thought of confining their risks to some one 
special hazard, insuring it at the rate charged by under- 
writers doing a general business, had its origin among what 
is known as the New England or factory mutuals. More 
recently came the millers’ mutuals, confining their risks to 
flour mills and elevators. These companies are now among 
the strongest fire insurance companies in the country, and 
have had a remarkable history. The later companies grew 
out of the organizations of mill owners in the central and 
western states. Most of these companies are now paying 
40 percent and 50 percent dividends. Noting their phenom- 
enal success it occurred to some of the lumber trade asso- 
ciations that to organize similar companies to insure the 
class of property owned or controlled by them might bring 
relief on what seemed to be higher rates of insurance than 
was necessary to pay losses and expenses incurred in their 
line of trade. By a comparison of the fire losses with the 
amount of insurance carried and premiums paid covering 
several states during a period of twenty years, there was 
a wide margin between the losses and premium receipts. 
These facts were reported to the various lumber trade asso- 
ciations and the result was the organizing of several lumber 
mutuals. Their plan is so well known to most of you that 
we assume that no further explanation is necessary. That 
they have all succeeded, when you consider the difficulties 
they had to overcome, is a matter of wonder. ‘That some 
have succeeded better than others can no more be explained, 
than why one man succeeds where another fa'ls. 

In 1895 there grew out of this association an organiza- 
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tion known as the Lumbermen’s Mutual Insurance Company, 
Manstield, Ohio, whose object it was to insure the lumber 
vards and planing mills at the prevailing rate or rates es- 
tablished by the local board of underwriters. The reason for 
this was that the consensus of opinion as to what was an 
adequate rate was thought the better way than the opinion 
of one man could possibly be. The company began in a 
small way as did all others and has been remarkably suc- 
cessful. Those organizing nearly a year before | do not show 
as good results, though all have done well. There was an 
experimental period through which the companies all had 
to pass. which is true of every new organization. That not 
a failure is recorded during that period is due largely to 
their careful management. It is possible that not all the 
members of this association know that the company having 
had the greatest success, leading a'l others in point of finan- 
cial strength and low loss ratio, was born of this associa- 
tion, and has been managed and officered almost entirely by 
its members. ‘That good lumbermen make equally as good 
insurance men has had a practical test. 

Now, of what benefit has this organization been to the 
lumber trade? Seginning October 1, 1896, and each year 
thereafter until January 1, 1900, the company paid on all 
expiring policies an annual dividend of 20 percent. During 
1900 and 1901 an annual dividend of 25 percent, the total 
dividends paid being $32,481.81. It has also paid losses to 
the amount of $55,433.76 which have all been satisfactorily 
adjusted and promptly paid, in many instances the company 
being first to pay. On January 1, 1902, the company did 
not have an unadjusted loss nor did it owe a dollar to 
any member of an adjusted loss. In addition to the pay- 
ment of dividends to the amount of $32,481.81 and losses 
$55,433.76 there was put aside during each year a portion 
of the net earnings of the company, above that required for 
the re-insurance reserve, which amounts to $60,47 8.88 and 
is the net cash surplus over all liabilities. To this amount 
add the dividends $32,481.81 and this company alone has 
saved to the lumber trade over cost of the same amount of 
insurance in stock companies, $92,960.69. The company's 
cash assets of $86,726.12 consist of first mortgage securities, 
$9,450 ; accrued interest, $440.41; United States bonds, mar- 
ket value, $33,821.60 ; collateral loans, $2,000 ; cash in bank 
on interest, $37,041.85; accrued interest, $386.01; uncol- 
lected premiums, $3,586.25. To the cash assets add the 
contingent assets, $158,117.21, and you will have the gross 
assets of the company $244,843.33, the percentage of in- 
erease for 1901 being 25 percent. During the same year 
the increase in the amount at risk was about 24 percent, 
or $391.488, making the total amount at risk January 1, 
1902, $2,081,476.74. With cash assets 51 percent greater 
than the total losses and net cash surplus over all liabili- 
ties, $60,478.88, exceeding the total losses by $3,043.89, it 
appeals to the thoughtful business man as a company whose 
indemnity is of the very best. To produce such results in a 
period of but little more than six years is the best argu- 
ment why insurance against fire, when confined to some par- 
ticular class or kind of property, caa be of mutual benefit. 

Of course much depends on the percentage of losses to pre- 
mium receipts. During 1901 in this company losses were 
about 21 percent. Of course that is a very low ratio and 
less than we can reasonably expect. It has been the policy 
of this company to urge upon the members the necessity 
of caring for their property, as the increased dividends must 
come from a decreased loss ratio. Better facilities for extin- 
guishing as well as preventing fires has no doubt contrib- 
nted to our success. The class of property which we insure 
is hazardous, and how to make it less so has been one of 
the objects of this company. Not only has our influence 
been felt among our members. but other lines of trade 
seeing our success have adopted our methods. During 1902 
our growth should be double that of 1901. Many good risks 
are not insured by any of the lumber mutuals. The divi- 
dend is sufficient inducement if there is nothing else. In case 
of loss, to have some one adjust who is acquainted with 
values and familiar with stock in your line of trade is of 
great importance. : 

The interest taken in behalf of each member in the plac- 
ing of his insurance that all policies may be concurrent, has 
been of great value. It would be better if every lumberman 
would place all his insurance with the lumber mutuals as 
his interest can be better served by doing so, than is possi- 
ble by placing his insurance through the various insurance 
agencies. The increased assets of this company enable it to 
take care of almost any line offered by any retail dealer, 
and there is no necessity of going elsewhere. Should the 
lumber mutuals meet with continued success it will not be 
long until they will further increase their dividends. You 
ean aid them by giving them insurance up to their full limit. 
This company’s expense rate to premium receipts in 1901 
was about 20 percent. We could do a much larger volume 
of business with but little increase. We urge upon this 
association to aid us in our effort to make this the best year 
of all, and our reason for doing so is that you are aiding 
a company into a larger field of usefulness having the 
largest cash surplus, paying the largest dividends of any of 
the lumber mutuals. 


At its conclusion a unanimous vote of thanks was 
tendered Mr. Nail by the association for the very 
instructive and interesting paper he had presented. 








Advices from Other Associations. 

A communication was read from E. F. Perry, secre- 
tary of the National Wholesale Lumber Dealers’ Associa- 
tion, who was on the program for an address. In his 
letter Mr. Perry stated that owing to a misunderstand- 
ing on his part as to the time of the meeting he had 
accepted the invitation to be present, but as his own 
association had a board meeting on the same days, in 
New York, he was unable to be in Cincinnati, but he 
had prepared a paper to be read before the meeting on 
Wednesday. The substance of Mr. Perry’s paper was 
as follows: 

Mr. Perry stated that in his opinion the matter of 
reciprocal relations between the retail and wholesale 
branch of the lvmber business upon the territory or 
sity for those relations arose from the intrusion of one 
branch of the lumber business upon the territory or 
trade of the other. He continued: 


The first principle of any organization is a mutual protec- 
tion of its members and in this mutuality lies its strength ; 
and no organization, either wholesale or retail, can expect to 
accomplish its purpose, either in connection with the work of 
the state or the nation, unless it is based on these principles. 

The primal cause of the forming of our organizations has 
undoubtedly come through the encroachment of the one upon 
the territory or trade of the other. ese encroachments, of 
course, apply to the wholesaler as well as to the retailer. 
The National Wholesale Lumber Dealers’ Association was 
formed not only because one wholesaler wanted protection 
from another but because of the great benefit that comes 
through concerted effort and through the strength that comes 
through mutual intercourse ; therefore when we have reached 
& point where it was considered time to help one another 
adjust matters on a proper basis there is where we find the 
beginning of trade relations. * * 

Personally I can see no marked distinction between the 
interests of the wholesaler and those of the retailer in so far 
as the principle is involved. Anything that hurts the retailer 
works injury to the wholesaler as well, and who. can point 
out where the interests of the retailer are different from those 
of the wholesaler, or vice versa? And when we come to view 
the situation from this higher level and institute the causes 


as they actually exist we are really surprised that any ques- 
tion should have ever been raised as to this subject. 

In order to bring about the best results and get out of the 
work all there is in it it is absolutely necessary that all dis- 
puted points should be considered by all concerned in a broad 
and liberal spirit, with due regard to successful and pros- 
pective conditions in business. The work of the trade rela- 
tions committee in the various organizations is largely for 
the protection of the retailer. and this is as it should be, for 
past experience has shown us that from the very nature of 
the trade it is impossible for him to protect himself without 
the co-operation of the wholesaler. There is danger, of 
course, in trying to carry the question of confining business 
to such a point as to force business out of its natural chan- 
nels. Every buyer is looking for the cheapest market, and it 
is a delicate question for either a wholesaler or retailer to 
lay down a hard and fast rule regarding these matters and 
to attempt to mark precisely where the line should be drawn, 
and in many cases there is a great risk in attempting to 
mark any lines at all, and it will always be found that a cer- 
tain flexibility shall prevail, so that the consuming trade in 
general will not feel that it is being restrained either by the 
wholesaler or the retailer, and great care should be exercised. 

I bring these points out not because there is actual danger 
in the amount of publicity given to various classifications 
in them at present but because I believe it is very important 
that all our associations should keep on a practical basis, and 
I believe that it is the sincere purpose of both wholesaler 
and retailer amicably to adjust all differences between them 
and to bring about a condition of trade that will enable them 
to realize a reasonable profit and avoid and eliminate so far 
as possible all illegitimate competition, and it of course fol- 
lows that in doing this every person engaged in business, 
either as consumer, wholesaler or retailer, will be given a 
fair chance to do business. 

The impatience of both wholesaler and retailer has been a 
serious menace in the past to the proper carrying out of 
various plans that have at one time or another been brought 
forward by the trade relations committees of the various 
organizations. Also as we look over the territory we find a 
large array of retailers and also wholesalers who are not 
members of any organization but who are and have been very 
glad to reap benefits from those who spend their good money 
and valuable time in working out questions which are not 
entirely for personal profit but the effects of which have been 
beneficial to every man engaged in the trade. I therefore 
urge two points strongly: One is that our members shall 
not be allowed to let their impatience dampen or interfere 
with their enthusiasm or interest in the work, but that 
before criticizing or in any way finding fault with their sec- 
retary or fellow members careful investigation should be 
made as to causes of delay, reasons for not showing greater 
results ete.; and, secondly, that every association member 
should urge (and compel where possible) every business asso- 
ciate to join the association in the work, and I believe that 
it is not necessary to further add that you urge every 
retailer of your state to become a member of your retail 
organization, and it ought not to be necessary to show that 
no retailer should buy of the wholesaler if it is known that 
— wholesaler is not conforming to the legitimate rules of 
trade. 

As stated at the beginning of this letter, the question of 
trade relations is the important question we have before us 
today, and when we consider the work that has been accom- 
plished in securing to the retailer and the wholesaler the 
rights of the business in which each has invested his capital 
and to which he devotes his energy we feel that the results 
have justified the expense of time and labor that has been 
spent upon them and has returned benefits which are many 
times greater than all the associations have cost, and to my 
mind there is no investment which the retailers ever made 
which has paid them better proportionately. * * * 


In another letter Mr. Perry invited the association to 
send not more than three delegates to the. annual meet- 
ing of the National Wholesale Lumber Dealers’ Associa- 
tion, they to have power to take any action necessary at 
the coming meeting. 

A vote of thanks was extended to Mr. Perry and the 
secretary instructed to convey same to that gentleman 
by letter. 

The president called upon George W. Hotchkiss, sec- 
retary of the Illinois Lumber Dealers’ Association, whose 
remarks were very attentively listened to. Mr. Hotch- 
kiss’ talk was of a reminiscent character and he dwelt 
on the early days of lumbering as he knew it. He also 
spoke of the reciprocal relations between the wholesaler 
and the retailer and the necessity of one working with 
the other if any good were to result. Mr. Hotchkiss also 
went into the statistics of the industry, particularly as 
relating to white pine and the decadence of that wood, 
which he said was about cut out. In speaking of asso- 
ciation matters and the good work it had accomplished 
he called particular attention to the fact that it devolved 
upon the individual member to bring about results as 
without the earnest endeavor of those concerned the 
primary object of the various organizations would not be 
attained. A rising vote of thanks was given to Mr. 
Hotchkiss for his attendance upon the convention and 
his entertaining speech. 

The meeting was then adjourned until 2 o’clock p. m. 


WEDNESDAY AFTERNOON’S SESSION. 

The afternoon session, which was devoted entirely to 
the hearing of the reports of the various committees, 
was called at 2:30 o'clock. 

The first report was that of the auditing committee 
which reported it had found the books of the secretary 
and treasurer correct and recommended that they be 
accepted. Upon motion this recommendation was so 
ordered. 

A communication was then read from J. E. Defebaugh, 
editor of the AMERICAN LUMBERMAN, stating that other 
matters prevented his appearance, and a motion was 
made and carried that the secretary acknowledge the 
receipt of the letter and thank Mr. Defebaugh for the 
kindly expressions contained therein. 


The Resolutions. 
The committee on resolutions reported as follows: 


Resolved, That each active member of the Union Associa- 
tion of Lumber Dealers furnish the secretary for his guidance 
and direction a list of the wholesalers and manufacturers 
from whom he buys his stock. 

Resolved, That whereas, it has come to our notice that 
the Lumbermen’s Credit Association has in some cases placed 
a “33” following the names of some of the members of our 
association that we deem to have been improperly placed, 
therefore, be it 

Resolved, That no member of this association shall be so 
listed without first having been given an opportunity to ex- 
— and defend his position in regard to the matter in con- 

roversy. 

Resolved, That we sustain the action of the committee 
appointed at the Toledo convention, January 24, 1901, to con- 
fer with the National Wholesale Lumber Dealers’ Association 
at Pittsburg, Pa., March 6 and 7, 1901, in agreeing with the 


other retail lumber dealers’ associations, with reference to 
what is known as the “Boston agreement” and “Baltimore 
and Pittsburg’ agreements and suggest and recommend that 
such action be ratified and that our rules be so amended to 
conform thereto. 

Resolved, That our secretary be empowered to attend the 
meetings of the several retail lumber dealers’ associations as 
a delegate of the Union Association of Lumber Dealers, at the 
expense of the association. 

Resolved, That three delegates be appointed to attend and 
be empowered to act for this association at the meeting of 
the National Wholesale Lumber Dealers’ Association, to be 
held March 5 and 6, 1902, and that this committee consist of 
the president, secretary and a third’to be appointed by the 
chair ; expenses of said committee to be borne by the associa- 
tion. 

Whereas, This day, January 29, 1902, being the fifty- 
ninth anniversary of the birth of our tate president, Wil- 
liam McKinley. and its observance being requested by the 
governor of Ohio, with the recommendation that special 
efforts be made in behalf of increasing the subscription to 
the memorial fund now being raised for the purpose of 
erecting a suitable memorial to his memory, therefore, be it 

Resolved, That this association contribute the sum of 
twenty-five dollars for this purpose, and that the secretary 
issue an order on the treasurer to pay said sum to the 
proper person authorized to receive the same in the city of 
Cincinnati. 

Resolved, That this association extends its hearty thanks 
to the management of the Grand hotel for the use of the 
assembly and committee rooms for holding its meetings, and 
for many other favors extended; also to the passenger de- 
partments of the Big Four, Cincinnati, Hamilton & Dayton, 
Pennsylvania Company, Baltimore & Ohio, Queen & Crescent 
and Louisville & Nashville railroads for favors and cour- 


. tesies. 


_ Resolved, That the secretary of this association be and 
is hereby authorized to act in connection with the majority 
of the members of the Secretaries’ Association of Retail Lum- 
ber Dealers in any action which may be decided upon with 
reference to the recognition of any credit rating book. 

Resolved, That inasmuch as the Cincinnati Pine Lumber 
Dealers’ Association, the Lumber Selling Agents of Cincin- 
nati and the Cincinnati Lumbermen’s Club have treated us 
in such a courteous and royal manner, causing us to regret 
that our opportunities of being their guests has happened but 
this once, and that perhaps it will never happen again, be it 
therefore 

Resolved, That this association vote them to be royal en- 
tertainers and organizations that not only Cincinnati but the 
great state of Ohio, aye, even the greatest of all republics, 
the United States, should be proud of. 

E. BEACH, 
S. K. HOLLAND, 
M. O. SHEARER, 
/ Committee. 

The lien law committee was the next called upon to 
make its report, which it did, stating that there seemed 
to be such a diversity of opinion as to the matter it 
would recommend that the question be held over until 
the following session on Thursday, when the attorney 
of the association would be present and could answer 
any questions that might be asked as to whether the law 
drafted would be constitutional, and such further addi- 
tions made that would make a lien law that would hold 
good in the courts of the state. After considerable com- 
ment on the present lien law, of which there has been 
considerable question as to whether it is constitutional 
or not, the matter was voted to be referred to the session 
on Thursday morning. 

E. S. Nail, chairman of the committee appointed to 
attend the annual meeting of the National Wholesale 
Lumber Dealers’ Association held at Pittsburg, Pa., 
March 6 and 7, 1901, made his report and recited the 
action taken by the various committees appointed by 
sister retail dealer associations on the question df trade 
relations. On motion the report was accepted and the 
committee discharged. 


Amendments to Constitution and By-Laws. 

The committee on constitution and by-laws submitted 
the following recommendations as to changes and addi- 
tions, which were accepted and adopted in the order 
named: 

Amending Section 13 of Article I to read: 

Any wholesale dealer or manufacturer may become an hon- 
orary member of this association by paying into the treasury 
the sum of $5 annually; provided that any such wholesale 
dealer or manufacturer who shall in the future sell to con- 
sumers in any locality where a yard is maintained by any 
member of this association, shall be deemed as withdrawing 
from such honorary membership. and shall not thereafter be 
included in any printed list of membership, active or honor- 
ary, unless he shall have first satisfied the reasonable objec- 
tions of all parties aggrieved. The said wholesale dealer or 
manufacturer shall have the privilege of attending all meet- 
ings, except executive sessions, of the association, and of pre- 
senting in writing any matter for the good of the association, 
but shall not be allowed to vote on any question. 

An addition to the by laws to be known as Section 21: 


The secretary shall be a member of the Secretaries’ Asso- 
ciation of Retail Lumber Dealers and his necessary expenses 
in attending the meetings of same shall be paid by this asso- 
ciation. 


An addition to the by-laws to be known as Section 22: 


All communications from the secretary or any other officer 
of this association, to any member or members thereof. shall 
be considered and treated as strictly confidential, and shall 
not be divulged or shown to any person or persons not enti- 
tled to see the same. 

The same committee also presented the following reso- 
lution, which was adopted: 

Resolved, By the Union Association of Lumber Dealers 
that the Secretaries’ Association of Retail Lumber Dealers be 
requested to promulgate a uniform constitution and by-laws 
for the various lumber associations, to be presented at our 
next annual meeting for adoption. 

Cc. L. Woop, 
J. A. MEEK, 
L. MILLER, 
ARCHIE C. -DavIs, 
. S. PARKER, 
Committee. 
Mutual Insurance. 

F. D. Torrence, of Xenia, made a few remarks on the 
subject of mutual insurance and called the attention of 
the meeting to the importance of that branch of the asso- 
ciation. He asked that every member who was not in- 
sured in the Lumbermen’s Mutual Insurance Company to 
do so at once. He also pointed out the fact that the 
earnings of the company had reached such a point that 
it had become a matter ef investment, aside from the 
other good features it held eut. 

He was followed by George Maul; of Port Clinton, 
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chairman of the auditing committee appointed to audit 
the books of the insurance company, who stated that on 
December 31, 1901, there were in foree 1,152 policies and 
that the assets of the company at that date amounted in 
round figures to $87,000. 


Recommendations by the Board. 


At a meeting of the board of directors, held prior to 
the convention, it recommended that the Union associa- 
tion participate with the other retail organizations in 
prorating an assessment on each member in good stand- 
ing to provide for the fixing of a salary to be paid George 
W. Hotchkiss as secretary of the Secretaries’ Association 
of Retail Lumber Dealers. This recommendation was 
adopted. 

It also recommended that the territory embraced by 
the association at the present time be extended so as to 
provide for the admission of retail lumber dealers in 
the states of Kentucky and West Virginia, which was 
also adopted. 

A further recommendation by the board of directors 
was that the by-laws of the association be changed so 
as to provide for the election of three additional direc- 
tors and that each state should be represented on said 
board and that the secretary be ex-officio a member of 
same, which was adopted. 

A motion was made and carried that an addition to the 
by-laws be made providing that an executive session be 
held at each annual meeting, the time of such executive 
sessions to be set by the board of directors. 

The report of the committee on nominations was, after 
considerable discussion and a motion made and carried 
that at least two candidates be named for each office, 
referred back for the necessary action. 

The meeting was then adjourned until 10 o'clock 
Thursday morning. 

Wednesday’s Entertainment. 
[Special to the AMERICAN LUMBERMAN.] 

CINCINNATI, OnIO, Jan. 30.—On Wednesday evening, 
as had previously been announced, a smoker and vaude- 
ville entertainment was tendered the association by 
{ the Lumbermen’s Club of Cincinnati. The main dining 
his hall of the Grand hotel was the scene of the festivities, 
at which about 300 guests attended and enjoyed them- 
selves until a late hour. The generous hosts had 
searched the town with rare discrimination and pro- 
vided an excellent program of songs and dances and 
other vaudeville features by “talent” from local the- 
aters, during the rendition of which refreshments, both 
liquid and solid, were served bountifully. The enter- 
tainment was a most enjoyable one and the visitors 
were most favorably impressed with this additional evi- 
dence of their kind hosts’ hospitality. 

THURSDAY’S SESSION. 

The meeting on Thursday morning was called to 
order at 11:30 and was devoted almost entirely to dis- 
cussion of the new lien law. Judge John A. Caldwell, 
of Cincinnati, attorney for the association, was present 
to give whatever information on the new law was neces- 
sary. The matter was thoroughly discussed from vari- 
ous points and was finally referred to the special lien 
law committee, who were ordered to continue with full 
power to act for the best interests of the association. 


The New Officers. 


The annual election of officers was characterized by 
the utmost good feeling throughout. Its result was the 
choice of the following: 


. 


President—B. F. Weybrecht, Alliance, Ohio. 

Vice president—Lawrence Higgins, Pittsburg, Pa. 

Treasurer—F. D. Torrence, Xenia, Ohio. 

Directors—J. Wilson, jr.. Wapakoneta; Charles H. Town- 
ley, Cincinnati; W. E. Miller, Mount Gilead; Philip Veith, 
Newport, Ky.; John Carley, Sharon, Pa.; A. Bernower, 
Canton, Ohio. 


At the directors’ meeting F. M. Smith, of Newark, 
Ohio, was re-elected secretary. 


An Executive Session. 


On Thursday afternoon an executive session was 
held. The matter of exemptions was taken up and 
discussed at length and the constitution was changed 
to conform to previous recommendations. Other con- 
stitutional changes of a minor character were made. 


Register of Attendance. 


Cc. M. Anderson, Franklin. 
J.C. Alexander, Nicola Bros. Co., Pittsburg, Pa. 
J. B. Adams, Fisher & Wilson Co., Cleveland. 
J. E. Artz, Dayton. 
James Anderson, Buckeye Churn Co., Sidney. 
L. G. Anderson, Toledo. 
J. C. Ahrens, True & True Co., Chicago. 
Fred Aldrich, Rib River Lumber Co., Pittsburg, Pa. 
Charles F. Allen, Sabina. 
H. R. Allen, Sabina. 
J. Althaus, Bluffton. 
Harry Allen, Toledo. 
L. J. Brown, New Trenton, Ind. 
A. B. Brock, Loveland. 
Cc. S. Bacon, C. S. Bacon & Co., Grand Rapids, Mich. 
William I. Barr, Greenfield. 
W. P. Bogardus, Mt. Vernon. 
Ira D. Bennett. Detroit, Mich. 
L. C. Beem. Richwood. 
L. L. Barth. Edward Hines Lumber Co., Chicago. 
Cc. W. Bunnell, Mason. 
William R. Baird, Youngstown. 
J. A. Bernower, Canton. 
J. R. Buckingham. Milford. 
Chapin L. Barr. M. B. Farrin Lumber Co., Cincinnati. 
J. P. Bartelle. Barbour & Starr, Toledo. 
Sam E. Barr, Marietta. 
George T. Barnes. Cleveland. 
George C. Bent, Edward Hines Lumber Co., Chicago. 
I. J. Bernower, Canton. 
E. W. Chambers, Michigan City Sash & Door Co., Michigan 
City, Ind 
KE. Beach, Plain City. 
Cc. W. Blair, Wiborg. Hanna & Co., Cincinnati. 
F. R. Babcock, FE. V. Babcock & Co.. Pittsburg, Pa. 
Ww. A, Bennett, Bennett & Witte, Cincinnati. 





none pete 


Cc. W. Burt, Burt & Brabb Lumber Co., Ford, Ky. 
E. W. Chambers, Michigan City Sash & Door Co., Michigan 


City, Ind. 


George H. Crawford, Fordyce Lumber Co., Columbus. 
Cc. C. Coyle, Galion. 

Freeman Compton, Hamilton. 

J. J. Campion, C., H. & D. R. R., Toledo. 

J. H. Campbell, Toledo. 

W. A. Cole, Urbana. 

S. A. Conn, Globe-Wernicke Co., Cincinnati. 

Cc. J. Coppock, R. H. Jenks Lumber Co., Cleveland. 

8S. C. Carter, Mansfield. 

C. W. Cole, Cincinnati. 

T. B. Clark, Xenia. 

William A. Cool, Cool-Hubbell Lumber Co., Urbana. 
Carl E. Copp, C. 8S. Bacon & Co., Grand Rapids, Mich. 
W. S. Cooper, Greenfield Lumber & Ice Co., Greenfield, Ind. 
H. C. Creith, Yellow Poplar Lumber Co., Coal Grove. 

A. Compton, Hamilton. 

R. W. Crofoot, Troy. 

James C, Cowan, Yellow Poplar Lumber Co., Cincinnati. 
W. D. Castelberry, Cincinnati. 

T. W. Dobbins, T. W. Dobbins & Son, Lima. 

George R. Dilks, Richmond, Ind. 

W. A. Drake, Cobbs & Mitchell, Cadillac, Mich. 

Daniel Dake, Traverse City, Mich. 

George Dingledy, Youngstown. 

John Du Bois, Bellaire. 

A. C. Davis, Newark. 

W. M. Dingfelder, Hamilton. 

J. H. Doppes, J. B. Doppes & Sons, Cincinnati. 

W. B. Dickerson, Wood-Dickerson Co., Birmingham, Ala. 
J. N. Day, Foster Lumber Merc. Agency, Chicago. 

Sam D. Dare, Toledo. 

James R. Davidson, Cincinnati. 

A. S. Dennis, Detroit Lumber Co., Detroit, Mich. 

Frank Diebold, Diebold Lumber & Mfg. Co., Pittsburg, Pa. 
David Devan, Springfield. 

A. C. Davis, P. Smith Son’s Lumber Co., Newark. 
George Ellis, Hercules Woodenware Co., Chicago. 

E. N. Estry, Celina. 

J. W. Frankenberger, Mansfield. 

O. BE. Faught, Cincinnati. 

Cc. W. Forney, Cambridge. 

W. E. Ford, Palmer, Fuller & Co., Chicago. 

James M. Flautt, William Snider & Co., Somerset. 
William B. Flautt, William Snider & Co., Somerset. 

H. EF. Fisher, Toledo. 

L. E. Fuller, AMERICAN LUMBERMAN, Chicago. 

M. B. Farrin, M. B. Farrin Lumber Co., Cincinnati. 
Austin Ferbeau, Greenfield. 

I. F. Foster, C. S. Bacon & Co., Grand Rapids, Mich. 
W. H. Francis, W. H. Francis & Co., Troy. 

G. N. Fannin, Ashland, Ky. 

Frank Green, Chicora, Miss. 

T. A. Griffith. Morgan Co., Chicago. 

L. M. Goode, Springfield. 

J. Grueshaber, Toledo. 

E. D. Galloway, Howell. ; 

Charles Green, Powell & Gobey, Columbus. 

A. B. Gabriel, Kelsey & Freeman, Toledo. 

Martin Gross, Bellevue. 

I. E. Ginn, Jamestown. 

W. A. Goodwin, Cincinnati. 

Bb. C. Groesbeck, Stearns Company, Grand Rapids, Mich. 
Earl Gleason, Van Wert. 

W. C. Greer, Greer-Wilkinson Lumber Co., Indianapolis, Ind. 
H. H. Giesy, Lancaster. : 

George S. Gynn, Wilson Avenue Lumber Co., Cleveland. 
J. Watt Graham, Graham Lumber Co., Cincinnati. 

John R. Gobey, Powell & Gobey, Columbus. 

W. H. Hager, C. H. Gill Lumber Co., Cleveland. 

Cc. A. Hertenstein, C. A. Hertenstein & Co., Chillicothe. 
W. E. Hyde, Columbus. 

W. W. Hobson, Foster-Munger Co., Chicago. 

H. L. Hart, Alexander & Edgar Lbr. Co., Iron River, Wis. 
J. A. Hunt, Wadsworth. ‘ ; 

J. S. Hayward, Nicola, Stone & Myers Co., Cleveland. 
W. A. Hendy, Cincinnati. 

Cc. R. Hall, Cincinnati. 

F. H. Herdman, Janesville. 

W. H. Hager, C. H. Gill Lumber Co., Cleveland. 

L. Heller, Youngstown. 

Fred Hoffman, Youngstown. 

Cc. R. Hopkins, Custer. ; 

E. R. Hilton, Stearns Company, Grand Rapids, Mich. 
George Hartke, Oxford. 

Cc. E. Hemp. J. F. Bender & Bros., Hamilton. : 
George W. Hotchkiss, Illinois Lumber Dealers’ Association, 


Chicago. 


FE. A. Hildreth, Hildreth & Martin Lumber Co., Columbus. 
. W. Hawkins, Akron. 

H. M. Hubbell, Urbana. 

M. A. Hayward, Burt & Brabb Lumber Co., Ford, Ky. 

Cc. M. Haas, Dresden. 

Hl. D. Henry, Athens Lumber Co., Athens. 

©. 2. Henry, Greenfield Lumber Co., Greenfield. 

G. A. Hoffman, Robert H. Jenks Lumber Co., Cleveland. 
Ek. M. Holliday, Wheeling, W. Va. 

J. M. Iseminger, Middletown. 

John H. Jenks. Robert IT. Jenks Lumber Co., Cleveland. 
J. A. James, Springfield. 

c. C. Jenkins, Willoughby. 

Owen T: Jenks, Owen 't. Jenks Lumber Co., Cleveland. 
Ward Jackson, Van Cleve Glass Co., Cleveland. 

A. M. Jenkins. Springfield P. M. Co., Springfield. 

II. C. Jacoby, Seven Mile. 

F. E. Kimball, Cleveland. 

William Keatitz, Kipp City. 

Ben C. Keator, Enos, Henry & Co., Pittsburg, Pa. 

c. EF. Kincaid, Cincinnati. 

James King. Galion. : 

S. S. King, Dayton Lumber Co., Dayton. 

I’. A Kilmer, Oak Harbor. E 
John W. Kitchen, Van Sant. Kitchen & Co., Ashland, Ky. 
W. N. Kelly. Kelly Shingle Co., Traverse City, Mich. 

0. B. Law, Saginaw, Mich. 

John R. Laing. Palmer, Fuller & Co., Chicago. 

F. G. Lightner, Sabina. 

KE. C. Leaming, Morgan Company, Chicago. 

A. M. Lick, Mitchell & Rowland Lumber Co., Toledo. 

L. W. Lorber, Convoy Lumber Co., Convoy. 

Peter Lickert, Limestone. 

Charles B. Loveless, Warren Manufacturing Co., Warren. 
T. C. Lloyd, Oxford. 

Sam Loew. Loew-Segner Lumber Co., Massillon. 

J. Love, Wiborg. Hanna & Co., Cincinnati. 

M. Lawrence, Marion. : 

M. W. McFarland, Mershon, Schuette, Parker & Co., Sagi- 


> 


baw, Mich. 


F. B. MeFarlan. Cincinnati. 

W. E. Miller, Mt. Gilead. 

J.C. Miller, Miller Supply Co.. Huntington. W. Va. 
Cc. H. Myers, Fuller & Rice Mfg. Co., Grand Rapids. Mich. 
E. M. Mayer. William Mayer Co., Cincinnati. 

H. K. Mead. Cincinnati. 

R. Wf. Martin. Imp. Mfg. Co., Marion. 

A. D. McLeod. C., H. & D. R, R., Cincinnati. 

J. 1D. Morgan, Cincinnati. 

J. W. Mvers, Enterprise Lumber Co.. Cincinnati. 
Henry Meier. H. W. Meier's Sons, Cincinnati. 

W. F. Miller. Mount Gilead. 

Joseph F. Miles, Foster-Munger Co., Chicago. 

Cc. E. Morris, Cincinnati. 

Cc. E. Mvers, Franklin. Pa. 

Fdward Morgan. Morgan Co.. Oshkosh, Wis. 

Max Mvers. Nicola. Stone & Myers Co., Cleveland, 
1. A. Meek. East Palestine. 

Henry Mvers. Toledo. 

James Murphy. Covington. 

C.J... Munger. Elkhart, Ind. 

G. Lowe, Mason. 


———— 


Cc. J. Miller, Smithville. 

George Maul, Port Clinton. 

W. R. Mantz, Summit Lumber Co., Akron. 

C. A. Mauk, Barnes & Mauk, Toledo. 

If. L. Mickle, Cincinnati, 

S. P. Matthews, Greer-Wilkinson L. Co., Indianapolis, Ing 
W. A. Magoon, Bennett Bros. Lumber Co., Sandusky. ' , 
og > , gee ee ; 

2. S. Nail, Lumbermen’s Mutual Insurance Co., Mans 

L. C. Orwiler, Nevada. fansteld. 
R. G. Page, South Bend, Ind. 

C. W. Pursell, Washington Court House. 

W. S. Parker, Findlay. 

Peper & Panning, Hamler. 

S. D. Pine, AMERICAN LUMBERMAN, Chicago. 

L. D. Price, Swanton. 

N. L. Pierson, J. L. & N. L. Pierson, Cincinnati. 

J. L. Pierson, J. L. & N. L. Pierson, Cincinnati, 

Db. C. Phelps, Kirk-Christy Co., Cleveland. 

J. A. Porter, Bennett & Witte, Cincinnati: 

i. K. Prichett, Globe-Wernicke Co., Cincinnati. 

J.C. Parsch, Elyria. 

B. F. Packard, Warren Packard Co., Warren. 

D. J. Peterson, Toledo. 

a A. bp ee — co 

seorge Puchta, Queen City Supply Co., Cincinnati, 

H. W. Requarth, Dayton. — 

H. J. Ritter, Tipp City. 

Frank H. Reilly, W. W. Reilly, Buffalo, N. Y. 

H. M. Rowe, Columbus. 

H. B. Romoser, Morrow. 

C. W. Riegel, Toledo. 

C, A, Rosser, W. F. Rosser Son & Co., Arcanum. 

John Ricker, Delphos. 
L. P. Rose, Cool-Hubbell Lumber Co., Urbana. 
J. H. Rohrer, J. H. Rohrer & Co., Germantown. 
W. A. Reynolds, Spencerville. 
P. A. Rogers, Eastman & Gardiner Co., Laurel, Miss. 
John L. Ross, Hamilton. 

F. M. Smith, P. Smith & Son Co., Newark. 

Thomas T. Swearingen, Columbus. 

Will H. Shippen, Ellijay, Ga. 

R. Starr, Barbour & Starr, Toledo. 
W. P. Stone, Missouri Lumber & Mining Co., Grandin, Mo. 
Fred Shriver, Shriver Bros., Massillon. 
Andrew Spies, Norwalk. 
O. H. Simpson, Greenfield. 

H. Savidge, Bliss & Van Auken, Saginaw, Mich. 

J. H. P. Smith, Parkersburg, W. Va. 

H. T. Sample, True & True Co., Chicago. 

Frank Spangler, Toledo. 

Warren Schrock, Van Cleve Glass Co., Cleveland. 

C. E. Secrest, Pleasant City. 
Allen A. Smith, Foster-Munger Co., Chicago. 

S. B. Stanberry, Toledo. 

H. A. Sellen, Morgan Company, Chicago. 

EK. E. Stephenson, Celina. 

Charles A. Smith, Newark. 

A. M. Stearns, Lockland. 
O. A. Spencer, Toledo. 

L. L. Sattler, L. L. Sattler Lumber Co., Pittsburg, Pa. 
A. J. Somerville, Mansfield. 

W. A. Somerville, Toledo. 

J. F. Shaw, Robert H. Jenks Lumber Co., Cleveland. 

H. Sanders, Eaton. 

Charles Schreiber, Massillon. 

George Schreiber, Massillon. 
F. P. Sutphen, American Lumber Co., Chicago. 

Henry Snider, Snider & Myers, Springfield. 

W. A. Smith, Smith-Sowers Co., Columbus. 

E. M. Sprague, Cincinnati. 

J. A. Slauser, Larue. 

Henry Sheets, Youngstown. 
M. O. Sherer, Louisville. 
J. H. Schorr, Milo. 
Herman Sanders, Eaton. 

Henry Snider, J. J. Snider Lumber Co., Columbus. 
A. Strauss, Malvern Lumber Co., St. Louis, Mo. 
H. C. Shreve, Burt & Brabb Lumber Co., Ford, Ky. 
George W. Schwartz, Vandalia Line, St. Louis, Mo. 
John Thompson, Cincinnati. 

E. S. Thomas, Jackson. 
Charles C. Thornton, R. H. Jenks Lumber Co.. Cleveland. 
Charles H. Townley. W. E. Townley & Co., Cincinnati. 
W. E. Townley. W. E. Townley & Co., Cincinnati. 

I’. D. Torrence, Xenia. 
Cc. H. Taft, Cincinnati. 

A. D. Terhune, Toledo. 
David Trotter. Trotter & Hanson, Toledo. 
A. S. Thiesen, Napoleon. 

i. O. Thompson, Cleveland. 

R. J. Throop, A. Teachout Sash & Door Co., Columbus. 
Charles C. Thornton, Graceville, 

W. J. Tarbox, Cedarville. 
Id Troy, Chicago Lumber & Coal Co., St. Louis, Mo. 
John Kk. Thornton, Marion. Ind. 

Kk. M. Vietmeier, John M. Hastings, Pittsburg, Pa. 
J. A. Van Orsdel, Hf. G. Van Orsdel & Son, Lexington, Ky. 
T. B. Van Alstyne, Youngstown. 
R. H. Van Sant, Van Sant. Kitchen & Co.. Ashland, Ky. 
C. S. Walker, C.. H. & D. R. R.. Cincinnati. 
James Wilson, jr.. Wapakoneta. 
W. L. Whitacre, Columbus. 
Frank Whitacre, Morrow. 

Frank Wuichet, Dayton. 
John R. Walls, R. J. & B. F. Camp, White Springs, Fla. 
G. C. Williams, Ottawa. 
W. B. Wick. Hamilton. 
J.S. Walker, Ironton. 
J... Wishart, Sharon, Pa. 
(. Wells. Daniel Dake, Traverse Gity, Mich. 
G. H. Worch, Versailles. 
Jno. KE. Williams, Lumber Trade Journal, New Orleans, La. 
Cc. Ty. Wood, Western Reserve Lumber Co., Warren. 
J. W. Williams, Jeffersonville. 
J. J. Wooleston, Springfield. 

B F. Waggoner, Milton Center. 
©. Wollenweber. Prendergast Lumber & Coal Co., Marion. 
If. P. Wiborg. Wiborg. Hanna & Co., Cincinnati. i 
O. E. Yeager, Buffalo Hardwood Lumber Co., Buffalo, N. Y. 


NOTES OF THE MEETING. 


John R. Laing, of Chicago, president and manager 


of Palmer & Fuller & Co., was at the convention ac- 
companied by Mrs. Laing. 
as “the ‘man with the silk hat” from the fact that 
whenever he attends a meeting of the Union Associa- 
tion of Lumber Dealers he invariably wears a silk tile 
and Mr. Laing himself says that it is the only occasion 
outside of a swell reception when he wears anything but 
an ordinary hat. 
as well by the above title as they do by his name. 


He has come to be known 


The Ohio dealers know him nearly 


H. Savidge, who was formerly with Wm. H. White 


& Co., Boyne City, Mich., but who now represents Bliss 
& Van Auken, of Saginaw, the well known dealers in 
“everything in lumber,” was in attendance during the 
three days’ session. 


George R. Dilks, who is one of the best known men 


in the traveling fraternity and who does a considerable 
wholesale business, with headquarters at Richmond, 
Ind., and is particularly well known as president of the 
Central Association of Traveling Lumber and Sash and 
Door Salesmen, which is to hold its annual meeting in 























Fespruary 1, 1902. 


AMERICAN LUMBERMAN. 


27 








Chicago on February 12, was present at the convention 
and grected his large circle of friends. 

John R. Walls, of Indianapolis, who has been in the 
Ohio and Indiana territory for over a year past and 
in that time has built up a splendid trade in yellow 
pine and other woods, was in Cincinnati during the 
meeting as the representative of R. J. & B. F. Camp, 
of White Springs, Fla., leading manufacturers of yellow 
pine lumber. He says that his trade is first class, and 
it ought to be for John is a hustler and understands 
the lumber business thoroughly in all departments. 


Henry A. Sellen, Tom A, Griffith and Ed. Morgan were 
representatives of the Morgan Company, of Chicago and 
Oshkosh, Wis., during the convention. Mr, Griffith covers 
the eastern and southeastern territory for the Morgan 
Company, and says that business has been so good that 
he has not had time to take his usual winter vacation 
until now. He will spend a week or two in visiting 
his friends in Chicago and vicinity. 

Dan Drake, of Traverse City, Mich., who is now in 
the hemlock business, was there as was also his repre- 
sentative, Christian Wells, of Indianapolis. Mr. Dake 
reports a good demand for his specialties. 

Joe Miles, Ohio salesman for the Foster-Munger Com- 
pany, of Chicago, is, according to the Cincinnati papers, 
a nephew of General Nelson A. Miles of the United 
States army. Joe hasn’t said so himself, but the Cin- 
cinnati newspaper men will have it that way. Mean- 
while his many friends among the retail lumbermen and 
traveling men are congratulating him on the discovery 
of his long lost relative. W. W. Hobson, of Indianapo- 
lis, and Allen A. Smith, of Chicago, representing the 
same concern, were also present and the trio made a 
strong combination. ° 

The Stearns Company, of Grand Rapids, Mich., had 
a strong representation at the meeting in the persons 
of E. C. Groesbeck, of Grand Rapids, E. R. Hilton, of 
Huron, Ohio; W. L. Whitacre, of Columbus, and one 
or two others. The gentlemen occupied room 104 on 
the first floor above the office at the Grand hotel, where 
they entertained their friends royally. 

W. A. Drake, of Dayton, was there in his own interest 
as well as that of tlfe firm of Cobbs & Mitchell, well 
known lumber and hardwood flooring manufacturers 
of Cadillac, Mich. 

The American Lumber Company, of Chicago, had 
able representatives present at the meeting in the per- 
son of its manager, A. W. Haines, and of its Ohio trav- 
eling man, Harry T. Sample. 

L. L. Barth, vice president of the Edward Hines Lum- 
ber Company, and George Bent, who has the reputation 
of being one of the monarchs of the salesman’s craft, 
circulated around among their numerous patrons and 
friends and didn’t miss anybody as far as known. 

E. M. Holliday, of Wheeling, W. Va., who is a di- 
rector of the association, took in all of the business ses- 
sions as well as the side issues of entertainment. Mr. 
Holliday states that he has fully recovered from his 
unfortunate financial setback a year or two ago, having 
paid all of his debts dollar for dollar, with a plenty 
left to do business on. He states that at the time he 
was put into the hands of a receiver his assets were 
fully thrice his liabilities. 

Charley Bacon, of Grand Rapids, Mich., had two of his 
representatives with him in the person of E. F. Fos- 
ter of Alden, Mich., and Carl E. Copp, of Fife Lake, 
Mich. 

Messrs. John Quincy Adams and John A. Thuma, 
comprising the firm of Adams and Thuma, of James- 
town, Ohio, were both present at the meeting. This 
firm recently succeeded Ginn & Thuma, Mr, Adams buy- 
ing E. E. Ginn’s interest. Mr. Adams, by the way, is 
as his name would indicate, a lineal descendant of two 
of the famous presidents of the United States. , 

Tuesday evening’s Times-Star of Cincinnati sold its 
entire edition early in the day on account of having at 
the top of its front page the portraits of President Wil- 
son, Secretary Smith, Vice President W. J. T. Saint and 
Directors C. H. Townley, W. E. Miller, A. W. Hawkins 
and B. F. Weybrecht. 

E. L. Edwards, the Adonis of Dayton lumbermen, was 
at the meeting, as was also his traveling representative, 
L. M. Clark. 

Too much praise cannot be accorded the various mem- 
bers of the several entertainment committees, represent- 
ing the Lumberman’s Club, the Pine Lumber Dealers’ 
Association and the Business Men’s Club who acted as 
hosts during the session. William A. Bennett, of Ben- 
nett & Witte, was foremost in making the arrange- 
ments, being chairman of the committee of the Lum- 
bermen’s Club, and took a watchful and abiding interest 
in the welfare of the guests during their three days’ 
stay. 

James C. Cowan, representing the Yellow Poplar Lum- 
ber Company, of Coal Grove, Ohio, was on hand and 
says he is improving steadily in health and strength. 

C. W. Burt, manager of the Burt & Brabb Lumber 
Company, with mills at Ford, Ky., met many of the 
customers of that well known concern during the meet- 
ing. Mr. Burt says that there is a big flood in the 
Kentucky logging streams, but that logs are not com- 
ing down very rapidly. He looks for a busy trade in 
the poplar line this year and says that stocks are gen- 
erally badly broken. Morris A. Hayward, of Columbus, 
and H. ©. Shreve, of Cincinnati, two of the firm’s rep- 
resentatives in the retail field, were also at the meeting. 


John C. Ahrens and Harry .T. Sample, manager and 
Ohio representative respectively of the True & True 


Company, of Chicago, greeted their many friends in the 
retail trade of the three states who were present at the 
meeting. 


The Robert H. Jenks Lumber Company, of Cleveland, 
Ohio, had probably a larger number of representatives 
present than any other concern there. Among them were 
the following: George A. Hoffman, Charles C. Thorn- 
ton, J. Fillmore Shaw, C. G. Coppock, L. R. Hawes and 
Manager John H. Jenks. 


M. B. Farrin, of the M. B. Farrin Lumber Company, 
and the Farrin-Korn Lumber Company, Cincinnati, was 
on hand as was also his sales manager, Chapin L. Barr 
of the first named concern and Chester Korn, his partner 
in the last named institution. Mr. Farrin is making 
active preparations for the construction of his new chem- 
ical plant, he owning the United States rights of the 
Emerson patent for extracting the preducts from 
wood. One of the converters will arrive in 
Cincinnati next week and will be immediately 
started in operation, though it is his’ in- 
tention to put in ten in all. With the use of these 
converters he expects to have an output of 1,600 gallons 
of wood alcohol, twenty-five tons of carbon and 8,000 
pounds of acetate daily. 


PPA 


MEETING OF THE UNION ASSOCIATION OF 
TRAVELING MEN. 


The second annual meeting of the Union Association 
of Traveling Lumber & Sash & Door Salesmen was held 
in the east club room on the main floor of the Grand 
Hotel, Cincinnati, on Wednesday morning, January 29. 
President Walter L. Whitacre, of Columbus, Ohio, called 
the meeting to order at 11 o’clock in the morning. For 
an hour or more prior to the assembling of the members, 
Secretary Charles C. Thornton, of Granville, was kept 
busily employed in making out receipts for dues and 
for initiation fees of new members. Some of the more 
enthusiastic among the salesmen busied themselves for 
an hour or two in securing additions to the membership, 
nearly every traveling man in attendance at the meet- 
ing being added to the list, there being twenty-seven 
new accessions recorded. 

Those who were present at the meeting were the fol- 
lowing: 

Those Present. 

Ward B. Jackson, Van Cleve Glass Co., Cleveland, O. 

k. Y. aon Michigan City Sash & Door Co., Michigan 
City, Ind. 

W. W. Hobson, Foster-Munger Co., Chicago. 

Joseph IF, Miles, Foster-Munger Co., Chicago. 

M. W. McFarland, Mershon, Schuette, Parker & Co., Sagi- 
naw, Mich. 

Ben C. Keator, Enos, Henry & Co., Pittsburg, Pa. 

Harlow L. Hart, Alexander & Edgar Lumber Co., Iron 
River, Wis. 

1 b P. Matthews, Greer-Wilkinson Lumber Co., Indianapolis, 
nd. 

k. R. Hilton, Stearns Company, Grand Rapids, Mich. 

W. E. Ford, Palmer, Fuller & Co., Chicago. 

G. A, Hoffman, Robert H. Jenks Lumber Co., Cleveland. 

C. H. Meyers, Fuller & Rice Lumber & Manufacturing Co., 
Grand Rapids, Mich. 

W. H. Hager, C. H. Gill Lumber Co., Cleveland, O. 

Charles W. Green, Powell & Gobey, Columbus, O. 

Allen A. Smith, Foster-Munger Co., Chicago. 

James A. Porter, Bennett & Witte, Cincinnati, O. 

L. P. Rose, Cool-Hubbell Lumber Co., Urbana, O. 

John R. Walls, R. J. & B. F. Camp, White Springs, Fla. 

Sam H. Loew, Loew-Segner Lumber Co., Massillon, O. 

A. B. Gabriel, Kelsey & Freeman, Toledo. 

J. B. Adams, Fisher & Wilson Co., Cleveland. 

Christian Wells, Daniel Dake, Traverse City, Mich. 

William A, Cool, Cool-Hubbell Lumber Co., Urbana. 

E. M. Vietmeier, J. M. Hastings, Pittsburg, Pa. 

A. J. Somerville, Lumbermen’s Mutual Insurance Co., 
Mansfield, O. 

Ben J. Throop, A. Teachout Sash & Door Co., Columbus. 

; _—— C. Thornton, Robert H. Jenks Lumber Co., Cleve- 
nd. 


W. L. Whitacre, Cohumbus, 

J. Fillmore Shaw, Robert H. Jenks Lumber Co., Cleveland. 

Frank P. Sutphen, American Lumber Co., Chicago. 

Secretary Thornton read the minutes of the first regu- 
lar meeting of the association held at Toledo last year, 
which on motion were adopted as read. 

On account of the fact that most of the salesmen were 
busily occupied in entertaining their retail friends, Pres- 
ident Whitacre suggested that the association proceed 
immediately to the election of officers, which was done. 

Mr. Ford moved that the rules be suspended and that 
the present president be re-elected to serve another year. 
Mr. Vietmeier put the question and President Whitacre 
was again chosen to serve during 1902, in spite of his 
expressed desire to retire from the position. 

In like manner Charles C. Thornton was reelected sec- 
retary and treasurer and John P. Bartelle, of Toledo, and 
Harold Robinson, of Cincinnati, were re-elected directors 
to serve two years, the other directors being John C. 
Phillips, of Saginaw, Mich., and B. J. Throop, of Colum- 
bus. 

The secretary read his report, showing a balance of 
$72.76 in the treasury on January 28. On motion of 
Mr. Vietmeier the report of the secretary was accepted. 
Mr. Throop moved that a committee of three be ap- 
pointed to audit his accounts. The chair appointed the 
following as the auditing committee: W. E. Ford, Ben. 
C. Keator and Ward B. Jackson. 

Mr. Throop moved that a committee of three be ap- 
pointed to prepare appropriate resolutions expressing 
the sentiments of the association upon the death of 
James H. Rogers, of Columbus, one of the members of 
the association who was greatly respected by all, and 
that the president of the association be included as one 
of the committee. The chair appointed in pursuance of 
this resolution B. J. Throop, James A. Porter and W. 
L. Whitacre as a committee to draw up the resolutions. 

The secretary reported that there had not been a 
great amount of work to do the past year in securing 
employment for members of the association; that during 
the year only one member had been out of a positon 





and he obtained a job at once. He urged upon the mem 
bers the advantages of the work and requested that he 
be communicated with whenever any member was out of 
a job. 

Mr. Matthews thought that it would be a good idea to 
have each member of the association provided with a 
membership card certifying that the bearer was a mem- 
ber in good standing in the association, which card could 
be renewed each year. Im case of sickness or accident 
these cards would be found to be very useful. 

Mr. Hart thought this would be a good idea and said 
that another good feature of the card would be that 
members who were sick or injured or their friends could 
notify the secretary and the secretary could inform each 
member of the association and if a member happened 
to be in the town where the sick or injured member was 
he could call upon him and perhaps assist him in sore 
way. 

On motion the secretary was instructed to have mem- 
bership cards printed, each card to be signed by the sec- 
retary and president and certifying that the member 
in whose name it was made out was in good standing 
during the year in which it was issued. 

No further business appearing the convention ad- 
journed. 

The following is a list of new members who were re- 
ceived during the meeting: 


, Goman Adam Hoffman, Robert H. Jenks Lumber Co., Cleve- 
a 


nd. 

John W. Kitchen, Van Sant, Kitchen & Co., Ashland, Ky. 

J. B. Adams, Fisher & Wilson Co., Cleveland. 

E. R. Hilton, Stearns Company, Grand Rapids, Mich. 

John R. Gobey, Powell & Gobey, Columbus, O. 

George Marshall Rowe, Powell & Gobey, Columbus. 

Charles W. Green, Powell & Gobey, Columbus. 

Christian Wells, Daniel Dake, Traverse City, Mich. 

Scott P. Matthews, Greer-Wilkinson Lumber Co., Indian- 
apolis, Ind. 

Harry K. Mead, Richey & Halsted, Cincinnati. 

Thomas T. Swearingen, Smith & Sowers Co., Columbus. 

George R. Dilks, Richmond, Ind. 

Arch P. Watertield, J. S. Walker Lumber Co., Ironton. 

Cc. L. Monger, Elkhart, Ind. 

George Bent, Edward Hines Lumber Co., Chicago. 

Aaron B. Gabriel, Kelsey & Freeman, Toledo. 

J. B. Alexander, Nicola Bros. Co., Cleveland. 

John H. Jenks, Robert H. Jenks Lumber Co., Cleveland. 

John Thompson McRoberts, Nicola Bros. Co., Cincinnati. 

Charles H. Meyers, Fuller & Rice Lumber & Manufacturing 
Co., GPand Rapids, Mich. 

Thomas A. Griffith, Morgan Company, Chicago. 

J. Fillmore Shaw, Robert H. Jenks Lumber Co., Cleveland. 

Frank E. Kimball, Ralph Gray, Cleveland. 

John R. Walls, R. J. & B. F. Camp, White Springs, Fla. 

Harlow L. Hart, Alexander & Edgar Lumber Co., Iron 
River, Wis. 

W. W. Hobson, Foster-Munger Co., Chicago. 

L. R. Hawes, Robert H. Jenks Lumber Co., Cleveland. 
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OREGON’S TIMBER EXHIBIT AT CHARLESTON. 
PORTLAND, ORE., Jan. 24.—Oregon’s forestry exhibit 
at the Charleston (S. C.) exposition is being enthu- 
siastically commended and to most of the visitors is 
a revelation of one of the richest resources of this rich 
section of the country. The difficulties of railroading 
prevented carrying to the exposition some of what are 
regarded here as our largest specimens of Oregon forest 
growth, but those sent are indicative of the arboreal pos- 
sibilities of this state. From advices just received from 
Charleston the following is culled as showing the char- 
acter of our forestry exhibit and its reception there: 

One “stick” of fir, which was cut seven feet from the butt, 
squared 34 inches and measures 74 feet in length. *This is 
simply a sample,”’ said Col. Dosch, “from millions of acres of 
the same kind in Oregon.” Another block from a tree is 27 
feet in circumference; another 9 feet in diameter. 

Besides the large and massive displays Oregon has also 
some very wide boards—3vU to 40 feet long, 4 to 5 feet wide 
and 4 inches thick; ship planks 74 feet long and 4 to 5 
inches thick. Neatly and artistically arranged on a long 
table in the center of the entire exhibit are polished woods 
of pine, spruce, fir, cedars, juniper, yew, larch oak (white 
and black). These are also shown in their rough state. 
Cabinet lumber, with its fine finishing qualities, is pleasing 
and artistically arranged, including polished maple, ash, 
alder, myrtle, laurel, dogwood, cottonwood, cherry and quite 
a number of other woods, all of which grow in great quanti- 
ties in Oregon. “The most extensive timber belt in the 
world,” said Col. Dosch, “lies in the counties of Clatsop, 
Columbia, Washington and Tillamook, in our state. During 
1901 the saw mills of Oregon cut 988,565,000 feet of lumber, 
valued at $8,948,000. Portland is the leading export city of 
the world in lumber. Shipments from the coast ports of 
Oregon during the past year amounted to 347,254,422 feet.” 

Oregon timber is being put to many uses. A _ superior 
quality of furniture is manufactured there and shipbuilding 
is an industry fast being developed. This being one of the 
richest fruit countries in the world, each year brings a 
demand for about 40,000,000 feet of spruce lumber for boxes, 
which are used in marketing and shipping. Spruce and hem- 
lock are also used in great quantities for the manufacture of 
paper. Oregon paper mills furnish the supply for most of 
the large dailies of the Pacific coast. 

At the Oregon exhibit are many large photographs of for- 
ests. Some trees of great dimensions do not have a limb for 
from 60 to 100 feet from the ground. Hundreds of pine 
cones are gracefully strung over the entire exhibit. Many of 
these cones measure from 12to 17 inches in length. Then 
there are many peculiar growths of saplings, which have been 
used in making rustic furniture. Besides the commercial trec 
of Oregon there is a great variety of ornamental evergreens. 
There is no place in the world where trees are produced in 
such beauty and as many varieties as in Oregon. The mag- 
nolia, though an imported tree, grows as easily in the north- 
west as in the south. Holly and other shrubbery of similar 
growth are grown in this state. 


Thus it will be seen that Oregon is at the head of all 
timber states, and with billions of standing trees and 
the great demand at present for her lumber there is, 
indeed, a future which cannot be estimated in money re- 
turns for her exports. 

All who visit the exposition will be interested in this 
exhibit. The commissioners there in charge are Col. H. 
E. Dosch, Mr. George Slocom and Mrs. Edyth Tozier 
Wetherred. They state it is no trouble to answer ques- 
tions and that it is even a pleasure to receive visitors. 
The Oregon space occupies the whole side of the annex 
to the palace of agriculture, or 228 feet long, covering 
348 square feet. The Charleston exposition is to be con- 
gratulated on being able to secure what is proving one 
of the leading attractions on the grounds. 
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RETAILERS OF SOUTHERN ILLINOIS. 
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A Big Attendance at Their Fifth Annual—Reports and Addresses Show Progressive 


Prosperity 


Entertainment and the Wise Legislation Those Who Were 


There — Hoo-Hoo [luch in Evidence. 





The fifth annual meeting of the Southern Illinois Lum- 






ber Dealers’ Association was held in the city hall, Cen- 
tralia, lll., on Monday and Tuesday, January 27 and 
28. 

The attendance was exceptionally and gratifyingly 


large, nearly 75 percent of the members being present at 
the various sessions, in this respect setting an example 
which might with profit be followed by some of the 
larger and more important associations and at the 
same time indicating a general feeling of interest and 
enthusiasm which had an outward manifestation in the 
activity shown and the businesslike methods pursued 
by the officers and members. 

It might be said that in some respects the small 
association possesses advantages to which the larger 
ones cannot lay claims. At the Centralia meeting every- 
body knew everybody else. There were no cliques, no 
divisions. Each member had the best interests of the 
association at heart, and the hand claps as well as the 
feeling of good fellowship and sociability which pre- 
vailed gave the meeting somewhat the appearance of 
a jolly party of old neighbors and friends. 

Business was, however, combined with pleasure, and 
some substantial orders were entered in the order books 
of the traveling salesmen. 

THE OPENING SESSION. 

The first session of the association was held at 2 o’clock 
Monday afternoon. L. M. Bostwick, of Centralia, in 
a neat speech introduced Mayor Robert Rohl, who ad- 
addressed the meeting. Mayor Rohl expressed his friend- 
liness for lumbermen generally and for the lumbermen 
at this association meeting particularly. He presented 
to the association the keys of the city and authorized 
thein to enjoy themselves in every reasonable way. 

The mayor's remarks were responded to by President 
Grear, who thanked the mayor for his assurances of 
hospitality and promised him that the members of the 
association would endeavor in their actions to keep 
within due bounds. 

The roll call by counties showed which counties were 
and which were not represented in the association. It 
being the intention of the officers to perfect and extend 
the organization by bringing about a complete repre- 
sentation of the counties in the southern part of the 
state, and it having been showu that most of the coun- 
ties were already represented, promises were made by 
various oi the members that they would duriug the 
present year actively aid in securing a representation 
in sack counties as at present contained no -nember 
of the association. 

The reading of the annual address of the president 
was next in order, and is as follows: 

The President’s Address. 

President Grear’s address began with data historical 
of the formation of the association, in which he recalled 
the efforts of its early founders, Messrs. Cobburn, of 
Murphysboro; Wangelin, of Pinckney; Brinkman, of 
Chester; Kimmel and the Messrs. Eade, of Duquoin; 
Samuel, of Carterville; Cochran and Ackman, of Marion, 
and Broadway, of Cobden, and himself, and the first 
meeting, called to order by Peter F. Ahrens, then secre- 
tary of the Illinois Lumber Dealers’ Association. He 
spoke of the adoption of a constitution and by-laws, the 
first election of officers, the help of the traveling lum- 
bermen and the first modest meetings. He continued: 

Last year we met at Belleville and now we are in Cen- 
tralia again. Those of us who have been with the organiza- 
tion from the beginning are justified in looking over this room 
today with a feeling of congratulation. Many of us who 
attended that first meeting at Carbondale hardly had the 
temerity to predict that we would be holding this our fifth 
annual meeting, especially with such a nice crowd as we have 
today. * © *® 

I can see where our little organization has accomplished 
much. It has drawn many of us together and brought about 
that feeling of brotherhood which we set out to attain. But 
f this crganization, gentlemen, many of us who are warm 
personal friends today and who delight to come together and 
greet each other in these meetings once a year would be total 
strangers. It is not only in the open meetings where we lis- 

» the views of the different members on questions of 

erest to us in our business and where we look around us 
ud see the interest manifested by our hearers—the looks of 
sympathy and forbearance on the faces of those who do not 
talk out in meetin’’’ and who like to listen—but in‘the 

tels and on the streets it is pleasant to greet each other 
he hand clasp of good fellowship. It is good to get 

way from your work; to mingle with your fellow workers : 
he worry and of business at home for a 

















to leave the trouble 
few days 

iSvery one of us here today, gentlemen, will feel better and 
appier when he goes back to his home and his business. I 
shall not undertake today to give you any facts or figures 
the finances or anything of that kind, because. 















1 not much more familiar with them than any of 
i, secondly, from the fact that our worthy secretary 
his report and will, I hope, give us a nice talk. 
is so capable of doing. That will encourage us and 
feel like we are on the road to success as regards 
bjects and aims of our association. 
t were possible to arrive at some plan by which we 
ild sé the attendance at just one meeting of every 
mnber dealer in southern I}linois. If such could be the case, 
f we co cure just one great big meeting, there would be 
trouble to form one of the strongest, associations in the 
muntryv 

"he worst trouble we have had so far is to get our people 
leave their siness just for a day or two. I know how it 
is myself jut we ought not to feel that it is impossible to 
get away from home Unless we can get out once in a while 
and see what other people are doing and get other people’s 
views we are apt to rust out It is just like getting married 

the first time is always the trouble 
I know there are dozens of good, bright lumber dealers 


whom, if we get them out one time, we would 


eould only 


have easy sailing with. ‘They would be with us ever after- 
ward. but, as | said, it is like getting married—it is all in 
getting accustomed to it. 

I think of one good plan that would increase our member- 
ship largely, and that is this: Let each member leave this 
city with the full determination that he will secure the 
attendance of just one dealer who has not attended any of 
our meetings, and that next year he will not only come but 
will bring one of his friends. I see in my mind’s eye a meet- 
ing that will be a rouser. I see a hall filled with enthusiastic 
members. I see a meeting that will be the pride of every 
lumber dealer in southern Illinois. * * * 

The year just past has been a notable one for the lumber 
business. We have passed through a year that has been one 
of the best in the history of the country. ‘Trade was good 
throughout the whole year; prices have been steady; people 
have paid the prices asked with less complaint than in any 
similar period since I can remember; collections have beea 
good and the lumber dealers everywhere so far as I have been 
able to find out have nothing to complain of. Of course 
there are some things that have arisen from time to time that 
may have been slightly unpleasant and which will probabis 
be brought up at this meeting, but on the whole it has been 
a remarkable year. 

During the last year I do not think there has been so much 
friction between the wholesalers and the retailers in southern 
Illinois, and this condition, I think, is largely due to the con- 
ditions of trade. The demand being good, we have not been 
so ready to criticize the wholesalers or their methods of doiny 
business. 

I shall never forget that grand and exhaustive explanation 
of the yellow pine situation that was given us at Belleville 
last year by Mr. Freeman. I think that address was nearer 
to the point and covered the case all around more thoroughly 
and did more to smooth the troubled waters than any other 
thing I have seen or heard for years. And this I say, gentle- 
men, is the direct outgrowth of our association. It is one of 
the phases that is bearing fruit according to my ideas of what 
our association should be and for what we set out at the 
beginning to accomplish. Those of you who were not there 
cannot imagine what you missed. 

I am only too glad to welcome the wholesalers to our meet- 
ings, to have their views of the trade situation as they 
appear from year to year. As in the case of Mr. Freeman, 
their appearance among us and a concise statement of affairs 
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from their standpoint will often clear up the atmosphere 
when it has been overclouded by doubts and misunderstand- 
ings of the true situation. It is true we have the traveling 
man with us always, but his interests are so nearly identical 
with our own; he comes to see us at our places of business ; 
he keeps us posted on prices; he advises us in advance of 
every contemplated raise in the markets; he flatters us; he 
pats us on the back; he praises our judgment and foresight ; 
he makes us feel that we are great big men; that what we 
don’t know about financiering and general business methods 
would fill a very small pamphlet. When we buy cheap he 
makes us believe it was our own keen foresight and knowl- 
edge of trade conditions that led us up to it. The modest 
man that he is, he does not take any of the credit to himself 
nor for his good advice at a critical time. 

This modesty and self-sacrificing spirit make it a relief 
sometimes to have one of the bosses come in and give us a 
good hard “set down,”’ but in such a smooth, diplomatic man- 
ner _ we clap our hands with glee and go into ecstasies 
over it. 

Gentlemen, this is as it should be. We need it. It braces 
us up. It makes us feel that we have seen both sides of the 
question. It sends us back to our homes like the man who 
“got religion’’—he had it and wanted everybody else to have 
it. Now, during this our fifth annual meeting I want to see 
every member who is with us become so enthusiastic over it 
that he will go home glad that he came and will advise all 
his neighbors to come next year. 

And now as we proceed to the business of the day let us 
do so in a systematic and businesslike manner. Let us trans- 
act the business of this meeting in such a way as to com- 
mand the respect and admiration of every one who is with us. 
From present appearances this meeting bids fair to be the 
best one we have ever held. Let us make up our minds to 
come together next year with just double the number we have 
at this meeting. Let each member constitute himself a com- 
mittee of one to secure the attendance next year of one mor 
dealer; then will our efforts be crowned with that success 
that we so earnestly desire, and we can exclaim as with one 
accord, “Well done, thou good and faithful servant.” 


Then followed the reading of the report of the secre 
tary and treasurer, W. O. Weihe. 

The report which follows shows that the association 
has added a reasonable number to its membership and 
that it is in a thriving and healthy condition, 

The Secretary’s Report. 
As I step before you I hardly realize that another year has 


passed and that we are again meeting to exchange words of 








greeting and good cheer as well as ideas for our mutual good 
It has certainly been a very busy year for each and every 
lumberman. General prosperity was the outcome. The pan 
year has been a record breaker in the volume of business 
transacted in all branches of industry, the lumber business 
being no exception. The fall trade especially was surpris- 
ingly great. During the severe drouth of last summer many 
of us felt somewhat discouraged. Knowing what losses the 
farmers were suffering, the future aspect of affairs was some. 
what dubious for the reason that when the farmers are 
aillicted with a shortage of crops the general business map 
must necessarily suffer a shortage of trade. 

_I know of some lumbermen who were actually caught Nap- 
ping because they thought there would not be much falj 
trade, They did not stock up very heavily, and when the 
rush did come they were to a greater or less extent unpre- 
pared to fill orders, They were then ‘on pins and needles” 
because the mills did not and vould not rush their belated 
orders. It is frequently thus. It is difficult to auticipate 
events, and many times what we expect will happen neyer 
materializes. 

Now I wish to say right here that I came to this meeting 
with great expectations for an increase in the membership of 
the association, and I trust that you will all do your share to 
help me to realize these expectations. For the past year | 
can report an addition of thirteen new members to our asgo- 
ciation, making a total of sixty-one, but when it is considereq 
that our territory contains a great number of those who are 
not only eligible but who should become members the number 
sixty-one seems to be a somewhat small showing. We should 
have 100 members at least. No doubt there are lumber deal- 
ers who fail to see that any material benefit can be derived 
from belonging to an association such as this. Others, on 
the other hand, are simply careless and indifferent about the 
matrer. It is unnecessary for me to argue this question at 
length. The strongest argument I can offer in favor of these 
associations is this: Come and attend them annually, take 
an active interest in their proceedings and you can take my 
_ for it that you will never regret having become oue 
of us. 

This is an age of organization. 
development is to be found in co-operation. United we are 
strong, divided we are weak. In the furthering of any great 
or good object or idea men must combine their efforts and act 
wholly in unison. As individuals we can of course do some- 
thing. but that something is little in amount and has little 
effect in advancing and improving lumber conditions. We 
may have no complaint to file at present, but conditions may 
arise at any time which will be a detriment and hindrance to 
our business interests. An individual effort to control them 
would be futile, but the combined efforts of our various asso- 
ciations would, in all probability, quickly bring about a satis- 
factory adjustment. Men engaged in similar pursuits encoun- 
ter similar difficulties. It is greatly to their advantage that 
they come together and discuss questions relative to their 
trade. By coming in personal contact with each other we 
both acquire and impart ideas as to methods best adapted 
and most conducive to a successful prosecution of our busi- 
ness interests. 

These association meetings are not only a great benefit in 
a business way but they serve at the same time as short and 
enjoyable periods of recreation. I dare say that a great 
majority of my fellow lumbermen are to be found at their 
places of business from January 1 to December 31, holidays 
not excepted. They never find time to leave home unless it 
is for business reasons. These meetings are, therefore, just 
the thing for you. ‘They justify you in taking a few days 
off, because they combine business with pleasure. 

We owe a vote of thanks to the traveling men in our terri- 
tory for the sincere interest which they have manifested. As 
they have gone from town to town and from lumberman to 
lumberman they have made known the advantages to be 
derived from membership in this association. They have 
undoubtedly persuaded some to join. That is right. “Let us 
become more and more enthusiastic and active, so that we 
may increase in number and in strength. We feel that our 
association deserves the hearty support of every dealer in 
southern Illinois, and we extend a hearty invitation to all 
lumber dealers to become members of this organization and 
a secure the benefits to be derived from such connec- 


After the reading of Secretary Weihe’s report the 
president appointed the appropriate committees for fur- 
therance of the convention’s work. 

To the auditing committee was referred the financial 
statement of the treasurer. 

At this juncture L. M. Bostwick, of Centralia, 
announced that seventy-five theater tickets had been 
secured and that they would be distributed at the Rex- 
ford house after supper. 

Shop Talk. 

A general discussion was then participated in, a 
number criticizing the manner of packing red cedar 
shingles. It was claimed that these shingles were gen- 
erally received in an unsatisfactory condition as a 
result of their being placed in the dry kiln after being 
packed; and that they were then butted, leaving the 
package loose and consequently in a poor condition for 
stacking and loading. It was felt that the wishes of 
the retailers on this subject should be regarded and that 
red cedar shingles should be packed in the same manner 
as are other shingles and that they should be air dried 
in every case. 

Another subject quite fully discussed was whether 
a planing mill attached to a retail yard is a profitable 
investment. It was the general opinion that it is not. 

_A committee was then appointed to take up for con- 
sideration the matter of complaints. Those constitut- 
ing this committee were W. A. Karr, of Fairfield; Henry 
Terry, of Goreville, and W. P. Hubbard, of Indian- 
apolis. ; 

On motion the secretary of the association was 
instructed to do some missionary work during the 
present year by visiting and having a personal talk with 
the retailers in southern Illinois, making it his special 
object to secure as «many new members as possible, to 
do whatever he could to spread the gospel of organiza- 
tion, and thus enlarge and solidify the association. 

Recess was taken until the following morning at 
10:30 o'clock. 

On Monday evening under the guidance of the local 
committee on entertainment nearly eighty members of 
the association including a few invited guests went to 
the opera house and thoroughly enjoyed the play “Two 
Merry Tramps.” , 

TUESDAY MORNING’S PROCEEDINGS. 

At 8 o'clock and preceding the morning session of the 
association a visit was made to the works of the Cen- 
tralia Window Glass Company. Competent guides 
explained to the members of the party and illustrated 
practically the various operations necessary in the man- 
ufactare of window glass. This industry ‘js a new one, 
the plant having been constructed six months ago. It 
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is in a most flourishing condition, the entire output 
thus far having found a ready sale in Chicago. The 
company is a co-operative one, although it was con- 
sidered advisable to incorporate under the laws of IIli- 
nois. Each of the blowers and other expert workmen 
contributed $1,000 at the beginning, and the president, 
James Reid, is one of the hardest workers in the com- 
pany, himself spending the working hours of every day 
at the practical work of glass blowing. 

Window glass only is manufactured, and it is expected 
that when the plant shall be enlarged the whole of the 
increased output will be sold to the jobbers of St. Louis 
and Chicago. What is known as “producer” gas is used 
by the company, while the sand is brought from Ottawa, 
lil., and from Crystal City, Mo. The average income of 
the blowers is $45 a week, although some who blow the 
elass of double thickness make from $65 to $75 a week. 
~ Returning from the glass works the members of the 
association met at the city hall at 10:30 o’clock for 
the holding of the morning session. 

Several of the committees reported, the first the com- 
mittee on complaints, whose report was adopted. 

The report of the auditing committee was read, show- 
ing a balance in the treasury of $84.50. This report, 
on. motion, was also adopted. 


Election of Officers. 


In the election of officers Walter Grear, of Anna, was 
re-elected president; Charles A. Glore, of Centralia, 
was elected vice president, and W. A. Karr, of Fair- 
field, was elected secretary and treasurer. The elec- 
tion of two directors resulted in the selection of James 
F. White, of Marissa, and P. J. Langan, of Cairo. These 
two, with the three officers who are directors ex-officio, 
constitute the board of directors. 


From the State Association. 


J. W. Miller, of Carbondale, who was on the pro- 
gram for a paper on the subject of “Are We Protect- 
ing Those Who Protect Us?” was unable to be present 
at the meeting. President Grear therefore called upon 
J. T. McGrath, president of the Illinois Lumber Deal- 
ers’ Association, who spoke substantially as follows: 


I regret exceedingly that I was not able to be with you 
yesterday and participate in your deliberations. What I 
have seen this morning has certainly been very gratifying. 
I was pleased to listen to the remarks of your president 
when he stated that he thought the offices should be passed 
around. I quite agree with him that the duties performed 
by the officers of an association such as this are more or 
less laborious. There is necessarily considerable routine 
work to be done by the members of the executive board, and 
the work to be done by the secretary and treasurer is es- 
pecially severe. It is, therefore, in my opinion most wise 
to pass these offices around. It creates enthusiasm and a 
more general interest in the work of the association. 

I believe that it is the duty of every member of this asso- 
ciation to become a member of the state association. The 
retail lumber dealer is confronted with these two obstacles: 
The first one is the competition of him from whom he buys 
stock—that is from the wholesale trade. The second is 
the unjust competition from a competitor. In the local asso- 
ciation it is your aim to control the latter obstacle. In the 
state association we aim to control the former. With these 
two elements of discord removed the retailer is in a position 
to reap the result of his well directed energies and enjoy 
the fruits flowing from the proper control of his relations 
with others in the same line of trade. The man who invests 
from $15,000 to $20,000 in lumber is most certainly en- 
titled to his local trade, and no man can gainsay that. It is 
a principle recognized by all of us. The work of the various 
associations as it has progressed from year to year has re- 
moved many, if not all, of the difficulties with which we 
formerly had to contend. 

In considering the joining of the state association some 
of you may hesitate to take favorable action in the matter 
because the meetings are held in Chicago, and Chicago is 
too far away to warrant your spending the time and money 
necessary to make the trip. In reply to that I wish to say 
that at the last annual meeting of the state association a 
motion was made that the next meeting be held at Peoria. 
Our secretary then corresponded with several of the dealers. 
A small meeting of Peoria dealers was held, and the reply 
came back to us that they preferred that we come to 
Peoria “some other time.”” We were thus thrown back upon 
Chicago. If: every member of this local association were a 
member of the state association we would then be warranted 
in holding our next meeting at Springfield, possibly going 
back to Chicago the following year. 

Now I wish to make this proposition to you, and I hope 
every man here will be willing to accept it: The annual 
dues of the state association are $6. To every person who 
is not a member of the association but who will signify his 
willingness to become a member we will deduct from the 
annual dues to the state association the amount of your 
dues for one year to your local association. That will give 
you an opportunity of coming in for as small an amount as 
you could reasonably expect to pay, and it should be some- 
thing of an inducement. I wish you would give this propo- 
sition your serious and careful consideration. I am satis- 
fied that you must see that your union with the state asso- 
ciation would be greatly to your advantage. The state 
association has done you a great amount of good. Those 
of you who are in the least degree familiar with its broad 
Scope and the great work which it has done, and is doing. 
will fully agree with me that it has wonderfully improved 
trade conditions throughout the state. 

The topic which was to be discussed here this morning !s 
one which I should certainly have liked to hear discussed. 
The duties which you owe those who are or should be pro- 
tecting you are duties which are frequently overlooked. The 
Proposition is a reciprocal one, and I am afraid that there 
are many who do not give the subject the attention which 
es by doing good to those who have done good to 

In conclusion I wish to say that the meeting of the state 
association will be held in Chicago February 12 and 13 
Come to the mecting and bring your wives with you. 


The Next Meeting Place. 

Although it is wholly within the province of the 
board of directors to decide upon the place for holding 
the annual meeting, President Grear was yet of opin- 
ion that the board should be guided in making its de 
cision by the advice of those present at the meeting of 
the association. P. T. Langan, of Cairo, extended a 
hearty invitation to the members to hold the next an- 
nual meeting in Cairo. W. E. Beal, of Vienna, and C. 
T. Wade, of Farina, also spoke in favor of holding the 
next meeting at Cairo. L. M. Bostwick, of Centralia, 
and W. 0. Weihe, of Nashville, favored the holding of 
the next meeting in Centralia. The matter was put 


to a vote, and it was decided to hold the meeting of 
1903 in Cairo. 

President Grear then proposed three cheers and a 
tiger for Centralia and its reception committee. The 
cheers were lustily given and with a hearty good will. 

On motion the meeting took. a recess until 1:30 
o’clock in the afternoon. 


TUESDAY AFTERNOON’S SESSION. 


James E. Gatewood, of St. Louis, spoke for a few 
minutes on the subject of “Something about Nothing 
in Particular.” 

The first event on the afternoon program was the 
address of L. M. Bostwick, of Centralia, the substance 
of which was as follows: 


It is a genuine pleasure to welcome you to our city for 
the second time as an association. 

Money is active and plentiful, and instead of being hoarded 
is either seeking investment in business enterprises or is 
freely loaned at so low a rate of interest that any legitimate 
business need not lack for financial backing. 

In 1901 from January 1 to November 30 the principal mills 
of the south manufactured in round numbers 1,993,000,000 
feet of yellow pine, and during the same period shipped 
2,090,000,000 feet, nearly 100,000,000 feet more than was 
manufactured. This refers to yellow pine alone. Other kinds 
of lumber are in about the same condition. 

Perhaps one of the best criterions of the wonderful busi- 
ness activity of our country is the continued and increasing 
shortage of the car supply. We know that the car shops 
have been crowded to their utmost capacity during the past 
three years. The new freight cars that have been made have 
not nearly supplied the demand. 

We are glad to have you with us in Centralia, and while 
you might have been entertained in a more lavish way in a 
larger city we hope that you will all have a good time and 
feel that you own the town. 


In the preliminary portion of the address by C. D. 
Rourke, of Petersburg, which, in part, is as follows, a 
number of reminiscences, personal anecdotes and stories 
were told with a gusto and finish for which he is some- 
what famous. 

When he became serious, he said: 


To give you an idea of what I think of these associations, 
I once asked a man who runs a model lumber yard if he was 
not a member of his association. He answered in the affirma- 
tive, and also said. “Why?’ My answer was, “Because you 
have all the earmarks of a hustler, and all hustlers belong to 
lumber associations.” I was stating the simple truth. They 
all do belong to their respective associations and invariably 
attend the annual meetings and take an active interest in 
everything that is said and done. 

If I go into a yard where the sheds are in a dilapidated 
condition, where the lumber is piled in “any old way,” where 
a barrel of lime is open and enough of it scattered around to 
make things look mussy, where a bunch of sash is lying in the 
driveway, a tempting target for some mule’s hoof, where the 
outside of his desk is littered with a sufficient number of 
lists to furnish information for every carpenter or customer 
who cares to look, where his books are allowed to keep 
themselves, and where he doesn’t take a trade paper (or if 
he does take one, fails to read it), I am willing to bet a dollar 
to a cent that he did not obtain his information as to how 
S — a lumber yard at a meeting of the southern Illinois 

ealers. 

I can’t understand, for the life of me, how any man can 
financially afford to run an untidy yard. Neatness in any 
line of business is a trade getter, and I am proud to testify 
that by the looks of their yards and offices the dealers of 
southern Illinois realize this most important fact. The day 
has gone by where a lumber yard can run itself. The man 
who keeps an untidy yard and who fails to give his individual 
attention to his business will wonder some morning where his 
trade has gone, after a neat and lively fellow has dropped 
into town and opened a yard which is run along proper and 
modern lines. 

Some time ago I was advising a line yard man not to go 
into a certain town where there was an old established yard. 
He said, “Oh! I am not afraid of him. Look at the way he 
runs his yard. I think I will have little trouble in establish- 
ing myself in his town.” Build sheds and plenty of them. 
However, if I keep on telling you the necessity of this and 
other matters you are liable to conclude that I am one of the 
army of people who think they know it all and can tell any 
lumberman how to run his own business. 

Before concluding I wish to say a little about an associa- 
tion that is very near and dear to me—the Hoo-Hoo. This 
is an association composed of the flowers of the lumber busi- 
ness. The number of members still to ‘be admitted is lim- 
ited, as we are rapidky approaching the limit of 9999. There 
is, however. a little room in the garden for a few more choice 
buds. and I trust that those buds will be made up of the 
members of the Southern Illinois Lumber Dealers’ Associa- 
ion. 

Resolutions. 


The following report of the committee on resolutions 
was read by Secretary Weihe: 


Your committee on resolutions would beg leave to report 
as follows: 

To the mayor. local lumbermen and citizens of Centralia 
we return our thanks for the use of the city hall and the 
agreeable entertainment furnished us. 

To the traveling men we extend our thanks for the mag- 
nanimous and big-hearted treatment we have received from 
them, and we trust their business in southern Illinois for the 
year 1902 will be all they can possibly expect. May their 
shadows never grow less. 

To the representatives of the St. Louis Lumberman and the 
AMERICAN LUMBERMAN we extend our thanks for their at- 
tendance at our convention. 

To State President McGrath we extend our thanks for his 
presence and his able talk on behalf of association work: and 
to all present we extend our thanks for the good time we 
have had at this convention. 

J. W. TATE, 

J. F. WHITE, 

H. R. Hay, 
Committee. 

On motion the convention adjourned to meet on Tues- 
day and Wednesday, January 27 and 28, 1903, at Cairo, 
Til. 

Those Present. 
T. B. Irvin, Patoka. 


W. A. Karr, Fairfield. 
F. G. Hanley, New Orleans, La. 


Walter Grear, Anna. 
J. L. Kleymeyer, Alden 
Bridge, La. 


E. A. Roof, Ashley. J. G. Knebel, St. Louis, Mo. 
J. R. Samuels, Marion. J. S. Knebel, St. Louis, Mo. 
Henry Terry, Goreville. G. W. Bright, St. Louis, Mo. 
W. N. Stotlar, Herrin. A. B. Simonson, Chicago. 
W. E. Beal, Vienna. Cc. R. Rourke, Petersburg. 
J. B. Samuel, Carterville. Harry C. Page, Springfield. 


E. Rittenhouse, Springfield. 
. O. Weihe. Nashville. 
7 en Mur- 
. Wiley, Anna. sboro. 

EM. Station. Marion. PR Schulze, Pinckneyville. 
W. P. Hubbard, Indianapolis, J. K. Goin, Dalgreen. 

Ind. Louis B. Rapp. Carbondale. 
E. B. Eckhard, St. Louis, Mo. F. M. Brock, Fairfield. 


James F. White, Marissa. 
Charles S. Wolflin, Evans- 
ville, Ind 


m ago 


Frank Metzger, Indianapolis, T. B. Wright, jr.. Mt. Carmel 
Ind. E. W. Peters, Mt. Vernon. 
Charles A. Glore, Centralia. H. W. Schroeder, Breese. 


E. F. Heiss, Centralia. 
L. M. Bostwick, Centralia. 
J. W. Tate, Centralia. 
H. M. Condit, Centralia. 
R. Jonas, Centralia. H. Parkhill, Ava. 
F. Brissenden, Clay City. J. H. Kramer, Fairfield. 
BE. L. Bledsoe, St. Louis, Mo. P. T. Langan, Cairo. 
James E. Gatewood, St. Louis, D. L. Kimmell, Duquoin. 
Mo. A. Hamilton, Terre Haute, !nd 
H. Koch, Germantown. G. E. Yunker, Carlyle. 
Fred J. Koch, New Baden. J. T. McGrath, Polo. 
H. J. Kauffeld, jr., St. Louis, August G. Peis, Bellevil?s. 
Mo. ? J. N. Lyle, Coulterville, 
George Draser, jr., Mascoutah. C. T. Maris, Cisne. 
William C. Rixmann, Hoyleton. D. C. Spencer, Vandalia. 
John Duecker, Nashville. J. B. Framzini, St. Louis, Mo. 
M. Lipscomb, Campbell Hill. C. M. Catheart, Lawrence, 
x bo ~~ foe ens Kan. 
arles W. Hall, Sandoval. Frank W. Moulton, AMERICAN 
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C. T. Wade, Farina. 

A. M. Beare, Chester. 
Sigmund Brinkman, Chester 
Anton Stratmann, Evansvili 


The Round-Up at Centralia. 

A very lively Hoo-Hoo concatenation was held at the 
Opera house, Centralia, on Tuesday evening, January 
28, under the auspices of Charles D. Rourke, Vicegerent 
Snark for southern Illinois. The number of initiates 
was the largest ever inducted into the mysteries of the 
order in any one evening in the state of Illinois. By 
the middle of Tuesday afternoon the number had reached 


‘fifteen. Then a desire to join, which desire was actively 


fostered by C. D. Rourke, Charles Wolflin, W. P. Hub- 
bard and others, became epidemic, and by supper time 
twenty-six had visited room 9 and recounted the sad 
story of their lives: 

The initiates were: 


William Grant Bright, St. Louis, Mo. 

Edwin Metcalf Jones, St. Louis, Mo. 

Edward Ferdinand Heiss, Centralia, Ill. 

Henry Justice Charles Kaulffield, jr., St. Louis, Mo. 

Alexander Burr Hamilton, Terre Haute, Ind. 

Frank George Hanley, Centralia, Ill. 

Charles Higham Wiley, Anna, III. 

Arthur Moore Beare, Chester, III. 

Frank Morris Brissenden, Clay City, II. 

Kilert Willken Peters, Mt. Vernon, UI. 

Sigmund Zachanas Brinkman, Chester, III. 

John Beetle Samuel, Carterville, Ill. 

Louis Beman Rapp, Carbondale, III. 

Edward Banard Eckhard, Carbondale, III. 

George Chase Huthmacher, Murphysboro, Ill. 

Thomas Benton Wright, jr., Mt. Carmel, III. 

Albert Baldwin Simonson, Springfield, Ill. 

Charles Edmund Rittenhouse. Springfield, Il 

William Oscar Weihe, Nashville. Ill. 

William Eugene Beal, Vienna, III. 

Edward, Allen Roof, Ashley, Ill. 

Henry Rudolph Schulze, Pinckneyville, Il. 

Frank Wilbur Moulton, Chicago, IIl. 

William Newton Stotlar, Herrin, Ill. 

Charles Alonzo Glore, Centralia, III. 

Joe Wooters Tate, Centralia, Il. 

The following officers presided during the evening and 
instilled into the minds of the initiates the fundamental 
principles of the order: 

Snark—C. D. Rourke. 

Senior Hoo-Hoo—James F. Gatewood. 

Junior Hoo-Hoo—Charles Wolflin. 

Bojum—H. C. Page. 

Scrivenoter—W. P. Hubbard. 

Jabberwock—John T. MeGrath. 

Custocatian—L. M. Bostwick. 

Arcanoper—P. T. Langan. 

Gurdon—Frank Metzger. 

When the initiatory exercises had been concluded a 
sumptuous banquet “on-the-roof”’ was served at the Rex- 
ford house. With C. D. Rourke, of Petersburg, as 
toastmaster, the following toasts were responded to: 

Story of Hoo-Hoo, by W. E. Barns, read by Charles 
Wolflin, Evansville, Ind. 

Hoo-Hoo and the Trade Paper—James E. Gatewood, St 
Louis, Mo. 

Impressions of the First Night with Hoo-Hoo, Lou Rapp. 
Carbondale. 

Hoo-Hoo and Lumber Association, John T. McGrath, Polo. 

Hoo-Hoo and Sociability, Frank W. Moulton, Chicago. 


AAA 


A VARIED BUSINESS. 

It is the recognized thing in the yellow pine business 
in a large operation to handle both longleaf and short- 
leaf. Each of them has admitted superiority for ce?- 
tain uses. And then, a range of location is desirable 
in order more economically to reach a wide territory. 
The Frost-Trigg Lumber Company, of St. Louis, has 
always recognized these points and so it offers an un- 
usual scope of choice to buyers, whether of straight 
or mixed ears. At Frostville, Ark., it has a large mill 
cutting shortleaf so equipped as to handle mixed cars 
for the yard trade to the best advantage. At Lufkin, 
Tex., it has another big modern mill. This is located 
on the dividing line between the long and short. leaved 
varieties. At Mobile, Ala., is another mill cutting 
longleaf and especially fitted to take care of the east- 
of-the-river trade. The total output of these mills, 
handled through the main office of the Frost-Trigg 
Lumber Company, is about 100,000,000 feet a year. 
Manager C. D. Johnson has built this business up into 
one of the first magnitude and has gained a reputation 
for his company of prompt, incisive and aggressive 
business methods. He makes a specialty of satisfying, 
in manufacture, grade and promptness of delivery, the 
needs of the retail trade. 

ORNs 

The Sterling Blower & Pipe Manufacturing Company, 
of Hartford, Conn., reports having received an order 
from the American Car & Foundry Company, of Ber- 
wick, Pa., for the equipment of its woodworking plant 
at. Berwick, consisting of Sterling shaving exhaust 
systems and Sterling improved automatic furnace feed- 
ers, dust collectors ete. The Sterling company has also 
secured a contract to furnish the shops of the New 
York Central & Hudson River Railroad Company, at 
Buffalo, N. Y., with Sterling systems. 
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JERSEY RETAILERS’ ANNUAL MEETING. 





Seventeenth Yearly Session Held at Newark — 


A. B. Ayres, of Newark, Chosen President — 


Some Hot Shot for the National Wholesale Association — Quarterly Meetings Pro- 
posed but Not Adopted — Large Attendance at Meeting and Banquet. 





Newark, N. J., Jan. 29.—The seventeenth annual 
meeting of the New Jersey Lumbermen’s Protective 
Association was held here at the rooms of the board of 
trade on Tuesday, January 28. President -C. W. Ennis, 
of Morristown, N. J., presided, while secretary James 
M. Reilly acted in his official capacity. The attend- 
ance was large, over fifty members being present. 

Prior to the regular meeting the directors of the asso- 
ciation assembled in executive session. Applications for 
membership were received from A. Schrafft & Co. and 
Brohm & Buhl, Newark, and Edgar H. Quimby, of 
Bayonne. They were referred to an investigation com- 
mittee for report. 

Invitations to attend the annual meeting of the 
Rhode Island and Connecticut associations were ordered 
referred to a committee to be appointed by the presi- 
dent. An invitation to be present at the annual meet- 
ing of the National Wholesale Lumber Dealers’ Asso- 
ciation was referred for action at the open meeting. 

Several complaints pending against wholesalers were 
submitted and discussed, and one concern was ordered 
reported. 

THE REGULAR SESSION. 

At a little after 2 p. m. the general meeting was 
called to order by President Ennis who, after congratu- 
lating the members upon the good attendance, sug- 
gested that business be begun by the reading of the 
minutes of the previous meeting, which were adopted. 


The Spruce Agreement. 

Reports of committeees were called for, and Sec- 
retary Reilly read one from the spruce agreement com- 
mittee, the effect of which was that after considenabie 
work it had been found impossible to carry its work 
through at the present time. Many had signed the 
agreement, but not in sufficient numbers to do more 
than give them hope. 

It was regularly moved and adopted that the report 
be received and the committee continued. President 
Ennis hoped that before the meeting was over those 
present who had not signed the agreement would do so. 

Daniel Edwards—We found no manufacturers or commis- 
sion men who were not willing to sign if we could assure 
them that seventy-five of our members would sign. 

The chair—Over 50 percent have already signed. 
to be no difficult matter to get the rest. 


It ought 


A motion was made that those opposed to the agree- 
ment tell the reasons for their opposition or their 
neglect to sign the paper, but this was not pushed at 
the time. 

Secretary Reilly next read a long report of the meet- 
ing of the secretaries of the various state associations 
which was held in New York on December 17. 

I. W. Searing, who was at the meeting in question, 
rose to make a few remarks. It was to his mind the 
most harmonious and best meeting of the kind he had 
ever attended. Many things were said and done that 
were not reported and he wished it understood that the 
way ih which the other six associations stood up for 
that of New Jersey deserved the thanks and full appre- 
ciation of all those present. 

Secretary Reilly read a long report from the trade 
relations committee, which contained several urgent 
recommendations, which upon motion were adopted. 

Warren Simmers, who was a delegate to the Penn- 
sylvania association, told of his visit to the annual 
meeting of that association early in January. He 
believed that the secretary of that association was pres- 
ent and thought that he should be called upon to explain 
the workings of that body. 

Following a few remarks from Secretary Laudig, of 
the Pennsylvania association, the report of Treasurer 
W. A. Jones was read and adopted. It showed the asso- 
ciation to be in a satisfactory financial condition. 


Constitutional Changes. 


The report of the committee on amending the consti- 
tution was then read. It recommended that article 4 
should be changed so as to read: 


The business, property and affairs of the association shall 
be managed by a board of directors consisting of the ex- 
presidents of the association, who will be permanent direct- 
ovs while they retain their memberships and remain active in 
the retail lumber business in this state; the president, vice 
president and treasurer, who shall be elected by ballot at the 
annual meeting of the association to serve for a term of one 
year, and nine directors, who-shall be elected in the same 
manner, as follows: Three directors at each annual meet- 
ing. to serve for a term of three vears. Any vacancy occur- 
ring in the board of directors by death, resignation or other- 
wise shall be filled in the same manner for the balance of the 
unexpired terms. At the first meeting of the board of direct- 
ors after each annual meeting they shall appoint a secretary, 
who shall be secretary of the association, to hold office until 
his successor is duly appointed. 

Chairman Jones, in submitting the amendment, stated 
that the object of the change was to enlarge the board 
of directors without dispensing with the services of 
those who were familiar with the work. 


Election of Officers. 

After some discussion the amendment was adopted, 
and the work of electing new officers was taken up. 
The following ticket was put forward by the nominating 
committee : 

President—A. B. Ayres, of Newark. 

Vice president—Daniel Edwards, of Long Branch. 

Treasurer-—William A. Jones, of Newark. 


Directors—Term to expire in 1904, S. R. Farrington, of 
Perth Amboy; term to expire in 1903, I. E. Hutton, of 
Ridgewood; H. V. Meeks, of Weehawken; three directors, 
term to expire in 1905, Willis R. Doyle, of Trenton; W. W. 
Smalley, of Bound Brook; E. H. Booth, of Bayonne. 


It was moved that the secretary cast one ballot for 
the entire ticket, which was done, and the unanimous 
wish of the meeting was thus carried out.» A commit- 
tee was appointed to escort Mr. Ayres to the chair, 
and in response to loud cries for a speech the new presi- 
dent said: 


Gentlemen: I am not a speechmaker; but I shall try to give 
you as good a business administration as I can. I thank you 
all cordially and shall postpone any further remarks until 
the banquet, when I will make a violent effort to say some- 
thing. 

Following the new president’s remarks a recess to 
allow the members to “see” the secretary in a financial 
way was taken. 


In Memoriam. 


Upon reassembling Isaac N. Searing was called upon 
and spoke feelingly of the death of the Hon. George B. 
Swain. They had played together as boys and grown up 
in friendship. He then offered a resolution, which was 
adopted by a rising vote, which contained the following 
tribute to the deceased’s high qualities: 

The life of George B. Swain was one that men should 
strive to emulate. During his whole business career his rec- 
ord is without reproach; as a citizen he had no superior; as 
a public official his every act entitled and won for him the 
esteem and respect of his fellow citizens. 

As president of this association, by his wisdom, forethought 
and gentle consideration he assisted largely in promoting its 
success at a time when the qualities of such a man were 
greatly needed, and during the intervening years he has 
always been a persistent advocate for honorable dealings in 
the trade. 

The loss of such a man removes from among us a warm 
friend, a wise counsellor and an exceptional advocate. 

Resolved, That while bowing to the divine will of Provi- 
dence we sincerely deplore his death, and without wishing 
to intrude upon the sacred grief of his bereaved family we 
extend to them our most sincere sympathy. 

Resolved, That this memorial be spread in full upon the 
records of the association and a properly attested copy pre- 
sented to his family. I. W. SEARING, 

WILLIS R. DOYLE, 
Isaac P. VANDERBECK, 
Committee. 


The Spruce Agreement. 

A discussion on the proposed spruce agreement fol- 
lowed, and J. D. Crary, secretary of the New York 
Lumber Trade Association, was called upon to explain 
the workings of the spruce agreement in New York. 
He stated that the agreement had been in force in 
New York for fully eleven years and had saved the New 
York lumber dealers thousands of dollars. It was 
rot a trust and yet it had accomplished for the lumber 
trade what no trust ever did. 


The Standard Oil Company was always pictured as a typi- 
eal trust, yet it was admitted that it controlled no more than 
65 percent of the oil sales. As compared to that the retail 
lumber trade represented by the association controlled the 
sales of 9914 percent of all the spruce sold in the city. But 
for that agreement there were many seasons when the spruce 
og would have become demoralized. It had often saved 
the day. 


President Ayres called upon President Everett Lake, 
of the Connecticut, association, to make a few remarks 
upon trade relations. He believed retail associations 
were organized for the retail trade; the wholesale asso- 
ciation for the wholesaler. In some ways they ran along 
the same_lines, in others they clashed. There might yet 
come a time when matters could be so adjusted that 
both could work in harmony. 


The Directors’ Report. 


Secretary Reilly, called upon to submit the report of 
the board of directors, read in part as follows: 


Annual Report of the Board of Directors of the New Jersey 
Lumbermen’s Protective Association. 
oa of the New Jersey Lumbermen’s Protective Asso- 
ciation : 

The successful conduct of the business of the association is 
a matter for sincere congratulations. At no time have our 
members given more satisfactory evidence of their belief in 
its work or manifested greater loyalty to the principle it rep- 
resents, and no compensation that could be offered in return 
for the time we have given could gratify us more than the 
knowledge that our labors have been appreciated. 

We are happy indeed to say that it is just such hearty, 
honest and fearless support as we have had that makes this 
association one of the foremost if not the strongest in the 
country. * * * It is a pleasure to note that the educational 
movement which our association started years ago has pro- 
duced wonderful results, and the benefits that the lumber 
trade is receiving therefrom are far reaching indeed. 

While irregular sales continue to occur, and will no doubt 
as long as men buy lumber, still in our judgment we have, 
through this association, succeeded in checking the practice 
to such an extent that every concern of repute has long since 
learned to look upon our listing as a badge of dishonor, and 
we know the great majority engaged in the wholesale trade 
would as soon be accused of dishonesty as to be‘ reported on 
our list for selling consumers. * 

We all realize that the official report as a remedy has 
checked and practically eliminated the scalping wholesaler 
and that our trouble from this class has been reduced to a 
minimum, but while we have been engaged in perfecting this 
result a new form of trade abuse has crept in and is causing 
serious annoyance and loss to members at certain points. 
This last evil we are free to confess is a serious one and 
our efforts up to the present time have failed of success. We 
refer to sales made by so called retail dealers. The problem 
is a most difficult one to solve and calls for patience on the 
part of all dealers whose trade interests are affected. We 


have tried listing such dealers and have carried our trouble 
over their heads direct to the wholesalers and have held 
them responsible, even going so far as to list those whom we 
had previously notified that shipments on orders from such 
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concerns to consumers in this state would cause their nameg 
to be sent out to our members. We have zealously labore 
to correct the abuse of the stop-over privilege, in the hope 
that it would prevent one or two of these concerns from 
carrying on their unfair competition. We have endeayoreg to 
secure the co-operation of the National Wholesale Lumber 
Dealers’ Association by effecting what is known as the Bog. 
ton agreement, and we have endeavored in many other ways 
to get at this evil. Our listing such concerns is not effective 
for the reason that they do not seek the trade of the yard 
dealer, and the only remedy that suggests itself to us is 
hearty mutual co-operation on the part of the wholesaler 
and we deplore the lack of interest shown by the Nationaj 
association in this matter, 

The latest effort made will be brought before you in g 
report submitted by delegates appointed to_attend a joint 
meeting of the retail associations of New York city, Con. 
necticut, Pennsylvania, Massachusetts, Rhode Island. Phila- 
delphia and New Jersey, at which meeting the subject was 
taken up and resolutions adopted. We feel sure that these 
resolutions will be recognized by the railroad company and 
that further abuse of this privilege will cease. 

The forming of the proposed spruce agreement was looked 
forward to by your board of directors with a great deal of 
hope, as we believed that its provisions would place in the 
power of the association a handle which could be used to 
great advantage in preventing certain trade irregularities 
that now furnish cause for adverse criticism, and we sin- 
cerely regret that your committee has not been able to com- 
plete this work. Why you have not concurred in this move- 
ment is a matter of surprise to your board. The apparently 
unanimous indorsement of the plan submitted at our last 
annual meeting appeared to warrant the belief that such an 
agreement was heartily desired. If we may offer an opinion 
we would urge you to effect such an agreement by all means 
without further hesitancy. If your committee can secure 
the co-operation of the wholesaler, the commission man and 
the manufacturer—and we feel hopeful that it can—the 
agreement proposed would be of splendid advantage to the 
trade and of undoubted value to all. We suggest that the 
report of the spruce committee be made the subject of dis- 
cussion, so that every member may more fully realize what 
an important matter it is, and to accomplish it we hope 
that action will be taken whereby those present at this ses- 
sion will undertake to secure the signature of those who 
have been unable to attend. 

We are particularly pleased at the unanimity of the feeling 
expressed regarding the value of a mutual co-operative move- 
ment between the wholesale and retail trade, and the united 
and unanimous vote recorded in favor of such a movement 
as the one particular thing required is significant. The 
power of such an influence unanimously expressed by repre- 
sentative men means all that they may require for the pro- 
tection of their business interests, and we feel that this 
power should never be satisfied until trade conditions are so 
adjusted as will give a full and honest measure of what is 
due to it. 

It is not for the wholesaler to say that we should be con- 
tent with whatever they choose to offer as a portion: let us 
maintain the unity bespoken by our authorized delegates at 
this conference. and the retail dealers can reverse the con- 
dition and tell the wholesale trade to be content with what is 
best for it. 

Because the work has been laborious and the roadway full 
of obstructions in the past does not imply that we should be 
satisfied now with prevailing conditions. Every man present 
we are satisfied, will agree that there are many conditions 
which should be changed, and instead of the yard dealers 
conceding further customers to the wholesaler we should de- 
mand much which in the past was taken, when we were un- 
organized and unable to protect ourselves. Our experience 
as an executive board urges us to so express our views, and 
we hope that at a future meeting of the various state asso- 
ciations this question will be brought up for consideration. 

Regarding complaints for violation of section 3 of our 
rules, we are very happy to report that of the whole number 
received during the year it was necessary to order only five 
reported to you. and of this number we received a very hum- 
ble petition and apology from one within a month after his 
name was reported, pleading that his name be removed. Be- 
lieving his assurances to be sincere your board acceded to the 
request. From another we have received an admission of his 
mistake and an apology for the error, with a very earnest 
assurance that such sales shall not occur again. In all we 
received twenty-six complaints, of which number we find that 
four of the dealers hold membership in the National Whole- 
sale Lumber Dealers’ Association, and to say the least it is 
a sad commentary on the management of that association 
from which we had hoped for support and protection; but 
judging from information laid before your board by one of 
the parties against whom a complaint was lodged it appears 
that his error was not due to any desire to antagonize our 
trade or the rules of this association but it was due to a 
false classification made by the trades relation committee of 
the National association without consulting this association 
=, without reference to or regard for our rights in the 
matter. 

Another instance of the same character caused a whole- 
saler located in New York city to feel the weight of our cen- 
sure and brought from him the assurance that he did not 
care what rules the National association or its trades rela- 
tion committee might make, the rules made by the New 
Jersey association were good enough for him and would be 
lived up to. 

Your committee on trades relations will no doubt submit 
for your deliberation a forceful presentation of the griev- 
ances which this association has against the policy pursued 
in defiance of our rights by the trades relation committee 
of the National Wholesale Lumber Dealers’ Association, and 
we bespeak for it your most earnest attention and emphatic 
action. There is something in the methods which are being 
pursued by the association referred to. in this work of clas- 
sification. which endangers the trade of the retailers not only 
in New Jersey, but in every state. * * * 

Your ready response to the circular issued for funds to 
be used for secret service work was appreciated, not only 
because it supplied the means should occasion require to 
prosecute the work intended but because it served to indi- 
cate the true interest that vou feel in the association and 
the success that you all wish it. For reasons best known 
to your board we have not made use of this special fund. 
but should our efforts fail to bring about the results aimed 
for in the near future it will be made use of in a practical 
way. rr 

We are glad to say that we can turn over to our suc- 
cessors in office a treasury free from debt, an association 
with a membership of 110 loyal supporters, and a fund 
created as a reserve for special work amounting to $481, 
and we believe that your treasurer will also be able to 
report a good balance in the general account. 

This question of expenses brings before us another matter 
which we wish to say a word or two about, and that is 
regarding lumber dealers in this state who do not hold 
membership in our association. We are almost tempted to 
ask if there are any such dealers, because we cannot under- 
stand what manner of men thev are. They know the good 
that this association is doing. they realize its value to the 
trade, and they must surely know that we would be glad to 
have them come in and work with us. We have been doing 
good for them for years, and do they. realize that in return 
for what we are and have been doing for them they are 
doing harm to us and to themselves Let each one of us 
take up this matter seriously; do not let us agree_here 
todav to see our neighbors who are not on our roll and for- 
get it tomorrow. but let us make uv our mind to keen at it 
until everv legitimate retail vard in this state shall have 
on its walls one of our certificates of membership. 

There is one subiect of general regret to the members of 
your board, and while we dislike to even give credence to 
the report still we feel it our duty to revert at this time to 
the subject, We refer to the rumors that some members are 
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disloyal. A salesman for a firm reported on our list has 
insisted that certain members of this association have been 
standing by him and have given him their orders. The 
same statement has been made by others, and while there 
js no commodity on the market cheaper than falsehood still 
we feel that it is timely for us as an executive board to say 
a few words on this subject. * * * Now if this associa- 
tion is to enjoy the fruits of the hard work, the patience and 
perseverance that have been exerted in its behalf such an 
action by any members cannot be countenanced. If there 


is any man holding membership among us who will dis- 
honor himself in this way his resignation should be asked for. 
If such 2 condition exists it is confined to a very few mem- 
pers, because only recently your board received a letter 


which contradicted the claim advanced by the agent referred 
to; in fact, we are disposed to helieve that the assertion 
was made out of whole cloth, for the reason that this letter 
stated that the writer was virtually compelled to sit in his 
office, because every dealer whom he called on in New Jersey 
since his name was reported had turned him down, and when 
he tried Connecticut he found things equally as bad. During 
the coming year your board will institute a special inquiry 
to ascertain facts concerning this question, and it is need- 
less to say that if any member is found to be disloyal sum- 
mary action will be taken. 

Another matter which we wish to refer to before closing 
this report is one regarding our meetings. It has been 
suggesied that it would be for the best interests of the 
associution if quarterly meetings were held. We have given 
the suggcsticn careful thought and would like to hear your 
views with reference to the matter, and therefore suggest 
that it be made a subject for discussion. 

From past experience we can recommend that meetings of 
the directors if held quarterly at different points would 
prove highly instructive and be of great benefit, provided 
the dealers in the locality where a meeting is held can be 
prevailed upon to attend. By so doing every dealer will have 
an opportunity to hear and if need be discuss the complaints 
and other affairs that may be acted on. Dealers who are not 
members will then have a chance to convince themselves that 
the work performed is of a highly important character, but 
in order to achieve the greatest success our members must 
co-operate and make an effort to attend themselves and bring 
with them those who do not belong to our association. ; 

Before closing we wish to present a recommendation which 
we believe will do as much to prevent irregular sales as any 
other single action that we have ever taken. The plan which 
we propose is the creation of a real system of information 
by which we strongly advocate placing the names before 
our members of the salesman who solicits or accepts an 
order from a consumer. Ninety percent of irregular sales 
in the past has been caused by salesmen having a true 
knowledge of the parties to whom the sale was made. (We 
have in the past held the firm or individual responsible, on 
the old principle of holding the employer guilty for the acis 
of his agent, allowing the real culprit to escape.) Let us 
while maintaining the official report add to che condition 
and hold the saiesman also as a guilty party. and Iet us 
affirm individually that eny salesman who seeks or selis 
our eustomers will no lorger receive ai order from us, no 
matter what firm he may represent, and have this informa- 
tion spread emong all the dealers with whom we place our 

rs. 

“oo are many cther important pheses of our work which 
we would like to present to you but to do so would take 
up too much of your valuable time. The action taken by 
your board at its special meeting held at Asbury Park and 
the adoption of amendments to our by-laws have already 
been presented to you, so it is unnecessary for us to revert 
in this report to the same. However, let us say that before 
these changes were finally made every member of your board 
expressed his individual opinion. The final action was taken 
only after a great deal of consideration, and the corrections 
rather than amendments were adopted in an endeavor so to 
define trade lines that none but those who cannot be con- 
trolled by fair measures would violate our rules. This action 
was not taken in any arbitrary or dictatorial manner but 
rather from real conservative motives, and with the hope 
that it would tend to promote better trade relations between 
ourselves and those with whom we trade. 


The report closed with expressions of appreciation of 
the assistance and co-operation of officers and members. 

The report was unanimously adopted, and some dis- 
cussion followed on the question of holding quarterly 
meetings of the association. 

Under the head of new business a report was made 
of a building association near Long Branch which had 
established a mill and lumber yard and was giving 
prices. It was moved to report this case and others to 
the board of directors for action. 

A motion was made that the secretary communicate 
with non-members and endeavor to secure them as mem- 
bers, at the same time notifying members located near 
by to call upon them. The motion was carried, and 
this brought up a question from a South Jerseyman 
who said his nearest neighbor was twenty-five miles 
away and suggested a fund. 

“T move that $100 be taken out of the fund,” said a 
member. 

“What fund?” was asked. 

“The inspector fund.” 

“You mean the spectral fund!” 

The motion to appropriate $100 for the use of the 
secretary for the purpose of securing more members 
was amended that fifty dinner tickets be sent out, and 
then the original mover withdrew his motion. He had 
only intended it as a joke. 

Considerable discussion arose over individual com- 
plaints of wholesalers selling to consumers. 

Treasurer Jones moved that a vote of thanks be 
accorded Secretary Reilly for his work during 1901, 
which was given with a cheer. 

Ex-President Ennis thanked the members for the way 
in which they had supported him in his efforts to give 
them the best administration in his power. 

A vote of thanks was then given the retiring presi- 
dent, and the meeting adjourned to attend the banquet. 


THE BANQUET. 


The handsome banquet hall of L. Achtel-Stetteis, 842 
Broad street, Newark, was a very bower of flowers and 
ferns on the occasion of the seventeenth annual dinner 
of the association, and it is safe to say that it never 
held a larger and happier crowd. Fully 200 of the 
members and guests of the association were present, and 
from the blue points to the cafe noir every dish on 
the menu was thoroughly appreciated. 

President Alfred B. Ayres arose as the cigars were 

ing lighted and told how disappointed he was at 
learning that he had to preside. He had always thought 
he would merely have to look on and, if that were 
possible, look wise. It reminded him of the man who 
after being rescued from a watery grave was asked: 





“How did you come to fall in?” 

“TI didn’t come to fall in,” he said, “I came here to 
fish.” 

Ex-President Ennis followed Mr. Ayres. He was glad 
to be present, for he loved to associate with men. 


Fellowship was human. It did away with selfishness. Indi- 
vidual effort was as nothing compared with the results of 
fellowship and association. The association which he had 
represented was organized sixteen years ago, when it was 
needed to overthrow an evil injurious to them financially and 
otherwise. Wholesalers had gone about them selling retail- 
ers, and when they couldn’t sell them sold to their custom- 
ers. It had grown to a membership of over 110. He had 
learned much as an officer of the association. He had 
learned that an injury to one member was an injury to them 
all. He would sound a note of warning: Members should 
be careful not to deal with houses down on their list as sell- 
ing to consumers. It would make all their efforts go for 
nothing. It was like the immense building that fell because 
of the defects in several of the supporting columns. Those 
that were perfect and strong were practically useless in hold- 
ing up the superstructure because of the weakness of the 
few. It was the same way with association work. Those 
who did not fulfill their obligations pulled down the work 
that those who were faithful and true built and upheld. He 
believed their foundations were good. The word “protec- 
tive’? had been put into the name of their association for a 
purpose. They were there to protect each other and he 
hoped that their relations with each other and the National 
association would ever get closer and closer. 


Mark J. King, a well known humorist, told a num- 

ber of funny Irish dialect stories, and was followed by 
J. D. Crary, of the New York Lumber Trade Association, 
who rivaled him in the number and variety of his 
latest yarns of a humorous nature. 
__ Everett J. Lake, president of the Connecticut asso- 
ciation, stated that New Jersey was, according to the 
physical geographies, largely composed of sand. Being 
present at the meeting he could not help seeing that 
the association’s members had managed to get any 
amount of that sand into their systems. Never was 
any association steering in a surer light and on a safer 
course than New Jersey was today. 

George W. Tompkins, president of the Newark Board 
of Trade, the next speaker, dwelt upon the present 
prosperity and the lessons it brought. 

Other speakers were H. B. Mead, who told of the 
unpleasant features of the lien law; R. C. Jenkinson, 
Newark, N. J.; Joel W. Hatt, Newark, and others. 


THE ATTENDANCE. 
President A. B. Ayres, Newark. 
Cc. W. Ennis, C. W. Ennis & Co., Morristown. 
Everett J. Lake, New Haven, Conn. 
Lewis A. Mansfield, New Haven, Conn. 
B. F. Laudig, Scranton, Pa. 
J. D. Crary, New York city. 
George W. Tompkins, Newark. 
Richard C. Jenkinson, Newark. 
James M. Reilly, Newark. 
William A. Jones, Newark. 
Mark King. 
FE. P. Backus, BE. P. Backus Lumber Company. Newark. 
E. B. Parke. Dodge & Bliss Company, Jersey City. 
H. L. Lampheer. 
George W. Jones, George Spottiswoode & Co., Orange. 
George E. Spottiswoode, George Spottiswoode & Co., Orange. 
George S. Bayer, A. M. Matthews & Co., Orange. 
M. F. Ellis, Conkling Lumber Company, Basking Ridge. 
F. B. Sheldon. Holcomb & Caskey, New York. 
Brohm & Buhl. New York. 
Charles FE. Jackson, Charles E. Jackson & Co., Paterson. 
George B. Hackett, A. Hubbard Lumber Company, Paterson. 
Edward Hamilton, A. Hubbard Lumber Company, Paterson. 
G. E. Denike. A. Hubbard Lumber Compary, Paterson. 
William B. Rose, Newark. 
Edgar F. Bailey, Bailey & Alling, Newark. 
Frank C. Black, Summit. 
R. D. Bailey, Summit. 
George M. Holmes, Stevens, Eaton & Co., New York. 
George M. Stevens, ir., Stevens, Eaton & Co., New York. 
John J. Demarest. Demarest & May, Closter. 
A. S. Marsellis, Osborne & Marsellis Co., Upper Montclair. 
Horace S. Osborne, Osborne & Marsellis Co., Upper Montclair. 
G. F. Pierson, Osborne & Marsellis Co., Upper Montclair. 
S. D. Baldwin. Baldwin & Leguira, Jersey City. 
P. S. Struble, Baldwin & Leguira, Jersey City. 
A. P. Cooper, D. Ripley’s Sons L. & T. Co.. Newark. 
C. B. Alleock, Wiley, Harker & Co., New York. 
John E. Allen, E. P. Backus Lumber Company, Newark. 
William D. Ripley. D. Ripley & Sons, Newark. 
J. T. Redford, E. P. Backus Lumber Company, Newark. 
S. H. Baldwin, Vanderbeek & Sons. Jersey City. ; 
F. R. Stevens, Hastings Shingle Mfg. Company, New York. 
Daniel Edwards. L. & D. Edwards & Co., Long Branch. 
Amos R. Ellis, D. C. Ivins & Co., Plainfield. 
John C. Farr, Vanderbeek & Sons, Jersey City. 
S. M. Birch, S. M. Birch Lumber Company, Passaic. 
B. F. Bruner, Washington. D. C. 
A. Chandler, Chandler & Maps, Long Branch. 
R. V. Gibson, Eastern Lumber Company. Tonawanda, N. Y. 
W. E. Tuttle, ir.. Tuttle Bros., Westfield. 
J. E. Tuttle, Tuttle Bros., Englewood. 
William M. Smalley, L. D. Cook & Co.. Bound Brook. 
John BE. Dunn, Sargent Bros., Somerville. 
J. H. Fink, Gardner & Meeks Company, Union. 
H. Coleman. Newark. 
George H. Dalrymple, Dalrymple & Hastings, Morristown. 
Edgar H. Quinbv. Bayonne. 
R. S. Coryell. William Whitmer & Sons, Inc.. New York. 
A. T. Peale, William Whitmer & Sons, Inc.. New York. 
R. F. Whitmer, William Whitmer & Sons, Inc., New York. 
I. P. Vanderbeek, Jersey City. 
H. S. Vanderbeek, Jersey City. 
J. Gilson. Dodge & Bliss Company, Jersey City. 
Albert Wolf, Newark. 
I. Myers, North Paterson. 
H. R. Raybuck, Newark. 
R. W. Hitchcock. Newark. 
FE. B. Skinner. ‘New York. 
M. H. Doolittle, Newark. 
Willis R. Doyle. Trenton. 
D. A. Howe, Williamsport, Pa. 
R. W. Farrington. Perth Amboy. 
George E. Lum, Chatham. 
Charles S. Day, Summit. 
George A. Smock. Asbury Park. 
Peter I. White, Paterson. 
Fdwin Nickerson. Ridgewood. 
C. F. Kreamer. Philadelphia, Pa. 
F. Oughton, Paterson. 
Richard Bensen, Paterson. 
A. Z. Bogert. River Edge. 
Vincent W. Apgar. Mountain View. 
T. C. Provost, jr., Caldwell. 
John Morlock. Newark. 
F. W. Rose. Newark. 
J.. White. Riverside Lumber Company, Paterson. 
Joseph RB. Vannote, Point Pleasant. 
Fdwin P. Longstreet. Manasauan. 
1. M. McLean, Philadelphia, Pa. 
T. W. Reid. L. D. Edwards & Co., Long Branch. 
Wilbur R. Edwards, L. D. Edwards & Co., Long Branch. 


George A. Edwards, L. D. Edwards & Co., Long Branch. 
Isaac E. Hutton, Ridgewood. 

Sylvester Hutton, Ridgewood. 

Warren Somers, Atlantie City. 

M. P. Stephens, C. W. Ennis & Co., Morristown. 

A. W. Stephens, C. W. Ennis & Co., Morristown. 

W. D. Gulick, Washington, D. C. 

L. G. Salmon, Atlantic City. 

Thomas A. Murphy, Murphy & Hardy Lumber Co., Newark 
Herbert Ashley, Murphy & Hardy Lumber Co., Newark. 

H A. Krusen, Murphy & Hardy Lumber Co., Newark. 

H. V. Meeks. Gardner & Meeks Co., Weehawken. 

Wm. G. Frost, White, Rider & Frost, No. Tonawanda, N. Y. 
Clarence Gardner Meeks, Gardner & Meeks Co., Weehawken. 
W. C. Patterson, Clark & Co., Newark. 


~ N.S. Kimball, Clark & Co., Newark. 


T. Austin Baldwin, Clark & Co., Newark. 
T. A. Adams, Clark & Co., Newark. 
S. M. Vanderbeek, Jersey City. 
Thomas F. Welsh, Morristown. 
Edwin G Hotchkiss, Summit. 
H. J. Rolfe, New Brunswick. 
William A. Jones, jr., Newark. 
I. Rolfe, New Erunswick. 
Oscar E,. Day, Newark. 
John W. Williams, Newark. 
H. [B. Halsey Co., South Orange. 
A. G. MeLaughlin, Philadelphia, Pa. 
H. B. Eltonhead. Brooklyn. 
Charles W. English. Montclair. 
Albert Runyon, Plainfield. 
Narry L. Balch, Jersey City. 
J. O. Hesse, Jersey City. 
A. W. Hartperce, Newark. 
F. E. Stone, Newark. 
James Crowell, Newark. 
A. H. Daley, John E. Du Bois, Philadelphia, Pa. 
IE. C. Watervelt, J. H. Westervelt Lumber Co., Paterson. 
J. L. Chapman, Scranton, Pa. 
E. A. Buck, Lackawanna Lumber Co., Scranton, Pa. 
John H. Bromley, Westervelt Lumber Co., Paterson. 
F. W. Naylor, Shephard & Morse Lumber Co., New York. 
F. I. Westervelt, J. H. Westervelt Lumber Co., Paterson. 
L. L. Major, J. H. Westervelt Lumber Co., Paterson. 
W. O. Persons, Montclair. 
Ambrose Tomkins, Newark. 
Henry Muchmore, Summit. 
George V. Muchmore, Summit. 
James C. Owens. Summit. 
Clayton P. Clark, Morristown. 
John W. Slayback, Slayback Bros., Verona. 
R. A. Jacobus, Slayback Bros., Verona. 
James M. Perrine, Jamesburg. 
William B. Abbey, Newark. 
W. W. Stickles, Dover. 
John B. Case, Flemington. 
N. E. Buchanan, Buchanan-Smock Lumber Co., Asbury Park. 
J. W. Hatt, East Orange. 
J. F. Glasby, Glasby Lumber Co., Newark. 
Howard Adams, Newark. 
Theodore F. Bailey, Newark. 
T. A. Updegraff, New York. 
Henry Salmon, Boorton. 
Isaac W. Searing, Dover Lumber Co., Dover. 
PPP PPP PALLIAT 


FORESTRY AT THE ST. LOUIS EXPOSITION. 


As St. Louis is one of the great lumber centers of the 
United States, it is to be expected that in the Louisiana 
Purchase Exposition of 1903 especial attention will be 
paid to forestry and its products. The department of 
forestry is under the direction of Tarleton H. Bean, 
who was in charge of Amercian forestry exhibits at the 
Paris exposition in 1900. Dr. Bean states that the for- 
estry department will be given ample space and appro- 
priate surroundings in every way, so that its success 
depends solely upon the interests which lumbermen and 
others concerned take in the exhibits themselves. There 
is already ground for believing that a fine exhibit of 
commercial forestry will be made. The Southern Lum- 
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DR. TARLETON H. BEAN. 


ber Manufacturers’ Association has taken steps to that 
end and a number of states are making their individual 
arrangements. It is peculiarly appropriate that asso- 
ciations devoted to the interest of particular sections or 
branches of the industry should be represented at this 
great exposition, which in the magnitude of its resources 
and the completeness of its plans has been equaled by 
few if any of the great expositions of the past. The 
time is short and individuals and associations as well 
as states should bestir themselves in order to make 
effective displays. Full detaiis regarding the building 
and just what opportunities will be given to the lum- 
bermen will be ready for publication before long. We 
take pleasure in presenting a portrait of Dr. Bean, act- 
ing chief of the department of forestry. He is a man 
of experience in the lumber business and in forestry, and 
his exposition experience should make his department 
at the St. Louis exposition a valuable one to the lumber 
interests. 
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ALONG THE PACIFIC SLOPE. 





Unusual Snows Cause Wails, Rhythmic and Otherwise—Invading the New York Market — 
General Washington News—A Possible Solution of Car Shortage — Harmony 
between Employer and Employed—In the Great Redwood Belt. 





A WASHINGTON POET’S PITIFUL PLAINT. 

SEATTLE, WASH., Jan. 25.—Despondency finds no hos- 
pitably open door here and general conditions make 
pessimism a stranger. Yet there is a fly in the ointment 
occasionally, and the chief one at present of the meta- 
phorical family of muscidae in the ointment of general 
contentment is the extraordinary snow—extraordinary 
for these parts—that recently has fallen in western 
Washington. It has led to a wail from some as yet 
unidentified member of Carstens & Earles, Incorporated, 
of which the following is a free and fairly faithful trans- 
lation: 

Beautiful Snow. 
(Shingle manufacturers’ edition.) 

The snow! The snow! The beautiful snow! 

How in h— will I make my shingle mill go? 

Orders are plentiful, prices are high, 

But suddenly comes this curse from the sky. 

These feathery flakes may the poet make glad, 

But I tell you they only make me pretty mad. 

I question the weavers. They-gently say, “‘No, 

We're not working,” and off to the bunk house they go. 

The bolt cutters come with their hands in their mitts; 

A few flakes of snow and they’re scared into fits. i 

They draw their pay; while I dig up the “dough 

Some blessings I breathe on the beautiful snow. 

I have orders galore which ought to be filled ; 

If I should meet “those dealers” I’d surely get killed. 


Yet how can I help it? They surely must know 
That my kind of rotary can’t “buck the snow.” 


Cedar logs have been scarce and just a bit high; 
They needed no stimulus out of the sky. 

I wonder, good Lord, where their prices will go 
With production still further curtailed by the snow. 


However, there’s no use of chiding the storm. 

Let’s throw a few spalts in the stove and keep warm, 
And hope that the snow is a blessing disguised 

By preventing an oversupply. ‘Tis surmised 

That the Lord has had nothing to do with this snow ; 
That the “association” arranged it, you know. 





WESTERN WASHINGTON NEWS. 


Tacoma, WAsH., Jan. 24.—One of the worst gales 
known in ten years raged over Puget sound today, 
accompanied by a fall of three and one-half inches of 
snow and wind reaching a velocity of thirty-eight miles 
an hour. Considerable damage has been caused here 
and it is expected that when complete reports are avail- 
able more will be found to have resulted to the lumber 
industry all over Puget sound. Log rafts are the 
principal sufferers. Several small rafts broke adrift dur- 
ing the gale and one of ten sections was lost by a tug 
between Seattle and Tacoma. Several small shingle 
mills along the water front suffered. Carlson Bros.’ 
new saw mill is reported to have been badly damaged, 
another small mill lost its dry kiln complete and at the 
Tacoma Mill Company’s mill a section of wharf is 
reported washed out by the heavy sea which was run- 
ning. Indications are for several days’ cold weather, 
which is expected to cause a temporary shut-down among 
many of the small saw and shingle mills about this 
part of the state. ; 

One of the record voyages of the Pacific coast is being 
made by the Chilean bark Royal Sovereign, which is 
193 days out today from Tacoma for Valparaiso with 
a cargo of 1,139,762 feet of lumber from the Tacoma 
Mill Company’s mill. She sailed from here July 16 and 
is not yet arrived. General Manager Hill states that 
he supposes she encountered continued calms around the 


equator. The voyage ordinarily requires from sixty to 
eighty days. ; 
Col. C. W. Griggs, president of the St. Paul & 


Tacoma Lumber Company, became alarmingly ill a few 
days ago and his condition caused much anxiety for a 
few days. He is now reported to be improving, how- 
ever. 

Samuel Somerville, of Somerville Bros., Napavine, 
was in the city during the week. 

The Morgan Lumber Company’s plant at Lester, 
Wash., has not been in operation this month and is 
undergoing extensive repairs, including the addition of 
a new shingle mill. Both the saw and shingle mill 
will begin operations early in February. 

Paul E. Page, of the Page Lumber Company, Buck- 
ley, was in the city on business for a few days this 
week. ; 

The Hulbert Lumber Company has started work at its 
two logging camps on Lake Stevens. It employs seven- 
ty-five men who have been putting out about 80,000 
feet of logs a day. 

The J. B. Flynn Company, a new corporation with 
capital stock of $6,000, has bought the shingle mill of 
Wright, Chase & Co. at Little Rock, Wash., for $6,000. 
The incorporators are Mrs. E. A. Baldwin, J. B. Flynn 
and W. I. Agnew. 

The A. C. Shaw Lumber Company received two orders 
this week for 430,000 feet. “We didn’t want them 
either,” said Mr. Shaw. 

Fairhaven daily press reports state that S. Murchi- 
son, representing eastern capital, is negotiating for a 
site for a saw and shingle mill, to have a capacity of 
50,000 feet of lumber and 150,000 shingles a day. 

A letter from Aberdeen, Wash., states that the log- 
gers of that vicinity expect fir logs to advance from 
$5 to $5.50 in a short time, as there is a scarcity of fir 
logs on the market there. Aberdeen shingle weavers 
have organized a union. 


Frank Morrill, lumber and tie inspector of the pur- 
chasing department of the Chicago & Northwestern, is 
in the city getting acquainted with the mills, people 
and grades of this section. 

Harry McCormick, of the McCormick and Rock Creek 
lumber companies, was in the city this week. 

W. R. Stansell, of Seattle, manager of the Rogue 
River Mining & Lumber Company, has begun at Grant’s 
Pass, Ore., the erection of a saw mill, located in a for- 
est of the best of southern Oregon timber. 

Ira Jow is building a shingle mill and installing 
planing machinery at his mill at Hartford, and will 
enter the eastern market. 





FROM THE PACIFIC TO THE ATLANTIC. 


Not long ago the AMERICAN LUMBERMAN published 
an account of the development of the wholesale Pacific 
coast lumber business of Lewis & Crane, Seattle, Wash., 
and it was mentioned that E. H. Lewis, of this firm, 





E. H. LEWIS, 
Lewis & Crane, New York City. 


was at that time on an extended tour through the east, 
visiting the large users of Pacific coast products. 

Mr. Lewis or his partner, C. H. Crane, has made it 
a point to spend several months each winter in the east 
for a number of years, in this way becoming better ac- 
quainted with their customers and their needs. That 
this has been a wise policy on their part is now demon- 





C. H. CRANE, 
Lewis & Crane, Seattle, Wash. 


strated by the fact that their business has grown to 
such magnitude, especially along the Atlantic seaboard, 
that it has necessitated the opening of an eastern. office, 
and this Mr. Lewis has done and hereafter will be found 
at this office, room 313, No. 18 Broadway, New York 
city. From this branch office in New York Lewis & 
Crane, will work the lumber trade of the Atlantic coast 
and the middle eastern states. They handle Pacific 
coast lumber of all kinds, principally, however, fir lum- 
ber for heavy construction uses, making a specialty of 
ship timbers and decking, spars, cedar poles, railroad 


es 


material, and fir, red cedar and spruce lumber of all de- 
scriptions. 

Their main office is in the Sullivan building, Seattle, 
Wash., and is under the exclusive charge of Mr. Crane, 
who attends to the buying and looks after the sources 
of supply, while Mr. Lewis confines himself to handling 
the eastern selling end from the New York office. The 
years of experience that these gentlemen have had in 
wholesaling and manufacturing Pacific coast lumber 
have given them a knowledge of its uses, and algo 
where special sizes and kinds can be obtained on short 
notice, that especially qualifies them for catering to the 
eastern trade. The many friends of Mr. Lewis on the 
north Pacific coast will regret to hear of his taking up 
his residence in New York, although they will hope that 
he will visit the Pacific coast occasionally in the future. 





NORTHERN WASHINGTON NOTES. 


EVERETT, WASH., Jan. 24.—The Rice Lumber Com- 
pany, after a shut down of four months, expects to 
start its saw mill February 1. During the shut down 
many improvements have been made and the capacity 
of the planing mill has been doubled. General Manager 
Baker is a thorough lumberman and is a welcome addi- 
tion to the “eastern colony.” 

At the Weyerhaeuser Timber Company’s plant (for- 
merly Bell-Nelson Mill Company), General Manager E. 
M. Warren is rapidly getting things in shape. The 
plant is being operated to its utmost capacity. A 
shingle mill will soon be added and it is believed the 
company will, in the near future, build one of the larg- 
est and finest saw mills on the Pacific coast. Manager 
Warren has retained the office force and assistants who 
were with the old concern. James E. Bell will remain 
for a short time with the new company as mill super- 
intendent. After a few months he expects to take a 
much deserved and needed vacation which he will spend 
in traveling. Mr. Nelson expects to be connected with 
some branch of the lumber business but has not de- 
cided whether it will be in logging, manufacturing or 
jobbing. 

Manager Jones, of the Eclipse Lumber Company, 
anticipated the shortage of cedar logs and bought freely 
and early, and as a consequence has been able to run 
the plant steadily all winter. The company has re- 
cently added a new dry kiln which now gives it ample 
drying capacity. President Gould and family left last 
week for southern California, where he expects to 
remain a month or more. 

The Northern Lumber Company is running its saw 
mill to its full capacity and the planing mill is being 
operated night and day. President Uphus recently 
placed an order for two matchers and expects soon to 
put in a double cutting band. 

The Thomas Robinson Lumber & Shingle Company is 
overhauling its shingle mill and making much needed 
repairs preparatory to starting up about February 1. 

Roland H. Hartley and family of Minneapolis are 
visiting Mr. and Mrs. D. M. Clough, parents of Mrs. 
Hartley. It is rumored that Mr. Hartley may conclude 
to remain here and accept a position with the Clark- 
Nickerson Lumber Company. He would be a valuable 
addition to the staff. Mr. Hartley’s many friends on 
the coast hope the rumor will prove true and heartily 
congratulate the Clark-Nickerson Lumber Company, as 
well as Mr. Hartley. 

E. J. McNeely & Co.’s “Hoo-Hoo” mill is in opera- 
tion after a shut down of several weeks. 

H. O. Sieffert & Co.’s Riverside mill is closed down 
for a few days but is expected to start up on Monday. 
Mr. Seivers reports the demand for the celebrated 
“buck” so heavy that it is taxing the output to supply 
them. 

Pendleton & Gilkey are now located in their new 
offices, Nos. 26 and 27, Wisconsin building, and report 
a good trade in fir lumber as well as in shingles and 
cedar lumber. 

The Wheelihan-Weidauer Company is running over- 
time in order to keep up with the demand for fir doors. 
The company also reports a good trade in spruce and 
cedar doors. 

The Robinson Manufacturing Company is operating 
its plant to its full capacity, and reports a large eastern 
as well as local demand. E. A. Nickerson, who has 
been in the east for the past two weeks, is expected 
home tonight. 

M. M. Cole, formérly manager of the Rice Lumber 
Company, has been offered and it is thought he will 
accept the management of the Bratnober-Waite Lumber 
Company’s plant at Clear Lake, Wash. Mr. Cole is a man 
of sterling worth and one of the best known lumbermen 
on the coast, and his many friends wish him the success 
he deserves and which they are confident he will make in 
his new venture. 

It is said shingle manufacturers have paid $9.50 for 
cedar logs. Cedar logs are scarce, consequently high, and 
shingles are higher, and it looks as if they would soon be 
out of sight. With eighteen inches of snow and still 
snowing, to the Michigan and Wisconsin people it is like 
a letter from home. The snow and bad weather will 
probably shut down the logging camps for a few weeks 
and delay the starting up of the larger part of the shingle 
mills for the next thirty days. 

The Robinson Lumber & Shingle Company, Incor- 
porated, has been making extensive improvements at its 
mill at Everett this winter, these including a new drag 
saw, Dutch ovens for the boilers and a new side track 
about 500 feet long to the mill, which, with the former, 
construction and arrangements, make this one of the 
best equipped and among the best located of the shingle 
mills of the state. The Robinson company’s mill at 
Ranier is running steadily. It has a large crew at work 
in the woods and hopes that by May 1 it will have all 
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the timber at the mill that it will be able to use during 
the summer. The company has several large contracts 
for shingles at the market price at time of shipment, 
two of them amounting to about 700 cars. Prices at 
Everett are reported fairly good, but no better than 
necessary in order to leave a margin of profit for the 
manufacturer. 





CAR BUILDING IN WASHINGTON. 

TacoMA, WASH., Jan. 24.—Tacoma-built freight cars 
constructed of Washington fir are likely to carry the 
products of this state to all parts of the country in the 
near future. Plans are now under way for the erection 
of a large plant in this city to have a capacity of from 
eight to ten cars a day and to employ from 200 to 
300 skilled workmen. A number of representative lum- 
permen, capitalists and business men met Wednesday 
evening at the chamber of commerce and took the prelim- 
inary ‘steps toward organizing a company to have a 
capital stock of $200,000, of which $25,000 was sub- 
scribed on the spot, after which a committee composed 
of the following gentlemen was appointed to perfect the 
organization : 

William C. Wheeler, president Wheeler, Osgood & Co. 

Henry Hewitt, treasurer St. Paul & Tacoma Lumber Com- 


any. 
24 John L. Roberts, president Puget Sound Iron & Steel 
Works. 

B. J. Weeks, superintendent Tacoma Railway & Power 
Company 


George S. Long, resident agent Weyerhaeuser Timber Com- 
pany. 

These gentlemen have investigated the merits of the 
proposition and are said to be confident of its suc- 
cess. All lumber used will be Washington fir and instead 
of shipping the lumber east to build cars there, cars 
will be built on the spot. An extensive market for cars 
is offered in the orient, particularly Japan. 





OREGON LUMBER NEWS. 

PoRTLAND, ORE., Jan. 25.—If the present snow shall 
continue it will shut down the camps on the Columbia 
river and allow those in eastern Oregon to get in their 
season’s cut, which is now on the skids. 

George Emerson, of the Northwestern Lumber Com- 
pany, Hoquiam, passed through Portland tonight en 
route for California with the remains of his daughter, 
Mrs. Miller, for interment. Mrs. Miller was a most 
estimable lady and her demise came as a shock to her 
family and friends. 

Manager O. M. Kellogg, of the E. K. Wood Lumber 
Company, Hoquiam, will leave Portland tomorrow for 
his fifteenth annual trip to San Francisco to close up 
the year’s business. 

C. F. White, manager of the Grays Harbor Commer- 
cial Company, Cosmopolis, Wash., accompanied by his 
wife, spent a day this week in the city. 

J. B. Stoddard, of the Doty & Stoddard Lumber Com- 
pany, Doty, Wash., was here on January 23 purchasing 
additional machinery for his plant. 

John Palm, of Clatskanie, is cutting on a 3,000,000- 
foot contract for Delaware. The lumber is mostly 
short stuff, running from 16 to 32 feet. The sizes run 
from 2$x114, 53x54, 53x74. The superior strength of 
fir over yellow pine and the decrease in the shipping 
weight account for the scant measurement. 

O. F. Nelson, formerly of the Bell-Nelson Mill Com- 
pany, Everett, Wash., is making headquarters for the 
present in Portland. 

E. F. Ganahl, of the Ganahl Lumber Company, Los 
Angeles, Cal., was here during the week. 

G. X. Wendling, of San Francisco, passed through 
Portland en route for Eugene, where he was in attend- 
ance at the annual meeting of the Booth-Kelly Lumber 
Company, in which he is a stockholder. While in the 
north Mr. Wendling was over on Grays harbor, where 
he is interested in a basket factory which burned down 
this week. The loss is placed at $35,000. 

John F. Kelly, president of the Booth-Kelly Lumber 
Company, Eugehe, was in Portland early in the week. 


Mr. Kelly says his company is loaded up with eastern. 


orders. It is shipping long timbers as far east as New 
York and Maine. 

C. A. Lucas, of the Lucas Lumber Company, Chicago, 
is on the coast. 

Clark Thompson, of Cascade Locks, returned today 
from LaCrosse, Wis., accompanied by his family. The 
title of the Storey-Keeler Lumber Company has been 
changed to the Skamania Lumber Company and the mill 
will be started up at once. 

Manager Ransom, of the Western Lumber Company, 
says its mill has plenty of business, but would like 
prices to stiffen up a little. 

The demand for timber lands keeps growing and east- 

ern buyers have kept cruisers in the woods every day it 
was fit to be out. 
_ John E. DuBois, of DuBois, Pa., is on the coast look- 
ing after his large coast holdings. His concern is having 
two barges built for carrying lumber from its mill at 
the mouth of the Nehalem to California and the Colum- 
bia river. > 

The amount of lumber consumed in cordwood in Ore- 
gon is immense. The estimate of 400,000,000 feet an- 
nually is a very conservative figure. The Southern Pa- 
cifie uses wood on its Oregon division and the towns in 
eastern and western Oregon use wood almost exclusively 
for fuel. 

A buyer from Fitchburg, Mass., was in Portland 
looking up some 4 and 6-foot clapboard stock. This is 
& most unusual order for this section. It will prob- 
ably be filled by Puget sound mills. In northern Idaho 
this class of stock is common, manufactured from white 
pine. 





The Wilder Mill & Lumber Company, Rainier, has 
purchased part of the additional machinery for its mill. 

Robert Smith, manager of the Grande Ronde Lumber 
Company, Perry, is making a short business trip. The 
late snow will enable the company to get its logs in the 
water. 

Harry Osgood, of Miller, Osgood & Co., Tacoma, is in 
the city. 





A RECOGNITION OF DESERVED POPULARITY. 


Former Governor D. M. Clough, of Minnesota, who 
moved to Everett, Wash., two years ago as one of the 
organizers of the Clark-Nickerson Lumber Company, 
of that city, is a man who has always treated his em- 
ployees well. During the many years in which he en- 
gaged in logging and lumbering in Minnesota, to which 
business he has devoted his lifetime, he was never more 
popular with anyone than his employees. When he 
was in politics the labor vote always stood by him. Since 
going to the west coast to engage in the manufacture of 
fir lumber the former governor has declared to his old 
friends that he was out of politics forever, but one 
might suspect that he still has aspirations in that direc- 





D. M. CLOUGH, OF EVERETT, WASH. ; 
Vice President Clark-Nickerson Lumber Company. 


tion. Perhaps, however, this thought does the governor 
an injustice; but it is true that the employees of the 
Clark-Nickerson Lumber Company swear by him. An 
instance of this kindly treatment of his employees was 
given recently. 

On December 20 the following notice was posted con- 
spicuously about the big saw mill, yard and office of the 
company at Everett: 

All employees, their wives and best girls are invited to 
dinner at Monte Cristo hotel, January 1, 1902, at 7 o’clock 
p. m. Lots of dancing after dinner. Respectfully yours, 

CLARK-NICKERSON LUMBER COMPANY, 
Per D. M. CLouGH, Vice president. 

As governor and Mrs. Clough make their home at the 
Monte Cristo hotel the reception to the employees on 
New Year’s day was equivalent to their being received 
at the home of the governor. Promptly at the appointed 
time the employees, their wives and best girls arrived 
to the number of 225 and were received by the governor 
and Mrs. Clough and Miss Jessie Foster, the efficient 
secretary of the governor. After all had been received 
and made to feel at home, dinner was served at 7:20 
o’clock and at its conclusion George P. Merrill, a young 
man formerly of Minneapolis, on behalf of the employees 
of the Clark-Nickerson Lumber Company, presented the 
popular vice president and manager with a handsome 
diamond ring. The governor was very much overcome 
by this demonstration of good feeling on the part of the 


- fir lumber at Grays harbor for San Pedro. 


employees, but responded appropriately. Then followed 
dancing until the small hours of the next morning. It 
may be said right here that there is not a more popular 
man with his employees on Puget sound that ex-Gov. D. 
M. Clough, formerly of Minnesota, now of Everett, Wash. 





FROM THE GOLDEN GATE. 

San Francisco, Cau., Jan. 25.—A large lumber firm 
at Tonawanda, N. Y., has bought 500,000 feet of rough 
clear redwood lumber from the Vance Redwood Lumber 
Company, to be cut out and piled up in yards for east- 
ern shipment. This method of purchase in car lots is 
an innovation here and is regarded as an improvement 
on the general custom. 

The last of these letters referred to a proposed change 
in inspection and tallying at the mills in Humboldt 
and Mendocino counties, the work to be done where 
the lumber is sold. The proposed change was con- 
firmed by a meeting of redwood lumbermen held here 
on last Friday. 

Eastern business is developing fast. One large firm 
of redwood exporters will ship 20,000,000 feet of clear 
redwood lumber east this year and others have orders 
for a large number of cargoes. 

The Simon J. Murphy, which came here recently 
from the great lakes, has just loaded a full cargo of 
She carries 
1,200,000 feet and is one of the largest vessels in the 
coast lumber business. 

Nearly all the redwood mills are pretty well filled 
up with orders for rough clear lumber for foreign 
shipment. The mills in the Humboldt Manufacturers’ 
Association have 7,000,000 to 8,000,000 feet to get out 
on orders. Some of the mills have orders enough to 
last them until next July, and orders have been placed 
for May, June and July delivery. 

Among the big preparations for next season, fifteen 
ears of Allis-Chalmers machinery have been ordered by 
the Vance Redwood Lumber Company, which will in- 
crease the Vance company’s capacity to 60,000,000 feet 
a year. 

William. E. Barrett, of Grand Rapids, Mich., left this 
week for his home. He and other Michigan capitalists 
have been negotiating with Scott & Van Arsdale for 
the purchase of their big plant in Shasta county; the 
negotiations are still in progress. 

The Standard Lumber Company, recently organized, 
has bought the cut of several small sugar pine mills 
and expects to ship extensively to the eastern markets 
this year. Manager D. J. Steinmetz and Assistant 
Manager S. D. Hauptli are both from Chicago. 

There have been heavy arrivals during the week at 
southern California ports. 

The Collingrove cleared January 14 at Eureka for 
Sydney, Australia, with 557,885 feet of redwood val- 
ued at $10,064, and 126,000 shingles. 

R. D. Merrill, of Saginaw, Mich., and Messrs. Rogers 
and Schofield, all eastern timbermen, have made sev- 
eral trips to Humboldt county, inspecting large bodies 
of redwood in the interest of possible eastern pur- 
chasers. 

There is little doubt that several Chilian vessels 
which sailed from northern coast lumber ports for 
South America were lost at sea. This list includes the 
Chilian bark Admiral Tegetthoff, now out 101 days 
from Chemainus for Antofagasta, and the Chilian 
ship Antoinetta, out 245 days from Chemainus for the 
same port. The Chilian bark Emma Louisa, 107 days 
out from Port Blakeley for Valparaiso, has not been 
reported as having arrived, and the same is true of the 
Chilian bark India, out 135 days from Blakeley for 
Valparaiso. The Lake Leman, a ship, is out 14} days 
from Whatcom for Valparaiso; the bark Royal Sover- 
eign is out 191 days from Tacoma for Valparaiso, and 
the Peruvian bark Santa Rosa is out 136 days from 
Port Blakeley for Peyete, Peru. An ordinary passage 
for any of the vessels named would be sixty to seventy- 

five days. 











A 9-FOOT CUT IN A REDWOOD LOG. 
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The Record. 





Alaska. 

Douglas City—The Revilla Lumber Company has been in- 

corporated with capital stock of $40,000. 
Alabama. 

Huntsville—The Lewis Lumber Company has sold plant 
and stock to Minchener & Henderson and will organize the 
Huntsville Coil, Hoop & Manufacturing Company. 

Kingston—The Kingston Mill Company has dissolved part- 
nership. 

Arkansas. 

Clarendon—tThe V. J. Blow Stave Company has been in- 
corporated with capital stock of $10,000. 

Magnolia—The Crouch-Moore Lumber Company has been 
incorporated with capital stock of $60,000, by T. G. Crouch, 
H. C. Moore and A, Watson. 


Texarkana—The Pine Valley Lumber Company has been 
incorporated with capital stock of $25,000 
Vandervoort—The Janssen Lumber Company has been 
succeeded by the Ingham Lumber Company. 
Waldron—The Brommer Lumber Company has been in- 
corporated by H. E. Brommer, J. F. Forrester, A. E. Goolsby 
and others, with capital stock of $20,000. 


California. 
Los Angeles—J. G. Lettelier is establishing a box factory. 


Santa Rosa—The Humboldt Cattle Company will engage 
in the lumber business. 
Colorado. 
Boulder—H. A. Rowe has purchased a lumber yard. 
Colorado Springs—The Colorado Lumber, Land & Improve- 


ment Company has been incorporated with capital stock of 
$60,000. 

Pueblo—McPhee & McGinnity, of Denver, will establish 
a branch. 

Ridgway—The Beaver Creek Lumber & Land \esencened 
has been incorporated with capital stock of $10,000 

Connecticut. 

Kent—Watson & Morehouse will engage in the lumber 
business. 

New Britain—The Coburn Lumber & Building Company 
has been incorporated with capital stock of $25,000. 


Florida. 

Apalachicola—S. M. Kimball, president of the Apalachi- 
cola Lumber Company, is dead. 

Jacksonville—The Florida Crosstie & Lumber Company 
has been incorporated with capital stock of $250,000 by C. 
H. Barnes, E. C. Long, W. Frazier and Howell Barrow. 

Ocala—The Central Lumber Company has been incorpor- 
ated with capital stock of $20,000, by D. S. Woodrow, J. M. 
3arco, George MacKay and others, 

Georgia. 

Cordele—E. L. Marbury has been succeeded by the E. L. 
Marbury Lumber Company. 

Donaldsonville—The Chattahoochee Lumber Company has 
removed main office to Savannah. 

Lumber City—The Ocmulgee Manufacturing Company and 
Erie Lumber Company have consolidated as the Erie Lum- 
ber Company, with capital stock of $60,000. President 
ae S. Tinthoff, Chicago, and secretary and treasurer, Alfred 
Short. 

Marble—W. W. Ashburn has sold out to L. D. Simmons, 
of Moultrie. 

Mitchell—The Clinch Lumber Company has been organ- 
ized by N. S. Hodges, O. L. Kelly, W. J. Smith and others. 
Illinois. 

Albion—Joseph Harris & Son have sold out to C. A. 

Metz, of Fairfield. 

Carbondale—The Ayer & Lord Tie Company will erect a 
plant 

Chicago—John Gillespie will be succeeded by the John 
Gillespie Lumber Company, incorporated, with capital stock 
of $25,000.——-F. F. Krause has engaged in the manufacture 
of window and door screens. A, H. Freiburg & Co. have 
been absorbed by the Illinois Moulding Company. The 
Charles A. Street Lumber Company will be incorporated 
with capital stock of $100,000. The Wells Bros. Com- 
pany has been incorporated with capital stock of $250,000. 
C. L. Adler and the Adler Lumber Company have re- 
moved to Lyons, Ky.——Tucker, Hooper & Co. have been 
succeeded by the W. R. Tucker Lumber Company, incor- 
porated with capital stock of $20.000. 

East .St. Louis—The W iegreffe- Tebben Manufacturing 
Company has been incorporated with capital stock of $20,- 
000. The Southern Illinois Construction Company has 
increased capital stock to $50,000. 

Fairmount—Frank Gill will establish a saw mill. 

Kewanee—The West Side Planing Mill Company has en- 
gaged in business. 

Morris—Thomas H. Ross & Co. have been succeeded by 
the Ross Lumber Company, I. N. R. Beatty and George Colt- 
hurst having bought the interest of Thomas H. Ross, 
deceased. 























Indiana. 

Bicknell—J. R. Blandford has been succeeded by Bland- 
ford & Sorter. 

Brookville—John Ferris & Sons are out of business. 

Elwood—The Elwood Planing Mill Company has sold out 
to the Winters Lumber Company. 

a ial Waggoner has been succeeded by A. J. 
Sngler. 

Indianapolis—The Dynes Lumber & Coal. someeer has 
been incorporated with capital stock of $20,000. 

Plainfield—The Plainfield Lumber Company and R. O. 
Bodenhamer have been succeeded by G. C. Gauss. 

Terre Haute—The Briggs Lumber Company has been in- 
corporated with capital stock of $20,000, by H. Kniptasch, 
Fred H. Haring and A. R. Haring. 

Indian Territory. 

Chickasha—The Chickasha Sash, Door & Lumber Com- 
pany has been incorporated with capital stock of $20,000. 
lowa. 

Burlington—N. R. & M. _F. Derby have purchased the 
planing mill of Carson & Rand, at Keokuk, and will re- 

move and erect here. 
-  eneiin E. Read & Co. have been succeeded by C. E. 
tea 

Davenport—The Mueller Lumber Company has been incor- 
pordted with capital stock of $268,000, by F. W. Mueller, 
W. L. Mueller, E. C. and Alfred C. Mueller. The Christian 
Mueller Land & Timber oe has been incorporated 
with capital. stock of $132.0 

Forest City—The Scethars Lumber Co has in- 
creased capital stock from $100,000 to $250,000 

Greenfield—Myers & Myers have dissolved partnership. 
The business will be continued by H. A. and J. A. Myers 
and V. C. Littleton, as the Myers Lumber Company. 

Mason City—-The Stewart Bros. Lumber Company has 
sold yards to Woodford, Wheeler & Tompkins, of Clear Lake. 

Nodaway—W. C. Brownlee & Son have sold out to W. D. 
and 8S. T. Jarman. 

Ryan—The Ryan Farmers’ Co-operative poy Company 
has been incorporated with capital stock of $5,0 

Yillisea—J. R. Collier has engaged in the coiaben busi- 
ness. 





Kansas. 

Augusta—J. H. Butts has been succeeded by Butts Bros. 
Lumber Company, which will be incorporated with capital 
stock of $125.000. 

Emporia—The Emporia Lumber Company has been suc- 
ceeded by the Brown Parish Lumber Company 

Isabel—Nossaman & Co. have engaged i the lumber 
business. 

Toronto—John Kingan is reported to have sold yards here 
and at Quincy. 





Wichita—W. B. Throckmorton has engaged in the whole- 
sale and retail lumber business, 


Kentucky. 
Louisville—Frank B. Alford has engaged in the lumber 
business. wd 
Louisiana. 


Winona—tThe Pine Tree Lumber Company, Limited, has 
been incorporated. 
Maine. 
Enfield—The Hardman Wood Turning Soepeny has been 
incorporated with capital stock of $25,00 


Michigan. 

Adrian—The Holloway Box Manufacturing Company has 
engaged in business. 

Bad Axe—The Bad Axe Planing Mill Company has sold 
yard to George L. Whitney and R. H. Grandy, who will 
operate as the Bad Axe Lumber Yard. 

Beaverton—Quinn & Adams have sold stave mill to the 
eg ne “§ Mercantile Company, which has also bought the 
ror mill, 

Bronson—O. B. Nichols has sold interest in Nichols & 
Reynolds to Charles Palmer. The business will be continued 
by Reynolds & Palmer. 

Cheboygan—Thomas W. Barry has closed out interest in 
the 7 of Barry & Finan and will establish a mill at Le- 
Gran 

Flat Rock—A. Upham will establish a lumber yard. 

Grand Rapids-—-The Wisconsin Lumber & Bark Com- 
pany has been incorporated with capital stock of $225,000. 

—The Michigan Maple we has been incorporated 
with eapital stock of $050 0,00 

LeGrand (No. P. O.)—T. WW. Barry, of Manistee, has 
bought the saw and shingle mill of Vandenbush & Knouse. 

Manistee—The Union Lumber Salt Company has in- 
creased capital stock to $200,000. 

Mayville—l*. A. Kyes will open a yard. 

Morrice—H. Walter has been succeeded by F. M. Van Tuyl. 

St. Joseph—Wallace A. Preston will remove yard and 
planing mill to Benton Harbor. 

Saginaw—The Saginaw Lumber & Salt ened has re- 
incorporated with capital stock of $100,000 

Stronach—The Union Lumber & Salt —— has in- 
creased capital stock from $55. 000 to $261,000. 


Minnesota. 

Clark’s Grove—The Clark’s Grove Lumber, Fuel & Stock 
Company has been organized. 

Duluth—The Merrill & Ring Mill Company a. incorpor- 
ated with capital stock of $100, 000 by Thomas D. Merrill, 
Clark L. Ring and Edwin H. Eddy. 

Lesuer Center—Beardsley Bros. have engaged in the saw 
mill business. 

Minneapolis—The Lampert Lumber Company has _ in- 
creased capital stock to $300,000. 

North St. Paul—The Luger Mercantile  aeetiated has been 
incorporated with capital stock of $20,000 

Pelican Rapids—P. Damschen is establishing a yard. 

Rochester—A. H. Haagenson has sold out to the Laird- 
Norton Yards. 

Searles—H. E. Werner Lumber Company has sold out to 
the Fullerton Lumber Company. 

Waverly—The H. L. Karrick Lumber Company has sold 
out to Larson Bros. 





Missouri. 

Amity—J. R. Hill has sold out to D. B. Marsh. 

Armstrong—Snoddy, Bagby & Denny have been succeeded 
by Snoddy Bros. 

Carthage—The Valley Pine Lumber Company has been in- 
corporated with capital stock of $100,000 by W. C. Cal- 
hoon, A. Harrison, . Ground and others. 

Jefferson City—Blake & Collman have engaged in the 
hardwood lumber business. 

Kansas City—The Long-Bell Lumber Company has in- 
creased capital stock from $500,000 to $1,250,000. 

St. Louis—The Summit Lumber Company, of Upland, 
Ark., has opened an office. The Philibert & Johanning 
Manufacturing Company has been succeeded by the William 
G. Fry Manufacturing Company. 

Sheffield—The Des Moines Lumber Company, of Kansas 
City, has changed name to the Penrod Walnut Corporation. 


Nebraska. 

Blair—The Edwards & Bradford Lumber Company has 
sold out to the Crowell Lumber & Grain Company and John 
McQuarrie. 

Tecumseh—Buerstetta & McPherrin will establish a yard. 


New Hampshire. 

Berlin—The Tucker Lumber compeny has been incor- 

porated with capital stock of $100,000 
New Jersey. 

Cape May—The Cape May Lumber & Supply eee 
has been incorporated with capital stock of $55.0 

Freehold—William E. Lloyd has sold stock to D — “State- 
sir. 

Newark—W. A. Freeman & Son have incorporated with 
capital stock of $25,000. 

New York. 

Dunkirk—The Alcott, Ross & ong Company has been 
succeeded by the Alcott-Ross Compan 

Hammondsport—T. A. Hamilton has sold lumber busi- 
ness to H. M. Champlin. 

New York—Flint & Co. have incorporated with capital 
stock of $5,000,000. Incorporators, ee R. Flint, tA 
Hebden, August yo _ B. Flint, H. Gallaway, G. R. 
Sheldon and V. P. 

Norwood—The korweod Sash, Door & Lumber Company 
has been incorporated with capital stock of $8,000, by R. D. 
Reed, P. M. Oliver, F. L. Smith and others. 

North Tonawanda—The H. J. Hoadley Lumber Company 
has been ene with capital stock of $10,000 

Riverhead, L. I.—Corwin & Vail pave been succeeded by 
the Corwin & Vail Lumber Compan 

Ripley—E. T. Kingsley has sold: mmf “to Charles Keith. 

Slide Moustain—The Brown a aomeens has been 
incorporated with capital stock of $40,000. 

Tonawanda—J. A. McKenney and ° McBurney have 
formed a partnership as McKenney & McBurney to do a 
wholesale and retail lumber business. 

North Carolina. 

High Point—J. W. Clinard has eects , company to 
do a veneer business. Capital stock $10,000. 

Wilmington—The Carolina Shingle Mills have engaged 


in business, 
North Dakota. 
Medina—John W. Avery, of Beardsley, will engage in the 
lumber business. Oni 
10. 


Athens—Junod & Roberts have established a saw mill. 
ee ne Staley Bent Works have removed to 





Cincinnati—The Cuban Central American pry Com- 
pany has incorporated with capital stock of $100,000. 

Columbus—Robert A. McClure has been succeeded by 
Connell & Shelby. 

Jamestown—Ginn & Thuma have been succeeded by Adams 
& Thuma, John Quincy Adams purchasing the interest of 
Mr. Ginn. 

Maumee—C. L. Koch & Co. are establishing a yard. 

New Philadelphia—The New Philadelphia Lumber Com- 
pany has been incorporated with capital stock of $10,000. 

Stryker—The Stryker Boat, Oar & Lumber Company has 
engaged in business. 

Vanlue—B. F. Burnap has sold saw mill to William 
Snyder. 

Oklahoma Territory. 

Enid—The Butts Bros. Lumber Company has been in- 
a with capital stock of $150,000 by J. A. Butts, 
M. A. Butts, J. H. and F. M. Butts. 


.corporated with capital stock of $40.00 


es 


Pennsylvania. 

Carnegie—Gilbert Martin has been succeeded by the Car- 
negie Mill & ao Company, incorporated with capital 
stock of $25,0 

Donita Waren Brightwell, manager for the Eggers & 
Graham Lumber Company, is dea 

East Berlin—J. N. Hershey & Co. have engaged in the 
lumber business. 

Kelletville—The Salmon Creek Lumber Company has eg. 
tablished headquarters here. 

Manorville—S. M. Blakeslee, formerly secretary and treag- 
urer of the Kittanning Planing Mill Company, has bought 
the planing mill plant and business of G. J. & T. Hileman 
and will operate as the S. M. Blakeslee Lauer Company, 

A aeaeaaalllaaancacaieaae & Fuller have dissolved partner: 


re Avoyelles Company Pe been or ganized 
under the laws of New Jersey by James B. Staley, of South 
Bend, Ind., and Seth T. Foresman, of Williamsport, Pa., 
with capital stock of $2,000,000 to develop timber lands in 


Louisiana, 
Rhode Island. 

Providence—The Caldwell Talbot Box & Lumber Company 

has been incorporated with capital stock of $10,000. 
South Dakota. 
Toronto—Winnor & Torgersen will incorporatae. 
Tennessee. 

Bristol—The Bryan & Long Lumber Company has en- 
gaged in the wholesale lumber business, 

Chattanooga—The J. M. Card Lumber em has been 
incorporated by J. M. Card, C. H. Card, 8S. W. Divine, Ww. 

Payne and Fred Orn. 

‘Centreville— C. M. Prim has sold out and removed to 
Nashville, where he will open a yard. 

Double Springs—Altdoerffer & Co. have been succeeded 
by A. Altdoerffer. 

a a Lee Lumber Company has incorporated 
wi 5,0 

Johnson City—The Edwin F. Smith Veneer ene has 
been incorporated with capital stock of $25,000. 

Shelbyville—The Bedford ag & ergy pat Com- 
pany has been established by W. L. Wilhoit and R. BE. Evans, 


dam, 
Lynchburg—The Old River Lumber Company has suc- 
ceeded C. P. Guinn & Co. 
Houston—The W. H. Norris laa. Company has in- 
corporated with capital stock of $100 
Timpson—The Trekel & Rounds Poiana have been sold 
to D. G. ae of Orange, who will operate the plant. 
West—H. B. Peebles has sold out to J. J. Holt & Co. 
Virginia. 
Norfolk—The Reynolds peng ge iy need has been 
incorporated with capital stock of $50,0 
Pemberton—The myo Manufacturing Company has 
been organized by J. L. Staley, E. N. Parrish, W. H. Rhodes 
and Miles Selden. 
Petersburg—The Petersburg Rim & Veneer fomaeny has 
been incorporated with capital stock of $50,000 
Portsmouth—The Princess Ann Cooperage ® (ompany, hai has 
been oe with capital stock of $10, 
Whitehurst, . Williams, C. P. Weston and J. a. 


Washington. 

Deming—McLeod & Butters are out of business. Also at 
Nooksack, 

Everett—The Bell Nelson Mill Company is reported to 
have sold out. 

Little Rock—Wright, Chase & Co. have been succeeded by 
the J. B. Flynn Shingle Company, incorporated with capi- 
tal stock of $6,000. 

Maltby—The Gray Shingle Comet will be incorporated 
by_ A. V. Gray, who will build a mill. 

Port Orchard—F, N, Livingston has withdrawn from the 
= of Gibbons, McGee & Livingston and the Sidney Milling 

‘ompany. 

Spokane—The wee Os ya Company has incorporated 
with capital stock of $10,000.—The McLain Lumber Com- 
pany has been BB vet ony with capital stock of $50,000 
by J. C. McLain, Gus Luellwitz and H. H. McCall. The 
company will operate the old Childs mill. 

Tacoma—The Michigan Box Company has sold plant to 
the Capital Box Company. L. B. Conroy has engaged in 
the wholesale lumber business. 

West Virginia. 

Williamstown—The Williamstown Lumber Company has 
—_ re-organized and has absorbed Butts & McCormick, of 

arietta. 





Wisconsin. 

Brandon—C. P. Knapp has sold out interest in Knapp, 
Brown & Co. 

Eau Claire—The Dells laahe < Shingle Company has 
increased capital stock to $100, 

Fort Atkinson—F. G. Fae EN has sold his 
ee in the Wilcox & Morris Company and is succeeded 
by F. Holstein, secretary, and T. B. Royce, treasurer. 

Madison The G. P. Miller Lumber Company has _ been 
incorporated with capital stock of $30,000 by G. P. Miller, 


‘H. P. Schmidt and Myron D. Fethers. 


St. Cloud—A. R. Baker Co. have been succeeded by 
August F. Moeller. 

Stevens Point--The Pfiffner & Rounds Company has dis- 
solved partnership, S. K. Rounds retiring. The business 
will be continued by the E. J. Pfiffner Lumber Company. 

Portage—The Mohr-Burt Lumber Com Oy has Bag | > 

Cc. FF ohr, 


Samuel Stolz, D. Danielson and Ole Leklem. 
Nova Scotia. 

Halifax—James Dempster & Co. have dissolved partner- 
ship. The business will be continued by James Dempster. 
Manitoba. 

Winnipeg—The Standard Lumber Company has been in- 
corporated with capital stock of $120,000. 
New Brunswick. 
Carleton—The Galey woodworking factory has been closed 
down. A, Cushing & Co. will establish a new factory. 


PPP ADDO I I 


NEW MILLS. 





Alabama. 
‘ie ——-* saw and Planing mill will be erected here by A. 
~ ppeaaiil cea ia & Henderson will build a spoke fac- 


tor 

‘Mobile (near)—Kelsey Carter will build a planing mill. 

Arkansas. 

DeQueen—The Dierks Lumber & Coal Company will build 
a new band saw mill. 

—— ins Wisconsin-Arkansas Company will build a 
saw m 

Waldron—The Scott County Lumber Company is complet- 
ing a planing mill. 

Idaho. 


Laclede—-The George McKinney Lumber Company is build- 
ing a planing mill. 

—— Superior Lumber Company is building a new 
m 


Illinois. 
Senentate-Tie Ayer & Lord Tie Company will build a 


pla 
1 Ee Gill is building a saw mill. 
Indiana. 


Portland—The Joseph Lay Company will build a branch 
factory. 
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lowa. 
Clarion—MeDougall & Glendy are building a planing mill. 
Dubuque—J. Hagge is building a woodworking factory. 
The Carr, Ryder & Adams Company has remodeled the old 
Novelty Iron Works plant and transformed it into a sash and 
door factory.——L E, Chevalier & Co. are building a box fac- 
tors aterloo—S. F. Salisbury and John Schenk will build a 
two-story sash and door factory. 
Kentucky. 
Louisville—The C. C. Mengel, Jr., & Bro. Company is com- 
pleting a band saw mill and veneer factory. 
Louisiana. 
Zwolle—The W. F. Ferguson Lumber Company has com- 
pleted a large saw mill of 175,000 daily capacity. 
Maine. 


Auburn—D. B. Stevens & Co. have completed a mill for 
the manufacture of tank stock. - 
Machias—The Machias Lumber Company will erect a new 
aw mill, 
ee fonson — KE. E. Kimball has built a saw mill at West Mon- 
sovan Buren—The Van Buren Lumber Company will build 
a mill. 
Maryland. 
Garrett County—The North Maryland Lumber Company, 
of Warren, Pa., will erect a mill. 
Michigan. 
Cadillac—Johnson & Anderson will build a saw mill. : 
Cedar River—S. Crawford & Sons are building a new shin- 
zle mill. 
o Grand Rapids—The Grand Rapids Veneer Door Company 
is building a new plant. The Michigan Barrel Company 
will build a modern plant. F. I. Nichols will build a maple 
flooring factory. ; ’ : 
Newaygo—Henry Forward will build a saw mill. ; 
South Boardman—A. F, Anderson is building a saw mill. 
Welch—Robert P. Pointer has built a mill with a daily 
capacity of 20,000 feet of lumber and 40,000 shingles. 
West Bay City—Robert Beutel will erect a saw mill. 
Mississippi. : 
Merrill—Charles Harris is building a saw mill. _ 
Natchez—H. B, & A. J. Shields will build saw mills. 
Missouri. 
Kansas City—The Culver Lumber & Manufacturing Com- 
pany is building a sash and door and flooring factory. 
Nebraska. 
Pierce—H. H. Mohr will build a planing mill. 
New York. 
Jayville—J. L. Johnson is building a saw mill. 
North Carolina. 
High Point—J. W. Clinard will build a veneer factory. 
Ohio. 
Stryker—The Wauseon Lumber Company has completed 
a saw mill. 








Pennsylvania. 
Oakgrove—George B. Hile, of DuBois, is building a plan- 
ing mill. A 
Redhiil—A. H. Beyers is building a planing mill. 
Waynesboro—U, G. Stover has completed a planing mill. 
South Carolina. 
Carter—Jarraft Bros. & Hastings will build a hardwood 
mill. 


Tennessee. 
Caskell—Benjamin Brown has built a saw mill. | 
Jellico—J. J. Rodeheaver is building a saw mill. 
Sutherland—The Strong Lumber Company has completed 
its new saw mill, 
Vermont. 
St. Albans—The Lincoln Lumber Company is building a 
new mill. rare 
Virginia. 
DeWitt—(No P. O.) The Camp Manufacturing Company 
will build a mill near Holdsworth’s siding. 
Washington. 
Blaine—The Monarch Lumber Company is building a saw 
ill 


Fairhaven—S. Murchison is building a saw and shingle 
ill 


mill. 

Maltby—A. V. Gray will build a saw mill. : ’ 

Spokane—The D. R. Cameron Lumber Company is putting 
in a dry kiln to cost $8,000. 

j West Virginia. 

Berkeley—G. W. Bair and N. R. Ellis will build a plan- 
ing mill. 

‘Wheeling—The West Virginia Woodworking Company has 
purchased the factory of the West Virginia Pulley Company 
and will convert it into a woodworking factory. 


Wisconsin. 
Madison—W. J. Radke is building a planing mill. 
Merrill—Henry Turbin and Steve Geiss have put up a 


shingle mill. 
se oo 6 6644.44) 


THE CREDIT AGENCY DISPUTE. 


The case of R. G. Dun & Co. vs. the Lumbermen’s 
Credit Association came up before Judge C. C. Kohlsaat, 
of the Unitéd States district court, in Chicago, January 
25, upon motion for a restraining order to prevent the 
Lumbermen’s Credit Association from issuing or distrib- 
—- copies of the January, 1902, edition of its “Red 

00 Ta 

Upon behalf of R. G. Dun & Co. was presented an affi- 
davit by Fred W. Wright alleging that he was formerly 
an employee of the Lumbermen’s Credit Association and 
in that capacity had copied names and ratings from the 
reference books of R. G. Dun & Co. in the preparation of 
copy for various editions of the “Red Book.” <A similar 
affidavit was presented by James B. Gilbert. Another 
affidavit was presented by Norman H. Young, who stated 
that he was in the employ of Evans & Kelly in October, 
1901, who were engaged in work upon a book which he 
believed to be the book of the Lumbermen’s Credit Asso- 
ciation and that he performed work similar to that above 
alluded to. 

Upon behalf of the Lumbermen’s Credit Association 
affidavits were offered by William Clancy and Burton W. 
Stadden, officers of the association, denying that the ref- 
erence book of R. G. Dun & Co. was used by them as a 
source of original information or in any other way than 
for purposes of reference and comparison with the orig- 
inal reports which they stated they secured for them- 
selves in every instance in which a name appeared in 
their work. These affidavits also alleged that Messrs. 
Gilbert and Wright, before alluded to, were at present in 
the employ of another lumbermen’s rating agency in Chi- 
cago, the former since May, 1900, and therefore had noth- 





ing to do with the compilation of the last three editions 
of the “Red Book,” the assumption being that he could 


“not therefore know of his own knowledge the facts 


regarding these editions which he alleged in the affidavit 
which he signed. It was further stated that Mr. Gilbert 
was accused of having furnished to his present employers 
while in the employ of the Lumbermen’s Credit Associa- 
tion the list of subscribers and their expirations of the 
Lumbermen’s Credit Association, which accusation in a 
conference between him and Messrs. Clancy and Stadden 
he denied, although it was admitted by officers of the 
other company. It was also stated that after the day 
upon which this conference was held with him he did not 
reappear at the office of the Lumbermen’s Credit Associa- 
tion, although he was under contract for a considerable 
period in advance at a salary of $40 a week, and that he 
soon after accepted a position with the other company 
upon a salary which is alleged to be $25 a week. Regard- 
ing Mr. Wright, one affidavit alleged that at the time of 
his leaving the Lumbermen’s Credit Association several 
weeks ago he asked for a recommendation and was 
refused, and that he has upon various occasions since 
then made various threats of revenge. 

Mr. Clancy’s affidavit set up the personal animus of 
these two men and the business interests of the rival con- 
cern with which they are now connected as the real force 
behind the present charges, and alleged a conspiracy upon 
the part of these parties, together with representatives: 
of R. G. Dun & Co., to force the defending company out 
of business. A number of affidavits were also offered in 
evidence from prominent lumbermen, stating in effect 
that the “Red Book” was considered by the trade gener- 
ally as the best and practically the only authoritative 
source of credit reference in the lumber trade, but these 
— were not admitted, as each side was limited to 
our. 

An affidavit of Mr. Kelly disclaimed any knowledge of 
business relationship between the firm of Evans & Kelly 
and the Lumbermen’s Credit Association or Messrs. 
Clancy and Stadden. The counsel for the plaintiff con- 
tended that this was an evasion inasmuch as they under- 
stood that the dealings of the Lumbermen’s Credit Asso- 
ciation were with another party who transferred the 
work to Evans & Kelly, but these people were believed to 
be the printers of the book. 

Mr. Clancy’s affidavit also stated that R. G. Dun & Co. 
had surreptitiously, in advance of its publication, secured 
an incomplete set of proof sheets of the January, 1902, 
edition and that these could have been secured only by 
bribery of some employee of the printers or of the Lum- 
bermen’s Credit Association. Counsel for the other side, 
however, claimed that this was not the case and ex- 
plained that they were sold among waste paper to a 
paper dealer from whom R. G. Dun & Co. purchased 
them. This little incident shows how enterprising R. G. 
Dun & Co. are in utilizing possible sources of commercial 
information. 

Judge Kohlsaat, after a hearing of the affidavits and a 
number of arguments upon them, stated that in his opin- 
ion they did not set up a sufficient cause for the issuance 
of a restraining order. The counsel for R. G. Dun & Co. 
also contended in their argument that if they set up 
evidence and showed that the defendant had in any way 
infringed upon their copyright it was not necessary for 
them to point out the portions of the book which were 
such an infringement, but that it was the duty of the 
defendant to prove that no portion of the book was an 
infringement. They also claimed that infringement in 
any portion of the book would render the entire publica- 
tion an infringement, and offered a sufficient reason for 
an injunction against this issuance. Judge Kohlsaat, 
however, did not take this view of the matter. He said: 

I do not feel that I would be justified in granting a prelim- 
inary injunction upon the affidavits which I have heard. It 
is evident that these books contain a great many different 
items, but I do not conceive that it would be a case for the 
interference of this court even if the fact were conceded that 
some things were gotten from the other book. There are some 
earmarks in the affidavits which indicate that the defendants 
have used some part of the complainants’ compilation, but 
not in such a way that the court would be justified in détain- 
ing the issue of the whole volume. 

The court, however, suggested that if it seemed desir- 
able to have a full hearing upon this point before a mas- 
ter he would so order it. The complainants’ counsel were 
in favor of this, but Attorney F. B. Pease for the defense 
stated that he thought the case should be referred for a 
final, not preliminary, hearing, in order that all issues 
of the case might be finally determined at once. The 
matter was referred to Master in Chancery Bishop for a 
preliminary hearing upon the issuance of a temporary 
injunction. 

The court, however, stated that if the complainants 
desired to submit further proof in support of their mo- 
tion for a temporary restraining order he would. refer 
it to a master for that purpose. Frank B. Pease, at- 
torney for the umbermen’s Credit Association, stated 
that in his opinion the matter should be heard on its 
merits and no more time wasted on the motion for pre- 
liminary injunction, and offered to file answer of the 
defendants at once so as to dispose of the matter 
finally; but the court stated that the complainants 
were entitled to have a hearing before the master on 
the motion for temporary injunction if they desired, 
which they did, and the court consequently referred the 
matter to Master in Chancery Bishop. 


PAPAL I IFFT 


An amendment to the tax law passed during the last 
session of the Michigan legislature makes it unlawful 
to cut timber from any land in that state after the 10th 
day of January .in any year, until all taxes assessed 
against such lands have been paid. After the returns 
of delinquent taxes have been made to the county treas- 
urer he will be empowered to take the necessary steps 


, to enforce the law. 
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NORFOLK, VA. 


Manufacturers of 


North 
Carolina 
Pine 


ROUGH AND 
DRESSED 
KILN DRIED 





The Cummer Companies Eastern Sales Agents: 


45 Broadway, NEW YORK. 
Exchange Building, BOSTON. 
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Kindly 
Konsider 
Karefully 
Kwality 


GOLDSBORO N. C. PINE 


Will surely 
please you. 


WRITE. 


Johnson & Wimsatt, 


WASHINGTON, D. C. 
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For Factory 
Construction 


Our lumber is all band sawed 
and band resawed 
We also manufacture North 
Carolina Pine and have Modern 
Dry Kilns and Planing Mill Fa- 
cilities 
ake Our specialty is large factory 
: contracts - handled promptly. 











bf. R. KILPATRICK, Sec’y. 
P. B. VOEGTLE, Treasurer. 


Cc. J. CARTER, Pres't. 
J. J. CRUIKSHANK, V-Pres't. 
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General Offices, 


408-409 Keith & Perry Bldg., Kansas City, Mo. 
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UPPER MISSISSIPPI DISTRICT. 


THE MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan. 29.—The matter of great- 
est interest in the local white pine situation concerns 
prices and the shortage in the supply of lumber. No ac- 
tion has been taken resulting in an advance in the list 
prices and none is now likely previous to the annual 
meeting of the Mississippi Valley Lumbermen’s Associa- 
tion on February 18. Nevertheless, higher prices will 
rule in most quarters previous to that time owing to the 
promulgation of individual lists by various manufac- 
turers. 

Immediately following the December meeting of the 
price list committee some manufacturers at points south 
of this city put out individual lists which were 50 cents 
to $1 a thousand higher than the association list. Since 
that time comparatively few manufacturers have dis- 
carded the association list and put out their individual 
list, but within the past week and a half there has 
been a decided inclination again in this direction. Min- 
neapolis firms have now issued individual lists and it is 
expected that others will promftilgate new lists by the 
first of next month and will sell at their own prices. 
These individual lists in every instance are from 50 
cents to $1 higher than the association prices. Piece 
stuff is advanced by most manufacturers 50 cents a 
thousand and better than No. 1 boards, including the 
latter in some instances, are advanced $1 a thousand. 
In individual instances where manufacturers are short 
of certain descriptions they have also advanced these 
on their own account in about the proportion to the 
advances mentioned above. 





Lumbermen Favor Merger. 

Local lumbermen seem to. be in favor of the merger 
of the three great rorthern railroads, the North- 
ern Pacific, Great Northern and Burlington, and together 
with other prominent Minneapolitans they have signed 
a petition asking Governor Van Sant to delay the prose- 
cution of the case until the evil results of the merger 
may be apparent. The petition was as follows: 

In view of the discussion as to the Northern Securities 
Company the undersigned beg leave to submit the following 
for your candid consideration : 

It is an open question whether competition among rail- 
roads gives the public any greater benefits than co-operation 
under government supervision. Competitive management has 
been fairly tested in this state with results not entirely sat- 
isfactory. It may be that better results can be obtained bv 
co-operation subject to the supervision of the federal and 
state railway commissions. The experiment is worthy of a 
trial and. if unsuccessful, recourse may still be had to the 
United States supreme court, which tribunal alone can deter- 
mine the uncertain question whether the Northern Securities 
Company has violated any law of the state. You will agree 
with us that the investment of capital in the state should be 
encouraged rather than hampered. that the opening of trade 
with the orient will be of advantage to the state and that 
reductions in rates are helped by economies in administra- 
tion. 

These suggestions lead us to propose: (1) That no imme- 
diate action be taken against the Northern Securities Com- 
pany: (2) that a fair opportunitv be given for testing by 
experience whether good or evil will come from that com- 
pany, and (8) if the results are found to be evil vigorous 
proceedings be then taken to obtain an adjudication in the 
United States supreme court in regard to the company’s 
status. 

Local lumber manufacturers signing the petition were 
the Red River Lumber Company, by Willis J. Walker, 
treasurer; Seanlon-Gipson Lumber Company, W. J. 
Scanlon, treasurer; L. Lamb Lumber Company, C. R. 
Lamb, secretary; Shevlin-Carpenter Company, H. C. 
Clarke, treasurer; Carpenter-Lamb Company, E. J. Car- 
penter, treasurer; J. TT. Queal & Co., J. H. Queal, presi- 
dent. 

Will Not Move From Minneapolis. 

A report given publicity through the daily papers last 
week was to the effect that the Scanlon-Gipson Lumber 
Company, one of the largest of the local concerns, was 
to discontinue sawing at Minneapolis and operate only 
its mills in the northern part of the state. Officials of 
the company stated during the week that this report was 
absolutely without foundation. This company will oper- 
ate the Diamond mill at Minneapolis during the coming 
summer as it has for several years. It had been planned 
that winter operations would begin in this mill the first 
of next week and an ordinance had been passed by the 
Minneapolis city council permitting the laying of neces- 
sary spur tracks for the unloading and hauling of logs. 
At the last moment, however, the persons with whom 
the firm contracted for the supply of logs necessary to 
winter operations went back on their negotiations and 
without a log supply it will be impossible to operate 
the mill. The Scanlon-Gipson Lumber Company has 
mills at northern points in this state where it does most 
of its cutting, but its main offices are located in this 
city and most of the officers have their residence in 
Minneapolis or St. Paul. It is therefore improbable 
that any change will be made in the plans of the com- 
pany for several years. 

Minor Mention. 

J. A. Hughes, of the Hughes-Mackintosh Company, is 
at Kansas City this week attending the annual con- 
vention of retail lumbermen. 

M. J. Scanlon, of the Seanlon-Gipson Lumber Com- 
pany, is at the mill at Seanlon, Minn., looking after 
business matters. 

The Jenkins-Hagen Lumber Company is putting up 
three large sheds at its yard at Benson, Minn. Here- 
after the headquarters for the Minnesota yards will 
be made at that point. 

Leon J. Millard, with the Nebraska Bridge Supply 
& Lumber Company, Omaha, Neb., was a Minneapolis 
visitor on Saturday last. 

H. L. Jenkins, of the H. L. Jenkins Lumber Com- 
pany, will leave the city next week for a trip to thee 


Pacific coast to lock over the lumber market and at- 
tend to matters in connection with his western inter- 
ests. He will go immediately to points in Washing- 
ton and then to San Francisco, returning by way of 
Salt Lake City. He expects to be absent from this city 
about six weeks. . 

Mr. Harty, of Harty Bros. & Harty, manufacturers 
of sash, doors and interior finish at Chicago, was in 
the city recently looking for stock. 

W. A. Herbert, a wholesale lumber dealer at Chi- 
cago, called upon Barnard & Strickland of this city 
the latter part of last week. . 

W. I. Carpenter, of the W. I. Carpenter Lumber Com- 
pany, attended the convention at Kansas City, Mo., 
this week. 

F. M. Hart, representing the C. A, Goodyear Lumber 
Company, of Tomah, Wis., was in the city on business 
recently. 

F. H. Lewis, of Lennan & Lewis, handlers of hard- 
woods at Minneapolis, is in Maiden Rock, Wis., looking 
over a stock of hardwood with a view to making 
heavy purchases. " 

S. H. Davis, the well known hardwood handler, is at 
Milaca, Minn., looking after shipments of stock. 

J. W. Morrison, of May & Morrison, wholesale Jum- 
ber dealers at Minneapolis, has returned from a pur- 
chasing trip through northern Minnesota. He states 
that the work of logging is now moving smoothly 
and that loggers are finding but few obstacles to their 
work. Previous to the last fall of snow some com- 
plaint in regard to inability to construct good logging 
was heard but since the recent storm no difficulty is 
experienced from this direction. While in the north 
Mr. Morrison contracted for a large stock of cedar posts 
and poles as well as a considerable amount of white 
pine. He says that one of his mills at Cohasset has 
already begun sawing and that the other will be put in 
operation as soon as the ice shall go out of the river. 

Mr. and Mrs. H. W. Ross, of the H. W. Ross Lumber 
Company, left the city last week for Florida and Cuba, 
to stay in the south for the remainder of the winter. 

Kirk Jewett, of the Green Bay Lumber Company, Des 
Moines, Iowa, was in the city this week making pur- 
chases of white pine stock. 

John E. Glover, of Hudson, Wis., made a short. busi- 
ness trip to Minneapolis this week. He states that the 
mill of the Willow River Lumber Company, at New 
Richmond, Wis., will begin operations about March 15. 
A. large number of basswood logs will be in readiness 
tor sawing at that time and the mill will be kept busy on 
this work until the river shall open. Mr. Glover also 
says that excellent logging conditions prevail in the 
woods in his section and that loggers are busily filling 
their contracts, 

Q. A. Veblen and Ed. Veblen, of the Veblen-Hagna 
Lumber Company, Blooming Prairie, Minn., were in the 
city this week making purchases of stock. 

H. F. Partridge, of the T. M. Partridge Lumber Com- 
pany, is at Superior, Wis., making purchases of white 
pine stock. 

The offices of the Bardswell-Robinson Company will 
shortly be moved from room 810 to room 808 in the 
Lumber Exchange building. The company has secured 
better and more commodious quarters in the new loca- 
tion. J. H. Coloton will be in charge of the office, as 
formerly. 

I. F, Swartout, wholesale lumber dealer in this city, 
started for the west coast the latter part of last week 
to look over the west coast situation, and will return in 
about three weeks. 

Joseph Jackson, manager of the Mississippi Lumber 
& Coal Company, is at Aberdeen, 8. D., looking after 
business matters in connection with his company’s yards 
in that vicinity. 

Among northwestern retail Jumbermen who were in 
the city last week were k. C. Gamm, Sisseton, 8. D.; Mr. 
Torrison, Goodnow & Torrison, Oberlin, N. D.; G. Elia- 
son, Montevideo, Minn.; John R. Jones, Hankinson, 
N. D.; Mr. Walker, Walker & Goodine, Forest Lake, 
Minn. 

Robert Menz, manager of the west coast business for 
the H. B. Waite Lumber Company, of this city, has re- 
turned from a four weeks’ trip to the Pacific coast. He 
spent the larger part of the time at various Washing- 
ton points in looking over the situation and becoming 
more familiar with the ruling conditions in the manu- 
facturing districts. He states that the mills are well 
loaded with orders but that adverse conditions have 
made it impossible for many of them to begin operations 
or to work at the desired capacity. He characterizes 
the market as extremely firm at present, particularly 
on *A* shingles, with decided advancing tendencies. 

Lester W. David, president of the Monarch Mill Com- 
pany, Blaine, Wash., was in Minneapolis a few days 
recently, going from here to Chicago and spending 
Sunday with his mother, who resides there, returning 
the first of last week on his way back to the west 
coast. The Monarch Mill Company has just completed 
a fine new mill at Blaine, on the international boundary. 
The output of the mill is handled by the W. I. Car- 
penter Lumber Company, of this city, Mr. Carpenter 
having on his recent trip to the west coast purchased 
an interest in the Monarch company. Mr. David speaks 
very encouragingly of the lumber trade outlook of the 
west coast and says that 1902 promises to be a banner 
year. 

Goodnow Torreson, a retail lumber dealer at Oberon, 
N. D., was in Minneapolis a few days last week. He 
says that the retailers of that section of North Dakota 
did a good business last year and prospects are fine for 
another good year. The farmers of that vicinity have 
had good crops, especially flax, and received good prices 
for them. Farm lands have nearly doubled in value 
during the last two or three years and farmers are ina 
prosperous condition. 
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THE BLACK RIVER DISTRICT. 

La Crosse, Wis., Jan. 28.—Logging on Black river 
is being pushed rapidly. A few more weeks would 
clean up all the standing timber and end logging on 
this river for good. The cold weather and snow coming 
late encourages river men to believe that plenty of ice 
and snow will be left in the woods so as to insure a 
evod drive in the spring. Trade is quiet and lumber 
js advancing slowly. 

John D. Young is out in Minnesota, looking over his 
company’s yards. He will also visit its mills in the 
northern part of the state. 

W. W. Schall, of the C. H. Nichols Lumber Company, 
returned home from Washington and the Puget sound 
country on Saturday last. Mr. Pooler, who accompanied 
him, is still there. They expect eventually to locate 
there, and are favorably impressed with the cedar shin- 
gle trade. Upon Mr. Pooler’s return they will decide 
definitely. 

W. W. Cargill will soon leave with his family to 
spend the winter in the south, part of the time at Pine 
Bluff, Ark., looking after his lumber interests there. 

L. C. Colman returned yesterday from Chicago. 
George H. Dalton & Co., who raft most of the Black 
river logs, are now getting ready for the coming sea- 
son. They are building shanties and boats and expect 
to be ready with a crew as soon as the river shall open. 


LAKE SUPERIOR PORTS. 


CHEQUAMEGON BAY NOTES. 


ASHLAND, WIs., Jan. 29.—Loggers in the Ashland 
district are not complaining of not having cold enough 
weather for good logging. On Sunday the thermometer 
sank to 20 degrees below zero and since has not gone 
above zero. Loggers would rather have zero weather 
than a thaw, but logging roads are doing little hauling, 
on account of the cold weather. The Northern Pacific 
and North-Western roads are also slow in getting logs 
to Ashland on account of the cold weather. There is 
just about the right amount of snow in the woods at 
present for good sleighing and ismall loggers are jubi- 
lant, as most of them do not use ice roads. 

According to one of the prominent lumber inspectors 
of Ashland, there has been shipped about 60,000,000 
feet of lumber out of Ashland by rail this winter or 
will have been shipped within a few weeks. This does 
not seem a very large amount in figures, but when it is 
stated that the figures represent nearly two months of 
shipping during the season of navigation it amounts to 
a great deal. This is the first winter that there has 
been a large amount of lumber shipped out of Ashland 
by rail and the same conditions exist on all of the lake 
ports in the northwest. From Ashland by rail it is 
estimated that about six times as much will be shipped 
this winter as last. The car shortage has not affected 
the lumber shippers of Ashland this winter as much 
as it has many other places although at times there 
was some complaint on not getting cars when wanted. 

The citizens of Bayfield county are resting on Easy 
street at present and will so continue for a while at 
least over the controversy in the matter of the tearing 
up of the Washburn, Bayfield & Iron River road. Dis- 
trict Attorney A. W. McLeod, of Bayfield county, ap- 
peared before the supreme court at Madison last Sat- 
urday and asked permission to begin suit against Re- 
ceiver Frost of the road and secured the desired per- 
mission and the issuance of an injunction. Attorney 
McLeod interested Attorney General Hicks of Wiscon- 
sin in the case and it was through his efforts that the 
supreme court granted the right to begin suit against 
Receiver Frost. The case will be noted all over the 
United States for the reason that it is the first time 
the supreme court of the state of Wisconsin has taken 
original jurisdiction in an order involving a decree of 
a federal court, as affecting the sovereignty of a state. 
This is the first time that a case has been prosecuted 
there without an appeal from a lower court first. 

The Barker & Stewart mill began sawing again yes- 
terday and will continue day and night throughout the 
entire winter. * 

It is reported that W. H. Gilbert has sold 15,000,000 
feet of white pine lumber to the Mills-Gray-Carleton 
Company, of Cleveland. This stock will be sawed next 
season. He is also said to have sold 15,000,000 feet to 
the American Lumber Company, of West Superior, also 
of the 1902 cut. 


LAKE MICHIGAN PORTS. 


IN CENTRAL WESTERN MICHIGAN. 


Muskecon, Micn., Jan. 28.—The Nufer Cedar Com- 
pany of Whitehall is erecting a nailing station at Sha- 
ron, Pa. Box stock will be shipped there and the boxes 
set up at Sharon. The material for the station has been 
prepared at Whitehall and shipped to Pennsylvania. 

. F. N. Davis, of Chicago, has had extensive im- 
provements and alterations made in the Herman 0. 
Lange residence, which he purchased recently. He will 
continue to have his residence in Chicago and will oe- 
cupy the former Lange residence as his summer home. 

Mr. and Mrs. A. V. Mann have gone to Florida to 
spend the winter and will probably visit Cuba before 
their return. On the way home they will inspect the 
Charleston exposition, Mr. Mann having seen every 
great exposition since the Crystal palace in London. 

Mrs, Jane Hutchinson, mother of Malcolm Hutchin- 














son, head of the Crescent Manufacturing Company, is 
dead, aged 83 years. 

Mrs. J. W. Moon, widow of the late J. W. Moon, 
her daughter, Mrs. Grace Moon Beardsley, and 
granddaughter, Miss Helen Beardsley, were in a rail- 
road wreck while on their way to California. The 
Muskegon party escaped injury. 





ON THE MENOMINEE. 


MARINETTE, Wis., Jan. 29.—There has been little doing 
here since the sale of the N. Ludington and Witbeck cuts 
to the Edward Hines Lumber Company. The Hines 
company followed its previous purchases by buying 
5,000,000 feet of lumber and 25,000,000 shingles to be 
manufactured by Burns & Hicks, of Menominee. 

Francis Beidler & Co., of Chicago, have opened a 
cedar yard in Menominee and have been making exten- 
sive purchases of cedar stock. The yard has been 
established on the bay shore near the Harding shingle 
mill. The purchases made were 20,000,000 shingles, 
25,000 poles and 150,000 posts of the Harding Shingle 
Company; 5,000,000 shingles of the Sawyer-Goodman 
Company, and 15,000,000 shingles of the Marinette Lum- 
ber Company. The total consideration in the three 
deals was about $150,000. 


Among buyers here this week were Hugh McLain, of. 


Tonawanda; A. K. Silverthorn, of Silverthorn & Co., 
Buffalo, and John Dalzell, of Detroit, representing 
Whitneys, Skillings & Barnes. W. B. Fou, of Bay City, 
Mich., bought 500,000 feet of good stock from the Saw- 
yer-Goodman Company. 

A. D. Watson, of Chicago, of Raber & Watson, was in 
Wausaukee this week and closed a deal for the pur- 
chase of a large amount of cedar posts from the Bird 
& Wells, Lumber Company. 

The sale of the Witbeck cut to the Hines company 
means the discontinuance of the Perley Lowe office in 
the Witbeck yards. Henry Benson, who was managing 
the local interests of Perley Lowe & Co., will take an 
interest, it is reported, in an eastern lumber company. 
* The Kirby-Carpenter Company has settled its tres- 
pass suit in Louisiana. Suit was begun some time ago 
against Nugent & Seese, of that state, for $25,000 tres- 
pass damages. The jury in the lower court returned a 
verdict of $1,200 for the plaintiff, but gave the defend- 
ant $2,500 judgment for costs. The verdict was a 
ridiculous one and the case was immediately appealed. 
The Kirby-Carpenter Company this week received a 
check for $12,500 in settlement of the suit, the defend- 
ants apparently not desiring to go into the supreme 
court with such an unusual verdict. 

The Kirby-Carpenter Company held its annual meet- 
ing in Chicago this week and it is reported that a 
million dollar dividend was declared. The company 
has disposed of everything except its southern pine 
lands. S. M. Stephenson and W. O. Carpenter, of 
Menominee, attended the meeting in Chicago. 


WISCONSIN. 


WISCONSIN VALLEY NOTES. 


MERRILL, WIS., Jan. 28.—No more distinguished lum- 
bermen visit Merrill than the Budgett brothers, of Lon- 
don, England. About two years ago one of these gen- 
tlemen visited here and contracted for a quarter of a 
million of doors at one deal. This winter T. M. Budgett 
made the visit and was the guest of Mayor A. H. 
Stange, president of the A. H. Stange Company. His 
visit was for a combination of business and pleasure, 
both of which he found here. 

Congressman W. E. Brown, wife and daughter have 
returned to Washington from their home at Rhinelander. 

The Gilkey & Anson Company is now running its saw 
mill day and night, and will continue during the winter. 

The Stange factory has been running twelve hours, 
but continuous operation seems necessary to keep up 
with the orders. 

Nearly 100 cars of logs daily arrive in Merrill, be- 
sides many carloads which go through to down river 
points, making traflic on the St. Paul road as heavy 
as at any time in its history on this division. 

The Johnson-Hinman Lumber Company, of Rhine- 
lander, has sold its cut to the J. H. Queal Lumber 
Company. 

H. R. Fehland & Co. are shipping their steek of tim- 
ber sawed at Earling, having sold it to the Hobe-Jaynes 
Lumber Company, of Minneapolis. 

A erew of French Canadians has been at work the past 
two months hewing out rock elm timber near Heller. 
The timber will be shipped by rail to Sheboygan, thence 
by ship to Japan. 

The Heineman Lumber Company’s saw mill at Earling 
is running day and night, sawing hardwood lumber. 

The Menasha Woodenware Company has purchased a 
tract of 45,000 acres of pine and cedar timber land in 
northern Idaho, containing 250,000,000 feet of fine tim- 
ber. 

Emerich, Staats, Grout & Clark, of this city, have 
sold to Janesville parties 3,680 acres of timber land up 
on Newwood. 

W. H. Bradley and W. G. Collins, of Tomahawk, have 
just returned from the west, where they have made ex- 
tensive purchases in timber lands. 

eee 


AROUND ABOUT WAUSAU. 


WAUSAU, WIs., Jan. 28.—About six inches of snow 
visited this locality the first of the week and now all 
available men and teams are hustling in the logs to 
the city and country mills, which are busy sawing up 
their stocks into all kinds of lumber ete. 

































































YOU WILL FIND THAT FOR 


Puget Sound and tdaho Lumber 











BRIDGE TIMBER, CAR STOCK, CEDAR 
and FIR POLES, PILING and SHINGLES 
This Company is the Coast Leader. 


PACIFIC FIR COMPANY, 


51 Dexter Horton Bank Building, 


Minneapolis Office, 731 Lumber Exchange, SEATTLE, WASH, 


























































WM. CAMERON 
“  — 


Waco, 
Texas. 


PINE MILLS at Carmona, Saron, Rock- 
land, Angelina and Haysland, Texas. 


CYPRESS MILLS at Whitecastle. La. 
Tie and Piling Department, NONA, TEX. 
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RAILWAY TIES 
A SPECIALTY, 
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=| Cargo Shipments. 
OF 
Long 
Leaf 
Yellow 
Pine. 


Can Fill Special Bills Promptly, 


R. J. & B. PF. CAMP, 


White Springs, Fla 


LUMBER, 
FLOORING, 
CEILING, 
SIDING, 


MOULDING, 
DIMENSION. 
TIMBERS. 
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- OUR SPECIALTY: 


LARGE TIMBER BILLS 
AND HEAVY JOIST... 


Robt. H. Jenks 
Lumber Co. 


CLEVELAND, OHIO. 











PRICES RIGHT. 


PROMPT 
SHIPMENTS. 





VELLOW socom’ 











SAW MILL CAPACITY, 60,000. === 
PLANING MILL CAPACITY, 30,000. 
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Do You Ship in Car Lots? 


If so you should have the 


RED B00 The Recognized Author- 


g ity on Lumber Credits. 


Together with their Financial Standing: 


LUMBER LINES—Cedar Posts, 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
Stair Builders, (Uperating Mill), Wood Box Manufacturers, 
Hardware Dealers, carrying stock of sash, doors and blinds. 

MANUFACTURERS of Agricultural Implements, Cars, 
Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Maantles, Wood Pumps, Woodenware, Wind Mills. 

The Book is also a Bank Directory, Railroad Guide, At- 
torney’s List, Express Directory, etc. Contains more 
names and information than any other publication of the 
kind. Published in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 
lection departmentin connection. Claims collected any- 


where. Try us. 


Lumbermen’s Credit Association, 


Mention this Peper, Suite 9 Tacoma Building, CHICAGO. 
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FOR SALE—witsizasst” 
MILL MACHINERY 
AT CAMDEN, ARK. 


Nearly the entire plant of the LaCrosse Lumber Co. of La 
Crosse, Wisconsin, including Complete Planing Plant. 


CAN SHIP QUICK, 


I, E. ANTHONY, 


Write me at 
Camden or Comanche. 





























George G. McIntosh, the lumber and timber specu- 
lator, with headquarters in Wausau, has purchased from 
Gardner Bros., at Flanner, their winter output of hem- 
lock Jumber—2,000,000 feet—and is negotiating with 
other parties in this vicinity for 2,000,000 feet addi- 
tional. 

C. W. Winton and C. S. Gilbert have returned home 
to this city from Louisiana and Arkansas, where they 
had been for about two weeks looking over big timber 
tracts which they are negotiating for. 

The Kickbusch Lumber Company was recently organ- 
ized in this city, the partners being Robert Kickbusch 
and Charles Gill, a lumberman of many years’ experi- 
ence, They will deal in hardwood lumber exclusively 
and already have some large contracts. 

C. C. Barker, the Bay City (Mich.) lumberman, was 
in this city during the week looking after his lumber 
manufacturing interests hereabouts. 


MICHIGAN. 


THE SAGINAW VALLEY. 


Bay City anp Saginaw, Micu., Jan. 28.—Last week 
it was noted that the machinery in the William Peter 
saw mill at Bay City had been sold to the Algoma Com- 
mercial Company at Sault Ste. Marie, Ont. The 
machinery is to be used in a mill to be erected on the 
property of the purchaser west of the steel plant at 
the Canadian Soo. It is expected the plant here can be 
dismantled and moved within four months. The new 
plant is to have a capacity of 130,000 feet a day and 
band saw outfits will be utilized. The buyers have ample 
timber to stock the plant a number of years. 

The increased demand for shingles, coupled with light 
stocks of dry shingles and the excellent prices, has 
resulted in shingle mills being started at all interior 
points where stock can be secured and dealers are offer- 
ing to contract for the entire cutput of many plants for 
the season, taking the shingles green from the saw. 
Every dealer in this part of the state reports that it is 
simply impossible to get shingles enough to fill orders. 
Fleming Bros., of Daggett, are erecting a shingle mill 
seven miles west of that town which will be in opera- 
tion in a few days. <A double block machine is being 
installed with a capacity of 50,000 a day, and several 
tracts of cedar in the vicinity will be lumbered for 
stock. 

The activity in shingles is also shared by lath. Not 
many years ago Saginaw lumbermen could not be made 
to believe that consumers could pay $1.50 for lath, yet 
they are quick sellers today at $3 for No. 2 and $3.50 to 
$3.75 for No. 1 pine. And the once despised hemlock 
is being converted into lath at many mills in Michigan. 
Hemlock lath are very firm at $2.15 for No. 2, and $2.90 
for No. 1, in car lots. Dealers are taking all they can 
get of them and want more. 

Some months ago Phillips & Seeley opened a small 
yard here and an office in the Eddy building and started 
in the business of handling lumber, buying and selling 
wherever the stock can be got. They handle some pine 
but hemlock and hardwood largely and are working up a 
good business in a modest way, having moved about sixty 
carloads the present month. They report an improve- 
ment in the trade in hemlock and in hardwood lumber. 
particularly in ash lumber. 

Ross Bros., of Beaverton, are putting 10,000,000 feet 
of timber into the Cedar and Tobacco rivers which will 
be manufactured at their mills at Beaverton. They are 
also having about 2,000,000 feet of hardwood lumber 
manufactured at five small mills in Gladwin county, 
having sold the stock as fast as manufactured. The 
firm also manufacture about 10,000,000 cedar shingles 
yearly and a number of hundred thousand railroad ties 
and fence posts. They are employing 200 men and 
operating five camps. 

S. G. M. Gates is securing a stock for his mill, largely 
hardwoods, and it is thought the Detroit mill, owned by 
FE. Hall, will be stocked with hemlock and hardwood for 
another season’s run. 

H. C. Hitchcock, of the Hitchcock Lumber Company, 
has returned from Cutler, Ont., where he has been on 
business some days. He expects to locate there in the 
spring and engage in the lumber business. 

Henry N. Loud, of the H. M. Loud’s Sons Company, of 
AuSable, is going abroad and will make an extended 
trip through Europe and the Holy Land. 

Quinn & Adams have sold their stave mill at Gladwin 
to the Michigan Mercantile Company of Standish. This 
firm purchased the Ford mill recently and intend to 
continue business on an extensive scale. 

The Luther mill at Alpena was sold last week to A. W. 
and W. B. Comstock of that city under decree of the 
court, the consideration being $5,500. The mill is being 
operated under lease of George Masters & Co. and is 
manufacturing shingles. 

F. W. Gilchrist, of Alpena, has sold several hundred 
thousand feet of maple lumber to Lobdell & Bailey, who 
have a large bicycle rim plant at Onaway. They are 
buying all the straight grained white maple they can 
find as their plant has not yet begun operations and 
it is difficult to secure the kind of timber they need. 
The firm is shipping rims to Paris. 

A gentleman named Lynch who represents a Pennsyl- 
vania firm is looking over the country in the vicinity of 
Alpena for the purpose of making extensive purchases 
of hemlock timber. the firm desiring to buy several thou- 
sand acres. The firm has the rails to construct fifteen 
miles of road and the rolling stock to equip it. 

Last week several cases of alleged trespassing on gov- 
ernment timber lands were brought before United States 
Commissioner Wright in Bay City. Selig Solomon, a 
well known AuSable lumberman, was one of the parties 











arraigned and he waived examination and was released 
on $500 bonds. Angus Bennett, of Tawas, answered to 
the same charge and the disposition of the case was 
the same. The cases will come up at the next term of 
the United States court. 

The firm of Zickgraf & Karslake, operating a mill at 
Vanderbilt, has dissolved by mutual consent and the busi- 
ness is continued by Otis M. Karslake. The mill js 
turning out 45,000 shingles a day. 

The Detroit & Mackinac road is being extended from 
Tower, fifty-four miles north of Alpena in the direction 
of Cheboygan, six of the distance of eighteen miles hay- 
ing been already graded. The road goes through a heayy 
timbered tract and will furnish an outlet both ways for a 
vast quantity of forest products. 

The Detroit & Mackinac road is hauling a lot of tim- 
ber to Alpena. Two train loads are hauled a day for the 
Churchills and F. W. Gilchrist. 

F. A. Kyes is to start a lumber business at Mayville 
and will open a small yard there, having bought about 
1,000,000 feet of stock in the northern part of the 
state. 

The woods of Michigan are being utilized for other 
uses than conversion into lumber. Fifty cords of 4-foot 
hardwoods are being consumed every day in the Cummer, 
Diggins & Co.’s wood alcohol plant at Cadillac. The 
output of the factory is 400 gallons of wood alcohol 
and 2,000 bushels of charcoal a day. The enlargement 
of the plant is contemplated. 

Robert P. Pointer, of West Branch, has just finished 
building a saw mill and shingle mill at Welch, having 
a capacity of 20,000 feet of lumber and 40,000 shingles 
daily. He owns 2,400 acres of well timbered land in 
Ogemaw county which will furnish stock for the plant. 
Mr. Pointer is also interested in a projected match fac- 
tory in Bay City. 

Robert Beutel has finished negotiations for the eree- 
tion of a saw mill in West Bay City and work on the 
plant will be started in a few days. It is intended to 
finish it in time for cutting lumber early in the spring. 

A fire that destroyed the box plant of the Crump 
Manufacturing Company, 2,500,000 feet of oak belonging 
to Capt. James Davidson, twenty-five cars belonging to 
the Michigan Central railroad and the Grand Trunk and 
several cars loaded with elm logs belonging to the 
Goldie Hoop Company, all in West Bay City, caused 
a loss of $100,000 this morning. The Crump plant was 
one of the largest establishments in the state of the 
kind, the main building being 160x145 feet and three 
stories high. The company’s offices were located on the 
first floor of the main building, fronting on Ninth street, 
being 60x60 feet in dimensions. 

The plant was erected in 1891 at a cost of $60,000. 
The loss on manufactured stock and lumber in process 
of manufacture will reach $10,000. The insurance on the 
mill and machinery amounts to $26,500. The fire started 
in the Crump plant but how it originated is not known. 
S. C. Crump said today that he presumed the company 
would rebuild on a smaller scale and continue at least 
in the pulley manufacturing business, but nothing has as 
yet been definitely determined. The loss of Captain 
Davidson amounts to about $30,000 and he carried no 
insurance. The loss to the railroad companies is about 
$8,000 and to the Goldie Hoop Company $1,500. 





WESTERN MICHIGAN NEWS. 


GRAND Rapips, Micu., Jan. 28.—A. L. Dennis, of Den- 
nis Bros., has returned from a trip south, where he pur- 
chased for the firm an additional tract of 2,500 acres of 
timber lands, mostly oak, chestnut and poplar, at Pilot 
Mountain, Tenn. The firm now owns a solid tract of 
8,000 acres in that section. 

Spring sales of furniture have just closed and local 
manufacturers are feeling well over results. In spite 
of a general advance of 10 percent in furniture the sales 
have been very-satisfactory. It is the policy of manu- 
facturers at present to buy lumber in a piecemeal way, 
letting the wholesalers carry the stocks, but the far- 
sighted ones may invest liberally now in view of the 
strong market conditions. Nice dry stock will bring 
good round prices in the spring. 

The Michigan Elm Hoop Company, of South Grand 
Rapids, has a stock of 22,000 elm logs in the yards and 
is turning out 55,000 patent coiled hoops daily. Fifty 
men are employed. 

Grand Rapids will have a modern maple flooring plant, 
with annual capacity of 4,000,000 feet of high grade 
product. F. I. Nichols has bought a tract of three and 
one-half acres and will build at once a brick factory 50 
by 100 feet, two stories, an engine and boiler house and 
two large dry kilns. Mr. Nichols has handled hard- 
wood flooring for many years, and is thoroughly well 
acquainted with the business in every detail. He will 
be alone in the enterprise, while the firm of Fred I. 
Nichols & Co., wholesale lumber dealers, will continue 
to do business. The*yards, however, will be removed 
from their present location on the Pere Marquette rail- 
road, between Hall street and Ninth avenue, to the 
factory site on Godfrey avenue. 

The Rikerd Lumber Company, of Lansing, has reor- 
ganized, electing two new directors, and increasing its 
capital stock from $15,000 to $25,000. Officers were 
elected as follows: President, W. C. Winchester, Grand 
Rapids; vice president and manager, H. W. Rikerd, Lans- 
ing; secretary, George West; additional directors, Law- 
rence Price, Lansing; S. B. Gorham, Ionia; George K. 
Daniels, Grand Rapids. The company will establish a 
branch yard at North Lansing. 

Thomas W. Barry has closed out his interest in the 
Finan & Barry shingle mill at Cheboygan and will erect 
a mill at Le Grand, where Mr. Barry has considerable 
timber interests. : 

Fleming Bros., of Daggett, are erecting a new shingle 
mill about seven miles west of that town, 
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Wallace A. Preston, of St. Joseph, will shortly trans- 
fer his large business interests from that city to Benton 
Harbor. Mr. Preston’s two sons, William K. and Loomis 
K. Preston, are associated with him in business. Both 
the planing mill on Wayne street and the lumber yard 
will be removed. . 

Thomas W. Armstrong, of the Armstrong-Thielman 
Lumber Company, has just completed a new residence at 
South Lake Linden, overlooking Torch and Portage 

ces. 

a & Adams, of Beaverton, have sold their stave 
mill to the Michigan Mercantile Company, of Standish, 
which concern has also purchased the Ford mill. The 
company has a capital of $200,000. 

There will be more logs hauled over the railroads of 
Houghton county this year than ever before, which indi- 
eates that camps have been built further into the woods 
and away from the streams. There has been more land 
purchased on the Copper Range road during the past 
vear than ever before. About 1,000 carloads of logs will 
be hauled by this road during the winter, or about 4,- 
800,000 feet. The logs go to Houghton, where they are 
transferred to the Mineral Range road and taken to 
Calumet. The estimated output of logs from Houghton 
county during this year is 20,000,000 feet. 





CLOSING OUT A GREAT BUSINESS. 


The Delta Lumber Company, of Detroit, Mich., which 
since 1896 has been in liquidation, is now practically a 
thing of the past, for on January 23 the stockholders of 
the company met and divided among them the remain- 
ing assets of the company. When the company went 
into liquidation its assets were estimated at $1,432,- 
911.14 and its liabilities at $939,568.76. Since that time 
every debt of the company has been paid and 49 percent 
of dividends on the capital stock of $300,000 distributed. 
The first sale of property was to the Detroit Lumber 
Company, including the east side yards and some upper 
peninsula pine lands having on them about 38,000,000 
feet of lumber. The last important sale was to C. W. 
Restrick, who purchased the Delray yards and some 
Canadian pine lands. The final obituary of the com- 
pany will be written on February 12 at a formal meet- 
ing of the stockholders when it is probable a slight 
further dividend of 3 to 5 percent will be declared. 
While the above statement shows an apparent loss of 
only $340,000 in winding up the affairs of the Delta 
Lumber Company, the profits under the trusteeship, 
aggregating about $170,000, have also been absorbed. 
The assets at thé beginning were conservatively esti- 
mated, some saying that they were worth $100,000 more 
than the above figures. For example, there were over 
30,000 acres of stump lands inventoried at $500. There 
has been realized from sales of these lands more than 
$13,000 and the larger and more valuable portion is 
yet to be disposed of. The Canadian limits were inven- 
toried at the indebtedness against them, while they have 
been sold at a large profit. 





Logging News. 


ON THE UPPER MISSISSIPPI. 


MINNEAPOLIS, MINN., Jan, 29.—Logging conditions in 
the northern woods of Minnesota are again ideal and 
logging contractors and lumber manufacturers are mak- 
ing the most of them. Last Saturday there was a fairly 
heavy fall of snow, followed by a sudden drop in the 
temperature of this section of the country which re- 
sulted in freezing up logging roads tighter than a drum. 
Previous to that time for more than a fortnight there 
had been considerable complaint owing to the mild 
weather. Logging roads were full of holes and re- 
quired frequent attention. The recent cold weather has 
put them in good condition again, and the previous dif- 
ficulties are disposed of for some weeks, it is hoped. 

The snow was also of great benefit in logging opera- 
tions. Previous to last Saturday the ground was bare 
and skidding and hauling to roads were done under 
great difficulty and at increased expense. Skidding 
can now be accomplished under the most favorable of 
conditions, the depth of the snow being just right and 
neither too little nor too much felt during the storm 
which lasted all of Saturday night. 

With a continuation of reasonably cold weather until 
the latter part of February or early part of March 
the cut of logs should be the heaviest on record. Ex- 
cept for a few weeks the early part of this month, cli- 
matic conditions have been extremely favorable through- 
out the entire season. 








IN THE WISCONSIN VALLEY. 


MERRILL, WIs., Jan. 28.—Up to this time the light 
fall of snow has retarded the work of hauling logs and 
lumber somewhat, except in the camps of the heavier 
operators where ice roads were made, but the northern 
Wisconsin winter has never been known to fail in a 
sufficient amount of snow, and hence there was no alarm. 
The deficiency is amply supplied now and the additional 
foot of snow received the first of the week will make 
busy all who have any hauling to do. 

Gould & Maas are logging 2,000,000 feet of pine on 
Prairie, about eight miles north of. the city. 

_Miles Swope will put in 400,000 feet of logs on Pine 
river, about half of which is already on skids. 

The Stevens Lumber Company, of Rhinelander, has 
already over 2,000,000 feet of logs banked at its camp 
near Lenox, on the Pelican Crandon branch of the 
North-Western road. 

Cutright & Russell. are shipping Jogs in from the 
Crandon branch to be sawed at Rhinelander mills. 


IN THE MAINE WOODS. 


Baneor, MeE., Jan. 27.—The lumbermen of Maine were 
never better pleased with conditions and prospects than 
they are at the present time, and there is every reason 
to believe that the logging season on all waters will be 
the most successful in ten years. The winter has been 
a peculiar one, but, contrary to the impression that 
prevails in some quarters, conditions in the woods have, 
except for brief intervals, been most favorable for rapid 
and easy work. At this time the log cut is fully up to 
that of last season at the corresponding date, and in- 
dications are that the cut in this state will exceed that 
of 1901. 

The saw mills will have as many logs in the drives 
this year as last, or more, while the pulp concerns have 
increased their cut and purchases. On the Penobscot 
the cut will not be much, if any, under 200,000,000 feet, 
and the cut in the entire state must aggregate close to 
700,000,000 feet—200,000,000 on the Penobscot, 150,- 
000,000 feet on the Kennebec, 150,000,000 feet on the 
Androscoggin, 40,000,000 on the Aroostook, 20,000,000 
on the St. Croix, 30,000,000 on the Machias and Nar- 
raguagus, 20,000,000 on Union river, 20,000,000 on the 
Saco, and a considerable quantity on the upper St. 
John, and on numerous small streams. 


Although wages are from 15 to 30 percent higher than - 


at any previous time in twenty years, men have been 
scarce, and those that have gone into the woods do 
not appear to be so well satisfied as when wages were 
low, constantly leaving camp for town, some of them 
coming back in a week or two, but many of them remain- 
ing away. When this restless class cannot find any 
other pretext for leaving work they will complain of 
the quality of the food, although it is a fact that the 
fare in most of the camps is better than ever before. 
BPA APPL II 


CASUALTIES. 





Delaware. 


Wilmington—The Peninsula Lumber Company sustained 
damages amounting to $1,500 through fire in its lumber 
sheds recently. 

Maine. 


Mechanic Falls—The mill of George 0. Goodwin & Co. 
was burned last week. Loss $5,000. 


Maryland. 


saltimore—A recent fire in the yards of Heise & Bruns 

caused a loss of $1,500. 
Michigan. 

Bay City—The box plant of the Crump Manufacturing 
Company was destroyed on Tuesday of this week by fire 
which also consumed 2,500,000 feet of oak belonging to Cap- 
tain James Davidson, twenty-five cars belonging to the Mich- 
igan Central railroad and the Grand Trunk and several cars 
loaded with elm logs, the property of the Goldie Hoop Com- 
pany. ‘Total loss estimated at $100,000. The Crump Manu- 
facturing Company was insured for $26,500. 

Faithorn Junction-——The shingle mill of George Harter & 
Son was burned on January 23. The mill was a total loss. 


New York. 


Canisteo—Fire at the works of the American-Cabinet Com- 
pany was recorded in our issue of January 18, estimating the 
damage at $4,000. ‘The loss has since been adjusted and is 
found not to exceed $300. 


Pennsylvania. 


Pittsburg—TFire destroyed the planing mill of the Green 
& Higgins Lumber Company on January 28. Loss, $25,000; 
insurance, $17,000, 


Texas. 


Camden—aA dry kiln of W. T. Carter & Bro. was burned 
recently with contents. Loss, $5,000; no insurance. 


Virginia. 
Glenbrook—William Stewart's saw mill and warehouse 


were destroyed by fire a few days ago. Loss estimated at 
$5,000; insurance, $2,000. 


Washington. 


Tacoma—aA destructive storm in which log booms were 
broken, inflicting damages on the mills here to the extent 
of $15,000, half of which is said to have been sustained 
by Carlson Bros. & Co. The other mills damaged were those 
of Reed & Andrews, the North Tacoma Shingle Company and 
the Puget Sound Lumber Company. 

Wisconsin. 
Schofield—The dry kilns of the Brooks & Ross Lumber 


Company were destroyed by fire last week. Loss, $1,200, on 
which there is no insurance. 





Hymeneal. 


Frere-Frater. 


The LUMBERMAN is in receipt of an invitation to be 
present at Pensacola, Fla., on February 5, to witness the 
= ceremony which will make Miss Lizzie William 
Frater Mrs. Frederick Adrian Frere. The bride to be is the 
daughter of Mr. and Mrs. John William Frater and one of 
Pensacola’s most re and attractive young ladies. 
Mr. Frere is prominently identified with the lumber trade 
of that city and is a gentleman of great and deserved popu- 
larity. He has for several months acted as the LUMBERMAN’S 
terse but Se correspondent at Pensacola, and the 
entire staff of the paper join with their army of friends in 
wishing the young couple from the portentous date February 
5, all the happiness that may be associated with wedded life. 








Wing-Cable. 


Miss Josephine Cable, daughter of G. W. Cable, a promi- 
nent lumberman of Davenport, Iowa, and niece of R. R. 
Cable, formerly president of the Chicago, Rock Island & 
Pacific railway system, was married last week to David 
Gould Wing, a Boston banker. 


ee ee el 

The inhabitants of Cass Lake, Minn., who are desir- 
ous of having the timber lands in that vicinity open 
to settlement have recently conferred with Gifford 
Pinchot, of the forestry division. Mr. Pinchot has 
submitted a statement to the delegation, suggesting a 
plan of lumbering which will net about $1.25 an acre 
under a conservative system of lumbering, such as pre- 
vails in European countries and in the Maine woods. 
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R. 11. 
DOWNMAN 


501-502-504 Hennen Bldg. 


NEW ORLEANS, LA. 


MANUFACTURER OF 


LOUISIANA RED CYPRESS 





LUMBER, 
SHINGLES, 
LATH, Etc. 


ALSO BY-PRODUCTS. 
MOULDINGS, 
CEILING, 
SIDING, 
FLOORING, 
TIMBERS, 

TIES, 

SASH, 
DOORS, 
BLINDS, 
TURNED WORK, 
COLUMNS, 
SPECIAL JOB WORK. 


Abundant dry kiln and planing mill 
capacity. 

fanaa capacity—Lumber over 100,- 
000,000 feet. 

Shingles, over 500,000,000. 


OPERATING THE FOLLOWING MILLS: 


Bowie Lumber Co.. Ltd.. Bowie. La. 

Jeanerette Lumber & Shingle Co., Ltd., 
Jeanerette, La. f ; 

Iberia Cypress Co., Ltd.. New Iberia, La. 

Des Allemands Lumber Co., Ltd., Alle- 
mands, La. , ; 

Largely interested in and draws from 
Whitecastle Lumber & Shingle Cvo., Ltd., 
Whitecastle, La. : 

Also controls the output of the Creole 
Cypress Co., Des Allemands La., and the 
Houma Cypress Co.. Houma, La. 


Send orders to 
NEW ORLEANS OFFICE 
or mills direct, 
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Cottonwood and Gum 
LUMBER AND BOX SHOOKS. 


Cochran Lumber Co., “Sits: 


TENN. 
OOO 00000000090 09000090009000OO0O 


Baker Lumber Co. 


Manufacturers of 


OAK, ASH, GUM, HICKORY, CYPRESS, 








AND COTTONWOOD LUMBER. 


DAILY CAPACITY, 100,000 FEET. 


Double Band Saw Mills in Arkansas. MEMPHIS, TENN. 








HEMLOCK MANUFACTURERS, 
Also PINE, HARDWOOD and CEDAR. 


Daily Capacity WESTBORO, WIS. 


100,000 Feet. 





‘HARDWOODS: 
MEMPHIS TENN. 








FAANDERSON-TULLY CO. 
rotary VENEERS vt. 


Memphis, Tennessee. 


CAR LOTS. 








: P. L. BRIDGERS, Pres't & Treas., Wilmington, N.C. 
E. V. BALTZER, Sec’y & Ass't Gen. Mgr. Lumber. S.C. 
D. T. MCKEITHAN, V.-Pres’t & Gen. Mgr., Lumber, S.C. 








] 
} The BRIDGERS a 
} & McKEITHAN re parting ea. 
} LUMBER CO. Sumter Co, 
} HARDWOODS, COTTONWOOD, 
= GUM and CYPRESS,” 
! pressep. | LONG and SHORT LEAF PINE, 





CYPRESS SHINGLES. ! 


CAR AND CARGO. : 


OCTAGON POLES 
In Any Quantity ... 





Dairy Capacity: 
100,000 Feet. )} 


We Use Southard’s Code. J 


SOUTHERN SURPRISES 
Quartered and Plain 
White Oak and Red Oak, 
Ash, Cypress aad 
Cottonwood. 


Write To-Day. 
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F. E. CREELMAN, Pres’t. 
Cairo, ll. 


_F. E. CREELMAN 
LUMBER CO., 


Cairo, Ill. 


F. H. SMITH, Sec. & Treas 
St. Louis, Mo. 






A ay ayaa 








LAKE ERIE PORTS. 


FROM WESTERN NEW YORK. 


Burrato, N. Y., Jan. 28.—There is not much real 
feeling of cordiality as yet between the Buffalo lumber- 
men and the line insurance agents and it appears that 
an especial effort is to be made at the annual meeting of 
the National Wholesale Lumber Dealers’ Association 
to make the question of lumber insurance especially 
prominent. As there is some reason to expect that the 
report to the association of the New York lumber Lloyds 
cannot be made from the office direct it has been ar- 
ranged that a Buffalo stockholder shall prepare it, for 
ithe Buffalo members of the company are anxious that 
the good showing for the year shall be made the most 
of. Meanwhile the line rates will be left where they are. 

The insurance agents are offering the lumber stranded 
at Tobermorey and vicinity on Georgian bay by the ill- 
fated Wetmore and tow for sale to the highest bidder. 
There was about 2,000,000 feet of it, of which possibly 
four-fifths has been saved. Most of it was owned by 
Hurd & Hauenstein and the rest by Hurd Bros. James 
T. Hurd. of the latter firm, has just returned from the 
wrecks, where he went for information on which to base 
a bid on the lumber. It is in pretty good shape, what 
is left, and can be saved readily enough in the spring. 

At the last regular meeting of the Buffalo Lumber 
Exchange the stevedore question was the principal one 
taken up, but no great progress was made with it and it 
will need to be discussed considerably more before being 
settled, though the majority of the members appear to be 
determined to reduce the port charges on lumber before 
they drop the subject. 

The hardweod dealers are still engaged over the pro- 
posed advance in the stop-over privilege on carloads 
from the west. 

Somebody started the story last week that the firm 
of D. Underhill, jr., & Co., handlers of hemlock, had gone 
out of business, but there seems not to be any founda- 
tion for it. The senior member says they are doing 
more business than usual. 

The lumber deal lately made by E. V. Dunlevie is 
making progress; that is, there are further steps taken 
in it. He bought a tract of hemlock and hardwood at 
Canaseraga, N. Y., and sold part of it to C. A. O. Stark, 
of Scranton, Pa., who has a mill about ready to begin 
cutting. This is all hardwood. O. 8. Laycock, of Buf- 
falo, bought the hemlock—say 4,000,000 feet—and a 
million or more of the hardwood, all in skidded logs. 
He will be ready to go to sawing before long. Mr. 
Dunlevie is now in New York, to close out the last of 
his Pennsylvania cut of hemlock, after which he expects 
to make a long trip south, going from Virginia all the 
way to Arkansas, looking for a tract to buy. C. M. 
Pomeroy, who has been with Mr. Dunlevie three years 
and has been at the head of the Buffalo office since it 
was opened, has engaged for office work with Mixer & 
Co. It is not expected that the Buffalo office of Mr. 
Dunlevie will be kept open very regularly hereafter 
and with his location south it may be closed. 

The Empire Lumber Company is cutting out a lot of 
cypress lumber and shingles on its Arkansas plant and 
is laying more railroad track for new developments. F. 
W. Vetter will go down there soon to superintend the 
operations. 

Peter McMeil, who has been on the sick list for most 
of the winter, is slowly recovering and expects to be 
out again soon. 

Slow mill work has kept back the finishing of the 
new office of the Standard Lumber Company, so that 
the force is still at the old yard office on Smith street. 
Considerable southern oak is coming into the new Clin- 
ton street yard. 

J. B. Wall managed to miss the late snow storm and 
blizzard by a trip to the Mississippi mills of the Buffalo 
Hardwood Lumber Company, but will be back for a few 
more before spring. 

The purchase of 2 hardwood tract by Scatcherd & 
Son in the Memphis district is progressing. Timber 
looking is the present stage of it. 
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TRADE OF THE TONAWANDAS. 

NortH ToNAWANDA, N. Y., Jan. 28.—A heavy wet 
snow storm on Tuesday night of last week practically 
paralyzed the lumber business during the remainder 
of the week. Few of the mills began operations again 
until Friday morning. The storm’s effects are still 
keenly felt. 

Smith, Fassett & Co. report a good export trade 
lately, the demand being somewhat better than usual. 
A large consignment that the firm was desirous of 
getting to New York early last week for shipment by 
vessel was greatly delayed by the heavy snow storm. 

Although this is the time of the year when the 
demand for box shooks is generally in .a dormant state, 
Frank I. Alliger, operator of one of the largest box shook 
factories in the Tonawandas, says that business with 
him was never better in the winter than during the 
current one, there being few days in the week that he 
does not run his mill until 10 o’clock evenings. Others 
report business exceptionally brisk. It seems to be the 
general belief that the fruit season of 1902 will be an 
exceptionally good one, to which is attributed the heavy 
operations of box shook factories. 

W. G. Frost, of New York, and junior member of 
White, Rider & Frost, was here last week taking stock 
in the local yard. It was learned that there is about 
4,000,000 feet more of stock on hand than there was a 
year ago, 

I. M. Rose, of Model City, N. Y., was here a few 
days ago and stated that he has about thirty-five men 


employed at his saw mill and stave and heading fae. 
tory. He is manufacturing a large amount of stock 
in anticipation of a good demand next season. Ile stated 
that there has been little demand for cooperaye items 
lately. 

The residence of Charles Hill, of the W. H. Sawyer 
Lumber Company, was the scene Thursday afternoon 
of a social function, Mrs. Hill receiving in honor of q 
few lady friends. 

L. H. Swan has announced his intention to leaye 
about the first of next month for the Pacific coast, to 
inspect the possibilities of the woods in that section, 

Charles Calkins, of the Niagara River Planing Mil] 
Company, has returned from a trip to Memphis, ‘Tenn, 
where he went to look after business interests. 

George H. Dailey, of Skillings, Whitneys & Barnes 
has réturned from a business trip to Boston, Mass,” 

Recent visitors to the market included G. W. Foster, 
of Geneva, N. Y.; 8S. LaFaiver, Oswego, N. Y.: S. 
M. Gates, Bay City, Mich.; R. Laidlaw, Toronto, Ont,; 
J. A. Buch, Reading, Pa.; C. H. Austin, Boston, Mass, : 
Thomas Addison, Rochester, N. Y.; A. L. Dennis, Grand 
Rapids, Mich.; G. W. Stanley, Batavia, N. Y.: R. §. 
Rogers, Seneca Falls, N. Y.; A. C. Thompson, Duluth, 
Minn.; 8. U. W. Sames, New York; John Miller, Roch- 
ester; J. S. Packard, Philadelphia, Pa. 





FROM THE FOREST CITY. 

CLEVELAND, Onto, Jan. 27.—Trade in and about 
Cleveland this week has gone on quite as usual during 
the midwinter season. The outlook for building opera- 
tions to begin early and with much more than ordinary 
activity was never better. Real estate dealers report 
trading in their line as most extraordinary for the win- 
ter, with but slight difference perceptible between now 
and the summer months. 

Prices on all kinds of lumber are fairly satisfactory 
and usually uniform. Hemlock boards and piece stuff 
are somewhat more valuable than at the beginning of 
January. Dealers having in stock the better grades of 
white pine, such as Nos. 1 and 2 shop, No. 1 shelving, fine 
common, selects and uppers, dry and suitable for imme- 
diate use, have no difficulty in finding a market for them 
at top list prices. Lath of all grades are exceedingly 
scarce and at the present rate of demand will all be gone 
before the opening of navigation. 

The regular weekly meeting of the Wholesale Lumber 
Dealers’ Association was held today at its club rooms, 
with the following firms represented: Saginaw Bay 
Company, Martin-Barriss Company, Potter-Teare & Co., 
Nicola, Stone & Myers Company, Mills-Gray-Carleton 
Company, C. H. Gill Lumber Company, Kirk-Christy 
Company, M. G. Brown Lumber Company. President 
Guy Gray being absent, Vice President Max Myers offi- 
ciated. Communications from the Sandusky and Toledo 
dealers were read and various matters of importance 
were discussed. 

C. M. Zeugerler, of Detroit, Mich., of the M. G. Brown 
Lumber Company, has been in town several days this 
week. 

J. R. Edgett, of the Interior Lumber Company, of 
Pittsburg, Pa., was in the city on Tuesday. 

Gug Gray, of the Mills-Gray-Carleton Company, was 
in Port Huron, Mich., several days this week, to assist 
in the care of his aged father, who was reported crit- 
ically ill. 

C. S. Carter, of the Carter-Mann Lumber Company, 
Mansfield, Ohio, was in the city on Wednesday. He 
had several cars of southern pine and Washington cedar 
shingles on the “bargain counter” that were quickly 
disposed of. 

W. W. Reilley, of the Buffalo Lumber Company, of 
Buffalo, N. Y., was a guest of C. H. Prescott, jr., at the 
Lumbermen’s Club room on Friday. This was his first 
visit to Cleveland in many months. 





TRADE AT TOLEDO. 

Totepo, Onto, Jan. 28—There is nothing of special 
importance to chronicle from the market. The healthy 
conditions noticed in previous communications this 
month continues. Inquiries for future delivery con- 
tinue to be numerous and sales are fully up to the 
average for this season of the year. The stock of good 
lumber is being rapidly depleted and full list prices or 
better are easily obtained. Common stock is moving 
freely at list prices. While there is no inclination to 
advance prices unduly, holdings are very firm. There 
is much activity in the local market and business gen- 
erally is good. 





An ingenious lumber scale or pocket ready reckoner 
is issued by Joshua Oldham & Sons, incorporated, the 
saw manufacturers of 130 Twenty-sixth street, Brook- 
lyn borough, New York city. It is made of celluloid 
and is a sliding affair which, adjusted at different 
points, shows the exact number of feet in pieces rang- 
ing from 1x3 to 14x16 inches in cross section and from 
10 to 24 feet long. This is a novelty and a useful one. 
It is intimated that while they are too valuable fot 
promiscuous distribution they will be sent free on 
application to all those who really have use for such a 
perfect yet simple calculator. 

PAs 

During the past six months there has been a noticeable 
increase in demand in England for American box shooks, 
according to United States consular reports for January. 
This demand is principally from lace and hosiery manu- 
facturers in the Nottingham district. There has been 
considerable complaint, however, of the difficulty exper! 
enced in securing direct and satisfactory relations with 
the American lumber mills and exporters and it might be 
well for firms in this country which are doing an export 
trade in that line to communicate with the American 
consul at Nottingham, 
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THE KEYSTONE STATE. 


QUAKER CITY NEWS. 

PHILADELPHIA, PA., Jan. 27.—Business, while light, 
jis exceptionally good for this time of the year and fron 
no one comes a complaint of the quality or quantity. 
Everybody is banking on heavy trading in spring and 
there is every prospect of the figures of 1901 being 
eclipsed. It is hard enough now to get lumber in some 
lines and doubt is expressed as to where a steady and 
adequate supply is to come from. The upper grades 
of white pine remain strong and are scarce, though 
it is usually possible for the representatives of the big- 
vest manufacturers to supply their best customers with 
the desired lines. The yellow pine men are busy and jubi- 
lant over the business that is coming to them at the 
existing stiff prices. 

A deal of considerable interest whereby a large tract 
of hardwood in North Carolina will be exploited has 
recently been consummated by the Rumbargers. The 
operation will be carried on by the Snow Bird Lumber 
Company, which has been incorporated in North Caro- 
lina with a capital of $150,000. Those at the head of 
the company include J. L., F. T., J. J., and R. R. Rum- 
barger and J. B. Watson. An organization of the com- 
pany will be effected next week. The tract in question 
is located in Graham and a part of Cherokee counties. 
The lumber includes red oak, poplar, cherry, chestnut, 
basswood and other hardwoods together with some hem- 
lock. 

A corporation has been organized by Williamsport 
interests for the purpose of carrying on a large opera- 
tion in Louisiana. The new organization is known as 
the Avoyelles Company and is chartered under the laws 
of New Jersey with a capital of $2,000,000. The com- 
pany is said to own 100,000 acres of timber land in the 
parish of Avoyelles, Louisiana. Saw mills will be built 
for the operation and the product will be marketed in 
the eastern field. 

Vast hemlock tracts in Lycoming, Sullivan and Brad- 
ford counties will probably be opened up upon the 
building of a proposed railroad eighty miles in length 
through this section, preliminary surveys for which 
have been completed for the Union Tanning Company, 
one of the constituent companies of the United States 
Leather Company. The new railroad will extend from 
Marsh Hill, at the mouth of Pleasant stream, on the 
Northern Central railroad, fourteen miles north of Wil- 
liamsport, to a point on the Barclay railroad in south- 
western Bradford county. The route will be up Pleasant 
stream, via Ellenton, Shunk and a branch of Towanda 
creek to “Foot of Plane,’ on the Barclay railroad. 
From Marsh Hill a spur will be built north, parallel- 
ing the tracks of the Northern Central to the company’s 
big tanneries at Ralston and Roaring branch, a distance 
of about eight miles. 

The lumber laden schooner Mary L. Crosby, aband- 
oned and water-logged, was found anchored near Frying 
Pan lightship by the tug Alexander Jones a few days 
ago and towed to Southport, N. C. The vessel was 
bound from Pensacola to New York. The seven mem- 
bers of the crew were taken off by a steamship after 
the deck load of lumber had been jettisoned when the 
schooner struck the shoals in bad weather and was 
apparently in a sinking condition. 

F. E. Waymer, of Tifton, Ga., southern manager of 
the yellow pine department of Bliss & Van Auken, was 
a recent visitor here. He devoted some of his time t6 
calling on the trade in company with I’. J. Johnson, the 
local manager. 

J, J. Rumbarger has closed a deal for 1,500,000 feet 
of hardwoods for the Rumbarger Lumber Company. 

A loss of $1,500 was sustained by fire by the Penin- 
sula Lumber Company, of Wilmington, Del., a few days 
ago. The warehouse and stables of the company were 
destroyed. 

J. W. Evans, of Goodhue & Evans, who looks after 
the southern end of the business, has been in the city 
for a few days. 

Mr. Meckley, of Strong & Meckley, is on a business 
trip through the eastern states. 

Southern lumber freights are light and with but a 
small demand. Recent charters were as follows: 

Schooner J. H. May, Savannah to Philadelphia, lumber, $5, 
and free wharfage. 

Schooner L. C. Caminski, Savannah to New York, lumber, 
dear. 


Schooner Ib). D. Haskeill, Savannah to New York, dry 





Schooner Pendleton Satisfaction, St. Simons to Phila- 
deiphia, lumber, $5. ; 
Schooner If, W. Day, Apalachicola to New York, lum- 


’ ‘. 
a Lillie, south side of Cuba to New York, cedar, 
8.5 


Schooner Herald, Black River to Chester, logwood, p. t. 

Steamer August Leffler, Jacksonville to Jucaro, ties, 24 
cents. 

Bark Glenafton, South Atlantic port to Spain, lumber, $6. 

Schooner Edna, Brunswick to Bermuda, lumber, $5.50. 





SMOKY. CITY TRADE NOTES. 

Pirrspurc, Pa., Jan. 28.—There has been a marked 
improvem@At in the tone of affairs. There prevails a 
decidedly busy condition and retailers boomed the mar- 
ket by buying largely. The outlook appears to be for 
an open winter and the yard men are accepting this 
situation. Prices obtainable are particularly firm, and 
stocks in many instances are being replenished heavily. 
There are as usual a few conservative buyers who are 
& component part of a steady trade which keeps the 
market on a firm basis. Shipments are still a little 
Slow, however. 

W. N. Matehner, of the Columbia Box Company, Alle- 
gheny. has sold out to Thomas N. Nuttall, who will 
continue the business under the above name. 

The planing mill of the Green & Higgins Lumber Com- 


pany, at Liberty avenue and Thirty-third street, was 
almost completely destroyed by fire this morning. The 
plant is an extensive one, including a large warehouse 
and lumber yard. The building was valued at $7,500 
and the machinery at $18,000. The building was insured 
for about $3,500 and the machinery for about $13,000. 
The plant is located near that of the Commercial Sash 
& Door Company, which escaped injury. 

The People’s Lumber Company has opened a new 
yard at Monessen, Pa. 

Mr. Brookman, of the Brookman Lumber Company, 
is recovering from a recent illness. The firm, a retail 
one of Allegheny City, is piling up a great amount of 
all kinds of lumber, and expects to do a rushing busi- 
ness this spring. 

The Interior Lumber Company, a new wholesale firm 
in the Smith building, of which J. R. Edgett is presi- 
dent, and J. G. Criste secretary and treasurer, is pre- 
paring to make contracts for hardwoods and hemlock 
for the coming year, and Mr. Edgett will shortly make 
a trip through North Carolina, Georgia and Alabama 
after pine. J. G. Criste has been busy winding up the 
business of the J. G. Criste Lumber Company, of Alle- 
gheny, and after February 1 will devote all his time 
to the wholesale business of the Interior Lumber Com- 
pany. 

William Schuette & Co. have been busy during the 
past month getting things shipshape and at the same 
time attending to a large volume of business which fol- 
lowed the starting of this new wholesale firm. James 
Miller, a well known lumber salesman, has been en- 
gaged to travel through the surrounding towns for Wil- 
liam Schuette & Co. 

G. A. Stacy, of the Mitchell & Rowland Lumber Com- 
pany, Toledo, Ohio; A. W. Whitcomb, of Chicago; John 
T. Parsons, of Toledo, and P. E. Wilcox, a pine sales- 
man from Georgia, were registered at the Seventh Ave- 
nue hotel this week. 

Fred R. Babcock is in Cincinnati attending the Union 
association meeting. E. V. Babcock has just returned 
from the south accompanied by his father, L. B. Bab- 
cock, of Fulton, N. Y. The mill of the Babcock Bros.’ 
plant at Babcock, Ga., was started in operation on Sat- 
urday last. There have been some changes in the per- 
sonnel of the traveling force of the Pittsburg house: 
H. M. Melchers now has charge of the city trade and 
A. K. Coulson replaces Fred Bigelow in northeastern 
Ohio and northwestern Pennsylvania. 

W. D. Jolinston, president of the American Lumber & 
Manufacturing Company, spent the last ten days in 
Menominee, Mich. He says that it is almost impossible 
for wholesale lumbermen to realize the conditiozs in 
white pine stocks. The scarcity of white pine in every 
grade and size is greater than ever known before. The 
demand exceeds that of 1899 and the supply is much 
less: Mr. Johnston purchased 1,500,000 feet of No. 3 
and better from B. F. MeMillan & Bro., at MeMillan, 
Wis., which is already disposed of to the eastern sash 
and door trade of the Pittsburg concern; 1,000,000 
No. 4 boards, 500,000 No. 3 boards, 500,000 6-quarter 
No. 2 and No. 3 shop, 1,000,000 No. 1 white pine lath 
and 500,000 No. 3. The American Lumber & Manufac- 
turing Company has in view the closing of two contracts 
for about 15,000,000 feet of white pine. G. Walter 
Gates, secretary of the company, spent the last two 
weeks in the southern pine districts, including New Or- 
leans, Montgomery, Thomasville and St. Louis. - Mr. 
Gates ratified the company’s former contracts in cypress 
besides closing new ones for the outputs of several North 
Carolina pine mills. 





WILLIAMSPORT LUMBER STOCKS. 

WILLIAMSPorRT, PA., Jan. 27.—The condition of stocks 
of lumber, lath and pickets in first hands in Williams- 
port on January 1 has been made publi¢ and is given in 
his annual report by Secretary W. R. Prior, of the 
West Branch Lumbermen’s Exchange. The report esti- 
mates present total stocks as aggregating 7,305,275 
feet of pine, 51,355,539 feet of hemlock, 14,598,200 lath 
and 1,477,493 pickets. It makes a comparison of hold- 
ings here on January 1 for the past ten years with 
those at that date for the current year, of which the 
following is a summary: 


YEAR. Pine, feet. Hemlock, feet. Lath. Pickets. 
ee 46,385,404 121,616,522 45,994,900 5,903,096 
1898....... 21,861,431 154,622,346 34,911,600 4,606,500 
: a 19,828,626 152,655,870 38,554,600 3 
co ae 1 76,054,323 30,429,800 2, 





22.06 , 
18,451 61,349,484 37,991,700 3,707 











8 45,000 96,371,409 48,926,000 4 
1898....... 26,195.673 94,557,365 41,448,500 4, 
1899....... 32,373,375 102,758,790 39,035,052 3,88 
1 ee 13,876,797 55,427,038 18,666,500 1 
eee 10,793,714 35,463,459 12,295,600 
Ui See 7,305,275 51,355,53 14,598,200 1 





A RECENT IMPORTANT TRANSFER. 

The LUMBERMAN of January 25 made brief reference 
to a timber land and mill property purchase in Forest 
county, Pennsylvania. In a letter received this week 
from Punxsutawney, Pa., the following amendatory par- 
ticulars are given: 

T. D. Collins, of Nebraska, Pa., owned the Salmon 
Creek Lumber Company individually and he sells a half 
interest in it to G. F. Watson, of Golanza; R. L. Buz- 
ard and his son, R. T. Buzard, of Brockwayville, Pa. 
The Salmon Creek property consists of two large band 
mills, planing mills. two shingle mills, about ten miles 
of railroad, several engines and logging equipment com- 
plete; also twe large general stores and between 20,000 
and 25,000 acres of timber land, principally hemlock, 
but there is also considerable pine, some cherry, ash, 
oak and chestnut. The whole property is estimated at 
from 400,000,000 to 500,000;000 feet and even at 600,- 
000,000, but will probably run between 450,000,000 and 
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Every one 
knows how 
to find fault 


BUT 





If you handle our Maple 
Flooring you will have no 


fault to find. : : : : 3 











“NONE BETTER MADE.’ 








1 in. Box Cull Basswood. 
__ \1in. Shipping Cull Basswood. 
cerita 1 in. No. 4 Pine Boards. 
~~ J Lin. No. 5 Boards. 
1 in. Hemlock Boards. 

DRY STOCK. PROMPT SHIPMENT. 
Write us for delivered prices. 
JOHN S. OWEN & BRO. 
OWEN, WIS. 
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/ Box Manufacturers 
; 


POPS SAY 


MYJ»Y mwT™” 
RANA 
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HARDWOODS. 
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1 to 2 in. Log Run Basswood. 

1, 14,1% & 2in. Plain and Red Log Run Birch, 
14, 1% & 2in. Curly Birch. 

1 & 1% in. Soft Maple. 

1,14 & 2in. Black and White Ash. 

1,14,1% & 2in. Log Runand Soft Elm. 

1& 2in. Log Run White Oak. 

1,14, 1% & 2in. Hard Maple. 

1,14 & 1% in. Birds Eye Maple. 

Also a good stock of lumber suitable for crating. 


JOHN ARPIN LUMBER CO, SR483,B4P!s- 
~ a 
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Locomotives, 
Cars, Rail, 
Railway Supplies, 
Electrical Machinery, 


Write for prices and detailed specifications 
of anything you want in the above line. 


W. E. JEANNOT, 
6 7 "eciang Pres St. Paul, Minn, 
VWOVVVEVVVVVTTAYN 








_ =T0o———= 


| 
| 
| 
| 





500,000,000. It is a large deal and will run into mil- 
lions. The property as it stands today is worth from 


$2,000,000 to $2,500,000. 

George F. Watson assumes active management of the 
new concern, with his headquarters at Kellettville, Pa. 
R. T. Buzard, present manager of R. L. Buzard & Co., 
at Carrier, Pa., will take active management of the Col- 
lins, Watson & Co. interests at Golanza. This firm is 
composed of T, D. Collins, George F. Watson and R.\L. 
Buzard and has 50,000,000 to 75,000,000 feet yet to cut, 


and the new company’s holdings will give the Collins, 


Watson and Buzard interests an annual output of 30,- 
000,000 feet. T. D. Collins has other interests in For- 
est county in two large mills with possibly 100,000,000 
feet yet to cut at both places. He also owns forty miles 
of railroad connecting all his properties with the Penn- 
sylvania railroad at Sheflield, Pa. He now retires from 
the active management of all his interests and is going 
west next summer to look after western properties on 
which his only son is located. R. L. Buzard and George 
F. Watson are also old lumbermen and well known. 
R. T. Buzard is a progressive young fellow and is mak- 
ing himself known in the lumber trade. 

This is one of the largest lumber deals in Pennsylvania 
for many years and the holdings will last much longer 
than almost any other tract in the state, taking, it is 
estimated, twenty to twenty-five years to clean up. 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 


New York, Jan. 27.—Charles R. Flint is an import- 
ant factor in the North Carolina pine market, and the 
news of his retirement from the Crude Rubber Company 
and other big combines, followed by his resignation from 
the directorate of the Export Lumber Company, which 
he had organized, has caused no end of comment. Last 
week it became known that on January 13 both Charles 
R. and Wallace B. Flint had resigned their offices as vice 
president and secretary respectively of the company, 
being succeeded by W. A. Taft, of Boston, as vice presi- 
dent, and Frank J. Saxe, as secretary. 

A few days later more changes were reported. The 
firm of Flint & Co. was incorporated in New Jersey with 
an authorized capital of $5,000,000, and with Charles R. 
Flint, Robert Y. Hebden, August Belmont, Wallace B. 
Flint, Robert M. Gallaway, George R. Sheldon and Val- 
entine P. Snyder as incorporators. With the organiza- 
tion of this company the Flint, Eddy and American 
Trading companies ceased to exist, and the business is 
hereafter to be carried on under the name of the Ameri- 
can Trading Company. 

In talking of the recent changes Mr. Flint said: 

The new corporation will devote itself to the extension 
of certain commercial enterprises and interests, and the 
ipcorporators will assist as readjustment trustees in the 
liquidation of certain interests in the further development 
of which the new company will not be identified, though I 
and my brother will co-operate with the trustees to that end. 

The first organization which the new company will doubt- 
less undertake will be the consolidation of the North Caro- 
lina lumber industry, in which industry more than 600,000,- 
000 feet of lumber are manufactured annually. 








Particulars of the intentions of the new company 
along these lines were not to be obtained at the offices. 
With the North Carolina pine market as firm as it is 
today the general impression prevails that timber lands 
and saw mills have taken on added values and that top 
notch prices will be asked. 

The Yellow Pine Company held its annual meeting at 
16 Beaver street last week. W. A. Parke, as secretary 
and treasurer, submitted his report, which showed a 
most satisfactory condition of affairs during 1901, and 
the following officers were elected: President, E. W. 
McClave; vice president, H. B. Hubbard; secretary and 
treasurer, W. A. Parke. 

E. V. Babcock, of Babcock & Co., Pittsburg, is ex- 
pected in the metropolis this week on his way up from 
the south. 

A retail lumber yard is frequently used as a receptacle 
for all kinds of debris, but there was quite a little scare 
at H. H. Hawkins’, over in Hoboken, N. J., last Thurs- 
day, when James J. Lawson, the superintendent, came 
across a bomb. It was thrown into the river and the 
police think it was intended for the man who keeps a 
store next door to the yard and who was threatened for 
testifying in a murder case. 

The Norden & Sax Lumber Company, capitalized at 
$60,000, has started in as a wholesale dealer in yellow 
pine and West Virginia spruce at 18 Broadway. Nor- 
ris H. Norden, formerly with Dexter Hunter, is the 
president; Alfred R. Sax, formerly with Charles S. 
Hirsch & Co., is the vice president, and Henry L. Weil 
is secretary and treasurer. In its circular, just pub- 
lished, the company announces its intention of confin- 
ing itself to the legitimate yard trade. 

The firm condition of the market in all lines is again 
evidenced by the rise in price of maple flooring and the 
steady advance in North Carolina pine. It is evident 
that the northern pine people do not intend losing any 
points. This is usually the season of the year when 
agents here are busy placing the coming cut. There is 
no sign of movement on their part yet, and on the con- 
trary they have orders to hold off a little longer, which 
would indicate that they expect to lose nothing by play- 
ing a waiting game. 

G. W. Cobb, of Cobb & Co., Boston, stopped in the 
city recently on his way to Jacksonville, Fla. 

It will please the friends of H. C. Magruder, the 
hardwood dealer, to know that he is up and about 
again, having entirely recovered from his attack of the 
grip. 


Recent visitors to the city included R. B. Wheeler, 


Philadelphia; Guy Gray, of the Mills-Gray-Carleton 
Company, Cleveland; R. C. Lippincott, Philadelphia; 
C. I. Millard, of the Chicago Lumber & Coal Company. 
St. Louis; Pendennis White, of White, Gratwick & (6. 
North Tonawanda, N. Y.; E. V. Dunlevie, Bullalo, ayd 
R. L. Jones, superintendent of the box department of 
Mershon, Schuette, Parker & Co., Saginaw, Mich. 

A number of New York lumbermen expect to be pres. 
ent at the annual banquet of the New Jersey Retaij| 
Lumbermen’s Protective Association in Newark tomor- 
row evening. 


\ E, A. Landon, of the Lewis & Landon Lumber Com- 


pany, who has been in the south several weeks, is ex- 
petted back toward the latter part of this week 
f The Week’s Charters. 

There is an easier tendency in timber rates, with 80s to 
82s 6d accepted from the gulf to one or two ports United 
Kingdom. Boats upon time contracts continue io offer 
freely, though interest is as yet of a moderate character, 
The rate quoted is 3s to 3s 6d for good modern carriers 
for periods of six and twelve months. 

There is little doing in lumber freights to the River 
Plate. Orders are withheld for the time, but the ab- 
sence of demand for tonnage does not influence any 
change in rates, $11 to $11.50 being asked from gulf 
ports to Buenos Ayres; $8.50 to $9 from Boston and 
Portland, and $9.50 and $10 from the provinces. The 
regular steam lines continue to monopolize the bulk of 
the freight to Brazil. Lumber rates from the south to 
the West Indies continue low, owing to the moderate in- 
quiry, and abundance of tonnage in convenient position. 

The demand for coasting lumber tonnage continues 
disappointing, but owners maintain their previous views 
with firmness, quoting $5 as the inside limit for large 
vessels Brunswick to New York. 

The following are some of the fixtures for the week: 

Steamer Avona, gulf to United Kingdom, timber, 80s, one 
port; 82s 6d if two. January. 

- — Glenroy, Mobile to West Hartlepool, timber, 85s. 
; ‘Steamer Manchester Shipper, Ship Harbor and Halifax 
to Bordeaux, deals, 50 francs. January-February. 

Ms = Glenafton, South Atlantic port to Port Spain, lum. 
‘Schooner Lewanika, Jacksonville to St. Pierre, lumber, $7, 
Schooner Frederick W. Day, Appalachicola to Boston, 


lumber, at or about $7. 

Schooner Austin D. Knight, Jacksonville to New York, 
lumber, $5.50. 

Schooner Linah C. Kaminski, Savannah to New York, 
lumber, $5.25. 
b ~—" Ida C. Southard, Brunswick to New York, lum. 
er, $5. 

Schooner Georgetta Lawrence, Charleston to New York, 
lumber, $5.25. 

Schooner S. G. Haskell. Pascagoula to New York, lumber, 
$6.50; option Philadelphia, $6.25. 


Spot freight quotations to European ports are: 


Walnut Logs Cooperage 
and Lumber. Whitewood. Stock. 


REMOMNIOGR, Seic¢ 55 cc cinnesis 10s. 12s 6d. 7s 6d. 
eeepc 12s 6d. 15s. 10s. 
SDE, ong. 66:0 ni 80's 0 45 bs 16¢. 100 Ibs. 19s, 10¢. c. ft 
J i ae a SRA tre 17s 6d. 20s. 22s 6d. 
PIE 6-5 5c 4a 9 stash 19%c. 100 25e. 12 4c. ft. 





NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 28.—Plenty of excitement in a 
mild form is afforded the denizens of the lumber district 
these days by the teamsters’ strike, which is still on 
and at the present writing not much nearer settlement 
than it has been for a week. The lumber interests have 
not suffered in any appreciable degree, although there 





- are few of the dealers who would not be willing to suf- 


fer some little temporary delay or inconvenience, or even 
expense, to help demonstrate the right of the Boston 
working man to work for whatever wages he wishes to 
and for whatever boss is satisfied with his services. 
However, there has been no inconvenience as far as we 
are concerned and, without hindrance to our business, we 
can watch the serried ranks of Boston’s finest as, with 
long night clubs dangling from their belts, they march 
in big squads to and from the scene of disturbance or, 
more imposing still, when on prancing chargers they 
perform escort duty for big teams of the Sandy Brine 
concern, which still maintains its right to execute its 
private business in its own way. The affair has not 
assumed a particularly ugly aspect, most of the demon- 
stration being confined to more or less good natured 
taunts and jeers, with an occasional shower of harmless 
missiles in the shape of snow and mud. The police, 
however, are getting a little tired of their 6 o’clock in 
the morning to 6 o’cleck in the evening working hours. 
T. Tighe & Sons, a large teaming concern allied almost 
entirely with the lumber interests, succumbed early to 
the pressure or blandishments of the union leaders and 
are therefore handling their usual large business free 
from molestation. « 

Beyond this merry war there is little cause for excite- 
ment, except the booking of orders rather above the aver- 
age for this season of the year and at prices decidedly 
higher. This, however, can hardly be termed excite- 
ment for it lacks the element of novelty, and the New 
England wholesaler of today has grown accustomed now 
to a business in which he can see a margin of profit and 
expects it as a matter of course. We have not yet grown 
lazy, however, but each salesman is tapping the wedge 
pretty regularly and opening up new and increased 
trade with the same energy which he would display if 
the mills were badly in want of orders. The building 
movement continues good in promise, although there are 
many who are hanging to the top of the fence in their 
indecision between building and not building. Many 
have abandoned the idea and decided to wait until “a 
more opportune time,” which means a time of lower 
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prices. Others, with the courage of their convictions 
that figures are up to stay, are plunging ahead on the 


rising market, and stand ready to take their chances 
should the time come when they may wish to sell the 
house 


Increased business in all lines demands new steamship 
service, and a new line has been inaugurated for Boston, 
for the purpose of carrying to and from the West In- 
dies, South America and Central America. This is hailed 
with some satisfaction by lumber dealers, as it undoubt- 
edly will have some effect on facilities from the gulf 
and southern Atlantie ports. The tonnage at this port 
at this time is amply sufficient, and just now freights 
appeal be a little easier, the gulf rate being about $7 
to $7.50, and the coast rate $5 to $5.50. 

On Saturday, January 25, Frank B. McQuesten, of 
George MeQuesten Company, sailed from New York for a 
pleasure trip of some duration abroad. He expects to 
occupy his time largely in travel on the continent and 
hopes to be at his desk again early in March. 

On January 18 the new co-partnership of Wellman, 
Hall & Co., Boston and Providence, was formed. The 
old Wellman, Hall & Co. concern was dissolved by the 
death of Harvey Wellman and the new partnership in- 
cludes James M. W. Hall, D. H. Wellman and Morris A. 
Hall. The firm will not be materially changed in either 
its personnel or the nature of its business, with the ex- 
ception that the old business of Mr. Wellman will be 
carried on in Providence under the management of D. H. 
Wellman. 

Since writing the above it is reported that the car- 
penters’ unions of Boston and all the nearby suburbs 
have butted into the fight, and are refusing to receive 
lumber or building material of any description from 
drivers who do not wear the button of the International 
Team Drivers’ Union. This is as near as the situation 
comes to affecting any of the lumber interests at the 
present writing although it opens up interesting fields 
of conjecture as to what next. 





THE PENOBSCOT RIVER DISTRICT. 


Bancor, Me., Jan. 27.—Work has begun upon an 
overland log-carrying system by which at least 10,000,- 
000 feet of logs are annually to be conveyed from Eagle 
lake to Chamberlain lake, and thus diverted from St. 
John to Penobscot waters and brought to Bangor mills 
instead of being sent to New Brunswick to be sawed. 
This is the most important undertaking of the kind in 
the history of Maine lumbering, and its success, which 
seems to be assured, will mean the addition of at least 
10,000,000 feet a year, for an indefinite period, to Ban- 
gor’s log supply. 

The Machias Lumber Company will begin in April 
the erection at Machias of a steam saw mill which is 
intended to be one of the finest in Maine, to be com- 
pleted and ready for operation by the first of next 
August. This mill, which is to replace an old struc- 
ture, will be 50x200 feet in size, two stories high, and 
its equipment will include a band saw of 75,000 feet 
daily capacity, besides shingle and lath machines of 
the latest pattern, waste conveyors. ete. The mill will 
be lighted with electricity and provided with all safe- 
guards against fire. 

In addition to this mill, the Machias Lumber Com- 
pany will operate another mill, located further out on 
the same dam, which is equipped with a gang and other 
saws, and in which improvements will be made. The 
dam is one of the best in eastern Maine, having been 
rebuilt last summer at large expense. It is 250 feet 
long, 40 feet wide at the base and rests upon bed rock. 
The company has two mills on the lower dam, one of 
which will be abandoned, while the other, known as the 
Phoenix mill, will be operated by Cornelius Sullivan, of 
Whitneyville, who owns a_ two-fifths interest therein. 
With the new steam mill the company will be able to 
continue sawing through the dry period of summer, 
which was impossible with the old water mills, and the 
new plant will also have much larger yard room and 
better facilities generally than the old one. } 

F. S. Ames and others, executors of the estate of 
the late John K. Ames of Machias, have brought suit 
against William C. Helway of Machias, and attach- 
ments have been made to the amount of $60,000 to 
cover a balance claimed by the Ames estate from Holway 
on accounts alleged to be due in connection with lum- 
bering operations that were carried on jointly by the 
late Mr. Ames and Mr. Holway. The amount of the 
balance claimed is $45,000. Mr. Holway says that when 
the accounts shall have been adjusted it will be found 
that there is a balance due to him, rather than from 
him to the Ames estate. The accounts run over a 
long period, the last accounting between Ames and Hol- 
way having been made in 1879. It is understood that 
an agreement has been made between the parties 
whereby auditors for the accounts will be appointed. 

An important transfer of Hancock county timber 
land has been made this week, Township 40 having 
been sold by United States Senator Hale, Chief Justice 
Wiswell, Dr. A. C. Haggerthy, J. T. Giles and A. W. 
King, all of Ellsworth, to Samuel C. Leslie, jr., of Cas- 
tine. The tract contains 22,000 acres. 

Pierce & Watters, who are operating the Hooper mill 
on Branch pond, Union river, have received a large 
contract to saw beech staves for the Standard Oil Com- 
pany. <A considerable quantity of logs has already 
been delivered at the mill and 700,000 feet more will 
be cut on Branch pond for the filling of this order, 
which is an experiment to decide whether or not beech 
1s suitable for oil staves. 

Two hundred men are at work on the Fort Kent 


‘ branch of the Bangor & Aroostook railroad, which is to 


Open a large new timber territory. It is expected that. 
trains will be running next September. 


SOUTH ATLANTIC COAST. 


THE MONUMENTAL CITY. 

3ALTIMORE, Mp., Jan. 29.—The lumber trade of this 
section continues to improve. Manufacturers and deal- 
ers report that the number of orders is inereasing and 
some (North Carolina pine men) assert that they are 
unable to take care of all the inquiries received. They 
state that for a long time North Carolina pine went 
into sections where it yielded little profit. Manufac- 
turers kept on pushing it without any immediate 
returns. They say the country, or at least a large part 
thereof, has become familiar with the lumber and has 
learned to appreciate its value, and those who happen 
to have stumpage may expect to reap substantial bene- 
fits. The demand for white pine and cypress continues 
to increase and the filling of orders is attended with 
delay. Shipments of gulf cypress by Baltimore firms 
appear to be assuming larger proportions and _ prices 
are either firm or higher. The weather has been suf- 
ficiently favorable this winter to encourage construc- 
tion work and the requirements in the way of lumber 
have been correspondingly large. Other woods are either 
firm or moving upward. 

A fire which for a time threatened to assume serious 
proportions broke out on the morning of January 25 
in the lumber yard of Heise & Bruns, Eastern avenue 
and Concord street. A storage shed was entirely de- 
stroyed. According to estimates of the firm it con- 
tained about 40,000 feet of lumber, and the damage is 
placed at $1,500. 

The change which has recently taken place in the 
firm of Charles R. Flint & Co., of New York, is taken 
by some to mean that the effort to effect a combina- 
tion of the North Carolina pine interests will be 
renewed. Such an attempt, it, will be remembered, was 
made last year and for a time the prospects for a con- 
summation of the deal looked very promising. Some 
of the largest North Carolina pine producers had been 
interested and impressed with the practicability of the 
plan. Options had been secured on a number of the 
plants to be taken into the combination and success 
seemed assured. But for some reason a hitch occurred. 
In the hope that it might be overcome the options were 
extended, but finally the prospect had to be abandoned. 
If the effort is renewed progress may be far more dif- 
ficult. Repeated failures have made conservative and 
substantial North Carolina pine men _ skeptical, and 
they would be much harder to win over on the side of 
any new proposition than before. Besides, prices have 
lately advanced and the trade is in a much stronger 
position than last year. A considerably higher valua- 
tion would now be placed on the various mills, and 
stumpage also is worth more. Under these circum- 
stances the movement to concentrate the productive 
agencies would offer complexities that did not previ- 
ously present themselves. 

The North Maryland Lumber Company, composed of 
capitalists from Warren, Pa., has just purchased 8,000 
acres of timber land lying east of Meadow mountains 
and bordering on the Savage river and its tributaries 
in Garrett county. <A mill, to be the largest in western 
Maryland, is to be erected at Amos Broadwater’s sugar 
camp on Poplar Lick run, near the Pennsylvania line. 
Forty houses will be built to accommodate the working 
force. A broad gage railroad to connect with the tract 
will be built from the Baltimore & Ohio at a point be- 
tween Bloomington and Crabtree. L. D. Patterson is 
now acquiring more land for the company. 

It has been definitely decided by the Surry Lumber 
Company to erect .a new mill with two bands, a resaw 
and a gang, which will have a daily capacity of 150,- 
000 feet a day. In addition the other two mills will 
be improved. Mill B is to have a resaw, new steam 
feed and new set works, and additions will also be made 
to Mill A. All the machinery will be of the most mod- 
ern pattern and of a character to facilitate lumbering 
operations. After the contract shall be awarded con- 
struction work will be pushed to the utmost. 

Nothing has been heard as yet of the hardwood men 
who intend to establish a large mahogany mill at Bal- 
timore, but as they virtually decided to locate here the 
delay causes no uneasiness. They have under con- 
sideration various pieces of property and naturally 
desire to study carefully the advantages of all. They 
seemed to be strongly impressed with the advantages 
offered by the Monumental City and apparently regard 
this city as more favorably situated for an enterprise 
of the kind contemplated than any other. 








FROM THE OLD DOMINION. 

Norrotk, VA., Jan. 27.—The chief topic of conversa- 
tion among Norfolk lumbermen this week was the re- 
port that a deal was on foot for the formation of a 
lumber trust to control the output of North Carolina 
pine. This old bugaboo was revived by a manufacturer 
of this stock who was in the city on Friday and re- 
ported that parties representing large lumber manu- 
facturing interests in Michigan had made overtures to 
mill owners in this section and that the feasibility of 
the plan was being seriously considered. Some time ago 
Governor Smith, of Maryland, and others chartered the 
steamer Tennessee and went over this section of the 
country ostensibly to hunt and fish. It is known, how- 
ever that the real object of the visit was to undertake 
the formation of a combination if the existing condi- 
tions would warrant it. Nothing was ever heard from 
the visit in a material way, so it is presumed that the 
party recognized the utter impossibility of such a prop- 
osition. 

As a matter of fact, no importance is attached to 
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MAHOGANY. 


PLAIN OAK, 
QUARTERED OAK, 
ASH, CHERRY AND 

2600 N. Broadway, St. Lowis, Mo. 
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MICHIGAN 4 
HARDWOODS. 
( 
THE WH TE MILL PRODUCT: 
Maple, Elm, Beech, ) aynya; } 
Basswood, Birch & ( ¢APaciry, 


30,000,000FT § 


Hemlock Lumber.... ° 
CEDAR SHINGLES. 
Prompt shipments direct from our mills by rail ( 
or water, or from our yards by rail or canal, 
CARGOES A SPECIALTY. P 


WHOLESALE 
FORWARDING YARDS: 


‘ - ( 
North Tonawanda, N.Y. Boyate City, Mich. } 


JAS. A, WHITE, Mgr. at Tonawanda, ( 


MILLS: 

















Our Competitors 


Have asked us to raise our prices on our Blue Ridge White 
Pine so that they can sell their Northern White Pine. It is 
not a half breed wood but a good quality WHITE PINE, We 
want to move the following: 
WHITE PINE C SELECTS. 

100,000 ft. 5-4x8 in. and up. 12 to 16 ft. 

40,000 ft.G-4 “ eS be 

75,000 ft.8-4 “ ~ 

WHITE PINE D SELECTS. 

65,000 ft. 5-4x8 in. and up, 12 to 16 ft. 

100,000 ft.6-4 * . os 

100,000 ft.8-4 ‘“ ste ” 

WHITE PINE SHOP COMMON. 
500,000 ft. 4-4 No. 1 Shop. 
200,000 ft. 4-4 No. 2 Shop. 
WHITE PINE COMMON BOARDS. 

300 000 ft. No. 3 Common, 13 in. and up. 

200,000 ft. No. 3 Stock Bds,8,10 & 12 in. 

500,000 ft. No. 4 si by by 7 

200,000 ft. No. 4 - bo = = 


W. M. Ritter Lumber Co, 


““orrces, COLUMBUS, 0. 
HARDWOODS AND WHITE PINE. 














Clay City 
Lumber& = {"°""™ 
Stave Co. 


“ 


OPLAR 


BEVEL SIDING, 





ALE AND BEER 


DROP SIDING, STAVES 
CEILING, ss AND 

BASE, CASING, HEADING, 
SHELVING, DOOR JAIIBS, 


CORNER BOARDS, 


12,000,000 feet of well selected 
Rough Poplar on hand. 


WINDOW JAMBS, 














fn ae 
RESET Ts = s 


5S SR SSH ST REE SSS ET SS 


ip 
ip 


| 


RRARARRARARRARARARARAAS? 


You will be 
Astonished : 





> 
< 
? 


AA 





$ 


at the fine grade of 


YELLOW AND 
WHITE PINE 
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HEMLOCK 
AND POPLAR. 


Ready for immediate shipment. 


OUR SPECIALTY: 


Ix3 and Ix4 Maple Flooring 


Quality Right—Prices Right—Prompt 
Shipments—No Delay—Write To-day. 
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E. V. BABCOCK @ CO. 


PITTSBURG, PA, 
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Manufacturers of 


SPRUCE LUMBER, 
LATHS, CLAPBOARDS, 
SHINGLES and 

BOX SHOOKS. 
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iC. Lamb & Sons, { 





Manufacturers and Dealers in ; 


; 

| LUMBER, LATH, | 
| SHINGLES, ETC. | 
CLINTON, - - = 
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REDWOOD 


EXCELS ALL OTHER WOODS 
For Exterior and Interior Covering and 
Finish for all Classes of Buildings 
on account of its Resistance to Fire 















and Insects, Non-Swelling, Non-Shrink- 
ing and Lasting Qualities. 


Facts Worth Considering 


We deal direct with the wholesaler and afford him 
an absolute protection against cutting, as each deal- 
er is provided with a list at which he shall sell to 
the retailer or legitimate trade, and in no case will 
we allow any deviation from List Price, thereby 
giving each dealer a basis upon which to do business. 
Through this method the manufacturer is protected. 


A Full Stock of 


REDWOOD 


Shingles, Clapboards, Bevel 
Siding, Squares, Partition 
and Rough Boards and Plank. 


Also dealers in other Pacitic Coast Lumber, such 
as California Sugar Pine and White Pine, Oregon 
Pine Flooring, Decking, Vessel Timber and Spars. 


For Further Information 
and Prices, Address.... 


Bartlett 
Lumber 
Compan 


i 


53 State St., 
BOSTON, 


MASS. 
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| or directly controlled by the mill men. 





the report by those conversant with the situation. Prac- 
tically all the standing timber on this coast is owned 
The market 
has naturally been in exceptionally good condition for 
the past few weeks, but the action of the North Caro- 
lina Pine Association some days ago in making an aver- 


| age advance of $2 on all grades has served to stiffen 
| the mill men to an even greater extent. 
| for the North Carolina pine market is really brighter 


The future 


than it ever has been before. The timber supply that 
heretofore has been the greatest competitor of this par- 
ticular branch is dwindling perceptibly, and dealers are 
falling back on North Carolina pine. It might be 
possible to concentrate the market to a certain extent, 
but this can never be made so thorough as to reach 
proportions that would justify the name of a trust. 

The demand for all grades of lumber is considerably 
heavier than dealers can supply. The John L. Rober 
Lumber Company stated today that it had large orders 
on everything and was short on the supply of each line. 
This company has recently withdrawn from the export 
trade almost entirely and is’making large shipments 
into Pennsylvania and New England. Its last cargo of 
exports went out some weeks ago. 

Cedar shingles are moving freely. The demand for 
first grade stuff is very heavy and prices are generally 
satisfactory. No complaint has been made on the mar- 
ket for second and third grade shingles. 

One of the most satisfactory features of the timber 
trade this week and for the past several weeks has been 
the tie market. It is characterized by a free and easy 
movement which a month ago did not exist. The demand 
is much greater than the supply. 

The Cummer Lumber Company this afternoon cleared 
a cargo of North Carolina pine of different grades 
for New York harbor. Aside from this, there are no 
heavy shipments of note to go by water from this port 
this week, so far as is known. Export trade is not in 
such a satisfactory condition as it might be. At this 
point the foreign market is considered very poor. 

W. W. Robertson, president of the Robertson Lumber 
Company, returned today from a trip of several weeks 
through the south in the interest of his lumber business. 
He found the market in that portion of the country 
generally in a satisfactory condition and mill men ap- 
parently very prosperous. 





SAVANNAH COASTWISE TRADE. 

SAVANNAH, GA., Jan. 27.—The lumbermen of Savan- 
nah are on the lookout for the excursionists of the Re- 
tail Lumber Dealers’ Association of the State of Indi- 
ana, who are to stop over a few days here on their trip 
to Cuba. If any of the representatives who visited Sa- 
vannah last year return they will recall with pleasure 
the time they spent as guests of the local lumbermen, 
their trip to the ocean beach at Tybee, oyster roast 
there, the program carried out by the Hoo-Hoo and the 
speech making that followed in the Tybee hotel pavilion. 
What the program will be this year for their entertain- 
ment is not known, but it is certain that the lumbermen 
will have an acceptable one arranged by the time their 
guests arrive. While here the visitors will be the guests 
at the De Soto hotel, the famous home of tourists on 
their trips south. 

The market the past week here was featureless, with 
little doing in any quarter. The demand continues up 
to expectations, with the outlook favorable from the 
standpoint of both exporters and manufacturers. The 
movement is on a fair scale, the total exports for the 
week coastwise being 3,156,050 feet. Of this 317,466 
feet went to New York by steam, 129,723 to Philadel- 
phia and 285,277 to Baltimore. By sail 439,455 feet 
went to New York, 1,677,485 to Philadelphia, 372,491 
to Baltimore and 443,663 to New Haven. 

During the week the big schooner Edith H. Syming- 
ton was among those to clear for Philadelphia, carrying 
750,000 feet. She was loaded by E. B. Hunting & Co. 

Pitch pine logs and lumber are being exported to 
some extent by foreign tramp steamers. During the 
week considerable went to Liverpool, Bremen and Barce- 
lona, and the belief is that this trade is to increase soon. 
The supply of this class of timber in this section is lim- 
ited, owing to very large turpentine operations. 

The steamship Northeastern finished loading during 
the week with a cargo of about 1,300,000 feet. It took 
just eighty hours to load the vessel from the time she 
was docked. The success of this line depends upon the 
ability of stevedores to load vessels quickly. At first it 
seemed that this was to be a failure, but with each 
successive cargo better time has been made, so the out- 
look is more favorable for success. 





THE GEORGIA SAW MILL ASSOCIATION. 

Tirton, Ga., Jan. 27.—One of the largest attended 
and most enthusiastic meetings ever held by the Georgia 
Saw Mill Association convened here January 21 and 
adjourned at a late hour the following evening. 

Reports showed that mills have all the orders they 
can handle, and prospects are the brightest ever known. 
Labor is not giving as much trouble as formerly, but 
prices of foodstuff steadily advance. 

Delegates Ensign and Stillwell, who represented Geor- 
gia at the Memphis meeting of the Southern Lumber 
Manufacturers’ Asociation January 14 and 15, reported 
great interest and a general good condition. Advances 
in prices throughout the west are much greater than they 
have been in the south. 

Prices on all grades of lumber, rough and dressed, 
were advanced $1 a thousand, except car material, which 
was advanced from $1 to $2. The association anticipates 
no difficulty in maintaining these lists and better. 

It was decided to employ a traveling inspector for the 
association, who will be secured at an early date. 


FEBRUARY |, 1902. 

No action was taken on the resignation of Sccretayy 

F. E. Waymer. ; 

Reports from North Carolina association, held oy 

January 20, showed a general advance from $1 jv $5 on 
all grades of lumber. . 

Associational monthly dues were reduced one-half 


cent a 1,000 feet for mills cutting over 5,000 daily 
and to $1 a month for mills cutting 5,000 feet or jess. *” 

The next regular meeting will be held in Tifton 
Tuesday, February 18. 


THE CENTRAL SOUTH. 


CRESCENT CITY NEWS. 

New ORLEANS, La., Jan. 28.—Any number of new 
enterprises are enriching the lumber domain of \issis. 
sippi. Last week the new furniture factory at Vaiden 
was started up. {t employs a number of skilled work. 
men, and while it does not manufacture the finest 
grades of lumber it turns out a good grade of furniture 
which is easily disposed of. 

The grading of the Mobile, Jackson & Kansis 
railroad was completed last week to Hattiesbure. 
track will be laid immediately. ' 

The Illinois Central is using a great quantity of 
railroad ties in its double tracking. The company 
has almost 100 miles of double track in process of 
completion or under contract. 

The Norwegian steamship Vernande, consigned to 
George Gerdes, arrived yesterday to load staves for 
Cette. 

The Donovan Manufacturing Company, domicile 
Donovan, Jackson county, Miss., was chartered last 
week. The incorporators are William Donovan, W, ¢ 
O’Neal and J. O. Acree. The capital stock of $40,000 is 
already paid in and the company will engage in the 
manufacture of lumber. y 

Oliver O. Agler, secretary and treasurer of the 
Fred W. Upham Lumber Company, Chicago, was in New 
Orleans last week. Mr. Agler came south to inspect the 
plant of the Hardwood Export Company, Mount Vernon 
Ala. He is interested in this company, and found 
everything there in good shape. Mr. Agler believes that 
the outlook for the hardwood trade is encouraging. 
The situation abroad is better than it was, and the 
domestic market is in good shape, considering the 
season. 

J. D. Lacey, of J. D. Lacey & Co., returned last week 
from Chicago. 

Hon. Frank B. Williams, the well known cypress 
manufacturer of Patterson, this state, returned to his 
home last week after spending some time in political 
labors at Washington. Mr. Williams is the leader of 
the white element of the republican party in Louis- 
iana, 

G. W. Gates, of the American Lumber & Manufac- 
turing Company, Pittsburg, Pa., was in New Orleans 
today. 

George Wehmhoff, the Louisville representative of the 
Southern. Cypress Lumber Selling Company, Limited, 
was at headquarters the other day. He reported busi- 
ness in his part of the country extremely brisk and the 
outlook all that could be desired. 

W. L. Shepard, of the Shepard & Farmer Lumber 
Company, Boston, Mass., spent a few days in New 
Orleans last week. 

R. H. Jenks, of the Robert H. Jenks Lumber Com- 
pany, Cleveland, Ohio, is in the city. 

The mammoth plant of the Louisiana Cypress Com- 
pany, just across the river, has been shut down for 
necessary repairs and improvements. President Rath- 
borne is putting in a lot of new machinery. The plant 
will open up again in a week or so. 

S. L. Benz, secretary and treasurer of the Queen & 
Crescent Lumber Company, Nicholson, Miss., was in 
New Orleans on Saturday. The planer, which was 
recently destroyed by fire, has been rebuilt and will 
be in operation this week. 
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MATTERS AT MOBILE. 

Monsite, ALA., Jan. 27.—The mills in this section are 
crowded with Cuban and coastwise orders. Coastwise 
schedules amounting to at least 20,000,000 feet will be 
placed among the mills of the gulf coast between this 
date and March 1. 

Local mills are badly handicapped by the scarcity 
of logs, some of them having been compelled to shut 
down the entire week; hence they decline to quote on any 
of the desirable business offered. Mills at Pascagoula 
and Pearlington, Miss., have a full supply of logs but 
they find it impossible to handle all of the business of- 
fered. 

The demand for cross ties is very heavy, the inquiries 
coming from New York, Philadelphia, Cuba and Mexico. 
A bill for 1,000,000 feet was placed here the past week 
for shipment to Mexico. 

The sawn timber market is firm at 15 cents, with 
stocks down to 15,000 pieces. The ships now due and 
those to arrive within the next fortnight will take all 
of this and require as much more. The supply of sawn 
timber will be limited to the actual demand throughout 
the year, 

A cargo of “specials” sold at Mobile the past week 
at 16 cents. There is a large amount of lumber going to 
Cuba. .L. M. Moragues has sold 10,000,000 feet in the 
aggregate for shipment during the spring and remaining 
winter months. . 

E. A. Landon, of the Lewis & Landon Lumber Com- 
pany, New York, is among the mills on the gulf coast. 

The Finkbine Lumber Company, Wiggins, Miss., wi'! 
build another band mill at D’Lo, Miss. 
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Jesse Bounds, Moss Point, Miss., will build a planing 

ill. 
™ The Mitchell & Rowland Lumber Company, with main 
offices at Toledo, Ohio, also operating a mill at Bellamy, 
Ala., will build twenty miles of railroad. The company 
contemplates getting out large quantities of oak ties for 
shipment to Philadelphia, via Mobile. 

D. S. Pate & Co., of Chicago, have purchased a con- 


trolling interest in the Star Lumber Company, Eubanks, 
Miss. 

Harvey Avery, of the Atkins Saw Company, Incor- 
porated, Indianapolis, Ind., is at Mobile. He reports an 
excellent trade with the mills in this section, where the 


Atkins saws are so favorably known. 

R. Wildman, representing the Bibb River Lumber Com- 
pany, Toledo, Ohio, is in Mobile looking up dressed lum- 
ber. 

The total exports for the past week aggregated $5,593.- 
471 feet of lumber, 4,875,280 feet of satvn timber and 
33.097 cubic feet of hewn. 





WESTERN FLORIDA EXPORT NOTES. 

PensacoLa, FLa., Jan, 27.—Arrivals at this port for 
past week were six steamships of 12,527 tons register 
and three sailing vessels of 969 tons register. Six sail- 
ing vessels and six steamships cleared and the move- 
ment of lumber and timber was as follows: 

England, 874,000 feet of lumber. 

France, 48,000 feet of lumber and 329,000 feet of timber. 

Argentina, 358,000 feet of lumber. 

New York, 397,000 feet of lumber. 

Cuba, 206,000 feet of lumber. 

Cape Town, Africa, 168,000 feet of lumber and 880,000 
feet of timber. $ 
neetaly, 99,000 feet of lumber and 293,000 feet of timber. 

In this column last week the stock of sawn timber at 
Ferry Pass was given as 50,000 pieces. This was an 
error and should have been 40,000 pieces in the several 
booms, about 35,000 pieces of which are at Ferry Pass. 
Arrivals of timber there during the week amounted to 
about 2,500 pieces. 

As predicted last week, the Sawn Timber Shippers’ 


. Association ceased to exist on Tuesday last. All the 


members of the association were notified of this fact 
on Tuesday morning but several had taken advantage 
of the expected event and had secured options on 
several large parcels, held for 15-cent basis price, 
at Manufacturers’ association price, 15-cent basis. Aided 
by a contract for 42,000 pieces of timber at a 14-cent 
basis price, between one of the shippers who had not 
become a member of the association and the broker with 
whom the contract had been placed, the price had been 
kept for several weeks at 14 cents, which made it impos- 
sible for the members of the shippers’ association to se- 
cure any timber, holding to their basis price of 13 cents. 
Several new buyers were developed by the condition 
of the market and there was no timber on the market 
when the association ceased to exist except the above 
lots that were under option. In consequence, timber 
immediately jumped to 15 cents and has been held at 
that price since then, even going to 15} cents for some 
extra large averages. It is rumored that another ship- 
pers’ association is in process of formation, but it is 
searcely likely that it will have greater success than the 
previous one, with the prospect of good business at good 
prices before us. In the new association it is said that 
several of the smaller buyers and the merchant who, 
with the broker, played so important a part in the 
breaking up of the former association, will be left out. 

A party from Indiana, numbering 135, including ladies 
and gentlemen, the excursionists of the Retail Lumber 
Dealers’ Association of the State of Indiana, stopped 
over for several hours at this port last Friday. The 
greater portion of them were entertained by a trip on 
steamers about the bay, to the life saving station and 
out across the bar. They left during the morning on 
a special train for Jacksonville and the east coast. 

The big Alger-Sullivan double band mill at Century, 
Fla., was expected to be warmed up on Monday and a 
thorough trial of the machinery made preparatory to 
beginning to run steadily the latter part of the week. 
W. L. Glover, manager for the Alger-Sullivan Company 
at Century, with J. M. Dailey, late with the Southern 
States Lumber Company at Millview but now with the 
ne Company, were in the city during the 
wee - 

J. J. McCaskill, J. H. Fuller and E. D. Loveless were 
among the visitors to this port last week. 


THE SOUTHWEST. 


~~ 


IN WESTERN CENTRAL ARKANSAS. 


Watpron, ArK., Jan. 23.—The Brommer Lumber 
Company has just been incorporated under the laws 
of Arkansas, to buy timber and manufacture lumber 
for the retail trade in Missouri, Kansas, Nebraska and 
Oklahoma Territory, with capital stock of $20,000. 
The stockholders are H. E. Brommer, $4,000; J. T. 
Forrester, $4,000; A. E. Goolsby, $4,000; J. T. Bates, 
$3,500; C. E. Forrester, $3,000, and Daniel & Son, $1,500, 
all paid in. 

The company has almost 5,000,000 feet of lumber on 
the yard and has about completed its planing mill 
plant, costing about $8,000, with capacity of fifty to 
Seventy-five cars a month. Its plant is located on the 
Arkansas Western railway, which connects with the 
Kansas City Southern railway at Heavener, Ind. Ter., 
and is headed for Hot Springs. The company controls 
enough timber to operate at its fixed capacity for at 
least ten years. 

The Brommer Lumber Company still operates its 
plant at Mena, Ark., under the management of O. R. 








Green, its former bookkeeper. 


County Lumber Company, though retaining an interest 


in the Brommer Lumber Company. The company still | 


owns its 9,000-acre tract of timber land in Seott county, 
this state, situated from six to eight miles from Wal- 
dron. The new plant will be ready for operation 
by March 1. 





FROM THE LONE STAR STATE. 


Houston, Tex., Jan. 29.—Interest all over the state 


is centered in the suit of the state vs. the Shippers’ | 
Warehouse & Compress Company, which was decided | 


in favor of the Compress company by Judge Morris re- 


H. E. Brommer, the | 
former manager, has asscciated himself with the Scott | 


cently. The plaintiff state has taken an appeal to the | 
higher courts, and the battle will be fought over again | 


in that tribunal. The decision in this case will settle the 


question of how the law is to be construed along this line | 


in the future and has a direct bearing on many indus- 


tries against which similar suits have been filed. The | 


Compress company is charged with violating the anti- 
trust law by absorbing competitive plants, and there is 
also a suit on file in the state court charging the Kirby 
Lumber Company with the same offense. The case 
against the Compress company will be made a trial 


one and the prosecution of the other suits pending wil'. 


depend largely upon the result of the one now on trial. 
These matters, as usual, are dragging through the 
courts, and now that an appeal has been taken it will 
doubtless be some time before they will be finally set- 
tled. The defendants are confident that the judgment 
of the lower court will be affirmed and regard the mat- 
ter more in the light of an unwelcome interruption 
than as a serious alfair. 

The mill of the J. I. Campbell Lumber Company, 
located at Warren, which was recently destroyed by 
fire, is being replaced with a new one which will be 
completed and ready to run in a short time. This new 
mill will have a capacity of 85,000 feet a day and is 
located near the site of the one burned. This loss has 
naturally lessened the output of the company, though 
it operates several other plants equally as large. 

There is still considerable difficulty in getting cars 
moved promptly by the railroads, although there seem 
to be an ample number of cars for every one just now. 
Mills in Louisiana are somewhat handicapped by this 
state of affairs. Ordinarily cars loaded by them are 
received by the consignees at Houston the second day 
after they are reported to the railroad companies, but 
under existing circumstances it takes from seven to 
eight days to get the cars moved. The railroads are 
now putting forth every effort to give better service 
and the result is becoming more apparent every day in 
the way of requisitions being more promptly honored. 
shipments receiving greater attention etc., though there 
is still ample room for improvement. 

The Kirby Lumber Company has performed wonders 
in straightening out its complex affairs. On January 
2 it was in possession of fourteen mills, all of which 
had a big batch of back orders on hand and all of which 
had formerly been run under separate management. 
To reduce these varying modes of transacting business 
and put them under one method and a single manage- 
ment has required an enormous amount of labor. This 
has been accomplished, however, and matters are now 
running smoothly. Perhaps a better idea of the extent 
of this task will be recognized when the difference of 
the business methods of ordinary firms is considered. 
These mills were bought outright and the purchase 
included everything owned by the companies from the 
sawdust to the orders on hand. The latter have given 
the new management considerable difficulty in carry- 
ing out, but the results obtained have been very gratify- 
ing indeed. Naturally the first thought of the new own- 
ers was the fulfillment of standing contracts, and in 
consequence thereof they have been forced to turn 
considerable new business away. 

Trade locally shows a big improvement and the out- 
look for the coming year brightens every week. Dwell- 
ings are springing up in all parts of the city and many 
new ones are under contemplation. This, however, 
is true of every town of importance in south Texas, 
and is an indirect result of the prosperity caused by 
the oil discovery. 

One of the sterling yellow pine concerns of Houston 
which has been in business for several years is the 
W. H. Norris Lumber Company. Mr. Norris, person- 
ally, is one of the best liked lumbermen in Texas, a 
fact which has frequently and abundantly been proven 
by the honors which have been tendered him by his 
business associates. The business of the W. H. Norris 
Lumber Company has been a profitable one and each 
year has found a larger balance on the credit side of the 
ledger. This fact has brought with it a desire for still 
further expansion, and on the first of the year the 
company was incorporated with a capital stock of 
$100,000 and several well known lumbermen have be- 
come Mr. Norris’ associates in the business. 

The officers of the company are W. H. Norris, presi- 
dent; C. H. Penoyer, vice president; N. C. Hoyt, secre- 
tary; the directors being W. E. Ramsay and Charles 
S. Ramsay, of Lake Charles, La.; C. H. Penoyer, of 
Saginaw, Mich.; W. H. Norris and N. C. Hoyt, of Hous- 
ton. W. E. Ramsay is the president of the Bradley- 
Ramsay Lumber Company, Lake Charles, and his 
brother, C. S. Ramsay, is the secretary of the company. 
Better known and better liked lumbermen than the 
Ramsays are not to be found within the wide limits of 
the southwest. C. H. Penoyer is of the firm of Phipps, 
Penoyer & Co., Saginaw, Mich., and is a stockholder 
in the Bradley-Ramsay Lumber Company. W. H. 
Norris has been one of Texas’ successful lumbermen 
and nothing further need be said. N.C. Hoyt has been 
in the employ of the company for some years as office 
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SPRING TRADE? 


Better consult us. We 
make prompt delivery of > 


WHITE PINE FLOORING, 


1x4 No. 1, 2 and 3 Common. 
HEMLOCK LUMBER 23° 
POPLAR, Soft & Yellow, jira. 


Flint, Erving & Stoner, : 


Wholesale Lumber. 
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We are offering 
A FINE LOT OF 


"tl 


Prompt Shipments 


WILLSON BROTHERS, Pittsburg, Pa. 














We Want Orders. 


White Pine. 
100,000 ft. 1x4, 10 to 16 ft., Michigan No. 3. 
200,000 ft. 1x6, 10 to 16 ft., Michigan No. 3. 
150,000 ft. 1x8, 10 to 16 ft., Michigan No. 3. 
87,000 ft. 1x13 and wider 10to 16ft., Michigan No. 3. 


Chestnut. 


187,000 ft. 4-4 Sound Wormy. 
40,000 ft. 5-4 Sound Wormy. 
50,000 ft. 6-4 Sound Wormy. 


We also handle Penn. Hardwoods, Oak Timbers, Cypress and 
Shingles. Write us for prices. 


LINDSAY & HAMILTON, 
PITTSBURG, PA. 











|W. H. ScHueTTE Co. | 


WHOLESALE 


White Pine, Hemlock, 
North Carolina Pine 








AND 
LONG LEAF PINE. PittsBurG, Pa 











J. M. Hastings Lumber Co. 


Wholesale Dealers 


White Pine, Norway, Hemlock, Yellow 
Pine, Poplar, Cypress, Maple 
Flooring & Hardwoods, 

Red Cedar Shingles. 
Pennsylvania Hemlock for Quick Shipments. 
WRITE FOR PRICES. 


SixTH & Woop Sts. PITTSBURG, PA. 


; 
OFFICE: ¢ Bank oF COMMERCE BLD. 














The Cypress Lumber Co. “‘ts3st°¢ 
sano sawED CULE cveress cumeer. 


CYPRESS DOORS, SASH and BLINDS. [ills at APALACHICOLA, FLA. 
Cargo orCarload Lots. Wholesale Only. Office and Yards at BOSTON. 
Importer and Man- 


GEO. D. EMERY, ufacturer 
_ Veneer Department. | Mahogany Lumber, 


| Mahogany, Wholesale Only 


| Figured Walnut, ....spanish Cedar.... 





| Bird’s-Eye-Maple, 





|e, | 

ur rch, : 
Marauetrie Woods, | Cigar Box Lumber 
| Satin sed, and Veneers. 
a. Office, Mill, Yard, Salesroom, 





Nos. | to 41 Broadway, CHELSEA, MASS. 
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JOHN E. DUBOIS, { 


Manufacturer and Wholesaler 


: (White Pine and 
Hemlock Lumber }; 


DUBOIS - - - PA. 














YELLOW PINE °™2nc®“S FLOORING 


North Carolina Pine, Cypress, 
White Pine and Hardwoods. 


ELI B. HALLOWELL & CO., 


Harrison Bldg. 
PHILADELPHIA, 





SALES OFFICES: 
WITHERSPOON BLODG., 
MILLS: HAMBLETON AND Davis, W. VA. 
ANNUAL Capacity, 60,000,000 FEET. 


PHILADELPHIA 








TIFTON, GA. 
PITTSBURG, PA. 


PROVIDENT LUMBER CO. 


WHOLESALE 


WHITE PINE, YELLOW PINE, HEMLOCK AND OAK, 
Rooms, 910-11-12 Penn Square Fldg., PHILADELPHIA, PA. 


1416-18 So. Penn Square, 








elie Sear 


HARDWOODS: 


} WHITE AND } 

YELLOW PINE, 

CYPRESS, 

SPRUCE AND 
HEMLOCK. 


> 
Facilities for working all kinds of Poplar, Bass 
and Chestnut Trim and Mouldings, also Poplar 
Ceiling, Flooring and Bevel Siding. 


iMPORTANT: Our stock is in pile at our mills, 
located onthe W. Va. Central R, R. and Baltimore 
& Ohio R.R., W, Va., which makes it very conven- 
ient for shipment anda saving in freight expenses. 


WM. WHITMER & SONS, 


INCORPORATED. 
Manufacturers and Wholesale Dealers, PHILADELPHIA, PA. 
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) (MAPLE, PAS. pone 
aE cAt Wholesale - bE Ay A 
HARDWOODsS. (R LY FLO RING. 


wor M, 


1433 South Penn. Square, (Opposite new ny R. R. Station.) 
Southern Offices, Tifton. Ga. PHILADELPHIA, PA, 

















Wms. H. FRITZ & COMPANY, 
WHOLESALE WHITE PINE. 


Room 30! Crozier Bidg., 


We pay cash. Send us your list of what 
you have to offer ia White Pine. 





1420 Chestnut St., 
PHILADELPHIA. 
WANTS AND FOR SALES. 


The department of the American Lumberman 
that takes care of your little needs. Try it. 








- day, 


manager and enjoys the confidence and esteem of his 
associates and the trade in general. 

The company will continue to handle the famous 
longleaf yellow pine product of the Bradley-Ramsay 
company, having assumed entire control of that con- 
cern’s Texas market. One of the chief aids the company 
will have in handling this large annual trade may be 
said to be the services of Ben Barrow, who will continue 
to do his share toward popularizing the W. H. Norris 
Lumber Company during the coming season. 


THE WEST. 


THE MIDDLE MISSISSIPPI RIV&R DISTRICT. 

Sr. Louis, Mo., Jan. 29.—Building has ceased in this 
part of the country because of the cold weather, but 
this is more than made up for by the information that 
there has been snow in the western wheat country and 
the farmers are no longer worried. Wholesalers are 
willing to stand whatever temporary decrease in busi- 
ness there may be, so pleased are they at the assurance 
of a heavy wheat crop the snow gives them. Still, there 
has been no appreciable decrease in business except of 
a strictly local nature, and the indications are that 
sales this week will exceed those of last week and that 
all doubts as to the permanence of the new yellow pine 








list will be set at rest. In factory consumption the 
weather is having little effect and all dealers who 
cater to this branch of the trade say that their busi- 
ness is increasing steadily. Local and country fae- 
tories in all lines are sending out inquiries for large 
amounts of steck which they will need in the near 
future and several large contracts have been closed 
of late. In fact, demand is strengthening for every 
variety of lumber handled in this market and there 


is a great 
supply in 
pending. 


scurrying toward the southern sources of 
order to prepare for the rush that is im- 
One yellow pine man who makes a specialty 
of timber bills stated today that he sent five new 
buyers into the longleaf country last week and that 
it was not because of prospective business either, there 
already being a sutlicient number of orders on his books 
to warrant this action. Practically this same _ con- 
dition prevails in all lines and there is scarcely a 
wood which is not in short supply. 

The movement of lumber into and out of this mar- 
ket shows that the freight situation in the southern 
country is improving. Reports show cars much more 
plentiful than during the early part of the month and 


rapid progress being made in catching up on_ back 
orders. There is still serious complaint, however, 


at the lack of motive power suflicient promptly to han- 
dle freight offerings, and in numerous instances it has 
taken longer than four weeks to bring in stock from 
Arkansas to St. Louis after it is loaded. The situation 
is improving, however, and it is so much better than i+ 
was a month ago that there is a general decrease in 
complaints. Rec eipts during the past week aggregated 
23,412,000 feet, while shipments were 12,960, 000 “feet, 

entirely by rail, the river being frozen over here. 

It is said that it will take between 150,000,000 and 
200,000,000 feet of lumber to build the World’s Fair, 
which includes the construction of all fair and midway 
buildings, but not the immense amount of building in 
the territory contiguous to the grounds, which will 
amount to many millions more. Some idea of the im- 
mense bills which will soon be let can be derived from 
the lumber bill for the varied industries building which 
is to be let some time this week, almost 7,000,000 feet, 
and it is by no means the largest building. None of the 
local dealers seem particularly anxious to book these 
large orders, which makes it probable that all of them 
will be let at rather high prices. The hitch is riot so 
much at the size as at the rush character of the work 
which makes it imperative that quick deliveries be made 
under a heavy penalty for delays, amounting to $500 a 
and dealers are inclined to add the penalty for a 
certain number of days to all bids. That rush de- 
livery is wanted on one bill of 7,000,000 feet would not 
be a serious proposition in itself, but the call will be 
for delivery of something over 100,000,000 feet 
same class of material within the next few months, 
and this is apt to mean trouble. Coming on top of a 
season of unusual building activity it is already assured 
that high prices will be required for this material and 
that the bills let toward the latter end of the con- 
struction period will bring the best figures. 

C. W. Goodlander, of Fort Scott, Kan., 
city this week. 

B. H. Pollock and M. L. Fleishel, of the Colonial Lum- 


was in the 


ber & Timber Company, have left for the southern yel- 
low ton country. This company has booked a large 
amount of business since the middle of January and 


an excellent showing is being made in deliveries of both 
cypress and yellow pine. 


C. M. Jennings, of Berthold & Jennings, says that 
his concern has booked an unusual number of timber 


orders of late and that the outlook does not at all de- 
pend upon the World’s Fair for its prosperity. Country 
business is especially good and an increased amount of 
local figuring is being done. 

The Lumbermen’s Printing Company will be incor- 
porated this week by George K. Smith, president; F. 
M. Strickland, vice president, and Alfred Bennett, secre- 


tary. All classes of printing will be done, but a spe- 
cialty of lumber price lists will be made. The capital 


stock is $5,000. 

W. E. Fall, of Houston, Tex., 
the week in this city. 

T. A. Moore, of the Moore Lumber & Mill Company, 
states that A. Wauxmuth, formerly of the John J. 
Ganahl Lumber Company, will enter upon his duties as 
superintendent of the sales department of the Moore 


spent the early part of 


of the. 





company on February 1. The business of this com- 
pany has been growing rapidly and there is heavy 
volume to the demand for both yard stock and timbers, 

W. D. Wadley, of Allen Bros. & Wadley, Alicutown, 
La., was in the city during the early part of tle week 
visiting the officers of the Allen-Wadley Lumb : Com- 
pany, of which company he is president. C. G. Atkin- 
son, its general manager, is in Kansas City mixing 
with the retailers, and stated before he left that the 
volume of business has improved materially of late and 
that he is well satisfied with conditions. 
° NEBRASKA NOTES. 

Omaua, NEB., Jan. 25.—George Vawter, of Cambridge, 
Ill., a director of the Philippine Lumber & Development 


Company, in which many Nebraska lumbermen are in- 
terested, was here this week, just returned from the 
Philippines, and speaks with much enthusiasm of his 
company’s prospects in the orient. Said he: 


There was not a saw mill in the Philippines when those 
islands were ceded to the United States, and yet everywhere 


are towering shafts of the finest wood imaginable Our 
company now owns and has in operation two mills with a 
daily capacity of 30,000 feet each of hardwoods and two 
other sawing plants of 10,000 feet capacity each. — [ereto- 


fore the sawing has all been done in the crude native way, 
and last year the total output was only 30, 000,000 feet. 

But greatly as we have increased the output it is far be hind 
the demand. The old nipa huts of the cities are giving way 
to frame houses. ‘There is government construction work 
and there are railroads being built near Hong Kong, which 
is only 700 miles distant. All of these are going to require 
timber faster than it can be supplied. Indeed, the govern- 
ment is shipping lumber over there from the Pacific coast, 
knowing that it will not endure the ravages of the white 
ants more than two or three years, and yet unable to do bet- 
ter at present. Only the and timber is suited to the 
island purposes. The only railroad the Spaniards had while 
there was one 120 miles long, and every tie on that road 
was mahogany. 

Our company bought old Spanish concessions in the best 
lumbering parts a year ago and holds 180 square miles in 
one place, besides enough in other places to keep our mills 
going until our great-grandchildren are grown. We get 
natives to fell the trees at from 20 to 60 cents a day and 
other labor in proportion. We also have private tugs and 
freighters to carry our products wherever necessary. 

The lumbermen in this section of the Missouri valley 
have just completed their invoices for the last six 
months of 1901 and unite in declaring that their busi- 
ness shows a heavy increase over the same period of the 
previous year. The George A. Hoagland Company, C. N,. 
Dietz Company, C. L. Chaffee, Bullard & Hoaglund and 
Charles R. Lee agree that the trade prospects for the 
next six months could not be better. The splendid pros- 
pects for winter wheat, together with the unprecedented 
good condition of range cattle, are expected to make 
things hum in Nebraska and South Dakota during the 
coming season. Although the corn crop for last year 
was short, the difference was more than made up in the 
advance price received for the crop harvested. This 
made collections and discounts far better than in the 
average year. A number of new yards were put in 
in both Nebraska and South Dakota during the last half 
of the year. % 


THE HARDWOOD INDUSTRY. 


QUEEN CITY TRADE FEATURES. 

CINCINNATI, OunI0, Jan. 29.—The last week of the 
first month of the new year proved another big week 
in local lumber circles. All grades of lumber have 
moved freely from this point since the first of the year 
and the prospects are exceedingly bright for a big 
season, which, in fact, the lumbermen of the city say, 
will exceed any previous similar period in the history 
of the Cincinnati lumber market. With the continued 
activity prices have strengthened considerably and stocks 
are held on a firm basis. 

Receipts and shipments for the week just ended 
were: Receipts, 1,324 cars; shipments, 945 cars. Re- 
ceipts for the same week in 1901 were 1,221 and ship- 
ments 631 ears. 

F. Kk. Albright. of New York, was here during the 
week en route to the north and northwest, where he 
is seeking fine woods. When seen at the Gibson house 
he said: 








The mills throughout the country are running steadily and 
in some cases are being operated day and night. Piano and 
furniture makers have been rushed with orders during the 
past year and now, having but little stock on hand, are 
placing large orders for fine woods and veneers to be deliv- 
ered in one month. This is a new condition in the market. 

Preparations are being made by Wiborg, Hanna & 
Co. to increase the capacity of their lumber manufac- 
turing plant in Fairmount. The* firm contemplates 
doubling its capacity to just twice the present size. It 
is intended to extend the building in each direction 
and additional new machinery is to be placed in the 
extensions that will duplicate that already in use. 

George Puchta, of the Queen City Supply Company 
and president of the Business Men’s Club of this city, 
has invited Admiral Schley on behalf of the club to pay 
Cincinnati a visit while on his western trip. 





AMONG THE MEMPHIS TRADE. 


MempPuis, TENN., Jan. The lumber districts at 
each end of Memphis and down in the office portion have 
been well nigh frozen out of activity and industry for 
the last three or four days by the cold wave, the second 
severe one of the winter. There have been few repre- 
sentatives in this neck of the woods and Memphis lum- 
bermen are staying at home for fear it might be colder 
away from here. 

Alcee Stewart, of Alcee Stewart & Co., St. Louis, is 
on a trip in the south looking up cypress stock. He 
has just returned here from a “trip to New Orleans via 
Vicksburg. 
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E. Hi. Barton, of Barton, Thompson & Co., London, 
England, has been in Memphis for a few days. He will 
be in this country several months studying American 
lumber conditions. 

Another representative from London who was here the 
last tew days is T. M. Budgett, of Budgett Bros., Lon- 
don, :ngland, who have bought considerable stock from 
Tennessee dealers. 

W. tl. Russe, of Russe & Burgess, has returned from 
a trip to Cincinnati and other points in the north whither 
he was carried on the impulse of the National Lumber 
Exporters’ Association. 

W. Il. Martz, of the Hoyt-Woodin Manufacturing Com- 
pany, has returned from a trip to Chicago and Illinois. 

kK. Lang, of the A, J. Cranor Company, Antwerp, has 
been in the Memphis market recently. 

Secretary Elliott Lang has returned home from the 
Cincinnati meeting of the National Lumber Exporters’ 
Association. 





CONDITIONS AT CHATTANOOGA. 


CuarranooGa, TENN., Jan, 28.—Orders and inquiries 
coming in to this city are more voluminous than in 
some weeks, leaving out a temporary lull of about three 
days due to the extreme cold weather that prevails all 
across Tennessee. Stocks on hand are entirely too small 
in proportion to inquiries. Interior mills are mostly 
idle and country roads are in bad condition. The bet- 
ter vrades of poplar are selling well, but the lower 
grades are bringing low prices with slack demand. 
There is a fairly good stock in the city of plain white 
and red oak. First and second quartered oak is very 
searce. 

The mills are all sawing on fair time but the log 
crop is a poor one in make up and volume, though the 
former characteristic is not uncommon to the logs that 
come in on the first tide. 

The J. M. Card Lumber Company, of this city, has 
been granted a charter with $20,000 capital stock. The 
gentlemen identified with the corporation are: J. M. 
Card, Samuel H. Card, Sam W. Divine, Warwick H. 
Payne and Fred Orn. J. M. Card has returned from 
a trip to Nashville, where he has been buying consid- 
erable stock of late. 

C. M. Primm, who formerly operated in the lumber 
lists at Centreville, Tenn., has sold out there and 
removed to Nashville, where he will shortly open a 
retail yard. 

W. F. Best, secretary of the Ferd Brenner Lumber 
Company, will in the future represent his company in 
European markets. 

S. A. Williams is shipping poplar, plain oak and 
quartered oak that he received by barge at Decatur, 
Ala., to his yard here. 

William Clark and Aaron Brown, who have located 
a saw mill plant near New Decatur, Ala., are sawing 
over 300 wagon loads of lumber a day. The mill is 
located on the survey of the Decatur, Danville & South- 
western railroad and the owners expect to build a small 
town about their present place of business. 

The Bedford Lumber Company, of Shelbyville, Tenn., 
has been incorporated and is one of the largest and 
strongest plants of the kind in Tennessee. The princi- 
pal stock holders are W. L. Wilhoite, of Shelbyville; 
Mr. Parker, of Tullahoma, and R. E. Evans. The plant 
has orders not only from all parts of Tennessee but 
from Europe also. The hoop and heading factory at 
Shelbyville operated by other parties is also doing a 
large business domestic and foreign. 

Crandall & Richardson, of Chicago, have purchased 
of Penrod & Wood, Gleason, Tenn., forty-five car loads 
of seasoned lumber. E. H. Dexter, their representative, 
is down in Tennessee this week loading and measuring 
the lumber. 





FROM THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 29.—This city, with its nu- 
merous large mills and small mills in the surrounding 
country, enjoys the reputation of being one of the largest 
markets in the country for hardwood. The principal 
kinds of lumber manufactured here are chestnut, poplar, 
oak, ash, walnut and cherry. The soft Tennessee poplar 
lumber, which has established a worldwide reputation 
and which is so much sought for by the carriage and 
piano manufacturers, can only be found in this district, 
though we fear the product this year will not be suffi- 
cient to supply the demand. 

We have had two fairly good tides in the river so far 
this season, and instead of receiving the hundreds of 
rafts that we generally do on a big tide this city has 
received thus far only twenty-five rafts. The reports 
we have from the Cumberland and all its tributaries, 
which supply this market, are to the effect that there is 
not half the usual quantity of logs gotten out the past 
season. Consequently none of the mills here expect to 
handle in 1902 over half the quantity of lumber they 
generally do. There are several reasons for the 
scarcity, the main reason being that the supply is 
becoming exhausted. Where formerly logs could be se- 
cured one or two miles from the stream, it is now nec- 
essary to haul them eight to fourteen miles. Secondly 
the drouth we had last summer affected all the high 
lands, and the overflow in August drowned out the low 
lands, thus cutting the supply of corn, which is the log 
man’s main dependence, to about one-third of a crop. 
Corn is selling in the up river ctunties at 80 cents to 
$1 a bushel in the crib, and the loggers all say they can- 
not afford to pay that price and haul logs. They can 
manage to keep their stock alive on what roughness the 
stock could secure in the fields and openings during the 
mild weather and in the winter on what little corn and 


roughness they had saved, but to work their stock it 
requires corn or more solid food, and this they did not 
have, and they report it is impossible to haul logs and 
pay $4 to $5 a barrel for corn. 

Your correspondent has lately traveled through the 
timber sections and where the loggers worked and found 
very few people hauling logs; consequently the mill men 
here all have the blues and there is no telling where 
the prices of logs will go; in fact, what few good poplar 
logs have arrived have brought $2.50 a thousand feet 
more than last year. The stocks of poplar lumber in this 
market are very light except in one or two instances. 

Of oak lumber there is quite a large quantity on hand. 
In fact, the demand in the summer and fall was rather 
light for this kind of lumber, but in the last sixty days 
there has been quite an improvement, inquiries have 
been coming in very freely and the demand for both 
quartered and plain oak, good and common, is very no- 
ticeable. One or two of the lumbermen here have already 
advanced the price on quartered oak from $2 to $3 and 
there is some talk among the members of the lumber 
association of advancing the price on poplar on March 
1 $1.50 a thousand. In fact, a few of the mills have 
already advanced $1 a thousand on some kinds of 
lumber. 

This market generally produces a large stock of chest- 
nut, but the demand has been so great for this the past 
year that no dry stock is to be had, and this stock has 
also advanced. Some dealers are now quoting this 
stock at $3 higher for firsts and seconds than was asked 
for it in July. 

During the past week we have had quite a number 
of visitors from the east looking for stock who made 
some purchases and are sounding the market with a view 
to contracting for future delivery. Among these were 
Mr. Greer, representing L. W. Kelsey, of North Tona- 
wanda, N. Y.; Mr. Miller, representing Studebaker Man- 
ufacturing Company, South Bend, Ind.; G. P. Hedden, 
representing Salmon & Co., of New York city; J. G. 
Voorhies, of Edward Eiler, Pittsburg, Pa.; Mr. Furber, 
Furber Stockford & Co., Boston, Mass.; R. B. Currier, 
Springfield, Mass. 

From the reports received in conversation with these 
gentlemen—and they have been traveling all over the 
hardwood country—it is learned that stocks of poplar 
and oak throughout the hardwood sections are scarce 
and much broken, with a poor outlook for any large 
stocks for 1903. Taking all the surroundings, we do 
not see how hardwood can help advancing in price from 
$2 to $5 a thousand in the near future. 

The building trade in this city was a little larger 
than usual during the past year and consumed a great 
deal of low grade lumber, and several large buildings 
are said to be in contemplation to be built early in the 
spring which will also consume considerable lumber. 

Our manufacturing industry, which is increasing, also 
consumes considerable of the low grade of hardwood. 
There is now being completed quite an extensive factory 
for furniture, which will go into operation in the next 
six weeks, which will also be quite a consumer. 

The Edgefield & Nashville Manufacturing Company, of 
this city, of which we are proud, which is a manufac- 
turer of high grade furniture and also fine interior 
wood work, has lately secured four or five very large 
jobs, seattered in several of the largest southern cities, 
amounting altogether to $800,000 to $900,000, in com- 
petition with houses from St. Louis and Chicago, 

The mills here are now running full time but all will 
shut down in the course of a couple of weeks unless 
more logs arrive. 

Box factories have enjoyed a geod trade during 1901 
but since the first of the year trade has slackened off 
some. 

The lumbermen ‘here are all through invoicing and 
from talks had with the different ones while 1901 was 
not a banner year, still they all express themselves 
satisfied, and only wish that 1902 will prove equally as 
good. ry 
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NEWS NOTES. 


The public forests of Sweden, containing mostly pine 
and spruce, are steadily increasing in value. The for- 
ests are divided into eighty-eight ranges averaging 
167,000 acres each, with an educated forester of equal 
rank with a captain in the army over each range. These 
in turn are supervised by nine inspectors, having the 
rank of major in the army. All cutting is done by 
selecting trees which have reached their fiscal year, 
leaving the younger ones to grow. 

The bureau of forestry of the department of agricul- 
ture has completed its investigations into Nebraska 
forestry conditions, the Platte river and its tributaries, 
the Pine Ridge district and the Sandhill region being 
within the area examined. The officials are convinced 
that both pine and cedar can be grown successfully in 
the Sandhills, natural timber having been found grow- 
ing on them in a number of places, and a proposition for 
the national government to reserve large areas in this 
region for forest planting is gaining advocates among 
Nebraska public men and will be laid before the secre- 
tary of the interior at an early date. The movement is 
said to be generally approved by the people of Nebraska. 

The Society for the Protection of New Hampshire 
Forests has employed a state forester, Philip Ayres, 
a graduate of Johns Hopkins University and the Cor- 
nell school of forestry, who has visited the lumber 
camps seeking to acquaint the lumbermen with the 
practical and sensible principles of forest preservation. 
Although the association is not yet one year old it is 
taking active measures not only to educate the public 
in forestry matters but also to bring before the legis- 
lature bills for the establishment of good roads and 
forest protection. 
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Sawyer & Shuttleworth, 
Wholesale Pine Lumber, 
tons hee tence” BUFFALO. 
Seats ee ae 
H. M. Loud’s Sons Co. 


Pine and Hardwood 
LUMBER. 


C. H. STANTON, Manager. 


Foot of Hertel Avenue. BUFFALO, N. . 
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Beaumont Oil Stocks 


CHARLES W. CROTY, 


TOMAH, WIS. 
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Northern Fiscal Agent for the 


BECKY SHARP OIL COMPANY 


OF HOUSTON, TEXAS. 
CAPITAL, $1,000,000. 





Two Flowing Wells on Spindle Top Heights, 
near Beaumont. Already supplying contracts 
for 18,000 barrelsa month. Shares now selling 
at 5 cents. 

For full particulars address Tomah, Wis. 


‘if RE ee A Ae ae ae ae ae ah ae a ak ae ae ae ae ae ae he ae ae ae ae ae ae ate ate ate ae ake ae ate ate ae 


Mee he ae a ae ae ae ae ae ae ae ae ae ae ae ae ae ae ae ae ae she ae ae ate ae he she 


SRE AEE ae ae ae ae ae he ae ae he ae ae Ne at he Re a ate she ate he ahs ate he ate ae ae ate ae ae ate ate 








AMERICAN LUMBERMAN. 


FEBRUARY 1, 1969. 














WHITE PINE, POPLAR, YELLOW PINE. 
CLEVELAND, OHIO. 
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Veneered Birch Doors 


Almost as cheap as regular White 
Pine. Think of this when placing 
your orders. 


The OHIO SASH & DOOR CO. 





























CLEVELAND, OHIO. 
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TWO BARGAINS. : 
120,000 Feet ; 100,000 Feet ; 
4-4 C. and Better 4.4 D. and E, < 
WHITEPINESHORTS ( WHITEPINESHORTS ¢ 
« 
FISHER & WILSON CO., 
CLEVELAND, OHIO. é 
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SPECIAL TIMBER BILLS 
RED CEDAR SHINGLES 
YELLOW PINE.,...... 





RIB RIVER LUMBER CO. 


Yards and Main Office, 


TOLEDO, OHIO. 


WHITE PINE 
> 


BRANCH OFFICES: 
Fite Bldg., PITTSBURG. PA. 
RHINELANDER, WIS. 


AA 
BRAAREARAERAARE AON 











As Usual, We Have a Full Stock of 
In all grades of 


. s 
W h i te P I ne Common, also 5-4, 


Strips and Boards. 6-4, and and 8-4, 
Nos. 1,2 and3 Common. We have a surplus of 
1x5 No. 3 Common, and 1x6 No.4 Common. Let 
us quote prices on this either rough or dressed. 
It will be to your advantage. 


THE EMPIRE LUMBER CO., Toledo, 0. 
The W. H. H. Smith Co. 


Toledo, Ohio. 
PINE LUMBER “°Sitfteies 


WE WANT TO MOVE 


150,000 ft. 5-4 No. 2} WHITE PINE. 


150,000 ft. 5-4 No. 3> 
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150,000 ft. 8-4 No. 2) 
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Michigan Cork Pine 


THICK PATTERN LUMBER 
SASH FACTORY STOCK... 
= A SPECIALTY. —-— 


Barbour & Starr, "Qyke° 
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DOORS AND MILL WORK 


i a a a 

The general demand over the country for mill work of 
every character, while short of the volume of the last 
several months, is showing an unaccustomed activity for 
the season. Inquiries and estimates are sufficiently 
heavy to provide an abundance of occupation for the 
estimating departments and orders, contrary to the 
usual state of things at this time of year, are keeping 
the shipping forces at a majority of the distributing 
centers busily employed. The state of the market is 
so uncommonly good in nearly every essential feature 
that members of the industry, who have not heretofore 
been sanguine of a very close approximation of the com- 
ing season’s trade to that of last year, are now wonder- 
ing whether they were not mistaken in their earlier con- 
clusions. 

* * * 

In Chicago a visit to any one of the big distributing 
offices would scarcely fail to convince the individual of 
an inquiring turn of mind that the business has a sub- 
stantial foundation and possesses the elements of perma- 
nence. ‘The weather all over the country has been 
unseasonably favorable for building during the first 
two months of winter and much work has been under- 
taken that will be finished regardless of what sort of 
atmospheric conditions February has in store. In the 
city more residence and flat building is contemplated than 
in many previous years and the same report is obtained 
from the outlying territory, as well as in every portion, 
near or remate, of the retail field. 

* * * 

January proved to be as favorable a month for busi- 
ness, from the standpoint of volume, as any of its name- 
sakes in many previous years, in spite of the fact that 
in the earlier part of the month trade was more or less 
impeded by annual inventory, repairing and demoralized 
prices, three factors against which the average factory 
operator ordinarily contends at a decided disadvantage, 
even when they are encountered singly. The demoralized 
market has been recovered from and prices are now an 
a basis that affords the door man some degree of satis- 
faction. Repairing was not as general or thorough as 
usual during the first part of the month, owing to the 
pressure of orders, while the delay occasioned by the 
annual work on inventory was not more serious than 
is customary. During the month, also, the members of 
the industry brought out a new Universal list and this 
has already gone into the hands of the buyer and its 
accompanying discounts are being followed closely in 
all transactions. 

* * * 

Quite a large amount of Pacific coast, Arizona and 
Idaho lumber is coming into use at the various door and 
mill work centers of the middle west, and the cry is still 
for more. According to several well posted authorities 
a heavy proportion of the coast sugar pine and white 
pine prcduct is already under contract to various large 
door concerns in this part of the country for several 
months ahead. Those who have no western sources of 
supply are supplementing their meager holdings of 
northern pine, by yellow pine and cypress, which are in 
use, in fact, in considerable quantities at all the mills. 
At some factories so hard put are they for door stock 
of any kind that doors are turned out which are made 
of three or even four different varieties of pine and it 
takes a pretty good judge of lumber to tell just what 
they are made of. A few firms still announce their 
ability to furnish their customers with No. 1 white 
pine doors, but they realize that a day of reckoning is 
coming for them and coming fast. 

* * ~~ 

There is a decidedly better tone to the window glass 
market on account of the recent action of the American 
and Co-operative companies in advancing the wages of 
their operators 10 and 15 percent. The Independent 
company was forced to follow suit. As a consequence 
prices are being firmly held by all manufacturers and it 
is not believed that there is any danger of further 
demoralization for some time to come. 

* * * 

The price situation in St. Louis has changed too little 
to cause comment and the indications are that the 
building season will be pretty well advanced before 
those mills catering to the local trade will cease to figure 
on a low basis. In anticipation of the large amount of 
building expected during the next two years there have 
been several new mills installed in the city and nearly 
all others have increased their capacity to such an 
extent that while there is more than an ordinary winter 
business there is not enough to keep them all filled 
with work and low figuring is the result. The pros- 
pects are that this will be largely overcome during the 
early spring, but the next month or six weeks will show 
little change. St. Louis stocks are much below the 
normal for this season of the year and, as pretty much 
this same condition is reported in other sections of the 
country, there is every assurance of steady country 
prices. The St. Louis operators report a strong coun- 
try trade and believe that every indication is toward a 
heavy spring business. 

* * 

The sash, door and blind dealers at Boston, Mass., are 
showing a readiness to take up with anything that 
comes along in the shape of a bargain, and are dis- 
playing their confidence in the future by making all 
the long time contracts they are able to inveigle the 
manufacturer into. He, on the contrary, is something 
of a shy bird, and much prefers to sell a carload at a 
time at 75 percent off on pine doors and 79 percent off 
on cedar, whitewood and cypress doors. 

= * * 


‘Operators of woodworking establishments at North 


——— 
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Tonawanda, N. Y., report the prevailing tone of the 
market the weakest experienced in many months, the 


falling off in demand and inquiries during the ast 
few weeks having been more noticeable than at any 
other period. While trade has declined somewhat, there 


are no dealers that are not busy, but the proportion 
of business is not sufficiently large to cause anybody 
to deem it necessary to rush, consequently some are 
devoting considerable time to the taking of invcutories 
At that, business is much better than a your ago, 
Operators are inclined to believe that with ‘favorable 
weather the market should assume a much mor active 
appearance about the middle of next month, indications 
for the beginning of extensive building operations early 
in the spring being bright. ss 
* * * 

There is a favorable report from the woodworkino 
mills of Buffalo, N. Y. One mill owner, after notine 
that the Eastern Door, Sash & Blind Manufacturers 
Association had made another advance in prices, added 
that he had not for years seen such a general disposi- 
tion to maintain schedule prices. At one time it was 
utterly impossible to keep anybody to these prices. The 
word was that they would sign anything that might be 
proposed and cut the price before they went home, such 
was the eagerness to take advantage of each other. It 
was this practice that has brought the woodworking 
industry down to the level that it has reached and it 
is going to take a long time to get it back to its old 
money-making level. The mills are generally full of 
work, are finding a large volume of business waiting 
for the coming season. Buffalo is not building heavily, 
but is doing fairly well. 

* 


Most of the factories in and about New York city 
are busy on old orders at the old prices, but as these 
were easy to obtain and as there is no crying need for 
others to take their places it is felt that no difficulty 
will be experienced in getting the new association fig- 
ures. The demand continues of satisfactory proportions 
and no grumbling can be heard. 

rreernrnmrn—erneoern—e—r" 
THE EASTERN ASSOCIATION ELECTION. 

At the annual meeting of the Eastern Door, Sash & 
Blind Manufacturers’ Association, held in New York city 
on January 21, officers were elected for the current asso- 
ciation year, as follows: 

President, B. McConnell, Hornellsville, N. Y. 

Vice president, A. Roberson, Binghamton, N. Y. 

Treasurer, Thomas Merriam, Syracuse, N. Y. 

Secretary, G. W. Dwelle, Syracuse, N. Y. 

Executive committee—A. S. Bartlett, nehamion, NN. 


chairman; A. Roberson, Binghamton, N. Y.; G. Winton, 


of Adddison, N. Y.: Thomas Merriam, Syracuse, N. Y 
J. W. Wimebaugh, Oshkosh, Wis.: E. Germain, Saginaw, 
ee re “. Krimm, Williamsport, Pa.; W. H. Van Wagenen, 
*alatka, Fla. 


RETIREMENT OF A VETERAN. 


(Continued from Front Page.) 
pleasant dignity surrounds him in these social chats, 
which adds to their charm. 

Another trait in his character is his cordiality to rep- 
resentatives of the press. Captain Wiess has been their 
friend. He discusses matters with absolute freedom and 
his confidences have never been abused. By the news- 
paper fraternity he is held in the highest esteem because 
he has always been fair and open in all his expressed 
opinions. 

Though Capt. William Wiess has retired from active 
lumbering, the lumbermen of the gulf district and 
others who know him socially will not forget his num- 
berless courtesies extended in that little office in the 
old fashioned building which housed the Reliance Lum- 
ber Company officials, where the fragrance of the cigar 
mingled with that of the magnolias just outside the 
window, and where the fussy snorts of the little tugs on 
the Neches river and the b-r-r-r-r-r-r of the big saws in 
the mill just across the street all intermingled with his 
reminiscences of the early days of Beaumont lumbering. 

When the Reliance Lumber Company was approached 
by John H. Kirby with a good proposition for the pur- 
chase of its timber and manufacturing plant Captain 
Wiess very promptly took up the offer and for two or 
three months prior to his retirement he was manager for 
the Kirby Lumber Company of its “Reliance” properties. 
Captain Wiess feels that the work of development in 
which he has had so large a share will be carried for- 
ward with due regard to the interests of Beaumont and 
of the state by the great corporation which succeeds his 
company. 

With Captain Wiess goes his*brother Mark, who has 
been associated with him in all his business career and 
to whose peculiar talents no small share of the success 
of the Reliance Lumber Company is due. Mark Wiess is 
known the country over among heavy buyers of !ong- 
leaf pine and is especially acquainted in Texas and old 
Mexico. He is one Of the closest students of yellow 
pine timber and its values in the country. For years 
he has insisted that the accepted estimates of the quan- 
tity of standing timber in east Texas were two or three 
times too large and his judgment has been confirmed by 
the estimates made in connection with the organization 
of the Kirby Lumber Company. He has. real estate in- 
terests which will now occupy his attention. 

But, out of active business, what will Captain Wiess 
do? He has no very definite plans for the future ex- 
cept that he will spend about a year in “finding him- 
self.” He is building a $10,000 steam yacht to replace 
a smaller and less elaborate one that he has taken great 
pleasure in for years. On this he will entertain his 
friends and by means of it he will indulge in fishing and 
hunting, he will learn to rest and to enjoy the pleasures 
of dolce far niente. 
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A BIG HANDLER OF COAST PRODUCTS. 


During the recent retailers’ convention in Minneapo- 
lis the oilice of the Hughes-Mackintosh Company was a 
center oi attraction. The reception and entertainment 
that they gave the lumbermen attending the convention 
were not surpassed during the meeting. This is but an 
indication of the spirit of enterprise shown by Messrs. 
Hughes and Mackintosh, and although their company is 
a new one a continuation of the present progressive 
policy should result in a large measure of success. Both 
Messrs. Hughes and Mackintosh have for years made a 
specialty of west coast lumber and the formation of the 
Hughes-Mackintosh Company to carry on wholesale 
pusiness in west coast lumber resulted in bringing to- 
wether two men well experienced in this field. 
~John A. Hughes, the president of this company, 
had been associated with the old firm of Carpen- 
ter & Flournoy, and kater with the W. I. Carpenter 





JOHN A. HUGHES, OF MINNEAPOLIS, MINN.; 
President the Hughes-McIntosh Company. 


Lumber Company, for ten years previous to the forma- 
tion of the Hughes-Mackintosh Company last December. 
For nine years previous to that time Mr. Hughes trav- 
eled on the road for the Knapp-Stout & Co. Company in 
the southwest, where he obtained a personal acquaintance 
with an army of retail lumber dealers. 

Frank S. Mackintosh, the secretary and treasurer of 
the company, has been in charge of the Minneapolis 
office of the Puget Sound Saw Mill & Shingle Company, 
of Fairhaven, Wash., for the last two years and for sev- 
eral years previous was connected with the company in 
the west. Prior to that time he was engaged in the 





FRANK S. McINTOSH, OF MINNEAPOLIS, MINN. ; 
Secretary and Treasurer the Hughes-McIntosh Company. 


wholesale pine lumber trade in New York, Buffalo and 
Tonawanda. The vice president of the company is A. 
B. Martin, secretary and manager of the sales depart- 
ment of the Puget Sound Saw Mill & Shingle Company 
at Fairhaven, 

Composed of this trio of lumbermen and with the 
connections it has back of it, the Hughes-Mackintosh 
Company is in excellent position to cater to the eastern 
trade. It will handle the entire output of the Puget 
Sound Saw Mill & Shingle Company, which is one of 
the largest red cedar, spruce and fir mill concerns on the 
Pacific Coast. In addition, Mr. Hughes on his recent 
trip to the west contracted for the output of several 
other large saw mills and shingle mills, so his company 
18 In position to ship from twenty to twenty-five cars 
of lumber and shingles a day. 

Besides handling west coast lumber and _ shingles, 
the Hughes-Mackintosh Company will handle white pine, 


yellow pine, hemlock and white cedar, this department 
being under the jurisdiction of Joseph P. Lansing, com- 
monly known as “Joe” Lansing to his many friends 
among the retailers. Mr. Lansing has been on the 
road for a number of years, selling white pine lumber 
for several of the leading manufacturing concerns of 
Minneapolis and vicinity. For a couple of years he was 
engaged in the retail lumber business at Perry, Iowa, 
and there is no doubt that his experience as a retailer 
will be of practical use to him in his present position. 

The suite of offices of the Hughes-Mackintosh Com- 
pany, on the first floor of the Lumber Exchange, is large 
and convenient, affording private offices for the mana- 
gers of the different departments, with a large counting 
room. The offices are artistically decorated and the 
furnishings throughout indicate the up-to-date spirit of 
the entire aggregation. 
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EASTERN LAND SCHEMES. 
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There is a great deal of interest being taken in the 


mountain timber of east Tennessee and Kentucky and 
adjacent states. That is a mineral as well as timber 
country and so in the large schemes of development the 
two classes of product go together. Among reported 
projects is one known as the Tennessee Company, which 
is said to be organized by a number of leading bankers, 
merchants, manufacturers and professional men of Ohio, 
Pennsylvania and Michigan; capitalized at $5,000,000, 
with headquarters at Cleveland, Ohio. This company 
is said to have acquired a large quantity of land in 
Tennessee which it will develop at once. Among the 
stockholders and directors of the company are said to 
be D. A. Dangler, the stove manufacturer of Cleveland; 
H. C. Ellison, vice president of the State National bank 
of Cleveland; Charles B. Coit, the Cleveland capitalist ; 
William A. Lynch, of Canton, Ohio, president of the 
Aultman Company, and other men of almost equal promi- 
nence. Another big alleged deal is said to involve 1,250,- 
000 acres of coal and timber lands in Tennessee, Ken- 
tucky and Alabama. Three or four months ago this 
interest secured options on the Cumberland plateau. It 
is also rumored that Chicago parties have purchased for 
about $80,000 something like 28,000 acres of land in Van 
Buren county, Tennessee. 





Trouble. 


Disposition of the Kellogg Case. 
(Special to the AMERICAN LUMBERMAN.) 

HORNELLSVILLE, N. Y., Jan. 29.—The long contest over 
the $25,000 mortgage on the plant of Clara E. Kellogg at 
Canisteo came to an end yesterday. Judge Hazen, of the 
United States district court, handed down a decision which 
confirms the ruling made by Referee in Bankruptcy Hum- 
phrey McMaster, that the mortgage, which was really the 
property of Alfred R. Goslin, was void on the ground of 
usury. 

Goslin made Miss Kellogg give him a bonus of 5 per cent 
on all sales of the plant for negotiating the loan of his 
own money, said to have been received from the Miller syn- 
dicate, in Brooklyn. In addition to this, Miss Kellogg prom- 
ised to pay interest at the rate of 2 percent a month. 
The principal and interest at the time of Judge Hazen’s 
ruling amounted to about $30,000. This amount will now 
be added to the sum to be distributed among the other 
creditors, many of whom are the employees of the plant. 

There is great rejoicing in Canisteo and this city over 
the decision, which is considered a great victory for the 
men and attorneys who have fought this hard legal battle. 

——eeeeer 


The Manor Lumber Company. 


BALTIMORE, MD., Jan. 24.—Osborne I. Vellott, receiver for 
the Manor Lumber Company, this morning filed his report 
showing a balance of $4,344.04 cash in hand and $760.56 of 
accounts remaining uncollected but considered good. The 
claims against the estate amount to about $45,000 and the 
receiver states that the estate will therefore pay about 10 
cents on the dollar, or exactly what he reported at the New 
York meeting of creditors five months ago. The distribution 
will be made at once. 








The Chequassett Interests in Buffalo. 


BuFFALo, N. Y., Jan. 27.—-Judge Kruse in special term of 
the supreme court has confirmed the referee’s report in the 
voluntary dissolution proceedings of the Chequassett Lum- 
ber Company and entered an order by which that famous 
eoncern ends its existence as far as this jurisdiction is 
eoncerned. James R, Barnes and BE. F. Perry, the latter the 
secretary of the National Wholesale Lumber Dealers’ Associa- 
sea00 appointed permanent receivers, with bonds of 
doV, Ue 
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A Pittsburg Suit. 


PITTSBURG, Pa.. Jan. 29.—Edward Patchen, a lumber 
dealer of Cherry Tree, Ind., by his attorney. A. H. Mercer, 
filed a suit for $500 damages against J. M. Wells. a lumber 
dealer of this city. A capias was issued for the defendant’s 
arrest. Patchen alleges that the defendant purchased lum- 
ber from him, saying that he represented responsible people, 
and never paid for it. 


Tax Title Loses. 


The case of John M. Huffman, who recently brought suit 
against the H. M. Loud’s Sons Company, at Oscoda, Mich., 
to recover for pine cut off lands in Iosco county, Michigan, 
alleged to belong to Mr. Huffman, has been decided for 
the third time in favor of the lumber company. It appears 
that Huffman acquired possession of the land through tax 
title purchase, the Louds having purchased the same tract 
in good faith from the supposed owner. 


This Seller Wins. 


CINCINNATI, OHIO, Jan. 28.—The jury in Judge Hollister’s 
court rendered a verdict on Friday last giving the West Vir- 
ginia Lumber Company a judgment of $2,706.85 inst 
Thomas J. Hall, the full balance claimed on a sale of $5,000 
worth of lumber, part of which amount Hall had paid. He 
claimed the lumber was not up to requirements and refused 
to pay the balance. Mr. Hall is a large builder of this city. 

ee 


A Coast Catastrophe. 


San Francisco, Cau, Jan. 25.—D. E. Miles, a lumberman 
of Castle Crag, is reported bankrupt with liabilities of 
$57,900. The principal creditor is the estate of William Car- 
son, deceased, of Eau Claire, Wis., to which $30,000 is owed. 
A note is due Mary King, of Chippewa Falls, Wis., for $1,500. 
The other creditors are local. Thé debt to the Carson estate 
ee —s by 8,300 shares of the Red Cross Lumber Company, 
of this city. 











How Now, Mr. Dealer 





Need RED CEDAR SHINGLES and 
LUMBER ?-—or FIR LUMBER ? 

Better get out prices before placing 
your order, you'll save-money by buy- 


ing now. 

We have enroute, straight cars Clears 
5-2 and Ex. *A* 6-2. Yes, we can 
supply Pine and Hemlock, too. Write 
us a letter. 


HUGHES - MACKINTOSH CO., 


Suite 115 Lumber Exchange, 


MINNEAPOLIS, - - = MINNESOTA. 




















WHO WANTS A NICE LOT OF 


8-in. No. 2 All White Pine and Dry? 


Stock is sawed full thickness and is just the 
thing for Drop Siding and Grooved Roofing. 
Have a good stock of LATH of all kinds. 


L. C. NOLAN, ifsc. St. Paul, Minn. 








@ Wer eoewnvonnn? 
@ ry 3 

3 Wisconsin : No. land 2 Biensuslen. 

$ Hemlock ; win 

$ Complete Stock § 

3 Write for Delivered Prices. 

3 McGOLDRICK LUMBER CO. 
$ MINNEAPOLIS, MINN. 
CARO eres 














Tower Lumber Co. 


) TOWER, MINN. 


A Large and Well 
Assorted Stock of 


WHITE | 
NORWAY 
PINE. 


Inquiries promptly answered. 
( 
( 

















We can ship all rail or by water via TWO HARBORS, 
) Lake Superior (see Map) . 
q Our stock is now in fine shipping condition. 


PINE TREE LUMBER CO., 


LITTLE FALLS, MINN. 


Manufacturers and Dealers in 


LUMBER, LATH 
SHINGLES, PICKETS. 
MANUFACTURING CAPACITY, 100,000,000 FEET. 
PETER MUSSER, Pres., Museatine. lowa. 
. G. NORTON, Vice-Pres., Winona, Minn. 


DREW MUSSER. Secy. & Treas.. Little Falls, Minn. 
C A. WEYERHAEUSER. Gen. Mgr., Little Falls. Minn 














Write for 
Prices F. 0. B. 
at Your Place. 











WHITE PINE LUMBER, 
LATH AND SHINGLES. 


General Offices at Mills at CROOKSTON and 
CROOKSTON, MINN. °* | ST. HILAIRE, MINN. 
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that expansion would seem superfluous. The copeilie 





Good Stock — + ~S$=, 
and Swit === 


In f ny orders are demanded by good 
} 1] which can be 


dealers; all ol 


sending to us your orders for 





imber 
hud b 


LONG LEAF YELLOW PINE 


We are also big ee of RAILROAD TIES, , BRIDGE TIMBERS, Etc. 





ls on Kansas City Southern. 


NONA MILLS CO., Ltd.. Beaumont Texas. 


J. N. GILBERT, Gen’l Mer. L. B. PIPKIN, Sales Agent: 














Bradiey-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


We have the Largest Assortment 
in the Country of 


White Cedar Posts and Shingles. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles. Write us for any thing herein mentioned. 


OUR CEDAR YARDS ARE AT 
Cardigan Junction, near Minneapolis. 
Spaulding, Mich., Sault Ste. Marie, Mich. 


OUR SHINGLE MILLS ARE AT 
Sault Ste. Marie, Mich. 
Spalding, Mich., 


Rex, Mich 
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SOCHOSSSSSSSSOSSSSSSSSOOSSSOSHSSEEE 
ARE YOU LOOKING 
For Wisconsin Red Oak, Birch or Elm? 


DO YOU WANT 


Red or white, plain or quarter-sawed 


SOUTHERN OAK ? 


We have a large stock, well seasoned and 


WE SOLICIT YOUR INQUIRIES. 


G. . W. JONES LUMBER CO., Appleton, Wis. 
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Ashland | 
Lumber | 
Company | 

ASHLAND, WIS. | 


Largo... 
Shippers. 












WHITE 2 

CEDAR 
Brothers. rst 
MARINETTE, mass. 








TRANSIT CARS 


RED CEDAR SHINGLES 








FOR QUICK DELIVERY. 


FI 


Long Fir Joist and Timbers. Red Cedar Siding. 
Superior Planing Mill Equipment. 


Car [laterial 
of every 


SUPPLIES IN Description. 





Write for Prices. 
H. B.Wai 

. B.Waite Lumber Co. 

MANUFACTURERS. 

MINNEAPOLIS, MINN. 

Address all Correspondence Minneapolis. White Pine Yards, Minneapolis. 
WEST COAST MILLS: Clear Lake, Wash.; Granite 
Falls, Wash.: Getchell, Wash.; Ballard, Wash.; Parker’s 


D Spur, Wash. 
We Use Lumberman's Standard Code: 
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Charles T. Abeles, of Charles T. Abeles & Co., Little 
Rock, Ark., manufacturers of doors and mill work, was 
in the city on a business trip during the past week. 

Charles P. Miller, of Chicago, of C. P. Miller & Co., 
wholesale lumbermen, will leave next week on a some- 
what extended pleasure trip to southern California. 

The Fullerton-Powell Hardwood Lumber Company, of 
South Bend, Ind., has closed a contract for the output 
of the C. H. Barnaby hardwood iill at Greencastle, Ind., 
for this year. 

C. H. McDonald, formerly with the T. Wilce Company, 
of this city, is at present at Asheville, N. C., for the 
benefit of his health. At latest accounts Mr. McDonald 
was materially improved. 

Cliff S. Walker, general southern agent of the Cin- 
cinnati, Hamilton & Dayton Railway, and well known 
in lumber circles, returned a few days ago from Costa 
Rica, Central America, where he went for a pleasure 
trip. 

At a meeting of the directors of the 
Lumber Company, at Dixon, Ill., on January 17, the 
following officers were elected for the ensuing year: 
O. B. Anderson, president; U. N. McKenney, secretary, 
and J. C. Ayres, treasurer. 

The “Daily Reminder” 


Cc. F. Emerson 


issued by the Edward Hines 
Lumber Company of this city, is one of the most useful 
desk calendars that has yet been devised. The issue for 
1902 is now being distributed by that well known con- 
cern to its customers and friends throughout the coun- 
Urry. 

Cc. K. Plummer, superintendent of the M. B. Farrin 
Lumber Company's big plant at Cincinnati, Ohio, was a 
welcome caller on the LUMBERMAN on Saturday last. 
Mr. Plummer has had charge of the mechanical depart- 
ment of the Farrin business during the past twelve 
years. 

George D. Fellows, who for the past four years has 


been lumber buyer for the Mitchell & Lewis Wagon 
Company, of Racine, Wis., has entered the lumber 


brokerage business on his own account at Racine. It 
seems that from the outset he has been getting his full 
share of orders. 

Cyrus L. Adler, the well known hardwood man of this 
city, has removed this week to Lyons, Ky., where the 
mill plant of the Adler Lumber Company is located. Mr. 
Adler says that the business of the company has in- 
creased so heavily as to require constant supervision and 
hereafter the main office will be at Lyons. 

January 21 a patent was allowed to John J. Curran, 


of 819 Chicago Opera House building, this city, for 
a device for automatically regulating the ventilation 


of dry kilns. Essentially it consists of an arrangement 
whereby the ventilating passages are closed when the 
air at the hot end of a progressive kiln becomes dry, 
thus showing that the lumber is dry. In this way over- 
drying and waste of steam is avoided. 

The “Red Star” price list ef sash and doors issued by 
the Morgan Company, of this city, containing the prices 
on doors and mill work adopted January 20, 1902, has 
heen sent out to the trade during the past week. The 
“Red Star” list is about as neat a job of printing as 
one often sees in that class of work, being gotten out by 
that firm of popular printers, Shattock & McKay, of 
this city, who do a large proportion of this work for 
sash and door concerns throughout the country. 

F. W. Vetter, of the Empire Lumber Company, of 
Buffalo, N. Y., and Empire, Ark., who has been spend- 
ing two or three months at the home office, passed 
through Chicago this week on his way to the mills. 
He said that the condition of the hardwood trade is 
greatly improved. Demand is active, prices are stronger 
and there is every prospect of a large and good busi- 
Oak is especially strong, quartered stock having 
advanced $2 a thousand within the last few weeks. 

John C. Haring, of this city, who is well known in 
the sash and door trade here and outside, has accepted 
a position with the Commercial Sash & Door Company, 
of Pittsburg, and will leave for his new field of opera- 
tions next week. Mr. Haring will have charge of the 
sales. His many friends in the trade here, while re- 
gretting his departure, are disposed to congratulate Mr. 
Haring on his assumption of a position of added respon- 
sibility, for which they feel he is well fitted. 

R. B. Dunsmore, western traveling representative of 
S. A. Woods Machine Company, South Boston, Mass., 
was in Chicago this week and visited the LUMBERMAN. 
Mr. Dunsmore is a very efficient and successful rep- 
resentative of his company and reports having had a 
good volume of business during the past year. He 
pleasantly contemplates the satisfactory condition of 
affairs at present and prophesies a Jarge volume of 


ness, 


trade for the current year. Mr. Dunsmore is somewhat 
of a philosopher as well as an expert salesman. He 
is constantly studying trade conditions within and 


without the circle of his duties and is as thoroughly a 
= business man as he is a clever gentleman. 
Expansion is the order of the day with the Maloney- 
Bennet Belting Company, of this city, although the fac- 
tory on Canal street is so taxed to fill current orders 


err’ is just opening a branch house in New Orleans 


at 726 Gravier street, in charge of B. F. Wolf, jr. 
Mr. “Moloney says he will have a full stock in the New 
Orleans store by February 1. He will leave tor the 
Crescent City, accompanied by Mrs. Moloney, February 
4, for a short stay. : 

Ben. F. Nudd, United States commissioner of \|aska, 
with headquarters at Sitka, was a caller the 
LUMBERMAN on Thursday last in company with his 
friend, Harry G. Foster, of the St. Paul & Tacoma 
Lumber Company’s Chicago office, whose guest he js 
while here. Mr. Nudd is the son of the senior :nember 
of the well known lumber firm of Nudd & Taylor, of 
Tacoma, and was at one time associated with his father 


in the lumber business. 
As noted in our record of building permits issued in 


Chicago during the week ending January 22, the Chi- 
cago building department has issued the permit for 
the construction of the fine new depot and office huild- 
ing to be jointly erected and owned by the Chicago, 


Rock Island & Pacifie and the Lake Shore & Mic ‘higan 
Southern railways. This will front on Van Buren street 


between Pacific avenue and Sherman street, reaching 
back to Harrison. The office building will be eight 
stories in hight, will have a frontage of 215 feet and a 


depth of 195. Back of that will be a train shed and 
baggage departments, 215 feet wide by 576 feet long 
and 85 feet high. In connection will be a power house 
under the elevated tracks 215 feet by 170 feet and 14 
feet high. The architects are Frost & Granger and 
the builders Grace & Hyde. The cost as stated in the 
permit will be $2,000,000. 


The W. R. Tucker Lumber Company has just been 
incorporated under the laws of the state of Illinois with 
offices at No. 417 Merchants’ Loan & Trust Buildling, 
Chicago. The capital stock of the company is $20,000 
and has been fully paid. The new corporation is prae- 
tically a reorganization of the well known firm of 
Tucker, Hooper & Co., Messrs. Hooper and Toomey, of 
the old concern retiring. The officers of the new company 
are W. R. Tucker, president, and William W estendarp, 
vice president and treasurer. Mr. Westendarp has been 
prominently identified in hardwood circles in this city 
and was principal stockholder and manager of the 
German-American Lumber Company of Chicago. The 
business of the company will be conducted on about the 
same basis as heretofore. It will make a specialty of 
white pine and southern hardwoods, having a plant of its 
own in active operation in Mississippi for the manufac- 
ture of the latter. With a surplus of experience and 
ability, a host of friends and ample capital, a successful 
future for the company is assured. 


Among the retired lumbermen of the city several were 
honored with responsible offices at the annual election 
of various city banks held recently. Among them were 
Jesse Spalding, of the Spalding Lumber Company, direc- 
tor of the Commercial National bank; M. F. Rittenhouse, 
of the Rittenhouse & Embree Company, director of the 
Drovers’ National bank; J. R. Embree and J. J. Nichols, 
of the South Side Lumber Company, respectively presi- 
dent and vice president of the First National bank of 
Englewood; Edward E. Moberly, director, and John H. 
Witbeck, vice president of the Fort Dearborn National 
bank; William A. Fuller, director of the Metropolitan 
National bank; Gilbert B. Shaw, director of the Ameri- 
can Trust & Savings bank; George E. White, director of 
the Garden City Banking & Trust Company; Jesse Spald- 
ing and Charles F. Spalding, directors of the Hibernian 
Banking Association; John F. Smulski, of the Pulaski 
Lumber Company, director of the Milwaukee Avenue 
bank; W. O. Goodman, of the Sawyer-Goodman Company, 
director of the Royal Trust Company. 





IMPROVED MAIL FACILITIES. 

On Saturday, February 1 (today), the Chicago & Mil- 
lard Avenue Railway Postoffice will be established. 
This line will carry the mails by trolley car 
to and from Pilsen’ station, which serves the 
Twenty-second lumber and manufacturing district, 
as well as the Douglas Park station and Mil- 
lard avenue station. Two mail cars, which Postmas- 
ter Coyne has named the “Francis Eastman” and 
“Francis Sherman,” after two former postmasters of 
Chicago, have been equipped with the latest improved 
postal cases and will make hourly trips during the 
day. Most of the mail collected in the lumber district 
and the territory drained by the new line will be 
deposited in the car during the day and worked en 
route to the general postoffice, which insures more fre- 
quent and much more expeditious service. The day 
route of the new line will be as follows: Starting at 
the temporary postoffice, west on Randolph street to 
Clinton, Clinton to“ Adams, Adams to Center avenue, 
Center avenue to Eighteenth street, Eighteenth street to 
Ashland avenue, Ashland avenue to Twelfth street, 
Twelfth street to Ogden avenue, Ogden avenue to Mil- 
lard avenue and return the same way. The night col- 
lection cars, running after 7 p. m., will make the fol- 
lowing circuit: From Clinton street west on Twelfth 
street to Western avenue, Western avenue to Van Buren, 
then east on Van Buren to the postoffice. ° 

Superintendent Julius F. Jabin, of Pilsen station, is 
especially jubilant over the new service and when inter- 
viewed on Thursday of this week said: “Postmaster 
Coyne has been diligently working on this matter ever 
since he took the office. He was determined to give this 
important district the best possible service. As the 
improvement involved a large expenditure by the street 
car company, the latter hesitated in putting in the 
necessary switches etc., but Mr. Coyne with his usual 
perseverance kept at it and assisted by a number of 
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the leading lumbermen individually and the Lumber- 
men’s Association of Chicago, soon won out. Special 
efforts are being made to give the lumbermen as late 
a collection as possible, which will connect with the 
early outgoing night trains.” 
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FROM THE SUGAR PINE BELT. 

A visitor in Chicago this week was Frederick F. 
Sayre, manager and general agent of the California 
Sugar & White Pine Agency, of San Francisco. This 
is a selling institution which handles the product of 
about thirty mills in California, manufacturing sugar 
and white pine especially, with a certain amount of fir 
and other woods. The entire product is in the neigh- 
porhood of 300,000,000 feet, which will be enlarged this 
year by the product of two or three mills and by an 
enlarged output of the old ones. For instance, the Mc- 
Cloud River Lumber Company, of McCloud, which is 
owned by the Scott & Van Arsdale Lumber Company, of 
San Francisco, will run day and night and cut 65,000,- 
000 feet. The West Side Flume & Lumber Company is 
putting in a new band and by running day and night 
expects to cut 55,000,000 feet. The total increase in 
the output will probably be about 15 percent, part of 
it made up by the product of the new mill of Towle 
Bros., at Towle, in the Emigrant Gap district, which is 
expected to cut 25,000,000 feet this year. Mr. Sayre 
says that during 1901 he could have sold four times the 
product of the mills if it had been available. 

As to the prospect of largely increased capacity, he 
does not look for anything of that sort in the near 
future. The peculiarities of the country are such that 
the investment required for an operation of any size and 
length of life is enormous. There are some small tracts 
which might be operated in a small way, but it is esti- 
mated that aside from the cost of the timber it requires 
an investment of at least $1,000,000 to put a large mill 
in operation. Either a railroad of considerable length 
must be built through a very difficult country or a 
flume must be built or both. Such an amount of money 
is not to be picked up everywhere and so it is prob- 
able that development in this class of timber will be 
slow. 
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TEXAS’ OBSTRUCTIVE LEGISLATION. 
Texas is getting tired of its ridiculous “anti-trust” 
laws whose chief purpose seems to be to restrict develop- 
ment. This awakened sentiment is reflected by the 
Laredo Times which, after referring to the fact that 
some new suits had been brought against the Kirby 
Lumber Company, says: 


It appears there is no hope for poor old Texas. At a time 
when everything is expanding, when commercial prosperity 
sits like a star on the horizon of the future, this vexatious lit- 
igation comes as a deadly incubus to retard all progress and 
stop all kinds of investment. Let us have this baleful law 
repealed or so amended that legitimate enterprise may feel 
safe in coming to the state. If a governor was ever justi- 
fied in calling a special session of the legislature for the 
repealing of a vicious statute, Sayers is that governor. 
Texas has suffered enough on account of these damnable, 
populistic laws. Let them be repealed and let Texas be 
turned loose to work out her lofty destiny. 
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The Home Investment Company, of Ashland, Wis., 
has sold 20,000 acres of its hardwood lands to Michigan 


parties, who have organized as the Wisconsin Bark & 
Lumber Company and will erect and operate a mill for 
hardwoods either at Eagle River or on the timber. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 


The past week has been almost featureless if by feat- 
ures we mean anything which should especially dis- 
tinguish it from recent previous weeks. Business 
continues to gain in volume and prices are strengthen- 
ing under the influence of waning stocks and increasing 
demand. Storms have interfered with business in some 
sections, but on the whole there has been a steady im- 
provement. 








* * * 


Perhaps the most significant point developed of late 
in the white pine trade has been the increasing scarcity 
of stocks and the breaking up of assortments. Buffalo 
still claims to have a fairly good assortment by dint 
of swapping around among the yards in that city, but 
almost everywhere else it is difficult to fill mixed 
car orders, particularly when they call for wide and 
long stuff, whether in inch or thicker. There is a fair 
supply of grades below No. 2 but the wide stuff is 
lacking even in those. The situation has become a diffi- 
cult one to wholesalers. Prices at the mills in the 
northwest have shown an average advance of perhaps 50 
cents. Lists are being gotten out by individual concerns 
higher than the official lists and wholesale prices are 
keeping pace with those on small lots. The margin 
between what the wholesalers have to pay and what 
they can sell for is steadily narrowing and in a good 
many cases it is thought to have entirely disappeared. 
An advance at wholesale points seems to be the only 
way out, for there is no such thing as hammering con- 
cessions out of the mill men. : 


* * * 


The yellow pine people are meeting with a good yard 
trade and an extraordinary requirement for especial 
stock. Bills of timber, ties, car material and the like 
are shopping around in an endeavor to find the low 
prices. This is taking the trade out of its usual chan- 
nels sometimes, as instanced in the sale of ties on the 
eastern gulf coast for Mexico. This business is sup- 
posed to be a personal property of the east Texas and 
Louisiana mills, but those mills are full up with work 
and others have a chance to compete. Coastwise trade 
in yellow pine is said to be very heavy and there is a 
fair volume of business for Cuba, the West Indies 
and South America. An advance in prices of pitch pine 
for export is noted, 15 cents a thousand on sawn timber 
having been established as the price within the week 
at Pensacola. 

* * * 

In New England there is much interest in the prog- 
ress of winter logging. Good work is being done in 
the Maine woods now and the same is the case all 
through the north country where the snow haul is 
depended upon, clear to Minnesota. The prospects are 
for a large input of spruce, pine and hemlock, or as 
large an input as the logging area will admit of. While 
wages are high and the price of logging supplies almost 
extortionate, rapid work is being done which will make 
the cost of logs on the bank lighter than it was feared 
they would be. 


* * * 


In hemlock there is a good deal of price discussion. 
A meeting of the Wisconsin manufacturers is scheduled 
for next week at which perhaps the price differential 
between that wood and white pine and between their 
product and that of the Pennsylvania hemlock people 
may be narrowed. It is said that some Wisconsin 
stock has gone into the east in competition with the 
native product. But the stock is light in Michigan 
and Wisconsin in comparison to what it was a year ago, 
prices are firmiug up and there is a heavier demand 
than a few months ago for this wood which is made 
to take the place of the higher priced pine. 


* * * 


The most gratifying conclusions to be drawn from 
our reports this week are in regard to the hardwood 
market. There has been within a short time a decided 
improvement in the tone of the demand. It has more 
life and would-be buyers are less disposed to quibble 
over prices than they were.a short time ago. Practically 
every item in the hardwood list has felt the benefit of 
this improved condition. Quartered white oak is per- 
haps the leader and it is said that in the east $2 a 
thousand higher than two weeks ago is being secured 
without difficulty. It seems to be merely a question of 
asking the price in order to get it. If there were tl:e 
community of interest and the general dissemination 
of market information among hardwood men that there 
are in some other lines, there would be an immediate 
change for the better in hardwood prices. The im 
provement is seen in almost every variety of wood. 
Cottonwood has notably advanced and almost every 
variety is at least strong. 

* * 2 


The lumbermen of the Pacific coast are in fine feather. 
They have more business offered them than they can 
do in lumber, and have absolute control of the shingle 
situation. Coastwise trade is active, the export outlook 
is improving and there is a prospect of demand for all 
the lumber that can be made during 1902. So much in 
excess of the output is the requirement for some classes 
of coast lumber that the mill capacity will be increased 
as fast as possible. Except in Washington and along the 
Columbia river in Oregon, mill building and the pro- 
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MERRILL, WIS. 
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vision of logging facilities is an expensive and slow 
operation, and so the business is not likely to be overdone 
for a long time to come, if ever. The recent terrific 
storms on the northern Pacific have caused the loss of 
probably a dozen cargoes, but the damage in most cases 
must be sustained by foreign ship owners or by foreign 
merchants. 
* * * 

The shingle trade has not been booming of late, for 
weather conditions have been unpropitious, but all hand- 
lers of west coast shingles east of the Rocky mountains 
have been looking for signs of another advance. Prices 
are firm and higher ones are talked of, but there have 
been no new lists issued in advance of those sent out a 
short time ago. Eastern shingles—white pine, white 
cedar, cypress ete. profit by the strength of the red cedar 
market, and there is no weakness anywhere discernible 
in this branch of the lumber business. 

* * * 

A large amount of winter building is in progress and 
the year promises to be fully equal to 1901, if indeed 
it does not show a gain in this particular. The meetings 
of retail lumbermen of various sections give a chance 
to come to some conclusion as to the prospects for coun- 
try building. According to this source of information 
there will be fully as much building done in the smaller 
cities, country villages and on the farms this year, 
as last, provided by midsummer the crops look well. 
Business was good last fall in spite of a partial crop 
failure in large sections of the country, but a repetition 
of the experience would doubtless have a serious effect. 
That is all in the future, however, and there is no 
occasion to borrow trouble. Everything at this time 
looks favorable to a continuance of a large country de- 
mand, at least until it shall be demonstrated that crops 
are not likely to be good. 





Northern Pine. 


Chicago. Wholesale dealers in this market have been 
experiencing so good a demand this winter that the 
stocks they put in last fall, which they had judged 
would be sufficient to last them not only through the 
winter but well into the spring, have already proved 
inadequate and in many cases they find immediate re- 
plenishment necessary. To this end large amounts of 
northern lumber are being railed in, much of this being 
lumber which was intended to be brought down by 
water at the opening of navigation. 

Stocks are getting badly broken, not only here, but at 
all lake distributing centers, as well as in eastern mar- 
kets generally. This has inspired an active inquiry for 
lumber at manufacturing points and buyers are making 
frequent pilgrimages to the mills for the double pur- 
pose of keeping in touch with the market as well as 
to quietly pick up any large or small bunches of lumber 
that might be for sale, although the latter purpose is 
not often openly avowed. It is now said that most of 
the dry lumber on Lake Superior has been already sold, 
largely for rail delivery. 

A prominent dealer in this market, who returned from 
the north a few days ago, was particularly anxious to 
get hold of a certain lot of lumber at a certain point in 
the north and accordingly made a bid which he regarded 
as dangerously close to what he could get out of it—in 
fact he could not figure a copper cent in the deal after 
the freight was paid. To his astonishment another buyer 
walked off with the lumber at a price 75 cents higher 
than he had offered. That is the way with much of 
the buying that is being done just now, the prices paid 
at initial points being palpably out of line with the 
current values asked at wholesale yards. Of course the 
only solution of the problem is a substantial advance 
of yard prices, though another may lie in a loss of profit, 
which, in view of the scarcity of stocks in manufac- 
turers’ hands and the fine demand promised, is hardly 
to be considered. 

Prices at the city yards were never stronger than 
now. Everything in the shape of dimension in both 
white pine and norway is so scarce that some dealers 
are afraid to sell anything for fear they cannot replace 
it, which of course is an extreme view. At the same 
time there is a reasonable doubt as to whether they 
would be able to replace it at anything within reach 
of the prices they could get in selling it. Being disin- 
clined to sell much, they are making quotations at what 
they regard as safe figures and even then are astonished 
sometimes to find that there are people who will pay 
their prices. 

There are so many items on the list that are prob- 
ably scarcer than ever before that to specify would be 
almost unnecessary. It may be stated, however, that 
all No. 1 and No. 2, 12-inch boards in any length are 
about as difficult to get hold of as ever known; that 
everything over 16-foot in both norway and white pine 
piece stuff is. increasingly scarce in proportion to the 
length; that 2x12s and 3x12s are scarce in all lengths; 
that 4-inch and 6-inch fencing strips are shy at most 
of the yards and difficult to replenish; that, in short, 
the supply of every item of staple use is more or less 
reduced and the holder is guarding what he has on 
hand as the apple of his eye. 

City trade bids fair to exceed any previous year in 
the history of the city. Some enormous building pro- 
jects in the way of business blocks are projected, there 
being an estimate of $10,000,000 worth of operations 
of this character decided upon for the coming spring. 
Several large warehouses also are on the boards for 
construction this season, while the number of large and 
small flat buildings and residences that are to be 
begun shortly is innumerable. 

Building plans on which permits were issued by the 








i 
Chicago Building Department during the week ending 
January 2% were as follows: = 





CLASS. No. 1 
er S gam 
SEQOO tO: © G000 6 ok 6 ics ccs scenes 24 48,250 

5,000 to 10,000 wee, 1 53.000 
10,000 to 25,000 3 80,500 
QE O00 tO. SOOO... .c..ciccccennsecs 2 67,000 
BOOOO Te) FOU COO 6 9:65:05 eden 60eses 2 125,000 
Illinois Central Railway Company, ad- 

dition to office building........... 150.000 
The Lake Shore & Michigan Southern 
and Chicago, Rock Island & Pacific 

railways, office building and depot. 1 2,000,000 

ME. ced eS ese iee eee eRaReD 47 $2,476,450 

The: previous week............. 69 408,950 


Chicago Receipts and Shipments. 
RECEIPTS FOR THE WEEK ENDING JAN, 25, 
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Minneapolis, Minn. Advancing prices are the pre- 
dominating feature of the local situation. Manufac- 
turers who recently withdrew list prices have sent out 
or are preparing to send out individual lists which will 
be higher than association prices. In most instances 
these individual lists are 50 cents higher on piece stuff 
and $1 higher on No. 1 boards and better. Among the 
members of the price list committee this move of the 
manufacturers is being watched with interest and with 
their full approval. It is appreciated that the situation 
warrants higher prices than those given in the list, but 
the association has always followed a conservative course 
and is conservatively inclined now. It is felt that if 
manufacturers place higher prices on their products 
and get the trade educated up to the point of paying 
these higher figures there will be no difficulty a little 
later in making an advance and fully sustaining it, 
Such an advance would probably be up to the basis 
price of most of the individual lists now in force. 

The shortage in stocks continues to be an important 
factor in the situation. This is evidenced by the increas- 
ing receipts at this point. Local manufacturers and 
jobbers have reduced stocks to such a point that it is 
absolutely necessary for many of them to buy outside in 
order to fill current orders. In numerous instances they 
have purchased as much as 50 or 60 percent of the 
lumber ordered that they might make up car lot ship- 
ments, and as a result receipts are at the highest point 
ever known at this season, aggregating fully 50 percent 
of the movement out. These conditions will grow worse 
until the new sawing season will begin and indicate to 
— an extent the lumber famine obtains in this mar- 
cet. 

While totals for the month showing shipments are not 
yet available it is evident that January business will be 
close to the volume of that of the same month a year 
ago. There may be a decrease of a few million feet, 
but this was to be expected owing to the shortage in 
supply and the fact that prices were advanced the early 
part of December. Had there been a considerable fall- 
ing off in the movement of lumber under these condi- 
tions it would have caused little surprise to the trade. 
There has been no pressure to sell from any quarter and 
under the circumstances it was to be expected that busi- 
ness would not be as large in volume. 

Logging conditions are again on a satisfactory basis. 
The recent cold weather resulted in restoring the ice 
roads and just previous to it a general fall of snow 
extended throughout the northern section of the state, 
of great help to skidding and hauling operations, and 
the outlook is for one of the best seasons on record 
for logging operations. 

Receipts and shipments for the past week as com- 
pared with the preceding week and the corresponding 
week a year ago were as follows: 








Receipts. Shipments. 
NOONE ie 6 caiss.oebesccwe 555,000 1,140,000 
ES 4i8.6o ews cele es a8 720,000 . 230,000 
lv ae oe ee aes 495,000 1,260,000 
EOD 600s oops cee-oce bees 795,000 1,665,000 
SEI ee 855,000 855,000 
DUGUNET chek rakes ce nonnoks 285,000 675,000 
OUTS. onc ccccccveseccstetOeee 6,825,000 
ENG POOR iiiec eee aie 3,795,000 6,315,000 
DRGRERES. Si akAy Veale ers Seemek 510,000 
PT rere re A eee 
Same week in 1901......... 2,010,000 5,220,000 





Saginaw Valley. The conditions as to white pine 
have not changed. In the wholesale market manufac- 
turers are not doing much, there being but a few lots 
of unsold stock on the market. Buyers here are looking 
over everything in the lumbering districts and some 
stock is being contracted for. Prices are firm, ranging 
from $16 to $24. Yard dealers report orders coming 
right along and there is less difficulty as to cars, the 
roads taking better care of the business, though some 
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complaint is heard. Prices are firm and trade prom- 
jses to meet expectations. 





North Tonawanda, N. Y. The severe storm of last 
week has greatly retarded the shipment of white pine 
and other woods and put the mills further behind in 
filling orders for dressed stuff, but in another two weeks 
dealers expect to be where they were before the storm 
as regards prompt shipments and the filling of orders. 


There is a steady demand at unchanging prices. 


Buffalo, N. Y. There is still the same remarkable 
demand for all sorts of pine lumber that. has existed 
for the past year. Sales cover the entire list of grades 
more than they did, so not a single grade or size is 
really dull. There is much satisfaction over this feature 
of the trade, for there would be a bad shortage right 
away in any grade that there should happen to be a 
very special rush for. As it is everybody looks for a 
more general wiping out of the supply this winter than 
ever before. Prices are in all directions very firm and 
business is quite as active as formerly, though much 
of it is now on account of the heavy snow that fell last 
week. While the new orders are not so great as during 
the fall there is so much not yet delivered that should 
orders drop off entirely there would be enough to do. 
So eager is every dealer to be at his best as to stock 
that there is much more buying at home than usual. 
It is time to look for new lumber in the west, but there 
seems to be a pretty general holding off, all dealers 
stating that they know little of the western conditions, 
as they are staying close at home at present. 

a a a el 

Boston, Mass. White pine salesmen tell the same 
tale of an eager lot of buyers for anything that looks 
in the slightest degree like a bargain, and a fairly 
avaricious group even at prices which would not look 
well on the bargain counter. In spite of this, however, 
stocks are so badly broken up that the actual volume 
of business in lumber is small, though in dollars and 
cents it foots up to a fair figure. 





Philadelphia, Pa. Wholesalers report good sized 
stocks at outside points, but there is comparatively lit- 
tle in the vicinity. In what there is the lines are broken. 
‘Lumber is moving fast enough to suit even the pessimist, 
for the demand is more than seasonable and numerous 
inquiries are received. Many orders are being placed 
for future delivery at prices that are undoubtedly satis- 
factory to both buyer and seller. 





Spruce. 


New York City. With spruce, as with almost every- 
thing in the lumber line on this market, there is a light 
supply of stock on hand and figures are strongly held, 
with the demand much better than usual at this season 
and still not phenomenally large. Narrow cargoes, 
$17.50 to $18; wide, $19 to $22. 








Boston, Mass. Yards are still comparatively low in 
stocks and buy from hand to mouth, keeping themselves 
supplied for present wants, but show little disposition 
to provide for their later requirements, evidently in the 
belief that while prices may not go lower they will 
not go appreciably higher. It is to be hoped that this 
latter is correct, and all signs now would point to a 
steady business at present prices, without anything sen- 
sational in the way of advance or decline. It is dif- 
ficult to look so far ahead, but no one can discover any 
particular reason now why prices should go off in the 
spring. Unless the building public get entirely scared 
off the consumption of rough framing lumbers is going 
to be unusually large and, do what they can, the mills 
are not likely to succeed in any more than keeping up 
with the procession. The elements themselves have con- 
spired with pulp mills and other causes to hold firm 


White Cedar. 


Chicago. There is some inquiry for posts in this ter- 
ritory that savors of spring trade, although it is still a 
little early for delivery. Stocks of posts are not nearly 
as heavy in the producing territory as they usually are 
at this season and buyers are quite diligent in looking 
up fresh supplies. There is a first rate inquiry for long 
poles and stocks of these are also rather shy. Shingles 
are in excellent request and are firm at the recent ad- 
vance. From present appearance, the spring trade will 
be considerably above that of last year. 
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Minneapolis, Minn. It is evident that the purchas- 
ing season will open much earlier than usual this year. 
Inability to secure certain items has induced dealers 
to make extensive inquiry during the past few weeks 
and they are now placing their orders in anticipation 
of a more pronounced shortage early in the spring. 
Despite the recent advances made in 4 and 65-inch 
rounds the inquiry has been heavy and nearly all avail- 
able stock has been sold. Local handlers have found it 
Impossible to secure stock and are compelled to turn 
down many of the orders which have been received from 
Tetailers. From present appearances the demand for 
short poles will also be large this spring and dealers 
anticipate a shortage early in the season. Southwest- 
ern companies are ordering freely and a large inquiry 
is being received from northwestern points for early 








* brown ash and maple. 


spring deliveries. Short poles for local telephone lines 
are in the heaviest demand and most of the heavy stocks 
are in strong hands. 





Hardwoods. 





Chicago. The encouraging features previously noted 


in the local hardwood demand are being steadily more | 


accentuated and the present situation has all the ear- 
marks of an increasingly prosperous trade. Stocks are 
moving actively from producer to wholesaler and with 
even more animation along to the consumer. Some of 
the heavier consumers are buying only sufficient lumber 
to keep their assortments well balanced, but this de- 
mand of itself is making a decided impression on the 
declining visible supply. The smaller consumers, in- 
cluding those in the furniture trade, are not so well 
provided with reserve supplies and are constant and 
heavy buyers on the open market. The outlook in 
all woodworking industries for the coming season is 
flattering and hopes are entertained for as generous a 
demand as last year, with all the indications pointing 
to their fulfillment. 

While there is little room for doubting that the re- 


duced stocks of hardwoods will be strongly reinforced ° 


in the spring, judging from the activity now prevailing 
among the manufacturers, there is a strong assurance 
of increased consumption and this promises to be heavy 
enough to prevent any such surplus as weighted the 
market last year. Among the northern hardwood mills 
manufacturing has been going forward actively for six 
weeks or more and the prospects are favorable to a 
bountiful supply of basswood, birch, rock and soft elm, 
In the south the mills have been 
running intermittently, but fully the average cut of 
oak, ash, cottonwood, hickory and gum is assured. At 
the present time the upper grades of none of these 
varieties are held in surplus in dry stock, and in some 
instances in the lower grades, particularly of cotton- 
wood, there is an improvement in price of several dol- 
lars a thousand. Of the northern woods the chief at- 
traction is for basswood, which is called for up to the 
limit of the supply, with prices responding somewhat 
languidly. 

Quartered white oak is gaining materially in the 
demand and to some degree in price. Quartered red oak 
is slow, but its position is easily better than a few 
months ago. Plain white and red oak are in active 
demand and prices should be much better than they are, 
although there is a general if not a heavy gain in 
values the country over. Oak dimension is having still 
a fine demand with, as a rule, limited supplies. 

Maple has not shown any great animation of late, 
but the new manufacturers’ association promises 
advanced prices the coming spring. Maple flooring has 
recently been advanced $1 on firsts and seconds, $2 on 
common and $1 on factory. The flooring makers have 
an abundance of orders on hand. One order now on the 
carpet calls for 1,800,000 feet, which is the largest sin- 
gle bill of maple flooring on record. 
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Minneapolis, Minn. Consumers are making some in- 
quiry at present, apparently ready to take advantage of 
any concessions which may be granted them. Many 
of the factories have allowed their stocks to become low 
and must shortly purchase heavily. Red and white 
oak continue firm and basswood is also strong. It is 
reported that the movement of elm and birch is now 
much better than has been known for some years. With 
a strong market for oak consumers are using more birch 
and have purchased freely. Values on both birch and 
elm have stiffened perceptibly but no notable advances 
have been made. 


St. Louis, Mo. Bullish talk has reached the point 
where actual comparisons can be made to show that -the 
improvement is a fact and not a matter of conjecture. 
Of the trade here every man says that this month is 
making a much better showing than did January of last 
year in both volume of business and profits, despite the 
fact that the salesmen started out later than usual 
and were instructed to sell at higher prices than pre- 
vailed when they made their last trips in December. 
Still, salesmen report consumers not yet ready to buy 
in large quantities and taking in only sufficient to keep 
them running, from which it is apparent that there will 
not be large sales before the middle of February, the 
same as during former years, but there is nothing dis- 
couraging in their talk and they all argue that there is 
a bright future. A steady advance in prices has been 
asked for material on the road since the first of the 
month and the indications are that this will continue 
until there shall be a much higher basis than pre- 
vailed at any time last year. This is the talk of local 
operators, who have sufficient confidence in the situation 
to forego making sales if prices are not to their liking. 

Locally the greatest anxiety is to improve stocks in 
wholesale yards. The call is very urgent for stock 
that has been dry sixty days or longer and this is very 
hard to secure. The St. Louis market probably has 
more lumber arriving on consignment than any other 
and it is upon this that a large number of the whole- 
sale yards and factories rely for their stock. Buyers 
are scanning the receiving tracks closely and their going 
to the owners of desirable lots and making offers instead 
of allowing themselves to be first approached is the 
best evidence of the trend of affairs. Practically no 
kind of lumber is not marketable in St. Louis. Furni- 
ture factories, planing mills and other woodworking 
establishments are anxious to buy and some of them, 
especially the box people find it difficult to obtain 
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Schuette, 
Parker & Co. 


SAGINAW, MICH. 


, Mershon, 


HITE PINE 


LUMBER. 





We make a specialty of the mixed car trade 

; for the Eastern, Pittsburg, Ohio and Michigan 

markets. With over 

50,000,000 FEET OF 

WHITE PINE IN STOCK 

in our Bay City and Saginaw yards, we can 
fill promptly, orders for mixed cars of White 
Pine Lumber, rough and dressed, Pickets, Di- 


mension Shingles, Pine & Basswood Mouldings 


SASH, DOORS and BLINDS 


Window Frames, Cut Sills and Casings, Lath, 
Shingles, etc. 


PP PAP PP PD PIII POD SI PDI II PIII PIII II DI INI IN IN 







with one hundred thousand feet daily capacity. 





SELLING OFFICES: 
-__ PITTSBURG, PA. 
PHILADELPHIA PA. 
NEW YORK CITY, N. Y. 


418 Ferguson Building, - 
915 Real Estate Trust Bld,, 
Room 401, 18 Broadway, 
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quick delivery. The river is still closed and the pres- 
ent cold snap will materially delay the resumption of 
navigation. It is said there is considerable lumber along 
the lower Mississippi and the Tennessee purchased for 
St. Louis parties but it will be another month before 
it will begin to come in. The cottonwood people are 
especially desirous of moving their holdings as the mar- 
ket is in need of the stock. 

While local wholesale storage yards are especially 
anxious to secure oak which is dry or partially so there 
is such a scarcity of nearly all items that they are 
buying green freely. The only items in the least in 
surplus are common quartered white and red but upper 
grades are wanted in such quantities that lots which 
run 40 percent or better to firsts and seconds find a 
ready market, even in red, hitherto in surplus in all 
grades. Quartered white brings $44 to $46, with $24 
to $26 for common. Quartered red sells at $33 to 
$35 and $21 to $22 and more of it is changing hands 
than for a year. Demand is strong for all items in 
plain sawed stock, l-inch in red and 23-inch and 
thicker in white having the best call. All sorts of 
dimension oak are in strong request and bring high 
prices. 

Cottonwood and gum dealers say there has been no 
abatement in the improvement they have noted since 
the closing of river navigation and each day brings out 
a greater number of buyers willing to pay the advanced 
prices if quick delivery can be guaranteed. Several 
cottonwood manufacturers who have been in town within 
the past few days say that buyers from all of the river 
markets are visiting them trying to close up contracts 
for their year’s cut at prices materially higher than pre- 
vailed at any time last year. It is stated that nearly 
all of the cut for the coming year has been engaged. 
Gum is not as strong as this but it is on a firmer 
basis than for many months and should continue to 
improve because of the small stocks in the hands of 
consumers. 

Hickory wagon stock and lumber are in strong request 
and receipts are very light. Ash continues to show 
improvement in demand but prices show no change 
from those last quoted. Poplar squares and yellow pine 
pole stock are wanted, but only good material will sell. 
Elm, maple and sycamore show little improvement as 
yet although 14-inch elm for chair bottoms would sell 
at good figures if it could be found. 

ooo 

Memphis, Tenn. Quartered red oak is dull, particu- 
larly as regards any upward movement in price, Quar- 
tered white and plain red are doing very well, the scant 
dry stock in the former bringing something in the neigh- 
borhood of $48. Cottonwood is selling freely at prices 
several dollars above fall quotations, Export trade is 
nothing to boast about. 
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New Orleans, La_ There is a stronger feeling in the 
hardwood market than for some time, but so far prices 
have not advanced to any noticeable degree, except in 
the case of quartered white oak, on which there has 
been an advance of $1 or so all along the line. The out- 
look for domestic trade is regarded as encouraging, and 
while the export movement is still lamentably dull the 
chanees are that it, too, will pick up with the opening 
of spring. There has been no alteration in prices on 
the other side, but the inquiries now coming in seem 
to indicate that better times are at hand. 
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New York City. Although the firm condition in 
hardwoods continues, this stock is not on quite as good 
a plane as the less expensive woods. Maple flooring, how- 
ever, is reported advanced $1 a thousand on clear, $2 
on common and $1 on factory, and no difficulty is antici- 
pated by the trade in getting these figures. Poplar con- 
tinues in fair call and scarce, and common oak is more 
than holding its own. 





Buffalo, N. Y. Dealers find that the demand is im- 
proving and the supply is not only small, but is growing 
smaller right along. While New England is not buying 
as readily as it might, waiting for more favorable 
prices, New York state and city are quite in line and will 
have lumber if they can get it, whether the price is 
what they want or not, for the outlook is that this 
state is building as it never did before, taken as a 
whole, and will keep on building as long as general 
business may be good. What is going to be done for 
stock, especially oak, is hard to say. Some dealers, who 
used to be the stand-bys in that sort of lumber, say 
that they are very low in it,’ while others who are 
rather inclined to boast of their supply admit that 
they are out of this or that, especially certain thick 
cuts. The demand is more general than it was and calls 
for all sorts and all cuts, but it will have to be satis- 
fied with what there is. Prices are about as formerly, 
though some dealers are asking more for oak. Cherry 
and chestnut are running shorter than ever. 
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Boston, Mass. Slow indeed is the salesman who is 
not getting a round price for just about everything on 
the list. Salesmen and dealers have not yet gotten over 
their felicitations over the restored position of quar- 
tered white oak as a head liner in the east. The lum- 
ber remains strong at $62 and over for nice stock, from 
either the south or Indiana, and dealers who are caught 
short of lumber find it extremely difficult to fill their 
orders at all, even at this. Southern white oak takes 
its share of the same activity and inquiries and orders 
are of good volume. Ash holds tenaciously to what- 
ever advances it has made and brings in the vicinity of 
$45 for white ana $40 to $42 for brown. Maple is no 
more than moderately active, but prices do not suffer 


any hammering and wherever there is any call for the 
stuff the order is extracted without the aid of chloro. 
form or dental instruments. Cherry still remains scarce 
and extremely high, with each inquiry going the rounds 
to all dea'ers and in this way giving the impression of 
mnusual demand. The order is generally landed, how. 
ever, by one of the two or three concerns which haye 
been able to corral a good stock of the lumber, and 
at prices anywhere from $90 to $110. Birch is enjoying 
ing some degree of activity and quite an amount of it is 
being asked for in architects’ specifications for interior 
finish. There is a uniform and steady, though not 
large, request for basswood and the price remains at 
its topmost limit without difficulty. 





Baltimore, Md. All hardwoods are still firm and 
perhaps a shade higher. The general tendency is for 
prices to rise and from present indications those con- 
sumers who must go into the market may have to pay 
more if they hold off. Exports are about the same. 
Dullness prevails on the continent, with business in the 
United Kingdom gradually improving. 





Cincinnati, Ohio. The situation as given out by the 
local dealers is most encouraging. From all quarters of 
the local market comes the same response of a healthy 
condition in the market, with an active demand and 
prices firm with an upward tendency. Several of the 
local dealers say that the movement of hardwoods dur- 
ing the past month has been beyond expectations and 
that if the condition continue the advance which is pro- 
posed on all grades will be met with favor. 





Hemlock. 


Chicago. There is no direful scarcity of hemlock at 
primary rail points, yet dealers here complain that they 
are not able to find what they want. Long hemlock 
piece stuff is the principal object of their search, but 
there is an excellent demand from the yard men for 
any length or dimension. Even hemlock boards are no 
longer ignored, although there was a surfeit of them 
offered all through last season. Those who have long 
hemlock dimension in stock are getting fancy prices for 
it, the figures varying unusually close to those obtained 
for pine. Rail shipments from Wisconsin points are 
freely sold here at from $12 to $12.50, but offerings are 
not over-plentiful at even these seductive figures. 








Saginaw Valley. The trade in hemlock is picking up 
and dealers report a fair inquiry, while prices are bet- 
ter. Piece stuff and boards are held quite firmly at 
$11 and $12. ‘There is a fair stock available but the 
situation is much improved compared with that of a 
year ago. 
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New York City. ‘There is talk of still further ad- 
vances in hemlock, but despite the action of the manu- 
facturers the retailers are slow to send up figures, and 
so while the strong feeling will continue it is possible 
that no list advances will be made for at least a short 
period. 





North Tonawanda, N. Y. Hemlock dealers report 
little activity in this wood as compared with demand 
that prevailed for months previous to the holiday sea- 
son. They do not look for the volume of business to 
increase materially for another month at least. Prices 
remain firm with little prospect of early fluctuations. 
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Buffalo, N. Y. There is a good hemlock trade with 
no apparent disposition to make any change in the 
price, all of which is favorable to good business all 
through the lumber trade. Dealers who are trying to 
push hemlock in the east find that the demand for it is 
strong. and that it is often hard to find inch stutf 
enough to meet the demand. All reports are that there 
is a good cut of logs coming in, so there will be a sat- 
isfactory supply next season, all of which will be needed 
unless there should be a general falling off in business. 





Pittsburg, Pa. Considerable activity is being shown 
in this wood and indications are favorable. Prices were 
never more firm, and absolute adherence to the list is 
being maintained. Stocks are exceedingly light. 





Philadelphia, Pa. There is no lack of demand for 
hemlock, which is popular in this market at present. 
Orders of considerable size with a nice profit are being 
booked by not a few. The supply, like that of some of 
the other lines, is rather too uncertain for an otherwise 
satisfactory situation. No uneasiness is felt as to what 
the future is to develop for hemlock handlers. 





Poplar. 





Chicago. A good inquiry and insufficient supplies 
are the leading features in the local poplar situation. 
The yard men are receiving stock constantly, but state 
that they do not have enough to go around and could 
sell considerably more if they were sure of getting it in 
with reasonable promptness. The mills seem to have 
their assortments considerably out of balance, firsts and 
seconds being generally scarce. Wagon box lumber 138 
always in strong request and the market is practically 
bare of stock. There is a much better sale for common 
and cull than was the case last fall and this has 
imparted more steadiness to prices on common and bet- 
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ter quotations to the cull grade. A few squares are 
obtainable at about $36 to $37 for firsts and seconds 
and $26 to $27 for common, but the supply might be 
easily heavier without hurting the market. 
ee 

Boston, Mass. Poplar is moving freely—that is, as 
much of it as can be gotten at the present time is 
moving freely. The volume of trade is rather on the 
increase than otherwise, for buyers have evidently begun 
to get it through their noddles that there is a good 
reason for present prices and perhaps good reason for 
future higher ones. It must not be forgotten, however, 
that a few of the orders which are taken at very high 
rices and which cause some comment are rather the 
result of fictitious causes than any legitimate cause of 
supply and demand. A few buyers have been caught 
extremely low in stock and have been compelled to sup- 
ply themselves for the time with whatever offered, and 
the few lucky ones who have stocks to offer at the pres- 
ent time realize to the full their opportunities. Looked 
at broadly, it would seem that $39 to $41.50 is a reason- 
able range of figures for this market, although in the 
cases above mentioned more money has been paid for 
the lumber. The lower grades, also, are strong in tone 
and certainly are not in any over supply. 





Baltimore, Md. Poplar is either firm or moving 
upward, while the demand continues brisk and the 
mills have all they can do to fill orders. The predic- 
tions made last summer that the large supply of logs 
gotten out by the mills would cause some congestion has 
not been realized. The production might in fact be con- 
siderably increased without causing a decline in values. 
The absorptive capacity of the country seems to be 
steadily growing, while the available supply naturally 
contracts. 





Pacific Coast Woods. 


Tacoma, Wash. The general lumber situation is re- 

orted to be highly satisfactory by all the mills. All 
eve an abundance of orders on hand and prices are 
firm, tending upward. One of the noticeable features 
of the market is said to be inquiries coming in from 
the Mississippi and Missouri river valleys. A fir ship- 
ment of the past week was a carload of short timbers, 
12x12, and 3x12 short plank, direct to Chicago. Com- 
mon timbers are worth $7 as against $6.50 in the south- 
western market a few weeks ago. Stringers are getting 
stronger. Cedar is stiff all over the sound and numer- 
ous inquiries are reported from eastern sash and door 
factories which are looking for cedar and fir stocks for 
manufacturing purposes. Many carloads of lumber 
eonsigned to eastern points are going through the rail- 
road yards here daily. Cargo mills report no particular 
ehange in the foreign market. Lumber freights have 
been irregular, owing to a break in the grain tonnage 
market. For prompt loading at North Pacific coast 
ports lumber charter rates for the principal voyages 
are as follows: 

Sydney, 39s 6d and 42s 6d; Melbourne or Adelaide, 56s 
2d to 60s; Port Pirie, 46s 3d; Fremantle, 57s 6d to 60s; 
Geraldton, 57s 6d to 60s; Suva, 50s to 52s 6d; Pisagua 
range, Callao, 47s 6d to 55s; Guayaquil, 52s 6d to 60s; 
Guaymas or Santa Rosalia, $8 to $8.50; Hawaii, $7.50 to 
$8; Buenos Ayres, 63s 9d to 65s; Hongkong, 37s 6d _ to 
42s 6d; Shanghai, 40s to 43s; Kaio Chow or Wei Hai Wei, 
47s 6d to 50s; Japan, 37s 6d to 42s 6d; Manila, 47s 6d to 
52s 6d; Port Arthur, 47s 6d to 50s; Taku, 50s to 52s 6d; 
Newchang, 50s to 52s 6d; Calcutta, 65s to 70s; Viadivos- 


tock, 423 6d to 43s: South Africa, 63s 9d to 70s, as to port; 
United Kingdom, 75s. 








San Francisco, Cal., Deliveries have been normal 
for January so far but will be in excess of those of 
last January. Local receipts for the week ending Jan- 
uary 23 were 12,109,000 feet of Oregon fir, 3,483,500 
feet. of redwood, 1,410,000 shingles and 20,289 railroad 
ties. Redwood prices are firm and unchanged, but logs 
are 10 per cent higher. The heavy arrivals of fir during 
the week still fail to satisfy the demand, which is also 
the condition in practically every department of the 
lumber trade. Heavy rains have fallen all over the 
state and will be of especial benefit south of Tehachapi. 





Southern Pine. 





St. Louis, Mo. There was a satisfactory volume of 
business during the past week and retail dealers are 
beginning to take more kindly to the new list than has 
ever before been the case when the change was so radi- 
cal. All doubt as to the permanence of the new prices 
1s now set aside, and almost the old conditions prevail. 
There is considerable buying of stock which will not be 
delivered for at least two months, although demand is 
also somewhat urgent for immediate deliveries. The 
present spell of cold weather affects the building all over 
the country but there is much rejoicing in wholesale 
circles that it is accompanied by a copious downfall of 
snow over those areas which were in need of it on account 
of the wheat. This sets at rest all fears as to the wheat 
crop and is another argument being used by wholesalers 
be are confident of a continuation of the present brisk 
rade. 

A week or more ago it was reported that prices were 
being cut slightly on the left hand side of the list by 
Some of the smaller dealers but that this was not ex- 
pected to last long nor was it expected to have a serious 
effect upon conditions, and with the passing of the week 
since that statement was made a number of new lists 
are going out aceording to the revised basis of January 


4 and a large number of others are coming up to the 
mark. <A few lists show 50 cents better on dimension 
than the January 4 list and it is stated that these 
prices are obtained by those who hold for them. One 
feature of the situation is that prices are on such a 
firm basis and all have need for so much more stock 
than they possess that they are holding to list even 
among themselves on the majority of the items. Ship- 
ments come from the south with a greater amount of 
freedom than for several months as the majority of the 
roads are now well supplied with cars. There is still 
great trouble with delays in transit, however. 

The present demand is for all items, probably being 
stronger for finish and dimension than for the others. 
These is considerable buying of stock which will not be 
let, and the season for this class of business is but open- 
ing, and the amount of railroad construction being done 
calls for heavy deliveries of bridge material and heart 
ties, which are in especial request and bringing high 
prices. 
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Chicago. The demand is fully up to if not above the 
average for the season and users are restive under light 
receipts, caused by a surplus of orders and a deficit in 
cars. Some of the shippers from east of the big river 
say that they were somewhat less bothered with the 
insufficient supply of cars the past month than was the 
case in November and December, but on the west side 
of the river the report is that not much difference has 
been observed, the shortage still being much in evidence. 
Most of the regular dealers in this market have manu- 
facturing connections, but in nearly every instance their 
own mills have not furnished an adequate supply and 
they have bought liberally outside. Even with these 
added resources they have not found themselves able 
to care for all the orders tendered them. 

A large proportion of the existing requirement is for 
car and railway material. In this line the demand is 
apparently unlimited in volume. The car building con- 
cerns are steadily in the market and all the mills that 
will accept that class of orders have employment for 
weeks and months ahead. Heavy construction timbers 
are also on the active list and numerous bills of varied 
sizes are continually being presented for estimate. Yard 
stock is called for in liberal quantities for early and 
spring delivery, the open winter thus far experienced 
having awakened retailers to the necessity of preparing 
for the resumption of active building this spring. 
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New Orleans, La. Manufacturers of yellow pine are 
jubilant over the situation. ‘The volume of orders being 
received is unprecedentedly large for this period of the 
year, and most of the mills are keeping pretty close to 
the recently adopted list. The largest spring trade 
ever known is confidently anticipated. 
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Pensacola, Fla. Sawn timber, since the demise of 
the shippers’ association, has gone up to the 15-cent 
basis price and even at this unusually high figure it is 
eagerly taken up as fast as it comes on the market. 
Hewn has, because of the reduced demand for it since 
the shippers are again buying sawn, dropped back to a 
14-cent basis price and seems to be little wanted even 
at that price. The activity in the South American and 
Cuban lumber market continues fairly pronounced. 





New York City. According to reports from the south 
prices are advancing there, so it is not to be wondered 
at that the market here is firm, with a decided upward 
tendency. The call is of good proportions and yet retail 
prices do not go up, a condition that time will probably 
remedy. There is no change in freights. 





North Tonawanda, N. Y. With the demand good and 
the supply poor as regards quantity prices on yellow 
pine have advanced from $1 to $2 on most items during 
the last few weeks, and unless conditions change some- 
what dealers are inclined to believe that another in- 
crease is in prospect for the near future. There is still 
some difficulty in getting stock forward from the pro- 
ducers. The call for rift sawed flooring is stronger than 
for some time. 





Boston, Mass. One hears of no falling off in the 
volume of hard pine business since the advance of a week 


or two ago, and it seems that once more the hungry buyer 


has swallowed hook and all without much question. 
Orders are as a rule of the hand-to-mouth variety. The 
consumption, from present indications, is going to be 
fairly heavy and conservative judges do not look to see 
any change downward at least in the present price list. 





Philadelphia, Pa. Supplies are, if anything, some- 
what better than they have been for several weeks, but 
not up to the proportions that the majority of the 
dealers would like to see. There is some variance in the 
prices quoted but everybody adheres to the stiffness that 
has been apparent for a month. There is no lessening 
on timber sizes, which are hard to obtain with any show 
of dispatch. 





North Carolina Pine. 


New York City. Prices show still further advances. 
For instance, box is not obtainable under $12.50 to $13; 
No. 1 edge timber is quoted at $23.50 and up and No. 2 
is $21 and up. There is an excellent, healthy demand 
and while manufacturers should not seek to overwhelm 
this market they are right in looking with confidence 
on it for some time. 
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Stock List No. 18, January 27, 


1902. 


WEST SUPERIOR, WIS. STOCK. 
FOR SHIPMENT ROUGH, BY RAIL OR WATER. 


Lor l. 

1,500 1x12—12-16 feet D. 
33,000 1x12—12-16 feet No. 1. 
70,500 1x12—12-16 feet No. 2. 
43,500 1x12—12-16 feet No. 3. 

1,500 1x12—12-16 feet Shop. 

Lor 3. 
25,000 A. W. No. 3 Boards. 
50,000 A. W. No. 4 Boards. 
50 percent 12 inches and up. 
Lor 4. 
12,500 1x6—10-16 feet D. 


2 
] 


137,500 1x6—10-16 feet No. 1. 

75,000 1x6—10-16 feet No. 2. 

25,000 1x6—10-16 feet No. 3. 
Lor 5. 

3,000 1xl0—10-16 feet D. 
37,500 1x10—10-16 feet No. 1. 
87,000 1x10—10-16 feet No. 2. 
22,500 1x10—10-16 feet No. 3. 

LoT 12. 

3,750 1x4—10-16 feet D. 
37,500 1x4—10-16 feet No. 1 
30,000 1x4—10-16 feet No. 2. 

3,750 1x5—10-16 feet No. 3 


Lor 13. 


286,000 A. W. No. 3 Boards—10-16 feet. 
39,000 A. W. No. 4 Boards—10-16 feet. 

10 percent, 4-inch, 60 percent 8 and 
10-inch, 30 percent, 12-inch and upward. 


Lor 17. 
115,500 A. W. No. 3 Boards. 
214,500 A. W. No. 4 Boards. 


We will guarantee to furnish the percentage of widths 


and grades shown. 


In addition to stock shown above. we have in our West 
Superior yard a complete assortment consisting of 4 to 12 
inch Nos. 1, 2, 3 and 4; 10 to 16 ft. and can work it as desired. 


ASHLAND, WIS. STOCK. 


W. A. HOLT, Vice-President. ; 


FOR SHIPMENT ROUGH, BY RAIL OR WATER. 


Lot 2. 

2,000 1x6—10-16 feet D. 
50,000 1x6—10-16 feet No. 1. 
33,000 1x6—10-16 feet No. 2. 
15,000 1x6—10-16 feet No, 3. 

Lot 10. 
1x4—10-16 feet D. 

1x4—10-16 feet No. -1. 
lx4—10-16 feet No. 2. 
1x4—10-16 feet No. 3. 

LoT 6. 

1x8—10-16 feet D. 
1x8—10-16 feet No. 1. 
1x8—10-16 feet No. 2. 
1x8—10-16 feet No. 3. 


> 


LOT i. 


6,750 
112,500 
94,500 
11,250 


9,000 
43,200 
36,000 

1,800 


26,500 1x10—10-16 feet D. 

127,200 1x10—10-16 feet No. 1. 

106,000 1x10—10-16 feet No. 2. 

53,000 1x10—10-16 feet No. 3. 
Lor 8. 

3,750 1x12—10-16 feet D. 
26,250 1x12—10-16 feet No. 1. 
41,250 1x12—10-16 feet No. 2. 

3,750 1x12—10-16 feet No. 3. 


We will guarantee to furnish the percentage of 


widths and grades shown. 


PARK FALLS, WIS. STOCK. 


1x4 in. No, 1—12-16 feet...... 
1x6 in. No. 1—12-16 feet...... 


1x8 in. 
1x10 in. 
1x12 in. 


No. 1—12-16 feet...... 
No. 1—12-16 feet..... 
No. 1—12-16 feet..... 


1x4 in. No. 2—12-16 feet...... 
1x6 in. No. 2—12-16 feet...... 
1x8 in. No. 2—12-16 feet...... 
1x10 in. No. 2—12-16 feet..... 
1x12 in. No. 1—12-16 feet..... 
1x4 in. No. 3—12-16 feet...... 
1x6 in. No. 3—12-16 feet...... 


1x8 in. N 


A. W No. 4 boards—12-16 feet. . 


No. 4 and better shorts—6-10 ft. 
2-4 to 2-12 No. 1 Dimension—12- 


24 feet 


700,000 
150,000 


300,000 


We can work the above dry stock as desired. 


Send in your orders for Hemlock In straight cars, 


elther | inch or 2 inch. 


We have No. | White Pine Lath for straight car 


shipment. 


Mail us your Inguiries. They will receive prompt {¢ 


attention. 
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Can we book you for 


LUMBER anoricners?” 
sis,pare.iea ba aseoisent of er 


cut with an Allis band insures pur- 


chasers of well manufactured lumber. 


| JOS. DESSERT LUMBER CO. 


Mosinee, Wis. 
an 13 Miles South of Wausau, Wis. 


Wis) 3 











Wisconsin Cork Pine 


CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
—— and Beveled Siding. 


RUST-OWEN LUMBER CO. 


Manufacturers & Wholesalers, 


Mixed Car Lots to the Retail Trade. We Drummond Wis 
, e 


carry a large stock & complete assortment. 





WISCONSIN. 
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For Quick Shipment 


Of all varieties of product 
from lath to thick uppers 
and heavy timbers, address 


North Wisconsin Lumber Co. 
HAYWARD, WIS. i 
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1 How Will ItDo 


To start Nineteen-two 
with a select lot of 33 


NO. 2 AND 5 A. W. 


HEMLOCK BOARDS 


ALSO 


DIMENSION AND HEMLOCK LATH? 
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Boston, Mass. The mills apparently are still 
humping themselves to keep up with the salesmen. 
Whether the same condition prevails elsewhere or not, 
in this market at least there is a good, hungry market 
all the time and many buyers who are willing to take 
whatever comes along at the going figures, without 
wasting time over the usual dicker. It is hard for the 
Yankee, of course, to buy anything without a dicker, 
but in these cases he is rapidly learning the tactics of 
his western cousin, who buys right off the bat and makes 
less talk about it. Wholesalers are casting many 
glances southward and some of them are stealing off on 
little trips in that direction, to see what can be found 
to splice out their depleted stocks and fill another batch 
of orders, Whatever advances have taken place are 
usually held, but it is a common remark among the 
yards that the limit of value has about been reached. 

OPPDLDLI IIS 

Baltimore, Md. Notwithstanding the advance in 
prices decided upon recently by the North Carolina Pine 
Association, manufacturers, it is said, experience no 
difficulty in getting the advanced figures, edge box being 
sold at as high as $11 a thousand as against $7 last 
summer, while other grades sell accordingly. Orders are 
coming in for box shooks from Rochester and all the 
surrounding territory which may be regarded as natu- 
rally tributary to the white pine mills. An inquiry has 
also been received from Indiana, showing that North 
Carolina pine may expect to draw upon a very expan- 
sive area of the country. 

ee ee i 

Pittsburg, Pa. The spurt with which this com- 
munity has taken hold of the local trade within the 
past six months is an evidence of its popularity in this 
market. The increase over the association list has put 
many of the local dealers “on velvet.” Box factories 
are filled up with orders. 





Cypress. 





St. Louis, Mo. Cypress is in high favor although 
few sales of large lots were made during the past week. 
Dealers state that this is because they have not been 
offered, as the conditions are such that nearly all stock 
offered finds ready sale. Stocks are not in shape to 
take care of spring trade and dealers are trying to fill 
their yards with as cheap material as can be found. 
This has created a demand for more Arkansas and Mis- 
sissippi stock than can be found, for this stock moves 
at much lower prices in this market than the Louisiana 
product. Reports show that all southern mills have 
less lumber on hand than is normal at this season and 
that orders ahead will cover the production for a long 
time. For this reason mill prices are very firm and no 
sort of inducement is made to move stock. Salesmen say 
there is practically no cypress in the hands of country 
factories and that they find a strong demand for it. 
Retail yards are also heavy buyers and have no accumu- 
lation on hand. All of this tends to place this com- 
modity on a firm basis in St. Louis and a betterment in 
prices is within the range of possibilities. 

eee 

New Orleans, La. Cypress continues to deserve its 
foremost place in the rank of southern woeds. The vol- 
ume of business now being received is far beyond any- 
thing which had been expected and any number of big 
orders for spring delivery are floating around. Prices 
are absolutely firm, the advances of last month being 
taken as a matter of course. So far not a ‘single 
instance of price cutting has come to light, and if the 
demand shall keep up there will be no excuse for it. 
The present list will probably rule for some months. 
Lath are in exceptionally good demand and stocks are 
light. 

, a 

Chicago. Dealers report a steady and fairly heavy 
call for cypress, considering the season, but the demand 
is not more than enough to keep them fairly busy. 
Stock is moving freely, there being good supplies at the 
mills and small stocks in the hands of distributers. The 
inquiry for green house material is increasing and some 
considerable sales are being made. Tank lumber is 
keeping in active demand in all thicknesses, with a fairly 
good supply to draw from. The factory men are taking 
large quantities for conversion into mill work of vari- 
ous kinds, much of it being substituted for white pine. 
There is also reported a good trade in Arkansas and 
Mississippi cypress, which is being offered at somewhat 
lower prices than the gulf product, although prices on 
all varieties have advanced a dollar or so recently. The 
operators along the gulf coast report that they are get- 
ting full list prices for everything they have to offer. 

——eeeaeaeen" 

New York City. Firm values are assured in cypress 
for some time. There is a good, fair, regular demand 
and the supply is not too large. Freights show little 
change. 

eee 

Buffalo, N. Y. All holders of timber in this market, 
located in the Memphis district and beyond, are making 
a special effort to get it on the market, on account of 
the demand for it. Some are cutting out shingles from 
it, though they are not brought here. One dealer re- 
ports a sale of 3x6 cypress tank stock in Buffalo at 
$60, which ought to be a good price anywhere. Prices 
apparently are not advancing, but will remain firm so 
long as the demand so far exceeds the supply. 

AAAI 

Boston, Mass. Cypress is holding its comfortable posi- 

tion easily, without anything sensational to report. 





There is plenty of lumber on the wharves and in transit 
for the requirements of today, but no bargain stocks are 
thrown upon the country as yet and it would seem as 
though the year will grow into summer at least without 
any mark down sales. There is much so called dy 
cypress which has to take the place of really dry lum. 
ber but which in easier periods would hardly be classed 
as such. This, however, goes without kick or complaint 
from the recipient, for the producer has not entirely 
caught up even yet, when the weight of the lumber js 
considered, 





Shingles. 





Minneapolis, Minn. Reports of a stiffening of values 
of red cedars on the west coast have been heard at this 
market but no advances in quotations have been made 
Stars are today held at from $2.55 to $2.60 and Clears 
at about $3. The demand is not unusually large for 
the season and retailers seem inclined to hold off their 
orders until later in the season. Reports from the 
manufacturers indicate that conditions are not the most 
satisfactory and that many of the mills have not as yet 
bedi enabled to resume operations after having been 
shut down during the early part of January. The car 
situation has eased somewhat between Minneapolis and 
coast points and no difliculty from this direction is 
now anticipated. White cedar shingles hold firm at 
$2.75 with a heavy demand from Wisconsin and Tli- 
nois points. 

oor 

Saginaw Valley. The shingle market is strong and 
stocks are scarce. Dry shingles are out of market and 
dealers are taking green shingles from the mills as 
fast as they can be loaded in cars. The quotations here 
in car lots are $2.50 for 18-inch ec. b. stock, and $3.50 
to $3.75 for No. 1. Extra *A* 16-inch cedars are held 
at $1.85 to $2.75, and white pine stocks are quoted 
strong at $2.60 to $3.90. 


—eererr 


Tacoma, Wash. The red cedar shingle market is stiff 
with $1.75 being paid for Stars and $2 to $2.10 for 
Clears and with a brisk demand. The blizzard which has 
raged over western Washington today is likely to cur- 
tail the supply and stiffen the market still further, 
especially as weather indications are for continued cold 
weather for several days, which would mean that the 
snow which has fallen will remain on the ground. 

PAPAL 

San Francisco, Cal. Seasonable quiet prevails and 
it is harder to get bolts. It is impossible to do much 
shipping, as the coast market takes all that can be 
had at present. Demand is excellent and there is 
some talk of more mills going up. 

—<e—a<asa—ovrer—errrr/ 


New Orleans, La. The shingle situation remains 
most fiattering. Stocks are low and prices strong, with 
the demand keeping manufacturers guessing. A meeting 
of shingle manufacturers is scheduled for the early part 
of next month here, and the chances are that substan- 
tial advances will be made on the present list. 

PAPAL 


Buffalo, N. Y. The deep snow has shut off what de- 

mand there was for shingles, so there will be little 
done in them right away, but there is notice of quite 
a sharp advance ordered by the red cedar mills, so there 
is no prospect of any weakness on account of the light 
demand. As a rule Buffalo dealers will not buy at the 
advance now, even though they have a short supply, for 
an effort will be made to keep on hand enough to last 
till the lakes shall open, when prices may be more 
favorable. 
. Boston, Mass. The recent heavy advance in Wash- 
ington cedar shingles is easily maintained. In this mar- 
ket, where they are running up against the New Bruns- 
wick cedars, which are so near at hand, of course the 
sale is somewhat limited, but there are still quarters 
which demand this shingle and no other, and in these 
cases orders continue to come at the present price of 
$3.63 for Clears and $3.11 for *A*. Extra cedars from 
ig ieatilaeaee are strong at $3.25 to $3.30 and scarce 
at that. 





Cooperage. 





Chicago. The cooperage market here is druggy and 
presents a strong contrast to the activity existing sixty 
days ago. Buyers are not in the market to any extent, 
being unable to pay what the coopers are holding out 
for and the latter are not able to sell at lower figures 
on account of the high price they paid for raw material. 
Buyers will pay from $1 to $1.05 for lard tierces, but 
the coopers want $1.10 to $1.15, and hence there is 
little or no movement, though of course a few occa- 
sional trades are made that are without particular 
significance. Pork barrels are offered at from 90 to 
95 cents, but few buyers will pay the price. Other items 
are dull and unchanged. 





Minneapolis, Minn. The past few weeks have de- 
veloped an unusually heavy demand for hoops and to- 
day values are on a strong basis. The shops are actively 
in the market for stock and are willing to purchase at 
the market quotations providing stock is of the de- 
sired quality. Quotations range from $8.75 to $9, but 
it is probable that most of the sales are made at the 
former figure although some handlers are holding firm 
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at $9 and declare they are not authorized to take orders 
at anything but this figure. Staves are quoted at from 
$8 to $8.25, but the demand is light and factories are 
not purchasing heavily in the open market. Heading is 
also in light demand and while values are strong no 
advances can be anticipated at this time. Reports 
from the woods indicate that conditions are not all 
that could be desired. It is expected that the recent 


storm will relieve the situation in Michigan and Wis- 
consin and that the winter’s work will now proceed 
with greater activity. Eastern purchasers are making 
large inquiry for Wisconsin stock and it is reported 
that the output of at least one large Wisconsin mill 
has been sold outright to these parties. Local handlers 
of cooperage stock point to this faet as indicative of 
a stronger market at Minneapolis during the coming 
season. 
ea a dl 

St. Louis, Mo. Local dealers are somewhat disap- 

pointed at the lack of activity in the demand as all had 


believed that there would be more business by this time. 
As it is, there was a smaller trade last week than dur- 
ing the preceding week. The present cold weather may 
cause increased demand from the packers as they have 
not been particularly busy thus far this winter. Still, 
the best demand is from the packers, as the call for 
slack material is very light. Stocks have been improv- 
ing somewhat of late but are not heavy. Prices are 
about as last reported although there is a tendency to 
make concessions in order to move some items. 
—erorrrna 

New Orleans, La. The cooperage market is very dull, 
and prices are easier. There is little doing in any 
line. hile 





















DEPARTMENT 





Advertisements will be insertei in this department 
at the following rates: 


For one week, . - - 25 cents a line. 
For two weeks, - - - - 465 cents a line. 
For three weeks, - - - 60 cents a line. 
For four weeks, - - - - 765 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


WANTED—THOROUGH SASH & DOOR MAN. 
Capable of figuring odd work and regular from architects’ 
plans. Good opportunity for right man. State age, salary, 
experience, with whom, and how long, and reference. 

SOUTH BIG “B,” care of AMERICAN LUMBERMAN. 


WANTED -FOREMAN 
For our sash, door and blind department ; one who can read 
plans readily and be able to estimate exterior as well as 
interior work. Must be a sober, steady and industrious 
man, not afraid of work. Please give references, state age, 
whether married or single, salary expected, and how soon 
you could take charge after receiving notice. 
PARKER BROS., Findlay, O. 


WANTED. EXPERIENCED MEN 
To run skidders, pull boats; and pine logging machinery. 
Address LIDGERWOOD MFG. CO., Prudential Bldg., 
Atlanta, Ga. 


OVER 600 CIRCULAR FILERS 
Using my gages. They reach from eye to rim and are correct 
to 1-1000 inch. Try one; you will save time, cut more and 
better lumber, eat and sleep better. Prepaid on trial to hon- 
est men. J. H. MINER, Lumberton, Miss. 


WANTED-—ESTIMATOR 
Competent to figure country bills for wholesale sash and door 
factory located on the Mississippi river. Give reference and 
state salary wanted. 
Address 














“D. 5,” care of AMERICAN LUMBERMAN, 
WANTED—A THOROUGH, RELIABLE 





Up-to-date bookkeeper and stenographer to accept a perma- - 


nent position. One who has had not less than five years’ 
practical experience with some lumber manufacturing plant. 
Al references required as to ability, integrity, sobriety etc. 
Salary $100 per month. Address in your own handwriting, 
stating age, whether married or single etc.., 

E. P. LADD & CO., Ladd, Ark. 


WANTED—A LARGE NUMBER OF MEN 
experienced in running door machinery of all kinds. Steady 
employment at good wages. Address 

WHEELER, OSGOOD & CO., 
Manufacturers Doors, Sash etc., Tacoma, Wash. 


WANTED—ESTIMATOR, COMPETENT 
To make correct bill of material from plans and specifications 
and to estimate value of special mill work and interior finish. 
THE HERDMAN SASH, DOOR & LUMBER CO., 
Zanesville, O. 


WANTED-—BOOKKEEPER 
For wholesale and retail lumber business in western city. 
Must be a man of unquestioned ability and integrity and one 
desiring permanent position. 
Address “DPD. 6,” care of AMERICAN LUMBERMAN. 














WANTED—PLANING MILL ESTIMATOR. 
Only a first class experienced person with unquestioned 
recommendations need apply. 
J. THOMAS & SON, Topeka, Kansas. 


WANTED-—SALESMAN. 
A manufacturing corporation in Wisconsin wants a travel- 
ing salesman to sell saw mill machinery and steam engines. 
dress “C. 6,” care of AMERICAN LUMBERMAN. 








LUMBER SHIPPER. 

Wanted—aA thoroughly competent lumber shipper who un- 
derstands both pine and hardwood and who is capable of 
— after the handling of fifteen millions a year. 

Address “A. H.,” care of AMERICAN LUMBERMAN. 





Wanted:Employees | 


WANTED—A FIRST CLASS FOREMAN 
For stair building department. Good wages and steady work 
to competent and sober man. Address 
STEVENS & DEUEL MFG. CO., Rockford, Ill. 





WANTED—MILL SUPERINTENDENT 
with knowledge of factory work, saw milling and shingle 
manufacturing. Must be able to get along well with men 
and push work in mill and factory to the utmost. State 
age, references etc. 
ddress “E. 8,” care of AMERICAN LUMBERMAN. 


WANTED—MANAGER. 
A thoroughly experienced and competent lumberman, to man- 
age retail yard. Address, with references, 
“EB. 6,” care of AMERICAN LUMBERMAN, 


WANTED—PLANING MILL FOREMAN. 
One familiar with general contracting, who can figure plans 
and make estimates and has knowledge of retail lumber 
business. Address 
FLINT, ERVING & STONER, Pittsburg, Pa. 


WANTED-—SAW MILL FOREMAN, 
First class foreman, capable of taking charge of mill of 
150 M. capacity on Lake Superior. Must have had experi- 
ence and can furnish good references. State salary ex- 
pected. Address 
“H. I. L.,” care of AMERICAN LUMBERMAN, 


WANTED-—SAW MILL FOREMAN, 
who is a practical machinist, for a double band mill. Must 
be sober and industrious and not afraid of work. Give ref- 
erences and full particulars in first letter. State salary 
wanted by the month. 

HARLOW LUMBER COMPANY, Harlow, Ark. 


WANTED—SALESMEN ON COMMISSION, 
for Ohio and east, to sell Washington cedar shingles etc. 
Address PACIFIC LUMBER CO., Tacoma, Wash. 


WANTED-SAWYER 
for circular mill. 
dress “B. L. F.,” care of AMERICAN LUMBERMAN, 


WANTED—COMPETENT MAN 
to take care of machines in maple flooring plant. Address 
CRANE LUMBER CO., South Frankfort, Mich. 


WANTED—SHIPPING CLERK 
for yellow pine mill in the south, cutting 80,000 feet per 
day. In replying state age, give references, salary ex- 
pected and how soon can report for duty. 
Address “M. L. R.,’’ care of AMERICAN LUMBERMAN. 


WANTED—SUPERINTENDENT FOR FACTORY 
Manufacturing pick, axe, sledge, hammer and cant hook 
handles. Must be experienced, sober and furnish satisfac- 
tory references. Good opportunity for right man to secure 
interest or to buy entire plant. Ample supply of good hick 
ory and good shipping facilities. 

ddress “KK, 2,” care of AMERICAN LUMBERMAN, 


WANTED-—SALESMAN. 

A man thoroughly experienced in hardwoods and with abil- 
ity to sell. Employment at once. References required and 
Salary stated. erritory to cover parts of the middle and 
eastern states. Address 

“D. K.,” care of AMBRICAN LUMBERMAN. 




















IT WILL PAY YOU 
To advertise in the Wanted and For Sale columns of the 
AMERICAN LUMBERMAN. Watch these small ads. 


WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
sample pages. It’s the bookkeeper's friend. Address 
AMERICAN LUMBERMAN, Chicago. U. S. A. 


WANTED—FIRST CLASS FILER 
And foreman for a cypress mill in Louisiana. Must keep 
up circular saws and general machinery, also shingle saws. 
Steady employment year round. State age, habits, expe- 
rience and wages. None but first class need apply. 
Cc. L. PULLEN, Hulda P. O., La. 


| Wanted:Employment — | 


WANTED-—BY A YOUNG MAN 29 YEARS OF AGE 
position as bookkeeper. Am a hard worker and can furnish 
best of references. Have had several years’ experience under 
eashier with large lumber firm. At present employed. 
ddress “EB. 7,’ care of AMERICAN LUMBERMAN. 


WANTED-POSITION. 
As mill superintendent of an up to date saw mill, band or 
circular. I can operate double cutting bands successfully ; 
ean make a double cut out of any single band of substantial 
build. Would locate with any substantial firm, north or 
south, in healthy location. 
Address “FE. 10,” care of AMERICAN LUMBERMAN. 














‘honesty and ability. 





WANTED-—POSITION AS BAND SAW FILER. 
Al engineer and good millwright; best reference. 
Address J. E. CLARK, 416 Olive St., Evansville, Ind. 





WANTED-A POSITION. 
By a first class bench hand. Can lay out work. 
Address “EK. 3,” care of AMERICAN LUMBERMAN. 


BOOKKEEPER OR COMMISSARY MANAGER. 
Would open correspondence with saw mill firm needing 
such person, with first-class references. Present employer 
closing out business. 
ddress “qG. J. B.,” Atmore, Ala. 








POSITION WANTED 
By a hardwood lumber salesman. 16 years traveling in the 
eastern states. Good connections and best of references. 
JOHN HARDWOOD, The Tremont House, Buffalo, N. Y. _ 





HARDWOOD LUMBER INSPECTOR 


Wants position. Young man and a hustler. Good refer- 
ences. Address “E. 5,” care of AMERICAN LUMBERMAN. 


WANTED-POSITION 
As superintendent, shipper or buyer; fifteen years’ experience 
in white pine. 
Address “E. 14,’’ care of AMERICAN LUMBERMAN. 





SWEDE, 24, KNOWING ENGLISH 


And 3% years with timber agents in France, seeks engage 
ment in U. S. or Canada. 
Address TORNBLAD, 170 Faub St. Honore, Paris. 


SAWYER WANTS POSITION. 
Band or rotary. Best of references. 
Address “E. 12,” care of AMERICAN LUMBERMAN. 


WANTED POSITION—YOUNG MAN 


8 years’ experience in office as invoice and shipping clerk, 
stenographer, box estimator etc. 
Address “D. 9,” care of AMERICAN LUMBERMAN. 


WANT POSITION AS BAND SAW FILER. 


Capable of handling double or triple mill with positive 
guarantee or ask nothing. 
Address “O. K.,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BUYER. 


Experienced; eastern white pine trade preferred. 
ences. 














Refer- 
Address “B. 27,” care of AMERICAN LUMBERMAN,. 
WANTED-—POSITION AS OFFICE MANAGER 


Or business manager's assistant, with manufacturer or 
wholesale firm. Experience in the business from stump to 





consumer. Expert accountant, good correspondent, not 
afraid of work, married. South preferred. 
Address “D. 15,” care of AMERICAN LUMBERMAN. 





WANTED—OFFICE POSITION. 

Familiar with white pine trade from stump to market. 

Can handle buying, selling or shipping departments. Will 
soon be at liberty. 

Address “B. 28,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION. 
Yellow pine sales manager; 12 years’ experience. 
Address “D. 19,” care of AMERICAN LUMBERMAN. 


POSITION WITH PHILADELPHIA 
Wholesale lumber concern by a strictly temperate man with 
eighteen years’ experience in wholesale and retail trade. 

dress “D. 16,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SUPT. OR SAWYER. 
Up to date in pine or hardwood. Have erected mills. 
Address “D. 14,” care of AMERICAN LUMBERMAN. 


SITUATION WANTED BY LADY BOOKKEEPER 
Thoroughly experienced in lumber. City reference. Will 
accept outside position. 

Address “D. 30,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION. 

By a reliable up-to-date band saw filer, in mill with two 
or more bands, single or double cutters, where quality and 
quantity of lumber and life of saws is an object. I expect 
to give entire satisfaction and also expect good wages. Un- 
questionable references on application. Strictly sober ; 
age thirty-three; married. Will stay five years if in a 
town where my children can go to school. Don’t answer 
unless you have a good mill and want a first class man of 
Can go immediately. 

A. J. BURTON, Smithdale, Ark. 


WANTED-—POSITION AS MANAGER 
Or estimator by young man experienced in sash, doors and 
millwork. Address “D. 33,” care of AMERICAN LUMBERMAN. 


EXPERIENCED MANAGER 
Employing modern methods, logging, manufacturing and mar- 
keting lumber, successful with labor, sober and @ hustler, 
experience north and south, open for first class engagement 
only. Address “D. 31,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION FILER, 

Band or gang. Experienced man; also millwright and 
know how to handle men. Steady and reliable. Best of 
references. Can look after all kinds of saws. 

Address “C, 21,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ENGINEER. 
Can give present employer as reference. Distance no ob- 
jection. Correspondence solicited. 
ddress P. O. BOX 49, Corinth, Miss. 


WANTED—POSITION FILING 
Band and resaw of double band by first class filer; good 
references. 
Address 
































“C. 9,” care of AMERICAN LUMBERMAN,. 


SEND YOUR TELEGRAMS 
For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Du- 
luth, Superior and West Superior over the North American 
telegraph lines through your local Postal Telegraph office. 
Cc. M. LORING, Pres. H. A. TUTTLE, Supt. 


WANTED-—POSITION BY AN ENGINEER, 
Technically informed, experienced with large steam plants; 
chief's license; references on application. 

Address PARCE BARBER, Pollock, La. 


WANTED-—POSITION 
As mill superintendent. Am a millwright and guarantee to 
make any band mil! a success. Prefer to take mill in south 
or west. Will take mill on commission or an interest in 
mill. Satisfaction guaranteed, or will forfeit my interest. 
Sober, healthy and good constitution. 
Address “B. 12,” care of AMERICAN LUMBERMAN. 


EXPERIENCED AND PRACTICAL BOOKKEEPER 

Wants position with wholesale lumber firm. Twelve years’ 

experience. References from present and former employers. 
Address “B. 29,” care of AMERICAN LUMBERMAN. 

















WHY NOT? 
If you experience dull times— 
If you have something to sell— 
If you have a bargain to give— 
If you have something you want to get rid of— 
If you want to do something worthy of an enterprising 
man— 
ADVERTISE IN 
THE AMERICAN LUMBERMAN. 


WANTED—POSITION BY AN ENGINEER. 
Young man, strictly sober, experienced with large steam 
plants, good technical education, best references; Pacific slope 
preferred. Address “M. M. 8,” care of AMERICAN LUMBERMAN. 


MANUFACTURERS AND WHOLESALE DEALERS 
In want of traveling salesmen, apply to 
JNO. OXENFORD, 
Central Association Traveling Lumber, Sash and Door Sales- 
men, Indianapolis, Ind. 


USEFUL BOOKS. 

Our special publications are a great help to lumbermen. 
They contain many tables that do away with a large amount 
of figuring, thus saving much time and hard work. Let us 
send you free sample pages. 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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| Wanted:Tinher <finber Lands | 


WANTED-—1000 TO 3000 ACRES 
Good longleaf yellow pine timber land in North or South 
Carolina. Give location and full particulars. Address 
P. O. BOX 98, Leetsdale, Pa. 





WANTED-—A TRACT OF HARDWOOD, 
Hemlock or cedar in Michigan or Wisconsin. State full par- 
ticulars. 

Address aid Es te 


WANTED A LARGE TRACT OF HARDWOOD 
Land in Louisiana. Send full description to ’ 
MAURITZON BROS., 78 La Salle St., Chicago. 


Wanted:fiumber=-Shingles 


WANTED-—SOFT ELM. 
4-4 log run or common and better. : 
BROWNLEE & CO., Detroit, Mich. 


WANTED. 

8 ears quartered white oak strips. 

5 cars 1-inch poplar box boards. 

2 ears 2-inch common poplar. “ 
ADLER LUMBER CO., Lyons, Ky. 


WANTED-—SYCAMORE. 
1-4 common and better plain; also quartered. 
red oak, elm, bass and soft maple. 
BROWNLEE & CO., Detroit, Mich. 


WANTED—TO CORRESPOND 
With a good live west coast mill who would like a reliable 
representative in east commanding good fir trade. 
Addrese “R 10.” care of AMERICAN LUMBERMAN. 


care of AMERICAN LUMBERMAN, 

















Also wart 








WANTED-—SOFT MAPLE. 
14 and 8-4 soft maple, log run and culls. Also red oak, 
soft elm and basswood. BROWNLEE & CO., Detroit, Mich. 


WANTED-—-WALNUT LOGS 
“4 inches up average diameter, not shorter than 10 feet, for 
veneer purposes. Address 
“EXPORT 45,” 


WANTED FOR CASH-SYCAMORE, 
1,000,000 feet, 18 thick, 7, 8, 13, 14, 15 and 16 inches wide ; 
grade, common and better. 

H. B. TENZER BOX CO., Defiance, Ohio. 


FOR TRADE—CHICAGO RESIDENCE 
For stock of lumber. Address 
“REAL ESTATE,” care of AMERICAN LUMBERMAN. 





eare of AMERICAN LUMBERMAN, 











WANTED FOR CASH-—POPLAR SQUARES 
At all times. 5-4 common poplar. 
Address “D. 7,” care of AMERICAN LUMBERMAN. 
WANTED—YELLOW PINE. 
Will buy or take the output of a good yellow pine planing 
iill. capacity 20,000 to 60,000 feet. 
Addyess “ILLINOIS,” care of AMERICAN LUMBERMAN. 


WANTED 250,000 FEET 4-4 POPLAR 
Mill culls, surfaced one side, delivered Pittsburg rate. 
W. E. TERHUNE & CO., 
717 Park Building, Pittsburg, Pa. 





WANTED 200,000 FEET 4-4 YELLOW PINE 
Rox boards, seven or eight inch and up, surfaced one side, 
delivered Pittsburg rate. W. E. TERHUNE & CO.. 

717 Park Building, Pittsburg, Pa. 


WANTED-—BY ATLANTIC SEABOARD EXPORTER. 
Correspondence with a reliable yellow poplar mill, with 
the view of handling its output, either on commission, joint 
account or outright purchase. 
Address “C, 12,” care of AMERICAN LUMBERMAN. 














WANTED—WALNUT SQUARES, 
2 inch to 4 Inch thick, 18 inch and up long. Payment by 
New York bankers. For particulars address 
HERMANN KLEEMAN, Gera R., Germany. 








WANTED—WHITE BASSWOOD. 
200,000 feet 1% inch common and better, winter sawn, end 
dried, white basswood, for delivery May, June and July next. 
Parties able to supply part or whole 
Address “B. 19,” care of AMERICAN LUMBERMAN. 


WANTED TO CONTRACT 
The entire output of several mills cutting 16-inch or 18-inch 
or both lengths Michigan cedar shingles. State prices differ- 
ent grades and when first cutting can be had. Immediate 
correspondence solicited. Address 
J. G. STRAIT & SON, Wolcott, N. Y. 


WANTED—FOR SPOT CASH 
By first class New York shippers, prime poplar logs 28 inches 
and up; walnut logs 18 inches up; walnut and red gum 
lumber: white oak lumber. 
Address “B. 1,” care of AMERICAN LUMBERMAN. 


WANTED—FOR CASH-WALNUT SQUARES. 

We require for immediate or future delivery large quanti- 
ties of clear black walnut balusters and squares from 1%x 
1% to 6x6 inches thick, 12 inches and up long. Apply for 
specifications of sizes. 


Address P. O. BOX 1569, New York, N. Y. 


WANTED—YELLOW PINE. 

100,000 feet 144x6, 12 to 20 ft.; No. 1 com. star and clear 
S48 1%x5%. State price and say when delivery can be 
made. Prefer two cars a month. 

EARL MFG. CO.. Plano, Tl. 














WANTED-—FOR SPOT CASH. 
1, 4, 1% and 2-inch dry chestnut in all grades. 
H. M. SUSSWEIN & CO., No. 1 Madison Ave., New York. 


WANTED-—1,000,000 FEET PINE. 
11-4x15-4x8 ft. 6 in., D. 4 S., for cross arm stock. Address 
with price, N. O. WOOD PRESERVING WORKS, 
New Orleans, Louisiana. 


WANTED—HARDWOOD LUMBER. 
For cash. Quartered and plain sawed red and white oak. 
poplar, ash, walnut and hickory. Send list of your stock. 
F. R. CRANE & CO., Chicago, I11. 








_ copies, $4.00 ; twelve copies, $7.50. Sample pages free. 





WANTED—FOR SPOT CASH. 
All kinds of hardwood lumber. Write for our latest price 
list and book containing inspection rules and log scale. 
GEO. E. WHITE & CO., Lake and Elizabeth Sts., Chicago. 


WANTED-—TO CONTRACT 
For the entire output of a yellow pine mill of 40,000 to 
60,000 ft. capacity per day, with planing mill facilities to 
make all kinds of finish, ceiling, flooring, etc. We would 
contract to take the cut of the mill for one or more years, 
payment on stock furnished to be made monthly or as may 
be mutually agreeable. 
Address “CONTRACT,” care of AMERICAN LUMBERMAN. 


[ Wanled:Seeond Hand Machinery | 


WANTED-GASOLINE ENGINE 
About 16 H.P. Must be in good condition. Send full par- 
ticulars. GEO. M. MASHEK, Cornell, Mich. 


WANTED—ONE SECOND HAND BAND MILL 
With a capacity of 40,000 to 50,000 feet per day. Must be in 
good repair. HACKLEY-BONNELL LUMBER CO., 

Grand Rapids, Mich. 


WE ARE IN THE MARKET 

For the following second hand machinery. Machines must 
be in good order and prices low: 

26-inch double surfacer, broken roll; 54-inch or 48-inch 
band resaw ; two self-feed rip saws; two swing cut-off saws; 
two wood top slitting saws; one each 9-inch, 7-inch and 4- 
inch four-sided moulders; 24-inch or 26-inch single sur- 
facer; blind slab resawing machine; window frame pulley 
and pocket machine; 60-inch shaving exhauster; boxboard 
matcher, power feed; 26-inch knife grinder; 60-horse power 
boiler; a quantity of 1l-inch iron pipe. Address, giving 


full particulars, to 
T. W.. THAYDR: &.CO., 
253 Broadway, New York. 


WANTED-—150 STEEL DRY KILN TRUCKS 
And 12,000 feet 1-in. pipe, all second hand. 
REDWATER LUMBER CO., Texarkana, Texas. 


| Wanted-LoggingPy Equipment | 























FOR SALE—ABOUT 40,000 ACRES 

of virgin timber in western North Carolina; will eut sixty 
to seventy-five million white pine, besides a large amount 
of yellow poplar, white and red oak, chestnut and yellow 
pine. There is also, according to estimates of two different 
tannery experts, fifty to sixty thousand tons of rock oak bark 
on the property. This is one of the very few large tracts of 

virgin timber left in this section. MARTIN LANE, 
200 Girard Trust Building, Philadelphia, Pa. 
FOR SALE-—ALL KINDS OF TIMBER 
And timber lands. Cc. E. SMITH, 
288 North Broadway, Lexington, Ky. 


FOR LARGE TRACTS TIMBER, 
Ala., Tenn., Va., Ga., N. C., W. Va., address 
Wilkes-Barre, Pa. G. L. BALDWIN. 


WEST VIRGINIA TIMBER LAND FOR SALE, 
4,000 acres in Lincoln county, consisting largely of oak, 5 
miles from Guyandott railroad. 
Address LOCK BOX 138, Ripley, W. Va. 


FOR SALE-—LARGE TRACT OF TIMBER 
In Central Ontario, 
the property of 
The Canadian Land and Immigration Company, 
of Haliburton, Limited. 

This company has a large tract of well timbered land 
about eighty miles north of Lake Ontario. 

There are large quantities of Cedar, Hemlock, Spruce, 
Ralsam, Basswood, Maple, Cherry Birch, and Beech, algo 
considerable Pine, Elm and Ash on this tract. 

It is well served by two railways, one of which is about 
to be extended through the center of the property. 

The company are prepared to sell this timber in blocks 
of from ten to = thousand acres. 

There are several good mill sites on the property. 

There are no dues or government conditions as to manu- 
facture on this timber. 

This would be a good opportunity for parties who are at 
present cut out and looking for a new location. 

Maps and plans and further particulars can be had by 
applying to ; 
W. H. LOCKHART GORDON. Managing Director, 
157 Bay Street, Toronto. 


WANTED-—CAPITAL. 

We want $50,000 against 50 million feet of white oak 
timber and land that it is now standing on. Desirable 
freight rate advantages. Land very fertile for raising cot- 
ton. Will offer an inducement over legal interest. 

Address “ENTERPRISE, care of AMERICAN LUMBERMAN. 

















WANTED—LOGGING LOCOMOTIVE. 

A second-hand 36-in. gauge, coal burning, mogul type. 
Must be in first class condition for early delivery. Cylinders 
not less than 12x18, short wheel base, from 25 to 30 tons 
weight. Give full description, where located and price. 
CUMMER, DIGGINS & CO., Cadillac, Mich. 


WANTED. 
700 tons 30 or 35 Ib. steel rails, one 30 ton narrow gage 
Shay or Climax locomotive, f. 0. b. Pueblo. Give particulars 
and location. Address 
THE NEW MEXICO LUMBER CO., Edith, Colo. 


| Vanted:Business Opportunities | 


WANTED—CONTRACT 
Sawing by the thousand feet by a competent mill man of 
ten years’ experience in the manufacture of lumber now 
owning a 50 horsepower double circular saw mill complete 
with edgers, log turners and cut off saws. Can also log 
the mill if wished. Will go anywhere. For further in- 
formation address or call on 
R. M. SHEPHARD, Bonnieville, Ky. 


WANTED—INVESTMENT. 

A practical lumberman will consider-investment of $50,000 
= well established paying lumber business. Give full partic- 
ulars. 

Address “D. 4,” care of AMERICAN LUMBERMAN. 

















WANTED QUICK—A BUYER 
For hardwood timber lands; B. & O. R. R. runs through 
tract for four miles; all underlaid with coal; also coal op- 
tions for sale: all very cheap. For information address 
S. L. S. SPRAGG, 832 Main St., Wheeling, W. Va. 


seins LONG LEAF ALABAMA PINE. 
0, acres virgin longleaf, average 8,000 feet per acre. 
When denuded will be worth the price for farms. Undoubt. 
edly the best solid body in the south. Direct from owners; 
$10.50 per acre. 

BROBSTON, FENDIG & CO., Brunswick, Ga. 


FOR SALE-—12,000 ACRES OF WHITE PINE 
Timber land, convenient to railroad. For particulars write 
J. B. ATKINSON, Lenoir, N. C. 











FOR SALE-23,000 ACRES OF THE MOST 


Completely timbered land on this continent. Will cut 75,000 
feet per acre. Large river runs through the property, 
adapted to running logs to mill site, where railroad facilities 
can be had. This is a rare opportunity to secure a great 
property at a low price, $350,000. good investment for 
speculation or operation. Full particulars furnished to prin- 
cipals only, who must be able to purchase for cash. 
J. ALMON AUSTIN, 171 La Salle St., Chicago, II. 





FOR SALE—TIMBER LANDS. 
10,000 acres hardwoods in Delta of Mississippi, near railway. 
14,000 acres pine etc. in north Louisiana. 
Good things if you have the money. 
W. H. HOWCOTT, New Orleans, La. 





WANTED—WOOD WORKING FACTORIES 
Of all kinds. Can furnish timber and power if necessary. 
Will take interest with practical parties, Write us for fur- 
ther particulars. 
Address 


WANTED-—TO CUT BY THE THOUSAND. 

If you have a band mill that you want run by the thou- 
sand write me. Am an expert manufacturer, understanding 
all grades. I employ competent men and guarantee first- 
class work.” Bond if required. 

Address “D. 17,” care of AMERICAN LUMBERMAN. 


“D. 8,” care of AMERICAN LUMBERMAN, 








CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers, and thumb and finger straps. Size 
of book closed, 44%4x8% inches. Price per copy, 75 cents; six 


Pub- 
lished and for sale by the 
AMERICAN LUMBERMAN. 315 Dearborn St., Chicago. 


WANTED—TO SAW 10,000,000 FEET AND UP. 

To correspond with responsible parties who want sawing 
done by the thousand in lots of 10,000,000 feet and up. 
High-class work guaranteed. 

Address “D. 18,” care of AMERICAN LUMBERMAN. 


CASH FOR YOUR LUMBER YARDS, 
Send full particulars and cash price first letter. Posi- 
tions furnished bookkeepers, salesmen, yardmen etc. Write 
for particulars. AMERICAN LAND CO., Ottumwa, Iowa. 


WANTED 
All or part interest in a good yard or management of one, 
by experienced man. 
Address “B. 6.” care of AMERICAN LUMBERMAN. 


WANTED—PLANING MILL. 

Splendid opportunity for practical man to build and oper- 
ate planing mill in one of the best cities in Michigan; plenty 
of work at good prices. Address 

“M. C.,’’ care of AMERICAN LUMBERMAN. 


for Sale-Timber inher Lands 


IDAHO PINE AND CEDAR FOR SALE. 
30 million 1-3 white pine, 20 million more to be had: large 
amount of fine cedar suitable for poles, piling and shingles; 
cheap logging: good mill site on N. P. Ry.; fine manufac- 
turing proposition. Address 
P. O. BOX 723, Spokane, Wash. 























FOR SALE-23,000 ACRES LONG LEAF 
Yellow pine timber land, estimated to cut 230 million feet, 
together with an up-to-date plant, consisting of saw mill, 
dry kilns, planing mill, 14 miles of logging R. R., 2 loco- 
motives, logging cars, logging equipment, tenement houses 
ete. Located in the best part of the Mississippi pine belt, 
on one of the leading railroads. The plant is in successful 
and profitable operation, 

dress “C. 19." care of AMERICAN LUMBERMAN. 


VIRGIN REDWOOD TIMBER LAND 


1,524. acres; will cut 150 million feet. 75 percent clear 
in Northern California. Eight miles from harbor, %4 mile 


from R ddress 
N. C. KENDALL, 1012 Filbert St., Oakland, Cal. 


MILL SITE. 

Key to quarter billion feet fine yellow pine, white pine, 
fir and tamarack, mostly located on government and state 
lands; log pond for 10 million feet or more, 4 miles of 
flume, easy grade, will deliver the lumber to railroad. taking 
a 40 cent rate to Dakotas, Nebraska, Wyoming and Cole- 
rado points. Great opportunity for right party. 

ddres JACOB STITZEL, Colville, Wash. 


FOR SALE—HARDWOOD TIMBER LAND. 


80 acres on Santa Fe railroad, within twenty miles of 
Chicago; consists of oak, hickory and walnut. For location 
and particulars, address G. ¥F. SUCHER, Ogden, Iowa. 


COTTONWOOD STUMPAGE FOR SALE. 
A eee tract of fine unculled cottonwood on Illinois Cen- 
“6 














tral R. and Mississippi river below Memphis. 
WNER,” Room 403, 510 Pine St., St. Louls, Mo. 





THREE BARGAINS—FLORIDA AND GEORGIA 
Timberlands, entire plant and 90,000 acres of timber (70,000 
pine and 20,000 cypress), formerly property of the Carra- 
belle Land & Lumber Co.; shipping point at Carrabelle, Fla.. 
on the gulf. Timber extends in Leon, Liberty, Wakula and 
Franklin counties. Also convenient to Ochlocknee and New 
Rivers, and other streams for rafting. Mill has capacity of 
50,000 feet per day. We absolutely control this property. 

Also, 40,000 acres longleaf yellow pine in Coffee and 
Berrien counties, Ga., including two complete saw mf! plants 
of 25,000 and 40,000 capacity, several miles of timber rail- 
way, locomotives and equipment. 40,000 acres additional 
oe contiguous. We represent owners and not through 

rokers. 

Also, 45,000 acres of longleaf yellow pine in Taylor 
county, Fla. Pine, virgin quality. never en exploited: 
will average 4,000 feet per acre. 2.000 acres of red cypress. 
in tract, that will cut 3.000 to 30,000 feet per acre. Whole 
tract lies near Perry, Fla., to which point three connected 


railroads are pene completed. 
BROBSTON, FENDIG & CO., Brunswick, Ga. 








accra 
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WISCONSIN HARDWOOD LAND. 
For a conservative investor or for a party desiring location 
for hardwood mill, we have a choice tract in Price county, 
Wisconsin, will cut 35,000,000 hemlock and hardwood. 
Address HOBE-PETERS LAND CO., 
N. Y. Life Bldg., St. Paul, Minn. 


—TF YOU WAT A GILT EDGE INVESTMENT 
In timber land in \“ashington, Oregon or California. address 
ARTHUR P. SPRAGUE, 111 Marion St., Seattle, Wash. 


FOR SALE—YELLOW PINE TIMBER 
On 1,000 acres of land, eastern part of Texas; estimated 
5,000 * 6. ~— per acre’ price, $2 per acre, half cash. 
. EWART, 1021 Fullerton Bldg., St. Louis, Mo. 


FOR SALE-600 ACRES HARDWOOD TIMBER 
At junction of Elk and Birch rivers, W. Va. 
Address “B. A.,” care of AMERICAN LUMBERMAN. 


FOR SALE—5,000 ACRES HARDWOOD LAND 
In Desha county, pogo oe i. .50 per acre; 1,900 acres in 
t 3: on rai 
Cross county, $3 cRT. 1021 Fullerton Bldg., St, Louts. 


~ ‘TIMBER AND MINERAL LANDS FOR SALE. 
Land scrip. Pacific coast timber lands a specialty. Write 
for plats and information and booklet on sugar pine. Large 
and small tracts of finest — lands on the coast for sale. 
ARCUS W. BATES, 
4 uaehume Bldg., Duluth, Minn. 


FOR SALE-—BEST MILL SITE 
On Black river and St. L. I. M. & S. R. R., with or without 
saw mill; can be png whole or in part. "All kinds of tim- 
ber and land. Addre 

TENRY C. SEL LMEYER, Executor, Knobel, Ark. 


FOR SALE—ACCESSIBLE HARDWOOD LANDS. 

40,000 acres virgin oak, ash, cypress and gum timber lo- 
cated on the lower White river, Arkansas. Also some smaller 
tracts. GEO. W. CLARK, 181 Broadway, New York. 


CARSTENS & EARLES, INC., 
208 Bailey Bldg. Seattle, Washington; timber lands, mill 


























sites, saw and shingle miils; agents for non-resident in- 
vestors. References, the Commercial Agencies and Seattle 
banks. 





FOR SALE—SOUTHERN TIMBER LANDS. 
Tracts of all sizes. Write to J. L. FARLEY, De Soto, Mo. 


OREGON FIR, SUGAR PINE AND CEDAR 
For sale. Nearly 2,000 acres in one body, four miles up 
creek from railroad station. Gentle fall for flume. Every 
advantage of accessibility and easy logging. Ideal mill 
site controlling outside timber. Estimated 50,000,000 feet. 
Banking references exchanged. 
. F. BARKER & CO., Roseburg, Ore. 


FLORIDA TIMBER. 

40,000 acres saw mill timber, average 2,000 feet per acre. 
Lies along the Sea Board Air Line railway. Easy logging, 
low freight rates to gulf and Atlantic ports. Price $1.25 per 
acre, includes land; contains considerable cypress. Send for 
prospectus. BROBSTON, FENDIG & CO., Brunswick, Ga. 











FOR SALE IN TRACTS TO SUIT. 


Timber lands in Oregon, Idaho and Washington. 
H. F. CLOUGH, Room 8, Butler Hotel, Seattle, Wash. 





SOUTHERN PINE TIMBER FOR SALE. 

5,000 to 7,500 acres of good timber land in Georgia. 
Planing mill, dry kiln, turpentine still, buildings ete. Can 
be worked for turpentine two years longer. Local trade 
will use the coarse lumber. This will bear looking into. 

Address “HOO-HOO,” care of AMERICAN LUMBERMAN. 





FOR SALE. 
The property of The Michigan Land & Iron pag erg ee 
ited), in the Upper Peninsula of Michigan, for sale. This 


consists of timber land and mineral properties. 
lars address 
THE MICHIGAN IRON & LAND COMPANY (Ltd.), 
Marquette, Mich. 


G. B. PEAVEY, 503 NEW YORK BLOCK, SEATTLE, 
Saw and shingle mills for sale, and 80 millions of tim- 


[irda umber Shingles] 


For particu- 








fir Sale: 


FOR SALE-—-2 TO 5 CARS SOUND, DEAD CEDAR 
poles 25 and 30 feet long: price right. 
J. “EB. HOLLISTER, Pecatonica, Ill. 


LONG LEAF YELLOW PINE FOR SALE. 
Hlalf million feet 1x4 and 6, 12 to 20 feet long, cut full size, 
air dried. About 15 percent No. 1 common, 20 percent ‘“B,” 
balance “A.” To be sold all together, rough. Also 400 M. 
feet, 1x4 to 8 inch, cut full size, kiln dried stock: 80 per- 
cent clear face. Twenty cars 8, 10 and 12 inch, 80 percent 
clear face. AMERICAN LUMBER & MFG. CO., 
Montgomery, Ala. 


TO DEALERS ONLY—WRITE FOR PRICES. 
Michigan cedar shingles, all grades. for prompt shipment. 
HARRY GARBUTT, Janesville, Wis. 


FOR SALE—IDAHO CEDAR. 
Poles — piling, any length and size. Address 
DAHO LUMBER £ CEDAR CO., Spokane, Wash. 


FOR SALE 

2 cars 4-4 inch poplar 1 and 2. 
3 cars 4-4 inch poplar sap. 
5 cars 4-4 inch poplar common. 
6 cars 4-4 inch poplar cull. 
2 cars 4-4 inch ash = 
3 cars 4-4 inch ash ¢ 

MOBILE. ‘LUMBER COMPANY, Mobile, Ala. 


WANTED—TO CORRESPOND WITH PARTIES 
Using log run ash, poplar, oak, cottongum or maple by car- 
loads. Address “C, 24,” care of AMERICAN LUMBERMAN, 


FOR ‘SALE-YELLOW PINE LUMBER 
At right price. Correspondence of retail lumbermen and con- 
tractors desired. ENTERPRISE LUMBER CO., Waverly, Va. 


WANTED—A RELIABLE PURCHASER 
For the entire cut of a 20,000 eapechy mill for 1902. Ship- 
ping facilities Northern Pacific R. R. and Columbia river. 
orrespondence solicited. 
dress PACIFIC LUMBER CO., Carrollton, Wash. 























FOR SALE-SPECIAL. 
Se & 13-16x2% inch (as 4-4x3) No. 2 common floor- 


in 
S00 000 000 or 1 1-16x2%4 inch (as 5-4x3) No. 2 common floor- 


ing at $8.00. 

O. B. cars at our mills, Riderville, Ala. The last item 
of 5-4 inch flooring is nearly all edge grain. The same will 
apply to most of the 4-4 inch. The freight from our mills 
to Louisville, Ky., is 17c; to St. Louis, 19¢; to Chicago, 22c. 
By cutting out about 15 or 20 percent of fhe 5-4 inch the 
above flooring will make about as good a floor as No. 1 com- 
mon, E. E. JACKSON LUMBER CO., Washington, D. C. 


FOR SALE 


Dry longleaf yellow pine. 





Several cars of different dimensions 
from 1 to 4 inches thick: excellent quality, practically first and 
second grade: thoroughly air dried and in fine condition. Also 
some very fine 2% in. and 4 in. dry tough white ash 

Address ‘E. 15,” care of AMERICAN LUMBERMAN. 





FOR SALE-50 M FT. 7X9 SWITCH TIES 
; bgt Ol dry, cull, plain and quartered oak, mostly 1 
ne ¢e 


Address “D. 2,” care of AMERICAN LUMBERMAN. 


WHITE PINE SHINGLES—FOR SALE. 

Want to contract our output for 1902. Will manufacture 
from 10 to 15 millions 16 and 18-inch shingles. They will 
be made from live, standing white pine of excellent quality. 
Guarantee oy of timber and manufacturing equal to 
Michigan shingles. Rate to Philadelphia, 2ic. Buyer to ad- 
vance $1,000 cash and 1 aod monthly on output. 
your best offer. Addres 

PENNSYLVANIA LUMBER & SHINGLE CO., 
Peck, Carroll County, Va. 


FOR SALE—QUICK-—AT LOW PRICE. 
ears common plain white oak 4-4 thick, dry. 
ears common plain red oak 4-4 thick, dry. 
cars 1 and 2 plain red oak 4-4 thick, dry. 
ears 1 and 2 plain white oak 4-4 thick, dry. 
ears cull poplar 4-4 thick, dry. 
cars common poplar 4-4 thick, dry. 
car 1 and 2 poplar 4-4 thick, dry. 

Soft Elm. 
ears BS and better 3-in. thick, dry. 
car 5-4 common and better plain red, dry. 
ear 5-4 common ~~ white, dry 
. STIMSON, Hutingburg, Ind. 


RETAILERS WHO HANDLE COAL 
Will find the Coalier’s Actuary a great help. Sample pages 
free. AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


RED CEDAR PILING, POLES AND POSTS. 
All lengths. J. P. MEREDITH CEDAR CO., Memphis, Tenn. 


FOR SALE—COTTONWOOD. 
A large stock of box boards and firsts and seconds, in 
shipping condition. 
Address PAEPCKE-LEICHT LUMBER COMPANY 
Foot Illinois St., Chicago, Ill. 


= Hand Machinery | 


FOR SALE-—150 DISSTON’S KEYSTONE, 
one man cross cut saws, Champion tooth, 5 feet 6 “inches 
long. Will sell all or part. Bargain price. All new saws. 
Address DODGE MFG. “— Mishawaka, Ind. 








= 
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SECOND HAND WOODWORKING MACHINERY. 


1 24-inch double surfacer and matcher. J. A. Fay & Co. 
1 24-inch double surfacer and matcher. Rowley & Her- 
mance, ‘‘Portland.” 
38-inch Fay & Co. band saw with friction brake. 
36-inch Rowley & Hermance band saw. 
Universal horizontal car borer. 
Fay wheel and hub boring machine. 
Rowley & Hermance No. 2 pin hole borer. 
pulley mortiser. 
13-inch by 5-foot wood frame wood lathe. 
Houston door and sash mortiser. 
Boults moulder or carver. 
6-inch single sticker or moulder. 
No. 7 double sticker or moulder. 
Rowley & Hermance improved panel raiser. 
Fay & Co. double panel raiser. 
cross cut saw, wood frame. 
Gears two spindle shaper. wood top. 
Fay No. 3 two spindle shaper, iron top. 
ear tennoning machine. 
Smith sash and door tennoning machine. 
Houston sash and door tennoning machine. 
40-inch exhauster—Buffalo Forge Co. 
cornering and rounding machine. 
Variety wood worker. 


fh Fah eh th jh jk Pt jh hf fk ff ff fn fo 


U. BAIRD MACHINERY CO., Pittsburg, Pa. 





FOR SALE—ONE SAW MILL 


Capacity 10,000 feet per day. Engine and boiler complete. 
Address RICKARBY & DUNLAP, Attys., Mobile, Ala. 


Make us - 





REBUILT MACHINERY FOR SALE. 
Egan 14-inch 4-side 6-roll P. & M., with beading attach- 
ment; very heavy machine. 
Excelsior 14-inch 4-side 6-roll P. & M. 
Glen Cove 10-inch 4- od 6-roll floorer; Weight about 8,000 
pounds; almost new: $250. 
Harvey 8-inch 4- side 6-roll floorer, $135. 
Molders, 6-inch. 7-inch, 8-inch. late style. 
Sanders, 24-inch, 3 drums: 30-inch, 2 drums; 36-inch, 3 
drums. EDWARDS MACHINE Cco., 
34-36 West Washington St., Chicago; Til. 





SECOND HAND SAW MILL EQUIPMENT. 
1 Rich automatie gang saw sharpener. 
1 ~—— circular mill, carriage with 3 fractional head 
ocks. 
1 Hill steam log turner. 1 Friction log turner. - 
2 Millspaugh gang edgers—1 44 in. and 1 46 in. wide. 
2 Giddings & Lewis gang edgers, 51 in. wide. 
1 Two saw trimmer. 2 Endless chain log jackers. 
1 36 in. Sturtevant blower. 4 Saw dust conveyors. 


1 Pair 12x18 in. twin engines; steam and centrifugal pumps. 


18x36 in. saw mill engine. 18x24 in. saw mill engine. 
10 x 16 Cunningham twin engine rope feed. 
Boilers, live and idle rolls. shafting, ulleys and belting. 
AS. H. LINK MACHINERY CO., illiamsport, Pa. 





FOR SALE—WISCONSIN SAW MILL, 
Stocked with hardwood logs, mainly basswood. First class 
location, plenty of timber. 

Address “WISCONSIN,” care of AMERICAN LUMRERMAN, 





FOR ag >a DRUM 30 INCH SANDER. 


Very low p 
EDWARD” THOMPSON, 394 Orchard St., Chicago. 
FOR SALE-—ONE AUTOMATIC TURNING LATHE 
Suitable for balusters, ——- handles etc. 
RANK SPANGLER, Toledo, Ohio. 


SASH AND DOOR MACHINERY FOR SALE. 
1 42-in. Milwaukee Sander, three drum, very little used, 
practically new 
1 New Britain Machine Co. chain mortiser. 
1 Smith & Phillips Mfg. Co. window frame machine. 
Now in operation at Eutawviille. S. C. Inquire 
FRANCIS BE™DLER & CO., 22d & Loomis Sts., Chicago. 











CHEAP BAND MILL. 


We offer the following outfit at a very low figure to induce 


a quick sale. Particulars on request. 


One bull wheel rig. 
One overhead log turner. 


One four-block Allis No. 2 carriage, 40-inch opening, com- 


plete with track. 
One 8-foot Allington band mill, for 9-inch saws; left hand. 


One 6x8-inch Bartlett geared Twin engine rope feed with 


necessary sheaves. 
One set 12 10x30-inch geared driven lumber rolls. 
One steam jump cut-off saw. 


All necessary shafting, pulleys etc. Send for our complete 


monthly stock list. 


WICKES BROS., 


Saginaw, Mich. 





BIG BARGAIN IN SECOND HAND ENGINES. 

One Buckeye automatic cut-off engine, left hand. cylinder 
12 in. dia. x 21 in. stroke, band wheel 72 in. dia., 20 in. face, 
estimated H.P. 100. Strictly first-class, practically as good 
a eee A rere re $750.00 
One Sinker Davis plain slide valve engine, right hand, cylin- 
der 16 in. dia. by 24 in. stroke, complete with large balance 
wheel; also band wheel 10 ft. dia. by 20 in. face. A fine 
engine for saw mill, thoroughly repaired and ‘Guesantest 
rated at 125 H.P. Another great bargain at........ $525.00 
One 30-H.P. Sinker Davis plain slide valve oo right 
hand, cylinder 10 in. dia’ by 20 in. stroke, band wheel 5 ft. 
dia., 14 in. face. Recently repaired and in good order. 
Pe saae sccdecess 225.00 
One Morris center crank 40-H.P. engine, cylinder 12 in. dia. 
by 12 in. stroke, — —— 56 in. dia. by 15 in. face. In 
good repair. CU Gvivac cucedeevoekaceenencsaed $300.00 
One Atlas center pn 20-H.P. engine, cylinder 9 in. dia. by 
12 in. stroke, two band wheels each 42x9 in. face. Looks to 
WO BOR. PUG ndaccaccssn pececaceneqecadecnseees 215.00 
One Taylor plain slide valve left-hand engine, cylinder 12 in. 
dia. by 20 in. stroke, 50 H.P.. band wheel 7 ft. dia by 13 in. 
a This engine is in first-class shape and is a bargain 


aie eum $350.00 
For further particulars and terms write t 
KELLETT-CHATHAM MACHINERY CO. Waco, Tex. 


BUCKEYE ENGINE FOR SALE, 

100 h. p. high speed automatic. Cylinder 12x16-in. 
68-in. fly wheels and sub base. 

W. S. McKINNEY, 202 Dearborn St., Chicago. 


FOR SALE-STEARNS CIRCULAR SAW MILL 
Complete with ur. 
. & H. J. TIBBITS, Ravenna, Mich. 


FOR SALE-—45 H.P. pth phage SAW MILL. 
Al. For full particulars a —— writ 
MRS. “SCOTT. Ayersville, O. 


FOR SALE—ONE 2-SAW EDGER. 
Also 2 block Allis carriage. Cheap. 
LITCHFIELD-STEVENS LUMBER co., LTD., 
Cross Village, Mich. 


FOR SALE—PORTABLE BAND 
And veneer saw mill in good running order. Equipped with 
engine, boiler, band, veneer, cut off and edging saws in per- 
fect condition. Good reasons for selling. A bargain if sold 
at once. Addre 
“PHYSICIAN,” 341 Fulton St., Chicago, IIl. 


SAW AND — MILL MACHINERY 
~ sale. Inquire 
HB GEO. PANKRATZ LUMBER C0O.. Sturgeon Bay. Wia 


ee 
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DYNAMOS AND MOTORS 
Large stock, standard makes, right prices. 
We buy, sell and trade. 
SCHUREMAN & HAYDEN, 
137-139 South Clinton St., Chicago. 





FOR SALE—WOODWORKING MACHINERY. 
Before buying write for our late list. Every machine re- 
built in our shop. Condition guarantee 
PRICE MACHINERY COMPANY. 
508 Great Northern Bldg., Chicago. 


ENGINE FOR SALE. 
24x30 in. slide valve, left hand. In good operative condi- 
tion. Write for description and price 
DAVID TOZER, Stillwater, Minn. 


FOR SALE-—ONE DRY KILN OUTFIT 
Consisting of one 66-inch Sturtevant blower with engine at- 
tached to side; six sections of 1-inch radiator pipe, 460 
lineal feet to the section, with 6-inch gate valve. Write us 
for price. KILBY LOCOMOTIVE & MACHINE WORKS, 

Anniston, Ala. 
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SECOND HAND MACHINERY, ETC. 


battery of six boilers, 54 inches by 20 feet. 
horizontal tubular boiler, 48 inches by 12 feet. 
horizontal tubular boiler, 40 inches by 10 feet. 
battery two boilers, 48 inches by 20 feet. 
30-horsepower firebox boiler. 

20-horsepower vertical boiler. 

8-horse power firebox boiler. 


5-horsepower vertical engine and boller. 
30x36-inch heavy slide valve engine. 
16x24 Blymer engine. 

16x24 right hand Mansfield engine. 
16x24 left hand Mansfield engine, 

(Note—The last two mentioned engines can be mounted as 
twins if desired.) 
14x28 side crank engine. 
10x16 center crank engine. 
10x12 center crank engine. 

7x10 center crank engine. 
right hand heavy Allis circular saw mill. 
left hand heavy Allis circular saw mill. 
Munn 5-saw gang edgers. 
Clark 6-saw gang edger. 
8-saw slab slashers. 
6-saw trimmer. 
log pull-up. 
24-inch circular resawing machine. 

Several trains of live and dead rolls, locomotives, cars, 
rails, pumps, belting, pulleys, shafting, saws, conveyors, lum- 
ber cars etc. Send for complete catalogue. 

DILLEY FOUNDRY CO., Pine Bluff, Ark. 


FOR SALE—SAW MILL OUTFIT. 


ae fred fd fh jh ah fomk fe fd oh fh fa 


frre fame fl BS fed BND fed prs rad pd feel ed 


BRAT Re onic aca 5 5 FSGS SS W's Os es es OES $500.00 
1 Wickes engine, 22x26... 0... scccvccccvcccevecevece 500.00 
A GCptns, IEERE. «ccc svcseceecc cess ecsercceeseys 300.00 
1 log jack and Chain.......ccccsccccccvcccccccvcs 100.00 
1 S-inch steam feed... ...cccevccesccrvcesveveeee 200.00 
1 Rogers nigger and Loud log loader............... 100.00 
ZT FAUT SHORT UBT «00.55 v0. 05.5 9: 0.00.9:0\6 0.0'5'510 0:0 s10:0:8 0 175.00 
1 saw frame, complete; Arbor, 6 feet by 4 inches di- 


ameter; pulley, guide, easing rolls, boxes, top saw 


arbor; 2% inches diameter, wood husk, new... 150.00 
1 3-block carriage, Manistee set workS..........++. 200.00 
1 set live rolls and driving gear for same.......... 150.00 
2 PERS GOMES cc occwecen ce dene eeesscrrgrees neem $250.00 
DL BORIS COOP. o.66 oc wcccn cece res sesteesesceereee 200.00 
1 CHIDO GIBENE?. «c ocsc ccc cccresepeesesvessvens es 100.00 
1 slab-butting saw, with live rolls driven by chain.. 50.00 
2 Forsythe trimmers, trimming 10 to 18 feet in 

ee Ae ae ee rrr tne 150.00 


Slab and sawdust carrier chain and driving gear. 
Shafting and pulleys. 
Large amounts of miscellaneous machinery. 
Bicycle rim plant. 
Shingle outfit. 
Tie mill outfit. 
H. M. LOUD’S SONS COMPANY, Au Sable, Mich. 





FOR SALE—WOODWORKING MACHINERY. 
Over 300 machines in stock. Write us. 
MACHINERY EXCHANGE, 13-15 No. Canal St., Chicago. 


FOR SALE OR EXCHANGE. 

Boilers, engines, pumps etc. Two 80-horsepower Babcock 
& Wilcox water tube boilers, a large assortment of tubular 
and fire box boilers, Corliss, slide valve and upright engines, 
single and duplex pumps, feed water heaters etc. Goods con- 
stantly listed with us: all goods guaranteed as represented. 
Send for stock list and let us know your wants and we will 
supply you. H. MOOERS & Co., 

Steamfitting and Machine Shop, 
Second and Sycamore Sts., Milwaukee, is. 








SECOND HAND DYNAMOS AND MOTORS. 
We carry a large stock of high grade dynamos and motors 
for all purposes and fully guarantee every machine we sell. 
We are equipped to promptly rewind any make of machine 
and solicit your correspondence if you wish to buy or sell. 
GUARANTEE ELECTRIC COMPANY, 
133 to 139 South Clinton St., Chicago. 
Cuas. E. Grecory, President. 


FOR SALE—SECOND HAND MACHINERY. 

All sizes Cunningham geared twin engine steam feeds; all 
sizes Prescott steam feeds; one-Stearns two-block carriage; 
one Remington slide valve engine, 18x36 in.; one Greenwald 
slide valve engine, 10x20 in.; two 36-in. and three 32-in. cir- 
cular saws: one 16x20 in. slide valve engine; six Hill 
clutches, 54x9 in.; one large Conway pump; one No. 4 
Deluge pump; 4-in., 5-in., 7-in. and 10-in. steam separators ; 
one 72-in. Rodgers edger; one Allis circular mill, with top 
saw rig: band and gang saws; two 12-inch brazing clamps; 
one Rhodes circular swage; one 40-in., one 48-in. and one 
52-in. Wilkin steam gang; also one 11x15 center crank Erie 
City engine with Nordburg automatic governor; one 10x12- 
in. Beck twin engine steam feed: one 6-in. Gardner governor. 

THE FILER & STOWELL CO., Milwaukee, Wis. 


FOR SALE—REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing mill, 
hoop, stave and heading machinery, If you have any machin- 
ery to sell or exchange, write us, 
HANNA-BRACKENRIDGE CO., Fort Wayne, Ind. 


FirSle-Logging hy Cipment 


TRUNK LINE POWER A SPECIALTY. 

South Side and Brooklyn Elevated railroad engines; small 
drivers closely coupled. Used on logging roads throughout 
the United States. 

SPECIAL, 














51 ton Consolidation, 40 ton 10 wheelers and 
moguls, 4 and 6 wheel switchers. Immediate 
delivery. 

Freight and Passenger Cars. 

Write fully your requirements. 

FITZ-HUGH & COMPANY, Chicago and New York. 





NARROW GAUGE EQUIPMENT. 

American Locomotive Works Standard New Saddle Tank 
Contraction Engines, Immediate delivery. 100 Gondola and 
Flat Cars—large and medium capacity—-in excellent condi- 
tion. 

Box, Ore and Rock Cars. 

Locomotives of different types. 

Passenger Cars. Freight Trucks—will make logging cars. 

All from branches of the Chicago, Milwaukee & St. Paul 
I. R., and the Duluth, South Shore & Atlantic R. R., re- 
cently changed to standard gauge. 

FITZ-HUGH & COMPANY. 
Monadnock Block, No. 141 Broadway, 
Chicago. New York. 





FOR SALE-—-ONE FIRST CLASS LOGGING ENGINE 
One first class 30 ton, 7 ft. ridged wheel, 14x22 cylinder, 4 
drivers and front trucks, 8 wheel tender; capacity, 3,000 


gallons. Address “E. 4,” care of AMERICAN LUMBERMAN. 
FOR SALE. 
1 36-inch gage 15 ton Shay geared locomotive. 
1 4-foot 8%-inch gage 20 ton Shay geared locomotive. 
1 7 ton, 36-inch gage Byers geared locomotive. 
2 12x16, 36-inch gage Mogul locomotives. 
1 14x16, 36-inch gage Mogul locomotive. 


TORBERT & PECKHAM, 
1603 Monadnock Block, Chicago. 


400 TONS 35 LB. RELAYERS 
sale in lots to suit. Chicago delivery. 
TEMPLETON, KENLY & CO., LTD., 
The Rookery, Chicago. 





For 





FOR SALE—1000 TONS 40 LB. 
Relaying steel rails, with splices. Prompt shipment, south- 
ern delivery. 


SHOOK & FLETCHER, Birmingham, Ala. 





FOR SALE—CASH OR EASY PAYMENTS. 

Locomotives, box, flat, gondola and logging cars, standard 
and narrow gage; Climax geared locomotives, all gages. 

Write for description and prices. 

SPECIAL BARGAINS, 

Standard gage 40,000 capacity 40-foot flat cars, standard 
gage cabooses. 

South Side Alley L engines, $2,500.00 each ; 34-foot stand- 
ard gage flat cars, 54-ton consolidated engines, 50-ton mogul 
engines, 42-ton mogul engines. 

Russell logging cars, 24-inch wheels; B. & N. logging cars, 
28-inch wheels; standard gage 60,000 capacity box, flat and 
gondola cars. F. M. PEASE, Incorporated, 

355 Dearborn St., Chicago, Ill. 


RAILS FOR SALE. 

20 tons 12 and 16 Ib. steel, East St. Louis delivery. 
100 tons 20-lb. steel, Jonesboro or Luxora, Ark., delivery. 
100 tons 20-lb. steel, Ellisville, Miss., delivery. 

500 tons 30-lb. steel, Fort Worth, Tex., delivery. 
50 tons 35-lb. steel, Fort Worth, Tex., delivery. 
500 tons 35-lb. steel, Lufkin, Tex., delivery. 
500 tons 35-lb. iron, Middleton, Tenn., delivery. 
200 tons 35-lb. steel, East St. Louis delivery. 
200 tons 40-lb. iron, New Orleans delivery. 
300 tons 40-lb. steel, East St. Louis delivery. 
250 tons 52-Ib. steel, East St. Louis delivery. 
500 tons 60-lb. steel, East St. Louis delivery. 
WALTER A. ZELNICKER in St. Louis. 


FOR SALE NARROW GAUGE MOGUL TYPE 
Logging locomotive. 12x18-inch cylinders, 36-inch drivers, 
steam brakes, with separate 8-wheeled tender; locomotive 
just overhauled and in strictly first class condition through- 











out. For further particulars and price, write 
M. MITSHKUN CO., Detroit, Mich. 
BE. H. Wood. W. B. Huskey. 


WOOD & COMPANY, RAILWAY EQUIPMENT. 
“No. 440 Marquette Bldg., Chicago, III. 
For Sale. 


Eight wheel, ten wheel and Mogul locomotives, 40 to 56 
tons. Coaches, box and flat cars; Pullman parlor cars— 
will make ideal coach. Very cheap. 





FOR SALE—LOGGING RAILWAY EQUIPMENT. 
2 locomotives 42-in. gauge. 
82 cars, Russell Wheel & Foundry Co. make. 
Will take lumber in payment. Address 
CULVER LUMBER & MFG. CO., Sedgwick, Ark. 





STEEL RELAYING RAILS FOR SALE. 

800 tons, standard section, steel T rails, 30 lbs. to the 
yard, with joints, frogs and switches in central Pennsyl- 
Immediate shipment. HYDE BROS. & CO., 

902-903 Lewis Building, Pittsburg, Pa. 


vania. 





FOR SALE—LOCOMOTIVES, 
Standard gage, 4 and 6-driver saddle tank, weighing 22 to 
35 tons, just overhauled, immediate shipment. Write for 
prices on above or any other stock you may want and gage. 
HE MALES CoO., Aetna Blidg., Cincinnati. 
Room 1208 Home Life Bldg., 256-257 Broadway, 
New York. 





FOR SALE, 
Second hand locomotives, steam shovels, cars, contractors’ 
tools and rails; standard and narrow gages, different 
weights and types. Logging railway equipment is our spe- 


cialty. Write for our 1902 catalog just out. 


M. MITSHKUN Co., 
925-6-7 Chamber of Commerce Bldg., 
Detroit, Mich. 


FOR SALE—NEW OR SECOND HAND 
Light steel rails and splice joints. We are in the market 
to buy rails, fit to relay, «f any weight and in any quantity 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pg. ~* 


RELAYING RAILS. 

We have twenty (20) miles of 35-lb. steel relayers with 
plates in first class condition, for delivery west of the Mis. 
sissippi river. Also locomotives, cars, ete. 

DILLEY FOUNDRY CO., Pine Bluff, Ark, 


FOR SALE—RELAYING RAIL. 

All of the 50, 56 and 60 pound steel T relaying rails from 
the Washburn, Bayfield & Iron River railway; several thou- 
sand tons in all. Immediate delivery. 

F, M. PEASE, 355 Dearborn St., Chicago. 


WANTED—TO BUY OR SELL RELAYING RAILS 
12 lbs. and heavier, in carloads or more. Correspondence 
solicited. JOHN B. NEWKIRK & CO., Philadelphia. 


FOR SALE. 
86 narrow gage coke dump cars. 
20 narrow gage coal and flat cars. 
3 narrow gage box cars. 
1 narrow gage caboose car. 
3 narrow gage locomotives. 
700 tons 35-pounds relaying steel rails. 
For delivery f. o. b. Lordsburg, N. M., or El Paso, Tex 
All in first class condition for use. ‘ 
BLOCK-POLLAK IRON CO., Marquette Bldg., Chicago. 


FOR SALE—LOCOMOTIVES AND CARS 
_ Freight, passenger and logging locomotives of all descrip- 
tions; also freight, passenger and logging cars. Send for de 
scription. F, M. HICKS, 225 Dearborn St., Chicago, 


THE LUMBERMAN’S ACTUARY 
Gives the feet in all stock sizes from 1 to 1,000 pieces and 
the amount at prices from $1 to $50 a thousand of any quan- 
tity from 1 to 26,000 feet—results ready for use. Cut-in 
index. Delivered, in cloth binding, for $2.50; in leather, for 
$3.00. Free sample pages. For sale by the : 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


[FerSaeusinessOpporlunis | 


FOR SALE—NEW CIRCULAR SAW MILL. 
40,000 capacity, at West Branch, Mich., with new modern 
lath mill, on a stream, with pond for storing and handling 
logs at mill; pole road with cars for summer logging: mill 
surrounded with several years’ cut of hemlock and hardwood 
timber 10 rods to 1% miles from mills; camps complete for 
70 men, Will sell mill and timber, with or without land, on 
easy terms. For particulars write 

W. C. STERLING, Monroe, Mich. 
SAW MILL FOR SALE. 
in southwest Georgia; 15 thousand acres Georgia pine tim- 
ber, 25 thousand acres in easy access. Mill is complete; 
dry kilns, planing mill, railroad, trams ete.; very desirable. 
Good reason for selling. Offered .at bargain. 
Address SAM W. SMITH, Albany, Ga. 


| HAVE NOW AN OLD ESTABLISHED AND 
well paying retail lumber yard in Chicago, and am in need 
of additional capital to extend business. Strictest inves- 
tigation invited to prospective investors. 
dress “E. 1,” care of AMERICAN LUMBERMAN. 


FOR SALE, 
If sold quickly, saw mill, dry kiln, planing mill ; 20,000 capa- 
city, mostly new, and 3,000 acres virgin timber in Missis- 
sippi, hardwood and pine, controlling about 2,000 more long- 
leaf pine. For particulars address 
“BE. 9,” care of AMERICAN LUMBERMAN., 


FOR SALE OR EXCHANGE. 

320 acres in the great wheat growing district of Kansas, 
substantial dwelling. Price $62 per acre. Would exchange 
above for good saw mill plant and timber. 

Address J. WAYNE TEMPLIN, Coatesville, Pa. 


FOR SALE-—PLANING MILL. 
Lumber yard and builders’ supplies. Good distributing point 
for lumber. Fine opening for contractors, as one hundred 
new houses are needed this year. Pedple coming fast as 
houses can be built. 600 new lots laid out and selling fast. 
S. MORGAN, Freedom, Pa. 


RARE CHANCE. 

For Sale—The entire stock of lumber and building mate- 
rial of a well situated retail lumber yard. The real estate 
also can be had at a reasonable price. So write at once for 
particulars if you mean business only. 

Address “D. 1,” care of AMERICAN LUMBERMAN. 


N. C. PINE PLANT AND TIMBER FOR SALE 
Water and rail shipments, healthy locality, now in full 
operation, good supply timber, kilns and all equipments com- 


plete. 
Address 





















































“PINE,” care of AMERICAN LUMBERMAN. 


FOR SALE-—-VALUABLE SAW MILL PROPERTY 
On Georgian bay, in the province of Ontario, situated at 
town of Wiarton, and about 1900 acres of hardwood and 
hemlock timber lands on Bruce peninsula, together with 
railway sidings and docks. The saw mill is a new one, suit- 
able for manufacture of pine and hardwood lumber and lath, 
with excellent facilities for shipment by rail or water. The 
saw mill may be purchased with or without the timber lands. 

For further particulars apply to the undersigned. 

Wiarton, 17th Jan., 1902. 

W. J. FERGUSON, Solicitor for Owners, Wiarton, Ont. 


WANTED—AN ACTIVE PARTNER 
With capital, in the Whoiesale lumber business at one of 
the best distributing points on the lower lakes. Business 
already established and in running order. Address 
“LUMBER BUSINESS,” care of AMERICAN LUMBERMAN. 











FOR SALE QUICK—FINE LOGGING OUTFIT. 

1 42-inch gage 20-ton Climax geared locomotive, complete 
and in first class running order. 

6 42-inch gage 8-wheel logging cars, extra heavy and in 
fine order, 

1 56-inch Farquhar saw mill, with engine, boiler, trim- 
mer, cut off saws, lath mill ete. 

All located in central Pennsylvania. 

THOMAS P. CONARD, 
119 South Fourth St., Philadelphia, Pa. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally pook costs 75 cents a copy or $4 for six; 
yet thousands of copies are sold and hardwood men who 
once use them always use them. Why? Because they are 
the best. For sample pages and description address 

THE AMERICAN LUMBERMAN, 
315 Dearborn Ct., Chicago. 








FOR SALE-AN OLD ESTABLISHED RETAIL 
Lumber business in central Missouri, on account of owner's 
change of location. Address 

“D. 27,” care of AMERICAN LUMBERMAN. 


FOR SALE-—RETAIL LUMBER YARD. 
Central Illinois, growing city of 30,000; clean stock; no real 
estate. Address “D. 28,” care of AMERICAN LUMBERMAN. 


FOR SALE—ONE-HALF INTEREST 
In good band mill in Wisconsin. Plenty of timber; about 
4.000.000 feet of hemlock and hardwood goes with the mill. 
Plenty more to be had adjoining. 
Address “D, 12,” care of AMERICAN LUMBERMAN. 


FOR SALE LUMBER YARD 
And hardware stock. Best business in central Illinois. 
Address “D, 34,” care of AMERICAN LUMBERMAN. 
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TRUSTEE’S SALE. 
At auction of lumber yard and manufactory in Springfield, 


Merhe Estate of Philip H. Potter, in bankruptcy, of Spring- 
field, Mass., will be sold at public auction on tlie premises in 
said Springfield, on Saturday, the 8th day of February, 1902, 
at 10 o'clock in the forenoon. : : 
The property consists of about six (6) acres of land with 


» buildings thereon, with complete railroad track facilities 
oe acted with the New York, New Haven & Hartford 
R. R. Co. 


The buildings include mill, 56x300 feet, two stories, dry 
kilns, boiler and engine house, two lumber sheds (piped) 
capacity 8,000,000 feet, one barn, five double tenement 
houses, one single house, one coal trestle, 500 H. P. engine, 
boilers and stack, pumps and fixtures, 2 Sturtevant drying 
apparatus, a complete sprinkling system, which insures a low 
rate of insurance, a complete electric lighting plant, also a 
full equipment of modern machinery for the manufacture of 
lumber, sash, doors, blinds and all kinds of cabinet work. 
This plant is one of the largest and most complete in the 
New England states. Business of $40,000 has been done 
with this plant in one month. The stock of lumber remain- 
ing will be sold at auction at the same time. ‘ 

Plans of the land and buildings and schedule of machinery 
may be examined at my office at any time or at the factory, 
850 State Street. 

Springfield, Mass., January 16,1902, 

FRANK E. CARPENTER, Trustee, 
257 Main St., Springfield, Mass. 


WANTED-—PARTNER IN ESTABLISHED 
Hardwood lumber business, with $3,000 to $5,000 capital, 
who can take charge of office and financial part of business. 
Strictly confidential. : 

Address “DPD. 20,” care of AMERICAN LUMBERMAN. 


FOR SALE—SAW MILL COMPLETE. 

Rotary saw, surfacer, planer etc.; 40,000 capacity; with 
two sections of timber land. Timber for several years. On 
side track of Great Northern road. 48 miles west of Kalispel’ 
Mont. Address McC. WININGER, Kalispell, Mont. 


FOR SALE-—1i,000 ACRES CHOICE HARDWOOD 
And Hemlock lands in Presque Isle county, Michigan. Stave 
and heading mill, planing mill and docks. One of the best 
points for water shipments on Lake Huron. A _ splendid 
opportunity for a large business. Best reasons for selling. 
ddress HERMAN HOEFT, Rogers City, Mich. 














SETTLERS LOW RATES. 
During March and April, 1902, the Northern Pacific will 
sell ONE WAY SECOND CLASS SETTLERS tickets from 
eastern terminal points—St. Paul, Minneapolis, Ashland, 
Duluth and the Superiors—at greatly reduced rates to 
nearly all points on its main line, branches and connecting 
lines, west of North Dakota. These tickets to Northern 
Pacific points will be good for stopover west of Hope, Idaho. 
For example, the rate to Portland and North Pacific coast 
common points will be $25. For further detailed infor- 
mation about these rates call upon or write to Chas. S. Fee 
Gen. Pass. & Tkt. Agent, Nor. Pac. Ry., St. Paul, Minn. 


, 


The Himmelberger-Luce Land & Lumber Co. 


Manufacturers c? 


Red Gum and Hardwood Lumber. 


A. B. C. and Lumberman’s 
les Used. 





Morehouse, Mo. 





Some of the important valleys reached by the Northern 
Pacific are the Yellowstone, Gallatin, Madison, Deer Lodge, 
Bitter Root and Clark Fork, in Montana, the Palouse, Big 
Bend, Colville, Clearwater, Walla Walla and Yakima valleys 
in Idaho and Washington, the Puget Sound and British 
Columbia regions and the Oregon country. It is a vast 
empire where climate, soil and other advantages make of it 
a favored land. 


WINTER CRUISE TO HAVANA. 

Why not try a journey to Havana and the “Pearl of the 
Antilles” as a change? Havana is the most quaintly attrac- 
tive city of the new world. Its winter climate is superb, its 
other attractions unsurpassed. It is reached easily by the 
ships of the Southern Pacific company, which operate out 
of New Orleans, leaving each Saturday, making the trip in 
forty-eight hours. The new steamers Chalmette and Excel- 
sior are splendidly equipped with all modern improvements 
and offer a delightful method of making a pleasant winter 
voyage. Send 4 cents for our Havana booklet, with rates 
and descriptive account of Cuba. Address any agent of the 
Southern Pacific Company or 

W. G. NEIMYER, G. Agt.. 
193 Clark St. Chicago, III. 


THE WORLD WIDE POPULARITY 

Of the famous Hot Springs, of Arkansas, for health-restor- 
ing properties has brought thousands of invalids from all 
quarters of the world to partake of its restorative waters. 
The season opened January ist and no winter resort offers 
better facilities for rest and curative advantages than Hot 
Springs, Ark. The springs are under the control of the 
U. S. government, which guarantees moderate charges and 
good treatment at the baths. The quickest and most com- 
fortable route for the people of the west and northwest is 
the Iowa Central. Very low round trip rates are now in 
effect over this line. For full information address ticket 
_— or GEO. S. BATTY, G. P. & T. A., Marshalltown, 
owa. 








PARTNER WITH CAPITAL 
Desired by young man having established lumber trade and 
operating modern planing mill in Ohio town. Three rail- 
roads. Fine surrounding country and brilliant outlook for 
1902. Address “B. 22,” care of AMERICAN LUMBERMAN. 


FOR SALE—FIRST CLASS SHINGLE MILL. 
Double block and hand machine. Shingle sizers all com- 
plete. First class outfit. Capacity 100,000 shingles per day. 
Plenty of cypress timber to be had. Fine opening for a prac- 
tical man. Address BELL & CO., Logansport, La. 


firSole = Misoellaneous | 


FOR SALE OR TRADE FOR TIMBER LANDS. 
A valuable patent, ratchet wrench and drill. Send for 
description and price. ; 
J. H. FITCH, R. F. D. No. 1, Ludington, Mich. 


NAVAJO BLANKETS 
Make the best rugs in the world. Never wear out; beauti- 
ful designs. Blankets of native wool, $1.00 to $2.00 per 
lb., according to the weave and design, and blankets made 
from Germantown yarn extra fine quality, from $3.00 to 
$5.00 per lb. Correspondence solicited. 

STUBBS & JACKWAY, Durango, Colo. 


SCRIBNER’S LUMBER AND LOG BOOK 
Gives measurements of all kinds of Lumber-Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws: Cord Wood Tables; Felling 
Trees: Growth of Trees; Land Measure; Wages, Rent, Board, 
Interest; Stave and Heading Bolts etc. 

Price, 25 cents per copy. 
AMERICAN LUMBERMAN, Chicago. 


FOR SALE—TUGS 
Niagara, Samson, A. J. Smith, all in first-class condl- 
tion. For full particulars address FRANK PERRY, 
Sault Ste. Marie, Mich. 


FOR SALE—TUG BALCOM. 

Powerful light draft, side wheel; built of solid oak for log 
and raft towing on Green Bay and rivers; perfect condition; 
draft 3% feet ; can go anywhere on lakes or gulf; no further 
use for her. HOLT LUMBER CO., Chicago. 


WANTED—EVERY LUMBERMAN 
To use our Patent Lumber Buggy, the best and cheapest 
buggy on earth. If they don’t suit you, return them and we 
will pay all freight. 
THE W. K. HENDERSON IRON WORKS, Shreveport, La. 
































WRITE YOUNG STONE COMPANY, 
305 Chamber of Commerce Bldg., Chicago, for prices. Large 
stock, best material, unequaled facilities. 


DON’T BURN YOUR SLABS! 


Our circular will fully explain the Power Feed Resaw for 
converting them into boards from % inch up to any thick- 
ness. Same with planks or flitches. 

JOHN W. HUSSEY, Sole Agent, 
No. 1 Broadway, New York. 


e 
General Miscellaneous 
A WINTER TRIP TO CALIFORNIA. 

A cold winter means bad health. Avoid both by going to 
California, the land of the sunshine, fruit and flowers. 
Golf, tennis, polo and salt water bathing. The celebrated 
Sunset Limited service, operated by the Southern Pacific 
Company, offers through composite, compartment sleepers 
and drawing-room cars, with incomparable dining car and 
meals a la carte. ‘Tri-weekly between New Orleans, Los 
Angeles and San Francisco, leaving the Crescent City each 
Monday, Thursday and Saturday. For literature, rates, 
reservations etc. address any ge gg races agent or 


3. NEIMYE 


. » G. Agt., 
193 Clark St., Chicago, Ill. 














AVOID SNOW BLOCKADES 
In your trip to California points--San Diego, Los Angeles, 
Pasadena and San Francisco—by getting your ticket over the 
Iowa Central and the Santa Fe route. Besides saving over 
a day's time in the trip, you will enjoy the palatial com- 
forts of the popular “California Limited,” certainly one of 
the most luxuriously appointed trains in the world. For 
rates, information and handsomely illustrated booklet on 
the “Land of Flowers,” address GEO. S. BATTY, G. P. & T. 
A., Marshalltown, Iowa. 


HOMEKEEPERS’ OPPORTUNITY. 

On the first and third Tuesdays of January and Febru- 
ary, 1902, the Iowa Central will sell homeseekers’ excursion 
tickets to points in Iowa, Minnesota, Montana, Nebraska, 
Kansas, Oklahoma, Texas and elsewhere in the South, South- 
east and Southwest, at one fare plus two dollars for the 
round trip with final return limit of twenty-one days. 
Iowa Central Route is the acknowledged short line to the 
North, Northwest, West, South and Southwest, and has first 
class equipment, through chair cars and sleeping cars with 
“ast ime. t lands the homeseekers’ in the best section. 
uc. full particulars call on ticket agents, or address GEO. 
S. ba’ TY, G. P. & T. A., Marshalltown, Iowa. 


MANUFACTURERS AND SETTLERS 
Can find plenty of inducements and good land in rapidly 
developing northern Wisconsin, which is the richest grazing 
section in the country. Timber, iron ore, clay and kaolin 
are plentiful. The Wisconsin Central railway runs through 
the center of this region, affording unexcelled transportation 
facilities. Illustrated booklets and maps can be obtained 
free of charge by addressing W. H. Killen, Land and Indus- 
trial Commissioner, or JAS. C. POND, 
Gen. Pass. Agt., Milwaukee, Wis. 
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YELLOW PINE LUMBER COMPANY, 


DEALERS IN 


Rough and Dressed Lumber for Export and Domestic 


J. . Miles, Pres’t & Gen’! Mgr., and Mgr. Gulf City Mills. 
D. J. McDonald. Sec’y and Treas. 
Cable Address, “ DUNMARCH.” MOBILE, ALA. 








Pine, Hemlock, Hardwoods. 
SEND US YOUR STOCK LISTS 


A.B. MEEACHRons co. 














CHIPPEWA 


Cork Pine Shingles 


MANUFACTURED BY 


Half Moon Lake Shingle Co., 


EAU CLAIRE, WIS. 


Members of the Missouri & Kansas Association of Lumber Dealers. 














The Underwood Veneer Co, 
‘wives. VENEERS 
WAUSAU, WISCONSIN. 


Chicago Office: 44 and 46 N. Peoria Street. 




















For Sale stitpine Gut Basewooa. 
Wolverine Cedar & Lumber Co. 


Write for Prices. MENOMINEE, MICH. 








WAN TE D Output of Hemlock Mill for com- 
= ing season to sell on commission. 
I inch 1st and 2d Basswood. 
1 inch Log Run Basswood. 


Cusick, Jacobson & Baldwin, 


WAUPACA, WIS. 





Veneered Hardwood Doors 


STILES AND RAILS. 





The best veneered door in the market and no more 
expensive than flat veneered doors. Estimates on 
doors promptly made. 


SEND US YOUR LISTS. 


THE COMPOUND DOOR CO. 


St. Joseph, Mich. 


























J. H. TSCHUDY 


HARDWOOD LUMBER CO., 


QUARTERED 


Kansas City, Mo. 








ELMER H. ADAMS, 


Attorney at Law. 


Lien Law, 
Specialties : | Collections, 
——————— (_ Timber Land Titles. 


Also Purchase Timber Lands— Many Years Experience. 
For particulars call or address 


ROOMS 141, 142 and 143 HARTFORD BLDG. 


Cor. Mavison ano Dearsorn Sts. 


Telephone Central 618. P .... CHICAGO. 


Rererence: THE AMERICAN LUMBERMAN. 





























Fesruary 1, 1909. 
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IN THE REDWOOD’S REALM. 





Byways of Wild Nature and Highways of Industry—The Constant Aim Will Be to Present 
Truthful Pictures Without Exaggeration of Coloring. 





REDWOOD. 

No one can form an adequate and truthful 
conception of the magnitude, density and grand- 
eur of the redwood forests of California unless 
he has viewed them with his own eyes. To him 
who has unfortunately never had this privilege 
the camera comes with its views, circumscribed 
as they necessarily must be and serving princi- 
pally as hints of beauties yet unseen. As a con- 
templation of the countless stars serves to broad- 
en the mind of man and impress him with an 
idea of his own insignificance, so also, in a less 
degree, does an actual view of the mighty trees 
of a redwood forest involuntarily impress the 
mind of an eastern lumberman with the compar- 
ative insignificance of the pine, the hemlock and 
other trees with which he has for years been 
familiar. 

In this series of articles on the merits of what 
is, everything considered, the most wonderful 
wood in the world, 
the camera has 


who is not a believer in involuntary incineration. 
A fire-proof roof made of wood sounds like an 
anomaly, but it is nevertheless true. No one 
will assert that redwood will not burn. It burns 
so slowly, however, and the fire is so easily and 
quickly extinguished that a redwood shingle roof 
serves in a great measure as a protection against 
fire. On the subject of the slow burning quality 
of redwood a statement emanating from the Pa- 
cific department of one of the largest fire insur- 
ance companies in the world should carry with 
it the weight of authority. 

This statement is as follows: 

“From an intimate knowledge of the fires that 
have occurred on the Pacific Coast during the 
last-sixteen years I can state without fear of con- 
tradiction that, as a slow burning wood, the Cal- 
ifornia redwood has no equal. Numerous cases 
have come to my knowledge where buildings 
located in the middle of frame blocks have been 


tion of the shingles must necessarily be sawed 
slashways and cross grained, in addition to which 
the timber itself is frequently so defective that 
great quantities of the shingles are also defective. 
Every one who has ever used redwood shingles 
will admit that they lie smoother on the roof 
than any other shingle manufactured. This fact 
has never been disputed. A man with half an 
eye can readily see that a slash-sawed or a cross- 
grained shingle cannot possibly be made to lie 
smooth on a roof. Even when manufactured of 
the same quality of wood, a cross-grained shingle 
will not last nearly so long as a straight-grained 
shingle. 

By reason of the clearness of the timber, the 
straightness of the grain and the modern meth- 
ods of manufacture the redwood shingles are un- 
questionably the most perfect shingles on the 


- market. 


One of the most important points in favor of 
the redwood shingle is that it is invariably and 
only air dried. One of the objections made to 
west coast shingles is that the kiln drying to 
which many of them are subjected destroys their 
vitality and renders them brittle and weak. Of 
course this is done to lessen the freight rate and 
also because thor- 
ough air drying is 





played no small 
part; and it shall 
continue to be our 
endeavor to fur- 
nish such half-tone 
views, made direct 


from the photo- 
graphs, as will 
convey to the 


mind a reasonably 
adequate and cor- 
rect idea of the 
size, quality and 
appearance of red- 
wood trees and of 
the methods em- 
ployed in convert- 
ing the wood into 


lumber, — shingles 
etc, Oneof the most 
important of the 
various redwood 
products is the 
shingle. The pe- 
culiar merits of the 
redwood shingle 


were described on 

this page several weeks ago, but the rapidly in- 
creasing shingle output, designed to meet the de- 
mand from the eastern section of the country, has 
been such as to warrant a further statement on 
the subject. 

One of the most important features of the red- 
wood shingle is its long life. It would seem to 
be everlasting when it is considered that shingle 
roofs constructed in the ’50s are as sound today 
as they were over half a century ago. This 
question of durability is a most important one. 
The wise man will specify redwood shingles for 
his house knowing that the rain drops will pat- 
ter on the roof and never through the roof. No 
matter what other portion of his house may in 
time need renewing, the shingles are there to 
Stay. 

In some parts of the west where the alternat- 
ing periods of excessive heat and rain would so 
shorten the life of a pine or cedar shingle as to 
compel its frequent renewal, there are redwood 
roofs which for nearly two generations have 
withstood this trying climate and are, without 
any renewal or repairing, in a perfectly sound 
condition. 

Redwood’s well known incombustibility gives 
the shingle an added value in the mind of him 





A REDWOOD MILL. 


almost totally destroyed without doing serious 
damage to adjoining redwood structures. In the 
incipiency of a fire redwood will absorb mois- 
ture much more readily than pine or cedar, con- 
sequently increasing the opportunity for extin- 
guishing a fire. Such inflammable material as 
pitch etc. being practically absent from the red- 
wood lumber is also a strong point in its favor. 

In the insurance business on this coast it is a 
well known fact that in our coast counties where 
redwood is laregly used for the erection of frame 
buildings a much lower rate is charged than in 
the northwest district and mountain counties of 
Caliornia where pine is used exclusively.” 

Most shingles warp. The redwood shingle 
always lies flat. Who has not occasionally viewed 
a shingle roof where the shingles, as a result of 
the action of the elements, have become so warped 
and curled and twisted as to remind one of the 
quills on the back of an extremely fretful-por- 
cupine ? 

Redwood shingles are gotten out riftways of 
the grain. They are not only rift sawed, but 
they are straight grained and perfectly clear. 
These qualities alone should give them prefer- 
ence over any other shingle on the market. From 
small timbers, as is well known, a large propor- 


impracticable at the 
points where the 
shingles are man- 
ufactured—the air 
being damp. This 
is especially true 
in the redwood dis- 
trict, for the red- 
wood tree depends 
greatly upon a con- 
tinuous moist cli- 
mate for its perfec- 
tion and growth. 

To overcome this 
difficulty and at 
the same time not 
lessen the prestige 
of redwood shin- 
gles by introducing 
kilns an organi- 
zation has_ been 
formed for the pur- 
pose of stacking 
the shingles 

in large quantities 

in the dry cli- 

mate of southern 
California, whence, after a thorough air season- 
ing, they can be shipped to any point in the east. 
Thus the shingles are thoroughly dry and light 
in weight, while at the same time they retain 
their vitality and elasticity, and are durable by 
reason of their resistance to rot and resistance to 
strain. 

A high wind will not blow a redwood shingle 
from the roof. Being neither brittle nor “crum- 
bly,” the heads of nails do not pull through, 
under pressure. Redwood consequently makes 
the best roofing or siding shingle on the market. 

We say again, as we have said before, that 


REDWOOD MAKES THE BEST 





Doors, Stair Work, 
Porch Columns, Furniture, 
Tanks, Blinds, 
Moldings, Paving Blocks, 


Water Pipes, Cornice Work, 


Pattern Wood, Coffins, 

R. R. Ties, Car Siding, 
Sash, Mantels, 
Flooring, Rustic. 
Finish, Vats. 


Clapboards, Car Roofing, 


(Continued next week.) 
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FILE CO. 


Providence, R. I., U. S. A. ; 
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Lumber 
and 
HEMLOCK) Lath 


WHITE PINE} 


—~AND—— 


ORIGINAL Emery tumser TRIMMERS 


AND EWART LINK-BELTING. 
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NO. 500 TRANSFER CHAIN. 


Special Saw Mill Chains, Sprocket Wheels, Slab Slashers, 
Friction Clutches, Rope Drives, Gears, etc. 


LINK-BELT MACHINERY CO., seus," 


SOUTHERN CONNECTION, 

WOODWARD, WIGHT & CO. CHICAGO, 
‘WwW. G. Wicmort, Mar. 

410 Canal St.. U.S.A. 


NEW ORLEANS, LA. 








White Cedar Shingles, Posts and Poles in straight carload lots at lowest market prices. 


Ghe Anketell Lumber Co. 


134 Monroe Street, 
CHICAGO. 











MODERN POWER TRANSMISSION ENGINEERING 


exemplified with typical installations in each issue of 


Power and Transmission 
( American Edition — English Edition ) 


Of special interest to those contemplating mill or factory improvements. 
Sample copy free. Address: 





THE DODGE MANUFACTURING CO., MISHAWAKA, IND., U.S.A. 
MANUFACTURING ENGINEERS. 


BRANCHES — Boston; New York; Chicago; Cincinnati; Atlanta; London, Eng. 











STEEL LOG STAMPS, 


Shingle Brands, Steel Stamps, Stencils Burning 
Brands, Aluminum Trade Checks, Box Printing Dies. 
RUBBER STAMPS, ETC. 


Can a Horse when his should- 
ers are sore with 
be Happy 


galds which 
bleed under the 
collar and make big collar boils? Galds and 
boils and critters and fever sores and split 
hoofs and corns and so forth are cured by 
Robinson’s Hoof Growing and Sore Heal- 
ing Ointment. 
Write for booklet, ‘Horse Talk.” 


THE GLOBE OIL CO., Cleveland, Ohio. 
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any 3NDO0O1VLYS 
y¥Od4 GN3S 





“dadVvd 





JEFFREY CONVEYORS 


FOR HANDLING 


Logs, Lumber, Shavings, Sawdust, etc. 
SEND FOR CATALOGUE NO. 57. 
THE JEFFREY MANUFACTURING COMPANY, 


COLUMBUS, OHIO. 
4l Dey Street, New York. Equitable Bidg., Denver. 














NORTHWESTERN STAMP WORKS, St. Paul Minn. 


FIRE BRICK. 
FIRE CLAY. 


Fire Sand Mould Brick. Stevens Peint, Wis. 
Red Re-pressed Brick. Medford, Wis. 


ADDRESS ALL CORRESPONDENCE TO 


LANGENBERG BRICK MFG. CO. 


GENERAL OFFICES: 


Kile Capacity, 9 500,000. Stevens Point, Wis. 


OUR PRICES ARE LOW. 


> CYPRESS TANK 
Mrs. Co, 


PATTERSON, LA. 


i tea! 

aa BREE cp SAM R. GUYTHER, President. 
oe gus J. P. MUGGAR, Vice Pres’t. 

mW 


- 
ae N. B. TRELLUE, Sec’y-Treas. 
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DOORS WORK. 
CHAPIN’S LUMBER RECKONER. 

For mill men, lumbermen, contractors, purchasing agents 
and anyone having anything to do with lumber. 
The tables reduce to board measure all the fractional 
sizes of lumber. Reliability guaranteed. Bound in mor- 
oceo, lap and pocket, $3.00; bound in cloth, $2.00. Send 
for sample pages. AMERICAN LUMBERMAN, Chicago. 








Portland Picket Pointer 


THE ONLY PERFECT MACHINE 
FOR POINTING PICKETS. 





Brick Works at 








a 
innnmeee 













A boy can point 5,000 or more pickets per day. 


Write for Illustrated Circu!ar and Testimonials. 
Manufactured only by 


ADDE & €O., : Portland, Maine. 





















If You Want 


SAWS 


For heavy work; for continuous 
work; for unfailing good work, 
get them from the — 


Michigan Saw Co. 


W. H. PRESSER & SONS, Proprietors. 
SAGINAW, - MICH. 
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RUBEROID 


(TRADE MARK REGISTERED ) 


ROOFING 


THE STANDARD PAINT COMPANY, 


100 William Street, DEPT. 
NEW YORK. Cc. 





If you have been trying to make 
money saving lumber and have 
just made expenses put 


"SOULE 
STEAM 
FEED 


and you will soon get 
rich. Address 


SOULE STEAM 
FEED WORKS, 


MERIDIAN, MISS. 


Lumber Stackers, Log 
Loaders, Steam Tim- 
ber Handlers, St. Ber- 
nard Saw Mill Dogs, 
Etc. 


Cc. A. WARREN, 
Gen. Agt. for Michigan, Le Roy, 
Michigan. 






























JENKINS BROS.’ VALVES. 


Globe, Angle, Cross, Check, Safety, Y, 
etc., both Screwed and Flanged, are 
manufactured of the best steam metal 
and are fully guaranteed.. Why exper- 
iment with cheap valves? If you want 
the best, ask your dealer for valves 
manufactured by Jenkins Brothers. 
Remember, all genuine are stamped 
with Trade Mark like cut. 

Send for Catalogue—1901. 





JENKINS BROS., New York, Boston, Philadelphia, Chicago. 








THE LUNKENHEIMER SPECIALTIES 


honestly made and always of good value: 
wherever exhibited, invariably carry off the 
highest honors. Specify ‘*LUNKENHEIMER” 
make and order from your dealer. Write for 
catalogue of superior brass and iror valves, 
whistles, injectors, lubricators, oil pumps, oil 
and grease cups, ete. All goods tested and 
inspected, and warranted to satisfy. 


The Lunkenheimer Co., 


CINCINNATI, O., U. S.A. 18 


SNEW YORK: 26 Cortlandt Street. 
BRANCHES); ONDON: 35 Great Dover Street. 























Omaha 1898-9, New Orleans 1876. Selma 1873. 


Chicago 1893. Philadelphia 1876. 





188-90 Madison Street, 





10 
Years 


Old!! 


And we can show you where 
some of the first lots sold are still 
giving perfect satisfaction, 





CHICAGO, 









For Lumber Yards and 
Woodworking Shops. 











Lumber handled direct from cart to planer. One horse with 
forward truck keeps ten or a dozen rear trucksin use. Coupled 
in a moment and makes a perfect lumber wagon. Lumber bal- 
anced on rear truck, forward end resting on bolster of front 
truck. No Wagon as Useful or as Cheap for all around 
use in lumber yards. 


LANSING, MICH. 


If you are interested write for ‘CATALOGUE 8B.” 


W ARREN’S NATURAL ASPHALT 
Stone Surfaced Roofing 
IS PARTICULARLY WELL 
ADAPTED FOR USE ON... 


LUMBER MILLS... 


PES FE a ML haha SE a ES, Ce 
age > Soa Veaas Bre cca Hie? 


See 








MINDEN LUMBER CO.. MINDEN, LA. 
This Mill has 100,000 square feet of our Stone Surfaced Roofing in use. 





Cheaper than Galvanized Iron 
and more durable, 


Your own men can apply it 
with perfect satisfaction. 











Does Not Require Painting. 
Write for Prices, Samples, etc. 


Warren Chemical & Mfg. Co., “"\"New Yor«. 
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No skidding of logs onto a wagon. Put 
the hooks onto the log and the “‘ Bum- 
mer” and the team does the rest... . 
Land Logging on Wheels from Stump 
to Railroad or Stream, costs on the 
average $1.60 a thousand. You can 
more than cut it in two by using the 


ROONEY “BUMMER” 


State rights, mill rights or right to 
make and use, for sale by owners and 
patentees. .sscescsusncnnnneencsan 
You can learn all about it by addressing 


Pat Rooney @ Co. 
Norfield, Miss. 










The search of 
Diogenes was for an } 
honest man. > 

In looking for 
DURABLE ROOFING | 
you will find 


FLINTKOTE 


Stands the Test of Time. 


ECONOMICAL, FIRE-RESISTING, 
LIGHT, WEATHER-PROOF. 


J. A. & W. BIRD & COMPANY, 
Bostoh, Mass. 








RAMP Pr reer dad dd 


WER 
CRAGIN WALKER 


MACHINERY AND SUPPLY BARGAINS! 


We are the largest dealers of new and second hand machinery in the country. 
We are constantly adding to our stock and it will pay you to write us before making pnrchases. 
We offer the following items subject to prior sale: 






















WOODWORKING MACHINERY. 676—60x12 vertical fire box. ' PIPE. 
4 band saws. < Sas benrs tubular. 500,000 feet standard black wrought iron, second hand, in 
F 11—4 band saws. 26 inch. 6 w -~: ; tubular. good condition, ranging in size from % to 12-inch. 
F 8—36-inch band saw. 708— 66x14 tubular. 200,000 feet flanged wrought iron pipe, ranging from 2 to 
F 58—No. 2 Buffalo jet condenser. 716—4, 72x20 tubular, no dome. 4-inch. 
F 10—1 set hub and wheel-making machinery. 007—80 H. P. locomotive firebox. 10,000 feet 3-inch galvanized. spiral riveted. 
¥ 6—36-inch wood turning lathe. 008—100 H. P. locomotive firebox. Besides fittings of every kind. 
" 81 side molder and sticker. 009—50 vertical, from 2 to 20 H. P. 

010—20 locomotive firebox, from 10 to 40 H. P. VALVES. 






IX 2—1 vertical Defiance mortiser. 




































KF 7—2 24-inch resaws. J. A. Fay. . Ox2—125 H. P. locomotive firebox. i ig mage Reg dg iy re, all in good condition, 
, — j 7 1 = . 
, a ee ee ee _— __ AIR COMPRESSORS. Besides these we carry in stock a complete assortment of 

iniinas — ile ping = am — air cg gy ng brand new perfect brass valves and fittings. 
1—23x36 Wright-Corliss. y e Nationa ri ompressor Co., x22x24. 
1—22x60 Harris-Corliss. 890—5%4x7x10 Norwalk air compressor. STEEL ROOFING AND SIDING. 
1—10x38 Hoffman & Billings-Corliss. 896—Hall duplex air compressors, steam driven, 10x12x 50,000 squares semi-hardened steel sheets, light weight, 2 
1—13x12 Ball automatic. 12, 6x8x8 and 8x10x10. feet by 6 feet each, in flat, corrugated or V crimped. 
1—13%x2044x15 Armington & Sims cross compound. Hall duplex belt driven air compressor, 6x6. Price per square, $2.25. 
1—15x16 Ball automatic. 902—1 [lall duplex air compressor, 7x8x9. 
1—11x10 Westinghouse. STEAM PUMPS 2 FIRE HOSE. 
1—12x20x12 Westinghouse. ’ _We have all kinds, ranging from 1 to 2%-inch, fitted 
1—14x15 Armington & Sims. 88. 1—20x12x14 Deane duplex. with automatic couplings. We also carry a stock of brass 
1—1514x15 Armington & Sims. 89. 1—10 and 16x10 x10 Worthington compound duplex. ose pipes. 
Sate ae Ne? +4 a ey aah de oe ton compound duplex. BELTING. 
—12x12 Armington & Sims. 91. 1—10x6x Yorthington duplex. : " 
1—11x20x14 McEwan tandem compound. 2° 1—9x5 4x10 Worthington duplex. Wa ander te anak Gil thal at game chia Goethe Sue 
—13x34 Fitchburg automatic. 93. 1—7x7%x Yorthington duplex. i ‘ : : 
1—13x34 Putnam-Corliss. 94. 1—7%4x414x10 Worthiagtes duplex. new and second hand rubber, in guaranteed condition. 
1—14x18 plain slide valve. 95. 1—18x12x18 single direct acting Knowles. AXES. 
1—14x20 i a 96, 1—14x8x12 single direct acting Knowles. 1,000 dozen cast steel single and double bitted unhandled 
1—14x24 97. 2—12x7x12 single direct acting Knowles. axes. Price, per dozen, single bitted, $3.40; double bit- 
1—16x24 “ “ 8 “ 98. 1—7%x4%x9 single direct acting Knowles. ted, $4.50 : ; 
1—18x28 3 ee a 99. 2—2x4x6 duplex. . r 
1—20x32 “ a 100. 414x2% x4 Worthington duplex. LOCOMOTIVE. 
Also 100 small engines, ranging from 2 H. P. to 40 H. P. aot a duplex. One Rogers locomotive, standard gauge, 30 ton, 
2. 2—2x3x2 duplex. 
BOILERS. 103. 1—4x24x5 single direct acting. STRUCTURAL IRON. 

469—4. 54x15, no dome. 104. 1—No. 2 and No. 3 Cameron mine. In connection with our purchase of the L. S. & M. S. 
004—175 H. P. Heine water tube. 105. 1—6x18 deep well. depot of Chicago, we have 1,000 tons of “I’’ beams, chan- 
005—120 H. P. Sterling water tube. 106. 1—10x36 deep well. nels and other structural iron. Write us your wants. 





Oo U R M A Mi M OTH CATA LOGU E N O. T9 8 cotaining complete list of all our ma- 


chinery, besides fhousands of supply items, mailed on application: 


CHICAGO HOUSE WRECKING CO., #.:s: CHICAGO. 
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cere Melere]|\ (eM -) (1m -(e) Vb Mannose 
Heisler Gcared Locomotives 


FOR FREIGHT OR PASSENGER SERVICE, 
ON HEAVY GRADES AND SHARP CURVES. 














improved Design. Workmanship and Material of the Best. 
Great Tractive Power and Flexibility. 

in Weight, from Fourteen to Seventy-five Tons. 

Standard or Narrow Gauge. 








WRITE FOR SPECIFICATIONS. 


Stearns Manufacturing Co. aa 
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CLIMAX MANUFACTURING CO., Corry, Pa. 3 


BUILDERS OF 


Geared Locomotives and Logging Cars. 











i 


Powe ws 


° 
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Built on Modern Locomotive Principles. For Wood and Steel Track 
where Great Tractive Power and Flexibility are required. Especially on 
) steep grades and sharp curves. Write for Catalogue and Prices. 2 


r 


in weight of 10 to 110 tons. Adapted for HEAVY SERV- 
OCOMOT E ICE on STEEP GRADES and SHARP CURVES Work- 
iv Ss manship and material the best. Correspondence solicited. 

° 
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GEARED Built for all gauges of track within reasonable limits, and $ 
§ 

{ 

{ 

4 
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“HEALD'S CHAIN” : 


Saw Dust, Slab and offal Carriers, 
Log Hauls, Lumber Transfers ..., 


Send for Catalogue and Prices. 


¢ Voion, Malleable Iron Co, 
G 
q 
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LOGGING CARS “ici 
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NAO) B)Sixd Ne BOLEEINE 


Methods for Cypress, Pine and Hardwoods. 


SEES” “LOGGING BY STEAM” 
LIDGERWOOD MFG. CO. 


96 Liberty St.. NEW YORK, Prudential Building, ATLANTA, GA, 
WOODWARD, WIGHT & CO., Ltd., Agents, New Orleans, La. 
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CYPRESS TANKS STEEL LOG STAMPS, 


ress Water Tanks BURNING BRANDS, 
‘... the World. Send for Catalog. STENCILS, ETC. 


eH ig HF LEWIS&CO..LTD. F. A. SACKMANN, 
So CLEVELAND, ©. 


Write us for delivered prices. 
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Did you ever notice how your Tank leaks 
- just when you need it most? 


CYPRESS TANKS sea 


tract, twist or warp. Ask us oni aa ion 
We can save you money. 7 


G. M. DAVIS & SON, Palatka, -~ 
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VVOVAIMWIAW™AITITAIVWIAIAGIAIVIANG Do You Lack Steam? We Can Help You, 


Rails, THE GORDON 


HOLLOW BLAST GRATE. | 
Splices 
~Spikes 


more steam 
and Burning 
Cash or on Time Payments. 
Large Stock and Low Prices. 


WALTER A. /ELNICKER 


In ST. LOUIS, 














The original hollow blast vrate, 
improved from time to time as 
ripe experience suggested until 
perfected. Protected by five 
patents- 








THE “TOWER” 
EDGERS AND TRIMMERS. 


FOR SMALL MSs 
AND MEDIUM. ; \« 
SIZED MILLS. 


Simple. 

Take up little room. 
Require little power. 
Cheap. 

Thoroughly practical. 





BRANCH OFFICES: 


Rookery Building, Townsend Building, Godchaux Building, 
CHICAGO, NEW YORK. NEW ORLEANS. 
Pioneer Press Building, ST. PAUL. 
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Gordon Hollow Blast Grate Co, (zs) Greenville, Mich, 


SEND FOR CATALOGUE L. 


Builders of the W. A. Zelnicker Logging Car. 
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Like a Certain Unmentionable Individual, 


The Saw [ill Hog 


Has no wings, but gets there just the same. 


NEARLY 500 OF THESE “HOGS” NOW IN USE. 


Write for Circular ‘‘A’’ and 
learn what can be done with . 
your mill refuse. * 


1009 South Water Street, SAGINAW, (E.) MICH. 











“ar 
IMPROVED GANG LATH MILL 
AND BOLTER, 








Northern 
Motors... 


Are best suited for operating 
wood-working machinery of every 
description. Our engineers are 
thoroughly experienced in mill 
work, and we solicit correspond- 
ence regarding Lighting and 
Power equipments. Send for our 
Bulletin No. 724. 











PT, ~ Northern Electrical 
NORTHERN MOTOR. INCLOSED TYPE. Manufacturing Co. 
Engineers and Manufacturers. MADISON, WIS. 


In use In THIRTY DIFFERENT STATES. Guaranteed to be the Best and Cheap=' q 
est Machine in the Market. Send for circular and prices. 


BUTTERWORTH & LOWE, Grand Rapids, Mich. 
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Swear Off Swearing tew'year right by orderinga 
se HILL IRON FRAME 


* Two Saw Lumber Trimmer 


These machines have recently been redesigned 








ae ne —— and are now the best and cheapest two saw 
, eR eRe ra ay age eee ae ees a saw trimmer on the: market. Write for cata- 
“ai —— logue No. 9 and prices. 


tte —— 
era tie om 


WM. E: HLL, & GAR, snceececnccen. Nein Ties 





PPA a tial el ad inl 


Jon HMSGowan GARDNER STEAM PUMPS 


Co PANY Possess all the essentials the seceaneretn pumps 
should possess—Durable construction, thor- 
oughly reliable and easy to operate. Are not 
continually getting out of order. Always ready 
















INGINNATI 


for service. Boiler Feeders, Tank and Fire 


DUPLEX Pumps, etc., etc. 


NK Ano 
lat 


ih THE GARDNER GOVERNOR CO., 


Quincy, Hlinois. 


(CATALOGUE 8. P. D.) 
ADDRESS 











BaOoMich 
DESIGNERS AND BUILDERS OF 


LOG HAUL PLIGHT. 








Steel New anu Modern 
Cable fiw —= Saw Mill | 
Conveyors 








Machinery 


WRITE FOR PLANS AND SPECIFICATIONS 
c aT T , 500 feet it 
ATALOGUE Stool Cable Lumber | Repuater god Aenertes 500 tongot thos , ON APPLICATION 
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WE MAKE 


Band 
Sawing 
Machinery 


PONY BAND MILL. NEW STANDARD 60-IN 


Do It Right Now! tierumssz” 











BAND RESAWS, BAND RIP 
SAWS, BAND EDGERS and 
PONY BAND MILLS. wwwx 





WRITE FOR CATALOGUE TO 


COMBINATION GANG EDGER. 


The above cut represents what we call a 60-inch machine, 1. e., the entire 
length of the feed rollers are 60 inches. The arbor is arranged with a gang of 
eleven saws, for manufacturing 1-inch lumber from cants 4, 6 and 8 inches 
through. The balance of machine is arranged with three movable saws, one 

6 e& e stationary or fast. 


With this machine the cut of a mill can be increased at least 25 percent 
without any additional expense for labor, as a great deal of the sawing which 
is now done on the band or circular can be done on this machine, It has rift 
flooring attachments, and is, without question the best machine on the market. 
It has been in use, in the larger mills, for many years. 





Sagi 
aginaw, 3 
Has increased the cut of my Double Band Mill at least twenty thousand 3 
feet per day. 

ASHLAND, WIS. ‘ 
Rodgers Iron Manufacturing Co., Muskegon, Mich. ( 
GENTLEMEN :—Replying to yours will say, I am more than pleased with 
your combined edger and flooring mill which I put in this spring. It is 
running steadily and has increased the cut of my double band mill at least 

twenty thousand feet per day. Respectfully, W. R. DURFEE. 


2 * 
Michigan, 
Our Guarantee Follows Every Machine. 


U.S. A. RODGERS IRON MFG. CO., MuskEGon, micH. 


SAGINAW. STANDARD PERFECTED. 






















The Filer & Stowell Co. ™sz"* 





Are ( 





get eh 










NO. ( SINGLE CIRCULAR MILL SHOWING BALANCE WHEEL ON ARBOR AND LEVER SAW GUIDE. 


Manufacturers of Saw [ill Machinery. 
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“Hoosicr’” Machinery is 600 


THE “HOOSIER” IMPROVED HEAD 
BLOCKS AND CARRIAGE. 


These blocks are made in three sizes, opening 45, 
48 and 56 inches. The bodies are made of Steel; 
Racks, Ratchets and Pinions are Steet and machine 
cut Knees are independent and automatic reced- 
ing. Set Works are double acting and guaranteed 
to set to 1-32; they are equipped with our New 
Lumber Tally and all the latest improvements. 
Write for Prices. 


d Machinery 
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THE SINKER-DAVIS CO., INDIANAPOLIS, IND. 


BUILDERS OF A FULL LINE OF MACHINERY USED IN SAW MILLS. 
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Save Your 
| Mill Refuse. 


Slack barrel staves are always in demand. 
Make them cheap by cutting slabs and other 
refuse into staves with 


Brady's Improved Stave Machine. 


Saws, joints, bevels with one operation. The | 
only machine on the market that will saw and 
joint stave of different width making the bilge 
of narrow staves in proportion to that of a 
wide one. Hasacapacity of 60 30-inch stave 
per minute. We build machines for any length 
» 
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of staves, salt, lime, cement, fruit and vege- 
; tables. Our machine makes the best ventilated 
stave on the market. We build a special ma- 
chine for long staves such as crockery and 
glass ware barrels. Just the machine you want 
to make your rosin barrel staves. 

Saws and joints staves with one operator. 

Simple, strong and easy to operate. 
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MANUFACTURED BY 


PPP 


Wickes Rift Gang 


M E BRADY (62) c O Cuts rift stock better and cheaper than can be 
e 2 * 
> 








done otherwise. Send for catalogue. :: x 


| 
a 380 Second St., MANISTEE, MICH. WICKES BROS., - Saginaw, Mich. 


PALAIS 
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ALLIS-CHALMERS CO. 


THE EDWARD P. ALLIS CO. 


Milwaukee, Wis. Chicago, 


FRASER & CHALMERS, 


SUCCESSOR TO 


Ill. 


GATES 





IRON 
Chicago, Il. 


WORKS, 


= 


aa 


DICKSON AIFG. 


Scranton, Pa. 


Cc é;. 

















it were OFERCES: 


BUILDER OF HIGH-GRADE 


Saw Mill Machinery 


“ THE LATEST 
and BEST.” 








New “Allis” Edger No. 2, 


NOTED FOR 
SIMPLICITY, STRENGTH, DURABILITY. 


Write for Description and Prices. 





SOLE BUILDER OF THE 


“Allis” Double-Cutting Telescopic Band Mill 


(C8 23.8 02 5 7-8 Cae OF ot oe On De 


Oy Bey. Vel ek & mF 


HOME INSURANCE BUILDING. 

















FRASER & CHALMERS WORKS. 
CHICAGO, ILL. 


EDWARD P. ALLIS WORKS, 
MILWAUKEE, WIS. 


GATES WORKS, 
CHICAGO, ILL. 


DICKSON WORKS, 
SCRANTON,PA. 


NEW JYORK: Broad Exchange Bldg. LONDON, ENG: 160 Dashwood House 
MELBOURNE: Australia. 


PERTH: West Australia. 


DENVER: 1649 Tremont St. 
SALT : CELY = Were) bs Block. 


> 512 First Ave. 


BRANCH 
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Strength, Rigidity, Superior Workmanship, Experience 


Are combined in THE LANE PATENT LEVER-SET CIRCULAR SAW MILLS. 





They are built in any size, with_./ 


CAPACITY TO CUT 
FROM 3,000 T0 50,000 
FEET IN 10 HOURS. 






Right and Left hand; especially de- 
signed for rapid cutting in all kinds of 


The 
Most Perfect 


Circular 
Mills on the Market. 


A FINE MILL IS ESSENTIAL TO THE MANU- 
FACTURE OF GOOD LUMBER; WE MAKE IT, 


WE ALSO BUILD 





Lumber and Timber Trimmers, Timber Rolls and Stands. SN 
Clapboard Machinery, Planing Machines, Matching Machines, No. | Iron Frame Right Hand Mill. 
Saw-Mill Set Works, Cut-Off Tables, Log Canters, 
Swing Saw Rigs, Drag Saw Rigs, Shingle Machines, See Exhibit in sain : 
: our Building at the South Carolina Interstat d West 
Lath Machines, Log Jackers, Edgers. Indan Exposition, Charleston, S. C., December 1, (901, bite ', 1908. om 











LANE Mira. Co., - montrcur, Vr, U. 8. A. 
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Turn Your Slabs into Money BALLON: 
UR “LITTLE GIANT” SLAB RESAW ; } Shingle Mill Machinery. 





Pere eS 














Makes good lumber out of mill refuse. 





Has been recognized as STANDARD for over 


. o § 
We Manufacture 4 Sizes of Band Resaws, 35 years and requires no “SELF PRAISE 3 
from us. References:—Any Shingle Manu- { 
Cut-Off Saw Tables, Automatic Hand Hole Cutter for a ; 
Hot Roll Dryer for Veneer Lumber. 42-inch Slab Resaw for Saw Mil facturer. 124 page catalogue for the asking. § 
47-inch Segment Resaw. Gluing Machine, Clamp a ‘for ‘ 
Automatic Cut-Off Saw. Box Factories, 


"poet eed Sod Bor Macher, Rip ow Tae GEO. CHALLONER’S SONS CO. | 
FISCHER MACHINE WORKS, OSHKOSH, WIS. 


345-347 a ee Canal St., CHICAGO, ILL. <3 “ Simonson ” Direct Acting Steam Log Turners. 
a22een 


Tun 
| 
7 
| 
| 











You can increase the efficiency of your 
saws from ten to twenty per cent by swaging 
them with a “CRESCENT” saw swage. 

Our process of rolling the steel out from 
the face of the teeth by means of the roller 
die in the eccentric swaging shaft makes a : 
good, strong, sharp corner that will stand. OU | 

















‘ “CRESCENT” SWAGE 
66 99 . For band saws and band resaws 
THE CRESCENT SWAGE FOR DESCRIPTIVE CIRCULAR, PRICE is superior to all others because 
Makes the STRONGEST CORNER AND SAMPLE OF SWAGING WRITE of its ease of operation and qual- 
ever put on a Saw Tooth. Mp Ot SS 


RIVERSIDE MACHINE WORKS, °°" xoxomo, io. } 


» SA Machinery - 


We carry i: stock a very complete 


Tue BARTLEY DIRECT SAW MILL 
line of Mill Supplies. # & 2 & & 


SURPASSES ALL OTHERS OF SAME POWER. 
We manufacture Engines, Boilers, 
Saw Mill Machinery, Lath Mills, Shin- 
gle Machines, Edgers, Trimmers, Etc. 


Wheland Machine Works 


Satisfaction Guaranteed. Chattanooga, Tenn. 














ey 4 


TUM 


or 


S rif - 
eT ee ST Te eT eee eT OOO Oe OCCT ee 
































PL 








frervary 1, 1902, AMERICAN LUMBERMAN. 75 





AMERICAN 
Wood Working Machinery Company 


SUCCESSOR TO 


F. H. CLEMENT CO. GLEN COVE MCH. CO., Ltd. GLOBE MACHINE CO. 
HOYT & BRO. CO. THE LEVI HOUSTON CO. C. B. ROGERS & CO. 
LEHMAN MCH. CO. MILWAUKEE SANDER MFG. CO. YOUNG BROS. COMPANY. 
ROWLEY & HERMANCE Co. WILLIAMSPORT MCH. CO. 


SALESROOM: 136 Liberty St., NEW YORK. 43 and 45 South Canal St., CHICAGO. 
WE BUILD tHE LARGEST anb BEST LINE OF WOOD WORKING MACHINERY IN THE WORLD. 


ASK NEAREST SALESROOM FOR CATALOGUE AND PRICES. 





Al . 


+ 


. yaaa By . 
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HE Hoyt New Series Planers and Matchers—The peer of the hardwoed floorers and 
genera. jobbing machines—Built in several sizes to suit a large range of work— 
The most popular line of this type of machines in the mirket. 


























Rowley & Hermance Column Moulder, bullt in Several sizes. Rowley & Hermance Screw Power Feed Door Clamp. Substantial 
and positive in action. 
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Wood Working Machinery, 


GRAND PRIX AND DECORATION LEGION OF HONOR, PARIS, 1900. 
Combined 450-Page Catalogue, Showing all Our Machinery, FREE. 


No. 53 
Swing Saw. 





Sree, he features on this ma- 
chine which make it superior in 
range of work and workmanship to 
any of its class at present on the 
market are the following: 


1—The ponent adjustable balance 
weight, the way it is attached and 
manner of operation, gives the ma- 
chine great advantage for doing 
rapid work, as it helps the operator 
both ways, and when the cut is fin- 
ished swings the saw clear off the 
lumber without any effort on his 
part. 


2—The hangers are very perfect, and are so arranged 
that the frame can be raised or lowered six inches, thus 
giving the operator the rT of sawing either 
thin or thick stock, and enabling him to use a smaller 
or larger blade. The frame swinging on the outside of 
the boxes, with the countershaft inside these, insures 
perfect execution, freedom from wear and impossible 
to get out of line, as it swings not on the countershaft, 
but on the boxes of the hangers. 


3—The steel mandrel is fitted with an expansion 
device to fit blades with different holes; the patent 
shield on the saw prevents all possible accidents. The 
frame of the machine being broad at the base insures 
great aecuracy. 


J. A. FAY & EGAN Co. 


w. rout er. Gincinnatl, Ohio, 


| 
| 
i 
! 
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A Short Story in Plain Words. 


‘‘Answering your letter asking how we are satisfied with the Double End Tenoner 
Machine we purchased of you, will say, that the machine is perfectly satisfactory in 
every particular, it does its work perfectly, and we are sorry now after using the 
machine and knowing what it will do that we did not put it in two years ago.” 


The above is a copy of only one of the large number of 
testimonial letters we have on file which we have received from 
different customers that have purchased our machine. Think 
this matter over; don't put off any longer the buying of that 
new Double End Tenoner which you have thought of putting 
into your plant. Let us quote you price. 


E. B. HAYES MACHINE CO. 


OSHKOSH, 





- WIS. 








WHITNEY 


MAKES 


PLANERS | 


AND OTHER 
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New Catalogue 
coming. 
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Baxter D. WHITNEY, mass.u.s. A. 


HENRY KELLEY & CO., 26 Pall Mall, Manchester, England. 
py SCHUCHARDT & SCHUTTE, Berlin, Cologne, Brussels, Vienna, Stockholm & St. Petersburg. 
 USUSSFELD, LORSCH & CO., of Paris. 











Spring Cushion F 


loor Plate s.2: 
Cylinder Niggers. 


Is 8 STEEL casting, GUARANTEED not to break or knock out of position; cushions 
both ways; will outwear five or six plates of any other make; is easy to place in posi- 
tion—can be placed on the same timbers your old plate is on, as our cross plate ex- 
tends back to solid wood. All sizes are carried in stock for all kinds of niggers. Sent 
on‘ pproval. Send for circular with table of sizes and price. 


| QUINN & CO,, scar casenave, CINCINNATI, 0.°} 
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NO. 153 HEAVY SELF FEED SAW BENCH 


FEATURES OF IMPROVEMENT. 
CARRYING-OUT ROLLS Take THE stock AWAY FROM THE 8AWS. 


REVERSE FEED For BackING OUT AND PREVENTING BREAKAGE WHEN SAW BECOMES CHOKED. 
IDLER ROLLS IN TABLE Make HANDLING OF THE STOCK EASY. 
GAUGE SET BY LEVER ONE MOTION FIRMLY CLAMPING IT IN POSITION 


FEED WORKS May BE RAISED OR LOWERED FROM TWO POINTS AND WHEN NOT IN USE MAY BE 
SWUNG OUT OF THE WAY, LEAVING THE TABLE CLEAR AS AN ORDINARY SAW BENCH. 


ARBOR OF our PATENTED TYPE, BUILT TO RECEIVE GROOVING SAWS OR A NUMBER OF SAWS FOR GANG RIPPING. 
TABLE Mabe TO RAISE IN A PARALLEL PLANE ALWAYS REMAINING LEVEL. 


WILL CARRY SAWS UP TO 24 INCHES IN DIAMETER. 











PLANING MILL 
BOX MAKING 


00D WORKING MACHINERY. 
CAR BUILDING 
S.A. WOODS MACHINE CO., SO. BOSTON, MASS. 


ESTABLISHED IN 1854. 
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The Shimer Cutter : 


Head Expansion .# 








WITH 





Enters into the everyday 
conveniences for Tight and Loose M 
adjustment of the Bits in work- ¥ 
ing single tongue and groove y 
= Flooring, Ceiling, Siding and 4 
=- Wainscoting, w 
The man who orders The Shimer ( Cutter Heads to expand the Cutters without putting washers ¥ 
under the Bits is full up with the times, provided he gets the Expansion that moves the lower Bits M 


up or down without changing the upper Bits that are set (and carried by the top screw) in alignment 
with the surface cut of the Cylinder. 


There is None 
THERE IS BUT ONE RIGHT WAY and Just as Good or 
that way is found only in The Shimer Cutter Heads. Just as Strong. 








Actes “SIAL, + SHIMER & SONS, MILTON, PA. 









WATCHMAN’S CLOCK immnoveo. 


With Safety Lock Attachment. 
Controls the rounds of the night watch- 
man. Nochance for him to sleep. 

ee gene adapted for saw and 
planing mills and lumber yards, and 
also every B nnney where anight watch- 
man is em 

Aiewance y made for old Detectors. 

Write for full information and cir- 
culars to 


F. NANZ & CO. 
127 Duane 8t., - + NEW YORK. 





Automatic Circular 
_ Saw Sharpener. 





























Both Rip and Cross Cut 
Saws from 16 in. to 72 in. 
Can be Sharpened, ‘ec % 

















WRITE FOR CATALOGUE 


Showing everything used in the filing room. 


THE CELEBRATED LUFKIN 


BOARD ano LOG RULES 


BEST IN THE WORLD. 


LUFKIN RULE CO., Saainaw, Micn. 


be et ee eee 


Jackson & Church Co. 


SAGINAW, W. S., MICH. 


Mfrs. of 


CHICAGO. 


Fey COVEL MFG. Co. 

















; 
q 
Pa 
x 
3 
4 
. 


BOILERS. 


REFUSE BURNERS, 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, Etc. 


WRITE FOR PRICES. 


Muskegon Boiler Works 


MUSKEGON MICH. 


WATER TUBE 


BOILERS 


Boller and Sheet Iron Work. 


REFUSE ftincs 


New and Second-Hand Boilers and Machinery. 
Correspondence Solicited. 
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You Have a Think Coming 


If you do not think the Coe Veneer Cutting Machines are clearly 
and demonstrably superior to all others for the cutting of thin 
lumber and veneers from all native timbers in any thickness up 
to % inch. 

We are the largest manufacturers of this class of machinery 
in the world. We make sixty different sizes. We have recently 
completed the erection of a large plant, equipped with the finest 
machinery—much of it specially designed. We are prepared to 
ship a machine of any size in forty-eight hours after receipt of 
order. Over 75 per cent. of all veneer machines in use today 
were made by us. 

We mean exactly what we say. 

If you want catalogs, photographs, etc., drop us a line to 
that effect. 

COE MFG, CO,, 
Painesville, Ohio, U. S. A. 











VENEER MACHINES, 
CLIPPERS, | THE BLAKESLEE 


vows | 1M VENEER CUTTING 


MACHINERY. 


No manufacturer makes the best for ALL purposes. 
It can’t be done. 

We DO bui'd the best for some purposes. 

Our customers of twenty-five years say so. 

Describe the class of work you want to do, and let 
us tell you what we can do for YOU. 


“THE BLAKESLEE f COMPANY 
i dL 


ss iE —_e) 


WEEKS EN 
PRR ENG.CO. 


F 


Ah. Twe BLAKESLEE MANUFACTURING Co. 
= Birmingham, Ala., U. S. A. 








CAPITAL MACHINE WORKS, 


MANUFACTURERS OF 
Improved Rotary and Straight Cut Veneer Cutting Machinery. 
Automatic Knife Grinders and Veneer Clippers. 














B WRITE FOR CATALOG “A.” INDIANAPOLIS, IND. 











LOGGING AND TEAMING SLEDS. PASSENGER AND FAMILY SLEIGHS, CUTTERS, 
BF.&H.L SWEET CO. = : 







SLED RUNNERS, 
= ; - SLED SHOES, AND ALL 
Fond Du Lac, Wis. eal Fert Se i , oD) _—__ PARTS FURNISHED. 
U. S.A. = = ~~ eae 


* & 


= ee OO ree == KANT HOOK AND 


| COMMON SENSE LOGGING SLED—FOUR SIZES. PEAVY HANDLES. 





Correspondence Solicited. 
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Sounding the Praises of “Sy “ABC” Moist Air Dry Kilns 


THE STANDARD DRY KILN. Cannot bo equaled by any’ system 


now in use, as proven by the results 


“One Standard Kiln turns out more material and in bet- attained, the endorsements of its 


ter shape than all three of the old blower kilns that we have . " ' “dere . 
just discarded and turned down.” patrons and repeated orders from 


PREWITT-SPURR MFG. Co., Nashville, Tenn. acknowledged experts in the use of 


“It requires no attention other than to fill it with lumber Dry Kilns. An investment which 
and turn on steam. a a . 
B. C. JARRELL & Co., Humboldt, Tenn. pays for itself many times over. 


“For rapid and nice work we think there is no kiln on 
the market superior to the Standard.’ OUR CATALOGUE NO. 117D iS FULL OF VALU- 
RED RIVER LUMBER Co., cial Ark. . ABLE INFORMATION. LET US SEND IT. 
“Does more thé . you guaranteed it would do.’ 
. R. FOWLE & SON, W at N. C. 


These are merely inklings of the whole great economic 


story told by the Standard Booklets and Catalogue. Yours, if American Blower Com pany, 


you ask for them. ‘ P 
Detroit, Mich. 


New York Chicago London 


THE STANDARD DRY KILN C0 141. Broadway. 1550 Marquette Bldg. 70 Gracechurch St. 
6) Se ae 


INDIANAPOLIS, IND... . LL.CL/NE Adv. Der 





Ped 


MILWAUKEE, WIS 


Wm. Bayley & Sons Co., 722776 crensien sves 


MANUFACTURERS OF 


bwin yy fini Mom STEEL PLATE EXHAUSTERS 





iain an > 
\ y NN JA Mt L, § 
wAwA AT vi a SINGLE AND DOUBLE, FOR HANDLING ; 
SAWDUST AND SHAVINGS. } 
( 

Hot Blast, Steam Heating and Drying Apparatus, for Factories and 

Dry Kilns, Fans, Blowers, Etc. Write us. 

SEND FOR ILLUSTRATED DESORIPTIVE CATALOGUE. ; 
Pr aa 4 
_— _— - eanneenee soenrs | CALDWELL BROTHERS, Tacoma, Wash. 

. GC an Franeisco, Cal. 
‘ OUR PROGRESSIVE LUMBER DRY KILN GLOBE ENGINEERING CO., San F. Cal. 





PPPP PPP aerate = on ~~. 
PPP 


TO THE SUNNY SOUTH 


= via the — 











~aner 









ea Southern 
QUEEN & CRESCENT . 
ROUTE Timber Lands 


RRETeAw, 





NEW ORLEANS &NORTH-EASTERNR R Along the Line of the >Mobile & Ohio R. R.} 
A AND CAR FERRY LINE. 
| Vi Gan ce smears Pati R| iiapeagy RAILWAY Winter tours to Florida, Mississippi, 
/ & | Alabama, all points in Cuba, Central, 
—— — MOBILE & OHIO R. R. GooD DESPATCH, and South Americaand Mexico, The 
In Virginia, North Carolina, South Carolina, FINEST EQUIPMENT in the South. , 
To New Orleans, Jackson, Georgia, Alabama, Mississippi, Tennessee, Ken- LOW RATES ae Palatial Passenger Steamers for 
Vicksburg Monroe tucky, Indiana and Illinois. A personal trip of - Di R f Giea Shisebens Cuba from Mobile. 
’ ’ inspection may result in a bargain. The under- irect Route from Gladstone. _Manistique, ’ 
Shreveport. signed will furnish advance information for Menominee, Mich., and Manitowoc, Wis., HOMESEEKERS EXCURSIONS | 
oe guidance. The particular territory referred to to all points in Ohio, Pennsylvania, Vir- Any one way settlers’ at very low ; 
mite oe — if e affords splendid locations for furniture and agen and all Eastern Poinus. The rates, first and third Tuesdays of Q 
T a M ig & ¥ | wood working factories. avorite route for lumber shipments. each month. Further information 
Cxas, CX1CO da | oma Bedvec First-class Passenger Accommodations any Ticket Agent, or address 
Solid Vestibuled Trains. Fast Time. Close 
Connections. Make no mistake in choosi ? Land and Industral Agent. ; J. T. POH, G. T. M., Mobile, Ala. 
your route. For full information call. upon M. V. RICHARDS, Wasinaron, oc, ¢ Fer Information Apply to ¢.M. SHEPARD, G.P.A, =“ or 
your neat rest. ticket agent, or address 
GEO. H. SMITH, G.P.A., New Orleans, La. C. W. PEAKE, eis ee 
s J F OLSEN ae - and Industrial Dept., . For -» Detroit, . 
R. J. ANDERSON, A. G. P. A., Pe 4 225 Dearborn St., CHICAGO, ILL. ¢ Com'l Agent Ann Arbor R.R. | MILWAUKEE, WIS. 351 Marquette Bldg., Chicago, Il}. 
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SPECIAL STURTEVANT 
DRY KILNS -m EVRRITURE, FACTOR 


Can be arranged in connection with 
mill building, with all steam pipe 
massed in connection withfan. The 
same apparatus can be used to heat 
the building. 


No Fire Risk. 
Positive Action. 


ABSOLUTE CONTROL over Volume 
and Temperature, and hence over 
Quality of Lumber Dried. Separate 
Kilns can be operated Independen'ly. 
Live or Exhaust Steam may be 
utilized. 


WE WOULD LIKE TO STUDY 
YOUR REQUIREMENTS << 
AND SUBMIT PLANS FOR 
SPECIAL ARRANGEMENTS 
TO GIVE YOU THE MOST 
ECONOMICAL RESULTS << 





B. F. STURTEVANT CO., Boston, Mass. 


NEW YORK PHILADELPHIA CHICAGO LONDON 181 








cmc ao 


SHAVING 
EXHAUST 
SYSTEM 


In successful opera- 
tion our Shaving Ex- 
haust system has won 
the approval of every 
user without exception. They 
are properly designed and cor- 
rectly installed, do their work per- 
fectly and require but little power 
and no attention. Our Lumber 
Dryer is economical to install and 


The EMERSON LUMBER DRIER 


= SAVES 
- HEAT 







operate, dries thoroughly and 
satisfactorily. The testimony of 
satistied users can be had on ap- 
plication. Write for information on Blow- 
ers, Exhausters, Engines, Fans, Heating, 
Ventilating and Drying Apparatus. 


THE NEW YORK BLOWER CO., 


Bucyrus, Ohio. 


Ideal Flexibie 
Door 


R. B. ANDREWS, 


Patentee and 
Manufacturer, 


BALTIMORE, MD. 
Address him for Particulars. 








INFRINGERS 
WILL BE 
PROSECUTED.. 


Don’t let Dry Kilns get the best of 
you, get the best of Dry Kilns, that’s 


The Murphy Patent Moist 


NO HIGH POSTS. NO WEIGHT BOXES. NO 
TROUBLE TO RAISE. NO HEAT WASTED. 
Don't be talked into buying an inferior article when a superior one can be had 
at same price 
NO STACKS TO CATCH FIRE. 
NO COLD AIR CHAMBERS SURROUNDING BUILDING. 
Building less expensive, more durable, and requires less Boiler Power than any 


other Drier on the market. Science as gare to our system has destroyed the 
elements of uncertainty. The material and workmanship unsurpassed. 


We do not hold the word of promise to the ear, and break it to the hope. Our 
guarantee protects you. 

The patented Flexible Door is what you want. Fire Proof, Heat Proof, 
Steam Proof, Nigger Proof. Can be attached to any style Drier, new or old. 


Air Condensing Dry Kiln. 


COAST AGENCY, 
J. E. FOX SAW WORKS, We have interesting litera- 
Seattle, Wash. ture which tells the whole 
RIDGWAY MFG. CO., story. Postal brings it. Write 


SOLE MANUFACTURERS, tonight. 
Ridgway, Penna. 


WRITE FOR INFORMATION & TESTIMONIALS. 


THE EMERSON COMPANY, 
eurtes ad Mamtucres ot Fidelity Bldg., BALTIMORE, MD. 
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LOLRHAM = 
YOU WILL NEVER KNOW THE BEST SAW 
UNTIL YOU HAVE TRIED THE OLDHAM SAW 


USL0 OVER BOTH HEMISPHERES. 


y I 
> = \" KS 
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E have a modern 


Crucible Steel 
Plant. 


Our product, from start to finish, 
is a Simonds product. | Simonds 
quality has always been recognized 
at home and abroad. The only 
American Saw or Knife Manufac- 
turers to have ever received the 
Grand Prix at a Paris Exposition. 
We never retrograde! 


SIMMONDS riFG. CO: 


ESTABLISHED 1832. 


BUY THE 


SIMONDS 
SAws AND KNIVES 





FITCHBURG mass. NEW YORK. CHICAGO. 
N 
AND YOU WILL HAVE A aia MM aac 
PORTLAND, ORE. SEATTLE 





THE BEST 











Poe eee CCC CCC CCC CCCCCCCCCCCCCCCCCCTCTTCTTe 


Nee eae a 


We can save you money on the cost of your saws. 


BECAUSE this Swage does not pinch off the 
points of the teeth, hence the saw blade lasts 

mucb longer when this Swage is used upon it. 
The die of this Swage has eight wearing sur- 

faces which causes it to last twice as long as any 


other. 
This Swaye has two adjustments, one for the 


die and the other for the anvil, so that any shape 
of tooth desired can be formed. 

The point of saw tooth can be seen while 
being Swaged, which is a feature not found in 
any other machine. 

The head of the Swage and all of the main 
working parts are made ofa fine grade of tool 








‘le 
























DUM 





Speed and 
Endurance 


What makes an abrasive worth the money you pay for it? 





PP PPPPPPPPPP PPP PPP PPP LPP PPP PPLPPLP A 


SENT TO nmin Rapid work and long life— 
RESPONSIBLE . Test Carborundum along these lines- 
ge nel “I am a band saw hammerer Set it up alongside other abrasive wheels—try it in actual 


and filer, and think it the best 
swage I have ever got hold ofin 
my eighteen years experience. 
It is just the thing in a!l kinds of 
timber.” —DANIEL KEEN, Valley 
View, Ky. 


shop practice. 
If it doesn’t do more work, clearer work — 


if it doesn’t last longer and give better 
satisfaction all around —the trial won’t 
with, I can re- 


cost youa cent. 
nomimeehitso is the hardest of all abrasives. 


all band saw [ts small, diamond like particles break in use just enough to 
filers.” — WM. keep the cutting edge always sharp and fresh 
i =e ig It never grows smooth or gummy, Can be used 2ither wet 

or dry—does not heat the work 
Costs a little more?—-Yes, in the first place-—but it’s by far 
the cheapest in the end, 


“T have used 
the swage for 
one year and 
it is the best 
one I have 
ever worked 


WE MAKE SWAGES ADAPTED FOR RESAWS, BAND, 
LIGHT CIRCULARS AND THE HEAVIEST ROTARIES. 


Phoenix Manufacturing Co. 
EAU CLAIRE, WIS. 








Write for the illustrated booklet. 


The Carborundum Company, 
Niagara Falls, N. Y. 
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Telephones 


| ~AAnA~ FOR eerrnrnmnrnr* 


‘LUMBER 
CAMPS 


| To be used for 
| any Distance... 















corse 


Adiustable Stamped Métal Hip Shingles 


Have you seen them? 


Up to Thirty-five on 
One Line. 


They are good sellers. 












PPAA 


SWITCHBOARDS 


Any Capacity. 


Our prices are right. 





We sell to dealers only. 


MANY LUMBERMEN CARRY THEM. DO YOU? 
WRITE FOR GALESBURG CorNICE Works, 


CATALOG. Galesburg, Ill. 






ARR 
A full line of Construction 
Materials. Prompt 
Shipment. 











pena 
i i Mi 


APY 


The Stromberg: 
Carlson Telephone 
| Mfg. Co. 


70 W. Jackson Bivd., 


CHICAGO, - U.S.A. 


i " 
i ‘ 
























Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Rail- 
way has long been identified with practical measures for 
the general upbuilding of its territory and the promo- 
tion of its commerce, hence manufacturers have an assur- 
ance that they will find themselves at home on the com- 
pany’s lines. 

The Chicago, Milwaukee & St. Paul Railway Com- 
pany’s 6,300 miles of railway, exclusive of second track, 
connecting track or sidings, traverses eight states, 
namely: 


Of Interest to 
Manufacturers.... 











Write for a copy of pamphlet just 
issued by the. ee eee ees 


Illinois Central R. R. Co. 








iving reliabie information concern 
ALL EMPLOYES Giv 8 
NORTH _— _ NORTHERN In the operating department of the “Alton Road ” are ing nearly two hundred desirable lo- 
| f.fe] required to pass mental and physical examinations ° ‘ ’ : 
DAKOTA. a MICHIGAN. cvuaae to secure absolute safety to passengers and cations for industries, and entitled : 


freight. Fidelity, promptness, and accuracy are re- 
warded by the merit system, the result being that one 


oe NE PE Te. INDUSTRIAL SITES IN TEN STATES. 


DAKOTA. 
Address: 















cn ©) 5 © (G7, X67) 











GEPREt PASTRDGER a GEORGE C. POWER, 
wast PREIGU? MISSOURI. ILLINOIS. _ ALTON 
TRAINS : - Industrial Commissioner |. C. 8. 8. 
THROUGHOUT. 








which comprise a great Agricultural, Manufacturing te SEP Sa CMICAGO. ILL. 


and Mining territory. 
The Chicago, Milwaukee & St. Paul Railway Company 


g'ves unremitting attention to the development of local SEVENTH AVEN UE HOTEL, 


GEO. J. CHARLTON, Gm. PASSENGER AGE“3, 
Ouroseo. Turrmgr. 








traffic on its lines, and, with this in view, seeks to 
increase the number of manufacturing plants on its A 
system either through their creation by local enterprise =" aT) im, ' PITTSBURG, 


TYPEWRITER SUPPLIES 









or ‘he influx of manufacturers from the East. It has PA Ribbons, Carbon 
wll its territory districted in relation to resources, adapt- z Papers and Office 
ability and advantages for manufacturing. Specific Supplies of all 


Kinds. Second- 
hand Typewriters 
of all makes, bought, 


information furnished manufacturers in regard to suit- KDE # 
able locations. Address, - ign 8029 18), 01 sen! ve ene 


LUIS JACKSON, Sf TST $ B.C. WILLSON & CO. 


sold, exchanged 
Industrial Commissioner C., M. & St. P. Ry. Pregetetare, . ; > and repaired. 
— ersmerruen | NSD Sooner senin 












Send q Largest hotelin Pittsburg. Three blocks from Union Station, 
eee sMmRICAN LUMBERMAN. Chicago, Rates 82.50, 83.00 and 83.50 per day. 40 Dearborn St., CHICAGO. 





TAPE LINES. 0 aE NATIONAL TYPEWRITER SUPPLY CO., Manufacturers, 
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If Results are what you are After, 


You will let us quote prices on 


LUMBER, LATH AND SHINGLES, 
PINE, | “Vectow,” HEMLOCK... 


MANN, WATSON & CO. 


MUSKEGON, MICH, 















Successors to R. K. MANN. 




























BUY YOUR POSTS 


SOLID CEDAR POSTS. tier” 


Car Loads of 3, 4, 5, 6, and 7-inch 
rounds. Bright new stock, 


H. W. NICHOLS, 


INQUIRIES CHEERFULLY ANSWERED. WEST SUPERIOR, WIS. 


+ WHITE CEDAR POSTS and POLES. 
Mixed Gar 


WHITE CEDAR SHINGLES. 
Also small amounts of Pine Lumber and Lath. 


WHITE HEMLOCK Lumber and Lath. 
IRA CARLEY, Ingalls, Mich. 



















Piling and 
Long Timbers, 


We have for Quick 
plete rock of 8 a 
STANDARD PINE SHINGLES 
AND PIECE STUFF. 





WILLOW RIVER, 
MINN. 


WRITE yf. 















W. H. BRADLEY. 
J. W. BRADLEY, 
H. R. BRADLEY. 


BRADLEY 
COMPANY 


L UMBE LATH AND 


SHINGLES. 








Ship via C. M. & St. P., 
M. T. & W. andC. & 
N. W. Railways and Soo Line. 


TOMAHAWK, WIs. 



























ALTZER LUMBER Co, 


OEALERS IN 


LUMBER. 


SHINGLES AND LATH 


a 
We have every facility for shipping your orders immediately on receipt 
SEND US YOUR “RUSH” ORDERS. 


CHICAGO. 


ft 
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OFFICE AND YARD, Archer Ave. and Quarry St., 
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Re-Orders 


Reveal a WHITE CEDAR 
Satisfaction. POSTS, POLES, Fic. 


A. P. HOPKINS & CO. 


ESCANABA, MICHIGAN. 


Did You Ever 


Try ous WANTED AND FOR SALE DEPARTMENTS? ~ | 
Want Employment ? Want Employees? Want Machinery ? 
Do you want anything connected with the lumber industry? 


ADVERTISE in the American Lumberman and Supply Your Wants. 


We are 
Headquarter 
for 
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You Should Usé 
KOLL’S PATENT 


Lock Joint Columns 


For Piazza and Interior Decora- 
tions. They are specified by most 
prominent architects everywhere 
and will not check or open like the old 
fashioned built up columns. Made 
in all kinds & wood, andany diam- 
eter over six inches, any length 


bd 
SEND FOR CATALOGVE I. 
me & 


WESTERN FACTORY; 
HENRY SANDERS, 77 to 85 Weed St, 
CHICAGO, ILL. 











We shall be glad to figure” with you 








on anything you may need 
in the lumber line. 


The Stearns Company, 


WHOLESALE LVMBER. 





Grand Rapids, Michigan. 








REPRESENTATIVE 
LUMBER AND SASH AND DOOR 
MANUFACTURERS. 





REPRESENTATIVE 
LUMBER AND SASH AND DOOR 
MANUFACTURERS. 





Alexander Stewart 
Lumber Company, 


MANUFACTURERS 


LUMBER... 
fe), 
SHINGLES 



































OUR MOTTO :—Good Grades, Prompt Shipments. 


We Sell to Dealers Only. 


WAUSAU, - WIS. 





We have the Following 
Stock that we want 
; to move: 


150,000 ft. | in. Log Run Birch. 

450,000 ft. | in. Log Run Soft Elm. 

200,000 ft. 112 in. Log Run Soft Elm. 

75,000 ft. 1% in. Log Run Rock Elm. 

100,000 ft. 2 in, Log Run Rock Elm: 
50,000 ft. 2 in. Elm Bridge Plank. 

15,000 ft. 2% and 3 in. Birch. 

100,000 ft. | in. Log Run Maple. 

5 Cars 6 in. No. | Basswood Siding. 

' 3 Cars 4 in. No. | Basswood Siding. 

3 Cars 4 in. No. | Basswood Ceiling. 

2 Cars 4 in. No. 2 Basswood Ceiling. 


i i i i i i i i i i i i i i i i il 


A GOOD ASSORTMENT OF HEMLOCK BOARDS AND PIECE 
STUFF FOR LOADING IN STRAIGHT OR 
MIXED CARS. 


| SASH, DOORS, BLINDS 
Moulding, Etc. 


Werheim Manufacturing Co. 


. WAUSAU, WISCONSIN. 


i i i i i i i i i i i i i i i i i nl 











——— rw POPPI 
ea ial SPE ORCS TRG EO ep PPE NT ee Oe MLE AM a ee CEC MC CLUS LAI LL LLL SASS SAL OO SAL ILL LAL ALL APPA ee SY a tl tl 








86 


AMERICAN LUMBERMAN. 


Feprvuary 1, 1909. 





| 





The Mitchell & Rowland Lumber Co, ) White Pine « Norway 














TOLEDO, OHIO. 








We Want to Sell, 


4-4 & 5-4 No. 2 Shop. 

5-4, 6-4 & 8-4 No. 3 Shop. 
5-4 No. 2 Common. 

5-4, G-4 & 8-4 No. 3 Common. 
ix8 No. 3 Common. 


LET US QUOTE YOU. 


M. G. BROWNE LUMBER CO. 


CLEVELAND, O. 





PENDENNIS WHITE. W. H. GRATWICK. G. A. MITCHELL. 


White, Gratwick & Co. 


Wholesale 


REPRESENTATIVES: 
STEVENS, Eaton & Co., 18 Broadway, New York, 
W. S, BLAUVELT, 1722 N. 28th St., Phila. 
Ggo. J. KENNEDY, 1090 Ellicott Square, ‘Buttalo, N.Y. 
FRED S. MORSE, Springfield, Mass. 


Lumber, 


North Tonawanda, 
New York. 
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On to Victory! 


Nothing can stop the Dealer, 
he is bound to be a leader, who 
carries the 


“VICTOR”? BRAND 


Washington Red Cedar Shingles 


And Michigan Pine and Cedar Shingles, also. 






Se 


A i i 4 


Grand Rapids, Mich, 


WHITE PINE, HEMLOCK, 
YELLOW PINE LUMBER. 


Red Cedar cars always in transit, and our large stor- 
age s sewn in Chicago ahwaye full of Shingles for 
quick shipmeat. 


GN. WAGNER, SHINGLE GO,, taut 
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FRANK C. BURY. NIASON A. NOBLE. 


——BURY & NOBLE, 
WHOLESALE LUMBER. 


DETROIT. MICH. 





Lumber and Timber. 


B. F. Lamb @ Co. 


WHITE PINE. N. C. PINE, 
POPLAR, QUARTERED 
OAK, ASH, CYPRESS.» 











Correspondence with 
reliable mills solicited. 


516 Albany Street, - - BOSTON. 





WHOLESALE 


Sit Pine Lumber 


AND SHINGLES 
NORTH TONAWANDA, N. Y. 

















No Question 
About It! 


This is the interrogation 
point that follows 

closely every question of 
want that appears in the 





American Lumberman “Want Ad” Columns. 























Long-Knight Lumber Co. 


HARDWOODS AND PINE. 


Specialties 
INDIANA QUARTERED AND 
PLAIN OAK, WALNUT, ETC 


Indianapolis, Ind. 
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e 
SPRUCE \ FIR. — 
SPECIALTY, SPECIALTY, Ay Kee p Your 
Bevel Siding and Shop. Long and Large Timbers. SS 2 
MANUFACTURES SS Eye Oo n 
: Enumclaw!! 
And YOU will 
wear Diamonds. 
CEDAR SHINGLES SPRUCE BOXES Rane ea 
: Specialty—The Best. No Taste—No Odor. 
“IN THE FIR WEST.” 
E. M. HERRICK, Prest. W. H. TALBOT, Treas. 
C. 8. HOLMES, Vice-Prest. F. W. PIERSON, Secy. 
3 ene 4 Flooring 1x4 and 14x4. Nice Soft Yellow Fir Finish 
2 Pacific Pine Company Ceiling and Dro, Siding. | Wind Mill Tower Stock. 
: ’ Porch Flooring and Decking. Tank Stock. 
EXPORTERS, WHOLESALERS AND JOBBERS OF 
PUGET SOUND LUMBER | ro geet 
OFFICE, Yard Manager, YARDS, 
837 California Steet. F. K. McCOMBER. 3rd, Berry and King Sts. 
aa, WHITE RIVER LUMBER Co. 
AGENCIES: NEW YORK, LONDON, PARIS. 
Cable Address, ‘* PEPECO.”” Use ABC 4th Edition and A 1 Codes. 
Enumclaw, Wash. 
1 WASHINGTON FIR 
4 ‘ g VERTICAL GRAIN FIR FLOORING. 
| 
RED CEDAR LUMBER AND SHINGLES. 
H DAILY CAPACITY: 
; LUMBER . . . 400,000 FEET 
aE SHINGLES - 400,000 PIECES 
3 DRY KILNS, - « 100,000 FEET 
If you deal directly with us we can save you money. We make prices delivered at any station in the United States. 
— He: 3° Q. W. GRIGGS, Pres’t. A. G. FOSTER, Vice-Pres’t. EVERETT QG. GRIGGS, 2nd V. P. 
tb te HENRY HEWITT, ur.. Treas. J. J. HEWITT, Ass’t Treas. GEORGE BROWNE, Secretary. 





L. B. ROYCE, Supt. 


ADDRESS ALL CORRESPONDENCE TO 


ST. PAUL & Tacoma LuMBER Co. 


CHICAGO OFFICE, 


wsamanquerre coe, =‘ Tacoma, Washington, —_—_serntserrzo ov 


HARRISON Q. FOSTER. 
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EVERETT, WASHINGTON. 
Fir, Spruce and Cedar Lumber, Red Cedar Shingles. 


We Make a Specialty of 





LS 


\ MIXED CARS OF CEDAR SIDING and SHINGLES. 
\ 
SS 


NAC rzares HALL LUMBER CO., Everett, Wash. 





Stop Your Knocking. 


Step Right In! * | 
us 








We are Manufacturers and 
Quick Shippers of 





WASHINGTON and DOUGLAS FIR DOOR 


EF J R GE CEDAR DOORS |}fii¥ 


Also FIR and CEDAR MOULDINGS, 
FINISH, PORCH COLUMNS, Etc. ; 
Our factory is complete in every re- ! 3 : 
spect. We are making DOWEL 


at 





The best in the World for the following, viz: 
TIMBER, CEILING AND PINISHING, 





DOORS in both FIR and RED CEDAR & 
i ices f i on 
WE ARE CAPACITY ane will be pleased to quote prices for th 
THE 200,000 shipment anywhere. ' & 
QUICK FEET f 
SHIPPIZRS. PER DAY. 


Robinson [Ifg. Co. 


EVERETT, WASH.5 





WRITE, 'PHONE OR WIRE. 


Clark- Nickerson ‘Lumber Co. 


7 {eee 


You Get it in the F | R 


— CEDAR , 
The Best) “r= |Is Yours} | CEDAR | Lumber 


— 
























































Red Cedar Shingles 





-++-OUR.... 
x } MOULDINGS. PORCH COLUMNS, ETC. 
oserma'rac, “Buck Brand” Red Cedar Shingles Bie Ma Wonks itrpasceal”* We sisemake Wate 
‘ Buck are well made of choice timber. 





Fir and Cedar Lumber also. Rice Lumber Company, 
REGISTERED H. 0. SEIFFERT & CO., Everett, Wash. Mills and Office, EVERETT, WASH. 


EVERETT, WASH. Mills at Everett and Monroe, Wash. 






































4 
4 


DID IT EVER OCCUR TO YOU oe WHEN YOU ARE IN NEED OF 


TO ADVERTISE IN THE America limberinan HELP or have SECOND-HAND 
WANTED & FOR SALE DEPT. | * Ww an {limber MACHINERY TO DISPOSE OF? 


: 








eo 
4 
° 
+ 
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i 
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MAPLE FLOORING 


Is unrivaled for all uses under all 
conditions. The quality is uni- 
form, owing to the absolute pre- 
cision maintained in our methods 
of manufacture. It is polished, 
bored, hollow backed, and end 
matched 

Write us for prices, etc., at 

















CADILLAC, - - MICH. 














+ 
= — 


ae) “ELECTRIC” 
Pe  eoeee 5 
Lid ts 


Maple Flooring 


Kiln dried, Polished, 
End matched, 
Bored. 

Superior 

Machine work and 
Quality guaranteed. 





The American Lumberman, Dec. 
4th contains an illustrated article 
describing our 


“Electric” Flooring 


production. If you did not see it, 
write us for a copy. 





COBBS & 
MITCHELL 


(INCORPORATED) 


200 So. Mitchell St., 
CADILLAC, - MICH, 





SAGINAW. MICH. 


: HARDWOODS 


SCHULTZ BROS. 


MANUFACTURERS 


“Perfect 
Maple 
Flooring 


KILN DRIED, 
END MATCHED, 
POLISHED ff Our new 


AND yA Maple Floor- 
BORED ing Mills at Sag- 
, . inaw, Mich. are 
now completed. Our 
plant is equipped with 
special machinery of the 
heaviest and most modern 
makes, We are producing a 
: superior article. & 2» % Write for 
our quotations, 


MAIN OFFICE, 
1450 & 1455 OLD COLONY BUILDING. 


CHICAGO. 





RITTENHOUSE 
AND EMBREE €©& 


CHICAGO 











DO AMERICAN LUMBERMAN. 
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VE OLD aT ION LES 





We are exciusive Walnut Manufacturers and 
Exporters. Ample Stocks High Class Lumber. 


———. 


oe a a Se Sh th hh th ch Kad 
—S 





ALWAYS IN THE MARKET 
FOR GOOD WALNUT LOGS, 


ESH, PROUTY & ABBOTT CO., fais" 


i 


\ eee eee ee basa asddaamanal 






MANUFACTURERS AND WHOLESALE DEALERS. 


from our Mills by Rail or HICKORY and other Hardwood -um- 


Prompt Shipments Direct We are in the market for OAK, ASH, | 
Water. \< \< Xe SZ Ne Ne NS ber for which we pay cash. < ‘@ ‘ef 


CORRESPONDENCE SOLICITED. 
LONG DISTANCE TELEPHONE. M 
* 


= _ ee 
IT HAS NO EQUAL!—WHAT? 


a 
TS 

















WHY 


Cumberland River 
Yellow Popla 










EXPORT STOCK IN ANY THICKNESS. 


T. J. Asher & Sons, 


WASIOTO, KENTUCKY. 






























You Want It. We Have It. 
DRY 


Maple, Beech, Birch, Basswood, Elm, Cherry, 
Ash, Hemlock, Pine and Cedar Shingles. 


YT RMVERSE. CITY. 
pc ite Trees 





WV VOUS EVCUUREA 


Sanders @ Egbert tsciseeS« 
Company, 





MAPLE. 


WHOLESALE 





BASSWOOD, WHITEWOOD, OAK, 


CHERRY, HICKORY, ASH, BUTTERNUT. 
Black Walnut and Thin Lumber a Specialty. 


MILLS AT GOSHEN AND 
SOUTH BEND, INDIANA, 


GOSHEN, INDIANA. 


COCO 0U84O28 FOO O8 BEET OEVE 














ANNUAL CAPACITY 
7,000,000 FEET. 


Tie 


AMPLE STOCK 3-8 
TO 16-4 IN. IN ALL 
GRADES. 


Penrod Walnut Corporation, 


KANSAS CITY, MISSOURI. 


EXPORT TRADE 
OUR SPECIALTY. 


ee, 


ALWAYS ON THE 
MARKET FOR GOOD 
WALNUT LOGS. 


WRITE FOR PRICES. 

















0 cc cnr 





( Oak, Ash and 


MANUFACTURERS OF 


| Cypress Lumber 
CYPRESS SHINGLES. 
Mills in Mississiopi. LITTLE ROCK, ARK. 








WHITE CANE ASH | eva reo oak 


We carry at all times from three-fourths to one . 

million feet, all thicknesses and thoroughly dry... a 
MANUFACTURERS, Southern Hardwoods. 
WHOLESALERS... 


J.W. THOMPSON LUMBER CO., Memphis, Tenn, 
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THE HALE & CRENSHAW C0.. 


MANUFACTURERS OF AND DEALERS ‘IN 





Have 10,000,00 feet of Oak, Plain and Quartered, Red and White, Poplar, 
Ash, Chestnut, Hickory and Tennessee Red Cedar boards on hand and are 
manufacturing more every day. Oelivered prices at any point in the United 
States or Canada named on application. 


SOUTHERN HARDWOODS. 


OFFICE, NO. 3 MADISON ST,, 


SPECIALTIES , Cottonwood In all Grades. Memphis, Tenn 
’ . 


‘ Quartered white Oak. 





Coin Dollars... 


ah tear ot in the WANTED 
A FOR SALE COLUMNS of 


THE AMERICAN 











LUMBERMAN. 


and all kinds of Hardwoods for Domestic and Foreign Trade. We are 


manufacturers and carry large stocks of well seasoned lumber at our 
yards and mills at 


CHICAGO. ILL. 
CAIRO, ILL. 


GREENVILLE,’ MISS: AND 
ARKANSAS CITY ARK. 


A Specialty of Wagon Box Boards. 


ADDRESS ALL COMMUNICATIONS TO 


PAEPCKE-LEICHT LUMBER CO, 


CABLE ADDRESS, 


CARUTHERSVILLE, MO. 


EAST END ILLINOIS STREET, 


xe!" |(e) (comm |i 


Mention this paper when writing. 


“PAEPCKE.”’ 


















PPPPPPPA 


KER REXEXEXENS 


Norfolk .. - 
VIRGINIA’S 


Western wen 
Railway ‘" 


The country traversed by 
AND the line of this Railway of- 


pwwuvwvuvuevuvuvVvuUC. 


Sawn fers every opportunity for 


the farmer and manufactur- 
9 g He 


WAPPPPPPPPPPPPP PPP PPP PPP AAA 


er. Pamphlets and all in- 
formation on application to 


W. B. BEVILL, PAUL SCHERER, 


Gen’! Passenger Agent. Immigration Agent. 


ROANOKE, VA. ) 


pw wvvevvvvvvvvvVvuVVGCTeCVTrwwrwweweewwwwwvvvvuvuve™ 


Luxurious AND DINING 
ARS BY DAY. 

PALAcE a a ae Seca 

MENT CA BY iT. 

s TRAINS | DAILY. Sarwe EN 

cHicaco AND THE OHIO RIVER 
Rion ROCK WERE 





PPPPPPP 


A MAP 


OF THE 


UNITED STATES 


SIZE 48X34 INCHES 


MOUNTED TO HANG ON 
THE WALL 


PRICE 15 CENTS | 


covery settlement. It wi 
on receipt of price, fifteen cents, 


PPPoA 
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BIG FOUR ROUTE. 


From 


CHICAGO 


To 


LA FAYETTE, 
INDIANAPOLIS, 

) CINCINNATI, 
LOUISVILLE, the 
SOUTH and 
SOUTHEAST. 


The Scenic Line to Virginia Hot Springs and 
Washington, D.C., via the Picturesque 


Chesapeake 


& Ohio Ry., the 


short line to Asheville, 
N. C., and Florida. 


W. J. LYNCH, G. P. & T. A., Cincinnati, 0. 
W. P. DEPPE, Asst. G. P. & T. A, Cincinnati, 0. 


J, C. TUCKER, 6. N. 


A., 234 Clark St. st, Ghlcago. 


Pwwvvvwvcwvewvvwvveveu’e. 
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Norlh Carolina Pine 








WILLIAM B. BLADES, mn ice CHARLES G. BLADES. 
Bos eT e ; 


42 





. = pa ¥ ve 
i fA (roy 
ss tf 9, 


JAMES B. BLADES. L, 8. BLADES. 


i pr ufAiTupens, 








ae | 


MANUFACTURER OF 


NORTH CAROLINA 
KILN DRIED PINE 


BY CAR OR CARGO. 


MILLS AND “SUFFOLK. VA. 








R. T. Waters & Son, 


MANUFACTURERS OF BAND AND 
GANG SAWED KILN DRIED@AA®* 


.eNorth Carolina Pine.. 


ROUGH AND DRESSED. 
FLORIDA EVERLASTING CYPRESS SHINGLES. 


507 Merchants Bank Bldg., 


mews = BALTIMORE, MD. Bats 




















WOVE TVET SETVSVSSVEVSVEVVTEVSVSVSVEA 
W. M. wage A J. A stag ons R. S. COHN, 


¥ aden. Sec. & Tre 
RoANove RR. & Lunper Co | 


rouct'« oresseo N. @. PINE. [3 


ores: | gE soem - NORFOLK, VA. 


Saw Mills: Norfolk, Va., . Kilns. 
Plymouth, N. C., 
Bay side, N. C.. ; “6 
Planing Mill: Norfolk, Va. 


Daily Output: Rough Lumber, 140,000 ft., Dressed Lumber, 60,000 ft- 


Special attention given to manutacture and to filling orders promptly. 
Shipments by car or vessel. 


WOVE EFSE FUEE4448 T4884 UE 








JNO. L. ROPER LUMBER CO. 


MANUFACTURERS OF KILN DRIED 


= | North Carolina 


Careful 















Attention @ 
To Orders. 
To dealers 
only. Dressed. 

PHILADELPHIA OFFICE, 102 Girard Bldg. 

NEW YORK OFFICE, 18 Broadway. . NO RFO LK, VA. 


5C OO HH ih WK Ve "7 
ND CEDAR C \ a 
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if ROUGH AND onesseo Til 
NORTH | 
i) CAROLINA 











CYPRESS and 
ncn ere t 
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antl No 
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oe 1 Openings. 


ae Cees lands along the Cotton Belt Route in Mis- 
Louisiana and Texas contain greater 
ver = Wang of "timber than anywhere else. If you are look- 
ing for a new and favorable location fora 


Saw Mill, Stave [iill, Box, Wagon, Basket and Berry 
Box, Hub and Spoke, Furniture or Heading Factory, 


a \ / = — a === —= —= 


write us before locating anywhere else. 

The fine clays and sands at certain points on the Cotton 
ar ute offer special inducements for the establish- 
men 


Potteries, Brick Yards, 





Tiling Factories, Glass Factories, etc. 


The abundance of fruit and pee eg raised in the Cotton on Territory invite the 
establishment of successful Canning Factories and Ice Plants. 


For further particulars, write to 
FE. W. LaBEAUME, G. P. and T. A., R. S. DAVIS, G. P. A., 


ST. LOUIS, MO. ST. LOUIS, MO. 
Sensennienaietnitsintiiammaneliiiiiiniiasiiamenameaan 
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This Man Strikes 
While the Iron 
is Hot..... 


Centuries of human 
experience pronounce 
him WISE, you will 
imitate his wisdom if 
you place your orders 


NOW for 


LOVISIANA 
YELLOW 
PINE. 


The “BIG CREEK” 
BRAND of Lumber 
always gives satisfac- 
tion. 





Ceiling, Siding, Casing, Base ouitil Timbers, Etc. 


PRICES ON APPLICATION. 


BiG CREEK LUMBER (Co. 


POLLOCK, GRANT PARISH, LA. 
SAM’L PATTERSON, GEN. MGR. 
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Always On » = 





iil lll 


A VERY SELECT STOCK OF 


ARKANSAS 
YELLOW 
PINE 
CYPRESS SHINGLES. 


SPECIAL BILLS 
PROMPTLY FILLED. 








TATA NN WAN AY ‘ 


Gates L umber Co.,  Wwilmar, Ark. 




















W H. Norris, Pres't C.W. PENOYER, V.-Pres't. N.C. HoyT, Sec’y. 


CAPITAL STOCK $100,000.00. We Are Overstocked on 


W.H. Norris Lumber Co. 


INCORPORATED. 


No. 2 Boards and Dimension, 
No. J and 2 Com. Flooring, 
No. J! and 2 5-8x4 Ceiling; 
A and B Edge-grain Flooring. 


We have under Contract for 1902: 


40 MILLION FT. LONG LEAF LUMBER & 


40 MILLION RED CYPRESS SHINGLES. 
028 and 526 Binz Bulldog, The ARKLATEX LUMBER CO. 


Our Facilities for Serving Our Customers have been 


Greatly Increased, and We will Endeavor to Serve Them H 0 u S to n . T i Xa S ° TEX AR KANA 3 AR K. 


Hereafter with Old Time Promptness and Dispatch. 


























McRae Lumber Company, 


VALDOSTA, GA. 


Native Lumber C 


MANUFACTURER OF 


ROUGH AND DRESSED YELLOW PINE LUMBER, 
TIMBERS, DIMENSION AND GENERAL STOCK 


For Exteri Stipmen 
BR. pon phd wm hang ay = interlor tra aes 


Capacity per day, Saw Mill, 80,00; Plani 
Mill, 25.000. } Sourhards code used. as ion MISS. 


Dressep.. YELLOW PINE LUMBER 


For Rail or coastwise Shipments. 


DIMENSION LUMBER SPECIALTIES : (ar Sills, Bridge Timbers, Car 


Decking and Factory Bills. 
SOUTHARD’S CODE USED. 

















SwARTz LUMBER CO. zz" | §T.C. SKEEN LUMBER CO. 


YELLOW PINE LUMBER, = YELLOW PINE LUMBER | 


4 . 


7 : Steamy 
: ee Leaf, : Missieeippl & Louisiana. St. Louis, Mo. 3 W. B. SWITZER, Manager. ee TEXARKANA, ARK..-5 
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WE SELL.... 


The Product of the following Mills: 














We make 
J. J. Newman Lumber Co. inna 
HATTIESBURG, MISS. 13-16x3 14 in. face 
Chicago Lumber & Coal Co. C Edge Grain 
LOGANSPORT, LA. Flooring. 
Chicago Lumber & Coal Co. 
MCcHENRY, MISS. 
Camp & Hinton Co. 
LUMBERTON, MISS. 
Tallahatta Lumber Co. 
CHUNKEY, MISS. 
( 
A. S. Hinton & Co. 
pancrictonrns AND LUMBERTON, MISS. 
; The Opdenweyer Cypress 

Yellow Pine 
 kemnee. Lumber Co. new or-eans, LA. 
Shingles, ~~ OS NEW ORLEANS, LA. 

White Cedar — : Central Lumber Co. 

Posts & Poles, LINCECUM, LA. 
Louisiana Hope Lumber Co. 

Red Cypress. HOPE. ARK. 





COMBINED ANNVAL CAPACITY, 250,000,000 FEET. 
WRITE FOR PRICES. 


-Carcaco LUMBER & Coat Co. 


SAINT LOUIS, MO. 





BRANCH AND SALES’ OFFICES: 


NEW YORK CITY, No. i8 Broadway. CHICAGO, ILL., Chamber of Commerce Bidg. MINNEAPOLIS, MINN., Lumber Ex. Bidg. 
SEATTLE WASH., Sullivan Bidg. LOUISVILLE, KY., Columbia Bidg. JACKSONVILLE, FLA., Gardner Bidg. 
BOSTON, MASS. , PITTSBURG, PA. INDIANAPOLIS, IND. 
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There is no Doubt That 


YELLOW PINE FROM THE EAGLE MILLS 


wins friends for us wherever it is used—because it is just 
what we claim it is. Itis the best Arkansas Pine carefully 
manufactured by the most approved methods. The work- 
manship is right; the grading is right; the prices are right. 


EAGLE LUMBER CO. 


EAGLE MILLS, ARK. 











THREE STRICTLY FIRST CLASS MILLS. 


INDUSTRIA WU) [=] - Were -)-7' (0) e)) haan =e 
wares th} ONCLEAF YELLOW PINE. 


ANNUAL CAPACITY 75 MILLION. 






























































JENNINGS 


CHE/TICAL BLIG..ST LOUIS. MO. 

















ALEXANDER STEWART, PresipDenT. ADALBERT STRAUSS, Secy. WALTER ALEXANDER Vice-Prest & Treas. 
ST. Louis. WAUSAU, WIS. 


WAUSAU WIS. 


STEWART & ALEXANDER LUMBER CO. 


MANUFACTURERS AND WHOLESALE DEALERS. 


WE HAVE IN STOCK AT OUR MILLS AT GIFFORD, ARK., 


Half million feet of ix4 No. | Gommon, gang sawed, strips of good grade, rough and dry, mostly (6 feet. 
Half million feet of ixi2 No. ! Common, rough and dry, mostly {6 feet. 

Quarter million feet ixi2 No. 2 Common, rough and dry, mostly (6 feet. 

A few Cars of No. 2 Dimension, 2x4 to 2x!2. 

Any of the above can be worked to sult. If interested ask for prices. 


Address all Correspondence to Sales Office, Chemical Building, _ ST. LOUIS, MO. 
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“All the Comforts of Home,” 


To the dealer who handles 














MISSOURI SOFT PINE 


It is soft, light, beautiful. It has an established merit. 
It has great strength and durability. Architects and 
Builders demand it. Try it. 














Missouri Lumbér & Land Exchange Company, 


509 Keith & Perry Building, 


J. H. BERKSHIRE, President. 
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| YELLOW PINE . 


uh ad 
i Wy, 


Manufacturers of L MITED. 


“¢ ROUGH AND DRESSED 
‘“f CalcasieuliLong Leaf 


Yellow Pine Lumber 


R. R. TIMBERS & DRESSED 
STOCK OUR SPECIALTY.... 


Westlake, isi" Louisiana. 








To the dealer 
who handles 


Long Leaf 
Yellow Pine 
Timbers 


Manufactured by 


ah, Champion 
e) 
~ roe all kinds of Dressed Stock. LN Lumber Company 


Special bills quickly filled. ORVISBURG, MISS. 


we ee 
(6) 


Ai at lps is \ 


hi 


{neat eit, 








WRITE FOR PRICES. 








Monarch 
Lumber 


-Co. 


EQUITABLE aunties. 
St. Louis, Mo. 


MILLS - | A J. NEIMEYER LUMBER CO., Waldo, Ark. 
* (SAGINAW LUMBER CO., Saginaw, Ark. 


ey 
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Timber, Logging Railroads 


and Mills, 


Under its Absolute Ownership and Control, Enable the 


ST. LOUIS REFRIGERATOR & WOODEN GUTTER COMPANY, 


Mills: 


DALEVILLE, 


DALARK, 


GURDON, 


NEW PLANT, 


ARKANSAS. 


to Guarantee Quality of Material and Promptness of Delivery of 


YELLOW PINE PRODVCTS. 
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Sales Office: 


612-615 


WAINWRIGHT 


BUILDING, 


ST. LOVIS, 


MISSOVRI. 





ak cn ee i) \ Ay »re 
i ageté Hy ) 
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Map Showing Location of Mills, Timber Lands and Railroads in Arkansas Owned by the 


ST. LOUIS REFRIGERATOR & WOODEN GUTTER Co. 


Railroads owned and 
operated for Transporting 


Logs to Mills: 


ST. — MO. 


Total Mileage 


Vitima Thule, Arkadelphia @ Mississippi mies 35 miles 
Gurdon @ Fort Smith Railway - 
| Arkansas Southwestern Railway 


19 miles 


- 35 miles 


89 miles 








OO AMERICAN LUMBERMAN. 











KIRBY 





LARGEST 


PINE LUMBER 
IN THE WORLD. 








Capacity, 400,000) 


OFFICERS OF THE KIRBY LUMBER COMPANY. 


EXECUTIVE DEPARTMENT: 


PRODUCERS OF 





~ CAPITAL 


LU 


(INCORP 


HOUSTQ) 








0 


. 
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JMBER CO. 


HRA ORATED) 


‘QN, TEXAS. 





MANUFACTURERS AND DEALERS 
IN SAW PRODUCTS OF 


LONG LEAF 
YELLOW PINE 
TREES. 


)0}000 Feet Annually. 


LUMBER DEPARTMENT: 





SS 


Sanaa 


OFFICERS OF THE KIRBY LUMBER COMPANY, 


. KIRBY, Gen ger. 
Ss T. SWINFORD, Gen Sales Agent. 
ALI $10,000,000 WW. WILSON. Generel Purchasing Agent | 
9 oo) e GEO. R. WANSBROUGH. Traffic Manager. 
F. ALDRIDGE, Manager Mills, Tr and Logging 
e cNEEL ger Tie Dep ° 
F. r of Sto 
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Our Specialty— 








Yard Stock 


* 14,000,000, feet of it, all band sawed, on hand, 
awaiting your orders—an abundant supply of cars 
to load it. Manufacture first-class—Grades uniform 
and always satisfactory. 

If you have never had any of our stock in your 
yards, send us your order for a trial carload—you 
will be pleased. 

All sales made direct from Mill Office. 


GLoBE LvMBER CompPANy, Limited. 


YELLOW PINE, LA. 





es 


eee 





ON ye <n ae en 









Fenavany 1, 1902, AMERICAN LUMBERMAN. 103 








Flooring, Ceiling, Partition, 
Ship-lap, Siding and 
Yard Stock 


MILLS 


Perfectly “GQ a : => | AT QUITMAN 


MISSISSIPPI 
M'fd. Canteal Clive, 
1225 Old Colony Bidg., 


indian 3089 CHICAGO, ILL. 








—————$— SS, = Sy Z —Z LL_—_ 


— See SS —_ 
——— —— Ss 











{ 




















+ a 
S 
9 y, 
4 
a 2s 
. 
. 
YELLOW LUMBER 
4 WE MAKE A SPECIALTY 
¥ OF YARD STOCK. # & + 
' ‘ 
4 Pl N i MILiS AT 49 
‘ ALLENTOWN and ALBERTA, LA, - : 
AREA 21 
+ | I 
' é 
C- W adicy LUMDCT Ud. 
’ + 
; MANUFACTURERS AND WHOLESALE DEALERS ‘ 
‘4 Ww. D. WADLEY, n= A * 412 and 413 LINCOLN | ‘ 
Sa tusrouona, ST. LOUIS, PMO. 
, + 
‘ e 
\ 3 





SS OO, Oe, Oe a, a, a, a, a a a a a a a a a a aa 
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A Few Nice Cars of 


3 AND 4 INCH ASH. 


J. D. CASE, 








RUSHVILLE, IND. 














[E.SONDHEIMER CO. 
"RED OAKES. 


CAIRO, ILL. Bluelstand Ave,and Wood st.,C re | 1 CAGO. 


Ne J eed: phn ae 














120 MILK STREET, 
BOSTON. 


“WMC Weston Co, 
a MANUFACTURERS 


If you are interested in Indiana Qvartered 
White Oak, carefully manufactured from se- 














ei OFFICES, LAND TITL 
4 JOS. J. LINEHAN, Rep., Pittsburg, Park Bldg. 


IF gg% CHERRY RIVER BOOM ™™ LUMBER CO. 


PHILADELPHIA, PA. 


NW 
Sy 
eS 





eli. 
WEST VIRGINIA LUMBER 


Better come and get some of the 
good things. 





lected logs, good widths, Full Thickness, Well Figured, write us. 
We are in the mar- 
ket for several cars, 


POPLAR SQUARE 9 must be absolutely 


dry and good quality, Ists and 2nds, admitting Bright Sap. 5x6, 8, 12, 
14 and I6 feet lengths; 6x6, 8, 12 and I6 feet lengths. 


THE H. M. BickForD Co. 


147 Milk Street, - - BOSTON. 





BLACK DIAMOND FILE WORKS. 


ee als 





Twelve Medals of Special Prize 
AWARD GOLD MEDAL 
at International at Atlanta, G.a, 
Exhibitions, 1895. 


G. & H. BARNETT CoO., Philadelphia, Pa. 


























THE 


STEEL WHIFFLETREES 


SEND FOR CATALOGUE. 


EVERLASTING TUBULAR 


AND EVENERS OF EVERY DESCRIPTION. 








SPECIALLY ADAPTED FOR LOG TRUCK. 


THE PITTSBURGH TUBULAR STEEL WHIFFLETREE CO., 
PITTSBURGH, PA. 





RUMBARGER LUMBER CO. 


MANUFACTURERS AND DEALERS IN 


HARDWOOD tremeock... LUMBER. 


HEMLOCK.... 
SPECIALTIES . j 


Special Bills in Oak, Spruce and Hemlock cut to order andshipped 
RED OAK, CHERRY. | by any railroad. A BC and Lumberman’s Standard Codes Used. 
New York Office, No. 1 Madison Ave. 








ROBERT C. LIPPINCOTT, 


WHOLESALE LUMBER. 
Pennsylvania Hemlock, North Carolina Pine 
Michigan White Pine, Flooring, 


Celling, 
Maple Flooring. Partition, eto. 


PHILADELPHIA. 


413-416 North American Bldg. 


Main Office, Harrison Bidg.. PHILADELPHIA, PA. 
> RENEWED WITHOUT REMOVAL FROM PIPING. 
ASK FOR All Parts Interchangeable, 
CROSBY SPRING. All Parts Renewable, 
High Grade. St , Durable, 
SEAT VALVES. Full Soaues Through Them 
Made in Iron or Bras:; Tested Over 400 lbs. 
Plain or Yoke Tops. Hydraulic When Completed. 


CROSBY STEAM GAGE AND VALVE CO., 


Office & Works, BOSTON, MASS. 


Stores; 93-95 Oliver St., Boston; 78 John St., New York. 
21-23 W. Lake St., Chicago; 147 Queen Victoria St., London. 








SEND FOR CATALOGUE 








ARDWOOD LUMBER 


The TEGGE LUMBER CO. 


MILWAUKEE. 


Cc. P. MILLER & CO. 
Wholesale Lumber. 


WRITE FOR PRICES ON HEMLOCK AND PINE, 


Office, 1518 Monadnock Bids, CHICAGO. 








MILLS AND YARDS, 
MERRILL, WIS. 
Gives the feet in all stock sizes from 
1 to 1,000 pieces and the amount at 


The Lumberman’s Actuary sirzsss scoce surite secu 


any quantity from 1 to 26,000 feet—results ready for use. Cut-in index. Delivered in 
cloth binding, for 82.50; in leather, for 83.00. Free sample pages. 


AMERICAN LUMBERMAN, Chicago. 








Cuban Mahogany Lumber, 


THE CUBAN CENTRAL AMERICAN 
MAHOGANY COMPANY. 


THOS. McDOUGALL, 


GENERAL SALES AGENT. 


Importer and Exporter Lumber and Logs. 





CINCINNATI. NEW YORK. CHICAGO. 


Main Offices, Hammond Bldg., Cincinnati. 





Our No, 530 Detachable Sawdust 
Carrier. Zin. wide. 6 in. CATALOGUE 
pitch. Can be ariven : ON 
either way. APPLICATION 
BEST IN THE MARKET. 


Buhl Malleable Go. 


DETROIT, MICH: 























